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THE FORCE OF SINCERITY. 


haps the ‘‘question before the house’’ is one of 

al interest. Perhaps it has been handled through 
ages of vehement argument to acrimonious de- 
even to the verge of interchange of unpleasant 
nalities. That danger line reached, one man— 
illy he is located in an inconspicuous place in the 
cil chamber—rises to his feet, is recognized and 
vs calmly but vigorously the list of the debaters. 
he effect upon the surcharged atmosphere is imme- 

. electrical. Raucous voices are hushed, Heaven’s 
law succeeds disorder, the members lean eagerly 
his words. Quietly he offers an 
planatory interpretation of the ques- 
; in a few incisive words that clear 
atmosphere as have none, or all, of 

e previous speakers. The chances are 
at he is, though he may not be, bet- 
posted generally upon the different 
gles of the problem under considera- 
m than are others of the members, 
his influence upon them and upon 
legislation is paramount, decisively 
ffective. His argument may be in- 
rently no stronger, his eloquence less 
matic, than that of his predecessors, 

t his words prevail as against those 
the numbers who have preceded him. 
\ unit only among a number, with 
apparent advantages in his reason- 
g, an explanation of the cause of the 
sutcome must be sought beneath the 
irface. It is found in his recognized 
ersonality and further analysis finds 
phase of that personality which 
nds to force and effectiveness—the 
inating phase of actual sincerity. 
The assertion, usually uncontradicted, 
is long been made and as long has 
en accepted as true that no other 
rgument is as strong as_ ridicule. 
ranting that the assertion is in part 


ie, it is so only within limitations; 

licule is but ephemerally effective. A 

neration ago upon a popular candi- 

te for the presidency were concen- 
ated the shafts, pictorial and literary, 

the contemporary most finished mas- 
ers of ridicule and sarcasm, yet but 
or the eleventh hour contretemps of 
an eastern clergyman the candidate 
would triumphed | overwhelm- 
ingly. Ridicule will turn the tide of 
popular decision for the time being; 
sincerity, recognized as an infinitely 
greater force, will reverse its effects. 
Consciously or unconsciously, men of 
all grades of mentality or morality, from 
the least enlightened and the least culpable to their 
antitheses, recognize the force of sincerity and find 
nothing to nullify it permanently. 

Civilization will hail riches, prowess, honors, popu- 
larity, bnt it will bow humbly to sincerity in its fel- 
lows. The exponent of known sincerity, of singleness 
of honest purpose, has his exemplification in all bodies 
of men; he is found in every association and to him 
defer its highest officers, Such an exemplar, whose 
daily life and whole life work have been dominated 
as their most conspicuous characteristic by sincerity, 
is George I. True, of Addison, N. Y. 

But not alone in sincerity does Mr. True reflect 
the sturdiness and stalwartness of his New England 
ancestors, for he embodies every quality that enables 
those who know him best to call him a man in its 
truest sense. In 1659 came to the colony of Massa- 


f 


have 





chusetts one Henry True, an emigrant, who sought 
freedom of spiritual belief in a new world. It is of 
this founder of the American branch of the family 
True, of 
Galveston, Tex., are the only living male descend- 
ants. George Ivers True is the son of Jairus True 
and Jane (Kimball) True, and was born at Owego, 
Tioga county, New York, June 12, 1847. 

Before the son was 5 years old the father died, 
and later the mother was married to Philander C. 
Daniels, the family continuing its home in Owego. 
Young True as a boy was sent to the district school, 


of which George I. True and Charles H. 


where he was taught the rudiments of the English 





GEORGE IVERS TRUE, OF OSWEGO, N. Y.; 


A Veteran Manufacturer Upon Whom Honors Have Been Heaped with His Years. 


language and at the same time he had all the kind- 
ness of a loving mother bestowed upon him. He was 
sent to the Owego academy until April, 1863, when 
his step-father and his mother moved to Addison, 
Steuben county, New York, where Mr. True ever since 
has made his home. His education was continued in 
the select school of the town for about a year, when 
circumstances over which he had no control left him 
to provide for himself and make his own way unaided 
in the world. With what degree of success he has 
accomplished this may be judged by his later career. 

It was in the extremity of being forced to carve 
out his own future from the bare, forbidding rocks of 
commercialism that young True sought Thomas Paxton, 
one of the leading business men of the town, to fur- 
nish him employment. He asked no payment for his 
services until he should have demonstrated his worth. A 


trial brought out his qualities; he was not afraid of 
work, he took an interest in the tasks he was set to 
do and he struggled manfully to show his apprecia- 
tion. The money that first came to him was 50 cents 
a day, then $20 a month and later a dollar a day. He 
earned every cent he was paid, though at that time 
And 
out of that meager wage he helped pay for a home 


it seemed a princely sum to the youthful worker. 


wherein his mother and foster father lived until they 
passed the four score mark and were called to their 
Maker. Young True’s dominating trait of sincerity 
was apparent in everything he did; he was not of the 
frivolous type of clerk or employee to whom a posi- 
tion means no more than an opportunity 
to earn money with which to enjoy the 
lighter pleasures of life. His fidelity to 
his employer’s interests had its reward, 
for, in 1868, Mr. Paxton took him into 
partnership and the firm of Paxton & 
True continued the business of general 
dealers in boots, shoes and groceries for 
twenty-five years, when the partnership 
was dissolved. 

Mr. True’s with the 
manufacture of sash, doors and blinds 
dates from January 1, 1893, when he 


connection 


engaged ip this line with James H. 
Park and Burton G. Winton. The firm 
of Park, Winton & True _ succeeded 
Park & Winton in operating a pioneer 
plant in the southwestern section of 
the Empire State, which had 
established in 1855. The combination 
had all the requisites of success, the 
members of the firm being well 
equipped for the enterprise. From the 
outset Mr. True had charge of the 
financial and office end of the busi- 
ness, Mr. Park attending to the buying 
of lumber and supervising the opera- 
of the mill, while Mr. Winton 
undertook the selling of the product. 
No change in the personnel of the firm 
took place until 1898, when Mr. Win- 
ton sold a part of his interest in the 
businéss to his brother, Maynard Win- 
ton, the remainder being taken by his 
partners. In May, 1900, Mr. Park was 
forced to give up active work because 
of ill health and, following his death, 
in February, 1901, Burton G. Winton 
again took an interest in the business, 
with which he was identified until his 
death, in February, 1906. During the 
illness of his partners, which continued 
for nearly a year in each instance, Mr. 
True shouldered their labors in the 
business and carried it on successfully 
without interruption. Actively asso- 
ciated in the business today with Mr. True are Wil- 
liam R. and Charles F. Park, sons of the late James 
H. Park, one of the original members of the firm. 
They are energetic business men who are determined 
to add to the heritage left them by their father and 
to insure the permanence of the unimpeachable name 
of the firm. 

Outside of his interest in the manufacturing busi- 
ness of Park, Winton & True, Mr. True is a stock- 
holder in several other lumber enterprises. Among 
these may be mentioned the Painted Post Lumber 
Company, of Painted Post, N. Y.; the Yadkin Lumber 
Company, of Yadkin, N. C., which owns 55,000 acres of 
timber lands in the western part of the state, and 
the Embreeville Timber Company, of Embreeville, 
Tenn., which holds title to 30,000 acres of timber in the 
(Concluded on Page 50.) 
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FACTORIES AT DUBUQUE, IOWA. 


THE COLLIER-BARNETT CO., 


TOLEDO, OHIO. 


ADAMS-CARR CO., 
INDIANAPOLIS, IND. 


ADAMS & KELLY CO., 


OMAHA, NEB. 


CARR & ADAMS CO., 
- DES MOINES, IOWA. 


CARR & ADAMS CO., 


PEORIA, ILL. 


CARR, RYDER & ADAMS CO., 


DUBUQUE, IOWA. 


Largest Producers of Sash and Doors in the World. 
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THE FLATHEAD 
VALLEY IS ITS HOME. 


MOEN K 










The true larch grows between the Rocky Mountains and the 
Cascade Mountains, in Montana, Idaho and Eastern Washing- 
ton. The manufacture of larch in the Flathead Valley of 
Montana has become a specialty, and the manufacturers in 
this section believe that it is there that larch grows at its best. 
This timber is known as Montana larch, but was first described 
as European larch by the intrepid explorers—Lewis and Clark 

who first noticed, examined and described it. The growth 


in this region is the most perfect so far as known in North 


The Greatest Finish 


on the market today is without question Mississippi River of 
found in the Flathead Valley and _ be- 
cause of its natural adaptability is fast 


growing popular wherever used. 





MONTANA LARCH 





Where Larch Excels. 


Would be pleased to hear from all commission men 
and wholesalers as well as dealers and manufacturers 
of finish, as I have the exclusive sale east of the 


Montana Larch 














ALSO THE HOME 
OF WESTERN PINE. 


America as the observing traveler between this district and 
the Pacific coast will notice that it becomes of smaller growth 
as he proceeds westward. In the Flathead Valley the tree is 
sound, tall, of medium size, and comparatively soft fibre, with 
a large yield of clear strips and a fair amount of wide stock 
which makes it possible to set a very low price on it compared 
with the value and wide utility. For siding and interior finish 
larch is a superior wood. It is very durable and lasting and 


readily yields to finishing oils. 


Henry L. Karrick, 


18 Broadway, 


NEW YORK. 





WE MANUFACTURE 


OUR 
GRADES 
ARE 


BEST. A General Yard Stock always on hand, 








One End of Our Yard. 


Montana Larch and 
Western Pine Lumber 


By carrying well assorted stocks constantly 
we are able to fill orders without delay. 


Kalispell Lumber Company, 


KALISPELL, MONT. 


Moulding, Bevel Siding, Drop Siding, Floor- 
ing, Ceiling, Finish, Base and Casing are en- 
tirely free from blue sap stain and clearer of 
knots, shake and other defects than pine, 
Weare 


Larch 


therefore, look better, sell better and are better than pine. 
the oldest mill in the larch country and have the pick of the larch 


timber. We make a specialty of the larch mouldings. 


Northwestern Lumber Company, 


KALISPELL, MONTANA. 





LARGH FINISH, Flooring, Ceiling, Drop Siding and Mouldings 


STATE LUMBER COMPANY, 2.F. D. No. |, Kalispell, Mont, 





View of Plant and Portion of Our Yard. 


60,000,000 Feet Yearly 


is Our sawing capacity and having facilities for ship- 
ping 250,000 feet daily, with a large and well assorted 
stock on hand constantly, we are in excellent condi- 
tion to fill all orders promptly with 


Montana Larch Bevel Siding, Finish, Casing, 
Base and Mouldings. Western Pine Bevel 
Siding, Mouldings, No. 1 Shop and Selects— 
Factory Plank. 


GRADES UNIFORM. 
CORRESPONDENCE SOLICITED. 


John O’Brien Lumber Co. 


T. H. STEVENS, Lobr. Exch’ge Bidg. 
Minneapolis Representative. 


SOMERS, MONTANA. 
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OUR WESTERN PINE 


is a new daughter to’Mr. and Mrs. White Pine. 
**She is beginning to talk.” 
> 











Our Big Saw Mill at Leavenworth, Wash, 







Our large new modern plant located in the finest of pine tim- 
ber gives us the best facilities for supplying the eastern trade— 


Pine Factory Lumber 


—We have an excellent stock on hand. Our pine is the best sub- 
stitute for Michigan, Wisconsin and Minnesota pine that grows. 
You can’t tell the difference. We also manufacture a fine 
quality of BOX SHOOKS, Mouldings, etc. 


Lie thy , 


lL. LAMB, President, Clinton, Iowa. G. E. LAMB, Secretary, Clinton, Iowa. 
C. R. LAMB, V. President, Minneapolis, Minn. PETREL DAVIS, Treas. & Mgr., Leavenworth, Wash. 



























mm 


“National” 


STOCKS—NONE BETTER. 
QUALITY and QUANTITY. 











Partial View of Plant. 


SEND YOUR ORDERS FOR 


FIR and SPRUCE 


LUMBER, BOXES, VENEERS 
AND FRUIT PACKAGES 


National Lumber @ Box Co. 


Main Office, Mills and Factories, 


HOQUIAM, WASH. 














The Puget Sound 
Mills and Timber Company, 













RED CEDAR 


Siding, 
Shingles, 
Finish, 
Columns, 
Mouldings, 
Battens. 


















Flooring, 
Ceiling, 

Drop Siding, 
Finish, 
Columns, 
Mouldings, 
Battens. 













et 






DAILY CAPACITY: 


Shingles 1,000,000; 
Lumber 250,000 ft. 





ee é f 
A few fine cedar logs and partial view ot our plant. 


RAIL AND CARGO SHIPMENTS. 
SHINGLES ALWAYS IN TRANSIT. 


411-416 Colman Building, Seattle, Wash. 


Eastern Office, 328 Lumber Exchange, MINNEAPOLIS, MINN. 


































Where ourSiumbersis steamed andZkiln dried. 


Our Yellow Fir Products 


are manufactured from timber which is acknowledged the best in the state of 
Washington. While the pronounced absence of pitch pockets alone gives our 
lumber an individuality that is readily noticeable to the trade, we have gone even 
a step further in gaining the highest perfection i.e. the steaming of all our lum- 
ber before dressing. In this way we are able to remove absolutely all trace of any 
pitch that might possibly exist in our timber. Having a shed capacity adequate 
to store 500,000 feet of dry lumber, we are in excellent condition at all times to 
ship promptly anything in 


FINISH, CEILING, DROP SIDING, 
V GUTTER, FLOORING, MOULDING, 


as well as car roofing, car decking and fir timbers up to 75 feet long. We always 
have a large general stock of lumber in our yard, air dried, ready for shipping. 




















Special orders filled quickly. 


Wisconsin Lumber Co., 


LITTELL, WASH. 


JAS. A. WRIGHT, Pres't., MERRILL, WIS. A. H. WRIGHT. Sec'y., MERRILL, WIS. 
O. M. ROUSSEAU, Vice-Pres’t & Gen’! Mgr. RK. C. SHULTZ, Treas., MERRILL, WIS 
LITTELL, WASH. 
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Sugar and White Pine 
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LOADING LARGE LOGS ON CARS. 





' We Handle the Product of the 
Because i Following Mills: 
It Fills All Demands 


Arizona Lumber & Timber Co., Flagstaff, Ariz. 

Ashland Manufacturing Co., Ashland, Ore. 

Birce & Smart, Emigrant Gap, Cal. 

Calif. Pine Box & Lbr. Co., Grants Pass., Ore.; 
S. F., Cal. 

Calif. White Pine Lbr. Co., Loyalton, Cal. 

Coggins Bros. Co., Igerna, Cal. 

Davies Box & Lumber Co., Truckee, Cal. 

Diamond Match Co., Chico, Cal. 

J. N. Durney ‘Lbr. Co., Igerna, Cal. 

| Feather River Lumber Co., Clairville, Cal. 

| Fresno Flume @& Irrigation Co., Clovis, Cal. 

} Hilt Sugar Pine Co., Hilts, Cal. 

La Moline Lumber & Trading Co., La Moine, Cal. 


formerly made of the cork pine of Michigan and Wisconsin explains 
why it is today generally accepted as the natural substitute. It has 
a soft and beautiful grain and the fact that it contains no shake or 
rot makes it especially desirable for factory purposes for there is prac- | 


tically no waste. On account of this adaptability for factory use it is 


largely utilized for sash and doors and in addition to lumber we can 
also ship K. D. or Open Sash and No. 1 and 2 Doors in 
carloads only, to the trade. 

Ask for our prices on mixed cars of 1 inch to 2 inch 
B Select and Better, C Select, Finish, Moulding, Flooring, 
Ceiling, Siding and Lath. 











Cable Address: 
“SUGAR” 


Madera Sugar Pine Co., Madera, Cal. 
Mohawk Lumber Co., Mohawk, Cal. 

Pioneer Box Company, Sisson, Cal. 

Read Lumber Co., Ltd., Emigrant Gap, Cal. 
Sanger Lumber Co., Sanger, Cal. 

Sierra Lumber Co., Red Bluff and Chico, Cal. 
Terry Lumber Co., Bella Vista, Cal. 

Truckee Lumber Co., Truckee, Cal. 

Verdi Lumber Co., Verdi, Nev. 

Weed Lumber Co., Weed, Cal. 

West Side Lumber Co., Tuolumne, Cal. 

Wood & Sheldon Lumber Co., Sisson, Cal. i 





Codes: 
Lumberman’s Telecode, 
Western Union. 


GEO. W. SCOTT, President. ; 
O. C. HASLETT, 1st Vice-Pres’t & Treas. 
E. H. COX, 2nd Vice-Pres’t. 


FREDERICK F. SAYRE, Sec’y. & Gen’l. Mgr., 
2225 Central Ave. 


Alameda, California. 
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We can 
Make it 

Worth your — 
While 

















and would appreciate 
a line from you when 
you are in the market 
for 


Idaho anaW 


Just now we are particularly well equipped 
to fill orders for 












estern 
hite Pine 





Clear Plank Ready tor Shipment. 


Air Dried Humboldt Redwood 


(NON-SHRINKABLE) 
















ought to be having your consideration right now if you are going to keep 
abreast of the times. It is acknowledged that the Redwood timber of 
Humboldt county represents the growth at its highest perfection and with 
our modern equipment we are turning out products that appeal to even 
the most critical trade. Better let us quote you prices. Our capacity of 
300,000 feet daily, together with extensive air drying yards, insures the 
prompt shipment of 


STRAIGHT CARS OF LUMBER. 


PRICES UPON REQUEST. 


The Pacific Lumber Company, 


Temporary office, Sixth and Channel Streets, 


SOOTIA. (umbeldt Co.) CAL. SAN FRANCISCO, CAL. 












1x4 to 1xl2 C. & B, and Better Western White Pine Finish. 
5-4, 6-4, 8-4 No. 3 and Better Western White Pine Shop Lumber. 















Mills: Athol, Idaho; Moab, Wash. 


Day-Luellwitz Lumber Co. 
SPOKANE, WASH. 


Successors to JENKINS-LUELLWITZ LUMBER CO. 



























What’s in 
A Brand? 




















=| PROMPT 
SHIPMENT 


Must mean some- 





thing when a customer 
Cedar Flume 
Stock and 
Cedar 


in re-ordering will take 





BOTH “PHONES 208 the pains to remove 


HENRY Preamp & SON, 


- Se = | = 
‘ 7 4 - : ~~ 
a ; oie £MEIS = 
coma, Sm mance one from « bunch of : Ss] Shiplap. 


SOFT ¢ coat. 
MAPLE ST. NEA 


shingles and enclose it View of Our Plant. 








JOLIET, ILLINOIS,__ April 2), 1906, __ 190__. We are Manufacturers ot 
any, 


Larson Lumber Cor 





Fe Bellinghar., Wash with his order. Think 
pssipncia ees Please sh us at once one car of Shingles as per brand 
gnclouede | Ship to come t through without transferring if possible, it over. 


oUt ney Leach & Son Sma Leork HEWITT-LEA LUMBER CO., BELLEVUE, WASH. 















39th Year. 


Post @ HENDERSON Co. 


MANUFACTURERS AND DEALERS, 


All Kinds of Timber and Lumber 


SPECIALTIES: 


SPRUCE DIMENSION, PULPWOOD AND PILING. 
OSWEGO, N.Y. 


20,000,000 Feet DRY HEMLOCK 


Complete assortment from 6 to 24 feet. 





Also complete assortment of timbers, 







3 inch plank and 2x12. 


30,000,000 White Cedar Shingles 


Can ship on receipt of order. If you 













want any of the above quickly, mail us 






your orders and we will do the rest. 


Collins Brothers Lumber Company 
Madison, Wisconsin. 
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E. S. NAIL, President and Manager. G. W. CAMPBELL, Vice-President. 
W. H. G. KEGG, Secretary. F. D. TORRENCE, Treasurer. 


Twenty-Second Semi-Annual Statement of 


The Lumbermens Mutual Insurance 
Company 


MANOFIELD, OHIO. 


July ist, 1906. 





ASSETS: 
U.S. & Municipal Bonds (Market Value) - - - $103,922.65 
Stocks and Securities, - ~ ~ ° - - 34,815.00 
First Mortgage Loans, - - - - - 21,987.44 
Collateral Loans, - - - - - - 2,000.00 
Cash in Bank and Office - - - ° - 66,620.66 
Real Estate (Company’s oares) - - - - - 22,110.26 
Premiums Unpaid (Net) - - - - 23,221.52 
Accrued Interest - - - - - - 2,409.87 
Total Cash Assets - - - _ . $277,087.40 
LIABILITIES: 

Losses Unadjusted . - - - $ 1,500.00 

Re-Insurance Reserve - - - 102,587.36 
Net Cash Surplus, . - - - 173,000.04 $277,087.40 
Contingent Assets. - - . - - - - 615,524.16 
Total Assets of the Company, - - - - $892,611.56 





UNEQUALED RECORD ELEVEN YEARS, SIX MONTHS. 


Dividends Reserve for Net cash Cash Gross 

Year. Losses paid. paid. Rate. re-insurance. surplus. assets. assets. 
Sak eiicene, wheanee  . *ednbas cats $ 9,411.80 $ 6,831.91 $ 20,030.76 $ 80,133.99 
er $ 3,472.19 $ 1,549.78 20% 10,505.53 3,073.05 13,598.58 82,069.17 
ee 9,794.92 3,473-49 20% 12,649.82 5,899.23 19,549.05 102,956.40 
Leen ae 11,164.18 4,512.49 20% 15,338-27 14,345.88 29,684.15 127,274.57 
NS Sak oc sine 15,504.76 5,256.98 20% 17,587.77 21,410.78 38,998.55 144,525.20 
NII Sha ys5 a lea diclos, 4,420.59 7,310.57 25% 21,799.91 41,976.36 63,776.27 195,419.49 
PR eis Sia.sis Sida ha 11,686.36 10,069.37 25% 26,247.24 60,478.88 86,726.12 244,843.33 
Ea ae ea ee are! 34,705.19 12,229.73 25% 35,015.97 61,330.28 100,865.75 311,355-32 
RN eis 5.6 so ws tia, 28,886.06 20,782.41 30% 51,279.66 84,614.29 137,995.90 445,071.91 
hs os ales bos 26,877.86 33,597-09 334% 71,276.25 121,845.68 194,621.93 622,279.43 
NE ho edo aysss nic 58,308.12 46,625.90 33.44% 89,816.12 143,741.16 236,663.18 775+559-87 
1906, 6 months... 32,070.30 37:433-77 35% 102,587.36 173,000.04 277,087.40 892,611.56 
Total dividends paid......... $182,841.58 ee I ee oo 8 6 ens ccterdiaveaen $236,890.53 


DIVIDEND FOR i906, 35 PERCENT OF THE ANNUAL PREMIUM. 
Our Motto: Good Indemnity; Equitable Adjustment; Prompt Settlement. 





Mail your next expiring policy to us for renewal and participate in this company’s profits. 
Address: 


The Lumbermens Mutual Insurance Company, 
‘‘Lumbermen’s Heights,’ MANSFIELD, OHIO. 
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! The Soper Lumber Co. 


ESTABLISHED 1859. 
We Manufacture at TOWER, MINNESOTA, 
SOPERTON, WISCONSIN. 
OFFICE, YARD AND MILL 
Cor. Twenty-second and 
Laflin Streets, 
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Office and Yards:—22d, Throop and Loomis Streets. 
Retaii Office:—Throop Street, near 22d. 














We ie 
(/ Pilsen Lumber Co. 


At our Chicago Yards we carry 
( large stocks of 


WHITE PINE, NORWAY 
and HEMLOCK LUMBER 


and can ship White Pine Lath and White 
Cedar Shingles direct from the mill. 


\\ Laflin and 22nd Sts Chicago. i 

















8 LARGEST PRODUCERS IN THE WORLD OF KILN DRIED 











North ee 
SHIPMENTS 
. BY RAIL, 
Carolina |: 
STEAMER, 
& E. M. WILEY, Pres’t ROUGH OR 
ad | Me  wsikas DRESSED. 
C. T. STRAN, Sec’y. 








WILEY, HARKER & CAMP CO. 


HEAD OFFICE, Fiat Iron Bldg., 


NEW YORK CITY. 


Boston, Mass. Baltimore, Md. 
Philadelphia, Pa. Norfolk, Va. 
Pittsburg, Pa. Petersburg, Va. 


§ BRANCH SALES OFFICES: 
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HAYER LUMBER CoO. 


»*» MUSKEGON « MICHIGAN & 








CAR SILLS and 
BILL TIMBER. | 











LOGS DELIVERED DAILY 
AT MILLS BY RAIL. 


MILLS RUNNING SUMMER 
AND WINTER. 


TELECODE. 


White, Norway and 
Yellow Pine, Hemlock, Etc. 


LUMBER, LATH and SHINGLES 
MAPLE and OAK FLOORING. 


Herman H. Hettler Lumber Co., 
1324 Elston Ave., CHICAGO, ILL. 
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SAGINAW MANUFACTURING CO. 


SAGINAW, MICH., U. S. A. 


CHICAGO BRANCH, |! NEW YORK BRANCH, 
35 $0. CANAL ST. 44 DEY STREET. 
Cable address, ENGRAVE. A BC and Lieber’s Codes. 
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S. L. Eastman Flooring Go. 


SAGINAW BRAND 


MAPLE FLOORING 


SAGINAW, MICH. 
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We have large stocks in Toledo for rush deliveries east. 
We constantly carry large transit stocks.— 
In addition we can include in mixed lots from Toiedo, 


RED CEDAR BEVEL SIDING, 
FIR PORCH FLOORING, 
CALIFORNIA WHITE PINE Factory 


SUGAR LUMBER. 
Prices and further information for the asking. 


COAST OFFICES: BARNES & MAUK, 


Seattle, Wash., Redding, Calif. 
Dealers west of Chicago write 
‘s TOLEDO, OHIO. 


Coast Offices. 
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FUTURE HICKORY SUPPLIES. 


Confronting a shortage of their preéminently essen- 
ial wood, with indications of its further decrease, 
small prospects visible of new supply within the near 
iture, with no satisfactory substitute offering, manu- 
facturers of vehicles and others who use hickory in 
sreat quantities have banded together in the hope of 
possible relief. About thirty of these gentlemen met 

Niagara Falls, N. Y., July 13, seeking that refuge 

the distressed, concerted action, and perfected an 
rganization to be known as the National Association 

f Hickory Consumers. 

While those present at the meeting numbered but a 
‘ore and a half they alone represented interests that 
re said to consume annually 25,000,000 feet of 
iickory. In addition to the consumers actually repre- 
sented at the meeting it had the expressed indorse- 
ment of absentees who are among the heaviest con- 
sumers of not only hickory but other hardwoods as 
well, ineluding the prominent manufacturers of vehi- 
cles and agricultural implements. 

lor a long period and increasingly with the passage 
of the years consumers of hickory have been im- 
pressed with the gravity of the situation with regard 
to future supply. An atmosphere of varied degrees of 
discouragement was perceptible at the beginning of 
the association’s sessions. The unpromising argument 
was advanced that from sixty to 200 years are re- 
quired for regrowth of hickory of practical size and 
condition; less despondent members set the time at 
from thirty to forty years. Having contemplated the 
unfavorable phases of the situation the natural swing 
of the pendulum-was toward measures for relief. The 
Suggested means involved lessening of waste in cut- 
ting and manufacture, advocacy by the more ‘radical 
of prohibition of exportations and of prohibitive 
prices, the use of substitutes in parts of manufacture 
where hickory is not a real essential; above all, re- 
forestation. In regard to the last named measure it 
was urged, and sensibly, that while the federal gov- 
ernment evidently would be at the service of hickory 
consumers they must rely upon their own exertions 
first, and discussion to this end consumed considerable 
time. Representatives of the government and of ag- 
ricultural colleges pledged their help. 

The association is very much in earnest. Another 
meeting, with the machinery of organization in prac- 
tical working shape, will be called in the near future 
and the heavy consumers of hickory may be justified 
im expectations of relief within reasonable time from 
the present unsatisfactory and, but for this recent 
movement, unpromising condition, 


WALL STREET RECOGNITION. 


At last, at last! Hurrah! Rip! Rap! Excelsior! 
Eureka! Eldorado! Hezekiah! Wall street has recog- 
nized lumber. The recognition is not overly friendly, 
but lumbermen now have reason to believe they have 
planted their feet upon the bottom rounds of the ladder 
leading to the high plane of the select few industries 
that control the destiny of the country. 

This may be building great hopes on a slight founda- 


_ tion ‘but the foundation, though insecure, exists, so why 


not build? Wall street’s welcome has not been overly 
enthusiastic but those who imagine themselves to be in 
control of the political and financial affairs of the coun- 
try new are willing to concede the existence of the lum- 
ber industry. This is a distinct advance because here- 
tofore they conducted their affairs under the handicap of 
blissful unconsciousness of the existence of lumber. 

Wall street’s ideas of lumber are somewhat mixed. 
Recent rumor was to the effect that a cut of 25 percent 
in the production of pine along the southern Atlantic 
coast was deemed the equivalent of a cut of 25 percent 
in price; prices and production apparently being synony- 
mous terms to the Wall street operator. For the enlight- 
enment of the benighted despots the AMERICAN LuM- 
BERMAN takes pleasure in saying that prices and pro- 
duction are two different propositions though naturally 
interrelated. 

Lumbermen may roll under their tongues as a choice 
morsel the paragraph which follows; may hug it to 
their breasts as giving deserved recognition, grudgingly 
bestowed, or treat it in whatever manner their several 
dispositions warrant. That is left for no individual de- 
cision. The ecstasy producing words read: 


Lumber, like steel and iron, is looked upon as one of the 
certain indices of the general prosperity, and any falling off 
in price indicating overproduction or a falling off in demand 
is of only less significance to Wall street than a similar 
movement in steel or iron. 


What more could be desired? Recognition eagerly 
anticipated, fully deserved, based on conscious worth 
has been given. 


FIGURING RETAIL BILLS. 


For a reason that cannot be explained except on the 
ground of competition many retailers are 
wedded to the practice of figuring bills at prices which 
do not afford adequate profit, and, in many instances, 
which offer no profit. It is recorded in trade history 
that such is a condition, thus reflecting on the business 
ability of the dealers who have created the condition. 

In certain sections it is understood by the farmers 
that in case they build a barn the lumber will be sold 
to them at so nearly a cost price that it will afford no 
profit to the man who handles it; and in fact the 
farmer, if he be working for wages, not infrequently 
buys a bill at a figure so much below cost that the 
difference between the purchase and eost prices would 
pay him for hauling the material. At times the dealer, 
unbusinesslike, informs the farmer that he is getting his 
lumber at wholesale prices, and he has been known to 
exhibit the invoices to substantiate the assertion. It is 
no doubt gratifying to a farmer to buy a barn bill in 
this way, but his opinion of the man as a merchant who 
sells it is not always expressed. The price of lumber 
is as stable as that of hogs or corn,sand what would 
the farmer think of himself, or what would business 
men think of him, if in order to make a sale of either 
of these products he would offer it at cost of production, 
or even lower, and this when the product must be had 
by the consumer and would be bought by him at the 
regular market price did he have to pay this price? 
Or, what would business men think of him if, there hav- 
ing been several advances in hogs or corn, he should 
choose to sell at the figure which ruled before these ad- 
vances, which virtually is what many retail lumbermen 
are doing today? 

It is frequently the case that the timber and dimen- 
sion, the siding, flooring plank and shingles for a barn 
are sold at cost, all the dealer expecting to make by the 
transaction being the profit on a small lot of finish and 
a few windows. On this basis, on a bill that sold for 
nearly $1,000 the profit was $20, or 2 percent, and this 
when at the end of the year a correct balance sheet 
would show that every thousand dollars’ worth of lum- 
ber the dealer handled during the twelve months was at 
an expense of $100. 

House bills are often figured on a like unprofitable 
basis, the mill bill being depended upon as the profit 





senseless 


maker. Even the outside finish 
boards and window casings 
should bring a good price—has been sold practically 
at cost. In one instance the dealer took it upon himself 
to estimate the mill work of a moderate priced house 
and pitched the price at a smaller figure than it would 
be furnished by a sash and door factory and thus was 
out ‘‘all around,’’ as he expressed it. 

There are dealers whose only recognized source of 
profit is their wagon trade, which necessarily is in small 
lots and largely noncompetitive. To stock a yard for 
this trade would require small capital, undoubtedly 
$5,000 would do it in fine shape, yet these same dealers 
will lay in a stock that invoices for five times that 
amount, expecting to make little money on the use of 
the extra $20,000, and no recompense for the work re 
quired in handling the business represented by it. 

Any man of thorough business training would say that 
such a method is far from the correct one. It 
brought into being by the determination of a dealer 
to sacrifice his own interests in order that a brother 
dealer should not sell the bill, and is perpetuated by the 
same spirit. House or barn bills as well as a wagon 
trade should pay a reasonable profit and would pay it 
if the dealers would exercise good business sense and 
pull together. It is neither the disposition of the buyer 
nor the condition of the times that is to 


for the cornice, corner 
lumber which at all times 


was 


blame, 





FRISCO LUMBER RECEIPTS. 


Commercial affairs are being put to 
the stricken city on the Pacific coast. Many tem- 
porary structures for business and residential pur- 
poses are being put up, people are moving their 
families and their business back to San Franciseo and 
affairs now are getting down to a working basis. 

A recent letter from F. F. Finley, secretary of the 
Lumber Record Bureau, states that the bureau soon 
will be in normal shape, and detailed information in 
regard to deliveries of redwood which have not been 
furnished in the last three months will be compiled 
and distributed the latter part of July. A summary 
of lumber receipts for the first half of the year has 
been compiled, showing total shipments of redwood 
for 1906 to have been 170,916,744 feet, against 159, 
601,961 for the first six months of 1905, an increase of 
11,314,783 feet. 

Redwood shipments for June were about on a no1 
mal basis, total arrivals being 31,168,443 feet. The 
details of the June movement are given in the fol 
lowing compilation, which shows not only the redwood 
movement but also contains a statement showing the 
fir and pine business carried on by the redwood mills 
of the coast counties: 


rights in 


FrRoM— Redwood. Fir and pine. Totals. 
Humboldt and Del Norte 
counties, by water..... 17,556,978 18,643,049 


1,086,0 
Mendocino county, by water 9,319,663 1,270,0 
Mendocino county, by rail. 4,291,802 1,213,1 


71 
24 10,589,687 
43 5,504,945 


Totals .............31,168,443 





34,737,681 


Deliveries by rail comprise six months’ shipments. 


LINE BOARDS. 


One of the most interesting questions discussed at 
the semiannual meeting of the Yellow Pine Manufac- 
turers’ Association was that relative to methods of 
handling line boards. It is somewhat surprising to 
learn from unimpeachable testimony that there 
is no such thing as a line board. Chief In- 
spector Warren said a board belonged to some regu- 
lar grade. He admitted the possibility of a difference 
in expert opinion as to the proper manner in classify- 
ing certain stock. For example, he said one inspector 
might put a piece of lumber into No. 1 common grade, 
while another, equally competent, would classify it as 
No. 2 common or C select, dependent upon whether it 
was an extra good No. 1 or an extra poor. In the 
mind of an inspector, however, according to the chief 
of the department, no doubt would exist in regard 
to which grade the board belonged. For this reason 
he said it was impossible and furthermore unneces- 
sary to issue any special instruction as to how line 
boards should be handled, for the very simple and 
sufficient reason that there was no such thing as line 
boards. 

On this subject the views expressed by manufac- 
turers are worthy of recording. One idea -vas to issue 
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special instructions to graders as to the handling of 
material in regard to which some difference of opinion 
might exist as to grade. This was countered by the 
suggestion that common sense be used; that if all 
doubtful boards were placed in the higher grade the 
result would be to rob the lower grade and stuff the 
higher one. Furthermore it was held to be necessary 
to take into consideration the general run of the 
stock, whether it is above or below the usual quality 
of the grade. The object of grading lumber is to 
separate into various grades; that is, qualities of uni- 
form worth. To do this satisfactorily requires judg- 
ment, common sense and experience. Interpretation 
of the rules is not a question of mathematics. There 
never can be an absolute line of demarkation between 
the product of trees ranging from a board free from 
defects of every kind to one that scarcely is worth 
handling. It is possible, however, to separate qualities 
and make them all of uniform value. 

While the decree has gone forth that line boards do 
not exist the term serves to deseribe very accurately 
those qualities about which expert opinion differs. 


SMALL WOODWORK ABROAD. 


In the small wood-turning line there is a trifle in 
Germany that might be worth looking up. It is well 
known that the ‘‘ecold handled flat iron’’ with remova- 
ble handle, which originated in America (it is said in 
the brain of a woman) is largely imitated there. One 
bar to its wider introduction abroad, in which, how- 
ever, Americans have little direct interest, is the fact 
that the semicircular, or rather bow-shaped, handles of 
circular cross section break square off in the line of 
least resistance—that of the grain of the wood. One 
reason for this is that the wood used is not tough 
enough; another, that the constant mild baking to 
which these handles are subjected when attached to the 
hot iron still further weakens them. Now if American 
manufacturers of turned wooden articles were to send 
over some good handles which would not give way they 
might get good orders. Manufacturers of copying 
lathes might all get in a few orders for making the 
handles in Germany better and more cheaply than they 
are at present produced. 

Another thing which might be sent over to ad- 
vantage is stepladders, knocked down. The eight-step 
size would be the most saleable; and as none of the 
German ones are provided with the shelf or bracket for 
pail ete. which one finds on so many of the American 
make it is suggested that this addition would give the 
imported type the advantage, especially if the manu- 
facturers were to take out a ‘‘Musterschutz’’ patent, 
which can be had at any time, even though the device 
has already fallen into the public domain. Such pro- 
tection costs but a trifle and can be got without delay. 








CREOSOTED WOOD PAVEMENT. 


In the presentation last week of some statistics re- 
lating to street paving no attempt was made to arrive at 
any positive conclusion of general application. It was 
stated that the particular requirements must goverv the 
kind, quality and cost of the pavement adopted. This 
is practically axiomatic. As a matter of fact, we 
believe that engineers have come to a definite conelu- 
sion as to what is under the greatest variety of condi- 


tions the best pavement. It is creosoted wood block 
made from hard timber, whether coniferous or broad 
leaf. 


It is a costly pavement and for light traffie is, for 
that reason, not always to be afforded; but it has prac- 
tically every quality that a pavement should have and 
none of the objections of others. It is almost as durable 
as the best granite block; it is as smooth as newly laid 
brick; it is as dustless and sanitary as asphalt and as 
resilient and as little noise-producing as macadam. 
Asphalt is slippery when wet and is subject to decay; 
brick is noisy; macadam, unless granite topped, is dusty 
and even the best does not resist the suction of the tires 
under rapid automobile traffic. None of the faults can 
be charged against creosoted block. 

Properly prepared and properly laid creosoted blocks 
make an almost ideal pavement for any class of traffic. 
They are coming to supplant everything else in Eng- 
land and on the continent where perfect pavement is 
wanted, and many American cities, of which we may 
mention particularly Indianapolis and Minneapolis, are 
using that pavement for their best residence streets as 
well as for heavy traffic. 

In Chicago the pavement question has been sadly 
neglected, though the city authorities and the people 
as well are agreed that the round cedar block is about 
as poor an investment as can be made. Cedar blocks 
are not subject to decay, and used as pavement they 
never have time to decay, for they are split and crushed 
under traffic long before decay can have any appreciable 
influence upon them. Brick and asphalt are the chief 
materials that have been used in recent years in Chi- 
cago, with granite for the heaviest traffic. But none 
of them is ideal. The asphalt yields under heavy 
traffic and is disintegrated by oil and gasoline dropping 
from automobiles and by gas escaping from mains and 
is more or less broken up by the hard frosts of winter. 
3rick is noisy, while the only merit of granite block is 
its durability. 

Creosoted block has been only experimented with in 
Chicago, but those experiments have been wholly satis- 
factory. Reference was made to the block in Michigan 
avenue between Van Buren and Congress streets. That 
pavement has been laid six years and seems to be in 
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perfect condition, notwithstanding that it is as con- 
stantly used as any piece of street in the city, though 
the traffic is not of the heaviest description. But there 
is another piece, laid at the same time, where the 
conditions are as severe as can be found in the world. 
At the time that the Michigan avenue block was laid the 
east half of the Rush street bridge was paved with the 
same material. That bridge carries the heaviest traffic 
of any in the city of Chicago; it ranges from light 
pleasure vehicles to the heaviest freight trucks. The 
bridge is crowded from early in the morning until long 
after midmght, there seldom being a moment of the 
day from 6 to 6 when vehicles are not waiting for a 
chance to cross. That pavement today is apparently 
in perfect condition, whereas the west half of the 
bridge has been repaved two or three times. 
Lumbermen who are interested in developing high 
class uses for their timber should join in the propaganda 
of creosoted block pavement. It will use a vast amount 
of material that now has comparatively little value, al- 
though the tendency will undoubtedly be to cut up solid 
timber to get quality into pavement blocks. The wood 
for this purpose should be hard, so as to resist wear. 
Longleaf yellow pine, Cuban pine, perhaps norway, oak 
of almost any species, beech ete. are all suitable if by 
creosoting every tendency to rot is done away with. 
When creosoted hard wood block will take its proper 
place as a paving material it should be possible for 
lumber manufacturers to put into it a large amount of 
material which otherwise would be refuse or sell at a 
comparatively low price. The blocks must be exactly 
manufactured and sound, but they need not be free of 
knot defects, and their size will allow them to be cut 
to good advantage, in many cases out of logs so imper- 
fect that their lumber product would be of low grade. 


MORE ABOUT TIES. 


Recent discussion of the growing scarcity and climb- 
ing prices of railway ties naturally leads to the ex- 
pectation that there will he increased interest in 
methods for prolonging the life of this indispensable 
part of railway construction. Railway ties wear out, 
or rot out, or both. Oak is the preferred material, 
because it wears better than any other and is fairly 
resistent to decay. There are woods, like cedar and 
cypress, which practically rot not at all but, being 
soft and of comparatively weak fiber, wear rapidly. 
If some solution of the tie problem may not be ar- 
rived at otherwise there must before many years be 
a substitution of other materials in place of wood. 

As yet, even at present high prices, wood is the 
cheapest as well as the most satisfactory material; 
and perhaps even yet untreated ties are cheaper than 
treated ties, although it is a question if within the 
life of the best ties being laid this year prices will 
not reach a point that will justify considerable ex- 
penditure with a view of lengthening their service. 
The railroads recognize the foree of this considera- 
tion and are making extensive and costly attempts 
with the idea that present expenditure for preserva- 
tion may he justified before treated ties are worn 
out by savings in capital investment and replacement 
expense. 

So far there seem to be only two well sstablished 
methods of prolonging the service of ties. To prevent 
wear the tie plate is used, although its best form 
has not yet been determined; to prevent rot wood 
preservation by means of chemicals is employed, 
though the most practical method is still in dispute. 
There seems no reasonable doubt that creosoting is 
the best method of preserving wood, but it is ex- 
tremely costly, so some of the chloride or other processes 
are likely to be given preference. 

Not many years ago the lumber trade would have 
objected to anything which would tend to economy in 
the use of wood and, therefore, to lessening the de- 
mand; but now, under conditions where the demand 
is close upon the heels of supply, they take at least 
a friendly interest in anything along this line, and 
give at least passive approval to any experiments or 
theories which will tend to prolong the life of any 
wood used for any purpose, whether it be for ties, 
timbers, piling, house building materials, shingles or 
what not. 


A TIP TO INVENTORS. 


It is about time that inventive skill took up and 
solved the problem of felling timber by machinery. 
Almost every other process in the manufacture of 
lumber, from the tree to the pile, has been revolu- 
tionized within the last thirty-five years, but the only 
real improvement that has been made in the felling of 
trees has been the substitution, to a considerable ex- 
tent, of the saw for the ax. To be sure, in some cases 
trees are now in Europe felled by power driven saws 
which are afterward used to crosseut the trunks into 
log lengths, and in the United States for crosscutting, 
but so little is any such process used that it is evi- 
dently not an entire and manifest success. The only 
timber district in this country where even the cross- 
cutting seems to have been even fairly successful is 
on the Pacific coast, with its big timber and close 
stands. 

Two methods have thus far been used—one the 
driving of the saw by steam and the other by com- 
pressed air. ‘The steam equipment, while used in 
Europe, does not seem to be successful in the United 
States. The trouble with it is that the boiler plant 
is too heavy and cumbersome to be moved easily, and 
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there is serious waste of power in the steam hose, 
The waste is both by condensation and leakage. In 
order to keep the steam hose within reasonable length 
the boiler has to be moved too often to suit the ideas 
of American loggers.. The condensed air device is 
more satisfactory in some respects; yet if it be driven 
by steam the power plant is even more cumbersome 
than where steam is directly applied to the saw piston, 
beeause there is fist the boiler to furnish the power 
and then the air pump to condense the air. But, on 
the other hand, condensed air can be carried muh 
greater distances than live steam and loses nothing 
by condensation, while the loss by leakage need not 
be important. So far as we know, therefore, the only 
power felling devices now in use in this country are 
driven by compressed air. 

It seems to us that here is a field for the electric] 
engineer. A power-driven tree-felling and crosscuttiny 
device is greatly needed, and if its economic adva 
tages in the increase of capacity or saving of lab 
either or both, are manifest there should be almost 
unlimited sale for it. Given such a demand, the supp 
in these days of invention should be forthcoming. 

One great advantage of an electrical appliance is 
that the power station need not be portable. It can 
be set up in any location convenient to the timbe: 
in many sections can be driven by water power ani 
anywhere can be supplied with fuel from the debris 
of logging operations. The feed wires running out 
from it can readily be moved as occasion requires and 
can be attached wherever necessary to draw off the 
power for the saws. One idea is to have a light but 
high velocity motor attached to the saw, geared down, 
so that the motor would not need to be heavy ar 
could easily be moved around from tree to tree ani! 
from cut to cut. Another suggestion is that electrical 
power, more or less permanently located in connec- 
tion with a timber tract, should be used to drive a 
portable air condensing plant which would furnish 
power direct to the saw piston. 

The AMERICAN LUMBERMAN does not claim any 
special electrical engineering talent, but it does seem 
clear to it that the difficulties in the way of any fell- 


ing or crosscutting device hitherto proposed lie in 
the necessary weight and cumbersomeness of the 


power plant and that an electrical plant would largely 
do away with this objection, while the transmitting 
device would be comparatively light and easily port- 
able. We suggest that some of the enterprising lum- 
bermen of the south and west demand of their ma- 
chinery supply people a device of this sort. Tt would 
pay its manufacturer well and effect an enormous 
saving in the initial operations in the woods. 


WISDOM OF THE LAY PRESS. 


Many of the brethren of the daily press are express 
ing concern over a probable future source of lumber 
supply for the people of the United States. This alarm 
is being manifested in diverse fashions and if the trut! 
be known on a most flimsy foundation. It is but just 
to charge these stalwart guardians of the public peac 
and welfare with anticipating the evil day when tim 
ber shall have disappeared entirely from within th: 
confines of Uncle Sam’s domain. Occasionally thes 
verbose defenders of the public weal unexpectedly and 
unknowingly make a good point, but these occasions 
are rare and the average summaries are so far wide ot 
the mark as to do very little harm. In one respect 
they do good, for despite their wildness they center 
the attention of the reader on the question of a future 
supply of timber and with great dramatic force and 
greater disregard for facts point to the destruction of 
the forests, which they charge to lumbermen or paper 
manufacturers, and make it an implied duty on the 
part of their readers to collect the bill. 

One of the stock arguments used is that the timbe1 
resources of this country are being destroyed by the 
rapacious lumberman, while those of Canada are pre 
served intact. In a recent issue of the Houston Post 
certain facts, conclusions and surmises along the lines 
indicated were made, the article ending with th¢ 
prophecy that the United States, having shut out 
Canadian lumber and having adopted a policy that 
will result in destroying the lumber industry in this 
country within a few years, will make it possible for 
the Canadians to enjoy a monopoly. This monopoly 
confidently it was predicted would result in removing 
the duty now imposed on lumber from Canada or in 
the alternative reducing it to a revenue basis. This 
possibility also was presented: ‘‘But when Canada 
obtains a monopoly is it not plain that she will exact 
from consumers in the United States such prices as 
will amply repay her for what she may have suffered 
through our own short sighted policy?’’ 

The argument is a little bit weak and the logie a 
trifle lame. It would seém reasonable to suppose that 
Canada will feel extremely grateful to the people of 
the United States ‘‘for having adopted a _ policy’’ 
which resulted in giving into the hands of the 
Canadian brethren a monopoly of the lumber business 
of the North American continent. It sounds good, this 
mouth filling sentence ‘‘Canadian monopoly of the 
lumber business.’’ After rolling it under the tongu 
for several minutes it might occur to those who know 
something about the timber situation of Canada to in- 
quire how long the timber of that country would stand 
the drain. How long could it supply the requirements 
of users in the United States from its present or pros 
pective resources? 

A short time ago one daily paper in another part of 
the country gave a long interview with some learned 
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eman in which it was said that the Canadian tim- 
supply would furnish material sufficient to satisfy 
eds of consumers of the United States for six or 
years only. Presumably after exhausting our 
ern neighbor’s supplies, civilization will revert 
to the adobe or to the use of steel and concrete 
e erection of all manner of structures, in making 
ire and the thousand and other uses for which 


wood now is employed. Those of the daily press who 
would mold public opinion never for a moment concede 
the possibility of the American people proving equal 
to the task of providing for the future. The score or 
more forestry schools scattered throughout the coun- 
try, the forestry bureaus organized by the various 
states and that of the general government as well are 
considered nonexistent and their efforts therefore of 


27 


no avail. The average individual, be he lumberman 
or one of the common people, is inclined to place more 
reliance in the ability of American men to meet what- 
ever exigency may develop. After all is said and 
done, however, these articles serve one good purpose, 
despite the misconception of things whieh they foster 
—that one good purpose, as stated, is to arouse an in 
terest in these questions in the minds of the people. 





MICHIGAN HARDWOOD MANUFACTURERS’ ASSOCIATION INAUGURATED. 


ring the deliberations of the Michigan hardwood 
ifacturers at the recent meeting held at Ottawa 
h one member pointed out that a great deal of 
usiasm had not up to that time been given ex- 
This portrayed the 
me of mind of many of those present. 


ssion. statement concisely 
Every one 
favor of 


the meeting was in reorganizing and 


in some manner or other tasted of the benefits 
issociation work, the good resulting from getting 
er together and understanding the other fellow’s 
hods, with a view of improving his own. It is 
possible, however, for a number of strange men, 
en though they are engaged in the same line of 
siness, to get together and effect an organization 
ithout betraying their lack of familiarity with the 
ork. This is not said in criticism, because judged 
other first meetings that of the Michigan hard- 
wood fraternity was characterized by a devotion to 
he business in hand which largely is responsible for 
he satisfactory conclusion of the labors of the con- 
ention, 
The project of organizing the hardwood fraternity 
f Michigan into a compact and cohesive association 
net with practically the unanimous approval of every 
Letters 
were read from a large number unable to be present 


ne to whom the matter has been broached. 


on aceount of other important calls upon their time, 
ind without exception sentiments favorable to an 
and supplemented by 
tender of support and codperation on the part of the 


writers, 


organization were expressed 


Statistics show that the present membership of the 


association comprises a majority on a production basis 
of the hardwood the state. This 
majority was considered necessary in order for the 
association to accomplish that for 
brought into being. As nearly as 
tained, the present membership represents something 
like 60 percent of the hardwood production of the 
state. 
creased, because the officers and 
who have a habit of doing things which they under- 
take to perform. 


manufacturers of 
which it was 


eould be ascer- 


The margin of majority will shortly be in- 
directors are men 
For the present the missionary work 
largely will occupy the attention of those who are 
at the head of the association. The 
calls for frequent district meetings, where the gospel 
may be spread and new supporters enrolled. This 
organization begins its work with determination to 


new program 


succeed. Failure is not contemplated, even for a 


moment. Probably this determination has much to 
do with the projected thorough canvass of the Mich- 
igan field and a general roundup of every hardwood 
manufacturing interest in the state, which will be 
followed by the presentation of the gospel of progress. 

The deeply analytical are somewhat puzzled to aec- 
fact that 


lumber states of the west, one of the greatest of the 


count for the Michigan, one of the first 


country now and in the past, should have refused or 
neglected to affiliate with any of the larger associa- 
tions and at the same time not perfected one of its 
own. On all sides the state is surrounded by organiza- 
tions, state or sectional, and necessarily manufacturers 
brought into contact with the business 


have been 


methods employed by those with whom they deal, a 


majority of whom probably are members of some kind 
of organization. 

While a multitude of and practices ulti- 
mately will come up for revision and in turn absorb 
all of the attention of the members of the Michigan 
Hardwood 


customs 


Manufacturers’ Association, the present 
officers, with the force and directness characteristic of 
them, have set themselves to the task of bringing a 
larger number into the fold, so that the wisdom and 
experience of many will be valuable for handling mat- 
ters pertaining to the trade. 

Experience meetings later probably will be a fixture 
of the work, and from such considerations of topies 
of general interest much good is to be expected. Dur- 
ing the course of the address made by R. H. Vansant 
he stated that in his opinion no manufacturer could 
start out and learn everything pertaining to the pro- 
duction and care of hardwood course 
of a natural life. There much to learn for 
every one to depend upon his own ability and in- 
ventive talent; exchange of ideas and methods was 


lumber in the 
was too 


mutually profitable to all concerned and formed the 
foundation for the only reasonable, sensible and prac- 
tical way of running a mill. 


Inasmuch as the people 
of Michigan claim 


they know but way to do 
things, and that is the right way, undoubtedly they 
will be able to the spirit as well as the 
letter of the suggestions that have been made by their 
confreres from other sections and in addition develop 
many important details peculiar to the hardwood in 
dustry of that state and solve them to the 
satisfaction and profit of all. 


one 


carry out 


mutual 





EVOLUTION—FROM YELLOW PINE MANUFACTURER TO YELLOW PINE MERCHANT. 


Very comforting is the oft reiterated assurance 
built 
he vanity of those who choose to dawdle through life 
for the 


ieartened on 


iat Rome was not in a day. It is sop for 


become dis- 
Alternately, 
Rome was not built in a day’’ has proven a source 


ind balm ambitious ones who 


account of slow progress. 
if inspiration, encouraging workers to persevere in 
n undertaking despite unsatisfactory results, a bar 
excuse for the sluggard. 
hose who have in hand great undertakings should 
‘ar in mind it required several days for the build- 


proper endeavor, and 


g of Rome and the Roman empire, which in time 
abroad until their influence ruled the world. 
his historical case of slow growth should contain 


pread 


uch of interest to manufacturers of yellow pine. It 

not difficult to discover points of similarity be- 
ween the Romans 
those which have found favor in the eyes of the 
The Romans engaged in an 
international war business, and by reason of the 
Superior quality of the goods they offered and ‘‘de- 
livered’’ were able to pull away the trade of com- 
petitors. 


methods employed by the and 


ellow pine fraternity. 


Their system, while crude, was effective. 

Similarity between the ‘‘commercial’’ operations 
of the Romans and those of the modern manufac- 
turers of yellow pine naturally must end at some 
point, and apparently that stage has been reached. 
Rome’s affairs were liquidated centuries ago; those 
of the modern yellow pine empire are at the zenith, 
with a bright future—provided affairs shall be ad- 
ministered in a ecapabie and masterly manner. 

In the realm of southern pine a turning point has 
been reached; a new epoch has dawned. The period 
of territorial conquest and exploitation has ended: 
wise administration of the powers assumed should now 
begin. Yellow pine has been introduced into every 
important market of the world, with the possible ex- 
ception of oriental countries. Today it is an article 
of common use in every state east of the Rocky moun- 
tains. It has pushed its way into Canada, is known 
in Cuba and throughout the West Indies, is used in 
France, England, Germany and other parts of conti- 
nental Europe; into Africa its fame has spread and 





there, too, yellow pine is known and highly esteemed. 
The 
building of the empire of yellow pine has been brought 


Many centuries were required to build Rome. 


about within the last fifty years. 

A conclusion has been reached by a prominent yel- 
low pine manufacturer and been made known to others 
of the fraternity to the effect that those engaged in 
the business are manufacturers, not The 
It should be borne in 


merchants. 
criticism in large part is just. 
mind, however, that attention of producers necessa- 
rily, and it may be said wisely, has been confined to 
perfecting manufacturing details. While engaged in 
this work it has not been possible for many to give 
as close attention to the marketing of their stocks 
as many contend this important part of the business 
should have received. While the course pursued in 
the past cannot be recommended, and probably wou'd 
not prove satisfactory in the future, when closely 
analyzed it will be seen to have proven effective when 
It re- 
quires time, patience and application to introduce any 


applied to conditions which have prevailed. 


article and secure for it a favorable reception at the 
hands of consumers. During 
those exploiting any commodity can hope for but small 
returns on their investment and their labor. It is 
after a commodity has been established that the real 
profits are secured. 


this initiatory period 


The present situation in yellow pine has or had its 
counterpart in the affairs of practically every other 
body of lumber manufacturers in the United States. 
The early white pine manufacturers were not mer- 
chants, and did not pretend to be. 
chandising of their product was left to the wholesale 
dealers of Chicago and those of other important cen 
ters of distribution. The manufacturers were content 
to run the mill, to sell their product at points of pro- 
duction, and leave the merchandising to others. That 
in the process of time they have succeeded in bring- 
ing about revolution in their affairs is merely evidence 
tending to show that similar changes can be wrought 
in the practices of yellow pine manufacturers and 
others. 

As a body southern pine men are to be congratu- 


Largely the mer- 


* timber to be exploited. 


lated upon awakening to a realization of this fact 
while yet remains a very considerable portion of their 
It did not require as long for 
them to arrive at this point or this frame of mind as 
it did the white pine men of the north. 
ceived the doubt with 


to its being original as applied to yellow 


Having con- 


idea—and no exists respect 
pine pro 
ducers and their product—it remains for them to 
adopt common sense methods and profit by the knowl- 
edge. 

No one who has had opportunity to inspect a mill- 
ing plant of an average southern pine operation con- 
tends that the producer has much to learn with re- 
spect to handling lumber at the mill. 


tions have 


Logging opera- 


been improved and simplified. Lumber 


after it is produced is given every care, on the yard, 


in the shed and when the material is run through 


the planing mill. Further improvements in manu- 


facturing operations will be made from time to time, 
but the average producer now can afford to divert 
much of his attention from the process of manufac- 
It may be that by 


closely confining attention to the manufacturing end 


turing to that of distribution. 
of the business the centralization of thought on one 


phase of the operation has resulted in developing 


one-sided characters. This is not true in every case. 
It is probable, however, the charge that yellow pine 
men know how to make lumber but not how to sell it 
could be substantiated as against many of the pro 
ducers. Judging by the recent flurry and the general 
behavior of those engaged in the business it would 
seem possible to sustain it against all of them. 

Fair weather seamanship nor 
demonstrate the ability of a ship to weather storms. 
It is not what a craft can do on a smooth sea that 
establishes its value but how it behaves in a squall. 


does not develop 


This test is a fair one to apply to any industry, and 
manufacturers of yellow pine are to be congratulated 


upon awakening to this knowledge. One of the 


primary results of this awakening is knowledge to 
the effect that no sailor worthy of the name will 
carry all possible canvas in a gale. 
is the question now up for decision. 


How to trim sail 
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Increasing popularity of tupelo gum, whose pseu- 
donym, bay poplar, appears destined permanently to 
mark its commercial career, has caused the forest 
service to make a number of experiments looking to 
bettering its manufacture and a more thorough under- 
standing of the uses to which it may be put. A recent 
kiln drying test of Louisiana tupelo in a Michigan 
kiln made under the supervision of experts of the 
forest service is of interest, as it furnishes prac- 
tical demonstrations of the possibility of seasoning the 
new wood without warping, staining or checking—all 
of which are likely to mar the lumber at this stage of 
its manufacture if the work is not properly done. The 
suceess of this experiment should prove of value to the 
industry and should result in an improvement in the 
quality of the lumber. 

The test was made at the plant of a wagon manu- 
facturer in Michigan, the lumber having been shipped 
green from a Louisiana mill, The kiln used was of the 
blower type, operated on the moist air principle. The 
operation of the kiln, as explained in the report of the 
experiment, was as follows: 

Ilot air is forced by fans into the dry end, thence passes 
the trucks of lumber to the wet end and is 


back through 


EXPERIMENTS IN THE PREPARATION OF TUPELO GUM 





returned to the engine room through a large drying cham- 
ber over the kiln itself. The whole structure is as nearly 
air tight as it can be made; consequently the same air, 
passing through the kiln and back over the steam heating 
coils, is used over and over again. ‘The necessary moisture 
is obtained from the green lumber as it is put into the wet 
end of the kiln. 

The lumber should enter a temperature of about 938° F. 
at the wet end of the kiln. The temperature gradually in- 
creases as the truck moves toward the dry end, where it 
should stand in a temperature of 140° to 150° F. for two 
or three days. In the experiment described the average 
temperatures of the wet and dry ends were respectively 98° 
and 183° F. In this particular case the relative humidity 
at wet and dry ends was 84 percent and 29 percent re- 
spectively. 

As has been demonstrated in air drying, so in kiln dry- 
ing the correct piling of lumber is of utmost importance. 
The piles on the trucks should be arranged so that the 
spaces between the boards are not obstructed by adjacent 
courses but remain open so as to give an upward vent to 
aid the circulation of the drying air. This can be 
plished by piling the wide boards apart from the 
by laying the wide boards so that they 


accom- 
narrow 


ones or do not 


FOR COMMERCIAL USES. 


extend over the open spaces. The old method of piling 
narrow and wide boards together so as to get horizontal and 
criss-cross circulation is satisfactory in the open air wh: 
there are strong winds; but in a kiln, with only a f 
inches of space about the stack for air circulation, the lu: 
ber must be piled as openly as economical operation of t 
kiln will allow. 


Boards eight to twelve inches wide, fourteen fi 
long and one inch thick, were used; on one truck thy 
were piled twelve and the other eighteen inches apa: 
the results being equally good. After being in the ki 
fifteen days the lumber was found to be thoroug! 
dried, without mold, stain, stick rotting or serio s 
checks. Five of the boards on the top course ws 
slightly warped. Only one board was checked as much 
as a foot from the end, while a few others had cheeks 
which did not run more than a half inch from the er 
The lumber weighed 12,600 pounds when it went in‘o 
the kiln and 8,400 when it came out, losing just 
third. There was a shrinkage of 127.2 board feet, 
4.4 percent, from the scale green. 


The system of drying this tupelo was the same «s 
that employed in kiln drying red gum, which oceupi«| 
other trucks in the kiln at the same time. 





THE CONTEST FOR THE McENERY SCRIP LANDS IN LOUISIANA. 


Kditorially and through its news columns, the 
AMERICAN LUMBERMAN has exploited in recent issues 
the vexing question of clear title to state lands of 
Louisiana, based upon the confusion arising from those 


settled under MeEnery serip and, in less degree, 
under ‘soldiers’ ’’ serip. As has been chronicled 
formerly the Louisiana legislature has recently 


passed two bills tending to solve these perplexities 
for all time, incidentally confirming the deserved 
reputation for good faith of the people of the state in 
their dealing with investors. The text of the bills, 
known respectively as Acts Nos. 85 and 86, follows: 


An act declaring that present holders and owners of 
patents for public lands, issued by the state of Louisiana, 
their heirs, assignees or transferees, shall be confirmed as 
applicants for said lands from the date of the issuance of 
said patents, where the said patents were not paid for in 
money but were paid for by certificates or warrants for 
scrip, which were not legally receivable in payment for such 
patents, and authorizing such present holders and owners, 
their heirs, assignees or transferees of said patents to vali- 
date and perfect their title to the lands covered by said 
patents, or to any part or subdivision of such lands, within 
one year from date of passage of this act, by paying therefor 
in cash the price of $1.50 per acre. 

Section 1—Be it enacted by the general assembly of the 
state of Louisiana that where the state of Louisiana has 
issued for its lands patents, signed by the governor of the 
state and by the register of the state land office, and pur- 
porting on their face to have been paid for by certificates 


or warrants so referred to as having been given in pay- 
ment for the patents and are, in fact, certificates or war- 


rants for serip, which scrip for any reason was_ not legally 
receivable in payment for such patents; in such cases the 
present holders and owners of the patents, their heirs, 
assignees or transferees shall be confirmed as applicants in 
the state land office for the lands covered by such patents, 
or for any part or subdivision of such lands, from the date 
on which said patents were issued, and shall be entitled to 
perfect and validate their titles to the lands covered by 
their patents, or to any part or subdivision of such lands, 
within one year from date of passage of this act, by paying 
in cash to the state the price of $1.50 per acre. Said pay- 
ments shall be made in the names of the original patentees, 
and the register of the state land office is hereby directed 
to issue the proper orders to the state treasurer, who shall 
issue receipts for said payments; and on making said pay- 
ments the said patents shall be valid and legal for all pur- 
poses, as if payment therefor had been made in cash at the 
date of their issuance. 


This act was approved by Governor Blanchard 
July 7. 

in act declaring that present holders and owners of 
certificates of entry for public lands, issued by the state 


of Louisiana, their heirs, assignees or transferees, shall be 
confirmed as applicants for said lands from the date of the 
issuance of said certificates of entry, where the said cer- 
tificates of entry were not paid for in money but were paid 


for by certificates or warrants for scrip which were not 
legally receivable in payment for such certificates of entry 
and authorizing such present holders and owners of said 


certificates of entry, their heirs, assignees or transferees to 
validate and perfect their title to the lands covered by the 
said certificates of entry, or to any part or subdivision of 
such lands within one year from date of passage of this 
act, by paying therefor in cash the price of $1.50 per acre. 

Section 1—Be it enacted by the general assembly of the 
state of Louisiana that where the state of Louisiana has 
issued for its lands certificates of entry, signed by the 
register of the state land office and purporting on their face 
to have been paid for by certificates or warrants of given 
numbers and where the certificates or warrants, so referred 
to as having been given in payment for the certificates of 
entry, are, in fact, certificates or warrants for scrip, which 
serip for any reason was not legally receivable in payment 
for such certificates of entry: in such cases the present 
holders and owners of the certificates of entry, their heirs, 
assignees or transferees shall be confirmed as applicants 
in the state land office for the lands covered by such cer- 
tificates of entry, or for any part or subdivision of such 
lands, from the date on which said certificates of entry were 
issued, and shall be entitled to perfect and validate their 
titles to the lands covered by their certificates of entry, 
within one year from date of passage of this act, by paying 
in cash to the state the price of $1.50 per acre. Said pay- 
ments shall be made in the names of the original entry- 
man and the register of the state land office is hereby di- 
rected to issue proper orders to the state treasurer, who 
shall issue receipts for said payments: and on making said 
payments the said certificates of entry shall be valid and 
legal for all purposes, as if payment therefor had been made 
in cash at the date of their issuance: and the governor and 
the register of the state land office are hereby directed to 
issue patents therefor in the names of the original entry- 
men. 


This act was approved July 6. 
It will be noted that under 
present holders of Louisiana 


these 
state 


aets the 
held by 


new 
lands, 


virtue of MeEnery patents and Confederate soldiers’ 
patents, have one year in which to perfect title to 
them. 

The fight for title to the MeEnery scrip lands of 
Louisiana is by no means ended with the act of the 
legislature validating the titles of the McEnery serip 
holders upon payment of a nominal price an acre. 
From present appearances the matter will go to the 
United States supreme court for final adjudication. 

The Toomer bills validating the title, whose passage 
and approval by Governor Blanchard have already 
been noted in these columns, became effective July 11. 
Upon the opening of the state land offices at Baton 
Rouge the morning of July 11 Attorney E. D. 
Saunders, of New Orleans, and Henry L. Gueydan and 
I. M. Lichtenstehn, of Gueydan, La., appeared to 
validate the title to about 7,000 acres of land under 
the new act. The clerk in charge communicated with 
Register Crandall, who was in New Orleans at the 
time, and after some delay aceepted the tender of 
about $10,000 for the acreage described. 

On the day following attorneys for J. W. Fellsen 
& Co., the New Orleans syndicate which has filed upon 
a considerable acreage of the disputed lands, obtained 
an injunction in the East Baton Rouge district court, 
which was served upon the officers of the state land 
departments, restraining them from receiving any 
tenders made by persons holding McEnery scrip until 
the validity of the Toomer acts ean be tested in the 
courts. The injunction reads as follows: 


Pursuant to an order of the honorable court aforesaid, 
you and each of you are hereby enjoined, restrained and 
prohibited from receiving or authorizing the receipt of $1.50 
an acre offered or tendered by the pesent owner or holder 
of patents or certificates purporting to convey any of the 
lands described in plaintiff's petition, a copy of which is 
hereto annexed and herewith served, and from doing any 
act and taking any step having for its object the carrying 
out of the provisions of acts 85 and 86 of 1906, until the 
further order of this court, 


The Frellsen petition upon which the injunction is 
based, contains a recital of the act of congress in 
1848, which was to invest in the state of Louisiana 
the overflow lands that were afterward secured by 
John McEnery. The petition contains the act of the 
legislature of 1880 authorizing the governor to employ 
counsel to assert the right of the state to these lands. 

Following this is a copy of the contract between the 
then governor of the state and John McEnery. The 
petition then recites: . 


Petitioner further avers that when he incorporated into 
the agreement the clause of article 2 of said contract with 
John McEnery, Governor Wiltz exceeded the authority con- 
ferred upon him by the act, it being necessary to his plans 
and unambiguous requirements, that where land in kind 
were recovered, the compensation to said John McEnery 
should be out of the said lands, as set forth in these 
words: ‘Provided, that the state shall incur no cost or 
expense in the prosecution of said claim other than an 
allowance to be made by the governor out of the lands, 
money or scrip that may be recovered.” 

Petitioner avers that the interpolation of the last clause 
in the contract with said John McEnery was ultra vires 
of the governor, illegal, null and void, and conveyed to the 
register of the land office no right to issue to said John 
McEnery certificates locatable upon any lands owned by the 
state that the illegal agreement and the issuance of crop 
thereunder was a fraud upon the state, in that it was an 
attempt, by the issuance of spurious scrip, to substitute 
for the more or less worthless lands recovered by John 
McEnery, under his contract, valuable lands already owned 
by the state, and in no manner connected with or recovered 
under said contract, and that the register of the state land 
office had no right, power or authority to issue or sign 
any such certificates, as said illegal clause in said contract 
contemplated should be issued and signed by him. 

Petitioner further avers that the hereinafter described 
lands were not embraced in the lands recovered by said John 
McEnery, and were not recovered by him to the state, under 
the aforesaid contract, and that the issuance to him, as 
aforesaid, by the register of the state land office, of said 
certificates as compensation for the recovery of other lands 
to the state, under the provisions of said contract, was 
illegal, null and void, and ultra vires, as neither the gover- 
nor or the state land office had any right to issue or consent 
to the issuance of said certificates, and that said certificates 
conferred no right upon said John McEnery or his assignee 
in and to the lands located therewith, that the patents 
granted thereunder are null and void and ultra vires, and 
neither the issuance of the certificates nor the granting of 
the patents had the effect of segregating the lands purport- 
ing to be conveyed from the public domain. 


The petition contains a long list describing thie 
various lands which Frellsen had made application for 
in March, 1905. 

The petition, after giving the description of the 
McEnery scrip lands, then quoted the two Toomer 
acts passed at this session of the legislature, which 
gives the holders of the MeEnery scrip certificates 
the right to acquire these lands by paying $1.50 «an 
acre. He avers that these two acts are unconstitu- 
tional, null and void, being violative of the provis- 
ions of both the constitutions of the United States 
and of the state of Louisiana. It violates article 4\) 
of the constitution of 1898, which prohibits the gen- 
eral assembly from passing any local or special laws 
‘‘legalizing the unauthorized or invalid acts of any 
officer, servant or agent of the state.’’ The petition 
also claims that it violates article 3 of the constitu- 
tion, requiring that every law enacted by the general 
assembly shall embrace but one object, and that shall 
be expressed in the title, in that the two Toomer acts 
embrace more than one object and more than one 
object is expressed in their titles. It is further claimed 
that it violates article 32 of the constitution. He also 
avers that it violates article 166 of the constitution, and 
the constitution of the United States, article 1, section 
10, prohibiting the passing of any laws impairing the 
obligations of contracts, or of divesting vested rights. 
The acts, it is set forth, are further violative of 
article 50 of the constitution of the state, in that the 
acts are local, and have not been duly advertised for 
thirty days. He elaims that it is violative of the 
constitution of the United States, article 1, section 
10, in that it is attempted thereby to disregard peti 
tioners’ applications to enter said lands and their ten 
ders of purchase of the same, which gave the peti 
tioner a vested right to acquire the lands. 

The injunction, for the present, puts an effectual 
check to the progress of validation and affects about 
100,000 acres of Louisiana land, for which the land 
office otherwise would have received about $150,000. 
The lands are located by parishes as follows: 
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It is altogether probable that the suit, on accow 
of the great value of the disputed holdings, will b 
carried to the United States supreme court for fina! 
settlement. McEnery scrip holders will fight the cas 
to the bitter end and a movement is already on foo’ 
to perfect an organization of the serip holders fo: 
mutual defense and protection. Dispatches from Crow 
ley, La., state that the scrip holders in that section 
have already taken steps to form a ‘‘land Owners 
Protective League,’’ with branches in every paris! 
affected. It is proposed to place at the head of the 
central organization Hon. Henry L. Gueydan, of Guey 
dan, La., who has been active in the fight and is thor 
oughly conversant with every detail of it. 
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FEATURES OF THE ANNUAL SHORTAGE OF RAILROAD EQUIPMENT. 


cular has been issued by William N. Neff, super- 


i nt at Mount Pleasant, Tex., for the St. Louis 
Southwestern Railway Company, of Texas, which con- 
ta uch of interest to lumber buyers and shippers 
in the orders given will affect the future car sup- 
ply. ‘The eireular is reproduced in full: 


der to prepare for the cotton movement it will be 


ne ary to increase our car supply. 
‘tive at onee: Home cars must not be loaded to 
poit on other lines except on special instructions. In 


0 ng cars agent will wire me points to which they wish 


to d them. All agents will wire me disposition on all 
private cars, including switch cars from connecting lines. 
if 4 igent receives freight loaded in foreign cars and does 
n <now home route of the car, wire me for home route 
be the car is made empty. 

s year car service all over the country has been 
poor. The situation on the Pacific coast has been the 
le satisfactory, as shippers in that section have not 
been able at any time to get all the cars necessary to 
handle promptly the business offered. Railroad business 
has been no exception, and this in part exonerates the 
transportation companies from charges of selfishness. 

estern railroad officials have advised the LUMBER- 


that in many cases where structural timbers were 
wanted for use in sections even as far west as Mon- 
tana it was necessary to go to the southern mills for 
them, because the stock if secured in the west could 
delivered in time desired. The tieup in the west 
has not been as aeute during the summer months as it 
was earlier in the year, but it continues in nearly all 


= 
not be 


western territory to a more or less exasperating extent. 

Certain sections of the south, notably terminal and 
junction points, have had ample car supplies during 
the last three or four months. Mills located far from 
important railroad centers have had some difficulty in 
securing all the cars they required. The car supply 
has been fairly satisfactory of late months, but within 
recent weeks a number of firms advised they were not 
securing sufficient cars to load out all of their business. 
This, in view of the lighter demand and smaller move- 
ment, does not augur well for the future. 

Announcements similar to that reproduced tend to 
increase rather than diminish the trouble. Such courses 
on the part of the transportation companies usually serve 
to bring on the annual spasm of fear and uncertainty 
in regard to car supplies which is a feature of the 
initial fall movement of cotton and grain. 

When lumber supplies are short and prices firm an- 
nouncements of this character usually bring on a sort 
of commercial disaster of far reaching effect to the 
lumber industry. It seems the irony of fate that the 
improvement in the demand for yellow pine should be 
accompanied by notification from the carriers to the 
effect that cars will not be permitted to go off of their 
lines. Publication of statistics in the AMERICAN LuM- 
BERMAN showing that the output of the mills probably 
would be reduced 200,000,000 feet in July and August 
caused buyers and distributers to bestir themselves 
and has resulted in an improvement in the inquiry and 
an increase in orders placed for lumber. 


It is but justice to say in behalf of the transporta- 
tion companies that while they deplore the inconvenience 
caused lumber shippers, as common carriers they must 
serve the interests of shippers of general merchandise 
other than lumber. Perishables comes in for considera 
tion, and preference naturally is given to that class of 
traffic which takes high rates. In making provision such 
as indicated by the circular quotéd the railroad com- 
panies are actuated by what they consider their duty 
to specific interests. They are, of course, arbitrators of 
their own affairs, and while their methods work a 
periodical hardship upon lumber interests their opera- 
tions are conducted with a view of giving the greatest 
satisfaction to the greatest number of their patrons. 

The salient point of this matter lies in the fact that 
the quoted circular emphasizes a warning and a lesson 
which the AMERICAN LUMBERMAN has preached in sea- 
son and out of season—the necessity for forestalling the 
effects of the lack of railroad equipment by placing 
orders for lumber at a time when material can be 
delivered promptly. An observance of this recommenda- 
tion would tend not only to establish greater harmony 
between shippers and:the railroad companies but result 
to the profit of lumbermen generally, in that a more 
nearly uniform movement would result and consumers 
have at their command at all times ample supplies for 
their needs. This year the car shortage promises to be 
unusually severe, owing to the heavy crops to be moved 
and the volume of general traffic which must be taken 
eare of by the railroad companies. 





AN EDITORIAL REVIEW OF MARKET CONDITIONS NOW OBTAINING. 


‘Slightly better’’ is the almost unanimous report 
from all important markets in regard to yellow pine. 
\pplication of brakes to the wheels of production and 
he ensuing slower speed brought demand within hail- 
ing distance. The present yellow pine market is not 
without its weak phases, which only those in close 
touch with affairs in all parts of the country are in 
position to appreciate thoroughly. Strength and weak- 

ss, like laughter and tears, lie close together. Re- 
peating a statement made recently, the strength of 
yellow pine lies in its recognized weakness and is in- 
reased by an understanding of the statistical weak- 
uess of the position occupied by those who use this 
Maleontents and pessimists are in the minority, 

both point of numbers and product. Expectations of 
exceptionally good fall demand for yellow pine 
rgely are based on news of heavy yields of grains 
throughout the central and southern states and condi- 
ns above those of last year and above the 10-year 
erage in the north and west. This in the past has 
een a reliable guide and nothing in the present ad- 
stment or relation of commercial affairs is suffi- 
iently pronounced to rob it of this value. Reports 
show an exceptionally heavy demand for dimension, 
| such stocks to be badly broken at most of the 
nills. Common boards are in much the same condi- 

n. The movement of upper grades continues slug- 

sh, with the exception of a slight improvement in 
‘coring and ceiling. 


mber, 


* * * 


‘his year’s trade in hardwoods has been and con- 
nues to be exceptionally good. The customary mid- 
numer. quietness has been less pronounced this year 
an usual. It was felt to some extent during the last 
rtnight, but an improvement is now reported from 
nters of production and distribution. A betterment 
the demand for quartered white oak is a feature of 
resent trade, though no measurable improvement is 
ted in quartered red oak. Plain oak is in demand 
d prices are strong. Trade in northern hardwoods 
is year has been of a character to satisfy the pro- 
cer. The movement of birch, maple and elm has 
been heavy, and while prices have not been in line 
ith the expectations of some manufacturers they 
have held steady, to the satisfaction of at least one 
branch of the trade, the buyers. For maple flooring 
the demand has been large; all the factories now are 
busy and will continue so in order to furnish stock to 
supply the demands made upon them. Cottonwood, 


too, is in demand, both high grade and low grade 
stock being called for in large quantities. 
* * * 

The greatest trouble encountered by western hem- 
lock producers is to find stocks with which to fill 
orders. Complete assortments of dry hemlock at the 
mill are rare. With the exception of Boston, which 
reports slightly easier conditions, the western situa- 
tion is reflected throughout the country wherever 
hemlock forms a portion of the lumber supply. A 
part of the Michigan product is being shipped to east- 
ern states, to make good the deficit due to exhaus- 
tion of timber supplies in some districts. In Penn- 
sylvania output this year, it is said, will be lighter 
than it has been for a quarter of a century, and the 
loss in hemlock must be made up with the same kind 
of lumber from other states or by substituting south- 
ern pine or eastern or southern spruce for it. 

* * * 

The only development of importance in the trade 
of the Pacific coast lumber manufacturers was the 
increase in the number of orders booked by eastern 
representatives of the large coast mills. Practically 
every plant in the west, trom the east of the Rocky 
mountain district to the Pacific coast, has all or more 
orders than it can handle to its own or its customers’ 


satisfaction. Particularly is this true when trans- 
portation conditions are taken into consideration. 
Local influences have had much to do with overload- 


ing the mills with orders. San Francisco is taking 
everything in the shape of lumber it can secure, In 
the north railroad construction shows an unprecedented 
demand for ties and bridge timbers, which now 
readily bring about $12 at the mill, or probably 100 
percent more than was secured for this stock two 
years ago. 
x * ¥ 

Several eastern cities state they are receiving all 
the poplar required to meet the demands of the trade, 
but from none of these centers of consumption come 
reports of concessions in price. This is in contrast 
with conditions obtaining in western cities, where 
some consumers are having difficulty in securing all 
the stocks they want. No change in the affairs of 
the mills has been reported. 

* * ~ 

During the last year cypress manufacturers have 
made friends with their customers by furnishing 
stocks promptly and keeping the price reasonably 


steady whether trade was good or bad. This conserva- 
tive course has resulted in building up confidence and 
establishing cordial relations between producers and 
consumers. In the last few weeks a decided better- 
ment in demand has been reported, with trade much 
more brisk than formerly. This condition holds true 
with respect to yard and factory stocks, 

Little of importance has developed in North Caro 
lina pine. Many of the mills are closed and several 
large plants have been destroyed by fire. Mill stocks 
are normal, but eastern dealers are said to have on 
hand more than their usual supplies. The general 
improvement in southern pine conditions it is thought 
will operate to place North Carolina pine where it 
was before the tidal wave of misunderstanding struck 
the market. 

In centers of red cedar shingle production it is 
thought there is more likelihood of the market going 
up than remaining stationary or declining. This is 
hardly in aecord with the wishes of manufacturers 
and dealers, who would prefer to see prices remain 
stable. Eastern points of distribution report a nor- 
mal movement and a somewhat more active inquiry 
for prices and requests for statements as to when 
delivery can be made. 

All news relative to northern pine is good news. 
An increase in the movement is recorded from north- 
ern centers of manufacture and distribution. The 
Chicago receipts for the week ended July 14 were 
11,107,000,000 feet in excess of those for the 
responding week last year. This total includes some 
lumber other than northern pine. Minneapolis re- 
ports a slight loss in receipts and a moderate gain in 
shipments. Trade reports from eastern centers all 
are of a satisfactory nature, showing a strong demand, 
moderate stocks and prospects for a good business 
during the remainder of the year. So far as north- 
ern pine is concerned there is no letup, nor has there 
been at any time this year. 

* # * 


cor- 


Eastern spruce remains unsettled, with very little 
indication of improvement in the near future. The 
trouble largely is attributed to heavy imports from 
the eastern provinces which resulted in overstock- 
ing the market. It is not thought possible conditions 
will settle until the surplus shall have been absorbed. 





EDITORIAL COMMENT ON MATTERS OF CURRENT LUMBER TRADE INTEREST. 


INVESTIGATIONS earried on by the Forest Serv- 
ice show conclusively that limiting the minimum size 
tree to be felled to one of relatively large diameter 
causes the net return from each acre of timber land 
to decrease but operates to increase the average value 
of the mill product. Lumber manufacturers for years 
have considered this to be the case, but they have 
never determined absolutely the value of trees of 
different sizes. The information compiled by the 
Forest Service goes to show the. actual sale value of 
lumber produced from trees of various kinds 14 inches 
and up in diameter. The subject is covered fully in 
Bulletin No. 73. 

ONTARIO’S provincial parliament is considering ways 
and means of safeguarding what remains of its forests. 
During a recent discussion reforestation was advocated, 
in connection with which the necessity of adequate fire 
patrol service was emphasized. 
last mentioned, no agreement of a definite nature was 


reached, though it was thought probable that conflict- 
ing views could be harmonized by the end of the week 
or the first part of next. The list of meetings is a for- 
midable one and shows to some extent the advantages 
of Chicago as a meeting point for the lumber interests 
of the country, even the southern pine fraternity pay- 
ing this city the compliment of holding its midsummer 
meeting here. 


TREE growing has been undertaken by a number 
of large railroad companies but such projects have 
not worked out altogether satisfactorily. One reason 
for the non-success is what the foreigners call the 
proverbial impetuousness of American people or what 
at home is recognized as a desire to do things well 
and quickly. Tree growth cannot be hastened by 
artificial means, and the work cannot be done by ma- 
chinery. Nature takes her own course, her own method 
and her own time to make a tree. While the in- 
genuity of man can make the task less difficult it 


cannot materially shorten the time required. Vehicle 
manufacturers who now propose to ask the assistance 
of nature in order to provide future supplies would do 
well to bear this in mind when the work shall have 
been put under way. What nature does slowly she 
does well, and if she stipulates that fifty, seventy-five 
or one hundred years are necessary to produce a first 
class hickory tree there is no appeal from this fiat. 





CHICAGO has been honored this week by a number 
of important meetings of various associated lumber 
interests. Among these were the Yellow Pine Manu- 
facturers’ Association semiannual meeting, the annual 
gathering of the National Association of Lumber & 
Sash & Door Salesmen, the meeting of the secre- 
taries of the Retail Lumber Dealers’ Associations, the 
conference between Pacific coast lumber manufactur- 
ers and the railroad officials and also of the hardwood 
interests and officials of the northwestern transporta- 
tion companies. With respect to the two gatherings 
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THE LUMBERMEN POET IN. A VARIETY OF VERSES DEALING WITH FOREST AND CITY. 


‘“THE MILL IN THE FOREST.”’’ 

(A rendition in words of the musical idyl by Eilenberg.) 
While twittering songsters yet announce the morn 
And all the wood is wondrous calm and still, 

Upon the zephyr tremulous is borne 
The waking rumble of the forest mill. 
rhe the foaming waters pour 
On waiting sands in crystal melody ; 
Che saw's high treble and the pulley’s roar 
Are mingled in a song of industry. 


great wheel moves ; 


Now through the day the busy millwheel turns ; 
And through the day the saw untiring sings, 
Nor rests till red and gold the sunset 
And blaze and gilt on all the landseape flings. 


burns 


But, as the orb of day slips down the west, 
The waters turn to other ways more still; 
The weary wheel at last subsides to rest 


And peace comes down upon the silent mill. 


A yellow moon arises o'er the trees, 
The little stars, with eyes half-timid, peep. 
Night brings her black and somber tapestries 


And wraps the forest and the mill in sleep. 


THE LAST RESORT. 
Yellow 
Beach 

Ile had thought out a 
For spending the season that’s heated ; 
Ile had thought of a spot that grew 
Where sunstroke might best be defeated. 


Viner who landed at the 


Ifotel.) 
sort of a summer resort 


(Experience of a Chicago 


never hot, 


Then he started to chase ‘round in search of the place, 
In search of the spot he had figured, 


But wherever he got it was dismal or hot— 
He was sunburnt and ‘skeetered and chiggered. 


He said, ‘“‘What I seek for a month or a week, 
The region for which I am wishing, 

Is a place that has breezes and bathing and treeses 
And musie and grub and good fishing ; 

A lake I can sail and a path I can trail 
And a ‘skeeterless chamber to sleep in 














“He found all the things he had prayed for.” 


But I've circled the map on my eighty-ninth lap 
And never got even a peep in. 


“Oh, I long for a land with a surf and white sand 
To wade and to sport with the waters, 
To hear the band play at the close of the day 
And to chat with the world’s fairest daughters. 
There must be some spot where they have the whole lot 
And other sweet pleasures around it, 
But, however I scheme and however I dream, 
I never, no never, have found it.” 


While thus he cried forth, this poor fellow came nort} 
On business intent and not pleasure, 

To meet other folks fine who produce yellow pine 
And to talk about prices and measure. 

And what do you think? By Lake Michigan's brink 
In Chicago, the city he made for, 

In Chicago, the queen of the inland marine, 
He found all the things he had prayed for. 


THE FOREST MORN. 


I sometimes think that thus was born the 
Not like a blinding sun from chaos hurled 
To blaze and burn for ages—that it woke 
As wakes the forest, wakes the verdant oak, 
Breathing soft breezes, wreathed in lacy mist 
Through which there burst the gleam of amethyst. 


world 


The forest morn! Across the night profound 

Steals now the music of harmonious sound 

The bird's faint twitter, sleepy, sleepy still, 

The bird's first carol, sweet, all sweet and shrill: 
And down through branches, poured in generous streams, 
Come tints of dawn, the colors of our dreams. 





ANNOUNCEMENTS OF RETAIL LUMBERMEN IN THE AMERICAN PRESS. 


Samples of Advertising in the Newspapers by Yard Men the Country Over—Some Suggestions of Other Dealers. 


A Special Appeal to Contractors. 

The Central Lumber Company, of Jackson, Miss., has 
made a special appeal to the contractors in a well 
worded and well displayed announcement, which is re- 
produced on this page. There is just a little doubt con- 


LET US FIGURE ON 
YOUR CONTRACTS 


This is a season for building contractors to reap a har- 
vest. We can increase your gains and guarantee your 
customers a full measure of satisfaction in the lumber 
we are offering at such low prices. Let us figure or 
next job. 


PHONE Central Lumber Company 


997 


cerning the wisdom of making this bid for the con- 
tractor’s business in a newspaper of general cireula- 
tion. If the dealer is going to array himself with 
anybody it should be with the consumer as a matter of 
policy, and the ad that here is reproduced might give 
the lowly householder the idea that the contractor and 
lumber dealer are working together. This may not 
appear to be a serious objection, but it is worthy of 
consideration, The Central Lumber Company is to be 
congratulated on the clearness and brevity of this ad. 
Catching the Eye of the Builder. 

A good strong ad is that of James Pryor & Son, 
Houghton, Mich. The question with which it opens 
will catch the eve of many a prospective builder. The 
punctuation is not good, but that may be the fault 


Going to Build ? 


Why not finish with WISCONSIN BIRCH the 
‘AMERICAN MAHOGANY”’ at practically 
the cost of pine. 





Artistic catalogue showing the different color effects 
will be furnished prospective builders on application., 





eed 


James Pryor & Son 


TELEPHONE O!1 





of the printer. ‘The words, ‘‘the ‘American mahog- 
any’’’ should have been set off with commas or 
parentheses. It is safe to say that this ad will create 
inquiries, and inquiries are likely to produce sales. 


Three Ads in One. 


The advertisement of Boor & Co., Ashton, Iowa, is 
reproduced herewith with the suggestion that it would 
have been more effective if broken up into three sepa- 
rate announcements. The text referring to the phrase 
‘*Let us figure on your lumber bills’’ in itself would 
have made an excellent advertisement. The same thing 
is true of the coal announcement and likewise the 
grain-buying offer. Nevertheless, the ad as an entirety 






is well written. There is room for a little criticism of 
the typography of the ad. The display of the firm 


BOOR & COMPANY 


Let Us 
Figure 


: 
: 
On Your : 
: 
$ 





If you are going to build a house 
or barn, or granary, or if you are only 
going to make some needed repairs 
abont the place. let us tell you the cost 
of the lumber 


If we fail toshow you an advant- 
age in buying from us you will be 
nothing out. If we Can save-you money 
you will be just that much ahead. 


No matter whether vou want little 
or much, it is worth your while to get 
the best you can for the least money 
When you're in town come in aud talk 
it over with ua. 


Lumber 
Bills 





Coal 








Think it over. How much money have you wasted in your 
lifetime on poor coal? It must be quite a sum. And you might 
just as well have savetl it, Don't buy coal anywhere you hap- 
pen to see a coal sign. Come to us and you will always be sure 
of getting your money’s worth. 


Bring Your Grain To Us 


Don't bring your grain to any old or new elevator you may 
happen to see. Remember that full weight is an important 
thing to consider in marketing grain. We guarantee you full 
weight and the highest market price. If you needa sack of 
flour remember we handle a few of the best brands of domestic 
goods obtainable. When in Ashton calland see us. 


ASHTON IOWA 


name would have been better in condensed letters of 

greater hight, and the comma should not have been 

omitted after the word Ashton, even in these days 

when the period and comma are so little used. . 
As It Is Done in a Large City. 

The advertisement of E. J. Willingham & Co. from 
the Atlanta Constitution is a good sample of metro- 
politan advertising. In larger cities, smaller space is 

ordinarily employed and it has been well used in this 








case in a concise, convincing statement of what the 
Willingham concern has to offer. The street number is 
prominently displayed, which is desirable. The pub- 
lication of telephone numbers ordinarily is a waste of 
good paper. The expression ‘‘both ’phones’’ woul 
have served just as well. Few men take an advertise- 
ment direct to the telephone and call up the advertiser 


GET YOUR LUMBER 
From E. G. WILLINGHAM & CO. 


542 Whitehall Street. 


We deliver promptly and guarantee satisfaction. A full stock of Lamber, Sash, 

Doors, ete., on hand. Prices are right. Bell Phone 1946; Atlanta Phone 839. 
unless he is giving something away. By the time they 
remember the ad, they have forgotten the telephone 
number. The Willingham ad is a good strong announce: 
ment worthy of imitation. 


Emphasizing Quality. 

The Tuthill Lumber Company, of Groton, S. D., be- 
lieves in emphasizing quality, although, to tell the hon 
est truth, quality does not appeal to the buying pub 
lie as strongly as we imagine. We venture the state 


LUMBER 


You Want 
The Best Quality For Your Money 








“QuaLity” is our motto. It is what 

we buy, and what we sell you ev- 
ery time you buy a piece of lum- 
ber at our yard. When you {buy lumber 
here we give you value received for your 
money, and you can rely on it. If you cor- 
template building this spring it will pay 
you to let us figure on your bill. Weare 
ina position to supply you with the best 
of material at the lowest price. 


TUTHILL LUMBER CO. 
Groton, S. D. C. H. CADY, Agt. 


ment that the closing sentence of this advertisement 
will cause more people to sit up and take notice than 
the opening one. That is human nature.. Mr. Cady has 
fathered a good ad, for it is one of those pieces of 
publicity whose effect we cannot exactly measure and 
yet which we know have had considerable influence 
upon the public mind. 


EPPA PDPDD PDD ILS 


A use for the wild gum of the swamps of Mississippi 
has been found and the state is encouraging the enter- 
prise growing out of it. The auditor has been instructed 
to exempt from taxation the plant of John Fetterman & 
Son, Ittabana, where bowls are made from the gum of 
the swamps. The gum after being extracted from the 
wood is made into blocks of convenient size, chiseled the 
right shape and then treated. This is the only industry 
of the kind in the United States. 
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EDITORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN, - 


Interpretation of Grading Rules—Machine for Cutting Down Trees Wanted—Information- Sought for Building a House. 


Jury 21, 1906. 
Tree Felling Machines. 

BocALusa, La., July 5.—Editor AMERICAN LUMBERMAN: 
Can you give me any information in regard to the manufac- 
ture of a machine for cutting down trees? We have a mill 
and town site to clear, and want to cut the timber as close 
to ground as possible. ; 

W. H. SULLIVAN, General Superintendent, 
Great Southern Lumber Company. 

e lists are open and if any of this country’s in- 
yentors have a few spare moments on hand they might 
turn their attention to perfecting a device for this pur- 
pose. Many times announcement has been made of the 
perfection of a saw adapted for this use, but like many 
other rumors the predicted revolution in logging customs 
has not materialized. It is known that several students 
are considering the problem, and some of them have 
gone so far as to devise models for a saw that can be 


used in this work. So far as the AMERICAN LUMBERMAN 
can ascertain, however, a satisfactory machine never has 
been placed on the market.—EDITor. ] 





Cuttings in No. 3 Hardwoods. 
Park FALLS, WIs., July 16.—Editor AMERICAN LUMBER- 





MA) Kindly answer through the columns of your paper 
the following question: In the rules of the National Hard- 
wood Lumber Association it states that a No. 3 common 


or mill cull board requires 95 percent of sound cutting. 
Now does the cutting have to be the same size as the No. 2 
cutting or does it mean 25 percent sound lumber in the 
piece ? E. H. RUHMER. 

; An opinion on this point is merely one interpretation 
the intent of the general rules, which stipulate that 
no cutting in No. 1 common shall be less than four 
inches wide and two feet long and in No. 2 common 
three inches wide and two feet long. This provides for 
a sliding seale in the size of the cuttings from the com- 
mon grades, but it hardly seems reasonable to carry out 
this idea and say that cuttings from No. 3 common shall 





aes 


0 


be two inches wide and two feet long and up; the 
minimum seems too small. The LuMBERMAN does not 
feel it is competent, nor for that matter called upon, to 
supply this omission in the grading rules of the National 
Hardwood Lumber Association. However, unless the 25 
percent of sound lumber in a piece of No. 3 can be used 
to advantage for some purpose the piece is useless. 
Taking a common sense view of the matter, it would 
seem as though limiting the size of the smallest piece to 
3 inches wide and 2 feet long, as in No. 2 common, is 
making the minimum size sufficiently small to satisfy 
the exacting. This is the limit placed by the rules of 
the Hardwood Manufacturers’ Association of the United 
States, which specify that no cutting shall contain less 
than one-half foot face measure. The rules of the two 
national organizations practically agree on this point, 
one by inference and the other specifically. In the 
opinion of the AMERICAN LUMBERMAN the sound cutting 
of a No. 3 board should be estimated in the same man- 
ner as that in a No. 2 common. EpirTor.]| 





Speaking of Definite Orders. 

CANTON, ILL., July 9.—Editor AMERICAN LUMBERMAN: 
I enclose draft for $4 in payment of my subscription, to- 
gether with a letter which came to this office recently. Can 
any of your staff of experts figure out this matter for the 
lady? T. W. SESSIONS. 

[The ‘‘matter’’ which appears to have floored the 
versatile manager of the retail yard at Canton is pre- 
sented in these terms: 

Pleas let me no what lumber would cost to build a house 
strate up and down form lumber i thought would be the 
cheapest for me to get i want to no what it will cost for 
the lumber. Mrs HooTMon 

This matter was presented to the ‘‘experts’’ [thank 
you kindly] and was immediately followed by a request 
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from each and every one of them for six months’ time 
in which to consider it. After consultation it was 
agreed that the house ought to be built straight up and 


down. There was not a dissenting voice to this proposi- 
tion. Furthermore, it was agreed that the house should 


be built as far straight up as it should straight down. 
In other words, the distance up should be equal to the 
distance down. This simplifies the proposition so that 
figuring on this basis and estimating the distance up to 
equal X then the distance down will equal X, and things 
equal to each other are equal to themselves. 

An opinion relative to the size of the house, the quan 
tities of lumber needed to build it, and the grades suit- 
able for the work will be rendered as soon as further 
algebraic problems have been determined.—EDITor. } 





Fall Prices Should Be Higher. 


SHANAGOLDEN, WIs., July 11.—We are holding our hem 
lock at 50 cents off of list, which we find to be the usual 
discount. We hear details of a dollar off being given but 
are unable to verify except in isolated instances, 

Demand has been light ever since May, but has ma 
terially improved in the last ten days. We attribute the 
light demand to hopes of lower prices, which were encour- 
aged by the yellow pine situation in connection with the 
usual very light demand at this season of the year. 

Our expectations are that the early part of August will 
show a demand for a whole lot of hemlock and will show 
hemlock in smaller quantities and stronger hands than at 
the same time last year, with the result that it will im 
mediately rise to list and possibly go still higher during 
the fall. 

A feature of the situation is that small stocks are all 
bought up at this time and another is that with all the 
old low grade hemlock and hardwood completely cleaned 
out for grain door lumber and box material the present 
large grain crop will cause an enormous demand for grain 
door lumber, which will clean up all low grade stock of all 
kinds and will force present consumers to buy a_ better 
grade unless they anticipate their wants. 


All orders are rush. OPERATOR. 





OLD BY OR ABOUT LUMBERMEN. 


Judicious Advertising—A Questionable Joke—A Short-Sighted Lumberman—Must Have a Black Feline. 


POSSIBILITIES AS VIEWED IN THE WHITE PINE 
NORTH. 





FORESTRY IN THE MIDDLE NORTHWEST 
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—From the 8t Paal Pionser-Press. 








HE FOUND IT WORTH THE PRICE. 


‘‘Are you the local correspondent of the AMERICAN 
l.UMBERMAN?’’ The speaker was a well known whole- 
saler visiting in Louisville. 

eee 

‘“Are you the man who stated in the Louisville items 
ast week that there was a demand for framing and 
boards in this market?’’ 

‘*Yes, sir.’? 

‘* Well, I just thought I’d tell you that on the strength 
of that information I ran down here and sold eleven cars.’’ 

This little story teaches us something about the value 
of advertising—in the AMERICAN LUMBERMAN. 





ASSUMING A DUBIOUS RELATIONSHIP. 


Charles M. Rein, publisher of the Orange Leader, 
Orange, Tex., loves a joke, particularly on someone 
else. When his many friends and acquaintances fail to 
provide sufficient fun to spice life to his taste his in- 
ventive faculties are set to work. The latest story 
coming from Orange is to this effect: 

Mr. Rein, Park Gray, an Orange timber land owner, 
and Robert Morgan, jr., exporter of forest products, 
were talking over their affairs in the office of Mr. 
Gray. A colored exhorter of the ‘‘Mefodust’’ persua- 
sion called to see Mr. Gray on important business. Mr. 
Gray inquired what he could do. The negro preacher 
produced a large quantity of the advertising literature 


sent out by the Chicago-Texas Land & Lumber Com- 
pany, which he submitted for examination and the re- 
quest for an opinion as to its value. He stated he had 
bought $30 worth of stock and wanted to know if it 
was a good investment. Mr. Rein picked up the flam- 
boyant advertising matter, quietly put it in his pocket 
and made his way to his printing establishment, where 
he added a line to the somewhat enthusiastic prospect 
which was printed in red as follows: 

‘Park Gray, Special Southern 
Orange, Tex.’’ 

Later in the day Mr. Gray was accosted in the Hol- 
land hotel and asked if he was acting as southern rep- 
resentative of the Chicago-Texas Land & Lumber Com- 
pany. He replied in the negative and then was shown 
the doctored literature. An expression of surprise was 
followed by one of resentment and the brief statement 
that he would write to ‘‘Brother’’ Hall and find out 
why such liberty had been taken. 

‘“Why,’’ he said, ‘‘I saw tons of this stuff in the 
office in Chicago, when I was up there, and I never 
noticed my name on it.’’ 

Record of Dr. Hall’s answer is not available. 


Representative, 





BLACK CAT WANTED. 


Mrs. Minerva Waterman, of Columbus, Ohio, is ad- 
vertising in the Pacific coast papers for a ‘‘real’’ 
black cat. Hundreds of so-called black cats, she says, 
have been forwarded to her, but in each and every 
one she has been able to find one or more white hairs. 
This leads Mrs. Waterman to believe there are no 
black cats in this country. Mrs. Waterman says in 
her advertisement that she is a widow and the pre- 
sumption is she wants the cat for a pet. There should 
be no trouble in supplying the want on the coast, 
where there are as many black cats as sands on the 
seashore. ‘The advertisement has been forwarded to 
Frank Cole and Victor H. Beckman by a Seattle lum- 
berman with the recommendation that they disabuse 
Mrs. Waterman’s mind of the illusion that there are 
no black cats in the world. 

Several local Hoo-Hoo have applied for the job, 
claiming they could qualify as black cats. 





A MODEL BOOK ON GRADING RULES. 


Genius is required to make interesting reading mat- 
ter out of an ordinary compilation of association grad- 
ing rules. A custom followed by a majority of manu- 
facturers’ associations is to issue grading rules in 
small paper bound pamphlets, consisting of a few 
pages of fine print, the rules being so arranged that 
only perseverance and experience will enable any one 
to find the regulation governing any particular point. 

It is a poor rule, however, that is without its excep- 
tion. In this case the exception is the rules for grad- 
ing lumber issued by the Mountain Lumber Manufac- 
turers’ Association of Canada. The compilation was 
made by J. H. McGillivray, under the direction of 
George "P. Wells, secretary of the association. _ The 
most critical examination does not reveal any omission 
in the scope of the rules or any defect, typographical 
or otherwise. The authors of this, the only illustrated 
book on rules for grading lumber, take first rank among 
those who have devoted their attention to the compila- 
tion of such literature. 


One of the more interesting features of the work is 
that a page is devoted to a description of the various 
kinds of lumber for which rules are given. That de- 
scribing Pinus monticola indicates the care that has 
been exercised in giving information and giving it in 
an interesting manner. The description follows: 


MOUNTAIN WHITE PINE. Pinus monticola—The king of 
soft woods, forms a considerable product of the association 
and is identically the same as the woods so designated in 
eastern Canada and the eastern and middle states, except 
that the second growth tree of the mountains displays, in 
the common, a much sounder small red knot than most of the 
eastern white pine. ‘The old growth tree has the same fiber 
and degree of softness and is in every respect the same wood 
as eastern cork pine. 

Descriptions, equally eulogistic, it is true, are given 
of all other woods found in commercial quantities in 
mountain manufacturers’ territory. Brief mention is 
made of the evolution of grading lumber, which is fol- 
lowed by a description of the various qualities now 
recognized as standard, consisting of uppers, selects, 
common and cull. These divisions are those employed 
by the white pine manufacturers of the states. The 
mountain manufacturers have made their own grades. 
What should prove interesting to the buyer and also 
a very considerable help to the grader are the various 
engravings showing sample pieces of every grade de- 
scribed, for instance the mountain manufacturers pro- 
duce what is known as shelving, in two grades, No, 1 
and No, 2, and opposite the rules describing these 
grades are photographs showing what is admissible in 
them. The same idea has been followed out in its 
entirety, and on an opposite page from that on which 
a grade is described is shown a photograph of permissi- 
ble defects in that grade. 

_ SHELVING. 
No. 1 SHELVING is either 





a dressy board of the same 
nature as a No. 2 finish, 
but coarser quality, or an 
extra good No. 1 common. 


Soth edges must dress 
smooth, free from knots 
and other defects. Light 
stain is allowable. 
Example—Piece 1x12— 


10. Has a general dressy 
appearance, but contains a 
dozen medium black knots. 


: : Also has considerable 

S: : check, though not of a 

z 7 serious nature. 

- No. 2 SHELVING is of 

5 : the same general appear- 

Po ance as No. 1, but will 
stand a shade coarser 
stock. One edge must 


= a dress smooth. One or two 
small knots, unless checked 
é s or chipped, are allowed on 
a 3 the best edge. 
Example—Piece 1x12— 
8. Has two knots of 
nearly 2-inch diameter, one 
al of which is black. Has 
also five smaller knots, 
and a scattering of pin 
worm-holes. One edge will 
dress clear and smooth. 
Note—In a general way, 
No. 1 shelving might be 
described as a mixture of 
“D” select and “D” stock, 
Mississippi valley grades, 
but is really a shade lower 


Rxampi 











in grade, 
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DOOR AND ‘MILLWORK CONDITIONS THE COUNTRY OVER. 


As far as the volume of business is concerned at 
various door manufacturing and distributing points 
over the country the situation is fairly good east, but 
rather poor in the west. Eastern dealers say that de- 
mand might be better without taxing unduly their 
facilities for assembling and shipping, but they are 
fairly well satisfied with the quantity of trade visible. 
As far as can be learned business west is considerably 
heavier than it was a year ago at this time, but in the 
interval there has been such a remarkable demand that 
doormen find it difficult to become reconciled to the 
usual interregnum of dormant trade invariably oc- 
curring in June, July and August. The comparative 
inactivity shown in the movement of stock goods is, 
however, largely counterbalanced by a strong inquiry 
for special work. In this line a large volume of work 
is on hand at the offices and the millwork factories 
in all localities are running full. In fact there have 
heen few summers in recent years when a heavier de- 
mand for odd work has been observed. Distributers 
find plenty to do in occupying themselves with this 
demand and will therefore manage to tide over the 
usual dull period most comfortably. 


* * * 


Door wholesalers in this section of the country, as 
well as to some extent outside of this immediate ter- 
ritory, are beginning to notice some inroads on their 
trade in small lots by an unusual activity displayed 
by mail order houses. It is said that one of these 
institutions in Chicago has been increasing its sash 
and door business wonderfully in the last few months 
and that last month its sales of stock sizes approxi- 
mated $200,000. This trade is mostly direct to con- 
sumers, but it is said that some of the prices made 
by the mail order houses are likewise attractive to 
retail buyers. This feature is a comparatively new 
development in the sash and door line, as while these 
houses have been handling stock goods for many years 
it has been until recently only an incidental feature 
of their business; while now that they are pushing 
their door and millwork departments their sales are 
likely to assume enormous proportions. 


Chicago wholesalers view with complacency the 
present situation which, save in the matter of prices, 
is not especially unsatisfactory. The demand for stock 
goods is lower than it was last month, but compares 
favorably with a similar period in previous years. In 
the way of odd work there is an unusually good run 
of orders, while the inquiry continues favorable. Some 
of the local distributing houses report a fair activity, 
but the pressure of demand on the whole is rather 
light this month as compared with the six or seven 
strenuous months prior to June 1. Country demand is 
quiet as a rule except in the larger towns, where there 
is considerable building going on. Little activity is 
anticipated in the smaller towns until after harvest. 
The situation with regard to crops throughout the 
western country has not been more favorable in 
recent years and one of the largest yields of wheat 
and corn ever known is confidently looked for. Re- 
ports received from localities where the wheat crop 
has already been garnered show a heavy yield, in 
Nebraska, for instance, running as high as forty bush- 
els to the acre and the grain weighing sixty-four 
pounds to the bushel. With bountiful crops it is 
practically assured that the sash and door trade will 
regain much if not all of its lost ground the coming 
fall. 

* * * 

The window glass market appears to be slightly 
steadier, as it is announced that a slight advance will 
be made in both single and double strength on or 
before August 1. Single strength glass is reported 
searece in both manufacturers’ and jobbers’ hanas and 
it is reported that the supply will be practically ex- 
hausted by September 1. Prospects for fall trade in 
window glass are regarded as unusually bright. 

* * * 

The continued increase in building at Portland, Ore., 
is taxing the capacity of the door factories there to 
the utmost. From the number of new buildings 
planned the outlook for a steady continuation of local 
demand is good. This is shifting much of the eastern 
business to the factories along the lower Columbia 


river, all of which report a strong demand at. satis. 
factory prices. The call for fir and spruce doors and 
sash is especially strong. California requirements are 
taking everything in sight in this line and orders are 
being booked so far ahead as to preclude the possi- 
bility of anything resembling midsummer dullness. 

* * * 

The sash and door business of southern California 
is reported in excellent shape. Prices are generally 
strong and it cannot be learned that there is much if 
any cutting except on some small lots of low priced 
goods. There is a heavy call for odd sizes of a good 
quality, embracing not only handsomely made frames 
but the best of glass. Just at this time there are 
many residences of the better class building, not only 
in Los Angeles but in the towns outside, and these are 
all calling for something especially fine in special de- 
signs in windows and glass, and for fir doors of the 
best quality. There is a large amount of extra fine 
interior finish made of fir also being called for, and 
much of this requires unusual care in its completion, 
Window glass still holds firm and some items have 
advanced within the week on advices from the eastern 
markets. 

* * * 

The activity in the building industry locally is of it- 
self sufficient to keep the door concerns at Buffalo, N., 
Y., busy for the rest of the season. Now that the 
soft coal miners are going to work there will be a 
good fall demand for finished work in the coal regions, 
which have been entirely shut off against all buying 
save of the merest necessities since March. Sash and 
door people report a scarcity in some lines of stock 
goods as well as in raw material. 

* * * 


The sash and door factories at Baltimore, Md., con- 
tinue to be loaded up with orders, and their product 
is in brisk demand. Many building projects are 
launched and numerous others are in contemplation, 
and there is every prospect that the local plants will 
be kept busy during the rest of the year. 





HICKORY MANUFACTURERS AND CONSUMERS ORGANIZE TO CONSERVE SUPPLY. 


Formation of the National Association of Hickory Consumers Successfully Effected—Individuals and Government to Co-operate. 


BurraLo, N. Y., July 14.—The consumers of hickory 
lumber and all their great and growing interests are 
suffering from a distressing shortage of this wood, so 
that something must be done, and that right away, to 
preserve in the best possible manner what there is 
left and to provide for the growth of more. For it 
is declared that there is no known substitute for 
hickory, so that the great industries based on this 
timber will soon be crippled unless the promptest pos- 
sible action shall be taken. 

So a few members of this industry, including O. B. 
Bannister, of the Muncie Wheel Company, of Muncie, 
Ind.; J. W. Herron, of the Royer Wheel Company, 
Cincinnati, and J. D. Dort, of the Dort-Durrant Car- 
riage Company, Flint, Mich., came together and asked 
the other large interests to cobperate with them. Mr. 
Herron was made chairman of an unorganized com- 
mittee and Mr. Bannister acted as secretary and upon 
him fell a great part of the work. It was at first 
thought that a small representation only could be 
brought out, but it was soon found that practically 
the whole hickory interest was eager to help on a 
movement for betterment of conditions. So many 
letters were received, both of acceptance and sincere 
regret from not being able to attend the proposed 
meeting, that the affair took on the character of a 
convention and though only about thirty men went 
into the first meeting, held at Niagara Falls July 14, 
they alone represented users of 250,000,000 feet of 
hickory annually and the letters of regret and en- 
couraging counsel were several times as numerous. 

The Attendance. 

When Chairman Herron called for the poll of attend- 

ants he found the following gentlemen in the room: 


Joseph W. Downing, New York; Wilmington Wheel Man- 
ufacturing Company. 
John W. Herron, Cincinnati, Ohio; Royer Wheel Company. 


Walter E. Buckley, Buckley Hub, Spoke & Wheel Com- 
pany. 
H. C. Lindermuth, Wilmington, Del.; Wilmington Wheel 


Manufacturing Company. 

Fred A. Curtis, Chicago; Vehicle Wood Stock Company 
and Cleveland Union Bow Company. 

R. S. Kellogg, Washington, D. C.; forest service. 

D. T. Allen, Wilmette, Ill.; wheel association. 

George H, Maxwell, Chicago; National Irrigation Associ- 
ation. 

Ernest A. Sterling, Washington, D. C.; forest service. 

R. W. Jessup, Newark, N. Y.; Wayne Wheel Company. 

E. C. Witwer, South Bend, Ind.; Studebaker Bros. Manu- 
facturing Company. 

Cc. B. Hayes, Flint, Mich.; Imperial Wheel Company. 

W. A. Snyder, Piqua, Ohio; Pioneer Pole & Shaft Com. 
pany. 

W. W. Wood and W. P. Nolan, New York; wagon builders. 

J. J. Wiesner, Miamisburg, Ohio; Bookwalter Wheel Com- 
pany. 

. 


F. Ferguson, Defiance, Ohio; Turnbull Wagon Com- 
pany. 
J. W. Keyes, Terre Haute, Ind.; Standard Wheel Com- 
pany. 
E. 8. Darlington, West Chester, Pa.; Hope Bros. & Dar- 
lington. 


W. J. Golden, Lafayette, Ind.; Purdue University. 

J. A. Sanford, Chicago; National Association Agricultural 
Implement & Vehicle Manufacturers. 

Cc. F. Colville, Mount Vernon, Ohio; Metropolis Building 
Company. 


D. P. Cooper, Struthers, Ohio; J. A. & D. P. Cooper Com- 
pany. 

William L. Hall, Washington, D. C.; forest service. 

H. J. Wildermuth, Columbus, Ohio; Wildermuth Bending 


Company. 

G. A. Farrall, Batavia, N. Y.; Johnson Harvester Com- 
pany. 

H. D. Hartley, Windsor, Ont.; Windsor Turned Wood Com- 
pany. 

Carl LD. Fisher, Wapakonsta, Ohio; Wapakonsta Wheel 
Company. 

KF. L. Schneider, York, Pa.; Wilber A. Eberly Whee) 
Works. 

O. B. Bannister, Muncie, Ind.; Muncie Wheel Company. 

Organization. 


A leading part of the proceedings was the setting 
up of the machinery of a solid organization, one that 
is willing to work as needs may demand. It was 
found that practically all the hickory interests were 
represented but the hammer handle manufacturers and 
in the course of the day a committee of one from each 
interest was made up. The vote was for a general 
committee of fifteen. That number was not found at 
first, but it was made out by putting on two men from 
the western wheel manufacturers, on account of the 
special need of them and the importance of that in- 
terest. The committee will be revised and completed 
at the first general meeting, one member at least being 
put in as a substitute. It was left in the following 
shape on adjournment: 

Western Wheel—J. W. Herron, Cincinnati; O. B. 
ter, Muncie, Ind. 

Eastern Wheel—E. Stinson, Baltimore. 

Rim—Fred A. Curtis, Chicago. 

Spoke—Peter Lesh, Memphis. 

Gear—D. P. Cooper, Strutbers, Ohio. 

Shaft and pole—W. A. Snyder, Piqua, Ohio. 

Wagon—Mr. McCullough, Willmette, II. 

Carriage—E. Louis Kuhns, South Bend, Ind. 

Singletrees and neckyokes—C. S. Hartwell, 
Heights, Ill. 

Hammer handles—R. F. Reuther, Nashville. 

Agricultural vehicles and implements—Mr, Sanford, Chi- 
cago. 

Sucker rods—George Kile, Akron, Ohio. 

Dimension stock—Lewis Doster, Chicago. 

Shafts, bars and gears—C. F. Coville, Mt. Vernon, Ohio. 

It will be seen that the material of the committee 
was better known for what it is expected to do than 
by exact name, aS some names were not known in 
full, The company did not believe in the mutual ad- 
miration business, either, so that when the committee 
met at the close of the session to complete the or- 
ganization only six members were present. It was 
therefore agreed to submit all action to the full com- 
mittee, for ratification, or modification, as it may think 
best. 


Bannis- 








Chicago 





Officers. 

The officers elected by the committee were: 
President—J. W. Herron, Cincinnati, Ohio. 
First vice president—C. F. Huehlin, Louisville, Ky. 
Second vice president—B. F. Von Behren, Evansville, Ind. 
Third vice president—D. P. Cooper, Struthers, Ohio, 
Treasurer—W. A. Snyder, Piqua, Ohio. 
Secretary—O. B. Bannister, Muncie, Ind. 

Sentiment of Absentees. 


There were two long sessions during the day. 
Speeches were short and no papers were read, so that 








the discussion was often very direct and searching. 
Secretary Bannister went over the great pile of let- 
ters from nonattendants and read such as were most 
to the point and suggestive. 

Downey Bros. Spoke & Bending Company, of Lan- 
caster, Pa., wrote: 

_We are sure the meeting will be of great interest to users 
of hardwoods. We want to say in passing there are thou- 
sands of acres of the finest land in Pennsylvania that would 
grow hardwoods. The immense tracts from which the pine 
and hemlock were cut years ago could be used for reforesta- 
tion. We are very much interested in this matter and are 
sorry we cannot be with you. 

Secretary McCullough, of 
Manufacturers’ Association, 
pleading conflicting dates: 

The farm wagon manufacturers of this country consume 
between 150,000,000 and 200,000,000 feet of hardwoods, of 
which about 10 percent is hickory of large size, so that our 
interest in this matter is as great as almost any other trade 
concerned. We realize that while some exploiting of the 
shortage of supplies has been done to force orders and prices, 
and that for some time our source of supplies will not be 
cut off, still any student of these problems must admit that 
the enormous cut that is and has been made and the present 
methods of lumbering most certainly tend toward creating 
a very great shortage unless common sense and practical 
steps be taken to curtail the waste and save the immature 
growth from destruction; also to provide for replanting and 
cultivation under the most favorable circumstances. 


the 
Wilmette, 


National 
Til., 


Wagon 
wrote, 


Cyrus H. McCormick, of Chicago, wrote: 

My engagements are such as to prevent my attending this 
meeting, but I assure you of the deep interest of the in- 
ternational Harvester Company and all its officers in your 
very worthy undertaking. The preservation of our forests 
is one of the large and important considerations to which 
the attention of our people must be most strongly direcied, 
and it is not only good business policy but good citizenship 
for all large users of timber to do all they can to promote 
and encourage the preservation of our timber supplies. 

President George R. James, of the James & Gra- 
ham Wagon Company, Memphis, Tenn., wrote: 

We regard the necessity of something being done by ihe 
manufacturers looking toward the protection of our forests, 
as imperative. During my term as president of the Na- 
tional Wagon Manufacturers’ Association I made a number 
of efforts along the line of getting the government to stop, 
if possible, the great exportation of timber, but found that 
the constitution prevented any action, either in the way of 
prohibiting the export of timber or of putting on any ex- 
port duty. I am advised by parties in a position to know 
that fully 65 percent of the oak etc. cut in the country is 
exported. 

President C. F. Huehlin, of the National Association 
of Agricultural Implements & Vehicle Manufacturers, 
of Louisville, Ky., wrote: 

Something should be done and something must be done 
in the way of protecting our forest areas. Your convention 
will be doing most praiseworthy and valuable work in :d- 
dressing itself seriously to a solution of this problem. 


Phases of Debate. 

The Chair called first on W. L. Hall, of the govern- 
ment forest service, who said that so much had bee? 
done beforehand in regard to the matter in hand that 
the meeting could proceed rapidly. It often happened 
that too many points were taken up, but here was the 
single question of hickory supply. He said there was 
not much prospect of getting other woods or other 
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rial to substitute for hickory. Something might 
ne with the eucalyptus from southern California, 
even that was not to be thought of except for 
special things. 
question is then how to increase the supply of hickory 
t is plain that either government, associations or indi- 
=: must raise the timber. The government has a large 
reserve, but it is mostly of softwoods, pines, spruces, 
edars and the like, so there is nothing to help the 
ry supply in it. 
hat the forest service wanted, Mr. Hall said, was 
servation policy inaugurated, such as is in view, 
the bill calling for $3,000,000 to meet the expense 
been passed by only one house of congress. There 
d be need of $12,000,000 to $15,000,000 to carry 
the plan. Pennsylvania has much land suited to 
timber and Ohio and_ Indiana come next. Mr. 
i contended that to get hickory timber as fast as 
led it must be grown by everybody interested in 
ise. The farmer could not be depended upon to do 
He let his wood land run to grass and pastured it, 
that there was not one tree where there should be 

00. Then it must be settled as to the sorts of 

kory to be raised, and in order to find that out 

re must be tests of the timber to find which was 
ongest. Some such tests were already being made 

Purdue University. 

\V. A. Snyder, D. P. Cooper, H. D. Hartley and 

ers spoke of their experience in procuring and 

ng hickory. ‘They represented the wood as fast 
appearing and soon likely to be gone entirely. Mr. 
snyder spoke of the great difficulty in marketing it. 
Vith 600 to 700 feet of it to an acre as a very large 
ield it is now so far back from the railroads that it 
ves very slow and in the south it is sometimes 

ecessary to use three or four yokes of oxen on a 
log and then swim the river with it to get to the 

ill or railroad. Mr. Cooper held that it would take 
sixty years to grow the tree to a usuable size and 200 
years to get it to its best. Mr. Hartley took up rela- 
ive strengths of heart and sap wood. 

KE. S. Darlington said that the timber used in hick- 
ry manufactures is not well distributed. Often too 
much is demanded by the consumer and the wood is 
thus wasted. He won applause by saying that oak 
was good enough for a 2-inch spoke. 

H. J. Wildermuth gave an account of his hickory 
cutting in the delta bottoms of Mississippi. It was 
not so good as that in the Tallahatchee bottoms. Of 
ie 1,500,000 feet he had eut there about 50 percent 
ad been left as worthless and 50 percent of the rest 
ad been rejected at the mills. There was a worm 
that destroyed it badly. 

George H. Maxwell urged immediate action—not 
mly get to work on the individual production prob- 

m but work up public opinion until congress will 
have to act in the matter. That was what the irriga- 


tion advocates did, and they won. A hickory tract, 
kept in good productiveness, ought to be part of the 
property of every consumer. 

Rate of Growth; Government Help. 

kK. A. Sterling, being asked as to the rate of hickory 
growth, said that it had not been worked out. A start 
could be made from sprouts much faster than from 
seed. In tracts where hickory was found the thing 
to do was to clear out the brush, take care of the 
sprouts and fill in the gaps with seedlings. Sprouts 
would make timber in thirty to forty years. The tree 
needs considerable light, and on that account it has 
been crowded out by other trees, 

Use the wood as carefully as possible, put in substitutes 
where possible and bridge over the gap. Not much can be 
done by government until the Appalachian reserve shall be 
established. Go ahead yourselves and we will help you. 
The hickory you plant will have a sale value as soon as it is 
established. 

R. S. Kellogg said that this country is using more 
lumber than any other according to the number of 
people, being as high sometimes as 500 board feet to 
the person a year. He said the testing of hickory, to 
show how much it will hold up, is to be made a science 
soon and that will help save it. The strength of axles, 
tongues and the like will soon be known. The hickory 
interests are first to make the right move, but all lum- 
ber will soon be as scarce as hickory unless something 
to conserve it shall be done. 

W. L. Hall spoke also of the need of a system of 
tests to show how the timber could be used and how 
made the most of. He quoted Mr. Maxwell’s declara- 
tion that the thing to do is to make the consumers’ 
wants known and the government will take up the 
problem. The forest service can do nothing unless the 
people are with it. ‘‘1f you secure a tract of land,’’ 
he said, ‘‘for experimenting in growing hickory ap- 
peal to us and we will help you.’’ 

Asked how large a tract would be needed, Mr. 
Sterling said that the larger the better, for then not 
only could experiments be made but a rotation of cut- 
tings could be set up. On a small tract only experi- 
ments could be carried on. It would yield very little 
timber at any time. He thought that 10,000 acres 
would make a tract small enough. 

F. A. Curtis added that a tract of that size might 
look large to northern people, but seemed to think it 
would not trouble people in the south, who were used 
to large figures in such things. 

Mr. Sterling said it would be well to divide the 
tract into several, so that best conditions could be 
secured. 7 

Prof. W. J. Golden, of Purdue University, while not 
pretending to be expert on the subject in hand, saw a 
constant use for the testing laboratory in the case. 
He believed that enough hickory would be found to 
fill the gap if the people went to work on the problem 


, made prohibitory. 


now. He was the only one who ventured such an 
opinion, though possibly the manufacturers present 
were not so despondent at the close of the meeting as 
at its opening. 

The meeting had been called largely to find what 
the government forestry men, Messrs. Hall, Kellogg 
and Sterling and also Mr. Hartley, who has just retired 
from that service, could offer by way of suggesting 
what to do. It seems to have been shown that while 
it was very desirable to get the government inter- 
ested in the matter it was not safe to wait for that, 
but that prompt action must be taken by the manu- 
facturers if they are to remain in business. The com- 
paring of notes, to show how fast hickory timber is 
disappearing, was valuable as a spur, but it was a 
point well understood before the meeting. What to do 
next was the thing to discuss for the most part, and 
while the forestry experts could not tell of what they 
had done in hickory they could point out a course 
that must be taken if the timber is to be kept in 
market. 

Future Plans. 

It was agreed to give the new organization the 
name of the National Association of Hickory Con- 
sumers. The plan is to publish the proceedings of 
this meeting just as soon as possible; to place it in 
the hands of the general committee and then eall the 
committee together at once. The adjournment was 
subject to the call of the president and it is hoped 
that the association can be assembled inside of a 
month. No time or place of meeting was suggested 
and nothing was said about finances, beyond an in 
formal assurance being given that there was money to 
carry on the work already laid out. It is expected 
that the full committee will be able to formulate at 
once a plan of action. If the meeting showed the at- 
tendant manufacturers anything it was that if they 
hesitated they might as well prepare to go out of 
business, some said in a dozen years, and let the great 
industry they represent lapse, with a consequent crip- 
pling of the country. It was shown that hickory or 
its equivalent cannot be brought in from any other 
country, for if it could the mere matter of price 
would be of small account as compared with the other 
problem that must be faced. One attendant suggested 
that the price be put up until its use for anything else 
but the association members’ branches of business was 
It will be seen from this sugges- 
tion alone how serious the situation is. 

While the definite plan of action so ardently hoped 
for was not fixed by the meeting there is much to ex- 
pect of the committee when once it shall be in pos- 
session of the proceedings of the meeting. In every 
remark made throughout the day, in meeting or out, 
it was made evident that prompt work must be done 
looking toward raising hickory timber and economic- 
ally using the supply. 





MIDSUMMER MEETING OF THE COLORADO & WYOMING LUMBER DEALERS’ ASSOCIATION. 


DENVER, CoLo,, July 16.—That drastic measures will 

taken by the Colorado & Wyoming Lumber Deal- 
rs’ Association to alleviate the scarcity of lumber 
hich it claims exists in all parts of the country is 
videnced by the sentiments voiced at its midsummer 
eeting, which was held in this city July 12 and 13. 
The trust is responsible for the present condition, 
ccording to the lumbermen, and they say something 
iust be done to smash the combine which now con- 
ols every stick of timber cut and marketed in the 
nited States. A movement with this end in view 
ill probably be launched at the annual meeting of 
he association next winter. 

A rousing speech citing the members of the organiza- 
ion to action in a war against the lumber monopoly 
nd the railroads, the latter for charging exorbitant 
‘reight rates, was made by Secretary H. H. Hemen- 
way, of Colorado Springs, and met with the hearty 
ipproval of the delegates. Said Mr. Hemenway: 

We must act, and act quickly. The interests of the lum- 
er industry, vase A the retail dealer, are at stake. 
Speculation in timber land and green timber is the worst 
vil to be overcome and we want to devise some way to 
eliminate it. 

These people have the timber situation so corralled. now 
that they will not take an order to be delivered in less 
than ninety days. How are we to supply the demand which 
now is heavier than it has been for years? Because the 
whers will not eS us with timber the prices have 
advanced to unreasonable proportions. 

_ And this has been brought about simply through specula- 
tion in timber lands and from the owners down they have 
organized so perfectly that they control the entire lumber 
output of the United States. Not only this but they control 
that which is exported and they have it in their power to 
do with us as they please. 

It has only been but a short time ago that we could 
secure star flooring for $23. Now we have to pay $33—a 
raise in price of $10. That is simply an instance of the 
exorbitant raise of lumber prices. We cannot possibly make 
any kind of a profit out of it under $40. Lumber is but 
little scarcer than it was when we paid $23, but these 
owners have us so severely in their power that they can 
force us to pay any price they choose. 


Radical Changes Are Necessary. 


Mr. Hemenway concluded by saying that it was to 
the interest of the retailer to bring about radical 
changes in the lumber industry. He said the con- 
Sumers are bound to protest against the high prices 
and that it is up to the retailer to force a reduction. 
__ The Colorado lumbermen are all of the opinion that 
if the campaign be given a start the dealers throughout 
the country will take up the fight and carry it to a 
successful end. 

The midsummer meeting, in point of attendance, was 
one of the most successful in the history of the asso- 
ciation, Out of the 150 members only a few, whose 


business interests prevented them from 
Denver, were absent. 

As is the general custom at the summer meetings, lit- 
tle business of importauce was transacted, the ses- 
sions being occupied in reading the reports by offi- 
cers, addresses and discussion of matters of general 
interest to the lumbermen. 

The convention was called to order by President E. 
W. Hurlbut at 10 o’clock Thursday morning, and after 
the roll call the minutes of the last annual meeting 
were read by Secretary Hemenway. He also read a 
report of the affairs of the association for the last 
six months and said the organization was in a thriving 
condition. Committees were then appointed. 


coming to 


Address on Lumbermen’s Mutual Insurance. 


Before taking a noon recess the delegates listened to 
an address by Bird Critchfield, secretary of the Ne- 
braska Lumbermen’s Association, on ‘‘ Lumbermen’s 
Mutual Insurance.’’ His speech was followed by a 
general discussion of the subject, during which the 
members joined in asking questions of the speaker as 
to the details of the insurance system in Nebraska. 
Mr. Critchfield said: 


Our rates are based on the rates offered by the other local 
companies in the towns where we issue policies, and since 
it would work a hardship on some of the policy holders if 
we insured property on which there was a different class 
of risk we insure only lumber yards and do not issue 
policies to saw mills and planing mills. At the time a 
policy holder pays his first premium he makes what we 
call his “guaranty deposit ;” that is, he deposits a sum 
which amounts to about three times the amount of a single 
payment. In case he fails to make the proper payment at 
the appointed time this guaranty fund is drawn upon and 
in this way we have no difficulty in keeping the treasury 
in shape. 

We were required by law to have 300 members in the 
company before we could do business, and as each indi- 
vidual or company counted as but one member, no matter in 
how many towns they owned yards, we had difficulty in 
getting the required membership until several members of 
the Colorado association went in with us and made the 
plan a possibility. So far it has been a complete success. 

We carry $579,000 worth of insurance and have had less 
than a score of losses in the last year, ranging from $12 to 
$600. Of course all of them were settled at once and with- 
out the squabble often attendent upon the settling of a loss 
is one of the established national companies. I see no 
reason why the same plan could not be adopted in Colorado 
and Wyoming. 


The discussion of this subject was continued after 
the noon recess and it is probable that some action 
may be taken to establish a like company here. 


Members Report Business Brisk. 


Miscellaneous business of little importance was 
transacted and the introduction and discussion 6f 


various matters allied with the work of the lumber 
association was had. All members reported business 
brisk at their various places of business but complained 
of being unable to get enough lumber to supply the 
demand. Orders that will require five weeks to fill, 
at the rate the product now is being delivered them, 
are on the files in many of their offices. 

An address was to have been made on ‘‘The True 
Onus of the Present Situation in the Lumber Trade,’’ 
but a discussion of the subject was substituted for this 
number on the program. The value of the association to 
the retail dealer was the chief point brought out in 
this. It was shown by several of the delegates where 
the high standard of the business has been advanced 
through association and how objects for which they 
had been striving for years were brought about. : 


Guided by the Golden Rule. 


Secretary Hemenway stated that the organization 
holds up the Golden Rule constantly before the whole- 
sale dealers and says that if they would live up to it 
there would be no need of an association. ‘‘If they 
sell to the consumer they cannot sell to us,’’ he said. 

On Friday executive sessions were held both in the 
morning and afternoon, An address by W. G. Har- 
low, of Yazoo City, Miss., secretary of the Mississippi 
& Louisiana association, was delivered in the morn- 
ing. His talk was a plain and practical review of a 
vital question on which all association work rests. 

A vote of thanks was tendered Denver wholesalers 
and the Albany hotel management for courtesies ex- 
tended. 

Appropriate resolutions were adopted on the death 
of F’. M. Gwyn, of Platteville, Col. 

The officers were given a vote of confidence and 
appreciation for their efforts in building up the asso- 
ciation. 

The afternoon session was of a social nature and 
lasted but a short time. 

The amusement features of the program were the 
most extensive in the history of the association. 
Thursday evening a trolley ride was had and was fol- 
lowed by a theater party at Elitch’s gardens. Friday 
afternoon the delegates were taken about the city in 
carriages and automobiles on a sight-seeing tour. The 
City park and other places of interest were visited. 

The Hoo-Hoo held a grand reunion in the convention 
hall of the Albany hotel. A smoker was held and all 
had a good time. For the members who did not care 
to smoke and partake of the other good things pro- 
vided at the smoker, a box party at Manhattan beach 
was provided. The ladies also attended this function. 
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REALM OF THE RETAILER. 


One-yard Towns as Vantage Ground for Saley—Features of a Wisconsin Line Yard—Kinks in Basswood Siding—Beauties of 
Bucolic Iffinois—Ideal Country Home of a Lawyer-Agriculturist—The Chicken Industry Bubble Again. 


In a One-Yard Town. 


My visits to one-yard towns depend upon what I 
may hear in advance about them. ‘To visit the major- 
ity of the one-yard towns would be a waste of time 
and money, as the towns would be left behind and my 
brain would have no more in it than it had when the 
trains pulled into the burgs—and I assure you there 
is little enough in it at any time. In many instances, 
however, there is something to be seen in a one-yard 
town, and when I hear of such a town I visit it if 
possible. 

A member of the Tibbits, Cameron Lumber Com- 
pany, with ten yards, and headquarters in Milwaukee, 
wrote me several months ago that he thought it had a 
creditable plant in Shannon, Il, a one-yard point, 
and expressed a wish that when I could do so I would 
see it. Jf it had not been a yard worth seeing all 
precedent would have been broken. Scores of times 
[ have been asked to visit some particular dealer, and 
not once as yet when doing so have I failed to get my 
money’s worth. If the yard was not worthy of par- 
ticular mention the dealer had a personality that was 
worth talking about, and after all there are dealers 
in whom I have been more deeply interested than in 
any yard I have ever seen. Never was there a great 
yard but there was a greater man, in his way, back 
of it. The yard reflects the man and usually there is 
much in reserve in the man that it does not reflect. 
Right here I may say that in my opinion the Tibbits, 
Cameron Lumber Company is not far from right when 
it names its yards for the towns in which they are 
located. 

J. H. Prutzman is manager of the Shannon business 
and I believe would feel no prouder of the plant if it 
were his own. He superintended the building of the 
shed, therefore feels a sort of fatherly interest in it. 
lor several years in both Nebraska and Illinois Mr. 
Prutzman was engaged in the mercantile business, 
hence you would expect him to be more of a mer- 
chant than some local managers are—and he is. He 
is alive to association work. He believes in neighborly 
codperation and organized a business men’s club in 
his town. He attends the state association meetings 
and I have noticed that when he is at these conven- 
tions he is looking for pointers. His daughter, Neenah, 
is the accountant of the company, and as she reads 
this department very closely I doubt not but she would 
be competent to run the business alone. Especially 
was she interested in seeing me in print leading the 
long procession of stylish and beautiful ladies through 
the streets of Kansas City to the theater. So was I 
interested in it. That was a great day for me. I have 
been taking on flesh ever since. 

It is not every concern that will build in a one-yard 
town a shed to cost $3,200. Rather are the most of 
us in such towns disposed to get along as cheaply as 
possible, thinking perhaps that because there are no 
other yards we need have none worthy of the name. 
Often I have seen the one-yard town dealer come to 
grief. He thought he had it, you know, his stock 
was permitted to run down, he was not particular 
about being Johnny-on-the-spot when customers came 
tor lumber, and the first he knew a yard would slide 
in alongside of him. ‘Then he would grieve, but it 
was too late. 

Knowing that this shed was built by Wisconsin 
dealers whose aim it is to be up to date it would 
hardly be necessary to say that it is supported on 
poles, as that is the way the Wisconsin dealers do it. 
At an early period of shed construction they learned 
the value of poles and have clung to them. The out- 
side poles are 20-foot, the next row 25 and the middle 
ones 30. This shed is 80x160 feet, with an alley 16 
feet wide running lengthwise, 18 feet under the rear 
wall, with three alleys running crosswise which inter- 
sect it, all the alleys planked with elm. The sash room 
is 14x24, the cement room 12x16, a patent lime house, 
in which lime is carried in bulk, 8x16, a barn for three 
horses and room for two and one-half tons of hay, 
16x16, a molding room, arranged for storing molding 
on end, 16x24, the office, 16x24—all these under the 
same roof. The poles are set in cement, and in this 
connection Mr. Prutzman said he was told that the 
wood would shrink away from the cement, leaving a 
space for water, but as yet the cement is hugging it as 
tightly as it did the day it was packed around it. 
There is no weight on the poles, the upper decks hav- 
ing independent foundations. 

There is a spur track alongside the shed, and the 
18-foot space, spoken of above, is used as an unloading 
deck, an arrangement that is valued highly by Mr. 
Prutzman. At one time earlier in the season he had 
sixteen cars of lumber on track and as all he had to 
(lo was to shove the lumber from the cars on to the 
deck and afterward pile it at his leisure he avoided 
demurrage. The upper decks are floored with cull 
birch, a space being left between the boards to admit 
the air under the piles. By opening the doors in the 
rear through which the lumber is shoved from the 
cars practically that side of the shed is minus a wall, 
and for further ventilation space is left between the 
boards with which the end and other side are covered, 

and at the top of the walls, and nearly around the 











shed, is a space the depth of the rafters. The track 
is only five feet from the shed, Mr. Prutzman, for the 
convenience of unloading, being particular that it 
should not be farther than this distance. This man- 
ager asserts that could he have his way he would not 
think of going back to what he calls the ancient 
method of hauling material by team from the cars, a 
story that is told by nearly all the dealers who are 
acquainted with both methods, On top of the shed 
is a flag pole from which on proper occasions floats a 
5x10 flag. 

Lumber is delivered free, Mr. Prutzman holding to 
the opinion that free delivery belongs to modern meth- 
ods. Possibly, too, it is borne in mind that the way 
to take care of trade in a one-yard town is to take 
eare of it. Business has been good this season. There 
is a church building that is to cost $6,000. Farmers 
are putting up a few houses and barns and a number 
of corncribs. The bill for a barn recently sold came to 
$1,035. In this yard white pine timber up to 6x8—32 
is carried, which you will agree with me is a large size 
to be found in a one-yard town. The siding sold is 
basswood, white pine no longer being carried in stock. 
In fir are flooring, stepping and finish. Redwood in 
small quantity is sold. 


An Inquiry Into the Conduct of Basswood. 

On this trip it was my purpose to make special in- 
quiry into the conduct of basswood siding. It had 
been told me that not in all cases it had proved satis- 
factory, and as this is a basswood siding district, 
many of the dealers selling little else, information 
might be obtained which would prove of value. Mr. 
Prutzman said he had heard no complaint and he 
could take me to a house that was sided twelve years 
ago and apparently is as good as ever. In a meet- 
ing of the dealers of this district Mr. Adams, of Scales 
Mound, made the assertion that he knew of siding 
that had been doing service for fifty years, and I am 
sure were I back in the section of New York state 
where I was born I could do the same thing. Regard- 
ing the durability of basswood siding at its best there 
is no question, but in common with all else it is not 
always at its best. I was told by a dealer in this dis- 
trict that he sold for a house siding that he replaced 
in two years and a half on account of its rottenness. 
Why it had thus decayed he did not know. It killed 
the sale of the siding in that town, which has three 
yards, as dead as a mackerel. Another dealer told 
me a story of the early decay of the siding. In both 
instances it was properly painted. 

I have championed basswood siding too long to con- 
demn it for the reason that for a few times it has 
kicked over the traces. Under proper conditions I 
know it to he a durable wood. What was the matter 
with it in these instances? No one appears to know, 
but I am going to make a stagger at solving it. In 
my opinion it came from one of two causes. First, 
the sheathing may have been green when the siding 
was laid. Second, and more probably, the siding may 
have been cut from timber that was felled in the 
summer when the sap was up. 

All of us who have made a study of woods know 
that the time timber is felled makes a sight of differ- 
ence in the lumber that is sawed from it. We know 
that summer sawed lumber is much more difficult to 
season than that cut from logs which were felled in 
the winter. Sap is moisture, yet it is the most dif- 
ficult moisture to drive from the wood. Throw a sea- 
soned board into the water and let it lie there for a 
week and it will dry out much sooner than another 
board will that is cut from a log when the sap is up 


and which has not been immersed. We also know that 
it is the natural moisture in lumber that blues aid 
stains it. 

Hence let us go slow in speaking harshly of ba 
wood. In every process certain conditions dema:: 
recognition, else the result is failure. Today I wou! 
not hesitate to side with basswood a house that cost 
$25,000, but before doing so I would try to ascertain 
if the siding was cut from winter or summer logs. 

Conditions similar to those noted above have bec. 
observed in oak. When I became the proud posses: 
of my 3-acre farm in Iowa there was a board fen 
along the street. The posts were oak and had been 
set for many years—as many as twenty-five at least 
and when they were removed the outside of the p< 
tions which were in the ground was decayed son 
what, but the centers were as sound as ever they were. 
I replaced these posts with better looking ones—also 
oak—so that they might add to the beauty of my hen 
runs. I was then in a mood even to silver plate them 
could I have done so. As some of you know, the 
hens went, and so did the posts. In less than five 
years many of them had rotted off at the surface of 
the ground, and I believe it was for the reason they 
were cut in the summer. 


Home of an Association’s Former President. 

Held up in Polo by a washout on the Burlington, | 
was afraid that Colonel MeGrath, of the McGrath & 
Attley Lumber Company, would not think I was there 
on purpose to see him. But you can’t fease a gentle- 
man, and his conduct was as hospitable as it could 
have been had a washout not put me in the town. In 
the evening we heard an oratorical contest, and then 
going to the colonel’s elegant home I did not break 
away until the next day. When an opportunity should 
offer it has been my intention to apologize for my 
late hours. A scribbler who works nights and sleeps 
well into the next day is decidedly unconventional 
regarding the retiring proposition, hence the dealers in 
the small towns who are in the habit of going to bed 
with the chickens are liable to look upon him as a kind 
of hoot owl. Mr. McGrath said he would be at his 
office before 7 in the morning, just about the time 
that I expected to be sleeping soundly and reeling off 
my choicest dreams. 

Colonel McGrath necds no introduction to any dealer 
in Illinois. Formerly he was president of the state 
reiail association, and a right good presiding officer 
he was. He was an excellent talker and invariably 
when he talked he said something. When in Polo 
named after the great explorer, Marco Polo—I said to 
him he was looking wonderfully like a United States 
senator, yet he has more modesty than all the senators 
put together. Five years ago I visited Polo for the 
purpose of prying into the colonel’s life for material 
for an article and he was so reserved that I was 
obliged to guess at the most I said, and may have 
run in incidents which were new to him. If so, how 
ever, they were moral little incidents, and he did not 
object. 

Trade in Polo has been good this season. The semi 
cyclone, with its accompanying lightning and thunder, 
that made us blink and jump in Freeport, in the 
vicinity of Polo, tore down windmills, corneribs, and 
buildings in course of construction, which will bring 
additional business. How often it is that the success 
of one man follows on the heels of the failure of 
another. 


Oregon, the Picturesque. 


There are many beautiful towns on the Rock river, 
notably among them Rockford and Dixon, but th 

















SHED OF THE SHANNON LUMBER COMPANY, SHANNON, ILL.—EXTERIOR. 
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nites challenge them all. Across the river from 
is a colony of Chicago artists, among them 
‘he sculptor, who spend the heated term on 
uff overlooking the river. The business man- 
the Chicago university gives the use of forty 
of land to these artists on condition that they 
r three free lectures in the city yearly. 
my visit to the office of E. F. Davis he was 
1s to know if my camera was the jewel case in 
I carry my diamonds. ‘‘Go ask Waldie to 
yver,’’? he said to one of his men. W. H. Waldie 
have a yard directly across the street and when 
Valdie had come and all around we had congratu- 
one another that we were alive and happy the 
tion arose what should be done in honor of the old 
cow. I pleaded, as so often I have occasion 
that they should not break away from their 
‘ss, but as yet such a plea never has proved 
ive. In another Illinois town a dealer remarked: 
siness be it cuts no ice today.’’ So we 
, and hung around the club, from 11 in the morn- 
until 10 at night. At headquarters they no doubt 
ler I do not get over the states with more speed, 
knowing what strong anchors prevent the craft 
sailing at other than snail’s pace. 
fter dinner these two Oregon dealers came out 
a black team and earriage—both competitors to- 
ier, mind you. You wouldn’t all do that, would 
Some of us would feel more like going out and 
wing brickbats at the other fellows. What a grand 
g it is to be converted to good fellowship and 
ency. 
Qn the way we passed through Daysville, a little 
gz of a few houses that away back was a trading 
ost on the road between Chicago and Galena. The 
Drisealls, the outlaws, were shot not far from here. 
rhey figured largely in the book ‘‘The Bandits of the 
Prairie,’? and I am told that in this vicinity it has 
en difficult to keep in sight a copy of the book, as 
would be stolen by people whose relatives were 
members of the notorious band and who are anxious 
that all records of their lives be destroyed, which is 
another illustration that if we do not behave our- 
selves our acts may cast odium upon those who may 
ome after us. It should not be so, but that is pre- 





cisely the way it is, for the reason, I suppose, that it 


s a recognized principle that like produces like. 
our miles down the river we came to the place of 
Col. Frank O. Lowden, who unsuccessfully ran for 
vovernor of the state, who is fairly certain to go to 
congress from this district and who has been named 
s a presidential possibility. Mr. Lowden ran around 
us a barefooted boy in the vicinity of Iowa City, Iowa, 
and having worked his way through college struck out 
for the law. Many noble and able men have hailed 
rom, and are living in, Towa. (My home is in Hamp- 
that state.) Colonel Lowden was not at home, 
it his secretary, J. R. Cowley, on seeing the black 
on my lapel said that he, too, was a Hoo-Hoo, and 
then our hearts beat as one. On the occasion of the 
vreck on the Chicago Great Western of the train that 
carrying the members of the Northwestern retail 
sociation from Minneapolis to Chicago Mr. Cowley 
as assigned by the inter Ocean to look after it, and 
arning by contact what a splendid lot of fellows the 
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iloo-Hoo are he had himself initiated into the order. 
‘rom a boy without shoes to a millionaire twenty 
imes over, and to the position he holds in the profes- 
sional, political and social world, Colonel Lowden has 
had to go some, but his neighbors say that in spirit 
he is the same barefooted boy, as democratic and cos- 
mopolitan as it is possible for a man to ke. 

Living near nature when a boy he has given up his 
corporation law practice in Chicago, has gone back to 
nature and is now a farmer. His place is a dream. 
‘Il told he has 3,500 acres. He keeps reguarly em- 
ployed a forester who has set 80,000 trees. His land- 
scape gardeners are causing choice shrubbery and 
flowers to grow in artistic profusion. He can drive 
five miles on his own macadam roads. He employs 
125 people and is completing a residence that is to 
cost $200,000, a feature of which is open fire places 
on the verandas. In the construction of this house ten 
carloads of centent were used. The houses of the em- 
ployees would grace any village. The buildings num- 
ber about forty, several of them large, and in build- 
ing up the place he has been the most extensive lumber 
consumer of this section. He is breeding shorthorn 
cattle and is about to establish a horse farm. Tom 
Stanton, superintendent of the cattle department, 
showed us through the long sheds, pointing out the 
$5,000 individuals, and among others a calf two months 
old for which $500 had been refused. It was a finer 
exhibit than is seen at many a cattle show. The best 
is purchased, the money necessary to buy it cutting 


little figure. With years of experience with my old 
black cow I don’t know as much about cattle as this 
Tom Stanton does. He talks as learnedly about cattle 
as I do about the retail lumber business. 

In the horse stables and carriage house we saw a 
row of carriages of every style, a corps of grooms, a 
score or more of horses, with sides shining like the 
proverbial bottle. When in this horse atmosphere I 
asked where the trotting course was and was told 
that there was none—that the trotting hoss business 
would be too fast for a farmer—and I made inno- 
cent inquiry if it would be faster than the chicken 
business. Thereon hangs a story. Six years ago, 
when Colonel Lowden located here, he had figured 
out on paper that in the chicken business he could 
come near doubling his great wealth in a dozen years 
or so. In my mind’s eye | can see him smiling over 
these figures as they rolled up like a mountain. When 
a man has the chicken fever he can figure up anything 
on paper. Mattison & Becker, retail lumbermen and 
contractors, of Oregon, built for the colonel chicken 
houses which cost $15,000. That was only a start, 
however, as he had half a hundred incubators, brood- 
ing and incubator houses, and no doubt tons and tons 
of bone cutters and other hen paraphernalia. A cou- 
ple of winters ago he bought 150 tons of hard coal 
with which to keep his ‘‘birds’’ warm—as we fan- 
ciers call our hens and roosters. The amount he 
paid for his stock—breeders—probably never will be 
known on earth. At times he would have as many as 
20,000 chickens peeping around and dying off as fast 
as though they were fish on dry land. But the glory 
of his chicken business has departed, and I will guar- 
antee he has got over calling hens and _ roosters 
‘‘birds.’’ Now, if we should visit him, and he should 
want to set before us a potpie he would send over 
to an Oregon market for a few chickens. I doubt 
not but if you want an incubator, a bone cutter, a 
brooder or a ton or so of chicken food which the manu- 
facturers warrant will make chickens healthy and fat, 
if you send 50 cents to Colonel Lowden he will ex- 
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press it to you if you will pay the carrying charges; 
and if the ghosts of chickens could be collected he 
would send, free, enough of them to stock a township. 
He is selling his chicken houses for from $5 to $10 
each to anybody who will cart them off the premises 
and get them out of his sight. I am guessing that 
Colonel Lowden must have sunk several hundred thou- 
sand dollars in the chicken deal, for which I cannot 
blame him, as in a smaller way I know how it is my- 
self. I have a row of chicken houses which, as fast 
as wanted, will be converted into stove wood. Light- 
ning never has been so kind as to strike and burn 
them. Of course the money Colonel Lowden and I 
spent in the chicken business might better have been 
given to the poor, but no doubt he is cheered by the 
same consolation that supports me—namely, that all 
great men occasionally slip a cog. 

‘“That’s the way to live,’’ we said as we were driv- 
ing away from this magnificent place, and if I can 
borrow the money it is my intention to duplicate it out 
on the Iowa prairie. 

Mattison & Becker have sold their yard to Murray 
Bros., of Minneapolis, who, I believe, are real estate 
men. The disposition they will make of the plant is 
not at this writing known. The shed is 110x130 feet, 
with a lime and cement room 24x32 and a carpenter 
shop of the same size. In the latter were half a dozen 
tool cheSts, the carpenters using the room whenever 
they may want to do so. Mr. Becker says if he were 
to build another shed he would by all means have 
this convenience, as it sells lumber, and, as Mattison 
& Becker are contractors as well as lumbermen, often 
they make good use of the room themselves. They 
were painting hog racks which had been built for 
farmers and which they said paid a fair profit. Owing 
to the size of the shed a portion of it during the 
fuel season is used for storing and sawing wood. 

The dimension sold in this market is largely hem- 
lock and the siding white pine. There is a fair vol- 
ume of trade, but I did not observe that any of the 
dealers were being pushed out of breath. 


Rochelle Roundup. 
This town of 2,500 inhabitants was named after 


Rochelle salts. In sewering the town $27,000 is being 
expended, and the place is full of Italians who are 
working on the job. M. J. Braiden, a dealer who 
had been here for a long time, died about a year ago, 
the business now being managed by Fred W. Craft, 
who tells me that locally trade is better than it was 
in 1905. A clock factory is going up, as are wire fence 
works and another factory for the manufacture of 
dust-proof furniture, whatever that may mean. Mr. 
Craft has not observed that prices of lumber have 
curtailed building; on the contrary, he has thought 
that advancing prices have stimulated the industry. 
Eight or ten farmers in the vicinity of the town have 
residences under way, and some barn work is being 
done. In common with the other towns in this part of 
the state, hemlock dimension is sold principally. The 
siding is white pine, and for finish cypress has come 
in to some extent. Fir flooring and stepping are car- 
ried. 

‘‘Where did you learn to pile lumber?’’ I asked 
G. C. Stokes, who manages the business of the Neola 
Elevator Company, a corporation that has headquar- 
ters in Chicago and runs yards in connection with 
grain in thirty-five Illinois and Iowa towns. I visit 
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WALDIE, OF OREGON, ILL. 
few yards in which I see lumber so nicely piled. 1 
expected to hear Mr. Stokes say that he was an old- 
timer in the business, but on the contrary he had 
never piled lumber until he came here two years ago. 
He says he thinks it was an inspiration for him to 
try to pile it right, from the fact that when he took 
hold of the yard it was in such a wretched condition. 
He found in the old piles. boards which were spoiled, 
and such a thing was not going to happen under his 
management, he said. In the thousands of yards vis- 
ited I am constantly making a study of the local mana- 
gers, their personalities and methods, and from the lit- 
tle I saw of this young man and his work I should un- 
hesitating say that he grades No. 1. ‘‘ Managers! 
managers! managers!’’—that is the cry of the line 
yard proprietors; and, having seen more of their man- 
agers than any other man, I could swear with both 
hands up that those who are capable are less numerous 
than were the Egyptian locusts. 

In the center of the Neola yard is a double shed, 
90 feet long, and single sheds along one side and 
end. A 200-ton coal house is building. A good trade 
is reported. The company has been selling D and C 
white pine siding and has a car of spruce siding on 
the way. Three or four cars of yellow pine dimen- 
sion have been sold, yet in volume hemlock is lead- 
ing. . 
P. E. Hines, who audits sixteen yards, was in town 
and expressed an opinion that lumber and grain go well 
together, each line helping the other. When a farmer 
brings in a load of grain and wants to carry home 
lumber it is very likely that he will buy it of the 
dealer who has bought his grain. 





HARDWOODS AS VIEWED BY A GOTHAMITE. 

New York, July 17.—C. O. Shepard, metropolitan 
representative of the Emporium Lumber Company, 
Keating Summit, Pa., and well known hardwood 
authority, reports a good outlook in hardwood lines, 
Mr. Shepard says that while there is no noticeable 
change in present conditions inquiries are good, and 
there is an indication of a satisfactory volume of 
trade during the last summer and fall. In some lines 
he reports a rather free offering of stocks by small 
mills and in these cases prices are shaded somewhat, 
but in Mr. Shepard’s opinion there is absolutely no 
reason for cutting prices in good grades of hard- 
wood as all orders placed are for immediate ship- 
ment. The low prices of construction lumber will un- 
doubtedly cause a corresponding falling off in the 
cheaper hardwoods, but so far as good grades and 
most southern hardwoods are concerned it is believed 
that the outlook is most favorable. Among the woods 
that are offered more freely are birch, and same cuts 
of ash. 

In Mr. Shepard’s opinion the situation is equally as 
good as it has been at this period for the last three 
or four years. Incidentally Mr. Shepard mentions 
that the Emporium Lumber Company’s new maple 
flooring mill at Galeton, Pa., is turning out a large 
and satisfactory output and has a large demand for 
its productions, 
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INTERESTING NEWS MISCELLANY OF A WEEK. 


Minnesota’s Big Forestry Acreage—Manufacture in a Maine District—Shingle Makers United Against Labor 
Tyranny—Capitalization Extraordinary—Future Supply of Poplar—Missouri’s Trade 


A LARGE ACREAGE AWARDED TO MINNESOTA. 


DuLutTH, MINN., July 16.—Minnesota, under a recent 
decision of the attorney general of the United States, is 
to receive patent to about 157,000 acres of reservation 
land near Leech lake. The land is supposed to be 
swamp. A strong effort was made to prevent the state 
getting this large tract away from the Indians, but as 
the forest reserve people would get it if the state did 
not it is perhaps for the best. The opposition to the 
state’s claim was that the state had not complied with 
the law in making claim to the lands within two years 
after the date of survey, and further that the land now 
is embraced in the forest reserve under a provision of 
the Morris act of 1902. The importance of the state’s 
victory cannot be appreciated until it is known that a 
large amount of this land is not swamp at all, but is 
timbered. According to 8. G. Iverson, state auditor of 
Minnesota, the original field notes will govern in the 
selections. It now is up to the department of the in- 
terior to designate the swamp lands and approve them 
for patent. Much of the original survey work in north- 
ern Minnesota was done in a slipshod manner, and it has 
led to a great deal of expensive litigation, owing to the 
great value of the lands for mineral or timber in many 
cases. In the Indian reservations around the head- 
waters of the Mississippi there are many tracts of tim- 
bered lands that are described in the original field notes 
as Swamp. 


CONVICTS TRANSFERRED FROM MINES TO 
MILLS 





MONTGOMERY, ALA., July 16.—The scarcity of labor 
has been the cause of a big fight in which the Vinegar 
Bend Lumber Company, the Sloss-Sheffield Steel & Iron 
Company and the commissioner’s court of Mobile county 
have been interested. The convicts of Mobile county 
went to the Sloss company in competition, though it 
was desired that they be given the lumber company. 
County Physician Ward went to the mines of the Sloss 
company and made an investigation shortly after the 
convicts were sent there. He reported that they were 
badly treated and poorly fed. As a result the probate 
judge of Mobile county annulled the contract and relet 
them to the lumber company. The Sloss company made 
a fight and the supreme court ruled that the probate 
judge had a right to take the action he did take. The 
results are that the convicts of Mobile county have been 
transferred from the mines to the mills at Vinegar 
Bend, and the plant there will be able to increase its 
output because of the settled labor question. 





LUMBER MANUFACTURE IN THE BANGOR DIS- 
TRICT. 

Bancor, ME., July 16.—The surveyor general’s re- 
port for the six months ended June 30, 1906, shows a 
decided’ falling off in the manufacture of lumber in 
the district of Bangor, which includes all of Penob- 
scot county, the decrease from the corresponding 
period of 1905 amounting to 18,300,388 feet, a gain 
of 3,577,081 feet in pine being offset with a loss of 
21,877,469 feet in spruce and hemlock. This poor 
showing of Bangor’s lumber industry for the first half 
of the year in no way results from the opening of 
the new port of Stockton, shipments from that place 
being entirely of Aroostook and Piscataquis county 
lumber, sent down by rail and never included in the 
3angor survey, even when shipped from here. The 
decrease has been brought about by several causes— 
a small stock of logs at the opening of the season 
and consequent late start of some of the mills, the 
recent slump in the spruce market and the failure 
of one mill at Bangor to start at all. It is expected 
that in the second half of the year the survey will 
show at least an average production, although, from 
present indications, the total for 1906 will fall some- 
what below that of last year, and leave a considera- 
ble stock of logs unsawed at the end of the season. 

The log supply for the Penobscot river mills for 
the last sixteen years is shown by the following table, 
giving the quantity rafted each year since 1890 at 
Penobscot boom, where are handled the logs for all 
the mills on the river with the exception of a few 
above Old Town: 


YEAR— Feet. } YrEar— Feet. 
NE. 6s 3.5: creeks 183,983,410 | 1898 ........... 99,744,430 
BUEE  eistirare om ate 152,930,930 |1899 ........... 135,297,330 
EOE wees pines 134,693,520 | 1900 ........... 124,341,580 
BOOS 60 :0:0.0 c10re-0 ke OD hl ar 72,000,000 
ROOM wn cccessses 123,789,650 | 1902 .......020% 131,000,000 
BOG wwescacwes 124,549,390 |1903 ........... 112,563,000 
eee 157,904,400 | 1904 ....ccccece ,823,000 
EE asc Sim ae sachs 148,669,270 |1905 ........... 162,128,000 


Total in sixteen years, 2,181,199,710 feet, an aver- 
age of 136,324,982 feet annually. 

While large quantities of Aroostook and Piscataquis 
lumber are going forward via Stockton, business at 
Bangor is extremely dull, scarcely a dozen cargoes 
having been shipped from here in the last week. Pro- 
duction of spruce has been considerably curtailed, 
chiefly on the smaller sizes, and there seems to be a 
general disposition to let things drift and give the 
market time to recover whatever it has lost in 
strength. An unusually large quantity of pine, espe- 





for 1905—More ‘‘Trust’’ Foolishness. 





cially dry boards, appears in the recent survey figures, 
and it is likely that more pine will be sawed on the 
Penobscot this year than for a decade past. 





~~ 


THE STRIKE SITUATION IN WASHINGTON. 
(Special telegram to the AMERICAN LUMBERMAN.) 

SEATTLE, WASH., July 16.—At the largest mass meet- 
ing of shingle manufacturers ever held in this state, 
which coivened here yesterday, a resolution was unani- 
mously passed and signed, refusing the weavers’ de- 
mand for closed shop and stamping of shingles with the 
union label. One hundred and eighty-one manufac- 
turers were present and telegrams received from others 
signifying their full sympathy with the resolution make 
the total indorsing it 225. 

Manufacturers representing not more than 10 percent 
of the shingle output of the state have signed the union 
agreement, and many of these have advised the other 
manufacturers that they have affixed their signatures 
under misapprehension and will repudiate them. <A 
committee of the manufacturers was appointed to visit 
the mills which have signed the union agreement and 
explain the situation to them. 

At today’s meeting it was decided to open as soon 
as possible the mills which are still closed, making no 
distinction between union and nonunion help.  Prac- 
tically the same plan will be adopted as brought the 
Ballard mills successfully out of the strike at that 
point. One mill will be started at a time, all working 
to the end of supplying crews for each mill in succession 
to start. In the Grays harbor country the shingle mills 
will start about August 1, by which time it is expected 
enough men will have been secured to have a majority 
of the plants in operation. 

While the shingle manufacturers say they have little 
to fear from a threatened boycott, plans have been 
formulated to prosecute a fight in the courts against 
it, on the ground that it is an interference with inter- 
state traffic, should such a course be deemed advisable. 

The determination of the mills to fight the weavers’ 
union indicates that it will be several weeks at least 
before the shingle output of this state will reach normal 
proportions. 

A statement is made today by those in a position to 
know to the effect that mills representing 75 percent of 
the output of the state have signed the agreement for 
an open shop and ignoring of the union label; that 15 
percent of the remainder have signified their intention 
to sign the agreement when presented, and that gener- 
ally the manufacturers have every point in the fight well 
covered. 

‘*Tt will be six weeks before shingle stocks will be 
replenished,’’ said a leading manufacturer today. ‘‘ The 
fight now on never will be settled until the union shall 
have been crushed in its attempt to take charge of 
Washington shingle mills.’’ 





EXTENDING AN INLAND EMPIRE ROAD. 


SPOKANE, WASH., July 14.—Work on the permanent 
survey of the Idaho & Northwestern railway across the 
Coeur d’Alene Indian reservation will be started at 
once by the B. R. Lewis Lumber Company. When it 
shall be completed the interior department will be 
asked for the right of way and permission to perform 
the necessary construction work across the reservation. 
The road will be an extension to the B. R. Lewis road, 
now about eighteen miles in length, running from Mica 
bay into the timber. After the road shall have crossed 
the reservation it will be extended into the St. Joe 
and St. Maries country. At the other end it will be 
extended to Coeur d’Alene city. At present the Idaho 
& Northwestern railway is used exclusively by the B. R. 
Lewis Lumber Company for logging purposes, but if 
the present extensions can be made it is intended to 
put a passenger service on the line. 





CAPITALIZATION INCREASED $1,000,000. 


BALTIMORE, Mp., July 17.—A certificate setting forth 
that the charter had been amended so as to provide 
for an increase in its capital stock from $500,000 to 
$1,500,000 was filed July 10 in the courts here by the 
R. E. Wood Lumber Company, of this city. A similar 
certificate was filed in Dover, Del., this procedure being 
necessary in order to comply with the requirements 
of the law. The company was first incorporated April 
17, 1903, for the purpose of acquiring timber lands and 
doing a general lumber business. The incorporators are 
J. K. Painter, H. L. Bowman, E. L. Warren, all of 
Baltimore; G. L. Wood, C. E. Wood, of Sandy Huff, W. 
Va.; W. L. Taylor, Welch, W. Va., and W. L. Missimer, 
of Wilmington, Del. R. E. Wood is the president of the 
company, which has offices in the Continental Trust 
building, this city, and maintains close relations with 
the Montvale Lumber Company. Its interests extend 
over several states, lumbering operations being con- 
ducted in West Virginia, Virginia, North Carolina and 
Tennessee. The increase in the capital stock was 
made necessary by various extensions of the business, 
whereby the output of the company will be greatly 
increased. 


CHANGE IN SOUTHERN CALIFORNIA CLIMA"®. 
Los ANGELES, CAL., July 13.—A recent report spoke 
of the possible change of climate in southern Califor»ia 
because of the great overflow of the Colorado river 
into the Salton basin. The new sea covers about 400 
square miles of territory and is over fifty feet deop, 
The Southern Pacific has become alive to the fact tiat 
2,000 square miles of inland sea would work havoc to 
many of its interests and compel it to build hundreds 
of miles of new track. The company now is making 
determined efforts to stop the flow of the water inl: 
and turn it back into the Gulf of Mexico. It is suid 
that unless the latter shall be done the city of Yuma w’] 
be wiped out as well as several other large towns ‘n 
its course. The development company which start 
the gap in the bank of the river now has its contr 
ing gates installed, and with the aid of the Unite 
States government will close the immense gaps in 
river. It is said that the river has begun to recede and 
several towns that were threatened now are safe. 

The new sea has had its influence on the climate of 
southern California, which is noticeable in the extreme 
cloudiness and the humidity of the air. These condi- 
tions have never been noticed before at this season of 
the year. A permanent inland sea of 2,000 square 
miles would work a wonderful change upon the whole 
of southern California, but whether for its benefit or 
injury only time could tell. 





AN INVALID’S BENEFICENCES. 


L. N. Dantzler, sr., president of the immense L. N. 
Dantzler Lumber Company, Moss Point, Miss., has 
gone to Glen Springs, N. Y., for the summer, ac- 
companied by his son, Dr. Bruner Dantzler. Mr. 
Dantzler is not in the best of health and every man 
connected with the pitch pine trade of his section 
joined in the wish that his stay in cooler climate may 
speedily restore his health. Before leaving Moss 
Point Mr. Dantzler donated to the Methodist church 
at that point $10,000 and to the white public schools 
$10,000. These gifts are in keeping with the charac- 
ter of the donor. 

SBPAPAPAALIS I 


A LARGE DEAL IN TEXAS TIMBER. 

NASHVILLE, TENN., July 17.—A large timber deal has 
just been closed in Texas in which Nashville men are 
interested. For the last three months work has been 
going on and details settled whereby the Sanford-Sulli 
van Lumber Company, incorporated with a paid in capital 
of $500,000, has secured a tract of 40,000 acres of the 
finest hardwood timber in the south, situated in Titus 
and Morris counties, Texas, and adjacent to the town 
of Naples. The company is one of the strongest of its 
kind, having as its officers men who represent in their 
private capacity fortunes aggregating $20,000,000. The 
president of the company is D. F. Sullivan, whose hom 
is in Florida; vice president, S. R. Sanford, a well 
known Tennessee capitalist; general manager, Nat Bax- 
ter, jr., one of the wealthiest men of Nashville, Tenn., 
and who comes of a family of men who are noted for 
the scope of their enterprise. Such a personnel insures 
the success of the new enterprise. The company wil! 
erect two mills, one on the Cotton Belt and the othe 
in the midst of its timbered district. The Cotton Belt 
will be tapped about a mile from Naples, the company’s 
line of tramroad extending back about twenty miles into 
the interior. A market will be furnished for the tim- 
ber of the small owners throughout the section. It is 
estimated that at least $250,000 will be put into the 
mills and equipment. Should this not suffice more will 
be added. Mr. Sanford has had years of experience in 
handling southern pine, and those who know Mr. Baxter 
are acquainted with his broad views and vigorous methods 
of handling and developing large enterprises. 

SABA MOO 


BANQUET OF TACOMA BUSINESS MEN. 


TACOMA, WASH., July 13.—Wednesday night there was 
a banquet at the Tacoma hotel which was attended by 
about 250 members of the Tacoma Chamber of Commerce 
and Board of Trade and its guests, which included some 
of the most distinguished men of this state. Following 
a stirring address by R. L. McCormick, secretary of the 
Weyerhaeuser Timber Company, responding to the 
toast of ‘‘The President,’’ the following resolution was 
adopted amid great enthusiasm: 5 


fn view of the present unprecedented prosperity of our 
country; our recent unexcelled advancement in national 
greatness and glory; the late triumphs of the people’s cause 
over the unjust methods in certain great business interests 
of the country; the late enactment by congress of drastic 
laws on the subject of meat inspection, pure food and other 
important matters for the welfare of the people; the investi- 
gation and successful prosecution of public officials for 
violation of federal laws, which, by reason of nonenforce- 
ment, ceased to be observed; the growing sentiment against 
corruption and dishonesty in public affairs; the raising of 
the standard of official integrity and the sense of civic 
duties and responsibilities during the last few years, it is 
natural that we look for the reasons for these great and 
beneficent changes, and it is then that we recognize as the 
most conspicuous and influential factor in bringing. to pass 
these transformations that fearless, honest and inveterate 
champion of right, justice and honest government, our chief 
magistrate, Theodore Roosevelt, whose characteristics and 
achievements make him the idol of the American people. He 
has emblazoned the annals of American history with some of 
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erandest and best achievements that go to make ours 
~reatest, best and most honored of all nations. There- 
in testimony of our admiration of, respect for and 
Saence in him as man and president, be it ; 
‘eesolved, That we, the members of the Tacoma Chamber of 
( merece and Board of Trade, do indorse with immeasur- 
praise and pride the course of President Roosevelt in 
strenuous and relentless war on the evil and unjust con- 
ns which have been bearing down so heavily on the 
le and debauching our public, private and business 
als, and in the prosecutions instigated and pressed by 
against corruption in the conduct of public affairs and 
violations of federal laws; and that, in our opinion, the 
inuanee of tbis course in the administration of our 
‘ional affairs and the welfare of our country demand that 
sident Roosevelt, or some other entertaining his views, 
ib the courage and ability to enforce them, should be his 
essor. 


PPB DAP IP ID LD PD 
WILL EXTEND FLORIDA DEVELOPMENTS. 


BALTIMORE, Mp., July 17.—Granger & Lewis, of 
‘yvannah and Baltimore, Georgia pine manufacturers, 
engaged in extending the facilities for the develop- 
vent of the big timber tract in Marion county, Florida, 
‘ich they bought last year. The tract embraces about 
60,000 acres and it is the intention of the firm to add 
its holdings by taking in tracts to which the one 
y already hold forms the key. This will give them 
er 100,000 aeres, or sufficient stumpage to carry on 
ie business for years. At the time of the original 
vehase the firm erected a mill of a capacity of about 
5,000 feet a day, and this is to be supplemented by 
uother plant capable of turning out 75,000 feet. 
Placing the output at a conservative figure, the mill 
ipacity will be not less than 100,000 feet a day, which 
is thought can easily be taken care of. The second 
mill will be of the double-band variety. The machinery 
ilready has been ordered and construction will begin 
shortly. The intention is to have the plant in run- 
uing order shortly after the beginning of the year. 





ANNUAL PICNIC OF PRESCOTT EMPLOYEES. 

MENOMINEE, MicuH., July 17.—The Prescott Company, 
of this city, gave its annual picnic to its employees Sat- 
urday, the affair being attended by about 1,200 persons, 
composed of the employees of the company and their 
families. The Prescott Company gives one of these 
pienies every summer, allowing the men a full holiday 
with their wages and paying all the expenses of the 
outing, besides furnishing entertainment for the crowd 
during the day. One string of twenty-six street cars 
carried the main body of the picnickers to the Lakeside 
resort, two miles from this city. These outings cost the 
company from $1,200 to $1,500 every year, the amount 
increasing as the force of employees becomes larger. 

BBL LEI IIS 
FOREST FIRE LOSSES IN MICHIGAN. 

LANSING, Micu., July 17.—Chief Fire Warden H. H. 
Ryerse, of St. Ignace, Mich., has just compiled the losses 
caused from forest fires in Michigan in May and places 
the total at $359,357, with Dickinson county not yet 
estimated. In Menominee county the loss was $67,200. 
The other county losses were: Alger, $75; Paraga, 
$2,300; Delta, $59,400; Gogebic, $300; Iron, $1,000; 
Keweenaw, $1,000; Luce, $101,380; Mackinac, $215; 
Marquette, $41,775; Ontonagon, $5,525, and Schoolcraft, 
$315. In Presque Isle county, in the northern part of 
lower Michigan, the loss was $75,075. Im all there were 
160 forest fires in the state. 
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A FUTURE SOURCE OF POPLAR SUPPLY. 


BRISTOL, TENN., July 17.—The fact is dawning upon 
the lumber manufacturers of this section that there is 
not a great amount of accessible poplar timber stand- 
ing, and the present scarcity of this stock will hardly 
he relieved until the completion of the South & Western 
railway. This road is being built by George L. Carter, 
Thomas F. Ryan and the Seaboard Air Line interests 
and will open an almost boundless supply of timber land, 
a large amount of which is poplar. This road is being 
constructed from Ironton, Ohio, through eastern Ken- 
tucky and southwest Virginia, eastern Tennessee, western 
North Carolina and through South Carolina to the sea- 
board. All of the way it intersects some of the richest 
virgin forests in the country. George L. Carter, of Bris- 
tol, who first conceived the railroad project, owns a 
vast amount of land adjacent to this road which is rich 
in mineral deposits as well as hardwoods. “Mr. Carter 
has organized the Kingsport Lumber Company and the 
Carette Lumber Company, both of which now are oper- 
ating extensively. A vast amount of timber and min- 
eral land along the road is owned by Mr. Carter in the 
name of about fifteen coal and mineral corporations over 
which he is the presiding officer and which have their 
main offices in Bristol. It is believed that Mr. Carter 
will soon be the lumber king of this region, and it is 
understood that he will manufacture the timber himself 
rather than sell it. The construction of the South & 
Western will mean the triumph of a wonderful engin- 
eering feat. In one place in the mountains of western 
North Carolina, within a distance of eighteen miles, 
there are sixteen tunnels and the road for this distance 
will cost over $1,000,000 a mile. It is estimated the 
road will be completed and in operation in three years. 
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GUM AS A BOX MATERIAL. 


MEMPHIS, TENN., July 17.—Two deals in gum during 
the last few days indicate how strongly the tide is 
setting in the direction of gum as the box material of 
the future. One is the sale of 1,000,000 feet of low 
grade gum to be used in box manufacture and the 
other is the closing of a contract by a prominent box 
manufacturing firm of fifty cars of gum shooks to be 
delivered within the next few months. It has been 
recognized for some time that cottonwood is getting 
scarce and that some substitute will be necessary, 
but it is only within the last few months that the actual 
substitution in this territory has been under way. 


INQUIRY INTO ALLEGED LUMBER TRUST. 

NEw ORLEANS, La., July 17.—The United States at- 
torney general has renewed his request for a tran- 
script of the evidence taken last winter by the com- 
mittee appointed by the Mississippi legislature to inves- 
tigate the alleged lumber trust in that state. It is 
stated that the government intends to make a searching 
inquiry into the alleged existence of a lumber trust and 
that the taking of evidence on the subject will begin in 
the fall. No prosecutions followed the Mississippi in- 
vestigation, and it is not thought that the evidence ad- 
duced will be helpful to the federal attorneys. 





MISSOURI’S TIMBER SHIPMENTS INCREASING. 


JEFFERSON City, Mo., July 14.—The forestry industry 
of this state, instead of declining, as has been pre- 
dicted by timbermen, is improving and will continue 
to do so for some time. Authority for this statement 
comes from the state bureau of labor and statistics and 
is explained by the statement that railroad building is 
opening new regions, heretofore inaccessible, result- 
ing in putting all grades of timber on the markets. 
The bureau, through Chief Clerk Nolen, has just issued 
a bulletin on the surplus shipments of forest products 
made from the 114 counties of the state during the 
year 1905, the figures, under the direction of Labor 
Commissioner Anderson, having been compiled by 
Statistician Arch Edmiston, who obtained the informa- 
tion on which the figures are builded from the rail- 
road and steamboat companies. The value of these 
products for the year named is $26,319,348, an increase 
over the preceding year of $6,000,000. It is claimed 
by -the labor bureau that this state shipped enough 
lumber, logs and cooperage during 1905 to furnish the 
woodwork for all the buildings which were destroyed 
by the earthquake in San Francisco, including those 
which were laid waste by the fire following that 
seismic disturbance. 

The chapter on the forestry of the state, which em- 
braces the surplus shipments made, will be one of the 
most interesting in Commissioner Anderson’s forthcom- 
ing report. From the advance sheets of this feature 
of the report the following summary is taken: 








Hardwood lumber, feet........... 246,987,982 $ 4,939,759 
ee ee 221,555,668 4,431,113 
OS SRR rr rere 119,256,295 1,788,844 
oo 8 ee eee 3,721,087 409,319 
BAMPOOE THON (EOE). 2c ccccccceces 3,545,571 1,524,595 
arr tee 3,311,134 364,224 
Fence and mine posts............ 1,065,247 85,219 
Cee, GUE bscccceecceerses 201,895 605,685 
TOISSTOMR PONS 2. cccccsesecvcese 46,016 360,128 
COOMOERDD, CREB 2 cccccccccscccces 18,798 11,654,760 
Walnut lumber, feet.. sewanns 11,302 2,260 
PAROP WOOE, COOGEE «2 c.cc0 ccvesses 14,148 70,740 
BER WE, Eee cccccecesopeesee 9,000 1,800 
i Pn. o5i..sssneseeueneesoe 5,084 15,252 
Ce I cad bk eben aes ® 382 32,470 
Excelsior and sawdust, cars....... 186 5,580 
POG DOGG, COEB. ccc ccccccsesecs 46 27,000 

ck ccli ia y hk ach ce A he oe $26,319,348 


The following counties led in the shipments of these 
products, sending out the quantities named: 


Hardwood lumber—Pemiscot, 44,517,618 feet; New Mad- 
rid, 37,886,539 ; Mississippi, 24,893,500; Butler, 35,490,000 ; 
Dunklin, 30,230,000; Stoddard, 18,150,000. 

Soft lumber—Carter, 40,032,000 feet; Oregon, 30,000,000 ; 
Shannon, 28,482,000; Wayne, 26,730,000; Reynolds, 19,644,- 
000. 

Piling—Dunklin, 1,800,000 feet; Scott, 325,000; Shelby, 
291,000 ; Pemiscot, 225,000. 

Telegraph poles—Dunklin, 30,750 feet; Pemiscot, 5,097; 
New Madrid, 4,200. 

Walnut lumber—Moniteau, 5,243 feet; 3,000 ; 
Boone, 1,760; Callaway, 1,300. 

Cooperage—Cape Girardeau, 4,114 cars; Dunklin, 2,831; 
Stoddard, 1,938; Butler, 1,598; Pemiscot, 1,519. 

Logs—Reynolds, 57,320,000 feet ; New Madrid, 27,230,980; 
Pemiscot, 10,317,000. a 

Pencil wood—Greene, 46 cars. 

Apple wood—Greene, 9,000 feet. 

Railroad ties—Ripley, 447,750; Dunklin, 318,000; Miller, 
292,500; Camden, 250,000; Franklin, 232,650. 

Fence and mine posts—Stone, 360,680; McDonald, 134,- 
500; Scott, 83,600; Texas, 66,000. 

Cordwood—Webster, 10,980 cords; St. Clair, 10,464; Bu- 
chanan, 6,120; Stone, 6,250. 

Paperwood—New Madrid, 5,617 
Mississippi, 2,175. 

Tar—Greene, 1,960 barrels; Jasper, 1,562: 
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Perry, 


cords; Pemiscot, 5,300; 


Jackson, 958. 


REPORT OF THE LAND OFFICE FOR MICHIGAN. 

CALUMET, MIcH., July 16.—The United States govern- 
ment still has a considerable acreage of unoccupied 
lands in Michigan. The annual report of the Marquette 
land office shows that at the close of the ‘fiscal ‘year 
ended June 30 the public domain within the borders 
of the Wolverine commonwealth, exclusive- of swamp, 
agricultural college and primary school lands owned by 


the state, amounted to 306,155 acres, almost evenly di-— 


vided between the two peninsulas. 

Of the territory to which the government still holds 
title 152,281 acres are located in the fifteen counties of 
the upper peninsula and 153,874 acres lie“in twenty-six 
counties in the area below the Straits of ‘Mackinac. 

In the region above the straits Chippewa county has 
47,826 acres of unoccupied government lands, in this 
respect ranking first; Marquette county is second with 
22,866 acres, and Schoolcraft third with 21,130 acres. 
Luce has 14,568 acres and Keweenaw, where important 
copper discoveries’ were made last year, has 12,566, 


Gogebic county has“only eighty acres of government 


land and Houghton but 673 acres, 

Oscoda leads the lower Michigan counties with 40,657; 
Tosco has 37,251; Montmorency, 18,714; Presque Isle, 
11,565, and Alcona, 9,311. Gladwin has only 360 acres 
of government Iand and Arenac, Newaygo, Wexford, 
Antrim and Mecosta counties even a smaller acreage 
than that. 

The decrease in the acreage of the public domain has 
been uniform for the past five years, 20,000 acres being 
taken by settlers last year, which is about the ratio 
maintained since 1901. 


Acreage in the upper peninsula containing hardwood 
and hemlock timber has been materially depleted. Of 
the 20,000 acres taken up during the last year 12,000 
acres were selected in the upper peninsula, and it is 
worthy of note that nearly all of this territory was 
secured for grazing purposes, this being especially true 
in the western portion of the peninsula, where cattle 
raising now is an active industry. Until this year that 
part of Michigan above the straits possessed the greater 
area of unoccupied government lands, but this distine- 
tion has now fallen to the lower peninsula. The re- 
ceipts of the office during the year amounted to approxi- 
mately $50,000. 


BABA Oe 


ANENT A RIDICULOUS ALLEGATION. 

Bay Ciry, Micu., July 17.—Regarding the dispatch 
from Chicago Friday to the effect that a bill had been 
filed to restrain certain lumber concerns from acting in 
a combination in restraint of trade, the allegation being 
set up that there is in existence a trust of box mann- 
facturers for the purpose of unlawfully regulating 
prices of box stuff in this country, local box men deny 
that there is any understanding in which Michigan box 
manufacturers are definitely concerned. E. J. Vance, of 
the E. J. Vance Box Company, Limited, said: 

The National Box Manufacturers’ Association has 
trying to secure agreements whereby the price on various 
grades of boxes may be made uniform—that is, a certain 
grade of lumber used in the manufacture of boxes shall call 
for a certain price. Representatives of the national asso- 
ciation have been here personally to see us but I don’t see 
how the prices can be well fixed, even on grades, as we often 
are forced to substitute hemlock and hardwood these days. 
Under the circumstances I don’t see where the manufactur- 
ers can combine and don’t know what good it would do us. 
If it’s a question of trusts and combinations we're not in it. 

The foregoing reflects the sentiment among box manu- 
facturers generally. The statement that no combination 
exists in the valley is borne out by the general com- 
plaint of local manufacturers last spring, and still later 
in the season, that prices of box material were being 
cut in Ohio and Indiana by western manufacturers ana 
the competition was so sharp for a while that it mate- 
rially affected the box industry. Owing to the scarcity 
of pine box lumber it has been necessary for manu- 
facturers to buy basswood and beech culls and the 
entire output of a number of mills here has been con- 
tracted for. Basswood culls have been contracted for 
as high as $15 a thousand. 

PPB BP PPP LPP PPP 
EARNINGS OF ALABAMA CONVICTS. 

MONTGOMERY, ALA., July 17.—The labor situation is 
bad. It is becoming impossible to get as many men as 
are needed and for this reason it is easy to cut down 
the output. As an evidence of the ability of the laborer 
to earn big money the report of the president of the 
state board of convict inspectors to the governor is 
cited. For the nine months ended June 30, the receipts 
of the department were gross $535,660.23, an increase 
over the previous nine months of $93,646. For the last 
sixteen months the net earnings of the cotton mill con- 
ducted by the state with convicts was $38,761.90. This 
shows how much labor may earn if kept at work. The 
convicts are worked in mines, lumber and turpentine 
plants, on the farms and in the cotton mill. In some 
eases the state gets as high as $30 a month net for 
the best convicts. They are taken care of too, the death 
rate this year falling to about 2% percent. 


been 





GENERAL CONDITIONS OBSERVED BY AN 
EXPERT. 

Saginaw, Micu., July 17.—In conversation today 
with Hon. W. B. Mershon, who has recently returned 
from his salmon fishing trip in the province of Quebec, 
and needless to say had a good time—the salmon 
fishing in all of the Canadian streams being better 
than usual this year—he drifted into lumbering con- 
ditions and said: 


I find the lumber business in good shape for this time 
of the year. We always expect a midsummer dullness but 
it does not seem to be so pronounced this year as usual. 
Of course it is hard sledding nowadays to pay wholesale 
prices for lumber and $2 duty and freight to Saginaw to 
sort and distribute. The Canadians now are fierce com- 
petitors in bidding. Their home market has expanded tre- 
mendously and coupled with their good position for export- 
ing to South America, West Indies and South Africa it 
looks very much as if Canadian white pine is going to 
be consumed at home. Our factories here would last longer 
if we could be free competitors in bidding for this stock, 
without being handicapped with the $2 — for the supply 
of white pine that is available from our home saw mills, 
which is altogether too limited to keep all the white pine 
people going full blast. This is particularly noticeable in 
box manufacturing, where other woods and other localities 
are at this time securing a corner on the trade. Notwith- 
standing this handicap, we have a good volume of a much 
mixed class of products for our box factory, but selling 
prices are too low for much encouragement. 

We have a fair stock of lumber for our wants for this 
year—all we shall want and some jeft over for next year. 

Door business is in good volume but, like boxes, strange 
to say, the higher the price of the raw material the lower 
seems to be the selling price for doors. A great deal of 
competition now is developing from the Pacific coast where 
formerly they were contented to send the shop lumber 
east to be manufactured; now they are sending large quan- 
tities of. manufactured doors and at prices considerably be- 
low those of the manufacturers usingteastern white pine. 
But there always will be a: local demand and a local field, 
restricted, of course, in volume over the past, that will en- 
able us to continue manufacturing for some time. 

Then there is a scarcity of labor. A good deal of this 
comes on account of so many of the younger generation 
refusing to work. They. prefer to tramp. Any day you 
can see a lot of husky young men, who should be doing 
something, sitting around on the grass by the target house 
in the outlying districts and alongside the fence at the base- 
hall grounds simply loafing and smoking cigarettes and 
yelling at passersby. The spirit of rowdyism and laziness 
is in evidence that in former years was unknown. It is not 
an uncommon thing with us for half a dozen boys to leave 
our employ after working a few days, catch on to a passin; 
freight train and away they go on a tramp. These are the 
boys of hard workin and industrious parents as a rule. 
They show no inclination to support themselves or get ahead 
in the world and yet the opportunity I believe is just as 
ood today as it ever was for advancement to the man or 
boy who is willing to use his hands with his brains. ; 
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‘THE SASH AND DOOR TRADE. 


BLL LI ITI 
Trade Good; Material High. 

MINNEAPOLIS, MINN., July 14.—-We have had a very satis- 
factory year as far as volume of business is concerned. The 
margin of profit, however, is somewhat less than last year 
owing to the exceedingly high price of raw material and our 
inability to obtain a corresponding advance. Our stock on 
hand is about the same as a year ago. 

3{RDWELL-ROBINSON COMPANY. 


Stocks Will Be Small. 


OsHukosuH, Wis., July 14.—The last six months’ 
has been very satisfactory to our company as far as volume 
of trade is concerned and we have operated our factory full 
time, although labor handicapped us to 
some extent. Our stock of manufactured gocds is consid- 
erably less than it was a year ago at this time and we feel 
that ‘there is less likelihood of stocks accumulating during 
the next few months than there was during the same period 
in 1905. We are using western pine and white pine ex- 
clusively for goods manufactured from soft woods and in 
hardwoods oak and birch predominate. We feel that pros- 
pects for the balance of the year are good. ‘There is an im- 
mense amount of building going on all over the country and 
MonrGan COMPANY. 


business 


conditions have 


particularly in the cities. 


Operating Full Time. 

OsuKosu, Wis., July 14.—We are operating our factory 
full time and have considerably less manufactured stock on 
hand than we had at this time last year. We are using 
pine entirely and our lumber supply is about the same as 
We do no hardwood yeneered business. 

FOSTER-LOTHMAN MILLS. 


usual. 


Fall Business Will Be Good. 

OSHKOSH, Wis., July 14.—The outlook appears cheerful. 
We expect fall business to equal or exceed the spring vol- 
ume. PAINE LUMBER COMPANY, LIMITED. 

No Complaint Here. 

Watsau, Wis., July 16.—Trade so far has _ been 
satisfactory indeed; in fact, better than we expected the 
fore part of the year. We are running our factory with 
a full force in every department and are considerably be- 
hind our orders in two or three departments. Our stocks 
on hand—doors and sash—are considerably less than they 
were last year at this time and we believe we have never 
had a smaller stock of sash than at present. Our stock 
of door lumber on hand is about as usual, our product 
coming largely from the Spokane district. So far as the 
hardwood veneer door trade is concerned, we are but a 
small factor in although we have experienced a 
very satisfactory trade from such markets as we attempt tc 


very 


same, 


operate in. 

We look for an especially heavy fall trade and, while we 
are experiencing a temporary lull at present, which is usual 
at this time of year, we believe that the Ist of August 
will find all factories about as busy as they care to be. 

MANUFACTURER. 


Best Trade in Five Years. 

OsuKkosH, Wis., July 16.—In our opinion trade condi- 
tions so far this year bave been more satisfactory in our 
line than at any other time since 1902 and we are inclined 
to think that the volume of business for the first six 
months of this year was even greater than that of 1902; 
at least this is true in our case, 


As to the future, we can see no reason to expect any- 
thing but a good vclume of business during the balance of 
the year; in fact, we believe that most factories have from 
sixty to ninety days’ work on their books at the present 
time, and with the reports of a generous harvest and noth- 
ing serious along the line of politics to disturb trade condi- 
tions the prospects for trade during the balance of this year, 
at least, seem to us quite satisfactory. 

Our factory has been in full operation every working day 
this year, with the exception of the first ten days of Janu 
ary, when it was necessary to shut down for the purpose 
ot taking account of stock and making some necessary re- 
pairs. 

The stock of goods we have on hand is smaller than usual ; 
in fact, less than it was at this time last year. 

We are using considerably less softwood lumber and a 
much larger proportion of hardwoods, especially cak and 
birch. 

As to the hardwood door proposition, we consider that 
as there is no division of opinion regarding the superiority 
ot hardwood over softwood finish the demand for hardwood 
doors is sure to increase—in fact, the growth of the hard- 
wood door trade during the last five years has been quite 
phenomenal; especially is this true in certain sections, but 
notwithstanding the very low prices being made on stock 
hardwood doors the cheap solid doors, such as fir, western 
pine, yellow pine and cypress, are still 
majority of cheap building operations. 

One special feature of the sash and door trade at the 
present time is the action on the part of some dealers and 
manufacturers to make delivered prices on less than carload 
shipments and, while it seems to be generally admitted that 
if this practice becomes general it will be detrimental to the 
interests of the dealer or manufacturer, still there are those 
who are willing to cater to the demand of the trade for 
delivered prices, no doubt expecting to 
through increased sales. 

It is undoubtedly to the advantage of the dealer to buy 
his goods in this way and if the practice is continued it will 
no doubt result in its becoming practically universal. 

R. McCMILLEN COMPANY. 


used for a great 


receive advantage 


Cannot Keep Pace with the Demand. 

MINNEAPOLIS, MINN., July 16.—The last six months we 
have experienced a larger volume of business than for the 
same six months of last year and the indications are strong 
for a good fall trade and are afraid that our customers are 
not ordering in time to have their stock on hand after har- 
vest, as our plant is working full time, while at this season 
of the year we are generally slack. 

We have a larger stock on hand than formerly of prac- 
tically white pine goods and find that our trade in veneered 
doors is increasing rapidly. The demand for veneered doors 
is greater with us than ever before and in the cities the 
birch proposition is fast driving all others out of the 
market. 

There is a steady demand for goods, with a prospect of 
early buying in the fall, but purchasers who buy by August 
1 are the ones that are going to reap the greatest benefit 
from the fall business, as in certain lines of mill work it 
takes from three to five weeks to get out odd work which 
ordinarily could be accomplished in two to three weeks. 
With the settlements in the west and northwest the demand 
for goods is going to be quite brisk. 

Collections have been a little slow, but thirty days will 
bring returns from all sections of the country. We advance 
this opinion after conferring and visiting with the managers 
of our branch houses at Sioux City, lowa, and Minot, N. D. 

Civy SASH & Door ComMPany. 


Outlook Remarkably Good. 

MILWAUKEE, WIs., July 16.—Our business during the last 
six months has been very satisfactory. We have been run- 
ning our factory ten hours a day and have had hard work 
keeping up with our shipments, and at the present time a: 
carrying less stock than we had a year ago. 

The outlook for the next six months is remarkably good 
and we believe the country has never been in a more pro 
perous condition than it is now, nor has there been mo 
building than at the present time. 

We are distributing more of our own goods than ey 
before and have been gradually getting away from the regi 
lar stock trade, except in our local shipments. We us 
principally western pine in our work and the first of the 
year we had a very large stock but lave been doing very 
little buying during the year on acccunt of the prices « 
lumber, which looked to us as being unreasonably high and 
we doubt very much if the present prices can be maintaine: 

Our trade has held up remarkably well, although we hay 
been looking for the last three weeks to a fall off in ow 
orders as we expect that during July and August there wil! 
be a summer dullness. There is very little single carloa 
buying at the present time, although the orders for smal! 
quantities of stock are still coming in in a very satisfactory 
manner. ROCKWELL MANUFACTURING COMPANY. 


SAW MILL MACHINERY NEWS. 


BPO 
Business Substantially Increased. 

NEW YorK, July 6.—The volume of our business bas sub 
stantially increased and there has also been a substantia! 
increase in our foreign shipments. We have during th: 
first six months of the year furnished some of the largest 
complete plants in the country and have more unfilled 
orders on hand at present than at any other time in the 
history of the business. 

AMERICAN Woop WorRKING MACHINERY COMPANY. 





Business Best in History. 

Sr. Louis, Mo., July 7.—Our business for the last six 
months has been very satisfactory and in volume has ex 
ceeded any previous six months since we have been in busi 
hess and we see no reason why the next six months will 
not be equally as good. 

Hatt & BROWN Woop WorkKING MACHINE COMPANY. 


No Complaint Here. 
3ELMONT, N. Y., July 6.—Our shops are filled up with 
work of a high grade and it is at this time merely a matter 
of delivery as to the amount of business we can do. We 
are running night and day, with orders enough ahead to 
keep us busy for several months. In addition to the usual 
volume of saw mill machinery business we are having quite 
a demand for our high speed Corliss type of engine, which 
seems to fill a long felt want, as it occupies a position mid- 
way between the ordinary high speed engine and the slow 
speed Corliss as it is usually built. 
As far as we can see into the future, business certainly 
looks to be in fine condition in every respect. , 
CLARK Bros. COMPANY. 
Cannot Keep Up with Orders. 
WINCHENDON, MAss., July 10.—For several years we 
have been enlarging our plant regularly, but have been 
unable at any time to keep up with the orders that are 
coming in. Conditions have been very healthy 
and the outlook is extremely promising. 
3AXTER TD. WHITNEY & Son. 


with us 





ST. LOUIS RETAILERS THE GUESTS AFLOAT OF A BIG WHOLESALE LUMBER COMPANY. 


Saturday, July 14, the retail dealers of St. Louis, 
Mo., were treated to a most delightful outing on the 
Peter E. Wilson, of the Wilson- 
Reheis-Rolfes Lumber Company, tendered his private 
yacht Saturn to his 


Mississippi river. 


firm to be used to give the 
The firm sent out invitations to all 
the St. Louis dealers, most of whom accepted the hos- 


boat. The choicest 


‘*boys’’ a ride. 


pitality of the owner of the 


viands and refreshments were served as often as 
the appetites of the visitors demanded, and it is usual 
for a bunch of lumbermen to get hungry and thirsty 
frequently during a period of ten hours. 

The boat left the foot of Clark avenue at 1:30 and 
ran about thirty-five miles up the river. She tied up 
for about an hour at Alton, then proceeded up the 


river. Returning, she arrived home at 10 o’elock. 











ST. LOUIS RETAIL LUMBERMEN TAKING AN OUTING ON THE MISSISSIPPI RIVER. 


The boat was used in former years, during the days 
of white pine in this market, to raft lumber down the 
river from the north, by the old Knapp, Stout & Co., 
of which Mr. Wilson was a member. Billions of feet 
and a great many trips stand to her credit, and it is 
interesting to hear Mr. Wilson relate some of the 
incidents connected with handling river rafts over 
1,000 feet Jong and containing 5,000,000 feet that 
this little boat guided down the great Father of 
Waters from the northern pineries. 

When the company sold out to the Wilson Land & 
Lumber Company Mr. Wilson bought the boat and prac- 
tically rebuilt her, fitting her up as a private pleasure 
boat for the sole use of himself and family, and to 
say that she is elegantly furnished does not do jus- 
tice to the appointments. Her interior, cabin and 
staterooms are in white and gilt, with silk hangings, 
furnished in colors according to the taste of each 
member of his family; hardwood floors, velvet rugs, 
with furniture of mahogany. A grand square piano, 
an elegant phonograph and string instruments serve 
to entertain his guests. She is a little palace afloat, 
with a capacity for about fifty people. 

The boys certainly had a good time and as they 
disembarked they individually thanked Mr. Wilson 
and the Wilson-Reheis-Rolfes Lumber Company for 
the afternoon’s pleasure. lumberman can 
sometimes forget his troubles and the music in his 
soul then asserts itself. Before the boys departed 
from the wharf they all joined in that good old song, 
‘*For He’s a Jolly Good Fellow.’’ 


Even a 
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MICHIGAN. HARDWOOD MANUFACTURERS ORGANIZED. 


Association Perfected Along Vigorous Lines—Most Prominent Manufacturers of the State Affiliated—Strong 
Basic Suggestions by the President—Good Advice from Sister Organizations—Campaign of 
Conquest Inaugurated—Strong Constitution Adopted—Social Features. 


‘We were fortunate in one thing—got the best man 
the state for president. When William H. White 
es up any matter it is safe to figure on results 
being accomplished. He does not know how to make 
failure of an undertaking, and we hardwood manu- 
facturers of Michigan are to be congratulated on 
securing him as chief executive. W. W. Mitchell, an- 
+» man of the same caliber, is first vice president, 
and our second vice president, R. Hanson, also is a 
worker and a getter of what he goes after. This in- 
sures the suecess of the new association and brings 
uition to the plans of those who have worked for 
is organization.’’ 

‘his was the summary given by a member of the 
ew hardwood manufacturers’ association, a summary 
which received the hearty indorsement of every one 
who heard it. It was given shortly after the new 
organization, Michigan Hardwood Manufacturers’ As- 
sociation, was born and christened. 

The eall having gone forth for a meeting of those 
interested in the manufacture of Michigan hardwood 
to convene at Ottawa Beach July 13 and 14, responses 
n person and by letter were made by a large majority 
of the manufacturers of the state. Evidently Michigan 
manufacturers of the hardwood persuasion have been 
students of the association idea, understand what it 
signifies and what can be accomplished through an 
efficient organization, so that the call to consider a 
personal application of the idea met with general 
favor. Summed up, the sentiment of those participat- 
ing in the meeting was represented by this idea: 
‘‘Other manufacturers of hardwoods have organized to 
fight their common battles and good results have been 
secured. We do not see any radical difference which 
exists between our affairs and theirs and in the absence 
of visible variations we believe our interests can be 
served by the same agent.’’ 

Doctors Doster, Fish, Vansant, Russe, Crane and 
Fathauer officiated at the delivery of this organiza- 
tion; a fine healthy child, which begins life under 
more than ordinary auspicious conditions. Its avoirdu- 
pois, while not accurately determined, is supposed to 
be in exeess of 300,000,000 feet. 


Purposes of the Meeting. 

rhe original call for this meeting outlined its object 
as follows: 

1. To promote better acquaintance among hardwood 
lumber manufacturers of the state. 

2. To analyze the conditions of stocks, grading and values 
f northern hardwood. 

3. To organize, if deemed expedient, either an indepen- 
dent hardwood manufacturers’ association of the state of 
Michigan, or a division of some existing hardwood manu- 
facturers’ association, for the purpose of agreeing on uni- 
form methods; for the exploitation of Michigan hardwoods, 
thus broadening the demand therefor, and to attempt to 
ichieve prices commensurate with existing stumpage values 
and manufacturing cost. 

These objects in the main were achieved. Two ses- 
sions of representative hardwood manufacturers of the 
state were held at Hotel Ottawa, the first of which was 
called to order at 2 p. m. July 13, the other session 
being held in the morning of the following day. 

Acquaintanceship among manufacturers of Michigan 
hardwoods was extended at the session, an organization 
was perfected, which from the scope of its constitution 
vill be able to take up all matters pertaining to grades 
and market conditions, and legislate wisely for the 
benefit of those holding membership in the association. 

It is somewhat difficult to divorce the social side of 
his meeting from the business end of it. Both were 
suecesses of a pronounced type, but inasmuch as busi- 

ess is alleged to come before pleasure it probably is 
well first to consider that phase of the meeting. 


THE PRELIMINARY SESSION. 

When the air is permeated with thoughts of pleasure 
seekers, when lake and forest voice their invitations 
und the fish are biting, it requires self command to 
refuse all such kindly issued invitations and take up 
for consideration business affairs, Those present rose 
leroically to the occasion and temporarily bidding 
farewell to any and all forms of diversion offered 
plunged energetically into the business which brought 
them together. 

At the request of his fellow manufacturers, William 
H. White, of Boyne City, Mich., consented to preside. 
On the theory that enthusiasm is contagious, he sug- 
gested that those present get close together, fill up the 
front seats, and get in touch with the others literally 
and in other manner. 

In opening the convention Mr. White said: 

It is not necessary for me to recount the purposes for 
which we have been called together. The circulars dis- 
tributed and the issues of the AMERICAN LUMBERMAN and 
Hardwood Record state the object for which this meeting 
was called. With your kind permission I would like to 


read a brief statement which will give you my ideas of 
what we should accomplish. 


Suggested Basis of Organization. 


_The address prepared and read by Mr. White is 
given in full: 








I have talked this matter over with several of our manu- 
facturers and also wlth some of the members of the Hard- 
wood Manufacturers’ Association of the United States, but 
we have always been pushing it a year away, saying that 
we would then get together and have an organization of 
the manufacturers of Michigan, to make rules for the grad- 
ing of lumber, also to discuss the true methods of manu- 
facturers and to ascertain the thickness that each manu- 
facturer should cut to fill the demand of the market, also 
to keep their supply barely equal to the demand of the 
market so as to stimulate prices and put a value on our 
own product. 

We should also have a uniform inspection and I believe. 
gentlemen, that the best side of lumber should be considered 
when inspecting it as well as the poor side, and the decision 
be made between the best side and the poor side, for as I 
understand it 90 percent of all hardwood lumber is worked 
from the best side; that is, the best side will show the finish 
and the poor side be blank, or in other words, not show any 
finish. ‘Therefore our manufacturers should get together, 
work out and formulate a plan that would be to the best 
interests of the manufacturers and stumpage holders of our 
state, bearing in mind that no radical changes be made that 
would attempt to work hardship on the dealer or consumer. 

The manufacturer, or millman, thinks he is selling his 
lumber at a fair price, but if he will stop to figure up he is 
simply selling his stumpage and getting nothing for his 
investments in plants, risk of marketing, nor for the hard 
work he has to put into manufacture and work out the 
details in order to put the stock on the market. When I 
say this I mean maple and beech, which kinds of lumber 
predominate in our state today, especially in certain locali 





WILLIAM H. WHITE, OF BOYNE CITY, MICH. ; 
President Michigan Hardwood Manufacturers’ Association. 


ties. The market price for maple today, 4x4 and 5x4 in 
thickness, is $9 for No. 83 common, $11 for No. 2 common, 
$17 for No. 1 common and $23 for firsts and seconds. 
A Practical Illustration. 
Taking a thousand feet of lumber as follows: 


30 percent No. 3 COMMOR.......cccccvece $ 9.00 
16 percent No. 2 COMMOR..........ccce0s 11.00 
34 percent No. 1 common................ 17.00 
20 percent firsts and seconds............. 23.00 


making a total of 100 percent, or the full product of the 
log, at $14.84 a thousand for No. 3 common and better, and 
the manufacturer, without stopping to figure, will think he 
is getting from $18 or $19 a thousand for his log run, ac- 
cording to the grade of logs he is cutting into lumber, but 
when you stop and figure that you only get 70 percent of 
No. 2 common and better out of the log uzd 30 percent No. 
3 common, you get the following result: Take 70 percent 
at $19 and 30 percent at $9 and it will give you the price 
you receive a thousand for your maple, namely $16. Or 
you can figure your maple stumpage at $4 a thousand if 
you please (I have known some cases where it has sold for 
$5); logging, $4; sawing, $3; freight, $1.75; interest and 
taxes, $1, and general expense, $1, making a total of $14.75 
a thousand cost. 

Now, where is the use of taking the chances, risk, work 
and worry to manufacture the stock when you can sell your 
stumpage by simply offering it and have no worry nor trou- 
ble of details? So you can readily see that maple lumber 
is not bringing the price today that it should bring com- 
pared with other woods, and compared with what it is 
worth according to the value of the material. Further, we 
are cutting our lumber too thick. Hemlock and pine are cut 
15-16 for 1-inch, 1% for 2-inch. Maple is cut 11-16 inches 
for 1-inch and 2% inches for 2-inch, and I see no good 
reason why maple should be cut any thicker than other 
woods if the trade were educated up to it. Maple flooring 
today is worked to 13-16 inch, so you see lumber cut 15-16 
inch would dry and dress to this thickness without any 
trouble. 

Beech lumber is suffering still more and I could make 
you a more startling statement on that than on the maple. 
The only men making money out of handling lumber today 
are the dealer and the commission man. The manufacturer 
is simply selling his stumpage. 


Recommend an Inspection Bureau. 


We should establish an inspection bureau, make plans for 
a corps of inspectors and work out the whole plan in detail 
for our best interests. We must not expect to perfect this 
matter all at once, but as weeks and months go by after we 
have started necessity will show us what is needed to 
develop our lumber interests and add the necessary details 
to perfect our organization. 

I understand that the Hardwood Manufacturers’ Associa- 
tion of the United States has been very successful in its 
plans, and I also understand it is willing to allow us to profit 
by its years of hard labor, expense and untiring energy, and 





to turn over to us any of the knowledge that will help us as 
manufacturers of the south should be helpful to the manu- 
facturers of Michigan. It is nearly impossible now to go 
single handed and accomplish the desired results which are 
expected from the lumber business and which can be gotten 
if we work and pull together. 

I am ready now to take hold of this matter and work 
with the manufacturers if we can outline a policy that will 
be beneficial and helptul to promote the welfare of the lum- 
ber industry of Michigan and brother manufacturers of the 
United States. 

I would advise organizing a strictly Michigan association 
for the present until we get all the desired details worked 
out and see whether we want to affiliate with the Manufac- 
turers’ association later on and in the meantime work In 
harmony with them. 

I am pleased to see that we have with us several mem- 
bers of the Hardwood Manufacturers’ Association of the 
United States, and I want to call upon Mr. Vansant, who 
will tell you something about what the organization with 
which he is identified has accomplished. 


What Codperation Will Do. 


Mr. Vansant—I feel greatly honored by having received 
an invitation to be present here today. I am not accus- 
tomed to making addresses, and I did not know until yes- 
terday morning it would be possible for me to come. I am 
glad, however, that matters were arranged so that I could 
be present, and I assure you it gives me great pleasure to 
tell you what we have accomplished and also that any as- 
sistance I can give will be most cheerfully rendered. 


Rate of Association Growth. 


In the year 1902 hardwood manufacturers in the south 
and southwest found conditions very poor. Hardly any two 
manufacturers who did business in the same markets graded 
their lumber in the same manner. Some of those interested 
called a meeting at Lexington, Ky., and organized a poplar 
manufacturers’ association. Some time after that a meet- 
ing was held at St. Louis and later in Louisville, where the 
Hardwood Manufacturers’ Association of the United States 
was organized. The membership of this organization is 
limited strictly to those who manufacture hardwood lum- 
ber. We do not mean that any of those who are not mem- 
bers of our association are not legitimate dealers in lumber, 
but we believe that manufacturers know better than anyone 
else what a log will produce and how it should be handled. 
We started out with seventy members. In 1903 we had 
100 members and 175 mills, with a capacity of 500,000,000 
feet. In 1904 we had 150 members, 250 mills, with an out- 
put of 950,000,000 feet. In 1905 175 members, 325 mills, 
producing 1,150,000,000 feet; in January, 1906, we had 210 
members, representing 400 mills, with an output of 1,200,- 
000,000 feet, and in July, 1906, according to our secretary's 
report, we had 240 members, 475 mills, and the annual 
eapacity or production is 1,450,000,000 feet. 

There has been a steady increase in the membership and 
production affiliated with our association, and this year we 
have grown more rapidly than at any other time. 


Accomplished Objects. 


The object and aim of the Manufacturers’ association is 
to give everyone a fair deal. Those who are experienced 
are expected—and they live up to the expectation—to give 
the benefit of their knowledge to those who are starting out 
or who have a less comprehensive idea of conditions or 
manufacture. 

In our section of the country—I refer to the south— 
perhaps is a larger number of small mills than in any other 
part of the United States. It has involved a great deal of 
expense and hard work to get these small mills into line. 
Today our association is in a more flourishing condition 
than ever before. We have worked to bring about this con- 
dition, and feel a just pride in it. 

I am not going to go into details of how the work is car- 
ried on. Our secretary is present here today, and if you 
yd interested he can give you any information you may 
desire. 

Mutual Help Necessary. 


One thing I want to emphasize in association work, and 
that is we have found it absolutely necessary for one manu- 
facturer to assist others. We do not believe any manufac- 
turer can start in and through his own efforts reach the 
highest possible point without the assistance of others who 
are traveling the same road. Our organization is proving 
very profitable to the producer. I would like to give you 
some idea of what we have accomplished along other lines. 
I am a manufacturer of poplar lumber on the Ohio river, 
and when our association was first organized in 1902 firsts 
and seconds of 4-4 poplar were bringing $32 to $35. In 
1903 the price was $45. In 1904, $54; in 1905 it dropped 
back to $43, and the present base price is $47. I have here 
the same information for other kinds of woods, but I do 
not want to worry you by becoming too statistical in regard 
to this feature of our work. Today the market value of 
poplar is a little above list prices. firsts and seconds bring- 
ing $48 on the Ohio river and selling readily at that price. 


How the Association Helps. 


We bring about these results by keeping market conditions 
and our ideas of what values should be before all manufac- 
turers. The secretary keeps in touch with consuming trade 
and also with affairs in the producing fields. If any one 
thickness is being manufactured in large quantities this in- 
formation is distributed so that there may be no overproduc- 
tion of any special size which would operate to work a 
hardship upon manufacturers by causing them to carry cer- 
tain items in stock longer than is necessary, while other 
sizes may be in short supply. 

Another very important feature of the work carried on 
by the association is to secure reports and disseminate 
information showing how buyers conduct their affairs. When- 
ever a consumer flagrantly violates the laws of common 
usage such violations are reported to all members. As with 
other matters pertaining to detail work, I want to refer 
you to the secretary for more complete information. 

I want to say a few words in regard to the manner in 
which the rules for grading various kinds of woods are 
adopted. We never had in our association manufac- 
turers a large part of whose product was maple, for which 
reason we have no special rules for grading this wood. 
not having considered it our province to legislate on behalf 
of those who are not identified with us. The general rules 
and instructions are all in the manufacturers’ rules that 
apply to grading maple. Our grading rules are made by 
those manufacturers or representatives of manufacturers 
interested in the production of certain kinds of wood. 
Now, if you were members of our association, those of you 
who are manufacturers of maple would be on the committee 
for grading that lumber. No one not a manufacturer of 
maple would have a vote on rules pertaining to it. All 
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business is studied thoroughly by the secretary and all 
possible information secured through every channel. 
A Cordial Invitation. 

We shall be glad to meet you at any time, glad to hold 
meetings at some point convenient for you, and glad to 
welcome you as members in our association if that meets 
with your wishes. You are engaged in the same business 
as we, and any experience we have had you are welcome to 
without cost. 1 want to thank you for your kind invitation 
to be with you and for the attention you have given me. 
hope to see you all again. 


Information From an Authoritative Source. 


The Chair—1 would like to hear from Mr. Doster. 

Mr. Doster-—Aliter Mr. Vansant’s comprehensive talk Z do 
not know that | could add a great deal tor your information. 
Probably some detailed statements will be of interest lo 
you, although in tact they bave been covered by the speaker 

; preceded me. 

ae association was organized in 1902 to combat trouble 
similar to that which Mr. White brought out in his letter. 
It was necessary for us to do a great deal of preliminary 
work, to adopt plans and originate means for studying con- 
ditions so that we could work together for the general 
good. We studied the work of the other associations, taking 
up for consideration those particular features which had 
been successful. We got many of our ideas from the white 
and yellow pine assuciations. ‘These ideas had proven bene- 
ficial for twenty years in white pine and for tourteen years 
in yellow pine. Since our association was jaunched the 
cypress organization has been tormed, and it started on 
similar ideas, as also are some of the producers of west 
coast woods. ye 

had the honor to be identified with George K. Smith, 
secretary of the Yellow Line Manufacturers Association 
und also of the National Lumber Manufacturers Associa- 
tion. After we had formed our plans and started to work 
it naturally became necessary to decide what we should 
adopt as our objects, which, in brief, involved the compila- 
tion of statistical information and carrying out of other ideas 
for the benefit of those that beiong to the association. 
Atter getting this work under way we turned our attention 
to grades. or years manufacturers have been producing 
lumper and selling it to the trade. Our grading rules, 
which we formed for southern hardwoods, were based on 
what the market would take and what it wanted at that 
time. It took a year to make the rules. After they had 
been completed to our satisfaction we published 50,000 
copies, which have been distributed among manufacturers 
and users of hardwood. lt was our idea to place them in 
the hands of consumers and producers so that the trade 
would become familiar with them and learn to use them. I 
believe all of you will agree with me that it is necessary to 
establish some system so that manufacturers can make 
uniform grades. 

Bring Order Out of Chaos. 


In the past organizations and cities in different parts ot 
the country established their own rules for grading lumber. 
When the manufacturer was cutting the stock ne rarely 
knew where it would be- sold. Dissatisfaction and friction 
was the natural outcome-ot such conditions. Our work was 
to eliminate the causes for this unrest. birst we employed 
inspectors to educate both the buyer and manufacturer to 
use a uniform system. This was successtully done, though 
it involved a great deal of trouble and it took time. We 
found certaim inspectors wanted to work on their own 
ideas, that grades sometimes were made too high and some- 
times too low. We increased the force of inspectors and 
changed our methods of work. Our inspectors are above the 
average in intelligence. 1 beiieve our inspection System is 
the most extensive part of our organization, and I know it 
is the most vital, because it constitutes the foundation, 
We have educated our inspectors, sending them to the mills, 
so that they would become familiar with conditions in all 
parts of the producing: section. Then we shifted them 
about from one market to another, so that they are made 
free from local influences. 


— 


Benefits of Inside Information. 


We found unjust complaints were made, and inaugurated 
nu system which keeps a record, showing who make com- 
plaints and who do not. Our inspectors visited the markets 
of this country from Vortland, Me., to Portland, Ore., and 
we keep the results of their investigations constantly before 
our members. In this way members of the association 
help each other. Reports sent out from the secretary's 
office constitute one of the best credit rating systems in the 
country. We do not pay much attention to financial stand- 
ing, because we have learned that some of our best rated 
institutions make the most complaints. No commercial 
agency can give the class of information that we give. The 
manner in which it is accumulated is very simple. Any 
member can find out the standing of a prospective buyer by 
making inquiry of the secretary. Upon receipt of an inquiry 
of this kind a letter is sent out asking for information and 
all the returns, whether favorable or unfavorable, are mani- 
folded and become a part of the information file of each 
member. Our association covers a great many states in 
the south. We have found it necessary to have a vice 
president, who also is chairman, for each state. 

Mr. Doster then went somewhat into detail in regard 
to handling association matters, particularly those re- 
ferring to conflicts between manufacturers of com- 
petitive woods and the basis on which they were ad- 
justed. He extended an invitation to all members to 
visit the secretary’s office in Chicago, where it would 
he possible to explain much more fully the exact man- 
ner in which various questions and various phases of 
the work were handied. 

A Bona Fide Testimonial. 


The Chair—-We have another member of the Hardwood 
Manufacturers’ Association with us. I am going to ask 
Mr. Crane for a talk. 

Mr. Crane—I do not know that I can add much. Doster 
has left out the number of his room, his office is in the 
First National Bank brilding, room 1535. [Laughter.]. 

About the only thing I can say—I have never taken any 
part in the detail work—is that the information we have 
in our office. if I were to start out to get it single-handed, 
I do not believe I could get it for $50,000, and I would not 
take $100,000 for it. It did not cost me anything. If you 
are ever in Cincinnati come and see me. 

Favorable Sentiment. 

At Mr. White’s request Henry H. Gibson, of the 
Hardwood Reeord, read extracts from a number of let- 
cers received from Michigan hardwood manufacturers. 

The Chair—You have heard the letters and they are good. 
Now I would like to hear from every manufacturer present 
and from every representative with us and to learn whether 
or not he or his firm is in favor of an appointment of a 
committee on permanent organization. 

W. W. Mitchell—I am in favor of appointing a committee 
which shal! be instructed to endeavor to adopt plans by 
which the Michigan people can get together. I will make 
this a motion, and would suggest that a committee be ap- 


pointed and instructed to report at a session to be held 
tomorrow. 


A suggestion was made that the committee on tempo- 
rary organization should consist of three, and this was 


further amended by W. F. Gustine, who stipulated that 
Mr. White should be a member of the committee. 


Individual Opinion. 

The Chair then called upon a number of those pres- 
ent for an expression of ideas as to the kind of or- 
ganization they would favor and support. The re- 
sponses, while brief, were genuine expressions of senti- 
ment on the part of those voicing the opinions given. 


Henry Ballou—Our territory covers a large number of 
manufacturers, and if anything is done toward an associa- 
tion I believe it will prove a success. In Michigan when 
we start out to do anything we “do it right.” 

M. J. Kox—There is nothing I care to say. I am here 
for information and should like to hear the older heads 
make some remarks. 


Hesitancy, due to the lack of familiarity with asso- 
ciation work on the part of some of those present, led 
the Chair to invite comment and suggestion from the 
Press, J. E. Defebaugh, editor of the AMERICAN LUM- 
BERMAN, being first called upon. 


From a Newspaper Standpoint. 


Mr. Defebaugh—I am obliged for the invitation, Mr. 
Chairman. As you are all aware, 1 am and always have 
been in favor of association work in all branches of the 
trade. 1 have always wondered why there was no co- 
operative work on the part of Michigan hardwood manu- 
facturers. While the state is divided somewhat there re- 
mains common interests, and I think you will take a very 
wise step in following the motion made by Mr. Mitchel. 
1 do not know of any hardwood state of equal importance 
that has not either joined in with some national organiza- 
tion or that has not an association of its own. Tor a great 
many years Michigan will be depended upon for a supply 
of certain kinds of hardwoods. You gentlemen who own 
stumpage I think will realize the importance of conferring 
on matters of common interest. IL have been preaching 
this subject for twenty years, and never get tired of preach- 
ing, because I am familiar with what the association has 
done for manufacturers and operators in other branches of 
the trade. 


In Support of the Organization Ideas. 

Ss. G. McClellan—I think we all feel alike on this sub- 
ject. Organization of Michigan hardwood manufacturers 
would be a good thing for all of us. I believe there is a 
great deal of enthusiasm among those present which has 
not come to the surface. 

Ik. H. Freeman—I never made a speech in my life, and 
this is a poor time to commence. 

The Chair—I think it is a good time to begin. 

Mr. Freeman—Myself and associates have talked this 
matter over and think it is a good thing. Our cedar asso- 
ciation in west Michigan did us a great deal of good in a 
way, still it had some drawbacks. I am willing to do all 
I can to help this organization along. 

Mr. Fox—I think if a majority of the manufacturers 
will organize it will do a great deal of good for every one 
concerned. 






Comparative Cull Prices. 

Bruce Odell—It occurs to me there is considerable room 
for organization along the line we have been talking about. 
One particular thing I have in mind at present is that 
gum very recently has been sold in Chicago at about the 
same price we receive for Michigan birch. Our cull hard- 
woods, maple, beech and birch have been selling at $9, 
while cull hemlock is bringing $14. Hardwood cull is worth 
as much as hemlock cull. If we did nothing else it would 
be well worth our time spent in this organization. 


Logging by Steam. 

The Chair—I believe H, C. Crawford, of the Russell Wheel 
& Foundry Company, Detroit, Mich., has prepared a paper 
on logging by stéam, and we will be pleased to have him 
instruct us. 


Mr, Crawford read the following paper: 
Hardwood Logging by Steam. 


A number of years ago, I am told, a Michigan lumber- 
man first conceived the idea of handling logs from the 
stump by steam power. He believed in that way better re- 
sults could be obtained than by means of the well known 
and only method then employed of using horses or oxen for 
pulling logs to loading ground and then loading with other 
animals. After more or less experimenting with varying 
degrees of failure and partial success only, the plan was 
practically abandoned in Michigan and for a number of 
years thereafter. While the ox gave way to the more lively 
horse, animal power was practically the only power used 
in this state in moving logs from stump to loading point. 
Year after year rolled around with practically no change 
in general methods in logging as regards the power employed 
in getting the logs to transportation point. 

During these years, however, logging railroads were intro- 
duced, proving in a great majority of cases popular and in- 
creasing rapidly both in number and mileage. Today, as 
you all doubtless know, this method in most cases unques- 
tionably is the most desirable way of moving logs. 

Some five or six years ago an active effort was made to 
introduce steam loading machines in Michigan, which after 
some setbacks at first proved successful in the end. A large 
proportion at least of the larger operators in Michigan 
today consider a steam loading machine as necessary to 
their logging equipment as anything else that they use. 

A few steam skidding plants have been in practical use for 
several years in this state, but as far as my observations 
go they have been used by smaller operators only. Steam 
skidding has been for a number of years regarded by the 
larger lumbermen of Michigan as impossible from a practical 
point of view. It is admitted to be. practical for various 
other lumber sections but contended to be impractical in 
this state. 

Meanwhile in other lumber sections where the physical 
and climatie conditions were more unfavorable to animal 
power logging than they were in Michigan, news had trav- 
eled of the Michigan operated steam skidder, and in the 
course of a few years from those so called failures of log- 
ging by steam in Michigan were developed several types of 
machines which not only revolutionized logging methods in 
certain sections but also made available several valuable 
woods which otherwise probably never would have been 
prominently on the market, at least for this generation, on 
account of the excessive cost of getting out the logs by 
animal power. 

These developments in other sections, just referred to, 
soon proved practical. Two general methods of skidding- 
trolley system and ground or drag system—were developed. 
These two systems are today the recognized ways of skid- 
ding logs and with more or less special features brought 
out by different manufacturers are the ones universally used. 

You are well aware of the general methods of these two 
systems of steam skidding, making a general description of 
same unnecessary. 

Taking up the two systems separately, I want to call 
your attention to first, the “trolley system.” Starting as it 
did originally from a small light outfit with engines from 
15 to 20 horsepower, heavier machinery has been gradually 
employed until now trolley system machines with engines 
developing as high as 100 horsepower are not uncommon. 
Machines handle from a distance of 1,000 to 1,200 feet, 
several logs at one time, a single load or draw of 2,500 





feet, while not often accomplished, being made at times 
and could be made often were timber located so that 
quantity could be readily ‘“tonged” at one time. 

The advantages of the trolley system as used in recent 
years are: . 

First—Its successful adaptability in very rough, broken 
country, where stony ground, deep ravines and tangled under- 
brush and windfalls interfere very little, if any, with opera- 
tion of machine. 

Second—lIts adaptability in very wet, swampy country. 

Third—Its operation requires no animal power whatever, 
all parts of work not done by machine itself being done by 
men employed on machine. The trolley machine that has 
use for any animals at all is now the rare exception. 

These three advantages would seem to make this system 
the ideal one for all conditions and for a number of years 
it was generally believed that it was the only successful 
system that could be used in a steam skidder, no matter 
what the conditions of the operations were. Developments 
of the last few years, however, have shown that while under 
certain conditions the trolley system is unquestionably the 
proper one, many operations can be handled in a better 
way. 

With this brief statement of the trolley system I will 
pass to the “ground system.’ I have been unsuccessful, 
so far at least, in learning who the originator of this sys- 
tem was and have about come to the conclusion that, like 
the famous “Topsy,” it just “growed.” 

It stands today, however, the most approved method of 
steam skidding and now is being used successfully in places 
where a short time ago no one, even those best posted on 
the subject, would have had the temerity to recommend any 
other system than that of the trolley. The last three years 
particularly having shown very rapid advances in its de- 
velopment and use, more probably than in any previous ten 
years. 

Compared with the trolley system its advantages are 
found to be as follows: 

lFirst—Adaptability to thinly timbered land. 

Second—Simplicity of equipment and consequent ease of 
operation. 

Third—Ease of change or movement from one point or 
“set” to another. 

l‘ourth—The absence of necessity for those skilled men 
called “riggers,” without which a trolley machine accom- 
plishes little. 

Heretofore ground system skidders largely have been used 
with horse or mule rehaul—for example, when a draw of 
log or logs was made the line is pulled back by horse or 
mule to next log desired, horse following load in and then 
dragging it back. This method of rehauling empty line 
limits, first, the size of line used and, second, radius of ac- 
tion. 

As it has been shown that a good sized horse can handle 
only about 900 feet of %-inch line, and a_ proportionate 
length of larger line and even then can stand only about 
five hours of such work a day where machine is actively 
operated. Various power systems for getting line back 
from machine to tree have been employed, so far used but 
infrequently except in places where impossible on account 
of swampy ground to get line back by animal power. 

There is unquestionably, however, a strong probability 
that before even the present year is gone there will be in 
operation powerful machines operating under the drag system 
and pulling timber in quantities from a much longer dis- 
tance than now generally thought practical; where line will 
be rapidly rehauled by power and where operation will be 
conducted entirely without use of animals. 

Referring directly to the subject of my paper, ‘“Hard- 
wood Logging by Steam,’ I believe a properly designed 
and built steam skidding machine will prove invaluable to 
the hardwood operator of any size not only in Michigan but 
also in hardwood sections of other states; that the steam 
operated machine now has been developed to the point where 
competent management will prove that fact; that the time is 
not far distant when their use even in our-own conservative 
— will be more universal than the steam loader is 
today. 

Looking ahead a short time (probably a shorter time than 
most of you would grant) I can picture a new kind of log- 
ging camp—a logging camp on wheels. For with the animal 
eliminated from the logging proposition no barns, large 
storehouses, teamsters and hostlers will be required, and 
with the number required to man a certain sized operation 
greatly reduced, what will prevent having a logging camp 
on wheels? Moved each time the skidder is moved and 
keeping men always right at the scene of action and the 
employment also of perhaps, or rather probably to a large 
extent at least, a different class of men, all of whom will 
be working within such a small radius from the machine 
or central point, that each man will be under the eye of 
the foreman, with his part of the work, allotted in advance, 
to keep up 

Necessarily the short space of time allotted me in per- 
mitting only generalities on this subject, allow me in con- 
clusion to thank you for opportunity given to appear before 
you to talk ‘‘sbop,”’ as well as courtesy of your attention 
bestowed. 


After thanking Mr. Crawford for his carefully pre- 
pared address the president called on several others for 
remarks, eliciting the following expressions of opinion: 

Support Tendered, Example Cited. 


W. F. Gustine—I do not know that I have anything to 
add to what the members from our district have said. 
There is no question in my mind but what manufacturers of 
Michigan are proceeding along the right lines. If they can 
organize under proper conditions I believe then that in the 
next two or three years the price of maple will advance $3 
to $5. Everyone recognizes that association work is a good 
thing. Maple flooring never got its proper place until it 
was taken up by an association. From the benefits they 
have derived they know that themselves. As a representa- 
tive of one of the manufacturers of Michigan I certainly 
will do all in my power to help along the idea and to keep 
my firm a member of the “Michigan Hardwood Manufactur- 
ers’ Association.” [This was the first time the name of the 
new organization was uttered.—Ep.] Personally, I believe 
our manufacturers would be benefited by affiliating with the 
hardwood manufacturers of the United States or the 
national association. I believe we are on the right track 
and the sooner we can form an organization the better it 
will be for the lumber manufacturers of Michigan. 

R. J. Clark—I made a remark a little while ago that I did 
not have anything to say. You know why I am here, that I 
am interested in the organization or would not be here. | 
am full of accord with this movement, and believe it will be 
a good thing. I always like to hear the older heads before 
we young fellows come in. 


On the Grading Problem. 


Charles Westcott—I do not know that my remarks will 
be of interest to manufacturers of Michigan. I have writ- 
ten down a few remarks I heard this forenoon. It seems 
to me the association should not get all eredit. Demand 
and supply govern. The object of the association is to 
bring the buyer and seller together on the matter of grades. 
I firmly believe that 90 percent of Michigan maple requires 
four side inspection. I have invited many manufacturers 
to visit our plants. It occurs to me very little maple goes 
into interior finish. I do not believe one side inspection 
applies to anything except flooring. Maple flooring ex- 
cepted, the statement is far from the facts. I do not know 


that I have much more to say except Michigan maple men 
do not know what the consuming trade uses or how they 
want to use it. It would meet our ideas to have Michigan 
men sort out lumber the way we want to use it. 


In line with the motion made by Mr. Mitchell, the 
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chair then appointed the committee on temporary or- 
ganization, as follows: 


Fitzgerald, S. G. McClellan, 


E Henry Ballou. 
R. J. Clark, 


William H. White, 
Status of Michigan Hardwoods. 


The chair then called upon Henry H. Gibson for a 
talk on Michigan hardwood. Mr. Gibson responded in 
part as follows: 


It has occurred to me that none of you Michigan manufac- 
turers have analyzed the importance of Michigan hardwood. 
Michigan is the heaviest producer of hardwoods in the north- 
ern tier of states. If I may be permitted to talk statis- 
tically for a while, would like to call your attention to the 
fact that the total output of maple of the country was 
estimated at 570,000,000 feet by the forest service. Of that 
quantity Michigan made 341,000,000 feet. These figures are 
a little less than the actual output, probably not more than 
85 or 90 percent. Michigan, therefore, made something like 
350,000,000 feet out of a total of 600,000,000 feet. There- 
fore what Michigan does toward organization and what that 
organization does with respect to rules and values will gov- 
ern in northern hardwood lumber circles. Where Michigan 
leads the other states will follow. 

Michigan hardwoods have shown an accretion of value of 
only $2.50. It seems to me that the $5 excess in value 
which the southern hardwood people have achieved is not 
because of the relative value of southern woods as com- 
pared with those of the north. It seems to me the whole 
range of northern woods is 20 to 25 percent below the price 
of southern hardwoods. We know the southern woods are 
handled quite largely through association work, and if it 
is a good thing for them it is worth a trial by you. You can 
better your condition by working in closer harmony with 
the requirements of the trade. 


From the National’s President. 


The Chair—There is a gentleman in the audience that I 
have known for some time. He is something of an orator 
and I am going to call upon W. H. Russe to orate. 

Mr. Russe—I thank you for calling on me. I have my 
family up here or would not have been able to be with you. 

I want to say that so far as the organization is concerned 
I think it would be a good thing for you to organize. I do 
not believe organization means higher prices. I do not be- 
lieve the comparison Mr. Gibson made is all right. In hard- 
woods of the south we can furnish wider averages from our 
timber and for this extra width we can get more money. I 
believe it is a good thing to work with the small mills and 
to get them to improve the quality of material they produce, 
but regardless of grades and of association work the demand 
makes the price. I can remember when the association put 
up the price and had to take it down. 

I believe in organization work. I believe in it thoroughly, 
as you know, and I believe it is a good thing to get together. 
Get well acquainted with each other and bring down compe- 
tition to a legitimate basis, but not any other basis. If you 
have a member that does not read the papers he will get no 
information. You cannot grow without picking up knowl- 
edge. Organization will not make the price of lumber. If 
we have alarms, strikes or failure of the crops where is your 
price going? That is the kind 6f competition you have to 
tight. 

More About Inspection. 

After expressing surprise at finding a many present 
from different sections of the country, Mr. Russe re- 
verted to uniform inspection, in regard to which he 
said: 

If you once accomplish that [uniform inspection] the 
price follows. The grade you furnish the man is what he 
pays for. I have always looked on the other side of the 
fence in these disputes. When you furnish a good grade 
you get a good price. When you furnish a good grade and 
your competitor furnishes a poor one you get the business. 
When you get inspection and when a man that is buying 
knows what inspection means then you are going. 

Now, I do not believe I want to say anything on behalf of 
the National Hardwood association. I think that is up to 
you gentlemen. We are doing good work of course. -As far 
as organization is concerned I think it would be a good thing 
to organize and do not think you can miss it on that propo- 
sition. They do good while they exist, even though they last 
only one or two years. There are so many organizations 
and the amount of work the organizations have done should 
prove to all of you that it is a good thing to get together. I 
believe it would be a good thing for you and for the trade. 


If They Only Would. 


In response to a request for his views, Theodore 
Fathauer had this to say: 


There is one remark or one passage in the letter which 
Mr. White read which I wish to correct, viz., that manufac- 
turers of hardwood lumber in the state of Michigan were 
working for the dealers and commission men. Inasmuch as 
I am a dealer I do wish that statement was correct. 
{Laughter.] It was also with a great deal of interest that 
1 listened to the argument or statement that the manufac 
turers of hardwood simply sold their stumpage. If so you 
have been eminently successful in selling your stumpage and 
at a very good value. [Laughter.] 

I should also like to call your attention to the statement 
made by Mr. Gibson, in which he draws an unfavorable com- 
parison, relatively speaking, in regard to prices of northern 
and southern hardwoods. I think your percentage of gain 
has been as much as in southern hardwoods. I believe if 
Mr. Gibson will take the pains to figure out percentage he 
will find they are not trailing behind the lumbermen of the 
south. Nothing has advanced more than rock elm. 

I should also like to call your attention to that part of 
your statement that 90 percent of the lumber is used so that 
one face only is shown. I do not believe this holds good 
with respect to first or second grades of clear lumber. A 
great deal of manufactured product—these very chairs you 
see before you—shows four sides. When the National Hard 
wood Lumber Association was organized we took particular 
pains to have manufacturers of Michigan with us. When 
you draft rules you should have two elements to make 
them, the producer and the buyer, otherwise rules might not 
be perfect. I believe our inspection rules take care of 
everything produced except slabs and sawdust. No class of 
men are better qualified to understand the wants, of the 
trade than the dealer who makes it his business. When you 
consider only one phase of the subject, the manufacturers’ 
side of it, you are liable to draft association rules which 
represent only his side of the matter. 

A Correction. 

The Chair—Evidently you did not hear that part of my 
letter which said we did not want to work any radical 
changes in present practices. 

The previous speaker admitted that he had heard it. 

No further business being brought up for considera- 
tion, a recess was declared for the day. 


A STRICTLY BUSINESS SESSION. 

The greater part of Saturday morning was spent by 
the committee working out the problem of organiza- 
tion. Its labors were concluded during the forenoon, 
and those in attendance at the convention were called 
together in the assembly room, where, at the request 
of Chairman White, Lewis Doster, secretary of the 
Hardwood Manufacturers’ Association of the United 


States, read the report of the committee on organiza- 
tion, as follows: 


Organization Committee’s Report. 


After thoroughly considering the conditions surrounding 
hardwood affairs in Michigan, we believe that it is to the 
best interests of this state to organize an association and 
adopt a constitution, covering our needs for the protection 
of the industry, as follows: 

Constitution. 

Name—The name of this association shall be “Michigan 
Hardwood Manufacturers’ Association.” 

Objects—The objects of this association shall be to secure 
a full understanding of the conditions surrounding the 
lumber market in the territory covered by the association ; 
the -establishment of uniform grades for the inspection of 
lumber as the only basis; to establish uniform customs 
and usages among manufacturers of lumber; to procure and 
furnish to its members such information as may tend to 
protect them against unbusinesslike methods of those with 
whom they deal, and such other information as may be for 
the benefit of the members; and to propose and carry out 
such other measures as may be deemed for the welfare and 
in the interest of manufacturers of lumber who shall be 
members of this association. ° 

Eligibility—Any manufacturer of hardwood lumber and 
timber owner is eligible to membership, subject to the 
approval of the committee on membership. The executive 
board shall pass upon the eligibility of such applicants and, 
if in its opinion the character of the business of such indi- 
vidual, firm or corporation does not correspond to that of 
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members actually manufacturing and merchandising it in 
a wholesale way, the application for membership may be 
declined. 

If any member shall neglect to pay assessments made by 
the board of directors. within sixty days after due notice 
by the secretary, the secretary is authorized to cancel the 
name of such delinquent from membership in this associa- 
tion. 

Officers—The officers of the association shall consist of a 
president, two vice presidents, a treasurer, a secretary and 
twelve directors, geographically distributed to cover the 
producing sections of the entire state. 

The president, vice presidents and treasurer shall be 
members, by virtue of their offices, of the board of directors, 
of which the president shall be chairman. 

Board of directors—The board of directors shall have the 
power to appoint a committee of three of its members to 
constitute an executive board. This board shall employ a 
secretary who shall print and circulate documents, raise 
funds and appropriate the same to devise and carry into 
effect such measures as it may be deemed expedient to pro- 
mote the objects of the association ; and the secretary shall 
at all times be subject to its directions. 

Dues—Members shall pay an initiatory fee of $10, and 
such assessments as may be found necessary to carry on the 
work of the association; these assessments to be made pro 
rata to the shipments of each member and not to exceed 2 
cents a thousand feet. 

Questions in issuwe—Members shall not be privileged to 
vote on questions affecting the grading and classification of 
lumber of. which they are not manufacturers. In case of 
disagreement about grading rules, members whose product 
is largely of the kind of lumber in dispute may determine 
such questions as are in issue. ; 

Committees—The president shall appoint standing com- 
mittees as follows: : - 

On grades—Consisting of nine members ; this committee to 
be divided into subcommittees of three each, covering the 
kinds of lumber in which their members are chiefly inter 
ested. 





On market conditions—This committee to be established 
in the same manner as the committee on grades. 

Duties of officers—The president shall preside at all meet- 
ings of the association and shall call meetings thereof 
whenever requested by a majority of the board. 

In the absence of the president the first vice president 
shall perform the duties of the president, or in the absence 
of both president and first vice president, the second vice 
president shall preside. 

The treasurer shall keep account of all moneys received 
and expended for the use of the association, and shall make 
disbursements only upon vouchers issued by the secretary. 

It shall be the duty of the secretary to give notice of and 
attend all meetings of the association and the board of 
directors; to keep a record of all their doings; to keep a 
list of all the members of the association; collect all assess 
ments and pay them over to the treasurer; to prepare under 
the direction of the executive board an annual report of 
their transactions and condition of the association; and 
perform any and all duties which shall be required of 
him by the board, and generally to devote his best efforts 
to forward the interésts of the association. 

Election of officers—The president, vice presidents, treas- 
urer and board of directors shall be elected by ballot at 
each annual meeting and they shall continue in office for 
the term of one year, or until their successors are elected 
and qualified. 

In case of vacancies in the directory or in any of the 
official positions the same shall be filled by the executive 
board at any meeting. 

Meetings—Meetings shall be called from time to time 
in various sections of the state agreed upon by the executive 
board at the request of those interested in the development 
of the association work, for the purpose of conference. 

Executive board—The executive board shall exercise all 
the power of the board of directors at all times when the 
board of directors is not in session. 

Official headquarters—tThe official headquarters of this 
association shall be located at Cadillac, Mich. 


By-Laws. 
1. Order of business : 
Roll call. 
Reading of minutes of last meeting. 
Enrollments of new members. 
Reports of secretary and treasurer. 
Reports of committees. 
General business. 
Election of officers (at annual meetings). 
Selection of location for next meeting. 

2. The board of directors shall make such additional 
bylaws and rules for the transaction of the business of this 
association as they may deem its development to require; 
and five of such directors shall constitute a quorum for the 
transaction of business at any meeting. 

3. Absent members of the association may be represented 
and vote by proxy given in writing to any member of the 
association or to any employee of said firm or company; 
provided, that no person shall vote more than two proxies 
besides that of the firm or company of which he shall be a 
member or employee. The secretary of any regular meeting 
shall make a register of all those present entitled to vote, 
with a record of the proxies held and the number of votes 
entitled to be cast by each individual present. 

Respectfully submitted, 

E. FITZGERALD, 

R. J. CLARK, 

8. G. McCLELLAN, 

WILLIAM H. WHire, 

Henry BALwLou, 
Committee. 

Prompt Action. 

The Chair—yYou will notice this report ca'ls for the elec 
tion of officers. What is your desire? 

Mr. Dunton—I move that a committee of three be ap 
pointed on nominations. 


This motion prevailed, and R. J. Clark, W. F., 
Gustine and W. L. Martin were named by the chair. 

At the request of the presiding officer Mr. Gibson 
read a letter from the Gamble Lumber Company, 
Alpena, Mich., which was typical of the letters re- 
ceived. Regret was expressed by the writer at not 
being able to be present, and an assurance given of 
best wishes for the success of those interested in the 
organization and the support and hearty codperation 
of this company were tendered. 

Report of the Committee on Nominations. 

On behalf of the committee on nominations Mr. 
Doster read the report giving the selection of officers 
for the first year, as follows: 

For president—William H. Wright. 

For first vice president—W. W. Mitchell. 

For second vice president—R. Hanson. 

For treasurer—D. F. Diggins. 


Directors. 

For directors the following gentlemen were named: 
Henry Ballou. C. A. Bigelow. H. A. Batchelor. 
R. E. MacLean. W. L. Martin. R. J. Clark. 

G. Von Platten. 8. G. McClellan. E. Fitzgerald. 
R. G. Peters. D. H. Day. S. M. Loud. 
Recommendations. 


The report of the committee on nominations em- 
bodied a series of resolutions, one to the effect that 
the president should appoint standing committees on 
grading and market conditions, another being a reso- 
lution for the work of the association to be carried on 
by an executive board to consist of the officers of the 
organization, and a third to the effect that each sec- 
tion be asked to furnish names of applicants for the 
position of secretary of the association. 


Report Unanimously Adopted. 

Mr. Dunton moved that the acting secretary be in- 
structed to cast the unanimous vote of the convention 
for the officers and directors selected by the nominat- 
ing committee. This motion prevailed. 


Market Conditions Committe 


In compliance with the resolution of the committee 
on nominations, President White appointed on the 
committee on market conditions: 


Bruce Odell, W. L. Newark, Ralph Gilchurst, 
H. M. Loud, John 8S. Wideman, E. C. Rust 
W. L. Martin, 8. G. McClellan, C. L. Hull. 


A committee on grading rules was appointed by 
President White, of which he is chairman and a mem- 
ber, the others being: 

Ifenry Ballou, C. A. Bigelow, A. FF. Anderson, 
EK. J. Clark, Fred A. Diggins, Fred Cook. 
G. Van Cotten, D. . Day, 


Some discussion then followed in regard to the next 
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meeting place of the association, and after consider- 
ing the merits and demerits of various points sug- 
gested, largely from an association standpoint, it was 
finally decided to fix the next place of meeting at the 
John Jacob Astor house, Mackinaw, which it was 
thought would be a central point and one that manu- 
facturers in all parts of the state could reach. The 
date was set for August 8, and the meeting will be 
called to order promptly at 10 o’clock. 


A Brief but Satisfying Statement. 


President White—I wish to thank you for the honor you 
have conferred on me. I am a very busy man. I do not do 
very much but it keeps me busy to do it. I am very much 
interested in this work and interested in the hardwood manu- 
facturers, and I want the coidperation of every one of you. 
I would not have taken hold of it today but for the promise 
that Mr. Mitchell would be first vice president. He is a 
little modest and pushed me to the front, and as I like a 
little flattery I took the position. [Laughter.] 

I want every man to be sure to get members in his local- 
ity. Together we can do a great deal, and only through the 
hearty codperation of each and every one of us can we ac- 
complish that work which we have set out to do. 

No further business 


coming up for consideration, 


the convention adjourned, to meet at the date and 
time stated. 
Attendance. 
Among those present were: 
Henry Ballou, Cobbs & Mitchell, Incorporated, Cadillac. 


Cc. S. Bacon, Bacon Lumber Company, Grand Rapids. 

R. J. Clark, Peninsula Bark & Lumber Company, Sault Ste. 
Varie. 

Cc. Crane, C. 

Bg. €&. 

George B. 


Crane & Co., Cincinnati, Ohio. 2 
Crawford, Russel Wheel & Foundry Co., Detroit. 
Dunton, McBride Lumber Company, Grand Rap 


s. 
ae OS 
ago. 
F. H. Freeman, Engadine Lumber Company, 
EB. Fitzgerald, Mitchell Brothers Company, Cadillac. 
ge oe Fathauer, Theodore Fathauer Company, Chicago. 
M. Fox, G. Von Platen, Boyne City. 
Ww iltiam F. Gustine, A. F. Anderson, 
i. ae Greble, Three States Lumber 


Estabrook, Estabrook-Skeele Lumber Company, Chi 


Engadine. 


Cadillac. 
Company, Memphis. 
Tenn. 
Henry Idema, Grand Rapids. 
S. G. McClellan, Simmons Lumber 
W. W. Mitchell, Mitchell Bros. 
Mitchell, Incorporated, Cadillac. 
W. Martin, Embury-Martin 


Simmons. 
and Cobbs & 


Company, 
Company 
Lumber Company, Cheboy 
gan. 

Fancis Marshall. sacon Lumber Company, 
H. W. Newark, Cadillac Handle Company, Cadillac. 
Bruce Odell, Cummer, Diggins & Co., Cadillac. j 

H. R. Reynolds, The Gillespie-Reynolds Company, Chicago. 
W. H. Russe, Russe & Burgess, Memphis, Tenn. 

Carroll F. Sweet, Fuller & Rice Mfg. Co., Grand Rapids. 
R. H. Vansant, Vansant, Kitchen & Co., Ashland, Ky. 
William H. White, W. H. White Company, Boyne City. 
Charles Westcott, International Harvester Company, Chi- 
cago. 

John S. Wiedman, 


Grand Rapids. 


Wiedman. 


PLEASURE FOLLOWS BUSINESS. 


Regarded in a social light the meeting of Michigan 
hardwood manufacturers, held at the Ottawa Beach 
hotel was no less successful than when viewed from a 
business standpoint. The only possible drawback was 
the difficulty of manufacturers in some sections iv reach- 
ing a meeting place, owing to poor connections and the 
necessity of changing trains frequently. All drawbacks 
of this nature were more than offset by the advantages 
for quiet deliberation in the convention hall and facili- 
ties for entertainment of the delegates and their 
wives when school was out. 

Summer resorting, according to one learned authority, 
is a disease. If this statement be taken at its face value 
then many of the lumbermen present were in danger 
of contracting this malady. Asked to justify this in- 
clination, those who had entered the shadow and were 
in danger of contracting a severe case of resortitis had 
only to point to the tree clad hills surrounding the 
sparking lake, to the rows of ambitious fishermen, to 
the sail boats skimming over the water, to the water 
automobiles darting hither and thither at will, to the 
broad shaded verandas of Hotel Ottawa, and mention 
the excellence of the service they were receiving. 

During the three days’ stay at the beach hotel a num- 
ber of those present became confirmed victims of the 
motor boat habit, the preference being for night excur- 
sions in the placid waters of Black lake, reflecting the 


thousands of lights along its shores and carrying echoes 
of the merriment of the pleasure seekers across its broad 
surface and back again. 

Friday night a wealthy newspaper man chartered a 
go-go boat and invited a number of his friends to share 
the delights of water motoring with him. As a special 
inducement it was stated that Lewis Doster would act 
as chief barker, that Mr. Johnsing would sing, that 
other and sundry varieties of pleasure and diversion 
would be provided. This trip was a success in the full 
and complete meaning of the term, although truth com- 
pels the admission that the official barker occasionally 
became confused in describing the sights and sounds 
through which the launch swept. 

In Michigan they have a motto which is lived up to 
on all occasions. This in effect and in fact is to ‘‘do 
‘it’ right.’’ What ‘‘it,’’ the thing to be done, is, does 
not matter; the manner of its doing invariably is the 
same. It is safe to say that the meeting of the hard- 
wood manufacturers of the state would have been a 
success regardless of where it was held. In selecting 
Ottawa Beach, with Hotel Ottawa as headquarters, the 
new organization was launched under more than usually 
auspicious circumstances. Every one who could get 


away was there, and those who could not attend in per- 
son sent the 
support. 

Coming back to the start, the meeting was a success, 
every moment of it. 


influence of their announced favor and 





HOTEL OTTAWA, OTTAWA BEACH, MICH., 


WHERE 





THE MICHIGAN ASSOCIATION WAS ORGANIZED. 





NATIONAL ASSOCIATION 


A ealled meeting of the National Association of 
Lumber & Sash & Door Salesmen was held at the Great 
Northern Hotel, this city, Tuesday, July 17, and the 
following were present: 

Jay L. Peck, Indianapolis, 

J. D. Attley, Chicago. 

H. C. Page, Springfield, Ill. 

Earle Randall, Beloit, Wis. 

F. N. Snell, Milwaukee, Wis. 

ww. &. Hubbard, Wells, Mich. 

P. A. Gordon, Grand Rapids, 

A. W. Willis, Milwaukee, Wis. 

J. H. Scott, De Pere, Wis. 

F. E. Worden, Oshkosh, Wis. 

Cc. S$. Corse, Chicago. 

Ransom Griffin, Indianapolis, 

M. L. Brown, Indianapolis, Ind. 

F. L. Johnson, jr., Chicago. 

W. RB. Mackenzie, Madison, 


Ind. 


Mich 


Ind. 


Wis. 
President Peck called the session to order at noon. 
He apologized for the small representation of members 


of the Central association, but said that Secretary 
Hart, of that association, had removed lately from 
La Porte, Ind., to Mason, Wis., and in consequence 


there had been no means of getting word to the mem- 
bers. He stated the object of the meeting to be the 
securing of more satisfactory commissions on yellow 
pine and some of the other woods. The Yellow Pine 
Manufacturers’ Association had been arranging to hold 
its semiannual session here Tuesday and Wednesday 
and he had thought it an opportune oceasion for calling 
the attention of the members of that body to the lack 
of uniformity in the commissions paid on yellow pine 
and the need of adopting a more satisfactory basis. 
The present commission rate of $5 a car was first gen- 
erally recognized fifteen or twenty years ago when 
shipments of yellow pine averaged between 12,000 and 
15,000 feet to the earload. Cars are now being loaded 
with from 20,00u to 380,000 feet of yellow pine, which 
at the rate of $5 a car makes the commission less than 
25 eents a thousand feet. He believed that this 
changed condition in the size of the shipments of itself 
warranted a readjustment of the commission to suit 
present conditions. Yellow pine manufacturers are 
now paying a commission of 50 cents a thousand feet 
in Ohio and other eastern states, where, he stated, it 
costs more to sell lumber than in the west; and he 
thought that in asking for increased commissions due 
consideration should be given to that point. He also 
recognized the fact that the commission should not 
be higher than the average cost of selling by salaried 
men. 

Secretary Mackenzie read letters from members of 
the governing board who were unable to be present, 
including Louis H. Dodd, of the Union association; 
Jeff B. Webb,-of the Michigan association, and John 
F. Bruce, of the Southwestern association, all of whom 


OF LUMBER AND SASH AND DOOR SALESMEN MEETS. 


expressed themselves favorably to the readjustment of 
commissions on yellow pine. 

Mr. Gordon, of Grand Rapids, Mich., stated that in 
his opinion a percentage basis would be the proper 
method of adjusting the commission. He believed that 
something like 5 percent of the net invoice would be 
satisfactory. A percentage basis, he thought, would 
be more equitable for both manufacturers and commis- 
sion men and firmly believed that it would insure the 
obtaining of better prices by the salesmen, which 
would be a good thing for all interested. He stated that 
in 1897 he sold some ‘‘ A’? ceiling for $13 and that the 
concern for which he sold this stock expressed them- 
selves as being greatly pleased at the price. For this 
he received a commission of $5 a car. Now he was 
able to secure almost double the price, but the com- 
mission remained the same. 

Mr. Peck stated that in his opinion about 3 
would be the proper commission were a_ percentage 
basis to be recommended. The yellow pine manufac- 
turers were selling their lumber fifteen years ago for 
about half the price they are now getting and as a 
matter of justice to the salesmen they should be willing 
to make a slight increase in their commission. 

Mr. Snell expressed himself as being in favor of the 
percentage basis as being more equitable for all con- 
cerned and had favored this proposition when he was 
president of the Nativnal association several years 
ago. Manufacturers claimed that the percentage basis 
of commission would cause extra bookkeeping work, 
but he thought that the extra amount of work would 
be trivial. He stated further that the cost to the 
manufacturers of marketing their lumber was cheaper 
than it was twelve or fifteen years ago. Were a 
straight car commission to be recommended he thought 
that ‘$7. 50 a ear for stock on the left hand side of the 
list would be about right for the trade in the western 
states and $5 a car for stock listed on the right hand 
side of the list. He also said that it was a fact that 
the manufacturers of yellow pine would send out their 
salaried men to the trade and would accept their orders 
at from 50 cents to $2.50 a thousand feet less than 
the orders that they would accept from a commission 
salesman and this he believed to be an unfair and 
inequitable way of doing business, 

Mr. Mackenzie stated that he had not sold any yel- 
low pine on commission during the last year until quite 
recently, but he had always favored a readjustment 
of the commission. He was doing a chiefly wholesale 
business, buying stock outright and selling it. Lately 
he had been paying 50 cents a thousand to commission 
men on hemlock and he did not know why the yellow 
pine men should pay any less. 

Mr. Johnson stated that the usual commission paid 


percent 


by the yellow pine manufacturers for selling their 
stock in Chicago and adjacent territory was $5 a ear 
regardless of its size. He had recently sold a ear con- 
taining 37,000 feet and all he got was the regular com- 
mission of $5, although he endeavored unsuccessfully 
to get $7.50. He said that all yellow pine cars were 
running heavy as to measurement and in his opinion 
the commission ought to be in proportion to the quan- 
tity sold and that finish especially should be entitled to 
an increased commission. 

Mr. Worden said that the commission salesman 
could not make any money in selling yellow pine at $5 
a car; that in his opinion it was not a profitable busi- 
ness at less than $7.50 a car. While he had been in the 
commission business for many years, he now is doing 
a strictly wholesale business. 

Earle Randall, in a few brief and pointed remarks, 
also favored a readjustment of commissions to a more 
modern standard. 

In order to bring the matter before the meeting in a 
eonerete form, Mr. Snell offered a motion that the 
president appoint a committee of five to appear before 
the yellow pine manufacturers Tuesday or Wednesday 
and request a change in the basis of commissions on 
their product to 35 cents a thousand feet for No. 1 
common and poorer and 50 cents a thousand feet on all 
stock better than No. 1 common, or a 3 percent commis- 
sion on the total amount of the invoice. 

The motion was earried unanimously. 

Mr. Hubbard moved that Mr. Peck be 
chairman of the committee and_ this 
adopted. 

In accordance with the resolution, the chair ap 
pointed the following committee to present the matter 
of commissions to the yellow pine manufacturers: Jay 
L. Peck, Indianapolis; F. N. Snel, Milwaukee; F. F. 
Worden, Oshkosh: M. L. Brown, Irdianapalis; W. K. 
Hubbard, Wells, Mich. 

The president recommended that the members ¢f the 
association take up the matter of increased commissiund 
with the concerns they represent and also bring it 
before their several associations at the earliest op- 
portunity. 

Mr. Snell offered the following: 

Resolved, That it is the sense of this meeting that all of 
the auxiliary associations comprising the National Associa- 
tion of Lumber & Sash & Door Salesmen be requested to 
revise their by-laws at their next annual meetings to the 
effect that any member found guilty after due investigation 
by the association of the objectionable practice of dividing 
commissions with buyers of lumber, or of other unbusiness- 
like methods, be expelled from tHe association. 

The resolution was carried unanimously and the 
meeting adjourned. 


the 
was 


made 
motion 





—_— ee eae aS 


we ew ~~ 


vw & 6 


\e 


t 





ie 
iS 





JULY 21, 1906. 


AMERICAN LUMBERMAN. 


42A 





YELLOW PINE MEN MEET IN CHICAGO. 


Chicago Beach Hotel Proves an Ideal Midsummer Rendezvous—Membership Now 311—A Gentle Knock for 
Cars in Transit and Commission Salesmen—Study of Merchandising Ably Advocated—More 
Funds for Car Stake Campaign—Interesting Addresses on Insurance and 
Forestry Work—Conference with Chicago Retailers. 


The Yellow Pine Manufacturers’ Association held 
its first semiannual meeting at the Chicago Beach 
hotel, Chicago, Tuesday afternoon and Wednesday 
morning, July 17 and 18. This first semiannual meet- 
ing was the 
first occasion 
upon which 
this southern 
association 
had chosen 
Chicago for a 
meeting place 
and the 
weather which 
Chicago had 
on tap for the 
occasion and 
the attendance at the sessions amply justified the 
wisdom of the choice, although there was _ noth- 
ing sensational in the subjects announced for the 
meeting, but simply the usual routine of business. 
This, however, in itself is made sufficiently interesting 
because of the wide range of activities carried on by 
the different departments of this noted lumber manu- 
facturers’ organization. 

TUESDAY AFTERNOON SESSION. 

The first session was called to order by President 
John L. Kaul at 2:35 p.m. The attendants registered 
at the door upon cards provided for the occasion, 
which were read by Secretary Smith at the opening 
of the meeting in order to insure that none had slipped 
by Assistant Secretary Goodnow at the door without 
yielding up a record of their names and firm identity. 

The President’s Address. 

The president then read his annual address as fol- 
lows: 

In addressing you today I shall not attempt to cover the 
detailed workings of your association since the annual meet- 
ing at New Orieans in January, but will leave this feature 
to the secretary, treasurer and standing committees, who 
will make their reports later. 





CHICAGO BEACH HOTEL. 


General Trade Conditions. 

The ever-absorbing topic of market conditions and values 
of our commodity is with us and is stronger today than at 
any time within the last year, for the reason that our 
action on this vital point for the next thirty days will 
practically determine the figures at which our product will 
be marketed for the balance of the year and this means so 
much to all of us that I feel it incumbent upon me to set 
forth the conditions throughout the land that go to make or 
unmake a steady market, especially in our product. To 
do this it is necessary to make reference quite freely to 
statistics, which usualiy are more or less tir.ng, but which 
in this instance I trust you will overlook in the hope that 
benefits may be derived therefrom. 

In considering this question of general trade conditions it 
may be well to quote here from commercial reports issued 
July 1, covering the year just closed, in which it is stated 
that: 

“Today closes the most successful fiscal year in the na- 
tion’s history thus far and optimism is so general through- 
out the commercial world that the next twelve months’ 
period promises to carry the high water mark still higher. 
With few exceptions the crops are making good progress 
and the new year will start with more business on the 
books of the manufacturing concerns and greater enterprises 
and undertakings in contemplation than on any previous 
July 1. 

“Searcely any labor struggles of any importance exist and 
there is no inflation of securities through speculative opera- 
tions with borrowed money. ‘Trade reports for the week indi- 
cate a sensible disposition to curtail wholesale business, but 
even this summer influence is less disquieting than usual. 
More new scales have been signed by which wages will be 
increased and the pending disquiet at textile mills promises 
amicable settlement. Railway earnings in three weeks of 
June were 10.3 percent larger than in 1905. One of the 
adverse reports of the week is the delay to rebuilding San 
Francisco by the high price of labor and the tardiness of 
some insurance settlements. 

“Foreign commerce at the port of New York for the last 
week shows gains of $3,722,441 in imports and $1,249,145 
in exports as compared with last_year. 

“Prices of iron and steel products at times have been 
higher than now, but it is doubtful whether the situation 
Was ever more wholesome.” 

Information received by me from bankers and heads of 
large concerns throughout the country confirms the state 
ments given out through the commercial reports. 





The Condition of Growing Crops. 

By referring to the government crop reports of July 10, 
1906, we find the average condition of the growing crops 
July 1 was 87.5, as compared with 87.3 July 1, 1905, 86.4 
at the corresponding date for 1904 and a 10-year average 
of 86.4. The average for this year then is .2 percent better 
than one year ago and 1.1 better than the 10-year average. 
The report on corn shows the acreage 1.6 percent greater 
than for 1905 and the average of condition 87.5, as com- 
pared with a 10-year average of 86.4. 

The average condition of winter wheat July 1 was 85.6, 
as compared with 82.7 July 1, 1905, and against a 10-year 
average of 79.4. 

The avernge condition of spring wheat July 1 was 1.4, 
as compared with 91 July 1, 1905, and a 10-year average 
of 88.2. 

The amount of wheat remaining in the hands of farmers 
July 1 is estimated at 46,053,000 bushels, equivalent to 
about 6.6 percent of the crop of last year. 

The average condition of the oat crop July 1 was 84, as 
compared with 92.1 July 1, 1905, and a 10-year average of 
89.4. 

The average condition of barley July 1 was 92.5, against 
91.5 July 1, 1905, and a 10-year average of 88.2. 

The average condition of rye July 1 was 91.3, as com- 
pared with 92.7 one year ago and a ‘10-year average of 90.1 








The acreage of potatoes, excluding sweet potatoes, is less 
than last year by about 38,000 acres, or about 1.3 percent. 
The average condition of the crop July 1 was 91.5, as com- 
pared with 91.2 on the corresponding date last year and a 
10-year average of 92.1. 

As to the cotton crop, according to the most reliable 
figures I am able to obtain at this time, including the report 
by the government, the condition of the growing crop June 
25 last was 83.3, against 77 for June, 1905, and a 10-year 
average of 84.1. The weather conditions since the above 
figures were given out on the cotton crop have been very 
favorable over nearly the entire cotton producing section 
of the United States. 

Reviewing the crop situation, including cotton and the 
cereals, if the yield is up to present expectations, the con- 
sumption of lumber throughout the grain and cotton belts is 
bound to be ‘eat, for, as we know, large crops stimulate 
trade in nearly every line. 

The Iron and Steel Industry. 

With regard to what is frequently termed the “barome- 
ter of trade,” the iron and steel industry, it will be noted 
that these two items are in a very satisfactory condition. 
Steel rails are being extensively sold for 1907 delivery. 
The demand for pig iron is good at satisfactory prices and 
for the finished products of iron the demand is exceptional. 

The volume of general business is greater than the coun 
try has ever before experienced; the great transportation 
lines constantly report gains over preceding months and 
years: the country is freer of labor troubles, all things 
considered, than has been known for Many a day; the feel- 
ing among bankers and business men generally is one of 
great confidence for the next year; construction of all kinds 
is progressing in undiminished volume and there is as much 
or more projected than ever before. Permits issued for the 
first six months of the year were 1214 percent greater than 
for the first half of 1905. Building last ye: was carried 
on at a record-breaking scale. 1 fail to see a single cloud 
on the horizon so far as the future of yellow pine is con- 
cerned for the next twelve months. There is no element in 
the situation which is not absolutely in the hands of the 
producers of yellow pine. 

The only danger lies in our being unable to refrain from 
crowding the market in season and out of season. When 
the market is not prepared and willing to take the normal 
output of yellow pine lumber there is but one of two things 
to do: The one is to enlarge your storage capacity and 
earry more lumber in stock and the other to lessen your 
production to meet the decreased demand. 

The Law of Supply and Demand. 

It is sheer folly to attempt to evade the immutable law 
of supply and demand, and it does seem that a body of men 
representing millions of dollars of capital invested in tim 
ber and plants should keep themselves thoroughly informed 
as to the supply and demand tor their product and govern 
themselves accordingly. And I know of no other channel 
through which this information can be supplied as readily 
and reliably as through the Yellow Pine Manufacturers’ 
Association, provided every member will do his full duty 
in the way of supplying promptly full and accurate informa- 
tion to the association regarding stocks and conditions as he 
finds them in his own particular market. 

We have reasonably accurate knowledge of the mill stock 
situation. We are informed the first of each month how 
much lumber was cut and shipped one month previously and 
whether the cut or the shipments were the larger. Also we 
are advised with regard to the orders being received by a 
few of the mills, but such advices are received occasionally 
only. All of our information originates at the mill. It 
represents the millman’s view. It relates to the producing 
end of the business rather than the selling part of it. I 
feel the association now could take up the matter of giv- 
ing us information in regard to the demand for our product, 
this data to be furnished each member as frequently as 
possible, I would suggest weekly, and that it represent as 
nearly as possible the condition of the general market as 
determined by reports from every large operator. This sug- 
gestion is submitted with the hope that it will arouse your 
interest so that some working plan can be devised. 

This is a very vital point, considering the vast territory 
over which our product is marketed, as can be seen in the 
light of our recent experience in the marked falling off in 
the demand for lumber, which was felt in the eastern section 
of the United States long before it affected the central 
states and the territory west of the Mississippi. If the 
whole of the territory had been affected alike and at the 
same time a sufficient percentage of our members no doubt 
would have adjusted themselves to the new conditions to 
prevent the demoralization of prices which has affected a 
large proportion of our output. I therefore assign as one 
of the principal causes of the slump in the yellow pine 
market during the last ninety days the lack of information 
as to the actual conditions of supply and demand, which at 
first affected but a portion of the producing element. In 
consequence action to adjust yourselves to the new condi- 
tions was not taken in time to cure the situation, and those 
of you who did feel the change went on in the hope that 
things would right themseives. 















Be Prepared to Cope with Changing Conditions. 

It lies with you to provide for the gathering and dis- 
seminating of this important information and thus be fore- 
warned and prepared to cope with changing conditions. And 
when this is done I would urge you again to refrain from 
crowding the market at seasons when such action can only 





result in demoralization of prices and consequent heavy 
Oss. 

Now as to the practice of putting cars in transit: this 
cannot be too vigorously denounced. There is no argument 
in favor of it, even when the demand is abnormal, and 
what can be said for such a policy at a time when every 
market is glutted and dealers are experiencing great difti- 
culty in moving the stocks they already have? It is safe 
to say that ninety-nine cars out of every hundred put in 
transit under any conditions net a heavy loss over the 
returns that would be received if the lumber were held in 
sheds, or left on the stump for a time; and this is taking no 
account of the effect on the value of the lumber that is left 
on hand and in process of manufacture. And, again, it 
must be evident by this time that cutting prices at a time 
when the market is not prepared to take more lumber 
does not increase the consumption to any appreciable extent, 
but rather serves still further to unsettle values and defer 
the return of confidence and stability. 

Considering the present high and ever increasing cost of 
stumpage and the necessary additional expense incident to 
the assembling of the raw material, including the high cost 
for labor, it should not be difficult to determine upon the 
proper policy to pursue under the conditions which we are 
discussing. These considerations should cause the manu- 
facturer to think twice before sacrificing an asset in the 
way of stumpage, which is certainty earning a very satis- 
factory rate of interest through the natural increase in 
value. 

A Manufacturer; Not a Merchant. 

In view of existing conditions I beg to quote from the 
paper I read before the fifteenth annual meeting at New 
Orleans, in which it was stated that: “The average yellow 
pine operator is essentially a manufacturer and not a mer- 
chant, and herein lies one of our greatest ills today. We 
have worked the economy of manufacturing down to a 
nicety but we have signally failed in putting our product 
on the market at terms advantageous to ourselves. Instead 
of the benefits of our labor and hardships accruing to our- 
selves they go to the consumer. A business, after all, is as 
much a process of evolution as is the human race and we 
have ‘evoluted’ to a point where we must give the account- 
ing and sales departments the attention they deserve, which 
is very much more than they have received heretofore. Other- 
wise all our work is for naught.” 

Man is entitled to a fair return upon his capital and 
labor and when he forces his product on the market or 
attempts to dispose of it without the intelligent study of 
market conditions made possible by a well-organized sales 
department he not only injures himself but his neighbor 
in the same line of trade. It behooves him to regulate his 
production according to consumption and to provide ade- 
quate means of disposing of it, in order that he may receive 
a fair return for the time and money expended. 

I hope that this matter may be fully discussed during this 
meeting and that a plan may be worked out under which 
our product .may be marketed more satisfactorily than has 
been the case heretofore. 


The Secretary’s Report. 
Secretary Smith then recorded the progress of the 
association during the six months in the following 
words: 





Mr. PRESIDENT AND GENTLEMEN: The growth of any or- 
ganization is usually indicative of its vitality and usefulness. 
In January we reported 272 members on our list, with a 
net gain for 1905 of fifty-five members. During the last six 
months we have added sixty-one new members and lost 
twenty-two, leaving a net gain of thirty-nine, or 15 percent. 
At this rate we should have 350 members by January 1, 
1907. 

A representative has covered the states of Arkansas and 
Louisiana, explaining the work of our various departments, 
and has secured a number of applications for membership. 
This work will be continued in other states. In addition 
to this we urge every member to invite his neighbor who is 
not a member to join us. 


Market Conditions and Stocks. 


When our annual meeting adjourned in January we were 
in the midst of an abnormal midwinter demand for our 
product, which kept up until late in February. Bad weather 
in March checked the consumption and lessened the demand 
to such an extent that a weakening in the market (the first 
in eighteen months) appeared, and for a time buyers and 
sellers were uncertain as to values and the movement of 
lumber was perceptibly lessened. 

The statistical situation as indicated by the clearing house 
records and other reports did not show stocks to be above 
normal, but the large number of small mills put into com- 
mission in the past year being an unknown factor, evidently 
had the effect of disturbing the well established equilibrium 
between supply and demand. It was decided to make a 
study of the small mill problem and a representative is now 
working in Arkansas and Louisiana to ascertain how many 
small mills have started since January 1 and what their 
annual production is. Summary of this work will be sub- 
mitted when completed. 

The clearing house reports for five months show stock 
among 235 mills to have decreased 20,000,000 feet. The 
reports for June are not yet complete, but from those ai 
ready received it appears that the cut exceeded the shig 
ments by 19,000,000 feet among eighty-five mills, thus mak- 
ing the net decrease for six months only 5,000,000 feet. 


COMPARISON OF STOCKS JULY 1, 1905 AND 1906, AT 125 MILLS. 








Number Stock on 
of mills hand July 
STATES— reporting. 1, 1905. 
Missouri and Indian Territory....... 2 
Arkansas 
eed 5a kee we oe ae ee ae 
Louisiana 3 
TE «ac cece cccsciscecsacnune 22 54,237,391 
SE? incase mekeen é6kee eee ee 14 26,184,116 
Geetete ANG PISTIAs. 2.0 co vccccacess 4 18,384,316 
125 447,469,030 
Net 
STATES— increase. 
Missouri and Indian Territory................ 2,651,422 
DES 5 5.5 hadi Wekdipe eh nets oe cena s aad 49,026,650 
|| A rr ee re ee re re ccosewee 
Louisiana 
Mississippi 
Alabama 
Gees. Od. TRIE 6.5. ss cctcecvdpeswencees  apearen 6 


68,672,378 











Stock.on Increase.—— ——Decrease.—— 
hand July No. of No. of 
1, 1906. mills. feet. mills, feet. 
22,117,412 1 2,831,422 1 180,000 
171,642,038 26 59,471,267 9 10,444,817 
94,929,017 10 14,007,216 9 21,328,419 
87,062,886 15 10,207,041 14 27,475,764 
3 14 14,774,440 8 4,023,258 
D 8,709,373 7 2,466,249 
1 1,500,000 3 7,698,562 
485,352,920 72 111,500,759 51 73,616,869 
Net Stocks above normal. Stocks below normal. 
decrease. No. of mills. Feet. No. of mills. Feet. 
‘ay tate 1 500,000 
10 15,250,000 16 29,768,644 
3 1,450,000 9 30,250,000 
5 2,429,357 15 28,470,845 
8 7,440,000 6 6,540,000 
Dn 4,200,000 2 500,000 
6,198,562 1 1,500,000 2 3,500,000 
30,788,488 32 32,269,357 51 99,629,489 
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No. not report- 
ing in suffi- 
cient detail 
to be shown 


Number 


Net Net of mills 


amount amount reporting whether 
above below stock us above 
STATES normal, normal. normal. or below. 


Missouri 


Buea DY. ksi ces 500,000 a 1 
yO) CO eee ee ore 14,518,644 6 3. 
PN Nas6- sé ieapans: we ee alee 28,800,000 4 3 
Louisiana Se Pe Ye ne 26,041,488 6 3 
Mississippi ... 900,000  ........ 1 7 
Alabama ....3,600,000 = .ssereccs 5 2 
Georgia and 

IU hv.ack. ec tine mids 2,000,000 ne 1 

$500,000 71,860,132 22 20 


Building permits for first six months of 1906 in twenty- 
four cities show a gain of 11 percent over same period in 
1905. 

A complete summary of trade conditions and prevailing 
prices will be submitted during the discussion on market 
conditions arranged for tomorrow forenoon. 

Slackening the Pace in Manufacture. 

When the clearing house report began to show an excess 
of cut over shipments and the market reports revealed a 
weakness in prices, some manufacturers gave careful con- 
sideration to existing conditions and decided to slacken the 
pace in manufacture. 

July 3 we sent to members and manufacturers a copy of 
a letter showing that one mill had ceased operations entirely 
on account of unsatisfactory conditions, and asked the fol- 
towing questions: 

If you have determined on your plans for the near 
future, as to running or shutting down, either wholly 
or in part, will be glad to have you advise us, stating 
what your production amounted to during June and 
what percent of your customary output will be made 
during July. 

These figures will be compiled to be presented to our 






semi-annual meeting in Chicago, July 17 and 18, 1906. 
The results of this inquiry are as follows: 
Reduction 
in manufacture Average 
for June, monthly 
STATES percent. production. 
Missouri and Indian Territory...... 10 13-20 8,571,781 
fT ee ce ee ere ee are pip 
RIN Yaar. ora lan-aut acai wis ecw: ace aunie cece beeieen 
ee OR re rete 
Rn re errr re re ere 
Alabama eT ee ee Tee oe 31,252,635 
Georgia GNA PlOviGs......6.0:6s.cccse cows 2 5,072,065 
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that would increase the number of calls on the inspection 
department for the handling of claims. ; 

We have six inspectors who devote their entire time to 
the handling of the claim work, and it is their duty to inspect 
all stock covered by claim papers which are turnished to 
them by the secretary's office, and after the making of the 
inspection a certified report of their findings is rendered. 

The foregoing will show that we have increased our in- 
spection force by two men since January 24, and we will 
further increase it by two additional men within the next 
thirty days, making the total sixteen. — 

Hoping that the benefits that are being derived from the 
work of the grading bureau will cause a continued growth 
and satisfaction, this report is respectfully submitted. 

T. J. WARREN, Chief Inspector. 
Information Sought. 

D. H. Marbury asked for further light as to the test 
of inspectors on line boards referred to in the report. 
He wanted to know how this was conducted and what 
the results actually were. 

Inspector Warren explained that twenty to thirty 
boards were selected in representing as 


each case 


closely as possible the division line between the 
various grades. These boards were numbered and 


each inspector was required to tally and grade them 
by numbers, and the results when compared very 
closely agreed with each other, there being of course 
some discrepancy in the case of the boards upon which 
an argument could well be sustained upon either side 
of the line. 

J. A. Freeman wanted to know What the instruc- 
tions were to inspectors in regard to the grading of 
line boards—whether they weie graded up or down or 
a certain part of them in both directions. The chief 
inspector contended that usually in the mind of an 
individual inspector there was no such thing as a line 
board. His judgment would place it either in one 








Amount Percentage July Total 

of reduc- of intended reduc- reduc- Number 
tion in feet reduction tion shown tion June of mills 
during June. during July. in feet. and July. ‘eae ws 


1,016,667 
13,856,995 


29,836 





913,169 1 438-50 
7,138,889 42 4-5 









19 59-100 


243,608,338 


(Two large 
000,000, equals 


mills burned in 


Louisiana. Monthly cut §,- 
16,000,000, not 


included in above.) 


It is a matter of regret that all the manufacturers ad- 
dressed did not reply and enable us to make a complete 


summary of the facts and figures. 

The showing ‘as far as it goes indicates a_ substantial 
relief to the market and if the same conservative policy is 
continued during August and September will restore the 
proper ratio of supply to demand. 

Since January our yellow pine exhibit has been open to 
the public in the cities of Omaha, Kansas City, San Antonio, 
Houston, Dallas and Denver. ‘The records show an average 
of more than a thousand visitors in each city, composed of 
architects, builders, lumbermen, real estate dealers, painters, 
decorators ete. 

Frequent reports have been sent out giving the results in 
each city. It is expected that the exhibit will be open in 
Detroit about August 25, and be shown in various cities in 
Indiana and Ohio during the next six months. The interest 
in the work is well sustained and it is believed is having a 
beneficial effect. 

At the forest congress in Washington eighteen months 
ago it was recommended that each lumber association take 
out a sustaining membership in the American Forestry Asso- 
ciation, thereby entitling our association to three members 
on their advisory committee. This membership costs $25 a 
year and has been taken by a large number of lumber asso- 
eiations. The American Forestry Association is doing ex- 
cellent work and should be supported, and we trust favorable 
action will be taken at this meeting. 

Owing to the large increase in our membership, the work 
of our inspection department has grown. We shall have nine 
mill routes during the next six months, covering 246 mills. 
Further details of the inspection work will be covered by 
Chief Inspector Warren. 

Other departments of our work have kept pace with the 
increased demand upon them and are meeting the daily 
requirements assigned to them. ; 

In our statistical work it is of the utmost importance 
that prompt answers be received from every member and 
manufacturer addressed. We expect to extend this feature 
of our work materially in the near future and ask the 
earnest codperation of every manufacturer of yellow pine. 

Hoping tor a sustained and increasing interest in every 
department of our work during the remainder of the year, 
this report is respectfully submitted. 

Report of the Chief Inspector. 

Upon motion the secretary’s report was accepted 
and placed upon file and Chief Inspector T. J. War- 
ren reported for his department as follows: 

Mr. PRESIDENT AND GENTLEMEN OF THE MEETING: At the 
annual meeting of the association held in New Orleans, La., 
January 23 and 24, of this year, my report showed that 
213 mills were receiving regular inspections, and am now 
pleased to report that this number has been increased by 
thirty-three mills in the last six months. So inspections are 
now being made at 246 plants. Ae 

The regular semiannual meeting of the association  in- 
spectors was held at the plant of the Union Saw Mill Com- 
pany, Huttig, Ark., Monday and Tuesday, June 11 and 12, 
1906. The first day reports were heard from the various 
inspectors who cover the mill routes in the states of Mis- 
souri, Arkansas, Texas, Louisiana, Mississippi, Alabama, 
Georgia and Florida. The second day was devoted to the 
inspection of line boards and was handled by a system of 
ballots, to determine the closeness of the inspection by the 
force on line boards, and the result obtained in this matter 
was very satisfactory. 

The summary of the mill route inspectors shows that out 
of the 246 mills being visited by them only six mills were 
reported as being “lukewarm,” or as_ showing a_ lack of 
interest in the association work. Sixty-one mills have 
adopted the grade of “C” flat flooring, and ninety-six mills are 
now manufacturing the standard pattern of ceiling and 
partition with the bevel edge. 

At the present time the mill district is divided into eight 
routes. However, we will divide the territory into nine 
routes within the next thirty days, which will enable us 
to cover the territory at least once in every forty days. 
Owing to the unusual number of claims filed with the secre- 
tary for inspections, we have been compelled to draw the 
inspectors from the mill routes to help out on claim work, 
and have therefore not been able to cover the territory in 
the required time. 

The demand for inspections at retail yards has, no doubt, 
been partially due to the increase in membership of the 
association, as the adding of sixty-two new members as 
shown in the secretary's report naturally shows a growth 








26 3-5 5, 18 
28 67-100 21,940,777 36 
45 1-4 9,291,628 11 
33 9-10 10,609,015 21 
3,445,500 33 13-20 5,072,095 8,517,595 12 
47,740,158 31 77-100 77,394,003 125,184,161 126 
grade or the other. An unexperienced inspector might 


often find himself ‘‘on the fence’’ in such matters, 
but to the expert it would be either one thing or the 
other. Another expert, however, might disagree with 
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this one regarding certain of the boards and this dis- 
agreement would then constitute line boards. 

J. A. Freeman contended that where any question 
arose as to the grade in which a board belonged it 
should be placed in the higher grade for the reason 
that after it had gone through the planing mill the 
grade would probably be raised sufficiently to justify 
this action. A question from R. A. Long developed the 
point that dressed lumber is usually graded by the 
inspector in its dressed form; and Mr. Warren pointed 
out that in the grading of rough lumber the inspector 
was expected to use his judgment as to the defects 
that would be dressed out. 

Resolution Covering Line Boards. 

Charles S. Keith offered a resolution that what are 
known as line boards be put in the higher of the two 
grades between which they lay. 

R. A. Long—I don't believe this is a question we can 
act upon intelligently. It depends upon the company that 
the board may be in. You may have a grade that runs very 
largely to nice lumber into which you can afford to put a 
large amount of line boards. On the contrary, your lumber 
may be running remarkably coarse and if you put line boards 
in that grade you will have trouble sure. 

Charles S. Keith—The reason I brought that point up is 
this: If you have trouble with a customer over a car of 
lumber it is.a cinch he is going to put every line board into 
the lower grade. If you have a rule of that kind you can 
knock his scheme out. 

Mr. Freeman—There is another point in 
Keith’s motion, which might be of great value. The average 
retail yard dealer is not an expert grader. He either com- 
pares with other boards in the same lot, or my boards with 
somebody else’s boards. Now the moment you put a line 
board into the lower grade it invites comparison with every 
other board in that grade and therefore you are breeding 
trouble. One of the most mischievous practices I know of 


favor of Mr. 
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is that of putting a few good boards into a grade in order 
to sweeten it up a little. Whether this would be the time 
for passing it or not, I believe Mr. Keith's resolution is 
along the right line. 

Mr. Keith—We only meet twice a year and the time to 
pass a resolution is when we meet. [Applause.] 

Mr. Warren—I do not feel that it would change the de- 
cision in so far as the inspectors are concerned. ‘Chey have 
their ideas as to where the board belongs and put it there 
and no individual inspector leaves any line boards in his 
works. 

Mr. Freeman—lIt would merely change the inspection at 
the mill. 

Mr. Warren—Then I think the proper ihing would be for 
each mill to give its own instructions according to the con- 
dition of the market. [Laughter and applause. ] 





The motion was put, but failed to carry by a vote 
of sixteen for and nineteen against. 


Inspection Fees. 


Secretary Smith then brought up a matter which 
had been discussed at the directors’ meeting, it being 
there decided to lay it before the general meeting for 
consideration and possible discussion with the idea 
of bringing it up for final action at the annual meet- 
ing. He explained that class ‘‘A’’ members paid 2 
cents a thousand feet upon their annual output and 
where retail inspections were required they paid the 
traveling expenses of the inspector, but contributed 
nothing to his salary outside the assessment referred 
to. Class ‘‘B’? members, comprising wholesalers se- 
curing their supplies both from association and non- 
association mills, paid 1 cent a thousand upon the lum- 
ber handled from nonassociation mills, although 
usually coming within the minimum of $10 a month. 
On the lumber handled from association mills where 
inspection at receiving point was called for, they were 
on the same basis as class ‘‘A’’ members. Where, 
however, the lumber in dispute had been shipped by 
mills outside of the association, the services of an 
inspector called for the payment of expenses and also 
of $5 a day toward the inspectors’ salary list. Ship- 
ments from these outside mills, however, were usually 
the ones which caused trouble with the retail dealer 
owing to the carelessness of mill inspection and the 
fact that it was not under the supervision of the as- 
sociation inspection bureau, and there are at the pres- 
ent time so many demands for retail inspections from 
this source that it is difficult to find a sufficient num- 
ber of competent inspectors to take care of them with- 
out neglecting the interests of the manufacturers who 
are members of the association and who have first 
claim upon the services of the inspection bureau. It 
also was felt that as long as the outside mills had the 
benefit of the inspection system in this way, there was 
less incentive for them to become members of the as- 
sociation and the board of directors felt somewhat dis- 
posed to discontinue the privileges of the inspection 
system as to lumber coming from nonassociation mills 
although not desiring to take such action without 
securing the sentiment of the association. There was 
some desultory discussion and upon motion the matter 
was then referred back to the board of directors. 


‘*Shipment of Lumber in Transit.’’ 


The chair then announced the next subject for dis- 
cussion would be ‘‘Shipment of Lumber in Transit,’’ 
but that J. B. White, who was down on the program 
to open this discussion, was unavoidably absent and 
that J. A. Freeman had consented to lead the uiscus- 
sion. 


J. A. Freeman—I don’t assume to take Mr. White's place 
either in knowledge of the subject or in ability to handle 
it, but simply in his absence I have consented to open up 
the discussion and in doing so I want to perhaps broaden 
the scope as given it by the announcement of the subject. 

I think that the little airing that the subject of shipment 
of cars in transit has had during the last year or so, and 
the either fortunate or unfortunate experience of a good 
many people who have been indulging in that pastime, have 
partly rendered unnecessary any very extended discussion 
of the matter at this time. A few months ago we discovered 
to our dismay that one of the most serious things we had 
to contend with at that time was the immense volume of 
ears being held at way stations in transit. It seems that 
during the heavy months we had been having some of the 
brethren had evolved an idea that we had too much lumber 
on hand and the nearer they had it to the men who might 
want to use it the better off they would be. So we found 
that all the cars we should have had to do our business 
with were loaded up with lumber to be sold haphazard, It 
may be that a kindly providence had introduced that sort 
of a fashion in order to educate some people into the un- 
wisdom of doing business in an unbusinesslike manner, 

Mischievous Shipment of Lumber. 

To my mind there is nothing more mischievous than the 
shipping of lumber in what we call transit form. I don’t 
know any business aside from the yellow pine lumber busi- 
ness that would tolerate it. I don’t reckon the hemlock or 
hardwood people or the white pine people have indulged in 
that sort of folly. If they have done so to any consid- 
erable extent, I never knew it. I don’t think a farmer 
would be considered smart who would load up a carload of 
hogs and ship them into a market he knew nothing about. 
I don’t think there is a wholesale merchant in the city of 
Chicago who would think of such a thing as loading up a 
ecarload of his goods and shipping them close to somebody’s 
door whom he thought might perhaps be in need of them. 
A few enthusiasts have claimed that by having cars in 
transit, upon which they were able to make prompter de- 
liveries than from the mills, they were able to get preminms. 
Of course I don’t like to question anybody’s statement of 
fact, but I live in Missouri and I would like to be shown 
some of the extravagant profits that anyone has made in 
that line of business. It has simply got to be a round- 
about mean sort of way of slashing the market. While I 
don’t consider it the sole or principal factor in the slight 
depression in prices we have endured for the last few 
months, yet I think it has been a considerable factor in it. 
I believe that when the time shall come when we can calmly 
look back and determine the causes of this present condition 
we will decide there are about two principal factors. The 
first one, and to my mind the greatest, was the entire failure 
of our spring sales usually coming in the month of March. 
I think it is pretty well established theory with every 
retail dealer that if he misses his trade in March it is 
gone until the fall comes on—that the spring trade comes 
in that month or it doesn’t come at all. We know it did 
not this year and we know why. The weather conditions 
probably had more to do with it than anything else. That, 
together with the fact that just at that particular time 
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some of the largest markets were loaded down with these 
transit cars that were incurring demurrage charges, induced 
2 whole lot of lumber to be thrown on the market at prices 
that ought not to have been made and thus brought about 
an oversupply of lumber. We have discovered in the past 
about what the remedy is for an oversupply and I think are 
disposed to take care of it in the future. 
The Problem of Merchandizing Lumber. 

Now this introduces another subject touched upon by our 
president in his excellent address. I wish we would all of 
us read that address over carefully and think about a few 
words he has there. I believe he strikes the keynote of 
disturbed conditions. ‘The most of us in the south who 
have been there many years have had a great deal to learn. 
We went there possibly a little as adventurers. We had to 
clear away the brush and we had to study methods of 
manufacture. We have in a fairly good measure accom 
plished something in methods of manufacture. We have 
accomplished something probably in the general conduct 
of our business—very much too. We have taken an in 
dustry which a few years ago was the laughing-stock of 
the lumber world and we have placed it upon a platform 
where our white .pine friends are wont to take off their 
hats to us and to say that we have done pretty well. 
Nevertheless the fact remains that a large part of the 
men engaged in the manufacture of lumber have not 
studied as they should the problem of the merchandiz 


ing of the product after it has been made. It is a 
boundless subject. To begin with, the making of a 


thing and the selling of it are two different proposi- 
tions. There is a profound question whether the average 
mind well equipped for manufacturing has in it the qual- 
ities to make the best merchant. Very frequently a man 
who has the instinct of a merchant has little of the careful 
plodding methods of the manufacturer. 

Now, in the very nature of things, the manufacturer of 
vellow pine is practically compelled to be a merchant. In 
the early days of white pine the manufacturer was not a 
merchant at all. Up around these lakes he had his mill. 
He got out his product, dumped it into a barge and sent 
it to this or that market and it was really merchandized 
in central markets by expert lumber merchants. We are 
not so situated in the south. The growth of the country 
has developed conditions that make it an impossibility that 
our product should be soid other than in_ carload lots, 
pretty generally direct to the consuming retailer. That in- 
volves a great big study on the part of every man who is 
manufacturing any amount of yellow pine lumber in order 
to know how he is going, after he has made it, to get rid 
of it and get rid of it intelligently and wisely. 


Study the Proper Disposal of the Output. 

Unfortunately we have grown into a habit of feeling 
that after we have made it we must get rid of it promptly, 
somehow or anyhow. In order to do that we have been 
ready to demoralize the markets at every turn and twist 
of the wind. It has not been over five years at the longest 
that you would find any considerable number of manufac 
turers in the south who had anything like adequate shed 
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facilities. When the lumber was made it must be gotten 
out of their sight and out of the way. We have now grown 
to such a multitude that, if we are wise, we are bound 
to study the problem of the disposal of our output. 

Now, to you gentlemen handling large plants who can 
organize expert sales departments, this may not be so seri- 
ious a question; but it is as important to you as to any 
of the rest of us that we all dispose of this product to the 
best advantage and under good, wise methods. So there 
ought to be devised either some method of combination of 
manufacturers into sales centers or some way in which 
we could have a better way of handling our lumber. 

Out of this has grown one of the most serious problems 
which we have to meet. In my judgment there is nothing 
that tends more to breaking down an effective marketing 
of yellow pine lumber than the almost universal custom we 
have fallen into of disposing of it through commission 
salesmen—a class of gentlemen for whom I have very high 
personal regard, but they are in business for themselves and 
they are not in business for the manufacturer. 


Commission and Salaried Salesmen. 

The most of us have felt that, because of the widely 
distributed markets we were contributing to, it was neces- 
sary that we have means of reaching all of them, this one 
tomorrow, some other one next day. We have felt the 
burden of employing salaried salesmen was too great and 
have resorted to the expedient of commission salesmen. 
I have not a doubt that one of the worst factors we have 
to deal with is the evil part of that feature. It has its 
good side and some are as reliable and as loyal to the 
best interests of the market as any manufacturer, but there 
are lots of them who are not. Human nature is human 
nature the world over. If you and I were put in that posi- 
tion we would be affected in the same way. If our remun- 
eration depends upen selling carloads, we are going to sell 
carloads if we can and are going to go to the very limit 
that we are permitted to do. 

Now to make another comparison, I do not believe there 
is a boot or shoe house in Chicago or St. Louis that would 
send out its salesmen and permit them to hawk their 
product around the country at prices as elastic as a rubber 
ball. The F. C. Simmons Hardware Company in St. Louis 
sends out hundreds of traveling salesmen, but every man 
goes out with his instructions and he either follows them 
or comes back home. I do not know of any other com- 
modity where salesmen are turned loose with the large 
discretion that they are in the lumber business, and it has 
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grown into a custom in the lumber business as in no other 
commodity. When you permit salesmen to have that scope, 
taking into account human nature, you have introduced one 
of the greatest factors for mischief that you could intro- 
duce. 1 have taken the liberty of bringing this point in in 
order to enlarge the scope of the discussion in consonance 
with the ideas of the president. 


Discussion of the Subject. 

The chair thanked the speaker for his thoughtful 
presentation of this point for discussion and called 
upon various members for their views. 

C. D. Johnson declined to discuss the subject at any 
length, although stating that he fully agreed with Mr. 
Freeman. 

H. H. Foster was then called upon and said: 


Mr. Foster—Iit seems to me that the subject under dis- 
cussion is one of perhaps more importance than we as 
manufacturers of lumber are inclined to clothe it with. It 
is true, as Mr. Freeman has stated, that primarily we are 
manutacturers of lumber and not merchants. It is true 
that as you travel through the southland you will find a 
very efficient body of manufacturers. They have learned 
their lesson fairly well and as the country grows, in the 
plants you visit, you find evidence of study along the 
lines of economy, of quality of manufacture, until we have 
arrived at the point where we think that we can justly 
claim that we are a body of fairly clean manufacturers of 
lumber. It has got to the point where stumpage values 
are well worth taking into consideration. Logging opera- 
tions add a very material item to the cost and we get a 
good deal of money into the stock through the manufacture 
of it. The operations of the planing mill absorb more 
money and we finally get it up to the last stage, that of 
putting it out on the market and getting it into the hands 
of the retailer and the consumer. I believe that as a body 
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of lumbermen we have made less progress along this line 
and are perhaps less fortified to meet the questions that 
arise than in any other branch of our business. 


Faults of Southern Lumberman. 

I fully agree with Mr. Freeman that the very first point 
in the manufacture of our product where we are at fault 
is in the policy which I believe is more common in the 
south than perhaps in any other line of the lumber busi- 
ness—that of undertaking to manufacture and get the 
product direct from the mill and through the planing mil! 
and on the market without a sufficient stock and a _ suf- 
ficient handling facility between the manufacturer and the 
market. I believe that as manufacturers of lumber in the 
southland we are especially deficient along these lines. We 
are learning very fast in the south that it is an utter im- 
possibility to market lumber at all seasons of the year. 
There must be times when there is a slackness in demand 
and we know the utter impossibility of slacking up logging 
operations and manufacturing operations to suit any tempo- 
rary condition that may exist in consuming circles. It is 
almost beyond possibility to stop a manufacturing plant 
for a week or two weeks to accommodate the conditions as 
we find them. One of the essential points therefore is suf- 
ficient storage room, either for rough or dressed stock or 
for good or poor grades, which will enable the ordinary 
manufacturer to go through one of the slack times of the 
market and wait until the time shall arrive when the people 
shall want the lumber. 


Greater Storage Facilities in Favor. 

Low prices made at the time when there is no demand 
have been fully demonstrated to have no appreciable effect 
in moving the lumber. When the demand is off you cannot 
encourage the movement of it by a low price proposition. 
It seems to me that this idea of gradually growing in the 
line of greater storage facilities not only will have benefits 
through marketing of the stock when it is in demand but 
I expect that the experiences of our company are common 
experiences; that in our endeavor to carry a low stock of 
lumber on hand and market it as about as fast as we manu- 
facture it we pay freight on 15 to 20 percent of water the 
year round on our stock. The carrying of more complete 
stocks at the, mill means drier stocks and the paying of 
freight on dry product instead of on water. 

Next of importance was the point Mr. Freeman touched 
on which I appreciate very much. I believe that until we 
get to the place where the representatives that go out from 
our mills are representatives that we absolutely control in 
every movement and every price they make, we shall still 
have this fluctuation in demand and disturbance of values. 
It cannot be done away with. I think also that another 
point in regard to betterment of conditions is in regard 
to creating increased facilities for information through our 
association. 

Expand General Information. 


It is almost impossible for an individual manufacturer 
of lumber, through his own resources, to keep himself in 
quick touch with outside conditions. Very often what may 
be in overstock in one line is in short stock in other manu- 
facturers’ hands, as was touched upon by the president. 
The first weakness in the present situation occurred in the 
east long before we as manufacturers of southern pine 
hardly dreamed of such a condition existing. Now we have 
a well equipped bureau and I believe it would be a great 
help to the manufacturer to develop it along the lines of 
information that would be of vast importance to us from 
a distributing standpoint. I believe that as members of 


this association we are deficient in the time we give to 
inquiries to keep the great source of information fully 
advised as to conditions about us. We are not competitors 
with each other. We do not carry secrets which we are 
afraid to have our next door neighbor in the lumber busi- 
ness know. The field is a wide one and it is open to us all 
and there is room for every one of us. I never met a lum- 
berman that I did not feel that I could tell him all about 
our prices, where we were marketing and practically every- 
thing about our business and feel afterward that I got a 
great deal of good out of the interview with him. If we 
as distributors of lumber would make good use of the 
information that comes from the Southern Lumber Manu- 
facturers’ Association and if we would be more in earnest 
and more careful about supplying the source of informa- 
tion with statistics in regard to our business conditions 
as we find them—conditions of our stock and other ques- 
tions that come up of multitudinous interest—we would 
soon become far better distributors of lumber than we are 
today. 
Members Who Fail to Report. 


Now there was suggested in the directors’ meeting this 
morning a line of operation which I think is very wise and 
which should meet with the approval and support of every 
member of this association. We know from the reports of 
our secretary that out of about 265 members there are 
about eighty mills reporting. Regarding the rest you have 
to draw conclusions. Somehow we don't feel disposed to 
take the time to send in the information. The board of 
directors authorized the secretary of this association, should 
he find it necessary, to put a man into every station to get 
this information. If you fail to send in your reports there 
is going to be a man come right to your office and ask you 
point-blank what you are manufacturing, how many orders 
you have and a whole lot of questions in order to get in- 
formation which may be distributed. If we get that infor- 
mation regarding all the mills you will find that we can 
prepare ourselves in advance for slackened conditions and 
ean put our lumber on the market under a great deal better 
conditions than we have had heretofore. [Applause. } 


The chair then called upon A. R. Long to continue 
the discussion of the subject, who in turn ealled on 


C. I. Millard. 


Mr. Millard—I have listened with a great deal of atten- 
tion to what has been said. There is one point we have 
overlooked in hunting for the cause of the unfortunate con- 
ditions referred to and that is the restriction of territory 
caused by the adjustment of freight rates. We have all 
had these things presented to us and have talked about them 
and accomplished nothing. The western lumber has got a 
firmer hold than ever and their shipments had been in- 
creased 300 percent over a year ago. It is more and more 
difficult to get yellow pine into the markets where it was 
once recognized. In looking back over a few years’ experi- 
ence to the time when we were so anxious to push yellow 
pine into competitive opposition in many markets I can well 
recall an excursion to the yellow pine section made by the 
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Illinois Retail Lumber Dealers’ Association and a ballot 
taken on the train showed that only about 4 to 6 percent of 
the members of the excursion carried yellow pine in stock 
in their yards; and that was only eight years ago. Even 
later there was not a yard in Milwaukee that carried it. 
We introduced yellow pine in those sections and sacrificed 
values in order to do it and charged the loss to the adver- 
tising account. After we had succeeded in obtaining recog- 
nition a readjustment of freight rates was made by which 
our rates were so changed as to destroy the profit we were 
beginning to make. The condition thus brought about we 
have overlooked as one of the causes of the present condi- 
tions. It seems to me we have an opportunity to call for 
assistance at the hands of the people whose interests are 
equally at stake with ours. 
Yellow Pine in Transit. 

The conditions in the east seem to be improving. I was 
told there were 4,000 cars in the state of New York in 
transit about four weeks ago. Those conditions have im- 
proved. The North Carolina people are hopeful and think 
if they can get over the next two weeks without any back- 
set they will be able to support their market. We are told 
the western people are becoming very much more prosperous 
in their building operations and are building sheds and 
preparing to accumulate stocks so that they will not have 
to force their lumber on the market. They also desire to 
have freight rates readjusted, but their rates are now very 
much better adjusted than ours. Your railroad committee 
has not received much sympathy and has accomplished noth- 
ing. 

This ended the discussion of the subject and there 
ensued a conference on general trade conditions in 
executive session, which closed the afternoon session, 


WEDNESDAY MORNING SESSION. 


At the opening of the Wednesday morning session at 
10:30 a. m., Secretary Smith read a number of com- 
munications. These included a letter from Victor H. 
Beckman, secretary of the Pacific Coast Lumber 
Manufacturers’ Association, reporting that conditions 
on the Pacific coast were exceptional and that an ad- 
vance in price was contemplated of $1 to $2 a thou- 
sand. A good many mills report an advance of $1 over 
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quotations made thirty days ago. A reduction in 
minimum weights was expected, to place them some- 
what on a plane with the previous rule, although the 
expected change would not be sufficient to obviate 
the certain sizes of ears, 

A telegram was also read from J. B. White from 
Seattle, Wash., announcing he would be unable to at- 
tend the meeting on account of bis western trip. 

A letter was read from W. B. Stillwell stating his 
inability to be present on account of a conflict of dates 
with a meeting of the Georgia Interstate Saw Mill 
Association. He reported market conditions about the 
same in dressed stock as in other territory, but on 
dimension stock the demand was probably up to the 
capacity of the mills. It, however, showed some weak- 
ness in price which was probably in sympathy with 
conditions in Mills in that territory, 
and particularly those making dressed stock, are re- 
ducing their output and conditions of weather and 
transportation are also tending in the same direction. 

A communication was also read from W. R. Me 
Kenzie, secretary of the National Association of Lum- 
ber & Sash & Door Traveling Salesmen, stating that 
at the semiannual meeting of that association a com- 
mittee had been appointed to confer with the Southern 
Lumber Manufacturers’ Association in regard to com- 
mission on sales of yellow pine lumber and. request- 
ing an audience for this committee. 

Upon motion the request last 
unanimonsly laid upon the table. 


Report of Committee on Constituticn. 
The committee on constitution and bylaws reported 


loss on 


dressed stock. 


referred to was 


as tollows: 


committee recommends that article 3 be amended 

follows : 

The objects of this association shall 
full understanding of the conditions 
lumber market in the territory 
association; the establishment of 

for the inspection of lumber; to 

prpmote uniform customs and usages among manu- 
facturers of lumber; to produce and furnish to its 
members such information as may tend to protect 
them against unbusinesslike methods of those with 
whom they may deal, and such other information as 
be for the benefit of the members of the asso- 


Your 

to read as 
OBJECTS : 

be to secure a 

surrounding the 

covered by this 
uniform grades 


may : 
ciation: and to propose and carry out such othe1 
measures as may be deemed for the weltare and 
in the interests of the manufacturers of lumber 


who shall be members of this association. 
tespectfully submitted, ; 
N. H. CLApp, JR., Chairman. 
D. H. MARBURY. 
S. H. McLAuGHLIn, 


The report was adopted: 
Report of the Market Committee. 


The report of the market committee was then given 
by Secretary Smith upon request of Chairman C, D. 
Johnson: 

Secretary Smith—The statistical information referred to 
yesterday was gone over by the committee and the various 
items were averaged with the following results : ‘The com- 
mittee believes that the items upon the left hand side of the 
list should be reduced $1 a thousand feet, except finishing 
lumber, and that this should be reduced $2 a thousand feet, 
jickets being unchanged, : . 
In the right hand side of the list all items should re- 
main as indicated with the exception of all sizes, lengths 
and grades of diameter, which should be advanced 50 cents 
a thousand feet. ‘These changes are referred to in connec- 
tion with the market report of March 27. 

The question then arose as to the form of action to 
be taken by the association upon the report in order 
to make it clear that the association was not attempt- 
ing in any manner to regulate or control prices of yel- 
low pine, but merely to give expression to the most ac- 
curate current information as to value conditions, 
leaving all members free to act according to their best 
judgment upon the information furnished. 

J. A. Freeman—TI believe that a motion could be properly 
introduced here that will cover the case and 1 therefore 
move that it be the sense of this meeting that owing to the 
present conditions of the market it is a prudent time for 
the issuance of new prices by individual members. es 
for the association 


S. W. Gardiner—Would it not be well 
to print this list as being the best judgment of this com- 
mittee and leave it to every member of this association to 
get out a list like that or not, or to put his price either 
above or below .it as he chose; but to give this as the 
judgment of this committee as to market values? 

Mr. Freeman stated that this was the idea of his 


motion, which thereupon was earried. 
Transportation and Car Stake Equipment. 


C. I. Miliard, chairman of committee on transporta- 
tion, was asked to report for that committee and also 
upon the car stake equipment question, 


Mr. Millard—The committee on car stake form, as we all 
know, is composed of ten members who have had a great 
many meetings and who have done & great deal of work. 
The net result so far may be summai.ted by saying that 


the 500-pound ailowance has become universal. Practically 
every railroad in the United States has published an amend- 
ment to its tariff making this allowance. The subcommittee 
which has been in charge of the mechanical appliances 
and experimental work along mechanical lines in order to 
develop a satisfactory collapsible or telescopic form of car 
stake have also been quite successful and have now equipped 
several cars and they are in service and the experiments 
are proving very satisfactory. 

To carry on this work there will be required a large 
amount of money. All the association pledges have been 
filled and it was thought best at the meeting held in New 
York about ten days ago for the committee to make an ap- 
peal to the individual shippers—not as members of the 
associations but as individuals—for support. We need 
money to pay the lawyer and especially quite a large sum 
to pay for mechanical experts. It was thought if each indi- 
vidual company or firm would respond with an average dona- 
tion of $10 that we will have money enough to carry on 
the work for the present. We will have to have this money 
to meet the necessary immediate expenses. I have been re- 
quested to appeal to all our friends who are present to 
respond when these individual appeals are presented by the 
committee on ways and means, of which Lewis Dill is presi- 
dent. If we have the good fortune to secure a $10 donation 
from each firm we think we will have money enough to 
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produce results which we all feel 
industry, 

Mr. Gardiner thought that such an appeal would un- 
doubtedly be responded to by every member present, 
but that it would stop about there. He favored mak- 
ing a draft on every member of the association, ac- 
companied by an explanatory letter, and thought these 
drafts would be paid. Secretary Smith being called 
upon stated, however, that in his judgment such action 
would lead to a number of the drafts being returned 
unpaid and create ill feeling, as many persons object 
to being drawn upon even though notified in advance. 

1. H. Fetty thereupon moved that Mr. Smith be re- 
quested to send out a personal appeal to supplement 
the appeal of the committee, and he thought it well 
that Chairman Millard write such a letter and 
that copies of it be enclosed with the letter from the 
secretary. This motion carried. 


are very vital to the 


also 


A Discussion on Insurance. 

U.S. Epperson, of the Lumbermen’s Underwriting Al- 
liance, was then introduced to talk upon insurance. 
_ Mr. Epperson: The expense of fire insurance is becom- 
ing to be regarded as a necessary tax, and of course there 
is ua necessary cost of indemnity upon which it should be 
based. I take it that it is a matter of interest to you all 
to jind out the true source of indemnity and the necessary 
cost of producing it. What little I shall say on the 
subject shall be in the nature of a discussion and I shall 
be glad to have you ask any questions you may desire, or 
to join in the discussion. In the first place I wish to 
say that under any form of insurance the losses are entirely 


supplied by the policy holders in any and all kinds of 
insurance. ‘That being the case, it would seem the best 
plan under which to operate would be some plan which 
would enable the policy holder to meet that obligation in 


the most direct and simple manner, and that is the plan we 

have brought about in the Lumbermen’s Underwriting 
Alliance. 

Different Plans of 

The value of interinsurance has long been known and it 

has been practiced in this country for something like twenty 


Insurance. 


years, but until recently there had never been a_ plan 
which has overcome the inequities of making settlements 
one with another. We have the system in use by the 


brewers of the United States and by the ice manufacturers 
and which: was not produced by me, but I immediately 
discovered that it fulfilled all the requirements of account- 


ing, and that had never been done before. It overcome 
every inequity. Instead of causing the underwriters on a 


risk to make payment in the shape of a premium from the 


policy holder to the underwriter, we cause each policy 
holder to remit in money a sum which under the stock 
system would be called a premium, but which we term a 


premium deposit and which simply acts as a partial guar- 
anty on the part of the policy holder toward tie insured 
in any loss which may arise. From that premium deposit 
is deducted an expense management of 15 percent or less, 
and which under our plan is limited to 15 percent, and 
the balance of the premium deposit is credited to the indi- 
vidual account of the policy holder and remains there as 
his money. If no fires occur during the lize of the policy, 
the money is returned to him and his policy costs him 
nothing beyond the 15 percent for management expenses. 
We have no accounting between fires so there is no cost 
to anybody except in case of a fire and no reason for 
accounting. When a fire occurs, in an adjustment of that 
loss and its apportionment among the underwriters of the 
company (who are at all times the holders of live policies, 
at the time the fire occurs), we equalize all inequities at 
the settlement and adjustment of that fire loss. It is done 
in this way: Suppose one man has a $10,000 policy at 2 
percent rate, and another man has another $10,000 and his 
hazard is a 4 percent hazard. In settlement of the third 
man’s loss there would be just twice as much money paid 
by the man with the 4 percent risk as by the man that 
had the 2 percent risk. i{t is as though one of these men 
said to the other, “I will exchange indemnity with you, 
but as my risk is twice as hazardous as yours, in order 
to make it even I will pay twice as much as you in case 
of a loss.” We thus adjust the inequity of hazard. If, 
however, one policy holder has a $10,000 policy and another 
has a $20,000 policy, both at the same rate, one will con- 
tribute twice as much in case of a loss as does the other, 
thus adjusting the difference in indemnity as well as the 
difference in hazard. 


Insured Must Supply Money. 


Now it is a fact that under all successful forms of 
insurance, whether stock company, mutual or Lloyds, 
whether life, marine, accident or any other kind of insur 


ance, if the enterprise is successful the insured must supply 
the money to pay every loss and more. That is an 
important thing to bear in mind. If buying a stock policy 
you want to be in a successful company, and they must 
collect enough beyond the losses to enable them to pay 
the legitimate expenses of operation and put something by 
for a surplus. The expense ratio on the part of stock 
companies according to their annual reports ranges from 
35 to 40 percent; so under our plan we have 25 percent 
more of the money collected in, available to pay fire losses 
than stock companies do. It must be apparent that if a 
stock company had to pay anything in excess of its net 
premiums, its capital would be impaired and the stock 
holders must replenish it or under the state laws the 
company would be compelled to liquidate. If the policy- 
holder is furnishing all the indemnity, as he does in any 
insurance worthy of the name, if he is the man back of the 





indemnity, then he ought to meet this obligation by the 
most direct, simple and equitable. methed. 
History of Interinsurance Exchanges. 
I believe I made the statement to you that I did not 
originate or invent this system. I made a fundamental 


study of the insurance ques 





ion some fifteen years ago and 
some twelve years ago organized one interinsurance ex- 
change which is still in existence. The earliest one now 
in existence, I believe, is that conducted by John R. Waters 


in New York City, the Individual Underwriters, which 
writes a single policy for $400,000 and is doing business 
in every state of the United States, but confines its insur- 
ance to warehouse risks. I went to New York and Mr. 
Waters was kind enough to let me look over his books. 
His system is exceedingly complicated. It was the best 
he was able to devise at the time, but it entails an 


immense amount of work and almost all the interinsurance 
exchanges which have come into existence have copied the 
Waters system. They have done so on the common assump- 
tion that the man who has been in the business the longest 
must, so it was argued, have the most perfect system. I 
imagine, however, that Mr. Waters would have been glad to 
change it had he been able to do so, but having at all times 
thousands of powers of attorney and, it was practically 
impossible to do this. In any event the plan we use is the 
first one that has absolutely overcome all the elements of 
unfairness—not that unfairness was intended, but unfair- 
ness that could not be overcome under any system of 
accounting heretofore. 

Now: I assume the manufacturers of lumber are not con- 
templating entering the insurance field for a profit. They 
do not want to see whether they can make some money by 
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getting in more premiums than they pay out. My idea 


is they go into it with the intention of producing their 
own indemnity at the least possible cost consistent with 


sound indemnity. Our idea has been to create this medium 
which shall be recognized as a sound medium of indemnity 


for manufacturing lumbermen. It will be recognized be- 
cause it is right and it complies with the fundamental 


principles of insurance. 


The Science of Rate” Making. 


I want to say something about the subject of rate-making. 


It is a science, but a science that human beings do not 
understand. We have not brains enough to acquire it. <A 


rate of 4 percent means an expectancy that out of each 
100 risks of the same character four will be totally 
destroyed by fire in each twelve months. <A rate of 2 
percent means that out of each 100 risks identical in 
character two will be destroyed by fire within twelve 
months. In interinsurance this definition is merely a 
method of indicating the relative differences in hazards. 
It has no other signification. No man knows what his 
true rate will be until the expiration of his policy term. 
I sometimes use this illustration: If ope man owned all 
the lumber manufacturing establishments in the world and 
they were in the same general class and same occupancy 
and general construction, same exposures, substantially 
equipped with the same fire fighting and protective devices, 


that man would be the owner of fire insurance at absolute 
cost. No man could sell it to him for the same cost, 
because somebody would have to keep books on it, which 
he would not have to do himself. His rate would be found 


by dividing the net loss in any year by the total value of 
all the value at hazard. Now, what we ave trying to do is 
to have you gentlemen, figuratively speaking, invest in me, 
as your manager, the titles of your properties for fire 
insurance purposes. Thus, for this purpose, they are sub 
stantially in the same ownership. This plan that we have 
perfected is simply that we are trying to get it so that it 
will be as fair to each one of you as it would be to one 
man who owned all of the mills. 


Peculiar Phases of Interinsurance. 


There are certain peculiar phases of this interinsurance 
plan. One is that the rate that is used, whether it be upon 
a high or a low plane, does not in the least degree decrease 
or diminish the cost of the insurance to the policy holder. 
Of course, it is true that if you were buying insurance in a 
stock company you would endeavor to buy it at the lowest 
cost because, in that case, the other fellow says, “In con- 
sideration of a fixed sum of money I will relieve you of 
your fire hazards.’ You are then buying your insurance 
from an extraneous source and would approach the trade 
in the same manner that you would in buying any other 
article of mill supply. Under interinsurance the fire losses 
occurring during the term of your policy determine the cost 


of your insurance. You cannot diminish or increase that 
cost. 
The same thing occurs in regard to favorable contracts. 


If I should come to you and say “I have evolved certain 


features greatly to your interests in my contract form,’ it 
might appeal to you; but the only way that the policy 
holder in an interinsurance exchange can profit by either 
a low rate on a favorable form of contract is if he can 


is offered to him alone or that he 
is one of a few to whom it applies. The only way in which 
you can get something in your contract that will relieve 
you of a part of your just obligations and shove them onto 
the shoulders of the other fellow is one whereby the other 
members in the exchange will, in case of soss, ve contribut- 


have the promise that it 





ing something to the cost which rightfully should have 
fallen on your shoulders. If, however, the favorable con 
tract which you have obtained is given to all the other 
members, then that moment you have lost any apparent 
advantage which it may possess because you are ail upon 
a common basis. So, if interinsurance is to be permanent, 


then any subscriber or any man who is tiinking of coming 
in should not ask er urge that any advantage be given him 
that is not acccoided to all the members, because if this is 
done and the fact is found cut, it dcesn’t taste good to the 
fellow who tinds it out and it is a departure from fairness 
and impairs the initial fairness of the plan. 


A Commissioner’s Appreciation. 


read an 
discussion 


The speaker then extract fiom the Con- 
gressional Record of upon Senator Dry- 
den’s proposed bill, im which Insurance Commissioner 
Polk, of Tennessee, testified to his appreciation of 
interinsurance and stated that it had been the pur- 
pose so to draft the bill and so to direct legislation 


in the various states as to not to interfere or ham- 
per it in any degiee. Continuing upon this point, 


the speaker said: 


Some people have assumed that interinsurance, because 
not recognized by state insurance laws, musi of necessity 
be illegal. The tact is that the tramers of such legislation 





probably had no knowledge of it and it is probavly well! 
that this is so because, in the opinion of the best attorneys, 
they could not legislate on it. My reason for believing this 





is that interinsurance, or, as it is sometimes rightfully 
called, private indemnity, is merely a case where a man 
makes an arrangement that he will exchange indemnity 
with his neighbor cn an equitable plan. Any attempt to 
hamper this would seem to be interference with the right 
of private contract. In any event, no one has ever 
attempted to interfere with it. At any rate, it is largely 
in the nature of a gentleman's agreement. Interinsurance 
can only be practiced by men of affairs, men of property 
who understand property rights and the responsibility of 


contracts. 
What Constitutes Common Hazards. 

Another point well worthy of consideration is that owners 
of lumber manufacturing plants have this advantage, that 
we find no place in the country where there are one hundred 
or two hundred of these plants located so closely together 
as to constitute any common hazard. You have the natural 


advantage that these plants are segregated and there are 
enough of them to constitute a fair general average. Gen- 


eral average is something which all the insurance companies 
strive for and it is supposed, when obtained, to further still 
reduce the cost of the insurance. There Is no reason why 
you should be called upon to contribute toward the losses 
to insurance companies caused by such fearful disasters as 
that in San Francisco—that is to say, to contribute dis- 
proportionately to the necessary cost of your own class of 
hazards. The reason for s large losses, of course, lies 
in the piling up of underwriting on so much insurable value 
in a restricted district. 

Another advantage which you have is that interinsurance 
should be confined to one line of business. I can go around 
your plants and make a good standard between two saw 
mill plants which will closely indicate the relative fire 
hazard involved. It will still be lame, but still we could 
do something toward it. I would, however, have a hard 
time in determining what the difference in rate should be 
between a powder mill and a saw mill plant, or between 
a representative office building in a congested city district 
and such a saw mill plant. There is where the oppor- 
tunity comes in to be sure that none of the risks are going 
to suffer in comparison with others. People in the same 
class can formulate that fairly well, as plants may be 
rated with a fair degree of proportionate fairness. It is 
simply a question of maintaining fairness one to another, 
the same thing that would be secured if the plants were all 
owned by one person. So I think it is a great advantage 











ince 
Ipon 
as 





cost 


that 


acts. 
‘tain 
"2 
plicy 
ther 
can 
t he 
hich 
lieve 
onto 
ther 
ibut- 
have 
con 
ther 
rent 
pol 
lent, 
ning 
him 


ness 


Con- 
Dry- 
oner 
1 of 
pur- 
tion 
1am- 
dint, 


‘ause 
ssity 
ation 
well 
neys, 
this 
fully 
man 
anity 
rt to 
right 
ever 
rgely 
france 
perty 
y of 


yners 
that 
1dred 
ether 
tural 
> are 
Gen- 
anies 
still 
why 
osses 
rs as 
. dis- 
is of 
, lies 
value 


rance 
‘ound 
saw 
» fire 
could 
hard 
ld be 
tween 
strict 
yppor- 
going 
same 
iy be 
It is 
other, 
re all 
ntage 














JuLy 21, 1906. 


AMERICAN LUMBERMAN. 


435 





to confine the under-alliance to plants producing timber or 
lumber or some such lines as would not give any greater 
chance of fire occurring in one risk than in another in 
proportion to the rates paid. 

Stock Company Rates. 

I do not know whether the stock company rates are too 
high or too low. I will say further that under inter- 
insurance there might occur some period during which fires 
might bunch themselves so as to cause the cost to be more 
than the stock companies were charging. It is, however, 
largely true that such periods of excessive fire losses would 
be followed by comparative freedom from fires. 

I am not here, however, to say that rates are too high or 
too low, but I am here to say that under this plan with 
this method of accounting it is an absolute yard stick which 
determines positively the lowest figures the insurance can 
be produced at. If, therefore, within a given year the stock 
company rates for that period of time were less than the 
cost of insurance under this plan it would simply prove 
that their rates were loo low. If, on the other hand, we 
assume that their rates are unnecessarily high, as is the 
general impression, and if the result of a_ given period 
shows that the net cost of insurance under this plan is less 
than stock insurance, it simply proves successfully that 
their rates during that period of time were too high. 

Under interinsurance as I conduct it each subscriber 
becomes a policy holder and an underwriter simultaneously. 
It so works automatically that no man is ever at any 
moment doing for another more than the other fellow 1s 
doing for him. It is the only system that produces that 
equity. 

Method of Conducting Business. 

This exchange is supervised by an advisory committee 
appointed annually by the subscribers. It has been running 
now about a year and a half. There is only one definition 
for the place occupied by me. I am merely the servant of 
the people who are in it. They are paying the fire losses, 
I am not. Then it is your right and your privilege if you 
come in that you should direct it. We have provided in 
our power of attorney that this advisory committee has 
supervision of the affairs of the exchange. You select them 
each year to look after your interests. They act as a court 
of last resort. Any dissatisfaction that may exist with the 
attorney on the part of the subscriber he can bring on an 
appeal before the advisory committee and a ruling of that 
committee is mandatory upon the attorney-in-fact. There 
is no getting away from the proposition that this is a 
manufacturing lumbermen’s enterprise and that it is going 
to be worthily conducted. It complies with the fundamental 
principles as they have never been complied with in pro- 
ducing indemnity. When you get indemnity at cost you 
are doing as well as you can expect. You may be able to 
buy some necessary article of supply below cost as a special 
bargain but when you can buy it at cost you think that 
you are doing pretty well, thank you. You ought to be 
satisfied with that in insurance, having first satisfied your- 
self regarding its management and that all will share 
equally in both the profits and the benefits. 


The chair expressed the thanks of the meeting to 
Mr. Epperson for his interesting talk. 

The Lumberman’s Underwriting Alliance, of which 
Mr. Epperson is attorney and manager, has its offices 
at Kansas City, Mo., and the advisory board above 
referred to as controlling its officers consists at the 
present time of the following well known lumbermen, 
whose names are a guaranty not only of reliability 
but of a high order of intelligent supervision: 

R. H. Downman, New Orleans, La. 

«(. W. Gates, St. Louis, Mo. 

hk. A. Long, Kansas City, Mo. 

N. W. McLeod, St. Louis, Mo. 

W. C. Perry, Kansas City, Mo. 

Hi. H. Wheless, Alden Bridge, La. . 

J. B. White, Kansas City, Mo. 


Chicago an Ideal Summer Meeting Place. 

J. A. Freeman: ‘There is a matter I want to speak of 
which I think is in the minds of all of you. We have, in 
the many years we have been meeting, had frequent occasion 
to remark upon the comforts or discomforts of our place of 
meeting, especially in the summer time, for we found it 
difficult always to adjust ourselves to the right kind of 
climate and the right sort of conditions for a pleasant and 
profitable summer meeting. I think it must be in the minds 
of everyone present at this time that we have finally struck 
the right spot. [Applause.} It is ideal. I think if any 
of us were given a contract to spend all the money the 
association could raise and to have all the opportunities 
that could be afforded to select an ideal place for a summer 
gathering for business consultation, we could not improve 
upon what we have here. Now, if that be true and we be 
as wise as we would like to appear, I think that we should 
resolve that we repeat the dose. To that end I move that 
we express to the board of directors our gratification ove 
the selection of this point for a summer meeting and 
urgentiy request that cur next July meeting be held at the 
same place. 


The chair expressed his personal gratification that 
the motion had been offered and it was seconded by 
©. R. North and unanimously carried. 


Report of Committee on Conference. 


J. A. Freeman as chairman of a committee on con- 
ference with Chicago retailers reported verbally as 
follows: 


Mr. Freeman: At the request of a committee appointed 
by the association of Chicago retail dealers we met them 
this morning and discussed some of the matters over which 
they are disposed to complain a little at this time. We 
had a fine opportunity to give them some very sage an’ 
fatherly advice, from our standpoint, which we will trust 
will be profitable for all of us, some day. At the same 
time we recognize that there are some difficulties attending 
the situation from their standpoint that are worthy of our 
consideration. Chicago, like a number of other markets, is 
not so easily disposed of as is the general trade of the 
country in the promulgation of grades and the adjustment 
of common differences that naturally arise in the sale of 
lumber. It is much easier to prescribe those for what we 
call the general yard trade than for the special conditions 
that obtain in our large cities sometimes. 1n the first place, 
nearly every large city has grade specifications and rules of 
its own adoption that we have been wont to consider rather 
far from our own ideas sometimes. There are some dif- 
ferences there that are not easily adjusted in case of com- 
plaint. On the other hand, there are building inspection 
rules obtaining in cities that do not obtain throughout the 
country trade usually. We may sometimes ship lumber that 
would be acceptable for other purposes which, sent to a 
large city, becomes almost useless in the hands of a dealer 
there because of the building inspection regulations. It is 
along that line that this complaint most largely centers. 

Complaint of Chicago Retailers. 

sefore reading their communication I want to discuss a 
little farther some of the conditions that they presented to 
us. An extreme case (I assume it was an extreme case 
though they said they have other instances closely approach- 
ing it) was one in which a car of 2x6, 10’s and 20's, was 
ordered which, I presume, was to be used for car decking 
or something of the kind. Now, under the rules, we would 
assume that we were to ship 15% inch thickness under 





No. 1 common stock. As this was shipped in the rough, 
however, the thickness should have been 1% inch. There 
was 13,500 feet of lumber invoiced in this car and by the 
actual measurement there was only about 9,000 feet In the 
car. There was a considerable number of 1% inch pieces, 
quite an amount of 1% inch and some 1% inch, but by 
measuring the actual amount there was something over 
9,000 feet. 

Now under the rules the pieces 1% inch thick shall be 
accepted as No. 2, provided it be otherwise as good as No. 
1 common. This is a very good, substantial rule for the 
general yard trade, because a No. 1 piece that is 1% inch 
thick is a better piece than 1% inch thick that is strictly 
No. 2 grade; but these people have a_ building inspection 
that will not permit that piece to go in at all. Many of 
them do not handle a regular line of No. 2 stock. There- 
fore they would practically have no use for it. Then they 
would be paying for the lumber at a difference of $1.50 
below what they ordered, which is no equitable compensa- 
tion for the loss they sustain. 

Cause of the Difficulty. 

Our suggestion was that it would be necessary for them 
to correct the evil themselves by buying of the right kind 
. and by stipulating, by special contract, tn che 
order. 

Now, I apprehend that the difficulty has largely arisen 
on shipments bought from parties who not only manufac- 
ture themselves but also buy and sell the product of other 
mills. ‘The greatly increased number of small mills in the 
last ten months has thrown upon the market a large 
amount of stuff being bought and shipped to such markets 
as this, that is very imperfectly manufactured, and the 
probabilities are that the difficulty arises in this way. 

These gentlemen decry as largely as we have done or can 
do the practice of selling cars in transit. The probabilities 
are that the difficulties have arisen from the purchase of 
cars in transit. and if they can help us to do away with 
that practice we can perhaps help them to avoid the other 
evil. The communication is as follows and we, as a com- 
mittee, concur in a general way with the sentiments 
expressed : 

Some yellow pine manufacturers have been ship- 
ping lumber into the Chicago market that does net 
conform with the standard rules for thickness and 

‘grades as adopted by your Manufacturers’ associa- 

tion. The Chicago Lumbermen’s Association has 
been receiving stock so shipped, making individual 
complaints thereto. It desires now as an associa- 
tion to protest against the methods of some of the 
manufacturers, and urges that your association 
adopt such recommendations as will correct the 
evils now existing and urge that lumber must be 
shipped standard sizes and grades. If not shipped 
as to standard size, that same must be tallied on 
the basis of the actual contents. For exampie, 
2x12—16 bought standard size contains 32 feet, 
shipped 1%”x12—16 contains 24 feet, should be 
received and tallied as 24 feet instead of being 
classified as No. 2 stock as per your rules of 
grading No. 84 and tallied as 32 feet; that lumber 
shipped on orders for standard grade must conform 
to your association’s rules of grading, and that if 
same is not so shipped the dealers in this market 
will not receive it; that Chicago lumbermen pro- 
test against the practice of putting cars in transit 
and unloading in this market at any price that 
the stock will bring, as this practice greatly de- 
moralizes the market both in a wholesale and 
retail way; that we urge that your association 
recommend the discontinuance of this practice. 
The Lumbermen’s Association of Chicago will co- 
operate with your association in recommending to 
its members refraining from purchasing transit 
"ars, 

Prompt Inspection of Complaints. 

These gentlemen also requested that we provide for a 
little more prompt inspection, for complaints, as sometimes 
they have to hold cars longer than is convenient or profit- 
able. 

Now this brings up a point that I think has been talked 
about a little in the board of directors’ meeting and some- 
what around among the members. I think now is a good 
time to throw it out in order that it may be disp:}:ed of at 
the next meeting. It is a fact that the inspection depart- 
ment is hampered by reason of the large number of com- 
plaints that are being made and very largely on just this 
class of shipments by parties who buy the lumber of Tom, 
Dick and Harry. It has been suggested that the association 
adopt a rule that it will not go to the expense of inspecting 
lumber over which it has no control in the original grading 
at the mill. In other words, if I want to buy a car of 
lumber from some unknown man back in Arkansas the 
association is not going to protect me on the inspection. 
Just at this time this would possibly be radical action, but 
in the end we are going to come to the point where we are 
not going to recognize as standard lumber any except that 
over which we have some sort of control in manufacture. 

Considering this question, the real merit of the question 
is what a piece of lumber should be tallied at that comes 
into the Chicago market. The committee weuld not be will- 
ing to commit themselves to the request of the Chicago 
lumbermen entirely, if I understand the sense of the com- 
mittee right. However, we do recommend that the lumber- 
men shall protect themselves against the shipment of this 
class of lumber in their methods of ordering and their 
method of selecting men from whom to purchase lumber. 


In Accord With Chicago Retailers. 


Re-reading the portion of their communication re- 
questing this association to use its influence with its 
members to ship only standard sizes and grades as 
ordered, Mr. Freeman said: 


We have always done that and the whole effort and 
purpose of our association has always been to ship as close 
to our specifications as possible as to both grade and size; 
but in this particular class of cases these difficulties arise 
and we recognize the trouble they may have in disposing 
of the stock, and we have no right to pile upon any market 
a lot of lumber for which they have no use. But the 
remedy cannot be applied, in the judgment of the committee, 
in the way of changing our rules without making a rule 
universal for all sections, which is out of the question. We 
recommend, therefore, that the remedy be left in their 
hands in the manner of their ordering and the selection of 
parties from whom to order. 


J. W. Embree then addressed the meeting as a Chi- 
cago lumberman who is also a manufacturer of yellow 
pine lumker through his connection with the Arkansas 
Lumber Company. He said: 


I believe the position the Chicago lumbermen have taken 
is nothing but just, for this reason: Stating a case of our 
own, I ordered two cars 2x10-—-16, standard. They came in 
here all the way from 14 to 1% inch, not to exceed 10 
percent of the latter thickness. The parties shipping in 
sisted on our taking it as No. 2, an allowance of about 
$1.50. That was a great hardship as it is impossible in 
this market to get architects to receive anything thinner 
than 1% inch. It has really been a very hard problem to 
get them to receive 1% inch stuff as we have been accus- 
tomed to 1% inch and 2 inch stuff from the north. They 
absolutely refuse to allow anything less than 1% inch 
stuff to go into buildings in this town. The only thing we 
do with that piece stuff is to dress it to 1% inch and 
work it into cheap flooring or something else that we do 
not have any use for. 


Universal Dictation of Rules. 

D. A. Kendall: While in St. Louis last Sunday a proml- 
nent lumberman came to me on this same subject and said 
they were going to have a committee here to confer with 
our committee on this same subject. It is a mistake that 
the Chicago men cannot handle No. 2 dimension. I have 
shipped one of the parties who has appeared here several 
million feet of No. 3 white pine dimension. If he handled 
that, why can he not handle No. 2 yellow pine dimension ? 
If we have got to allow every association to dictate to our 
grading rules committee, where would we be? If they have 
got to have a certain thickness why do they not specify it 
in their orders and if they want to buy of men who ship 
1% inch lumber, why make the people who do not do that 
come under their rules? 1 move that the matter be laid 
upon the table. 

J. A. Freeman: I very seriously object to this disposal 
of the matter. We have done it once before this morning 
to my very great dislike, and if every boay of respectable 
gentlemen which presents a communication ‘has to have it 
laid upon the table, | want to enter my emphatic protest. 
It may be that we are not able properly to afford these 
people the remedy for the difficulty. It is true, and I want 
to say it with emphasis, that while I don't ship, and. I 
cannot remember for two years having shipped a car of 
lumber to a regular dealer in the city of Chicago, I do 
contend that they are as fair a lot of men and generally 
disposed to meet us and coéperate with us for the better 
ment of the whole industry as are to be found anywhere 
on the face of the earth. A number of them, like Mr. 
Embree, are themselves largely interested in the manufac 
ture of yellow pine, and I believe that they at least con- 
ceive that they have a grievance. I believe that the remedy 
practically lies in their hands, but 1 do object to the 
disposal of it in this way, which is simply another way of 
saying, “We have no use for you in our courts.” 


No Reflection Intended. 

DD. D. Kendall: I object to the implication of Mr. Free- 

man’s remarks that any reflection was intended on the 
people of Chicago. We have done business with Chicago 
people for a gocd many years. I never had a dispute with 
one of them, but I object to the manufacturers of yellow 
pine allowing any association to dictate to us about our 
grades. If we do not know enough to make our own grades 
and run our business, we had better quit. 
_ Silas W. Gardiner: I think the Chicago people are right 
in this matter. Mr. Kendall's remarks about No. 3 white 
pine piece stuff do not apply. It is not the defects they 
object to but to stock that is thinner than the standard 
size, which they did not get in the No. 3 white pine. If 
the architects here refuse to use lumber specified at 2 inch 
that is less than 1% inch I don’t think we ought to ship 
that kind of lumber here. If we do ship it under an order 
for 2 inch I think the proposition perfectly fair if we ship 
only 1% inch lumber that it shall be measured at that 
thickness. 

I. H. Fetty: We ship a great deal of lumber in here and 
the case that Mr. Embree referred to was probably a car of 
thin stock from us. I don’t know how it happened as it is 
rather unusual with us. I came to Chicago and looked at 
that lumber myself although we had a man here who had 
reported the stock was thin. I settled on a basis of 1% 
inch count, but I would not want to have the association 
adopt a rule forcing all manufacturers who ship thin lumber 
to invoice it at actual count. I think that an individual 
matter. We settled on that basis and considered it a favor 
because the lumber ran from 14 to 1% inch in thickness. 
I would not force any manufacturer to live up to any 
specifications that a locgl community would adopt. I think 
if the dealers here would simply adopt some rules whereby 
they would settle on a certain basis, then the manufacturers 
would know about what trouble they would get into if they 
did not come up to their own specifications. I think that 
the recommendation of the committee is correct not to take 
any specific action. 

Scope of the Association. 

J. A. Freeman: The Chicago men stated that unless 
relief were offered they would all refuse to buy thin stock 
shipped to the market and compel it to be loaded up and 
shipped out. We said “Amen!’’ The average manufacturer 
shipping his own lumber is having little trouble. If a fel 
low is, we are perfectly willing he shall have the trouble, 
but the yellow pine association, big as it is, is never big 
enough to refuse to meet other gentlemen on any complaint 
of inequality or inequity. [Applause.] 

I A. Kendall: I think from the previous speaker's 
remarks that he is in sympathy with my motion; only it 
was not worded just to suit him. If he will reword the 
motion so that it will lay the matter qn the table without 
making it look that way, I shall be pleased to have him 
do so. [Laughter and applause. ] 

Mr. Gardiner—Do I understand then that the gentleman 
withdraws his motion to lay on the table? 

Mr. Kendall—I do not withdraw it but I want to change 
the wording so that it will not be objectionable and yet so 
that the people will understand that we do not pay any 
attention to it. [Laughter.] If we allow Chicago people 
to refuse 1% inch thickness in No. 2 piece stuff we are 
entitled to give every retail man in the country the same 
thing. There is no half way business with it. Right is 
right and we have got to do either one thing or the other. 

Mr. Gardiner—I don’t think we should ask the little re- 
tail man to take the 1% inch stuff measured as 2 inch. 

J. A. Freeman—-I apparently have failed to make myscif 
understood in this matter. The committee intended to 
recommend that we receive the communication from the 
Chicago gentleman in the spirit in which it was offered, 
that we appreciate the difficulties, and that the remedy is 
in their own hands and that they niake specific specifications 
in ordering their lumber. 


The recommendations of the committee were 
adopted. 
Address for the Forest Service. 
William L. Hall, of the federal forest service, was 
then introduced and said: 


Mr. Hall—While the most pleasant relations have existed 
for a long time between the forest service and this associa- 
tion, I have never before had the privilege of attending one 
of these meetings. It is a great pleasure to be here for a 
few moments this morning. I attended a few days ago 
what I regard as a most significant meeting, at Niagara 
Falls. It was a meeting held by the various users of hick 
ory in one form or another, principally representatives of 
vehicle woodstock manufacturers. That meeting was dis- 
tinctive as the first meeting of any body of men who came 
together solely to look at their supply ef wood ; so far as I know 
there has been no other meeting of the kind in the country. 
The hickory men believe, or at least they brought out in 
their meeting, that they expect their supply to last only 
twelve to fifteen years. ‘Ihat may not represent the situa- 
tion exactly: I have no estimate to make myself, but that 
is their idea, and they perhaps are in closer touch with 
their situation than any of the rest of us are. That simply 
illustrates the point that we are approaching a_time look- 
ing toward the lessening of our supply in a good many dif- 
ferent kinds of woods. ‘The hickory men seem to be closer 
to a reduced supply than any other classes; but there is a 
time coming, and a good many of us shall probably see it, 
when there is going to be a drawing in on the production 
of the lumber, and a drawing in of its use because of the 
way you supply it. 

Future of the Timber Supply. 

That being the case, it is proper for you to look forward 

to means whereby we can lengthen out the supply just as 
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much as possible. We should begin, of course, in these 
products where the end looks nearer than in other prod- 
ucts; but one and all, as people concerned in the manufac- 
ture and use of wood, should be looking toward those 
methods and those actions which will lengthen out the 
supply. 

As representatives of manufacture, I take it none of you 
are anxious to come to the end of commercial lumber man- 
ufacture You want it to go on and on, though you realize 
that in many products we are cutting faster than the wood 
is growing. 

Now there are two or three things that can be done. One 
is that we ought to know immediately more about the 
actual qualities of the different kinds of wood, in order that 
each wood may be turned into the channel of its best uses. 
We know a great deal about a number of the different yellow 
pines you handle; but we don’t know nearly as much as 
we ought to know as to the particular uses these representa- 
tives of the yellow pine are each best for; we know still 
less about the other white woods, the other conifers than 
yellow pine. So practically the field is open but little 
has been done in it. 

Now there is another thing we should know when we use 
timber—how to handle and treat it so as to make it last as 
long as possible. There is absolutely no good sense or 
reason in using a yellow pine or oak or any kind of tie in 
a way where it will last only six years, if it can by a 
reasonable expense of treatment be made to last twelve or 
fifteen years; unless the expense more than outweighs the 
extended life, which it does not. 

Economical Uses of Timber. 

The third point is how to use just as much of the tree 
us We possibly can: how to save that waste which comes in 
the woods, and which comes from manufacture in the mills. 
and then again in the remanufacture of the final wooden 
product. You know better than I that there is a good deal 
of waste in all these lines. <A representative of the Ameri- 
can Telephone & Telegraph Company stated to me _ that 
when the planks were sawed into billets and the billets 
turned into cross arms, the cross arms represented only 23 
percent of the wood they started out with in the plank. 
They had a loss of 77 percent in making those planks into 
the form they wanted. ‘That waste occurs all along the 
line and particularly along the lines suggested by your 
president. At the last session of congress a bill was pro- 
posed in the senate appropriating $100,000 for establishing 
a laboratory for the more thorough testing of the qualities 
of woods and the treatment of woods, and the various pro- 
eesses for the utilization of waste in wood production, by 
wood distillation or otherwise. The bill failed to pass, 
largely because it was late in the session and there was no 
time to consider it thoroughly: but it did awaken a great 
deal of interest on the part of lumber users and to some 
extent on the part of lumber manufacturers in so far as it 
was called to their attention. This meeting at Niagara Falls 
decided to take the matter up with other associations, with 
users of wood and lumber producers, and to see if congress 
would not appropriate at the next session money enough 
to establish a laboratory at Washington such as is needed to 
work out these problems for the lumber manufacturers. It 
is just that which I want to lay before you. I feel there 
is a great deal of good obtained by the forest service work- 
ing with the associations of various kinds engaged in the 
making and use of woods, and I believe we can do a great 
deal if we can have a laboratory where we can get at these 
problems in a finer way than at your plant, afterwards test- 
ing in a practical way at your plants the results as there 
worked out. 

Recommends Governmental Appropriation. 

I hope the movement will go forWard. It is not a forest 
service matter, because the forest service is only an agent 
in this thing. It belongs practically to those men who make 
and use wood in its various forms. So if this matter 
appeals to you I think it would be a good thing if you 
would coéperate with those who are taking the matter up in 
asking the next congress for an appropriation of this 
amount, upwards of $100,00 and perhaps $200,000. If you 
are favorably inclined, I would suggest that you simply 
instruct your officers to coéperate in this matter. If you 
don't think well of it, of course the matter should be 


dropped right here. However, all with whom I have talked 
the matter over generally believe it to be a good thing. I 
have yet to find a person to cry down the proposition. 

This is all I wanted to bring before you and I thank you 
for the opportunity of doing so. 

J. A. Freeman moved that the meeting express its 
appreciation of the work that is being done by the 
forest service, and that it request its officers to co- 
operate with the forest service in every effort which 
it kas making and especially in this matter of pro- 
curing an appropriation for the laboratory equipment 
which was so much needed in the work. 

This motion was unanimously passed and there be- 
ing no further business before the meeting, adjourn- 
ment was had. 

The Attendance. 


W. B. Arnold, William Cameron & Co., St. Louis, Mo. 

William E. Barrett, William E. Barrett & Co., Chicago, Il. 

O. L. Bonway, Natalbany Lumber Co., Brookhaven, Miss. 

T. E. Blood, Stotz Lumber Co., Louisville, Ky. 

S. H. Bolinger, S. H. Bolinger & Co., Ltd., Bolinger, La. 
” W. C. Bowman, Bowman- Hicks Lumber Co., Kansas City, 
10, 

Frederic T. Boles, Lord & Bushnell Co., Chicago, Ill. 

L. A. Boyd, Henderson-Boyd Lumber Co. Richburg. Ala. 

A. F. Brady, Lacy-Gores Lumber Co., Pinnacle, Ark. 

I. C. Brewer, A. P. Brewer Lumber Co., St. Louis, Mo. 

Oliver O. Bright, Little Rock, Ark. 

R. E. Browne, W. R. Pickering Lumber Co., Kansas City, 
Mo. 

W. Burnet, Horse Shoe Lumber Co., Nashville, Tenn. 

= H. Cahall, Wisconsin Timber & Lumber Co., Chicago, 
Ill. 

R. C. Campbell, Alf Bennet Lumber Co., St. Louis, Mo. 

Frank Chester, Bluff City Lumber Co., Pine Bluff, Ark. 

N. H. Clapp, jr., Southern Lumber Co., Warren, Ark. 

Ed. C. Crossett, Jackson Lumber Co., Lockhart, Ala. 

k. 8S. Crossett, Crossett Lumber Co., Davenport, Iowa. 

“eee D. DePew, E. W. Gates Lumber Co., Yellow Pine, 


7 W. Embree, Arkansas Lumber Co., Chicago, Ill. 
I. II. Fetty, Central Coal & Coke Co., Kansas City, Mo. 
M. S. Fleishel, Colonial Lumber Co., Gulf Land & Lumber 
, St. Louis, Mo. 
). E. Forgens, Turnbull-Joice Lumber Co., Chicago, Ill. 
I. H. Foster, Wisconsin & Arkansas Lumber Co., Malvern, 
Ark. 
J. A. Freeman, Freeman-Smith Lumber Co., St. Louis, Mo. 
Kk. A. Frost, Frost-Trigg Lumber Co., Shreveport, La. 
Cc. C. Gates, Gates Lumber Co., Wilmar, Ark. 
W. L. Goodnow, assistant secretary Yellow Pine Manu- 
facturers’ Association, St. Louis, Mo. 
Hi. M. Graham, Stuart Lumber Co., Brinson, Ga. 
Cc. L. Gray, C. L. Gray Lumber Co., Meridian, Miss. 
E. C. Grossbeck, Stearns Lumber Co., Stearns, Ky. 
W. E. Guild, Finkbine Lumber Co., Wiggins, Miss. 
d. De Henderson, Henderson Lumber Co., Sanford, Ala. 
S. W. Henderson, Angelina County Lumber Co., Keltys, 


Co. 
1D 
I 


Tex. 
George R. Hicks, Bowman-Hicks Lumber Co., Kansas City, 


Mo. 
- H. Hinton, Camp & Hinton Lumber Co., Lumberton, 
Miss. 

G. C. Hixon, Sumter Lumber Co., Sumter, Ala. 

W. S. Hollister, Twin Tree Lumber Co., Maplesville, Ala. 

Cc. D. Johnson, Frost-Trigg Lumber Co., St. Louis, Mo. 

I, L. Johnson, jr., Chicago, III. 

A. W. Joice, Stotz Lumber Co., Louisville, Ky. 

John L. Kaul, president Y. P. M. A. and Kaul Lumber 
Co., Birmingham, Ala. 

D. A. Kendall, Sawyer & Austin Lumber Co., Pine Bluff, 


Ark. 
T. S. Kyle, the Kyle Lumber Co., Gadsden, Ala. 
IF. H. Lathrop, Lathrop-Hatten Lumber Co., Birmingham, 


a. 
R. A. Long, president Long-Bell Lumber Co., Kansas City, 
Mo. 


sata Loranger, Genesee Lumber Co., Genesee, La. 
x M. Luce, Lue edale, Miss. 
W. z. MacKenzie, MacKenzie & Co., Madison, Wis. 
J. R. McLane, Alabama & Florida Lumber Co., Noma, Fla. 
S. H. McLaughlin, Pearl River Lumber Co., Brookhaven, 


Cc. J. Mansfield, Arkansas Lumber Co., Warren, Ark. 

D. H. Marbury, the Marbury Lumber Co., Marbury, Ala. 

Cc. I. Millard, Chicago Lumber & Coal Co., St. Louis, Mo. 

i. L. More, Horse Shoe Lumber Co., River Falls, Ala. 

W. T. Murray, Fordyce Lumber Co., Fordyce, Ark. 

M. B. Nelson, Long-Bell Lumber Co., Kansas City, Mo. 

C. R. North, J. E. North Lumber Co., Bond, Miss. 

M. F. Parker, Industria] Lumber Co., Beaumont, Tex. 

A. C. Ramsey, George W. Miles Timber & Lumber Co., 
St. Louis, Mo. 

Charles A. Sands, San Francisco, Cal. 

E. Sheldon, T. H. Garrett Lumber Co., St. Louis, Mo. 

George K. Smith, secretary Yellow Vine Manufacturers’ 
Association, St. Louis, Mo. 

Frank N. Snell, Milwaukee, Wis. 

J. W. Stephenson, Hand Lumber Co., Bay Minette, Ala. 

George Swartz, E. G. Swartz Co., Swartz, La. 

Cc. S. Vider, Miller & Vider Lumber Co., Beaumont Saw 
Mill Co., Peach River Lumber Co., Galveston, Tex. 

R. P. Vincent, Robinson Lumber Co., Indianapolis, Ind. 

J. W. Wagner, the Robert H. Jenks Lumber Co., Cleve- 
land, Ohio. 

T. J. Warren, chief inspector Y. P. M. A., St. Louis, Mo. 

Charles Wolflin, Enochs Bros., Fernwood, Miss. 

A. C. List, George T. Nickle Lumber Co., Chicago, Ill. 

Lewis Doster, secretary Hardwood Manufacturers’ Asso 
ciation, Chicago, Ill. 

Ed Bower, Eagle Lumber Co., Eagle Mills, Ark. 

KE. F. McNair, A. W. Stevens Lumber Co., Chatawa, Miss. 

A. Trieschmann, Crossett Lumber Co., Crossett, Ark. 

F. E. Worden, Oshkosh, Wis. 

Charles 8. Keith, Central Coal & Coke Co., Kansas City, 





Mo. 

Tom Moore, the Moore Company, St. Louis, Mo. 

A. J. Neimeyer, Saginaw and Bienville Lumber Cos., St. 
Louis, Mo. 

Frank Neimeyer, Saginaw Lumber Co., Saginaw, Ark. 

G. J. Pope, D. 8. Pate Lumber Co., Chicago, II. 

Cc. M. Smalley, Chicago Lumber & Coal Co., Chicago, Ill. 

B. C. Bowman, Bowman-Hicks Lumber Co., Kansas City, 
Mo. 

F. R. Pierce, Louis Werner Saw Mill Co., St. Louis, Mo. 

George D. Lindsey, Southern Lumber Co. (Warren, Ark.), 
Davenport, Iowa, 

Fred Wyman, Southern Lumber Co. (Warren, Ark.), Dav 
enport, Iowa. 

M. R. Richardson, Southern Lumber Co. (Warren, Ark.), 
Davenport, Iowa, 

Silas W. Gardiner, Eastman, Gardiner & Co., Laurel, Miss. 

D. A. Kennedy, Trinity County Lumber Co., Groveton, 


Tex. 


Visitors. 
Among the visitors were: 


I.. L. Barth, Edward Hines Lumber Co., Chicago. 

S. G. Blalock, John A. Cox Lumber Co., Indianapolis, Ind. 

R. C. Brady, St. Louis, Mo. 

E. H. Brown, Star Union and Pennsylvania lines, Louis- 
ville, Ky. 

M. L. Brown, Chicago, Il. 

Edward Browne, 1018 Chamber of Commerce, Chicago, Ill. 

P. C. Hostler, Chicago, Ill. 

John H. Jenks, Robert H. Jenks Lumber Co., Cleveland, 
Ohio. 

J. Oppenheimer, Kelly Foundry & Machinery Co., Goshen, 
nd. 


Jay LL. Peck, Indianapolis, Ind. 

G. W. Schwartz, Vandalia railroad, St. Louis, Mo. 

G. W. Stahlman, Star Union Line, Pennsylvania Company, 
Memphis, Tenn. 

N. A. Gladding, FE. C. Atkins Co., Indianapolis, Ind. 

W. L. Reeder, Fort Wayne, Ind. 

EF. lL. Roederer, Big Four route, St. Louis, Mo. 

A. W. Wylie, Howard D. Casey Co., Chicago, I1l. 





GEORGIA AND FLORIDA MILLMEN IN ONE ASSOCIATION. 


Tirton, Ga., July 17.—The regular meeting of the 
Georgia Interstate Saw Mill Association was held in 
the Continental hotel, Atlantic Beach, Fla., Monday, 
July 16. This meeting has been looked forward to with 
considerable interest by reason of the present condi- 
tion of the dressed lumber market, and also the merging 
of the Georgia Interstate Saw Mill Association into the 
Georgia-Florida Saw Mill Association, Incorporated. 
The attendance was possibly larger than at any previous 
meeting of the organization. 

The Attendance. 

President Tift called the meeting to order and on 
call of the roll the following were found to be present: 
Hf. IL. Tift, Tifton, Ga. 

J. B. Conrad, Bond Lumber Co., Glenwood, Fla. 
I. BE. _Waymer, Otter Creek Lumber Co., Jacksonville, Fla. 

J. Lee Ensign, Ensign- Oskamp Co., Ocilla, Ga.; Georgia- 
I leri@n, Mill Co., Alton, Fia. 

. B. Stillwell, Southern Pine Co. of Georgia, Savan 
nah, Ga. 

J. J. L. Phillips, Phillips Lumber Co., Tifton, Ga. 

I’. I). Phillips, Fender, Ga. 

A. B. Hollingsworth, Hollingsworth & Fletcher, Tifton, Ga. 
R. H, Knox, The Mill-Haven Co., Savannah, Ga. 

W. Hl. Baskins, Adel Manufacturing Co., Adel, Ga. 

C. W. Smith, Jasper Manufacturing Co., Jasper, Fla. 

J. 1. Stokes, Southern Lumber Co., Tifton, Ga. 

J. M. Mathews, Stetson Lumber Co., Macon, Ga. 

lL. M. Kinsey, Red Cypress Lumber Co., Pretoria, Ga. 

W. M. Coon, Ensign Lumber Co., Tifton, Ga. 

t. O. Carter, Carter & Eatman, Glory, Ga. 

Gi. KE. Pickett, T. R. Pickett & Son, Newberry, Fla. 

W. L. Perkins, W. L. Perkins & Co., Jennings, Fla. 

T Williams, Sumner & VPounds Lumber Co., Moul- 


T. N. Sumner, Sumner & Pounds Lumber Co., Moultrie, Ga. 

John W. Zuber, Sumner & Pounds Lumber Co., Atlanta, Ga. 

«i. A, Arthur, Touraine Mills, Touraine, Ga. 

(. Strickland, Strickland Lumber Co., Kathleen, Fla. 

(. E. Melton, Micanopy, Fla. 

Rh. M. Garbutt, Smith, Garbutt & Co.. Lyons, Ga. 

I), W. MeArthur, Florida Land Co., Montbrook, Fla. 

Rh. H. Paul, East Coast Lumber Co., Watertown, Fla. 

Rt. Penington, Penington & Evans, Barfield, Ga. 

A. B. Ligon, G. S. Baxter & Co., Jacksonville, Fla. 

k. L. Vickers, Adel Lumber Co., Tifton, Ga. 

}D. G. Coit, Cummer Lumber Co., Jacksonville, Fla, 

«. H. Tedder, Tedder-McLeod Co., Terrell, Fla. 

T. E. Phillips, Staunton Lumber Co., Fender, Ga. 

M. W. Garbutt, Garbutt Lumber Co., Wright, Ga. 

George T. Betts, J. S. Betts Co., Ashburn, Ga. 

J. J. Robinson, Bayard, Fla. 

I. S. Smith, Gorman & Huggins, Tazewell, Ga. 

k. C. Bridges, Oglesby Lumber & Manufacturing Co., 
Quitman, Ga. 

Joha J. Earle, Florala Saw Mill Co., Paxton, Fla. 

L. Johnson, St. Marys, Ga, 


W. Pike, Wadley Lumber Co., Ambrose, Ga. 

‘seman L. Camp, R. J. & B. F. Camp Lumber Co., White 
Springs, Fla. 

T. H. Calhoun, MeMillan & Co., Beach, Ga. 

H, A. Brown, Richland, Fla. 

M. P. Smith, Bradford Lumber Co., Lawtey, Fla. 

W. G. Haire, Suwanne Saw Mill Co., Live Oak, Fla. 

Joe S. Reef, Suwanne Saw Mill Co., Live Oak, Fla. 

. L. Smith, Quitman, Ga. 

W. H. Murphy, jr., Malloy-Murphy Co., Boyd, Fla. 

Cc. E. Tufts, Seminole Cypress Co., Harney, Fla. 

I’. B. Stubbs, Aripeka Saw Mills, Fivay, Fla. 

W. S. Yearwood, Melrose Manufacturing Co., Melrose, Fla. 

Kk. C. Harrell, secretary Georgia-Florida Saw Mill ASssocia- 
tion, Tifton, Ga. 

Forestry Experiment and Car Equipment. 

The first matter called to the attention of the meet- 
ing was a proposition from the Forest Service made by 
Dr. G. F. Wilson, of Poulan, Ga., to furnish an expert 
to conduct experiments on sap pine and sap shingles. 
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The Forest Service agreed to conduct experiments and 
Dr. Wilson requested the association to take the matter 
up with a view of having these tests made. 

The first committee report was made by President 
Tift, who is also chairman of the Georgia railroad com- 
mittee, with reference to the car equipment bill which is 
now in the Georgia legislature. President Tift stated 
that he had instructed the secretary to address letters 
to all the mills in Georgia requesting them to write 
their representatives and senators to do everything they 
could to secure the passage of this bill, and that from 
the information in hand he felt sure that the bill 
would pass the legislature if it came up. The present 
session of the legislature will be only about two weeks 
longer and everything is being done to secure the 
passage of the bill during this time. 

Report of the Florida car equipment committee was 
made by Chairman Waymer, stating that the case of 
T. R. Pickett & Son vs. the Atlantic Coast Line for 
the $1.50 allowed by the Florida law for equipment of 
flats was in more satisfactory condition than at any 
other time. The attorney representing Pickett & Son 
had notified the association committee, stating that they 
had filed a declaration of the case upon the implied 
contract that the railroads had agreed to furnish the 
equipment, the railroad attorney stating in reply that 
the railroads would not deny the furnishing of the 
standards ete., and that if the saw mill people would 
meet the constitutionality of the question, allowing the 
ase so to rest, he would not contest taking judgment 
for the amount sued. The association’s attorney, know- 
ing that the constitutionality of the law is the gist of 
the suit, agreed to it and filed a new declaratior, de- 
claring squarely on the statute. The railroad attorney 
demurred to this attacking the legality of the law, 
which demurrer was argued in the circuit court and 
the demurrer was overruled, the judge holding that the 
law was constitutional as far as the question was raised 
in the pleading. Of course the railroads will appeal, 
but it will be seen that the car equipment law in Florida 
is in much better condition than at any prior time. 


Incorporation and Labor Questions. 

The next report was from the committee to secure ar- 
ticles of incorporation. The report was made stating 
that the charter had been granted, and upon motion 
the report of the committee was received and accepted. 
In organizing the incorporated association every mem- 





LW 


sO 


av 
body 


ISS. 


on, 


nd. 


uis- 


Ill. 
und, 


hen, 


Any, 


and 
itter 


dent 
vcom- 
th is 
ated 
tters 
vrite 
they 
from 

bill 
esent 
reeks 

the 


was 
e of 
» for 
it of 
any 
Son 
they 
plied 
1 the 
that 
F 6the 
would 
g the 
rment 
know- 
ist of 
pr, de- 
orney 
law, 
: and 
it the 
raised 
ppeal, 
lorida 
e. 


re ar- 
tating 
notion 
epted. 

mem- 





JuLY 21, 1906. 


AMERICAN LUMBERMAN. 


45 





ber of the association was elected a director, and the 
old officers were reélected without change, the Georgia- 
florida Saw Mill Association taking over the assets and 
liabilities of the old organization. 

At the May meeting of the association a committee 
on immigration was appointed, which committee had 
made investigations toward securing foreign labor for 
the members of the association. The chairman of the 
committee, M. F. Amorous, had gone on to New York 
to make investigations. The report was listened to 
with considerable interest and as Mr. Amorous was not 
present, not having returned from the north, the report 


was received and placed on file. The labor proposition is 
unsatisfactory so far as the manufacturers in the south- 
east are concerned. One manufacturer in Florida has 
had to come up against a peonage proposition. 

Market Conditions. 

In regard to the present market conditions the re- 
ports of those present indicated that for special orders 
for dimension stock the prices are equally as good as 
at any time, the demand for yard stock being rather 
slow, as also is that for dressed stock, flooring, ceiling 
etc.; in fact, in the last named there seems to be prac- 
tically no demand. (The mills are making as little 


dressed stock as possible and more is being stored than 
at any time in months past; that is to say, the mills 
are unwilling to sell at a sacrifice and are building 
sheds rather than do so. Of the 140 or 150 mills in 
Georgia and Florida not more than half a dozen are 
making full time, nearly all of them reducing their out- 
put, some voluntarily and some because they cannot 
help it on account of labor and cars. The labor and 
ear situation is worse than at any other time in the 
history of the business and daily grows worse. 

The next meeting will be held in Jacksonville, Fla., 
August 28. 





REPRESENTATIVES OF THE CYPRESS MANUFACTURING INTERESTS IN IMPORTANT CONFERENCE. 


(Special telegram to the AMERICAN LUMBERMAN.) 

ATLANTIC BEACH, FLA., July 19.—At beautiful Atlan- 
tie Beach, eighteen miles from Jacksonville on the At- 
lantie ocean, the Southern Cypress Manufacturers’ As- 
sociation began its July meeting yesterday. This was 
in response to the call of June 25 by Secretary 
George E. Watson, reading in part as follows: 

At a meeting held June 11 at Atlanta it was discovered 
that although the different producing districts were selling 
in the same territory there was a decided lack of uniformity 
in grading rules, terms of sale and methods of doing busi- 
ness, and the specific purpose of the present meeting is to 
sive thorough discussion to these and other matters and 
io bring about uniformity. The Atlanta meeting took a 
long step in the right direction, as is shown by the enthu- 
siasm of all who attended that meeting, but complete suc- 
cess will come only from a very large attendance at Atlantic 
each. 

The Louisiana contingent, headed by F. A. Wilbert, 
Rk. H. Downman and 8. M. Bloss, arrived from New 
Orleans in a special train. 


THE FIRST DAY’S PROCEEDINGS. 

At 2 p. m. the meeting was called to order. Presi- 
dent Wilbert in his opening address said that these 
neetings in the south and east marked an epoch in 
the history of the cypress industry and signified the 
uniting of these sections of the country for the bene- 
fit of this important business. The wide variance 
of inspection, grading and methods of sale meant un- 
‘ertainties in business and the codperation of cypress 
nanufacturers in putting forth uniform grades of 
umber from all sections is invaluable to the trade. 


Additions to Membership. 

Chairman R. H. Downman, of the committee on 
membership, reported the election of the following 
ypress manufacturers: 

Cape Fear Lumber Co., Wilmington, N. C. 
Cummings-Moberly Cypress Co., Taft, La. 

Kiddy Lake Cypress Co., Eddy Lake, 8. C. 

Everglade Cypress Co., Loughman, Fla. 

Gardner & Lacey Lumber Co., Georgetown, 8S. C. 

Hilton & Dodge Lumber Co., Savannah, Ga. 

Williams & MecKeithan Lumber Co., Lumber, 8. C. 

Wilson Cypress Co., Palatka, Fla. 

Lightman Cypress Co., Cedar Keys, Fla. 


The Attendance. 
Representatives of all the akove were present, 
rether with delegates from the following concerns: 


Bayou Sara Lumber Co., Ltd., Bayou Sara, La. 

Bowie Lumber Co., Ltd., Bowie, La. 

Brownell-Drews Lumber Co., Morgan City, La. 

Butters Lumber Co., Boardman, S. C. 

Des Allemands Lumber Co., Ltd., Allemands, La. 

Dibert, Stark & Brown Lumber Co., Donner, La. 

Rk. H. Downman, New Orleans, La. 

Iberia Cypress Co., Ltd., New Iberia, La. 

Jeanerette Lumber & Shingle Co., Ltd., Jeanerette, La. 
Levert Lumber & Shingle Co., Ltd., Plaquemine, La. 
Lutcher & Moore Cypress Lumber Co., Lutcher, La. 
Opdenweyer Cypress Lumber Co., New Orleans, La. 

Owl Bayou Cypress Co., Cincinnati, Ohio, 

Riggs Cypress Co., Ltd., Patterson, La. 

St. Louis Cypress Co., Hlouma, La. 

Schwing Lumber & Shingle Co. 

Whitecastle Lumber & Shingle Co., Ltd., Whitecastle, La. 
A. Wilbert’s Sons Lumber & Shingle Co., Plaquemine, La. 


Experiments in Drying Tupelo. 


~~ 


0- 


Secretary Watson read the report of the Forest 
“ervice on its recent experiments in drying tupelo, 
ibstantially as follows: 


The forest service has made a successful demonstration 
kiln-drying tupelo, the experiment being undertaken in 
Operation with a lumber manufacturer in Louisiana who 
eals in tupelo, and with a wagon manufacturer in Michi- 
an. ‘The lumber was cut in the former state and shipped 
lirectly to the latter, where it was put through the dry 
iin without preliminary seasoning. Tupelo is a wood suited 
) Many commercial uses, and one to be profitably lumbered 
connection with cypress, with which timber it occurs. 

\ drawback to the use of tupelo has been the difficulty of 
easoning, since it is subject to warping, checking and 
taining in the seasoning process. Hence a demonstration 

success in kiln-drying the wood without any of these 
defects is of great value to the tupelo industry. 

In the experiments the kiln used is that known as the 
blower type, operated on the moist-air principle of drying. 

The boards in this experiment were from eight to twelve 
nches wide, one inch thick and 14 feet long. One truck 
Was piled with the cross strips 12 inches apart, and an- 
other with strips 18 inches apart. Equally good results 
vere obtained by both methods. ‘The lumber was in the kiln 
fifteen days, and when taken out was dried satisfactorily 
vithout molding, staining or stick-rotting. Only one board 
was checked as much as one foot from the end, and none 

f the other boards showed checks more than half an inch 
un length at the ends, while most were not checked at all. 
live of the boards on the top course were slightly warped. 
here was a loss of 4,200 pounds, or one-third of the green 
weight, and a shrinkage of 127.2 board feet, or 4.4 percent, 
of the original scale. 

_The method here described is that regularly used at this 
kiln in the drying of red gum, which occupied other trucks 
at the same time, Thus it was shown that the tupelo can 
be kiln-dried by the same methods that are used for the 
red gum, and with equal success. 

Chere is now in preparation Forest Service Circular 40, ¢ 
comprehensive treatment of the “Utilization of Tupelo,” 
which soon will be ready for distribution. 

3 [Editorial reference to this report will be found on page 
Er of as week’s issue of the AMERICAN LUMBERMAN.— 
“DITOR. 


Committee Reports. 

Chairmen of the committees on insurance, railroad, 
transportation, market conditions and terms of sale 
made brief reports for their respective committees. 
S. M. Bloss, chairman of the committee on market 
conditions, said that demand is noticeably better, and 
that the volume of orders accepted within the last 
four weeks was greater than in any previous similar 
period, wholesalers were buying more freely and the 
future conditions were excellent. Secretary Watson 
explaine the efforts of the traffic department of the 
association in arranging information of special value 
to the association for points east of the Mississippi 
river, and advised that a new rate book, including 
rates from such points, soon would be ready for dis- 
tribution. 

Inspection. 

Following the meeting at Atlanta, B. R. Ellis was 
appointed inspector for the association, and since that 
date has been visiting mills within the association’s 
jurisdiction. At eleven of these mills he has in- 
structed resident inspectors in regard to the grading 
rules of the association. Mr. Ellis reported that he 
had found no trouble in securing hearty coéperation at 
all points in giving minute details of various methods 
of inspection, and he found only minor differences, 
the most noticeable being in common grades. Some 
difference existed in grading shop and select; some 
mills inspected these grades one face and some two. 

Chairman Bloss brought up the question of the 
association employing two additional inspectors, who 
should first visit with Mr. Ellis the various mills in 
the association, the object being to get them entirely in 
line on inspection. He advocated that these inspectors 
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be located at two points, one in the middle west and 
the other in the east, to adjudicate disputes arising on 
any shipments made by members. Mr. Bloss referred 
to the benefit of such a policy pursued by the Yellow 
Pine Manufacturers’ Association and the Hardwood 
Manufacturers’ Association of the United States. 

After some discussion it was decided to authorize 
the committee on grading rules to employ two addi- 
tional inspectors if necessary, and locate them as 
above indicated as soon as practicable. 

The Reference Book. 

Correspondence referred to by the secretary in- 
dicated the efforts of his office to codjperate with the 
National Lumber Manufacturers’ Association in the 
compilation of a thoroughly reliable credit book. 
Three members of the association, he reported, had 
taken one-half of the bonds in that enterprise. 

This closed the first day’s conference and a recess 
was taken to allow the committee on grading rules to 
prepare its report. 


THE BANQUET. 


For the evening entertainment an elaborate banquet 
had been prepared in the dining room of the Conti- 
nental hotel, which was the headquarters for the July 
meeting. The menu was one of the tempting kind 
characteristic of this section of the south and was 
thoroughly enjoyed. About three hours were spent 
at the tables and speeches were made by all present 


touching upon all phases of the trade, and all indicat- 
ing a most hopeful feeling for future manufacture 
and sale of cypress and bay poplar. 


THE SECOND DAY’S PROCEEDINGS. 


The conference on the second day was devoted 
entirely to consideration of the reports of the com- 
mittee on grading rules and_ specifications. This 
proved to be the most interesting session, Some im- 
portant changes were made in grading rules. In the 
future in measuring and tallying random widths all 
fractions of half a foot will be counted instead of 
three-quarters as heretofore, give and take one each 
alternate half foot. A small knot was designated to 
be a knot not over three-quarters of an inch. In the 
grading rules on No. 1 shop the reference to sound 
small knots was stricken out. The grade of C finish in 
future will be known as shop finish, so that the trade 
will understand how calcuiations are made for a loss 
of 10 percent on account of defects. A grade in D 
finish to be known as A was added, providing for a 
consumption of lower grades than could be used in 
C finish. 

The most strenuous discussion of the meeting was 
held with regard to rules on siding and two recom- 
mendatiens. were submitted by 8. M. Bloss as sub- 
stitutes for the report of the committee; these were 
on B and C sidings, as follows: ° 

B may have any amount of bright sap and may have 
two or three sound knots not to exceed 12 inches in 
diameter or any other defect in weighing on thin 
edge and shake split or pin wormholes not exceeding 
in damage the three sound knots above deseribed. C 
siding may have one to five knots, the whole not ag- 
gregating over 3 inches in diameter; or knot splits or 
either defects that can be removed in two cuts with 
waste not exceeding 12 inches in length; or may have 
a small amount of stained sap and pin wormholes not 
exceeding in damage the five smali knots above de- 
scribed. 

This discussion occupied practically the whole of 
the second day’s proceedings, which concluded late 
in the afternoon. The New Orleans. delegation left for 
home at 5 o’elock tonight in a special train, The next 
meeting will ke held in New Orleans, though no date 
has yet been assigned. At that meeting the eastern 
members will be the guests of the Louisiana con- 
tingent. All in attendance declared the Atlantic 
Beach meeting a decided success, 


BABA OOOO 


BIG BURNER ORDER FOR A MICHIGAN CON- 
CERN. 


C. D, Stevens, of the Muskegon Boiler Works, Mus- 
kegon, Mich., accompanied by J. F. Callan, a represen- 
tative of the same company, arrived in Chicago Tues- 
day on their way home from a highly successful trip 
in the south during which they secured from the Wil- 
liam Buchanan interests of Texarkana, Tex., what is 
said to be the largest single burner contract ever 
written at one time. The order includes three burn- 
ers, all of the well known water-space type made by 
the Muskegon concern. 

The largest of these burners is to be erected at the 
new mill of the Trout Creek Lumber Company, at 
Trout, La., which is now being built to replace the 
mill recently destroyed by fire. This fire, by the way, 
which caused a loss of several thousand dollars on a 
mill property that had been in operation but three 
months, was attributed to an open fire similar to those 
in common use in the south. The new burner will be 
34 feet 6 inches outside diameter, 32 feet inside 
diameter and 109 feet over all. 

The second burner will be erected on the property 
of the Good Pine Lumber Company, Good Pine, La., 
a Buchanan concern which is building a mill. This 
burner will be 30 feet inside diameter, 32 feet 6 
inches outside diameter and 109 feet over all. 

The third burner will go to the Grant Land & Lum- 
ber Company, another Buchanan mill, at Selma, La. 
It will be the same dimensions as the Good Pine 
burner—30 feet inside, 32 feet 6 inches outside and 
109 feet over all. All of these burners, as stated, 
will be water-space boilers, one shell being carried up 
65 feet and the space between the two shells con- 
stantly supplied with water by a pump. The two 
shells are bound together by a special sliding bolt ar- 
rangement covered by patents of the Muskegon Boiler 
Works. 

Before they returned north Messrs. Stevens and 
Callan visited Minden, Trout and New Orleans, La., 
and other southern points, The recently enlarged 
plant of the Muskegan concern has a large number 
of other important contracts under construction at 
the present time. 
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WEEK’S RECORD OF CHANGES, 


Alabama. 

Montgomery—Articles of incorporation have been filed by 
the Willingham Door Company, giving capital as $30,000. 
T. M. Willingham is president, and W. B. Willingham, sec- 
retary-treasurer. 

Arkansas. 

Hot Springs—Valentine Miller, Charles Miller, Charles 
Metz, J. M. Kennedy and E. F. Klein have incorporated the 
Missouri Lumber Company with capital $60,000. 

Walnut Ridge—The National Lumber & Manufacturing 
Company is being organized here by J. T. Moore, W. W. 
Ilarris and S. Pierson. 

California. 


San Francisco—The Harbor Lumber Company has been 


incorporated with capital $25,000. Incorporators: FF, K 
MeComber, D. B. Hanson and J. F. Soule. 
Colorado. 


Denver 
Riddeford. 

Grenada 
porated 
McCue. 

Yampa—The Routt County Lumber Company has sold its 
interests to Arnold Powell, B. L. Dart, W. H. Burnside and 
others. 


Ilenry Leopold has been succeeded by Leopold & 


The Grenada Lumber Company has been incor- 
with capital $15,000 by W. F. McCue and T. J. 


Georgia. 

Pidock—The Georgia Lath & Shingle Company has 
changed its name to the Georgia Lumber «& Shingle Com- 
pany and removed its office to Thomasville. 

Savannah—The Southern Land & Lumber Company has 
recently begun business in this city. 

Idaho. 

Bonners Ferry—-Thompson & Watrous have dissolved part- 
nership. 

Lewiston 


A charter has been granted to the Ford Lumber 
Company 


with capital $25,000. 
Tllinois. 
Chicago-—Alexander Henderson, secretary 
of the Angus McKay Company, is dead. 


and treasurer 


Decatur—The L. Swisher Lumber Company will open a 
yard. 
Evanston—John N. Doerr has disposed of his interest in 


the Pearson Lumber Company and is succeeded as secretary 
and manager by T. II. Lindsley. 

Hinsdale—The VP. A. Lord Lumber Company has recently 
begun business. 

Woodstock— Articles of incorporation have been filed by 
the Hecht Bros. Manufacturing Company, giving capital as 
$25,000. Incorporators: James Hecht, Jerry M. Hecht and 
A. B. Terrey, 

Indiana. 

Burnettsville——John Strasser has sold his lumber business 
here to Tousley & Shaffer. 

Marion—.J. H. Dubois has withdrawn from Heavlin & Co. 

Muncie—The Ilome Planing Mill Company has been in- 
corporated with capital $15,000. Officers : William S. 
Perdine, president; Daniel P. Miller, vice president; Irvin 
lL. Morrison, secretary-treasurer, and William ©. Bowers, 
assistant secretary. 


Vincennes—-A charter has been granted to the Norton 
Sash Weight Company with capital $25,000, 
Indian Territory. 
Muskogee—The Muskogee Sash & Door Company has in- 


corporated ; capital, $50,000. Articles of incorporation 
have been filed by the Perry Lumber Company, giving capi- 
tal as $20,000, Directors: C, H. Perry, O. L. Hayes, L. C. 
Ifayes and J. J. MeGrath. Branch yards will also be oper- 
ated at Webbers Falls and Illinois. 
Kansas. 
Concordia—The Concordia Lumber 
incorporated with capital $35,000. 
“areell—A. G. Graner is closing out to W. R. MeCliman. 
Topeka-—A charter has been issued to the Kansas-Mexico 
Land & Lumber Company with capital $50,000 upon a peti- 
tion filed by F. E. Grimes, J. R. Burrow, C. E. Foote, of 
Topeka; N. B. Burge, Topeka; W. E. Saum, Kansas City, 
Mo. 


Company has been 


Kentucky. 


Marrow Bone—The Marrow Bone Lumber Company has 
chartered: capital, $20,000. 


Louisiana. 
Crowley—-W. W. Duson, Isaae R. and James T. Adams 
and others have incorporated the Adams-Duson Lumber 
Company with capital $50,000. 


Shreveport— The Terkins Lumber & Timber Company has 
incorporated ; capital, $10,000, 


Maine. 

Portland—The Columbia Lumber Company has been incor- 
porated with capital $150,000. Hayden W. Gaylord, of 
Randolph, Vt., is president, and Arthur G. Osgoed, Randolph, 
Vt., treasurer. 

Maryland. 

Baltimore—A bill has been filed in the circuit court to 

procure the dissolution of the Gunpowder Lumber Company. 
The capital of the R. E. Wood Lumber Company has 
been increased from $500,000 to $1,500,000. 


Michigan. 


Garth—The Garth Lumber & Shingle Company has been 
incorporated with capital $100,000.  Incorporators: C. A, 
Barker, of Chicago; John A. Henry, Chicago, and Edward 
Cahill, Lansing. 

Minnesota. 
Fountain—John Johnson is dead. 
Hinckley —John Dehm has sold his interest in the busi- 


ness of Dehm & Lammerts to John Von Rueden. 
Mississippi. 

Bentonia—The Link-Hardin Mill & Lumber Company has 
been succeeded by the Link-Newcomb Mill & Lumber Com- 
pany. 

Summit—The Sunset Lumber Company has been succeeded 
by I. W. Tyler. 

Vicksburg— ‘The Hall-Coody Lumber Company succeeds 
Ifall Bros. 


Missouri. 

Davis Crossing——The Davis Crossing Lumber Company has 
been incorporated by J. H. Harris, M. T. Goggin, G. W. 
Covington, C. M. Stevens and others with capital $2,000. 

Gerard—Edward Wilmesherr has been succeeded by W. F. 
Bernhardt & Son. 

Maplewood—The Maplewood Planing Mill & Stair Com- 
pany has been incorporated with capital $15,000. Incorpo- 
rators: Thomas C. Bryant, James Hardie, William F. 
Bryant, Albert C. Blood and Albert L. Blood. 

Shelbina—Weldon Cotton, B. T. Willis and Mabel Cotton 
have incorporated the Cotton Lumber Company with capi- 


tal $30,000. 
Nebraska. 

Central—The 8. A. Foster Lumber Company is 
out at this point to H. E. Maloney. 

O'Neill—O. O. Snyder & Co. have been succeeded by O. O. 
Snyder. 

Wolbach—-Bissell, Seavey & Bissell have sold theiy lum- 
ber and coal business to J. D. McChesney & Son. 


Bloomfield—L. C. Calkins & Co, have sold out to J. E. 
and T.. 8S. Blenkiron. 


selling 


NEW FIRMS, INCORPORATIONS, 


New Jersey. 
Hoboken—A charter has been granted to J. Gahagaus & 


Sons, Incorporated. 
New York. 

Albany—T. G. Patterson has discontinued business at 
this point. 

Brooklyn—Michael L. Keshin, Isaac Blistein, Bernard 
Landon and Charles Greenberg have incorporated under the 
style of the National Fireproof Sash & Door Company with 
capital $30,000. 

Ilackettstown—The Hackettstown Woodworking Company 
has incorporated, capital $25,000. ° Incorporators : E. H. 
Gay, L. Hooper and J. Karr. 

New York—The Alfred R. Sax Lumber Company has filed 
an amendment to its articles of incorporation increasing its 
capital to $60,000.——The Pomeroy-Badger Company has 
been incorporated with capital $50,000 by A. S. Badger, EB. 
C. Pomeroy and J. D. Redding.———The Van R. Swezey Coal 
& Lumber Company has chartered; capital, $40,000.——A 
charter has been issued to‘the Manhattan Cooperage Com- 
pany with capital $10,000 upon a petition filed by Philip 
Nowitz, Jacob Weisberg and others.——Articles of incor- 
poration have been filed by the Tremont Sash & Door Com- 
pany, giving capital as $3,500. Incorporators : oe 
Schwartz and B. J. Kelly, New York, and L. P. Wood, Green 
Island. Hl. Sands Selleck, Riverside, Conn.; Charles 
Millspaugh, Marion, Conn., and James Bunton, New York, 
have filed a petition for the incorporation of the Northern 
& Southern Lumber Company with capital $500,000. 

White Plains—Clark, Smith & Brundage succeed the C. H. 


Clark Company. 
North Carolina. 

Klizabeth City—The Elizabeth City Lumber Company has 
sold its interests to the Foreman-Blades Lumber Company. 

Jamesville—The Francis-Eure Veneer Company has been 
incorporated with capital $100,000. 

Newbern—A charter has been granted to the J. B. Blades 
Lumber Company with capital $50,000. Incorporators: J 

. W. B. and L. C. Blades. 

Riverdale—Lackey & Cannon are reported out of busi- 


ness, 
North Dakota. 
Aneta—The North Dakota Lumber Company, with head- 
quarters at Minneapolis, Minn., has recently established a 
retail yard at this point as well as at McVille, Tolna and 


Warwick. , 
Ohio. 

Athens—The Veneered Door Company has been incorpo- 
rated with capital $15,000 by D. W. Peoples, Guy D. Nanna, 
©. F. Peeples and J. M. Foster. 

Medina—The Wood Company has increased its capital to 
$55,000. 

Sandusky—It is reported that a receiver will wind up the 
affairs of the Sandusky Lumber & Cooperage Company. 

Toledo—The Toledo Molding Company is selling out to 
the Baxter Molding Company, of St. Louis, Mo. 

Oregon. 

Oregon City—The Dennis & Davis Shingle Company has 
been incorporated with capital $10,000. Inecorporators: L. 
M. Dennis, R. E. Davis and M. Habersham. 

Portland—Daut & Russel! succeed Fred C. Ross & Co., 
Incorporated. 


Pennsylvania. 
Philadeiphia—B. Franklin, formerly with Edmund Pen- 
nell, has engaged in the lumber business in this city on his 
own account. 


Reading—The Excelsior Planing Mill Company has been 
dissolved. 
South Carolina. 
The Miller Lumber Company has been succeeded 
sSreon Lumber Company. 
South Dakota. 
Ordway—The Williams Bros. Lumber Company, of Web- 
ster, will open a retail yard. 
Tennessee. 
Chattanooga—The Hohenwald Planing Mill & Brick Man- 
ufacturing Company, of Lewis county, has been incorpo- 
rated with capital $60,000 by C. D. Loveless, Edward John- 


Ulmers 
by the 


son, A, Austin, T. D. Cotham, F. A. Gocdman and 
others. 
Memphis—tThe Buffalo Hardwood Lumber Company, of 


Buffalo, N. Y., has opened a yard here. 


Texas. 


Doucette—The saw mill plant of the Emporia Lumber 
Company has been sold to J. Lewis Thompson.—-—Articles 
of incorporation have been filed by the Thompson Bros. 
Lumber Company, giving capital as $300,000. Incorporators : 
Kk. L. Thompson, L. N. Thompson, H. Il. Thompson, A. 
Thompson and Jonathan Lane. 

Fort Worth—The Cicero Smith Lumber Company has 
chartered ; capital, $200,000. Incorporators: J. L. John- 
son, M. B. Loyd, W. B. Connell, of Fort Worth, and Cicero 
Smith, Mineral Wells. 

Marlin—R. F. Ford, T. S. Henderson and I. N. Bradshaw 
have incorporated the Brazos Hardwood Lumber Company 
with capital $15,000. 

Naples—The Sullivan-Sanford Lumber Company has been 
incorporated with capital $500,000 by S. R. Sanford, M. H. 
Sullivan, S. H. Sullivan and others. 

Pineland—The Ragley-Williams Lumber Company has 
chartered; capital, $200,000. Incorporators: W. G. Rag- 
ley, M. K. Ragley, J. B. Wilson and C. M. MecWillis. 


Washington. 
Everett—-The Boston Lumber Company has been granted 
a charter with capital $75,000 upon a_ petition filed by 


Thomas H. Gawley, A. H. Gould and O. B. Whitney. 
Kalama—An application for a charter under the style of 

the Kalama Lumber Company, with capital $24,000, has been 

filed by Frank A. Clary, E. E. Ferris and Harry L. Gibbs. 

La Conner—The Oakdale Lumber Company has incorpo- 
rated; capital, $5,000. Incorporators: N. R. Rashford, O. 
S. Mee and E. S. Johnson. 

Puyallup—The Puyallup 
corporated. 

Sauk—A charter has been issued to the Sauk Timber 
Company, which has been incorporated with capital $25,000 
by James S. Van Horn and George Green. 

Seattle—H. S. Lockhart, John M. Buckley, Albert E. 
Lockhart and W. R. Manson have incorporated the Hobart 
Lumber Company with capital $100,000.——H. A. Muffley 
and C. S. Shank have filed articles of incorporation under 
the name of the Old Oregon Mills with capital $75,000. 

South Bend—The Willapa Logging & Lumber Company 
with capital $30,000 has been incorporated by C. A. Wesley 
and John Hobi. 

Skamokawa—Merrill Bros. have disposed of their interest 
in the Columbia Shingle Company. 

Spokane—The Central Lumber Company has been incor- 
porated by H. W. Hollis, O. L. Hanson and C. H. Ward. 
——The Spokane Showcase & Cabinet Company has char- 
tered; capital, $25,000. 

Tacoma—tThe Glenmont Lumber Company has been incor- 
porated with capital $15,000 by C. A. Mentzer, A. A. Harper, 
Joseph Gawley and Isai Poirier.——Articles of incorpora- 
tion have recently been filed by the Clapenham Lumber 
Company, giving capital as $9,000. Incorporators: 8. 
Wade Hampton, G. E. Clapenham and Fred Pentecost. 

Vancouver—The Bouton-Perkins Lumber Company has in- 
corporated ; capital, $20,000. Incorporators: E. F. Bouton, 
I. H. Perkins and George D. Young. 


Lumber Company has been in- 


NEW MILLS AND CASUALTIES, 


Wilkinson—Tioga Lumber Company has filed articles of 
incorporation, giving capital as $25,000 and the incorpora- 
— as Charles A. Brownfield, Louis W. Brehm and J. T. 
ee, 

Wisconsin. 

Sturgeon Bay—Olson & Forland have sold their lumber 
yard to the Sawyer Lumber Company. 

Tomah—Articles of incorporation have been filed by the 
Tomah Manufacturing Company, giving capital as $10,000. 
Incorporators: Michael H. Early, Roderick Hill and Clar- 


ence G. Nelson. 
British North America. 

Ottawa, Ont.—The Gatineau Drive Company has _ been 
incorporated with capital $20,000. Incorporators: John 
Gilmour, F. C. Edwards, W. C. Hughson, John A. Cameron 
and G. B. Greene. 





NEW MILLS. 





Iowa. 
Kendrick—The Pine Creek Lumber Company is building 
a mill with a daily capacity of 25,000 feet. 


Michigan. 


Rapid River—The Jerry Madden 


Shingle Company will 
erect a mill at this point. 


Texas. 
Dayton—The Dayton Lumber Company is building a mill 
here. 
Washington. 


Kapowsin—The Young & Johnson Lumber Company has 
completed its mill near this place on the Tacoma & Eastern 
railway. It has a capacity of 40,000 feet a day.— The 
Clapenham Lumber Company, which has recently been in- 
corporated with capital $9,000, will erect a saw mill with 
a capacity of 40,000 feet daily. 





CASUALTIES. 





Alabama. 

Dwight—The mill of the Vinegar Bend Lumber Company 
at this place was destroyed by fire last week at a loss of 
$15,000, with no insurance. It is said that the mill will 
be rebuilt immediately. 

Illinois. 

Macomb—E. J. Norton’s lumber yard burned on July 12, 
entailing a loss estimated at $32,000, with $24,000 insur- 
ance. 

Kentucky. 

Brookport—Fire of supposed incendiary origin destroyed 

the saw mill of S. C. Leonard last week. 


Minnesota. 
Munger—The saw mill owned and operated by 
Strausky was completely consumed by fire on July 7. 


New York. 

Osceola—Daniel Thurson’s saw mill, four miles east of 
this place, burned to the ground on July 9, causing a total 
loss, with no insurance. 

New York—Chrisentsen Monson sustained a loss esti- 
mated at $25,000 from a fire in his saw mill July 12. 


Tennessee. 
Nashville—The Edgefield & Nashville Manufacturing Com- 
pany suffered a loss from fire on July 10 estimated at $14,-- 
000; reported covered by insurance. 


British North America. 

Goderich, Ont.—The saw mill of the Goderich Lumber 
company was destroyed by fire on July 10; loss $15,000, 
partially covered by insurance. 

Mint Brook, N. F.—The property of the Timber Estate 
Company at this place is reported to have been damaged 
by fire last week to an amount said to have been $100,000, 
partially covered by insurance. 

Petite Riviere, Que.—Samson & Renand’s saw mill was 
totally destroyed by fire July 8; loss $20,000, no insurance. 


Peter 





FOR EASY AND THOROUGH LUBRICATION. 


The ‘‘Premier’’ lubricator, sectional views of which 
are here shown, is one of the latest improved devices 
of the Lunkenheimer Company, of Cincinnati, Ohio, the 
largest manufacturers of engineering 
specialties in the world. The company 
has gained an enviable reputation 
throughout the United States, not 
only for the quality of its mechanical 
products, but for its fair and honor- 
able business dealings. 

The machine is neatly and com- 
pactly put together, and is strongly 
constructed to the end that it will 
stand the constant jar of the engine. 
The filling hole is large, permitting 











the use of a can with a large spout. The cup may be 
refilled while the engine is running, the valve ‘‘C’ 
being easily and quickly opened and closed for this 
purpose. A perfectly regulated feed is claimed for the 
‘*Premier,’’ this action being governed by the valve 
‘*K.’? All valves are carefully packed to prevent leakage. 

The Lunkenheimer Company publishes a very com- 
plete description of its new lubricator, embracing a full 
account of its mechanical construction and method of 
operation. This it will be pleased to send to any one 
interested. 
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ASSOCIATION NEWS. 


MEETING OF OREGON LUMBER MANUFAC- 


TURERS. 

PoRTLAND, ORE., July 16.—The regular meeting of 
the Oregon Lumber Manufacturers’ Association was held 
July 14, at the Chamber of Commerce. The following 
were present: 

Fr. C. Knapp, Peninsula Lumber Co., Portland. 

IF. H. Ransom, Eastern & Western Lumber Co., Portland. 

Philip Buehner, Eastern & Western Lumber Co., Portland. 

Ek. D. Kingsley, West Oregon Lumber Co., Clatskanie. 

W. R. Hume, Tongue Point Lumber Co., Astoria. 

E. E. Ellsworth, Carlton Lumber Co., Carlton. 

Samuel Connell, Keystone Lumber Co., Portland. 

D. L. Wiggins, Washington & Oregon Lumber Co., Van- 
couver, Wash. 

A. C. Dixon, Booth-Kelly Lumber Co., Eugene. 

J. S. Bradley, Bridal Veil Lumber Co., Bridal Veil. 

William Donovan, Metropolitan Redwood Lumber Co., Eu- 
reka, .Cal. 

Cc. W. Thompson, Wind River Lumber Co., Cascade Locks. 

G. A. Grier, Falls City Lumber Co., Falls City. 

J. H. Dunlop, Wind River Lumber Co., Cascade Locks. 

B. C. Miles, Spaulding Lumber Co., Newberg. 

W. C. Francis, St. Johns Lumber Co., St. Johns. 

Rk. J. F. Thurston, Calapooia Lumber Co., Crawfordsville. 

J. W. Palmer, Westport Lumber Co., Portland. 

Bb. F. Reed, Rainier Mill & Lumber Co., Rainier. 

A. C. Jellison, Oregon-Kansas Lumber Co., Rainier. 





\’. H. Ransom, chairman of the railroad committee, 
reported that a meeting was held at Seattle July 2, 
between representatives of the western railroads and 
the railroad committees of the different associations, 
and said nothing was accomplished at that time. 

A. C. Dixon, for the domestic fir committee, reported 
a joint meeting at Tacoma between representatives of 
the three associations. He stated that the national 
terms of acceptance were adopted at that meeting and 
also had been adopted by the Pacific Coast Lumber 
Manufacturers’ Association. Mr. Dixon further recom- 
mended that the Oregon Lumber Manufacturers’ Asso- 
ciation adopt the terms. After the terms were read they 
were adopted. 

The report of F. C. Knapp, treasurer,, showed a 
balance on hand of $169.52. 

The following applicants were elected to member- 
ship: 

W. C. Shortridge, London. 

Groner & Rowell Company, Hillsboro. 

Johnson Bros., Cornelius. 

Chewaucan Lumber Company, Paisley. 

Albert M. Clemens, Gervais. 

W. J. Long, Elgin. 

Enterprise Lumber Company, Comstock. 

Cody Lumber Company, Coquille. 

KF. M. Chapman, Divide. 

Charles E. Clark, Oacomb. 

John H. Weddle, Sweet Home. 





WESTERN OREGON MANUFACTURERS 
ORGANIZED. 


LEBANON, ORE., July 9.—Lumber manufacturers of 
this (Linn) county held a meeting here July 7 and 
effected an organization. The meeting was called to 
order at 2 p. m. by H. C. Pyle, and E. P. Sheldon, sec- 
retary of the state manufacturers’ organization, was 
chosen temporary chairman. Mr. Sheldon presented a 
constitution which he had been directed to prepare 
and which upon motion was adopted as the constitu- 
tion of the Linn County Lumber Manufacturers’ Asso- 
ciation, 

The chairman announced that nominations were in 
order for a permanent president of the associations. 
J. M. Wiley, of Lebanon, was nominated and was 
elected unanimously. H. C. Pyle, of Lacomb, was 
chosen secretary. 

After a general discussion of lumber conditions, 
during which all present declared business to be good 
and the demand to be beyond the capacity of the mills 
to supply it, the meeting adjourned with the under- 
standing that the members will meet in future on the 
second Saturday of each month unless otherwise 
directed by the president. 

The following, all of Oregon, were represented at 
the meeting or were personally in attendance and 
have become members of the new association: 

Star Mill & Flume Co., Lar- H. C. Miller Lumber & Tie 
wood. Co., Scio. 

E. P. Hurst, Lebanon. H. D. London, Scio. 

J. M. Wiley, Lebanon. Fred Goach, Scio. 

Jerome Smith, Lebanon. H. B. Moyer, Brownsville. 

William McPherson, Lebanon. Sawyer Bros., Crawfordsville. 

T. Skinner, Lebanon. Calapooia Lumber Co., Craw- 

W. S. Loftin, Lebanon. fordsville. 

William F, Dillon, Lebanon. John Weddle, Sweet Home. 

H. C. Pyle, Lacomb. Le Beau Bros., Spicer. 

Charles Clark, Lacomb. Jefferson Mill Co., Jefferson. 


—aee Creek Lumber Co., Ferrill & Hayes, Brownsville. 
Scio. 





MILLMEN AT THE MONTGOMERY MEETING. 


MontcoMeryY, ALA., July 17.—The following millmen 
and dealers, representing an annual cut of 300,000,000 
feet, attended the Alabama association meeting last 
week, which ended with a course dinner at the New 
Exchange hotel: 


President L. A. Boyd, of the Henderson-Boyd Lumber 
Company, Richburg. 

Secretary J. H. Eddy, of the Kaul Lumber Company, 
Birmingham. 
_H. Hutchison, of the Alabama & Florida Lumber Company, 
Noma, Fla. 

Richard Breese and C. C. Pew, of the Gates Lumber Com- 
pany, Yellow Pine. 

. Henderson, of the Henderson Lumber Company, of 
Sanford. 
r = L. Moore, of the Horseshoe Lumber Company, Rival 
alls. 
. I. H. Marbury, of the Marbury Lumber Company, Mar- 
ury. 
W. S. Hollister, of the Twin Tree Lumber Company, 
Maplesville. 

A. F. Tatom, of the Tatom Lumber Company, Geneva. 
, A C. Perkins, of the Empire Lumber Company, Anda- 
usia. 


NORTH CAROLINA PINE ASSOCIATION MEM- 
BERSHIP. 


The following members were added last week to 
the roster of the North Carolina Pine Association: 

Eddy Lake Cypress Co., Baltimore, Md. 

James Lumber Co., Durham, N. C. 

ee Young & Co., May, Marion county, South Car- 
olina. 

W. T. Calton Lumber Co., Lattimore, N. C. 

W. J. Downing Lumber Co., Salisbury, Md. 

J. D. Judd, Marietta, N. C. 

J. Beale Johnson, Barclaysville, N. C. 

H. B. McCall, Effingham, 8. C. 

J. D. Lawrence, Weldon, N. C. 

J. S. Gordy & Bros., Mappsville, Va. 

Charles A. Brown & Bro., Cleveland, N. C. 

Amos Bros., Pungoteague, Va. 

A. Cameron, Vass, N. C. 

B. P. Gay, Smithfield, Va. 

Florence Planing & Grist Mills, Florence, 8S. C. 

John J. Dominick, Prosperity, 8. C. 

Cc. C. Simpson, Westminster, 8. C. 

Sutton & McCaskill, Candor, N. C. 





CONVENTION OF STAVE MANUFACTURERS. 

MEMPHIS, ''ENN., July 17.—The semiannual conven- 
tion of the National Tight Barrel Stave Manufacturing 
Association began here this morning, with about fifty 
delegates in attendance and more are expected before 
aujournment is taken. The delegation represents about 
90 percent of the world’s white oak stave industries. The 
principal object of the gathering is to lay plans for the 
forthcoming fall trade and to give members an approxi- 
mate idea of the amount of unfinished product needed 
this year to supply the demand. Frank W. McKee, of 
Louisville, Ky., is president; Thomas Robertson, of 
Junction City, Ark., vice president, and E. H. Defe- 
baugh, of Louisville, secretary and treasurer. 


TROUBLE AND LITIGATION. 


Sues to Abate a Refuse Burner. 


TacoMA, WASH., July 12.—One of the most interesting 
lawsuits to come up in the superior court for some time 
was concluded yesterday by continuance until September 3. 
It was the case of Charles B. Hurley and eighteen other 
residents of the North End, the “swell’’ residence section 
of the city, against the Tacoma Mill Company, for an 
order of court to compel the company to do away with its 
refuse burner. The witnesses included a number of the 
most prominent women in the city who testified to the dirt 
and soot which came to their fine homes from the saw 
mill burner. The contention of the defense was that its 
plant was there long before the plaintiffs bought their prop- 
erty and built their homes, so that they knew what to 
expect, and that the company had gone to great expense 
in equipping its plant with a modern refuse burner emitting 
the least possible amount of dirt and soot. C. B. Lamont, 
a Seattle mechanical engineer, testified in rebuttal ‘Thursday 
that, at a cost of not to exceed $10,000, he could equip the 
refuse burner with successful cinder arresters which would 
do away with the cause of the suit. He offered to put up 
a bond to secure the mill company against any loss during 
the induction, of the plant and, if it proved to be a failure, 
all damages to be paid without protest. Counsel for the 
North End people wanted the mill shut down but this the 
court refused to order, continuing the case until September, 
providing the mill company gave Lamont’s device a test 
on the conditions named by him that he would indemnify 
the company against all loss. 








Big Legal Battle for Timber Lands. 

WHEELING, W. VA., July 16.—About two hundred wit- 
nesses have been summoned to testify in the case of the 
Western Pocahontas Corporation vs. Abraham Acord et al. 
and Catlett’s Trustees vs. Frankie Cox et al., which is to 
come before the supreme court of West Virginia at Charles- 
ton on the first Monday in August. The case is one which 
is attracting much attention among the timpermen of the 
state because of the vast amount of fine timber land that is 
concerned. ‘The land of the Western Pocahontas Corpora- 
tion comprises 17,000 acres lying north and west of the 
Slab fork, in Wyoming county, which was recently bought 
by the Chesapeake & Ohio railroad interests. The suit is 
over what is known as the Mabin-Hotchkiss lands, consist- 
ing of from 28,000 to 30,000 acres of land, lying chiefly in 
Wyoming county, which was recently bought by the Ritters 
and their associates. Within these are two tracts adverse 
to the companies and these suits seem to be brought to re- 
strain the defendants from cutting timber, selling etc. until 
the adverse claims can be settled. An injunction was issued 
by the United States court June 1, prohibiting the de- 
fendants from cutting timber from the lands in question and 
also prohibiting the clerk of the court of Wyoming county 
from extending the property in controversy upon the books 
in the names of the defendants who are now tn possession. 
The case is one which has many ramifications and the in- 
dications are that it will be one that will be fought in the 
courts for some time to come. 





For Nonfulfillment of Contract. 

SEATTLE, WASH., July 13.—Napoleon Campbell, the Bal- 
lard shingle manufacturer, was this week made defendant 
in the superior court to an action brought by Flora Layton, 
who alleges that Campbell has failed to carry out a con- 
tract to purchase timber lands in Jefferson county. Accord- 
ing to the complaint Campbell, it is alleged, agreed to buy 
the property for $4,500 and paid $50 down. The balance 
is the amount sued for. The defendant has not yet filed 
his answer, but it is said the defense will be misrepresenta- 
tion of the timber land at the time the agreement to buy 
was made. 

Owing to the murder of Judge Emory last Saturday night 
the injunction suit brought by the Seattle Cedar Lumber Man- 
ufacturing Company against the Ballard Shingle Weavers’ 
Union, to force the latter to abandon its interference with 
the business of the company’s mill at Ballard and the men 
who are working as strike breakers there, has been post- 
poned until July 31. Judge Emory was counsel for the 
lumber company and a new attorney will have to be 


Unjust Discrimination Alleged. 


BEAUMONT, TEX., July 16.—A suit for $127,850 damages 
and a similar sum for exemplary damages has been filed in 
the district court of Jasper county against the Santa Fe 
railroad by the Sandy Creek Lumber Company. The dam- 
ages are claimed by the lumber company on the ground 
that wrongful acts were committed by the defendant in 
refusing to haul lumber for the plaintiff to or from the 
plaintiff's mill on the Santa Fe railroad, or to and from 
fourteen other small mills lying along the said road, which 
were under contracts to supply lumber. to the plaintiff com- 
pany. Because of these acts the plaintiff was unable to 
fulfill certain contracts for exporting and supplying lumber 
and as a result the affairs of the company became involved 


and a receiver was named for it. The Sancy Creek Lumber 
Company had previously filed a claim before the state rail 
road commission alleging unjust discriminaston and asking 
that heavy penalties be assessed. This case is still pending. 





Conspi:acy; Breach of Contract. 

NEW ORLEANS, La., July 17.—The case of the Rouse Lum- 
ber Company vs. the Mississippi Central railroad is on trial 
for a second time in the circuit court at Collins, Miss., hav- 
ing been reversed by the supreme court and remanded for 
trial. The plaintiff charges that defendant entered into 
conspiracy with the Newman Lumber Company to refuse to 
furnish plaintiff with cars. The case is being bitterly 
fought. ‘ 

The Frost-Trigg Lumber Company, of St. Louis, Mo., has 
filed suit against the Hamilton Lumber Company, of Jack- 
son, Miss., in the circuit court of Hinds county for breach 
of contract. Complainant alleges that defendant agreed to 
furnish it with 224,000 feet of lumber at $15.25 a thousand 
and afterwards wrote that the contract could not be filled. 
The suit will come up for trial at the September term. 





Receivers in Trouble. 

Macon, GA., July 18.—The courts have ordered an inves 
tigation for procedure against the bondsmen of the receivers 
ot the Erie Lumber Company, it being alleged that acts 
have been committed exceeding the authority of the court 
in making debts against the receivership of the company. 
Two receivers were named when the company was thrown 
into bankruptcy and they had agreed, it is stated, to run 
the mili for the purpose of clearing up the indebtedness. 
The receivers’ bonds are $7,500 each. There are several 
thousand dollars of alleged unauthorized claims, according 
to a statement recently made. 





An Action for Succession Duties. 

Toronto, Ont., July 14.—The Quebec provincial govern- 
ment has brought an action for $254,535 against the E. B. 
Eddy Company, Limited, of Hull, as succession duties due 
from the estate of the late Ezra B. Eddy. The executors 
have filed a statement to the effect that after the debts 
had been paid and bequests carried out nothing remained of 
the estate. This the Quebec government has declined to 
accept, and failing to come to terms by negotiation the 
matter will go to the courts. 





Held on a Peonage Charge. 

JACKSONVILLE, FLa., July 14.—The hearing of F. J. 
O'Hara on the charge of peonage was concluded before 
United States Commissioner Locke last Wednesday. ‘The 
commissioner decided to hold Mr. O'Hara on the charge and 
fixed his bond at $1,000. There was nothing in the testi- 
mony directly implicating Mr, O’Hara in the acts com- 
plained of, but in the judgment of the commissioner he was 
responsible for the acts of his agents, and he thought their 
conduct made out a prima facie case, 





A CHANGE OF BASE. 

H. R. Barnhurst, one of the best known machinery 
salesmen in the saw mill world, who for many years 
has been a resident of Erie, Pa., last week made ar- 
rangements to leave the Stearns Company at Erie to 
become associate manager of the business of the Wil- 
kin-Challoner Company at Oshkosh, Wis. 

Mr. Barnhurst was associated with the Stearns 
Manufacturing Company in its early years and was 
associated with its recent revivification into the 
Stearns Company. He came to the old Stearns Manu- 
facturing Company at the solicitation of Mr. Stearns 
in 1879. Under Mr. Barnhurst’s management the 
sales of the Stearns Company were increased from 
$250,000 to $500,000 during the first three years. He 





H. R. BARNHURST, OF ERIB, PA. 


remained with the Stearns Manufacturing Company 
until the sales of the institution were at one time as 
high as $900,000 a year. 

Mr. Barnhurst left the Stearns Manufacturing Com- 
pany in 1889 and built the Union Iron Works of Erie, 
of which institution he was secretary and manager 
until 1895, when he left the Union Iron Works and 
became superintendent of the Erie City Iron Works of 
Erie, Pa. He remained there until within the last 
two or three years. He was the first superintendent 
of the Allis-Chalmers Company at West Allis, Milwau- 
kee, Wis. 

In the last year he has been manager of sales of 
the Stearns Company, a high class concern organized 
in the last year at Erie, Pa., which took over the good 
will and other properties of the old Stearns Manufac- 
turing Company, and added to it much new blood and 
all the capital that was necessary to swing a high 
class saw mill machinery manufacturing establishment. 

It is reported by Theodore 8. Wilkin, manager of 
the Wilkin-Challoner Company, of Oshkosh, Wis., that 
Mr. Baruhurst will come with that institution between 
now and August 1. 
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THE MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., July 18.—Business interests in 
the northwest feel immensely pleased over the prospects 
of the grain crop now rapidly approaching maturity. 
The only thing that can work general damage to the 
wheat crop now is black rust, and it has not made its 
appearance yet. Some specimens of supposed rust have 
been examined by the experts, who say they are not 
rust at all. The crop is late and for that reason the 
rust would have time to do serious damage if it got 
started, but with favorable weather it is likely that the 
bulk of the spring wheat territory will escape. The 
farmers of northern Minnesota and the Dakotas, with the 
exception of some small tracts that have been over- 
flowed, have enjoyed good crops for two or three years, 
and another prosperous season will mean millions for all 
lines of business in the northwest. Lumber sales just 
now are not heavy, but there is some business being 
done for later delivery, and as soon as a good harvest 
shall be assured there will be active retail buying. 

According to advices received here by dealers in west 
coast produets there will be a fair amount of red cedar 
shingles in transit and on the market in another ten 
days, but they expect production to be somewhat lim- 
ited all summer and do not look for any material reduc- 
tion in prices. It is thought that clears may go higher. 
There will be enough all-rail demand to take such clears 
us are shipped, and the demand for clears to ship east 
by the lakes will bid up prices. It is only about two 
months more that clears will be available for that 
purpose. Stars are strong and in good demand and no 
weakness in price is expected for a good while. 

Robert J. Menz, manager of the western office of the 
H. B. Waite Lumber Company, made a brief visit to 
Minneapolis, arriving here from the coast Saturday and 
returning Monday night. He reported everything boom- 
ing on the coast, with the mills loaded full of orders. 

Schwager & Nettleton, the Seattle wholesalers, have 
opened a temporary office at 226 Lumber Exchange, in 
charge of S. E. Hayes. It may be that the firm will 
maintain a permanent selling office here. Mr. Hayes, 
who is a former Minneapolis man, is spending most of 
his time on the road making the acquaintance of the 
retail trade. 

J. W. Eddy, of Port Blakeley, Wash., manager of 
the Port Blakeley Mill Company, stopped in Minneapolis 
a few days ago, on his way home from a visit to his old 
home in Michigan. 

L. C. Nolan and E. H. Nolan, formerly of St. Paul, 
but now engaged in the hardwood business on a large 
scale at Memphis as managers of the Bacon-Nolan 
Hardwood Company, are in St. Paul visiting friends and 
taking a short vacation. They report their new plant 
at Memphis now in partial operation. 

J. G. Wallace, of the Wallace-Ballord Lumber Com- 
pany, is on a vacation trip to Alaska. He will visit 
Yellowstone park on the way. 

Frank H. Pardoe, manager of the Fenwood Lumber 
Company, Fenwood, Wis., was in Minneapolis on business 
last week. The company manufactures considerable 
hemlock and hardwood lumber, and Mr. Pardoe reports 
an improvement in hemlock, due to the upward ten- 
dency of southern pine. 





IN AND AROUND CLOQUET. 


CLoQquET, MINN., July 16.—Trade during the last ten 
days has been about all that could be hoped for at this 
season of the year. The movement of lath has been 
good. Prices are firm and orders for lumber are in- 
creasing. All the dealers are requesting quick shipments, 
which indicates that trade will be fairly good during the 
entire summer. With the assurance of good crops the 
fall trade will doubtless be above the average. The car 
situation is fairly good and the dealers who can antici- 
pate their demands will do well to order early and 
thereby save themselves considerable annoyance after the 
crops begin to move. 

W. E. Thomas, who has been a traveling salesman for 
the Nelson-Tuthill Lumber Company for a number of 
years, recently began work in the Iowa territory for 
the Cloquet Lumber Company. He will make his head- 
quarters at Lake Crystal, Minn. Besides covering a 
large part of northern Iowa, Mr. Thomas will make trips 
into the eastern part of South Dakota and southern 
Minnesota. 

Several prominent lumbermen of Cloquet were in Min- 
neapolis last week on business, among whom were R. M. 
Weyerhaeuser, J. F. Wilson, H. C. Hornby and A. J. 
Taylor. 

The Cloquet Tie & Post Company recently began load- 
ing ties and pulpwood at its branch yard at Brevator, 
Minn. The company is loading from twenty to forty 
ears of this material a day, which requires the services 
of four gasoline engines and hoists, besides a large crew 
of men and several teams. This concern also is handling 
a large number of posts and poles at its Cloquet yard. 

The new shops and roundhouse of the Duluth & North- 
eastern railroad are nearly completed and will soon be 
ready for the transfer of the material now stationed at 
Rush Lake. 





ON THE ST. CROIX. 


STILLWATER, MINN., July 17.—Owing to the large ship- 
ments of logs by rail to this city the Northern Pacific, 
which controls ie terminal facilities, has put on an 
extra engine and crew to handle the log business be- 
tween White Bear, this city and South Stillwater. 

The St. Croix boom has had a continuous run since 





it started in the early summer and is turning out 1,500,- 
000 feet of logs daily. The drives are all into the main 
St. Croix and the prospect is for a good cleanup this 
season. 

The movement of raft boats last week has been steady 
and a number of tows of logs have been taken to Missis- 
sippi river cities, in addition to a couple of big tows 
of lumber. 





AT THE HEAD OF THE LAKES. 


DuLutH, MINN., July 17.—The Virginia & Rainy Lake 
Company has increased its capital stock $1,000,000, mak- 
ing a total of $3,000,000. The new issue was taken 
by the present stockholders prorata. The officers de- 
cline to state the cause for the increase of capitaliza- 
tion at this time. William O’Brien and W. H. Cook are 
prominent figures in the Virginia & Rainy Lake Com- 
pany, the Virginia Lumber Company and the Duluth, 
Rainy Lake & Winnipeg road. ‘These corporations are 
closely associated and are big factors in the timber, 
lumber and railroad situation in northern Minnesota. 
The work of extending the road from Ashawa north to 
the international boundary is progressing rapidly con- 
sidering that labor is scarce. The Virginia & Rainy Lake 
Company has just sold 1,700,000 feet of No. 3 and bet- 
ter white pine lumber to Saginaw parties. The price 
is not known. This sale brings the company down to 
the saws on this grade of lumber. 

The near approach of harvesting is worrying the sum- 
mer loggers and other large employers of labor in this 
section. The employers have for months contended 
against a limited labor supply and harvesting time is 
sure to make matters worse. 

The Cook County Manufacturing Company, which 
owns a small saw mill at Grand Marais, Minn., has sue- 
cessfully driven logs this season on the Devil Track 
river, north shore of Lake Superior. A dam was 
built to assist in this work last winter. It is a diffi- 
eult river for log driving, being rather shallow and 
crooked. There is a great amount of timber owned by 
various interests tributary to this stream, but it is be- 
lieved that the bulk of it will eventually be handled by 
logging railroads. : 





WISCONSIN. 
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WISCONSIN VALLEY NOTES. 


MERRILL, WIS., July 17.—The lumber trade has picked 
up the last week. Orders have piled up and an extra 
force has been added to the shipping crews. Especial 
demand has been made for the better grades of lumber. 
Hemlock and building material keeps well up with other 
kinds of lumber. Sash, doors and blinds remain in good 
demand and at good prices. 

Work was begun this week on the big dam at Grand- 
father falls. The Grandfather Falls Power & Logging 
Company will construct the dam and powerhouse, the 
work being in charge of John O’Day, the logger and 
lumberman. It is estimated that 5,000 horsepower will 
be developed. One-half of the power will be taken by 
the Merrill Paper Manufacturing Company. ‘ 

W. G. Collar, of Tremont, La., is in Merrill on a 
short visit with former friends. Mr. Collar reports the 
lumber business in the south as very satisfactory. Said 
Mr. Collar: : 

The Tremont Lumber Company has enjoyed a satisfactory 
business the last year. True, the trade has been a little 
duller than usual the last few months, but the demand is 


on the increase and I look for a continuance of good busi- 
ness. 





IN NORTHERN WISCONSIN. 

RHINELANDER, WIS., July 16.—Trade in hardwoods is 
improving a little, although the month’s sales will fall 
below those of preceding months, largely owing to the 
holidays around the Fourth of July. Consumers are 
placing orders for stock that they should have bought 
before, but for which they had withheld orders, think- 
ing that prices would drop. No drop has manifested 
itself and now they are sending in rush orders. Bass- 
wood is in good demand and so is birch, while hard and 
soft maple also are showing improvement. Soft elm 
is being called for from Indiana points and ash is 
wanted in all sections. It would seem as though the 
short crop of ash lumber will turn consumers to birch, 
which is plentiful and a cheaper wood. The little red 
and white oak in this section is selling at good prices. 
One lot of log run red oak brought $32. Pine is in 
good demand and one of the dealers here who handles 
nothing but this wood reports having at least seventy- 
five orders ahead, which is above his average. Hem- 
lock is not moving fast and about the time people 
will begin to buy cars will be scarce. 

The Robbins Lumber Company is progressing well 
on the new saw mill. The company is hauling sand 
on its railroad and tung in low parts of its yard. 

John Oelhafen, of Tomahawk, has awarded a con- 
tract to the Tomahawk Iron Works for the erection 
of a refuse burner and the furnishing and installa- 
tion of a battery of boilers for No. 1 mill. Other im- 
provements on the mill are planned, the intention 
being to operate the mill summer and winter here- 
after. 

The saw mill owned by the Wausau Land Company, 
at Cassian, and operated by Mr. Hanson, of Necedah, 
was destroyed by fire July 3. The mill will be rebuilt 
at once and it is expected that it will be in operation 
by August 1. The mill was manufacturing box lum- 


ber for the Wisconsin Box Company, of Wausau, and 
has 1,500,000 feet of logs on hand. 
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CREAM CITY TRADE NOTES. 

MILWAUKEE, WIs., July 18.—There is marked activity 
in building in this city and at points nearby. The 
great additions to the Allis-Chalmers Company’s plant 
at West Allis must be seen to be appreciated. In a 
few months they will be ready for occupancy, in part 
at least. The office forces will be moved to the West 
\llis plant in September and occupy offices especially 
arranged for them in one of the big buildings, The 
company is erecting a club house on a large traet of 
land near the plant for the use of the office working 
forees. When the plant shall be completed at least 
10,000 men will be employed. 

Frank N. Snell went to Chicago last Tuesday for 
the day. 

H. L. Lattimer, of the Foster-Lattimer Company, 
Mellen, Wis., has been a visitor to Milwaukee this 
week, 

D. E. Gilman, of Oshkosh, spent a day here re- 
cently. Mr. Gilman is an enthusiastic promoter of 
his home city and always has a good word for Osh- 


kosh, 





MICHIGAN. 


OP Dl 
THE SAGINAW VALLEY. 

Bay City AND SAGINAW, Micu., July 17.—Several 
planing mill firms report business just a little quiet. 
Those operating box and sash and door factories in 
connection have contracts that keep up the average 
run of business. The box and door trade has been 
generaily good all the season. 

The tug Howard left Bay City for Cheboygan. The 
tug towed up a string of boom sticks and is to bring 
down a raft of logs. Woodworth & Co. have about 
1,000,000 feet of hemlock logs which are to be towed 
lown and converted into lumber at the mill of the 
Campbell-Brown Lumber Company. 

W. IF. McKnight, of the Northern Lumber Company, 
vho is spending a few days in Saginaw, having been 
located for some time in the upper peninsula, says: 

Things are fine up north. We have built a town of 500 
inhabitants within the last year and it is booming. It is 
called Burch and is situated about sixteen miles from Mar- 
quette. We have six camps in operation. We now have 
15,000,000 feet in the pond which will be cut out during the 
season. Next year it is expected the mill will cut 30,000,- 
UU feet. 

Electricians have finished wiring the plant of Mr. 
\icX night ’s company, and also a pole line on the tram- 
ways leading into the mill yard, the intention being to 
perate the plant day and night. The mill and lumber 
vards will be lighted with electricity and as soon as 
possible all the buildings on the premises will be sup- 
plied with electric lights. The two band saws in the 
mill are running up to capacity. The company has re- 
ceived a consignment of 6-inch water pipe which has 
heen laid for fire protection. The laterals will be of 
t-inch pipe, and two pumps each of a capacity of 250 
gallons a minute will furnish direct pressure for the 
hydrants. 

Lumber receipts by water have been light the last 
week, but a number of cargoes are due the present 
week. <A large quantity of lumber manufactured on 
he Canadian side is coming here from Sault Ste. Marie, 
Ont. Mershon, Schuette, Parker & Co. bought a large 
juantity of lumber at different points on Lake Superior 
ind it has ‘been coming forward for some time. Handy 
Bros. are getting a lot of box lumber from Duluth, and 
have about 3,000,000 feet to come from* Port Arthur, 
Ont. Bradley, Miller & Co. have received two or three 
‘argoes from the Canadian Soo, and also a large con- 
signment for Grand Marais. E. B. Foss & Co. received 
over 1,500,000 feet last week from the Canadian Soo. 
This firm also brings in a lot of lumber from Thessalon. 

The old schooner Dayton, which has been in the lum- 
ber trade of the Saginaw river many years, and which 
was recently sold at marshal’s sale on libel proceedings, 
fell into the hands of Capt. William H. Sharp, of Bay 
City, and after being extensively repaired will go back 
into the lumber trade. 

Chris Yockey, of Au Sable, who for two or three years 
has been engaged in the work of raising sunken logs 
in the Au Sable river, has just finished a scow for 
use in this work. It is substantially constructed and is 
fifty-three feet long, eighteen feet beam and draws less 
than twelve inches of water. A gasoline engine is used 
for pulling up the logs. 

It is said that the Sarnia-Bay Lumber Company has 
sold its timber limits on Spanish River to Holland 
& Graves, of Buffalo, the consideration being upward 
of $1,000,000. The mill at Sarnia is not included in the 
deal. 

William Cassler, of Cadillac, has sold an interest in 
about 5,000,000 feet of timber in upper Michigan to 
Thomas Hartnell, and the contract for manufacturing the 
timber has been let to McNamare & Simmons. The 
timber is near Newberry and the Simmons saw mill 
at Lueas will be moved to the timber. 

R. N. Bennett and J. G. McClintock have formed the 
firm of R. N. Bennett & Co., and will lumber on Carp 
river, where they have purchased two sections of fine 
timber. 





MENOMINEE RIVER NOTES. 


MENOMINEE, Micu., July 17.—Summer logging is in 
full swing in Menominee county. Great difficulty is 
experienced in securing men and the prices paid are 
the highest ever known in the lumber trade in this region. 
Crawford & Sons, of Cedar River, are cutting and peel- 
ing hemlock tan bark and also are cutting timber and 
building logging roads. 
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The Mashek Lumber Company is operating several 
camps along the Indiantown & Southern railroad. 

A number of small jobbers are picking over the old 
slashings in this region and cutting many railroad ties 
and a good deal of shingle timber. Ten years ago this 
slashing was thrown away but now it is valuable and 
eagerly sought for. 

White pine is a scarce article in this section and bass- 
wood and elm also are becoming less plentiful, but there 
is still a considetable supply of tamarack, birch and 
maple. The timber prices are about the same as last 
year, although ties have gone up a few cents apiece. 

A good deal of tamarack piling is being gotten out 
for the foundations of the high buildings in the cities and 
for the government piers. 
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FROM THE FURNITURE CENTER. 

GRAND Rapips, Micu., July 17.—S. P. Coppock, of 8. 
P. Coppock & Co., manufacturers and wholesaler deal- 
ers in hardwoods at Fort Wayne, was in the city last 
week. The concern makes a specialty of Indiana 
quartered oak and Mr. Coppock called on several of 
the outside furniture manufacturers exhibiting here, 
as well as the local trade. 

Butterworth & Lowe are having plans prepared for 
a warehouse and office building to be erected on Huron 
street, opposite their present quarters. The building 
will be of brick, 28x70 feet, two stories, 

The Limbert Company, manufacturer of mission fur- 
niture, is removing its machinery from a leased plant 
in Grand Rapids to a new factory at Holland, and 
will start operations within a week with seventy em- 
ployees. 

William Cassler has sold to Thomas Hartnell, of 
Cadillac, an interest in over 4,000,000 feet of timber 
in the upper peninsula. 

The Atkins Saw Company, of Indianapolis, has over 
100,000 feet of apple tree lumber on sticks at Hart- 
ford, which will be used for saw handles. The lumber 
is hard and tough, without much grain and holds its 
shape without splitting or shredding. The boards 
rarely run over six or eight feet long. 

H. H. Ryerse, of St. Ignace, chief state fire warden, 
reports that forest fires during May destroyed prop- 
erty valued at $359,357, with the loss in Dickinson 
county still unestimated. 

C. L. King & Co., of Holland, have completed a fruit 
package warehouse at Lawton, which has 9,000 feet of 
floor space, and are building an addition 60x100 feet 
to their warehouse at Paw Paw. 

The Lansing Wheelbarrow Company has plans for 
enlarging its Lansing plant. 

Eastern stockholders in the Estey Manufacturing 
Company, Owosso, whose principal factory was re- 
cently destroyed by fire, wish to withdraw from busi- 
ness and the company will liquidate. Michigan di- 
rectors say’ that a new company probably will be 
formed and the business continued. 

A 60-acre tract of white oak timber located near 
Flint contains many mature trees, several of which 
are beginning to die, and it is said that the owner, an 
aged man living in Detroit, refuses to sell. He re- 
cently spurned an offer of $50 each for 400 of the 
standing trees. 

Gerber & Strauble will rebuild their maple flooring 
plant recently destroyed by fire at Reed City. The 
loss was estimated at $25,000 and insured for $16,000. 








UPPER PENINSULA NEWS. 

CALUMET, MicH., July 17.—A number of Chicago, 
Milwaukee & St. Paul railway officials were at Ontona- 
gon a few days ago, in connection with the proposed 
branch southwest from Ontonagon. In the party were 
J. H. Hyland, second vice president; D. C. Cheney, as- 
sistant general superintendent, and a number of others. 
The survey for the new line was completed a few weeks 
ago and it was reported that construction work would 
be started this summer. It appears, however, that dif- 
ficulty is being encountered in securing a right of way, 
as some of the property owners near Ontonagon object 
to its construction, as the road will haul logs away from 
there for the first few years. 

The village of Naubinway will soon have a new lease 
of life. E. L. Houseman, of Muskegon, has bought the 
old mill plant and docks and also the Holland cutover 
lands, and will at once start remodeling the mill, pre- 
paratory to beginning logging. It is ten years since 
the plant was operated, but the new owners have eight 
or ten years’ supply of timber in sight. 

The Sparrow-Kroll Lumber Company’s mill at Ken- 
ton, which was damaged by a windstorm two weeks ago, 
is operating again. Both stacks were blown down, dam- 
aging the roof. 

The Sagola Lumber Company has finished its log- 
ging operations in Ontonagon county and now has a 
crew of men at work taking up the tracks. The steel 
will be shipped to Sagola, Dickinson county, for an ex- 
tension of the logging railway there. The company has 
established a logging camp with fifty men on a tract of 
timber near the Northland branch of the Escanaba & 
Lake Superior railroad. 

Owing to lack of logs the saw mill of the Superior 
Veneer & Cooperage Company, at Munising, was closed 
down temporarily. 

William McFarland, of Ontonagon, and John R. 
Gordon, of Marquette, have departed for New Mexico, 
where they will look over a large tract of timber they 
have under option before completing the deal for its 
purchase. 

The C. V. MeMillan Company’s mill at Ontonagon 
was closed down a few days ago pending the arrival of 
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NEW BOOKS FOR LUMBERMEN. 


_ 
In Forest Land 
Douglas Malloch. 


(* The Lumberman Poet,"’) 








The AMERICAN LUMBERMAN announces 
**In Forest Land,’ a volume of poems by 
Douglas Malloch. The verses of **the lumber- 
man poet’’ long have brightened the pages of 
the AMERICAN LUMBERMAN each week. This 
book embodies his best work in permanent 
form. 

The poems constitute a graphic and beauti- 
ful portrayal of the majesty of the forest, the 
picturesqueness and humor of the lumber 
camp, the thrill of the drive, the magic of the 
mill, the romance of the lumber carrier and 
the philosophy of the yard. As the special 
interpreter of all these things Mr. Malloch 
stands alone. 

Everyone concerned in the forest or its prod- 
ucts will prize this volume. For library or 
gift purposes it will be exceptionaily attract- 
ive. It will be printed on antique laid paper 
with old style type, bound in extra cloth, gold 
stamped, with gilt top. ‘The illustrations will 
be printed in two tones. 

Price, $1.25 a volume. Orders placed now 
will receive first attention. Published by 


American Lumberman, 
$15 Dearborn Street, Chicago. IIL, U.S. A. 
== 


The American Lumberman’s 


‘“Curlosity 








A Handy Guide 
for Lumbermen. 


MENS f° 








This remarkable book asks and answers thousands of 
questions about the lumber business—yeur business. 

It solves everyday problems in the manufacture, trans- 
portation and sale of lumber—from forest to finish. 

It will prove the most satisfactory and handy reference 
book for the camp, mill, office and yard. 

It is the result of twenty-five years of study and exper- 
ience—all at your command-for a small price. 

An order now gets you one of the first volumes from the 
press. 

Price, $2.00. To regular subscribers of the American 
Lumberman, $1.00. Published by 


American Jumberman, 
315 Dearborn Street, Chicago, Ill., U.S. A. 








History of Lumber Production 
History of Sawmilling 

History of Lumber Exports 
History of Timber Development 
History of Tariff Legislation 
History of Lumber Prices 
History of Forest Resources 
History of Forest Reserves 
History of Land Legislation 


All found in the 


“History of the Lumber Industry 
of America” 


in four volumes. $5 the volume. First volume ready. 
Second volume this fall. 


AMERICAN LUMBERMAN, Publishers, 


315 Dearborn St., CHICAGO, ILL. 
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315 Dearborn Street, 


The Lumberman’s 


Handy Library 


Books of recognized value and 
merit in daily use by lumbermen 
everywhere: 


History of the Lumber 
Industry of America 


By JAMES ELLIOTT DEFEBAUGH. 


A comprehensive and permanent text book on 
American lumber history and _ literature; 
printed from new type on a fine quality of 
antique paper, bound in half leather levant 
grain with gold lettering on back and gold 


top. In all there will be four volumes. Vol- 
ume 1 now in second edition. Price per 
vol., $5.00 


The Telecode 


A wonderful economizer of telegraph bills; 
3,000 in daily use. A directory of sub- 
seribers free with each copy—renewed fre- 
quently. Price, postpaid, $5.00 


Realm of the Retailer 


By MET. L. SALEY. 


Treats of lumber sheds, appliances for storing 
and handling lumber, bookkeeping methods, 
and a thousand other things gathered from 
observation. Price, postpaid, $1.50 


Chapin’s Lumber Reckoner 


The Lumberman’s pocket mathematician, by 
which lumber, scantling, square timber and 
saw logs are reduced to board measure. Price 
bound in morocco, lap and pocket, postpaid, 
$3; in cloth, $2.00 


Scribner’s Lumber 
and Log Book 


Gives measurements of all kinds of lumber, 
logs, planks, timbers, wood measure, speed of 
circular saws, care of saws, land measure, 
wages, rent, board, interest, ete. 1,000,000 
copies sold. Price, 25C 


The Lumberman’s Actuary 


Now in new fourth edition. Shows at a 
glance cost of number of feet of lumber be- 
tween 2 and 29,000 feet at any price from 
$6 to $75 per M. One section especially valua- 
ble to retail lumbermen and contractors is 
that devoted to estimating the average cost 
of all kinds of labor, such as masons, ear- 
penters and painters. Size closed 4x8%”. 
Price bound in leather, postpaid, $3.50. In 


cloth, $3.00 


The Coalier’s Actuary 


Saves 99 percent of figuring and does it ac- 


curately. Prices any quantity from 5 lbs. to 
1,000 tons from 25e to $15. Price, post- 
paid, $2.50 


The Wood Workers’ Manual 


Finds the cost and selling price of moulding, 
furniture and everything manufactured from 
lumber or other material where lineal or 
square measurement will apply. Eighty-two 
pages, 3x6”. Substantially bound with 
flexible cover. Price, postpaid, $3.00 


The Climax Tally Book 


Especially arranged for tallying hardwood 
lumber. Bound in sheep with stiff covers and 
round corners. Straps for holding securely 
riveted on; 110 pages. Size of book closed 
44%4x81%5”. Special prices in quantity. Single 
copy, postpaid, 75C 


For sample pages and full particulars address 


American Lumberman, 
CHICAGO. 


, 











logs. There was some delay in logging work which cur- 
tailed the supply of timber for the mill. 

The Jerry Madden Shingle Company has purchased a 
site at Rapid River and will build a lumber mill there 
at once. The company has sufficient timber to keep the 
new plant in commission several years. 

John Jiernan, superintendent of the Murphy Lum- 
ber Company, says that since the company has been log- 
ging at Armstrong creek it has cut and shipped to its 
mill at Green Bay, Wis., 265,000,000 feet of timber. 
All of this has gone over the Soo and Chicago, Milwau- 
kee & St. Paul railway. The company has a sufficient 
supply of logs to keep the mill running till late next 
fall. 

The Peninsula Box & Lumber Company has completed 
a remarkable drive of 3,000,000 feet of logs on the 
Peshtigo river. The logs now are at Bagley Junction, 
where they will be loaded and shipped over the Wiscon- 
sin & Michigan railroad to Menominee. A special spur 
is being constructed to facilitate the handling of the 
logs. 

The Western Land & Timber Company, Roseburg, 
capital stock $20,000, has filed articles of incorporation 
at Lansing. The Wisconsin Chemical Company, of De- 
troit, a Michigan corporation, with capital stock of 
$60,000, all represented in Wisconsin, has filed articles 
and a statement to operate in Wisconsin with the secre- 
tary of that state. The Wisconsin representative is 
Charles A. Phelps, of Hackley, Vilas county. The com- 
pany manufactures wood alcohol. 

The steam barge J. C. Ford took on a cargo of lum- 
ber at the Baraga Lumber Company’s dock at Baraga. 
The barge Thomas Quayle, of Cleveland, was loaded with 
a cargo of lumber at the Bester estate’s dock at Baraga. 
The tug Maxwell and scow cleared with a lumber cargo. 
The barges Charles Wall, J. B. Lozen and C. C. Barnes 
cleared from Ontonagon with cargoes of lumber from 
the Ontonagon Lumber & Cedar Company’s mill. 
The former is bound for Toledo and the latter two to 
Tonawanda. 

SLBA ION 


THE FORCE OF SINCERITY. 


(Concluded from the Front Page.) 
eastern part of Tennessee. Of the last named concern 
He also is a stockholder 
in and one of the organizers of the First National 
bank of Addison, of which institution he has been 
a director most of the time. He has taken an interest 
in association matters and is vice president of the 
Veneered Door Manufacturers’ Association. 


Mr. True is vice president. 


An important event in Mr, True’s life was his mar- 
riage to Miss Louise M. Turner, daughter of Mr. and 
Mrs. John F. Turner, of Addison, June 19, 1872. And 
to his wife’s and her words of cheer and 
encouragement Mr. True attributes much of his sue- 
in business. They have no children, but their 
comfortable home has been shared and brightened by 
Miss Jessica K. Turner, a sister of Mrs. True, since 
her childhood. Mrs. True is a Daughter of the Ameri- 
ean Revolution, and has given much of her time and 
freely of her purse to charity work. Mr. True is de- 
voted to a sister, Mrs. C. C. Dawson, of Toledo, Ohio, 
a daughter of Mr. Daniels by his first marriage, and 
between the two a deep affection exists. 

Mr. True is in every sense a public spirited man and 
has done much to advance the interests of the com- 
munity of which he is a leading business man and 
of the highest type of citizen. He was one of the 
charter members of the Baldwin hook and ladder 
company, organized in 1876, and is now an honorary 
member of that organization. He is especially in- 
terested in the excellent schools of Addison and has 
served several terms as a member of the board of 
edueation. Since 1888, when he was active in organ- 
izing the Addison branch of the Young Men’s Chris- 
tian Association, Mr. True has been a trustee, director 
and treasurer of the association. He is a member of 
the Presbyterian church and he has given liberally 
to its support and charities, while many poor yet 
worthy residents of Addison know of Mr. True’s un- 
ostentatious but generous hand, 

For twenty-two years the taxpayers of Addison 
signalized their faith in Mr. True by their choice of 
him as treasurer of the village funds, and that sin- 
cerity which marks his every act in business and home 
life was exemplified in the publie trust. The confi- 
denee was not misplaced; no suspicion ever was 
breathed against him; he labored faithfully with the 
one object always in view of conserving the trust and 
interests of the community. He declined a reélection 
to the office in March, 1906, because of the pressure 
of private business. 

Most of Mr. True’s leisure time is spent at home. 
He is a member of the City Club, but he prefers to 
share with his wife whatever recreations he may in- 
dulge in. Part of his recreation is employed in driv- 
ing, as he has a fondness for a good horse. 

Though nearing the three score mark in years time 
has not laid a heavy burden on Mr, True, and he has 
all the activity and ambition of a man of 45. His 
tall form, erect carriage and easy bearing are an in- 
heritance from his New England forbears. He is pos- 
sessed of an inflexible will, is always in command of 
his powers and is devoid of anger under any cireum- 
stances. 

George I. True has lived a life of usefulness such 
as few men know. God fearing, law abiding, public 
spirited, progressive, his life truly is that of a Chris- 
tian gentleman. 


counsel 


cess 


THE KEYSTONE STATE. 


SMOKY CITY TRADE NOTES. 

PirtspurG, Pa., July 16.—Of general interest in 
Pittsburg but equally of interest to the lumber trade 
generally is the news that F. H. Goodyear and his 
associates are behind the latest railroad proposition 
that involves Pittsburg as a terminal. The Goodyear 
lines, known as the Buffalo & Susquehanna railroad 
and its numberless branches, and the Pittsburg, Bing- 
hamton & Eastern railroad have been vigorously push- 
ing their way from the northeast toward Pittsburg. 
When within fifty miles of the city the progress was 
halted temporarily. Then the Buffalo, Rochester & 
Pittsburg railroad came along and reached about the 
same point toward the city as the Goodyear lines. 
Later came the Pittsburg, Shawmut & Northern rail- 
road, all of which pass timber tracts, saw mills and coal 
mines in the state that are not identified with any 
of the existing transportation lines. 

Finally the Erie railroad, which touches the Good- 
years’ road, joined the other railroads and, under the 
clever generalship of Mr. Goodyear and his asso- 
ciates, surveyed and protected a route into Pittsburg, 
which will be the joint property of all under the name 
of the Pittsburg & Northeastern railroad. The new 
road will only be 50 miles long, but it will be four 
track and have unsurpassed terminal facilities. The 
news of this enterprise came like a thunderclap out 
of a clear sky in railroad circles of Pittsburg. The 
Pennsylvania-Baltimore & Ohio combine have been 
holding a tight grip on the city for years and never 
dreamed that any eastern lines would reach the city. 

Incidentally this proposition, with its bond issue 
of $55,000,000, means considerable building. The new 
line will build a $3,000,000 passenger terminal in the 
East End district and will have some extensive 
construction work in the mountains surrounding the 
city. Operations are to be started at once, as the 
financing of the enterprise has been completed. Al 
of this means good trade for lumbermen and unques- 
tionably new markets in the territory reached by the 
five roads in question. 

Trade has been steadily improving and building 
operations have gained materially. The carpenters’ 
strike is largely one in theory now, as nearly 1,000 
carpenters are at woik and this number is all that 
is needed with the present contracts under way. The 
hemlvuck situation is probably the feature of the mar- 
ket. It is advancing and most of the larger dealers 
are asking advances over official lists and refusing 
orders not cn the stock lists. Yellow pine is better, 
sales being larger but still no improvement in prices. 
The volume of trade, however, is better than a week 
ago and the trend of events is along the lines pre- 
dicted in Pittsburg lumber offices for the last few 
weeks, White pine trade has remained in good form. 
It is perhaps rightfully termed quiet because current 
demand is not great, but there is so little stock that 
to meet the requirements now existing takes all stock 
possible to secure. Prices are firm and shipments 
slow. Spruce demand has remained excellent and at 
unchanging prices. Finished stock is in good eall 
and orders are larger than usual. Hardwoods are 
active and stocks scarce. Chestnut is advancing and 
some good sales are reported. Lath is being called 
for more generously and no surplus is reported in any 
of the grades. Shingles remain about the same but 
sales are said to be slightly more active. 

At the office of the Curll & Lytle Lumber Company 
the prediction is made that by September poplar will 
be selling at $50. This is an optimistic outlook, but 
the facts bear out the prediction thus far, for poplar 
is practically out of the market. The company is 
running its mills on full time, with the total product 
sold through August. Chestnut has advanced and 
oak has advanced $2 and poplar $2.60 a thousand dur- 
ing the last. three months and the supply is still far 
short of demand. Car service at the West Virginia 
mills is better than usual and during July shipments 
have amounted to 64 cars. Inquiries have increased 
and indications point to a strong and active market, 
with a strengthening of the yellow pine trade as the 
summer advances and the surplus is taken up. 

Osear H. Babcock, of E. V. Babcock & Co., returned 
from the northwest after a protracted stay looking up 
white pine. He hurried off to West Virginia as soon 
as he returned and is now in that field looking up 
business. F. R. Babcock, in discussing hemlock mat- 
ters, showed orders being sent to all salesmen on 
the road to confine themselves to stock lists and that 
prices are now in advance of the official list from 50 
cents to $1. Stocks are scarce and mills are unable 
to meet the demands. Yellow pine seems to be clear- 
ing somewhat but the weakness has not disappeared 
from the price sheets and sales, Considerable surpius 
is noted and this will have to be cleaned up before 
an improvement is noted. 

The Linehan Lumber Company reports a rapid im- 
provement in the retail yards. The ending of the 
carpenters’ strike has benefited the city materially 
and all of the surrounding district is feeling the in- 
fluence of this condition. Joseph Linehan, who has 
been spending much time in Breathit county, Ken- 
tucky, was in Pittsburg for a brief visit last week, 
but was called back to the mills again without hav- 
ing the pleasure of meeting many of his friends here. 
The company reports a general absence of poplar 
this summer and the prices stiffening materially. Oak 
and particularly common grades are in urgent demand. 
The yellow pine situation has been found to be still off 
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Lut improving. Hemlock is firm and little is on the 
market for current business, 

The Kendall Lumber Company reports an excep- 
tionally strong demand for hardwoods and an advance 
in prices for lower grades of hardwood. The prices 
for oak are going still higher according to present 
indications, while poplar is still short and in constant 
demand. Hemlock’ is firm and the mills are having 
all they can do to fill orders promptly. Car service 
has been good and taking conditions on the whole 
the season is fully normal at this time. Vice Presi- 
dent Kendall was in Pittsburg early in the week 
looking after business matters. Secretary J. H. Hen- 
derson is in Oregon, having started last Saturday for 
a trip. T. J. Justice, of the Justice-Murphy Company, 
of Parkersburg, W. Va., and Charles Mack, of the 
Southern Sawmill Company, of Thomasville, Ga., were 
recent callers at these offices. 

Planing mill men report full forces of carpenters 
at work this week and, while the strike is still theo- 
retically on, little effect of it is now seen. In some 
of the larger planing mills more than two-thirds of 
the old men are at work, 





QUAKER CITY NEWS. 

PHILADELPHIA, Pa., July 16.—In spite of the fact 
that the records for building in June show a compara- 
tive decrease of more than $1,000,000 in value in Phila- 
delphia builders and retail lumbermen have not grown 
pessimistic. While the number of permits taken out 
during the last month decreased, building operations, for 
which permits were secured during the first six months 
of the year and which show a gain of 12 percent for 
that time, are now beginning to use lumber and in the 
opinions of retailers no reason exists to believe the late 
summer and fall business will be anything else than 
prosperous. Dealers profess to see a slight picking up 
in the strength of trade during the last few weeks 
and believe conditions will further improve. The slow- 
ing up of business at this time is traceable to the fact 
that spring buying was strong and the business during 
the last year so heavy that a slight breathing spell 
seems unusually calm when compared to the amount of 
business hitherto done. 

Frank Rambo is making alterations and additions to 
his yard, which will increase its capacity. Mr. Rambo 
is one of the local trade who have cottages at Atlantic 
City for the summer. 

The Henry H. Sheip Manufacturing Company is 
crowded with business. Usually at this time of the year 
it can take care of small orders but this season large 
ones are handled. The company has taken part of 
the factory of a supply house adjoining its property 
and will use it as a store house. 

George H. Kugler reports business better than it has 
been. He will start July 31 for Newfoundland on his 
vacation. 

W. H. Lear has had one of the most successful seasons 
in cypress, of which he is one of the heaviest dealers 
in Philadelphia. He is taking his vacation in week ends, 
joining his family at Atlantic City each Friday. 

Work is progressing rapidly on the new planing mill 
of Joseph W. Janney, which is expected -to be im opera- 
tion about August 15. 

Charles Smith & Co. have stocked their yard with a 
good variety of North Carolina pine and are using a 
portion of Brown street wharf to accommodate other 
stocks. Mr. Smith finds business good for this season 
of the year. 

C. E. Lloyd, jr., of the Cherry River Boom & Lumber 
Company, is on a vacation at Centre Lowell, Mass., 
where he will remain until the end of July. During 
his absence F. A. Kirby is pushing the sales end of 
the business with the energy which has made all seasons 
busy ones for that concern. 

John H. Schofield spent last week in the south. Robert 
W. Schofield put in the week at the company’s mills in 
Pennsylvania hustling out shipments. The firm finds 
business fairly good and the outlook fine. 

Samuel Roberts, formerly of Norristown, vice presi- 
dent of the Evergreen Lumber Company, has returned 
from Evergreen, N. C., where he was looking things 
vver, and reports everything running smoothly. 

R. W. Wistar, of Wistar, Underhill & Co., is making 
a short trip through upper New Jersey. 

The wisdom of the decision to change the location of 
the Lumbermen’s Exchange is becoming more apparent 
every week. Already seven new applications for mem- 
bership have been filed and more are expected. 





THIS THE BANNER YEAR. 


The Gordon Hollow Blast Grate Company, of Green- 
ville, Mich., in speaking of trade in saw mill ma- 
chinery, and especially of the Gordon hollow blast 
grate, reviews its own trade for the last seven years, 
which shows an enormous increase. The company has 
reduced the matter to percentages, on the basis of 100 
for the dullest period, the same being the first six 
months of the years named: 

Tn 1900, 185; 1901, 100; 1902, 194; 1903, 342; 1904, 
288; 1905, 369; 1906, 502. 





LONG CUSTOMERS OF A MACHINERY HOUSE. 

The Clark Bros. Company, of Belmont, N. Y., reports 
that during the last twenty years the Central Penn- 
sylvania Lumber Company, with headquarters at Wil- 
liamsport, Pa., and its predecessors have bought the 
following saw mill machinery from the Belmont manu- 
facturer: Six Clark band mills, six carriages, five 
steam feeds, eight log stops and loaders, eight decks, 
five niggers, seven Clark automatic trimmers, six gang 
edgers, two large Clark-Corliss and two Clark-Auto- 
matic engines, 


NORTH ATLANTIC COAST. 
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NEW ENGLAND TRADE NOTES. 

Boston, Mass., July 16.—Lumber dealers are be- 
ginning to complain of a shortage of cars. Several 
Boston firms have made complaint to the railroads, but 
with little satisfaction. 

W. B. Pope & Co. have been closing out their busi- 
ness during the last two or three weeks. Mr. Pope 
started in the retail lumber business on Albany street, 
Boston, about twenty years ago, under the firm name 
of Pope & Paul. A few years ago Mr. Paul withdrew 
from the firm and since then Mr. Pope has conducted 
the business alone. Mr. Pope is well known through- 
out the eastern lumber trade and is a favorite with 
all. He is giving up his business to retire from 
active work. 

Guy Hume, of the Shawmut Manufacturing Company, 
Shawmut, Me., was in Boston last week. 

J. W. Willis, of J. W. Willis & Co., Washington 
Court House, Ghio, is in Boston, accompanied by his 
two eldest daughters. Mr. Willis, in addition to his 
large lumber interests, is president of the Washing- 
ton Chair Company. 

The National Hardwood Lumber Association has ap- 
pointed D. P. Pinney as an inspector. Mr. Pinney 
will be located in Providence, R. I., and for the present 
his headquarters will be at the Hotel Perrin. 

F. M. Ward, of Ward Bros., Big Rapids, Mich., 
manufacturers of maple flooring, was visiting the trade 
in Boston last week and before returning home will 
visit New York and vicinity. 

Ralph B. Woodbury, salesman for Charles S. Went- 
worth & Co., Boston, is spending two weeks in Nova 
Scotia. 

Charles S. Wentworth & Co. have moved to their 
new and spacious office 38 Mason building, Boston. 

The H. B. Stebbins Lumber Company has moved to 
room 68 Mason building. 

The Providence (R. I.) board of fire underwriters 
has issued an order which increases the premiums on 
lumber yards about 50 percent where the precautions 
ordered by the board are not taken. Some dealers 
state that this may have the effect of causing an 
advance in lumber at retail. 

Fred D. Clapp has bought the buildings, lumber 
and business of the Stoughton Lumber Company, 
Stoughton, Mass. Mr. Clapp has been associated in 
the lumber business with his father, E. P. Clapp, for 
several years. 

The N. 8S. Stowell Spool & Wood Turning Company 
has been incorporated in Augusta, Me., with a capital 
stock of $50,000. The incorporators are N. 8. Stowell, 
Arthur N. Stowell, of Dixfield, and A. J. Thornley of 
Pawtucket. 





THE PENOBSCOT RIVER DISTRICT. 

Banoor, ME., July 16.—E. E. Ring, commissioner of 
forestry, in speaking of the work of log driving on the 
great waterways of Maine, the Penobscot and Kennebec 
rivers, said Friday that the logs were coming along well, 
and that as the water in the river was holding up un- 
usually well for this time of year the drives were 
making good headway, both on the east and west 
branches of the Penobscot and Kennebec. On the Ken- 
nebee river the rear end of the drive is about leaving 
Moosehead lake, and as there is an unusual head of 
water at the lake the drive will doubtless make rapid 
headway to the booms. 

There is being built in Winterville, on the Ashland and 
Fort Kent branch of the Boston & Albany railroad a 
plant of considerable size for the manufacture of veneer 
from the hardwood forest in that vicinity. The main 
mill will be 96x160 fect, with five floors, all connected by 
elevators, and there will be several other buildings. The 
plant is to be operated, beginning in September, by the 
Standard Veneer Company, of Stockholm. 

At Stockton today there is a fleet of a dozen 3-masted 
schooners taking on Aroostook county spruce, bound for 
New York, and the British steamer Bermuda is due to 
load spool bars for Hull, England. 

The Columbia Lumber Company has been organized at 
Portland for the purpose of manufacturing and dealing 
in lumber in the United States and Canada, with $150,- 
000 capital stock. Officers: President, Hayden W. 
Gaylord, of Randolph, Vt.; treasurer, Arthur G. Osgood, 
of Randolph, Vt. 

W. B. Hall, of Caribou, is enlarging his saw mill and 
will put in a lath machine of 30,000 daily capacity, and a 
gang edger and rotary of 20,000 feet daily capacity. 

The new excelsior mill at Upper Abbott will be ready 
for operation this fall. The mill will be 40x122 feet, 
and besides the excelsior machinery will be fitted with 
rotary, shingle and lath saws, and a splitting machine 
for poplar. 

L. M. Mann is rebuilding his clothespin factory at 
West Paris on a larger scale than the plant that was 
burned recently. 

The directors of the Androscoggin Pulp Company, 
Brunswick, have decided not to rebuild the burned mill 
in that town, but to erect a plant at South Windham. 

The rear of the third East branch drive left the 
head of Grand lake Thursday. The last of the second 
East branch logs left Lincoln sorting boom Wednes- 
day and now is running into Penobscot boom. The 
West branch drive is coming along well, and it is ex- 
pected that the saw logs for down river mills will get 
away from Shad pond on or before August 5, the con- 
tract date. The river is falling gradually, but there is 
plenty of water in the lakes, and it is expected that 
all logs on the Penobscot will reach boom rather earlier 
than usual. 
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Best 
» Possible 


aes Fan 


is our aim. We began building fans because we 
saw where fan practice could be improved and be 
cause we believed that there were enough people 
in this country who wanted the best possible fan 
that could be built to give us a good volume of 
business. Our expectations have been realized in 
both cases. We were able to make several im 
provements at the very outset and as we have 
studied different conditions we have devised others. 
Wherever we have seen an opportunity to im 
prove fan design and construction we have taken 
advantage of it at once. 

The following reasons account for our remark- 
able success in the fan business: 

1.—Every fan fits its work. In order to do 
this it is specially designed wherever necessary. 
Special features desired by the customer are in 
corporated. 

2 toth wheels and housings are extra heavy, 
there is no suspicion of weakness or wabbliness. 

3.—The wheels are stiffened by angle-iron rings 
on the side plates, angle-iron fastenings for the 
floats and angle-iron spacing rings in large 
wheels. 

4.—All wheels are carefully adjusted for run 
ning balance. 





5.—Very small overhang is required on ex 
hauster wheels of all types. 

6.—The ring-oiled, adjustable bearings are well 
supported. 

Green Fans, Blowers and Exhausters are in use 
in well-known plants doing every kind of work 
for which fans are used. Write for references and 
also for Catalog “A. L.” If you do not have a 
copy ask also for our book on Steam Plant 
Economy. 


The Green Fuel Economizer Co. 
MATTEAWAN, N. Y. 


GEO. H. GIBSON CO 
Pane “ew 
sow vous 


(Sole builders of the Green Fuel Economizer 
in the United States.) 








The Hard, Stiff; Tanned-All- 
Through Leather Belt Simply 
Rides the High Places on the 
Pulley and Leaks Power. 


It slips and burns because tanning breaks 
up the fibers, separates them, stiffens them, 
and takes away the clinging flexibility of 
the natural rawhide. 

‘*Sable”’ maintains that flexibility by hold- 
ing the rawhide fibers in their natural 
state—long and unseparated —and in- 
creases the “‘cling’’ and pulling power by 
one-third through a secret process .of sur- 
face tanning which produces a kid-like 
finish. 

Get a ‘‘Sable”’ belt on 60 days’ free trial. 


Write for Booklet No. 2. 


SHULTZ BELTING COMPANY, 


ST. LOUIS, MO. 


NEW YORK, BOSTON, 
111 Chambers St. 114 High St. 


PHILADELPHIA, 
116 North Third St. 











H..M. BYLLESBY & CO. 


INCORPORATED 


ENGINEERS. 


DESIGN, CONSTRUCT AND 
OPERATE RAILWAY, LIGHT, POWER AND 
HYDRAULIC PLANTS. 
EXAMINATIONS AND REPORTS. 


CHICAGO, ILLINOIS. 





AMERICAN TRUST BLDG., 
— 














Old Saws Renewed 


quickly and economically 
! by using the 


Chainey Cross-cut 
Saw Gummer 


Wil'l save its cost in files 
and filers wages and makes 
old saws good as ew. Sent 
on trial—returnable at our 
expense if unsatisfactory. 


FLORENCE MFG. CO, 
46 American St., FLORENCE, WIS, 
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Our Perfect 


Maple Flooring 


will 


sales, 


increase 
likewise 


your 
your 
profits. Better wire 


or write us about it. 


Linehan Lumber Company, 
PITTSBURGH, PA. 




















| NICOLA LUMBER CO. | 


Wholesale Lumber Dealers, 


PITTSBURG, PA. 


DEALERS IN 





- Hemlock, Hardwoods, 
— White and Yellow Pine | 


| Our Specialty: 
| our 








| 

Mixed carload shipments from 
We can ship White Pine, |} 
Norway, Hemlock and White Pine and Norway Lath, 

| also Hardwoods. 


Cleveland yard. 





| 
; : aR 
We want your inquiries. 
| 

| 

































Mahogany, Quartered Oaks 
Sime oo oes gemma 
Ru.MUNHALL LUMBER CO. 


- YARDS, PITTSBURG. PA. 











GET OUR PRICES ON 


r 
YELLOW PINE 


Long and Short Leaf Rough and Dressed 
Timber and Finish. Will assist in increas- 
ing your profits.—Quick Shipments. ‘ 


eo 








\ THE GERMAIN COMPANY, Pittsburg, Pa. , 
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THE METROPOLITAN MARKET. 


New York, July 17.—Local conditions are improv- 
ing gradually, although the aggregate lumber move- 
ment has not increased to any great extent over last 
week; however, the general market tone is much 
healthier and inquiries indicate a spirit of optimism 
on the part of buyers all over the district. In several 
lines the actual business placed has been consider- 
ably more than was expected. The unusually large 
stocks have in several instances been worked down 
to normal, and in other large yards where buying has 
been curtailed lumber piles are gradually being dimin- 
ished to a proper basis. The weakest points now are 
undoubtedly in southern pine lines, but the reported 
curtailment has had a good effect and prices con- 
tinue firm under the circumstances, Several good 
sized orders were placed last week and at favorable 
prices, and if the present improvement should con- 
tinue it would seem that the manufacturers, as 
claimed, have the situation well in hand. Local 
building trade is active and the figures submitted by 
the building departments in the three large boroughs 
denote no lack of confidence in the situation, and 
with a continuation of the improvement in transpor- 
tation facilities will come a corresponding increase in 
the call for homes in suburban sections. Some uneasi- 
ness is felt over a rumor of a sympathetic strike in- 
volving 100,000 men in all building trades, but that 
prospect has not shown any perceptible influence over 
conditions. While the money value of building per- 
mits has not increased perceptibly during the last 
month the number of permits is larger, indicating a 


more general use of lumber in construction work. All 
through the outlying sections of Brooklyn, Bronx 


and northern New Jersey a large number of houses 
are in course of construction, and rarely does a 
new house remain vacant after it is ready for occu- 
pancy. 

Swain, Aleock & Swain, 39 Cortlandt street, note a 
betterment in local southern pine conditions and be- 
lieve that during August there will be an almost 
complete recovery from conditions that have existed 
during the last six weeks. Mr. Alcock says that 
inquiries are coming in nicely and that the outlook 
is much more favorable than it has been for some 
time. R.S. Cohn, of the Roanoke Railroad & Lumber 
Company, Norfolk, Va., whose stocks in this market 
are looked after by Swain, Alcock & Swain, was in 
town for several days. From a manufacturer’s view- 
point he believes that the general tone is much more 
favorable than last month. 

The Northern & Southern Lumber Company has 
been incorporated under the laws of New York, to 
conduct a lumber and saw mill business. The au- 
thorized capital is $500,000, the incorporators being: 
H. S. Selleck, Riverside, Conn.; J. Brunton, New York 
city; C. Millspaugh, Darien, Conn.; C. Purdy, Stan- 
ford, Conn.; E. Raymond, Glenbrook, Conn. 

W. R. Ruddick, eastern representative of the White 
River Lumber Company, Lake Nebagamon Lumber 


Company, North Wisconsin Lumber Company and 
the Iron River Lumber Company, the large well 


known white pine manufacturers, reports a steady 
northern pine market. Mr. Ruddick says that com- 
mon lumber, especially in 8, 10 and 12 inch sizes, is 
searee and that dry lumber in all lines is difficult to 
obtain. Prices in all lines are very firm and in 
cheaper grades there is a strong tendency toward 
advancement. Mr. Ruddick has just returned from 
a trip through New York state and finds white pine 
conditions on a most satisfactory basis, with some 
substantial inquiries in the market. One of the mills 
above mentioned has orders placed to carry it five 
months without accepting any further business. The 
offices of the above companies, at 1 Madison avenue, 
have been changed to room 6057. 

Barker & Co., 18 Broadway, find a better buying 
movement this week than heretofore and believe that 
the inquiries received indicate that a complete re- 
covery from the past dullness is not far off. Treas- 
urer and Local Manager John M. Bond finds an espe- 
cially good demand for eastern hemlock, which the 
company handles largely. 

The Manhattan Cooperage Company has been in- 
corporated under the laws of New York to manufac- 
ture barrels, tubs, casks ete., with a capital stock of 
$10,000, ineorporators being P. Nowitz and J. Weis- 
berg, Brooklyn, and 8. Aronson, New York city. 

Harry W. Bogen, Brooklyn, N. Y., has been en- 
gaged by the J. J. Newman Lumber Company and 
the Lackawanna Lumber Company as outside sales- 
man. These two companies report a fairly good activ- 
ity in their lines and regard the outlook favorably. 

The plant of the American Cigar Box Company, of 
Johnson City, Tenn., which is owned by William E. 
Uptegrove & Bro., well known lumber dealers of 
Brooklyn, N. Y., was burned July 12, causing a loss 
or about $100,000. 

The sash, door and blind business of Charles Goldin- 
gay, 88 East Kinney street, Newark, N. J., has been 
incorporated under the laws of New Jersey with an 
authorized capital of $100,000. The incorporators 
P. Ford, of 


are Charles Goldingay, T. Goldingay, E. 
Newark. 

L. F. Wood, with offices at 18 Broadway, has been 
appointed local representative of the Cypress Selling 
Company, New Orleans, La., through whom the sales 
for a large number of cypress mills are made. 
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THE TWO TONAWANDAS. 
NortH ToNAwANpDA, N. Y., July 17.—The receipts of 
lumber at the Tonawandas by vessel last week were 
rather small as compared with the preceding seven days. 
During the week ended today 8,976,572 feet were re- 
ceived, while the receipts during the preceding week 
amounted to nearly 17,500,000 feet. Eighteen vessels 
carried the stock, which was distributed as follows: 


30AT AND CONSIGNEES. Feet. 
Schooner, Tucbury, Kelsey-Dennis Lumber Co......800,000 
Steamer S. K. Martin, Kelsey-Dennis Lumber Co... .262,000 


Schooner Pendell, Kelsey-Dennis Lumber Co 
Schooner Spademan, Kelsey-Dennis Lumber Co.....312,000 
Steamer Buell, A. Weston & Son...........ccce00. 950,000 


Schooner Stewart, A. Weston & Son............... 735,000 
Schooner Gawn, Northern Lumber Co.............677,000 
Steamer Saginaw, C. H. Stanton.................348,600 
Steamer TJoltec, Northern Lumber Co............. 785,000 
Schooner Commodore, Brady Bros................ 812,000 
Schooner Jennette, J. P. Mackenzie............... 495,306 
Schooner Stanley, J. P. Mackenzie................ 402,351 
Steamer Reitz, Wilson KBox & Lumber Co.......... 245,000 
Steamer Myron, A. A. Bellinger..................560,000 


Schooner Delaware, A. A. Bellinger............... 675,000 


Schooner Melborne, Wilson Box & Lumber Co...... 156,000 
Steamer United Lumberman, J. P. Scribner........ 240,315 
Schooner Uranus, Wilson Box & Lumber Co....... 474,000 


John Coyer, manager of the Red Cliff Lumber Com- 
pany at Duluth, Minn., for three years, resigned his 
position with that company August 1 to accept an offer 
from the R. T. Jones Lumber Company. Mr. Coyer will 
have charge of the Jones company’s local shipments and 
be associated with its sales department. Before becom- 
ing manager of the Duluth company’s business Mr. 
Coyer was a member of Lefaiver & Co., of North 
Tonawanda, and the duties which he then performed 
will be practically the same as those for which he has 
been engaged by the R. T. Jones Lumber Company. 
Mr. Coyer has long been thoroughly conversant with the 
producing and consuming sections upon which the local 
trade is dependent. 

The R. T. Jones Lumber Company has about com- 
pleted taking over the stock recently purchased from L. 
H. Swan & Co. The lease for the docks and yard 
issued to the latter company by the New York Central 
railroad has been taken over by the Jones company, 
providing liberal space for the large amount of stock to 
be handled before the close of the season. 

William McLeod, of the Northern Lumber Company, 
left yesterday for Charleston, S. ©., where he will be 
connected with the sales department of the A. C. Tux- 
bury Lumber Company. 

The shipments of lumber from the Tonawandas by 
eanal during the second week of July amounted to 
4,720,000 feet. The shipments during the corresponding 
week of last season were 5,166,310 feet. 





FROM WESTERN NEW YORK. 

Burrao, N. Y., July 17.—There is the same easy con- 
dition of lake lumber freights, with the barge fleet 
still satisfied in a measure, because there is more lum- 
ber to be carried than was expected when the season 
opened. A fair late run is also likely now. Rates 
remain unchanged. 

Receipts of lumber and shingles dropped off some- 
what for the week, being 5,746,000 feet of lumber and 
7,440,000 shingles. 

The building industry is now enlivened every week 
by a big block or a number of good sized ones, so that 
the aggregate is good. For the week the permits 
issued by the city numbered fifty-one, with an esti- 
mated cost of $151,889. There were twenty-five frame 
dwellings in the list. 

B. F. Jackson, of the Haines Lumber Company, at- 
tended the meeting of the Pennsylvania State Retail 
Association at Mont Alta, near Chambersburg, last 
week, and found everybody in a cheerful mood, with 
business doing well. He was able to sell white pine 
pretty fast on the road, though the yard report is less 
strong. 

Hurd Bros. are making a feature of the hemlock 
they are getting in by lake, as it sells so rapidly in all 
directions. The Ontonagon saw mill in which they are 
interested is shipping its cut liberally, a great part 
of it going to Tonawanda and elsewhere. 

Buffalo pine dealers are not making their usual trips 
up the lakes numerously just now, merely going, if at 
all, to keep posted on the situation. In the first place 
they do not need much more lumber now and they are 
content to wait to see if some of the stiffness that pre- 
vails will get out of the market by fall, though few 
say that they are expecting anything of the sort. New 
lumber is too searce for that. 

The lumber dock of the Haines Lumber Company, 
on the Evans canal, collapsed early this week, letting 
about 50,000 feet of white pine lumber into the water. 
It is very dry stock, though, and haste will be made 
to get it out, so that it may not be injured by the 
wetting. 

Holland & Graves are selling a good amount of their 
Byng inlet cut in Canada this year. It appears that 
that market is a different thing from what it was last 
year, when there was a lumber surplus with which to 
undersell Buffalo in the east. Prices are stiff there. 

The MeNeil Lumber Company is beginning to bring 
down its big stock of hemlock, two cargoes having 
been received already on docks at the foot of Genesee 
street. 

The yard of the R. Laidlaw Lumber Company is still 
one of the big handlers of white pine and it sticks to 
that wood alone. With John McLeod able to get on 
the road as salesman there is never any lack of orders. 

C. W. Betts is revolving in his mind the problem of 
an August outing for the Lumber Exchange, but has 
not decided on the date or place. The yard of C. M. 
Betts & Co. is busy and lumber is coming in freely 
from Duluth. 
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FOREIGN TRADE NEWS. 
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THE LONDON MARKET. 

LONDON, ENGLAND, July 3.—The general trade condi- 
tions of the country are somewhat better than last 
month, although the demand from the building, fur- 
nishing and other wood-consuming trades has not im- 
proved, a fact which is borne out by the large num- 
ber of vacant houses to be found in the large cities. 
The only good feature of the market is the low state 
of the London stocks at a time when the importing 
season is to begin. Should the demand become a nor- 
mal one the importers will be placed in a favorable 
position, but this long looked for improvement seems 
to be far off. 

The Dock Stocks. 

The stocks of wood on the London docks July 1, 
1906 and 1905, were: 

1906, pieces. 1905, pieces. 
7 


SO eee ere re 4,803 859,453 
I i i6i530a hed dae wenn ake 1,263,340 1,766,617 
PE WORE. 6.06 ss csdsccavesccnccs Be 2,902,849 
WUE année ncass oGees4c0seGunaae Se 5,901,632 
Bs tos oS 6.0bid 06 664d ow Kee eee 540,400 895,252 
PEE Gis adns 6d aews-cama ea eiaions 439,521 640,057 
Pee WN CD ait: s oon edn ine ewnas 11,383 43,875 

5 dibs tine ase icenesasenn 10,690,682 13,009,736 


With the importing season now well under way it 
is obvious that the dock stocks should show an in- 
crease over those of last month, but the difference is 
less than is usually the case at this time of the year. 
The stocks again show a big shortage as compared 
with the figures of last year. This is particularly the 
ease with Canadian and American goods and in a 
lesser degree with those from the Baltic ports. 


Pitch Pine. 

Although producers may be congratulated on their 
success in maintaining good prices for so long, it now 
is impossible to disguise the fact that the bottom has 
been knocked out of the market. The general feeling, 
both in the United Kingdom and on the continent, is 
that unless producers can maintain prices without as- 
sistance from the foreign markets they are bound to 
go down further. This applies to both sawn timber 
and lumber, but particularly to the former. The feel- 
ing is that while sawn timber is not likely to return 
to anything like the prices of two or three years ago 
the figure for wood of 30-foot average will come down 
to something like $17.50 c. i. f. It is hard to find a 
market here for 30-foot average sawn above $18.75, 
although it is reported that a New Orleans firm has 
just concluded a contract for half a steamer cargo to 
Scotland, comprising a lot of cheap lumber, together 
with 1,200 loads of 30-foot sawn, at a little below 
$19.50, which is a good price as things are today. 
Even the market for the better grades of lumber is 
weaker and it is a long time since the favorite Crown 
brand has failed to find a ready market in Belgium. 
The prices quoted are from $90 to $92.50 for 11-inch 
and up, with flooring at $82.50 and saps at $77.50. 
Hewn timber is much overdone. Heretofore this trade 
has been handled by three or four of the best ship- 
pers, who shipped on contract, but the number of con- 
signment parcels recently placed on the market has 
made the busiuess a difficult one to handle satisfac- 
torily. The price ruling for 100-foot wood is $20, but 
not much business is being done. Freights are slightly 
firmer, although a large number of boats of from 
1,200 to 1,400 standards are without tonnage. The 
most recent fixture is $21.25 for an 800-standard boat 
from Mobile to two ports in the United Kingdom. 
However, another boat has been fixed from Mobile to 
east coast, United Kingdom, at $20 for August-Sep- 
tember loading. At present the principal demand 
seems to be from the Brazilian ports, 

The Mahogany Market. 

The amount of business done in mahogany during 
June has been small even for a summer month. The 
arrivals total only 950 logs, of which 400 were from 
Cuba, 360 from Honduras, 150 from Costa Rica, with 
a small balance from Africa. The sales at auction 
were about 274,000 super feet, half of which consisted 
of Honduras wood, which has averaged 10% cents a 
super foot, while a parcel of tobasco wood, although 
of small sizes, brought an average of 814 cents a foot. 
Both these prices are excellent and in comparison 
with the previous sale of tobasco show a distinct 
advance. The present first hand stock of mahogany of 
under 2,000 logs constitutes a low record and values 
are likely to advance still further. Supplies of prac- 
tically every variety would find a good market in 
London just now. 

American Hardwoods. 


At this time of the year the demand invariably 
falls off somewhat. In several instances this is the 
case at the present time, but in others a good business 
is being done. Regarding black walnut the demand 
for inch medium and inch culls remains firm, the former 
being worth from $72 to $72.50 a thousand feet and 
the latter about $50. The demand for first quality 
wood is poor. There is practically nothing doing in 
quartered oak, First quality inch boards are nominally 
worth $75 a thousand, but business is difficult even 
at this figure. Plain oak planks remain in strong de- 
mand, and 3 and 4 inch wood is selling at from $40 
to $42.50 a thousand feet. Inquiry for boards is 
light, agents finding it difficult to obtain shippers’ 
ideas of value. The market price for prime inch white 
oak is from $52.50 to $55, whereas shippers are ask- 
ing $60. The market for poplar is steady, the chief 


demand being for first quality wood and culls planed 
on both sides. Inch boards, planed to seven-eightus 
inch and averaging from 13 to 14 inches wide in first 
quality, are worth $52.50 a thousand, the same size in 
the cull grades bringing $25. Medium or No. 1 com- 
mon is worth about $35, but the demand is an ordinary 
one. First quality satin walnut lumber is slow of sale 
at from $37.50 to $40 a thousand, but medium wood, 
which is in fair demand, is bringing from $27.50 
to $30, 
Miscellaneous. 


Reference was made last month to the unfortunate 
balance sheet presented by H. Herrmann, Limited, of 
Evansville, Ind., U. 8. A., and London, at its annual 
meeting. The committee of investigation appointed 
recommends that all the assets at Evansville should 
be disposed of, and there is no doubt that this course 
will eventually be carried out. The poor results of 
last year are attributed wholly to the abnormal trade 
depression. 

The various London dock companies that handle 
timber have agreed to an arrangement whereby the 
rate-cutting competition which has been in vogue for 
several months will cease. The concessions offered to 
the trade by the Millwall and London & India com- 
panies will remain in force until the end of 1907, and 
doubtless when that time shall come there will be an- 
other revision of rates. The competition has served a 
good purpose as far as the timber trade is concerned, 
and it is to be regretted that it has ended so soon. 


OVER THE CANADIAN BORDER. 


ie ie 


FROM THE CANADIAN CAPITAL. 

Orrawa, ONT., July 14.—Recently in discussing the 
public works estimates in the house of commons Hon. 
Charles Hyman, minister of public works, told of the 
fourth great departmental building it is intended to 
erect in Ottawa. When the site shall be secured a 
building is to be erected large enough to accommodate 
all the branches of departments now driven to use 
rented quarters. When the site shall be surveyed Mr. 
Hyman intends to ask every architect in Canada to 
put in a plan in competition. Three prizes will be 
given and the presidents of the Ontario and Quebec 
architects’ associations will be asked to help the gov- 
ernment to select the best plan. 

The Canadian commercial agent in Trinidad writes: 

The decrease in the quantity of timber imported was due 
to the unusual rise in prices, against whuch buyers held out 
as long as possible, but as the market is gradually becom- 
ing very short of supply this will right itself in the ordi- 
nary course. An experiment was made to substitute North 
Carolina lumber, an inferior class of pitch pine, for the 
white pine hitherto obtained from Canada, but the success 
is doubtful. 

A report from Halifax states that a most destructive 
timber fire took place July 10 in the property of the 
Timber Estates, Limited, at Mintbrook, Newfound- 
land. The company’s mill, offices, warehouses, barns, 
ten dwellings and half a million feet of lumber were 
destroyed, causing a loss estimated at over $100,000. 
Over 150 men are out of employment. 

The town of Deseronto, Ont., is much excited over 
recent acts of vandalism. One of these was the cut- 
ting of the big belt in the cedar mill of the Rathbun 
Company. Had it not been noticed in time it would 
have cost the loss of several lives. The same night 
some incendiary made an unsuccessful attempt to burn 
the mill and two days later the big belt was again cut. 
A detective is working on the case. 

A number of prominent Ottawa valley lumbermen 
have formed the Gatineau Drive Company, with capi- 
tal of $20,000. The incorporators are John Gilmour, 
W. C. Edwards, W. C. Hughson, John A. Cameron and 
G. B. Greene, all of Ottawa. 

eee 
FROM THE CANADIAN METROPOLIS. 

Toronto, ONT., July 14.—The Canadian parliament 
was prorogued July 13. The speech from the throne by 
Earl Gray, the governor general, contained the following 
reference to forestry legislation: 





It is earnestly io be hoped that your example in passing 
the act setting apart large areas for forest reserves will be 
followed by those provincial legislatures having jurisdiction 
over their public domains and that a system of reforestra- 
tion may be adopted in all parts of the dominion, thereby 
preserving the uniform flow of our rivers and of our valu- 
able waterways. 

The annual meeting of the Toronto branch of the 
Canadian Manufacturers’ Association was held July 10. 
W. B. Tindall, the retiring chairman, delivered a compre- 
hensive address touching on several features of the indus- 
trial situation. He pointed out that skilled labor was 
never so difficult to secure or to retain as it is today, as 
the number of skilled mechanics had not increased in 
anything like the same proportion as the factories had 
expanded. He feared that the market opening up in 
the west might be lost to Canadians unless they could 
obtain sufficient help for the factories. 

John Firstbrook, president of the Firstbrook Box 
Company, was elected chairman for the ensuing year, 
and Walter C. Laidlaw, of the R. Laidlaw Lumber Com- 
pany, was chosen as one of the members of the execu- 
tive committee. 

The Ontario government has leased the Dryden pulp- 
wood limit in the Lake of the Woods district to R. 
MeLauchlin, of Glencoe, Ont. The terms include a 
cash bonus of $6,000 and the payment of dues of 40 
cents a cord on spruce and 20 cents a cord on other 
pulpwood. The lease is for twenty-one years and the 
lessee must build a pulp mill and other works, expend- 
ing $200,000 in construction within three years. 
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E MAKE A SPECIALTY of 
getting out large orders for 
~ construction timbers and 
factory flooring, long leaf yellow 
pine—capacity 120,000 feet per day 
—shipments from our mill at Pax- 
ton, Fla., located on the L. & N. 
and Central of Georgia Railroads. 
These exceptional railroad facili- 
ties together with our large capacity, 
( enable us to give unusually good 
service. When dispatch is of con- 
sideration, write to us. 


American Lumber & Mfg, Co, 


PITTSBURG, PA. 
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Sole Agents for Florala Saw Mill Company, 
Paxton, Fla. 











DOSAGE Ray 








We're Willing 
You Should Decide 


about the superiority of our service and 
grades, after you have tried us on a 
sample order. We might talk ourselves 
hoarse telling you about our methods. etc., but it 
would have little influence compared with the pro- 
ducts themselves. Try us this week on 





No. 4 and 5 (SURFACED or RESAWED) 


WHITE PINE BOARDS, 


ALL LENGTHS AND THICKNESSES. 
Or N. C. Pine, Spruce Box Boards, Yellow Pine, 
Poplar, Plain and Quartered Red and White Oak, 


Beech, Birch, Maple and Oak Flooring. We can 
ship on a moment's notice. Ask for prices 


A. M. Turner Lbr. Co. 


Z PITTSBURG, PA. 











W. M. Gillespie Lbr. Co. 
White and Yellow Pine 











Hemlock and Hardwoods. 








2219 Farmers Bank Building, 
PITTSBURG, PA. 








Save Your Money ° 


By Using the Published 
Semi-Annually 
RED BOOK =" 
and July. 


It contains a carefully prepared list of the buyers 
of lumber in car lots, both among the dealers and 
manufacturers. 


The book indicates their financial standing and 
manner of meeting obligations. Covers the 
UNITED STATES and MANITOBA, 

The trade recognizes this book as the authority 
on the lines it covers. 

A well organized Co'‘ection Department is also 
operated and the same is open to you. 


Write for Terms. 


Lumbermen’s Credit Association 


ESTABLISHED 1878. 


1402 Great Northern Bidg., 18 Broadway, 
CHICAGO. NEW YORK CITY. 


MENTION THIS PAPER. 
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Dry 5-4 and 6-4 
No. 5 White Pine 


A nice lot which must be moved in 
10 days. Act quickly if you want it. 


Mann, Watson & Co. 


MUSKEGON, MICH. 
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OUR SPECIALTIES 


Pattern Lumber, 
Box Material, 
Factory Stock and 
Beveled Siding, 


Wisconsin Cork Pine 


Cut full width and thickness. Mixed cars to retail trade. 
We carry a large stock and complete assortment. 


MANUFACTURERS AND WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis. 




















Saw Mill, 
Shingle Mill, 


Ira Carley and Planing Mill. 
Ingalls, Mich. 
Hemlock, Pine and Hardwood Lumber, Lath, 


shingles, wood, tan bark, cedar posts, poles and 
piling. 














Wm. Whitmer & Sons, 


(INCORPORATED). 


Main Office, 200 Girard Building, 
PHILADELPHIA. 





Manufacturers of and Wholesale Lumber - 
Dealers in 


SPRUCE, NORTH 
HEMLOCK, CAROLINA PINE, 
HARDWOODS, WHITE PINE, 


VIRGINIA PINE, YELLOW PINE. 


BRANCH OFFICES: 


517 Empire Bldg., Pittsburg Pa. Delta nldg., Boston, Mass. 
143 Liberty St., New York City. Union Bldg., Newark, N. J. 














___Jos. P. Dunwoody & Co.___ 
Jos, Fypexwoopy WHOLESALE LUMBER 


8. Y. WARNER 
White and Yellow Pine, Spruce, Hemlock 


and Hardwoods. 
1016 Witherspoon Bldg., PHILADELPHIA. 











Wholesale Hardwoods 


OUR FACILITIES INSURE PROMPT AND SATISFACTORY SERVICE. 


SOBLE BROTHERS 202. soste. 


HARRY 1. SOBLE. 
722 Land Title Bidg., Philadelphia. 


HARDWOODS 


We are eager to answer your inquiries. 


WISTAR, UNDERHILL & CO. Privapevenia.PAa 


* PHILADELPHIA,PA, 


JANNEY-WHIiITING LUMBER CO. 
Wholesale Cash Buyers of 

Borrnern > WHITE PINE & HARDWOODS, 
SQUARES, BALUSTER STOCK, ETO. 


Yard and Office, 1151 Beach Street, Philadelphia, Pa. 


a) 
Pier 52 North Wharves. 
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CRESCENT CITY NEWS. 


NEW ORLEANS, La., July 16.—Little doubt now exists 
as to the return of yellow pine to normal price condi- 
tions within a comparatively short time. While it is 
difficult to secure anything like definite data upon which 
to base an estimate of curtailment, the labor shortage, 
fire record and shutdowns for repairs throughout the 
surrounding territory, together with what is known as 
the restriction movement, show that the output has been 
materially decreased. In any event the movement has 
led to a strengthening market, the downward drift has 
been checked, it is believed permanently, and the in- 
creasing inquiries indicate that the consumers them- 
selves are beginning to sit up and notice the handwrit- 
ing on the wall. Another matter that buyers will do 
well to consider is the inevitable car shortage of the 
busy fall. This has been a source of annoyance in past 
seasons and it is predicted it will be increased when 
the crops of 1906 begin to move. In spite of the ac- 
tivity in car manufacturing circles the building and ex- 
tension of new lines in the south, with the consequent 
development of the country, will call for a far larger 
number of cars than the increase provided. According 
to the prediction of several manufacturers, the car 
famine will be worse than ever by the time frost will hit 
the western pumpkin. Reports indicate that some of 
the buyers are growing wise on this subject and orders 
are said to be more numerous. 

Cypress conditions are practically unchanged and 
there also is little change in the hardwoods situation. 
Exports are featureless, but compare favorably with 
those of last year at this season. 

The Louisiana railroad commission has declined to in- 
crease minimum lumber car weights to 40,000 pounds, as 
requested by the Southern Pacific railroad recently. The 
request was opposed by lumbermen generally, and S. M. 
Bloss, of the Lyon Cypress Company, appeared before 
the commission to present the views of cypress manu- 
facturers, many of whom ship over the petitioning road. 

A surveying party from Morgan City, La., has been 
engaged for some days in surveying a channel from 
Berwick bay to the Gulf, in pursuance of the plans per- 
fected at the recent deepwater convention held at Mor- 
gan City. 

N. G. Pearsall, general manager of the New Orleans 
Great Northern railroad, took out a large party of 
business men from New Orleans last week as guests 
for a run over the line. Owing to rains which have re- 
tarded work on the line to Bogalusa, the new lumber 
town, the run was made only to Covington, the old ter- 
minus of the road. 

Louisiana members of the Southern Cypress Manu- 
facturers’ Association will be largely in evidence at the 
Jacksonville cypress meeting tomorrow. A large de- 
tachment of members got away in good order and all 
seemed to expect not only a successful meeting but a 
royal good time. The little defects in the commissary 
department which developed on the Atlanta trip and pre- 
cipitated a temporary drouth ‘‘en route’’ were remedied 
by the quartermaster general of the present expedition 
and the party left in the best of spirits. 

The saw mill of George W. Vaught, at Lees, Miss., 
was burned last Saturday night, this being its second 
destruction by fire within the year. The loss is re- 
ported at $3,000. Orders for new machinery already 
have been placed. 

The Petit & Boh Company, of New Orleans, has com- 
pleted and taken possession of its new factory, and is 
making a specialty of special furniture, office and bank 
fixtures and interior hardwood work. 

Hawkins & Co., of Hattiesburg, Miss., recently ef- 
fected the purchase of 3,400 acres of timber land in 
Lamar county, Mississippi, the price paid being $127,000. 

The Isthmian canal commission recently ordered from 
the Long-Bell Lumber Company 135,000 feet of floor- 
ing, valued at $3,003.75. It is stipulated that shipment 
to Colon is to be made through the port of New Or- 
leans. 

The Anchor Saw Mill Company, of Ellisville, Miss., 
has replaced its cireular plant with a band mill and 
is preparing to resume operations. 

Deeds were recorded in Perry county, Mississippi, last 
week transferring to the L. M. Dantzler Lumber Com- 
pany, of Moss Point, 1,800 acres of timber land in that 
county, the price being stated at $30,120. D. B. Griffin 
was the vendor. The low price at which the tract was 
sold is accounted for by the statement that some of the 
land has been cut over. 

The Mississippi Seating Company, of Jackson, Miss., 
will meet tomorrow to make final preparations for be- 
ginning work on its plant. The stock in the concern 
has been fully subscribed and several sites have been 
offered, one of which the promoters will probably select 
at this meeting. The company will manufacture opera 
chairs, school desks and other furniture. 

The Arnold Land & Lumber Company has completed 
its new $35,000 mill at Hammond, La. The plant has 
a capacity of $40,000 feet daily and is equipped with 
modern machinery. 

Exports during the week: 

Steamship Greenbrier, Bocas del Toro—70,000 feet yellow 
pine lumber. 

Steamship Carolina, Triest, Oran and Cadiz—100 bundles 
headings, 11,400 pieces staves. 

Bark Africana, Oporto—75,000 pieces oak staves. 

Steamship Comus, New York—200,000 feet lumber, 6,000 
pieces dressed staves, 224 cedar blocks. 

Steamship Nubia, Hamburg (supplemental)—537 bags 
handles, 113 cases pencil slats, 13,826 pieces yellow pine 
lumber, 1,288 pieces oak lumber, 4,434 pieces walnut lum- 
ber, 263 pieces cypress lumber, 3,106 pieces gum lumber, 








— pieces cottonwood lumber, 393 walnut logs, 68 poplar 
ogs. 

Steamship Preston, Vort Limon (supplemental)—1,322 
cross ties, 1,363 pieces yellow pine lumber, 21 pieces timber. 

Steamship Anselm, Belize, Ports Barrios and Cortez (sup- 
plemental)— 832 pieces yellow pine lumber. 

Steamship Mincola, Hamburg—502 ash logs, 307 walnut 
logs, 228 poplar logs, 560 oak logs, 16 hickory logs, 23,804 
pieces tank staves, 88,000 pieces oil staves, 22,000 pieces oil 
headings, 34,625 pieces walnut lumber, 9,312 pieces oak 
lumber, 8,928 pieces gum lumber. 

Steamship Pathfinder, Porto Rico—677 pieces pine lum- 
ber, 4,980 bundles box material, 606 pieces cottonwood lum- 
ber. 

Steamship Lord Dufferin, Rotterdam and Antwerp—232,898 
pieces staves, 27,188 pieces cottonwood lumber, 7,382 pieces 
gum lumber, 28,150 pieces pine lumber, 320 cases cedar slats, 
320 cases handles, 72 oak logs, 38 ash logs, 120 oak logs, 40 
poplar logs, 19,828 pieces oak lumber. 

Steamship Bertha, Port Barrios 
cross ties. 

Steamship Oronian, Bremen and Havre (supplemental )— 
757 pieces cottonwood lumber, 2,901 pieces pine lumber, 1,184 
pieces oak lumber, 12,000 oak staves. 

Steamship Californian, Liverpool (sypplemental)—44,772 
pieces oak staves. 

Steamship Dora Baltea, Genoa—119,601 pieces small 
staves, 6,323 pieces barrel staves, 6,140 pieces gum lumber, 
13,353 pieces pine lumber, 5,516 pieces oak lumber, 1,118 
pieces walnut lumber. 









(supplemental )—4,215 





Steamship Aaren, Colon (supplemental)—14,641 piecy 
yellow pine lumber, 1,167 cross ties, 2,390 pieces surface 
boxes. 

Steamship City of Tampico, Vera Cruz and Tampico— 


7.737 pieces yellow pine lumber. 
Steamship Chalmette, Havana—2,375 bundles box material. 
Steamship Chickahominy, Bocas del Toro—10,000 feet yel- 
low pine lumber. 
Steamship El Monte, New 


York—150,000 feet 
1,224 bundles box material. 


lumber, 





TO REMOVE DERELICTS IN LAKE PONTCHAR- 
TRAIN. 

NEW ORLEANS, La., July 17.—Efforts are being made 
by interested parties to secure the removal by the gov- 
ernment of numerous floating logs which have of late 
become a menace to navigation in Lake Pontchartrain, 
the waterway over which most of the lumber schooners 
reach New Orleans. The problem is a rather serious 
one, two vessels having recently been sunk by these 
derelicts, while numerous others have reported narrow 
escapes. There is no special fund for this purpose at 
the disposal of Captain MeIndoe, government engineer 
here, that is available for the purpose, but there is a 
government regulation providing a penalty for the 
men who permit logs or timbers from floating rafts to 
break loose and endanger navigation, and this will be 
invoked, it is said. Congressman Davey has taken the 
matter up with the engineers’ department and it is 
hoped that the latter will authorize an expedition to 
collect the logs. From the logging marks stamped upon 
them it is hoped to establish the identity of the offenders 
and enforce the penalties for violation of law in per- 
mitting them to drift. 





MATTERS AT MOBILE. 


MosineE, Aua., July 14.—The sawn timber market 
all along the Gulf seems to be gaining strength as fall 
approaches. Authorities say that a decided advance 
ought to take place and indications now are that this 
prediction will be verified. Exporters report inquiries 
more numerous and that prices have already shown 
a slight advance. One inquiry came in to the mills 
this week calling for 16,000,000 feet of sawn, the 
entire lot to be shipped during the fall and early win- 
ter months. Full cargoes are being inquired for but 
few of the shippers have stocks from which to draw 
assorted cargoes. The cut is small but even this can- 
not reach port, owing to the low rivers. Only 800 
pieces came in on the market this week and the city 
mills made about 1,000 pieces. It begins to look now 
as though it is going to be a difficult matter to get 
stocks this fall and winter, as they are being reduced 
weekly. Five big steamers are now loading at Mobile. 
Labor is playing an important part in the reduction 
of the output. 

Foreign business in all lines seems to be improving 
and inquiries are numerous. Reliable shippers say 
that they have received more inquiries within the past 
ten days than in the sixty days previous. Should any 
distinct demand arise the shippers will find it a diffi- 
cult matter to get stock and those who have learned 
by experience refuse to sell ahead. The best authori- 
ties seem to be at sea regarding the future course of 
the market. The outward movement is large, but this 
represents stock in hand. 

Interior business is increasing and, with the reduced 
cut, stocks are being reduced. A distinctly improved 
demand is noted for car material. 

Demand from Cuba is improving and there is more 
inquiry. The Scotch Lumber Company, Fulton, Ala., 
has sold 1,000,000 feet at $15. Stocks all along the 
Gulf are nominal, as the mills cut this stock only 
on orders. Values are stiffer. The outward move- 
ment is small, as nearly all old orders are shipped 
and it will be some time before shipments will begin 
on the new business now being placed. The mills are 
not forcing this market. The prospects are good for 
fall and winter. Freights are scarce but a local line 
is taking good care of all shipments out of this port. 

River Plate business is all that could be desired 
from the manufacturers’ standpoint and values have 
an upward tendency. The mills are all full and yet 
schedules coming in are equal to the full capacity of 
the mills. E. de C. Edwards, of Cardenas & Coe, New 
York, was at Mobile this week. This house does 
probably the largest South American business in this 
country and now has from 5,000,000 to 10,000,000 


feet placed with the Gulf mills. 

The log question is becoming serious once more. 
The low stage of the rivers has almost put a stop to 
Only 600 arrived at Mobile 


arrivals at the ports. 











| oD dee Be 


we Ww 


- 








JULY 21, 1906. 


AMERICAN LUMBERMAN. 


55 





on the market this week and 800 came in to the mills 
which do their own logging. Prices are from $8 to 
$15, but while the supply is short the market all over 
the Gulf is weak. The mills have learned the folly 
of paying as much for logs as they ean get for the 
manufactured product. Chances for improvemunt in 
the log crop this year are poor. 

The only arrival of hewn timber was a little spe- 
cial stuff which came in by rail. The demand for 
good stock is active but none is to be had. Shipments 
tor the past ninety days have come entirely from ship- 
pers’ stocks and these are becoming pretty low. 

Demand for kiln dried saps has shown some im- 
provement and manufacturers are inclined to hold 
their stocks. The cut on the Gulf has been reduced 
fully -40 percent within the past sixty days. There is 
somewhat more inquiry from the interior markets but 
values are still weak. The mills will not force the 
market and shippers are passive. The outward move- 
ment is decreasing the stock and, with the limited 
cut, shippeis are going to find difficulty in replenish- 
ing stock unless it be at an advance. 

The Bay Springs Lumber Company, Bay Springs, 
Miss., whose mill burned recently, is rebuilding. 

The Costello Lumber Company has been inecorpo- 
rated at Mobile with a capital of $20,000, $5,000 of 
which is paid in. 

The mill of the Vinegar Bend Lumber Company, 
Dwight, Ala., burned July 13. Loss estimated at $15,- 
000, with no insurance. Within a short time this con- 
cern has suffered the loss of the $150,000 plant at 
Vinegar Bend, but it is said that this mill, like the 
big one at Vinegar Bend, will be rebuilt immediately. 





LATEST LOUISIANA INCORPORATIONS. 


NEW ORLEANS, LA., July 17.—The Adams-Duson Lum- 
ber Company has been organized at Crowley, La. The 
capital stock is fixed at $50,000 and the officers are J. E. 
Adams, president; W. W. Duson, vice president and 
James E. Adams, secretary and treasurer. The concern 
will begin operations at once and has secured a valu- 
able timber tract. 

Charter of the McCarthy Lumber Company, Limited, 
is being published. It is domiciled at New Orleans and 
is capitalized at $25,000. The provisional officers are 
William R. McCarthy president, Joseph Birg vice presi- 
dent and Andrew M. Cooke, secretary and treasurer. 

Charter of the Hancock Naval Stores Company, Lim- 
ited, has been published. The concern is domiciled in 
this city, is capitalized at $400,000 and is officered as 
follows: W. B. Gillican, president; H. H. Gordon, first 
vice president; H. E. Smith, second vice president; I. W. 
Willis, third vice president, and J. R. Grimshaw, secre- 
tary-treasurer. 

The New Orleans Turpentine & Fuel Company is pub- 
lishing its charter. Its domicile is New Orleans and its 
capital stock is $1,000,000. The officers are W. R. 
Stringfellow president, M. C. Moseley vice president and 
. §S. Flower secretary and treasurer. Among _ its 
other objects and purposes is the manufacture of fur- 
niture polish from sawdust. 





FROM ALABAMA’S CAPITAL CITY. 

MONGOMERY, ALA., July 16.—A canvass of the Ala- 
bama lumbermen reveals the fact that they are sanguine 
and predict better demand and steadier prices in a 
few days. The Alabama association met here last week 
and all who attended felt cheerful over the outlook. 
There are many things to indicate that there is a 
livening up in the markets of the north and east. 
One of the large dealers in dressed lines, who has 
mills of considerable capacity, had a letter Monday 
asking for quotations on fifty-two cars of dressed lum- 
ber, naming prices which were as a rule little below 
the prevailing figures. He said: 

I take this to mean that this fellow expects the market 
to stiffen up and is getting in early. He would not have 
asked for that much and named the price he would give if 
he did not have some idea that the trade was going to get 
a move on, especially as he offers so good a run of prices. 
I am not going to accept it, however, for I believe that in 
a few days I will get a much better trade than he offers 
me. I cannot tell you just why, but I believe that the 
trade is going to be much better in a short time and I 
am not caring much for the little orders that come in at 
a price lower than I think is just and fair. 

All the dealers say that the conditions are better 
than ten days ago, especially in the lower grades. 
There has Been an abundance of mail asking for prices 
and estimates as to time of shipments, and in a num- 
ber of cases there are wire inquiries with requests to 
quote quick. The railroads are doing all they can to 
help things along and it is easy to get cars on most 
of the systems. This also is a good thing in that 
what is on the books can be put out of the way quickly, 
and when the rush shall come the mills, with plenty of 
cars and lumber stacked up, will be able to ship quickly 
all that is sent out. There has been a betterment in 
the last few days in the local demand. Birmingham 
and the mineral district have been taking a great many 
cars and the building of a number of large structures 
in Montgomery, notably the State Fair buildings, has 
increased the demand in a marked way. 

There can be no doubt that the lumbermen are eut- 
ting down the output materially at this time. The mills 
are using what men they desire to work in repairs 
and where they can are making improvements that 
have been needed. Of course there can be no general 
agreement to curtail or in any other way agree to 
control the market, bit the miilmen are sensible enough 
to see that if they make the maximum of lumber they 
will have to accept the minimum of price. Every man 
who was here at the meeting last week agreed that in 
his section the supply of lumber is being reduced by 


the stoppages because of inability to keep labor at work 
and the repairs being made. 

W. H. Flowers, manager of the Flowers Company 
mills at Jakin, Ga., spent last Sunday in Montgomery. 
He reports the work on the burned mill at Jakin run- 
ning along fine and that the plant will be ready for 
work in a short time. The new mill and the appur- 
tenances will cost $30,000. It is to be modern in 
every essential equipment and will cut 65,000 feet of 
flooring strips a day. 

The Willingham Door Company has been incorporated 
at Montgomery, with a capital stock of $50,000, by 
T. M., Mrs. T. M. and W. B. Willingham. The com- 
pany will manufacture lumber and timber and buy and 
sell timber lands. 

The Thornton Bridge Gin, Saw & Grist Mill Company, 
also is a new Alabama concern, at’ Thornton’s Bridge, 
in Butler county, with a capital stock of $4,000. W. 
H. Shanks and others are interested. 

The J. C. Costello Company, at Mobile, with a capital 
stock of $20,000, has been incorporated by J. H. Cook, 
J. M. Harbin and J. C. Costello. The business will 
be general land and timber trading and the manu- 
facture of lumber. 





FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., July 16.—The demand for heavy tim- 
bers continues to increase and the saw mills are farther 
behind with orders than ever. In speaking of existing 
conditions a prominent Atlanta contractor said: 

Although there is more building going on in this city than 
ever before in its history, contractors are suffering great 
inconvenience and delay by reason of their inability to get 
dimension stocks. I find it absolutely impossible to get my 
orders filled earlier than sixty to ninety days after they are 
placed with the saw mill people. And instead of improving 
this state of affairs seems to be growing worse. 

Dressed stock is plentiful at the present time, 
but the majority of the mills are storing their product 
with the expectation of realizing goed prices next 
fall. Within the last thirty days there have been 
only slight fluctuations in the shingle and lath prices. 
The market for this class of material remains normal. 

Heavy downpours of rain have been general over 
Georgia during the last week and almost all of the 
saw mill people are complaining that logging opera- 
tions have been greatly hindered and in a number of 
instances valuable tramroad property has been washed 
away by the swollen swamps and streams. 

Lumbermen who make interior shipments are suf- 
fering from the scarcity of cars on which to move 
their product. The railroads declare that they are 
doing everything possible to furnish the necessary 
cars and excuse themselves with the statement that 
at this season they are crowded with watermelons and 
other perishable fruit that must be moved. They 
volunteer the information that they have placed large 
orders for additional rolling stock and that the fali 
of the year will find them with an ample supply of 
available cars. Lumbermen put little faith in the 
promises of the railroads and declare that past ex- 
perience has taught them that when the fall will roll 
around the roads will excuse the car shortage by the 
explanation that it is cotton movement time. 

Randall Bros., of Atlanta, are preparing to erect 
an addition to their large Marietta street planing 
mill. A large lot adjacent to the old plant has been 
bought for $18,500, and it is said that between $50,000 
and $100,000 will be spent on the addition. Work on 
the new plant will be begun at once. 

Building Inspector Pittman, in his report for June, 
1906, asserts that the last month has seen more build- 
ing permits issued from his office than any similar 
period in the history of the city. According to the 
inspector these permits are not for any one class of 
buildings, but apply to up-to-date skyscrapers, mag- 
nificent and costly residences and manufacturing 
plants as well as to buildings of more humble pro- 
portions, 





IN SOUTHERN GEORGIA. 

VaLposTa, GA., July 17.—Incessant rains in this sec- 
tion for the last ten days have almost flooded the country. 
Logging has become practically blocked on lowland tim- 
ber and the mills that are attempting to make full time 
are shut down to less than one-half capacity. The labor 
situation grows worse every day and a rise in demand 
just about now would no doubt put the situation back 
to where it was in the spring. Most of the mills are 
curtailing their output or are being forced to do so 
through lack of labor. The market for the last week 
has been bright and prospects are good for a thriving 
fall trade. Inquiries are beginning to come in with a 
regularity that denotes a good, strong demand in the 
interior, and orders are being placed for dimension 
stock in large quantities at good prices. The dimension 
mills are all bidding strong on schedules and seem to 
be gathering in enough orders to keep putting in time 
and enable them to hold prices up. There seems to be 
no uneasiness among them as to prices and there is no 
probability of a serious break or scramble for orders. 
The dressed stock market is quiet, but as that is in the 
control of the larger mills which are not attempting to 
force their product on the market the chances are that 
there will be an improvement when the northern yards 
shall be cleaned up. There seems to be no tendency on 
the part of the northern yards to buy future deliveries 
just now and everybody seems to be just waiting. Sev- 
eral of the large mills in this territory have recently shut 
down with the intention of remaining so until there may 
be a stronger demand for lumber. One of the largest 
manufacturers said a few days ago that he was only 
cutting just enough stock to meet his payroll so he could 
retain his workmen, as should they get scattered now 
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- Hemlock ~ 


Complete assortment of 15,000,000 feet in Piece stuff, 





HEMLOCK. “Si& 





Boards, Shiplap, Flooring, Plank and Timbers all 
well manufactured and in just the condition you 
want it and we can make prompt delivery. In addi- 
tion to Hemlock we make a specialty of Common 
Birch worked to flooring, shiplap and drop siding; 
Basswood siding, ceiling and finish, hence can 


Ship Mixed Carload Orders. 


All we ask is a chance to figure. 


Mason-Donaldson Lbr. Co. 


MANUFACTURERS 


Lo WHOLESALERS. Rhinelander, Wis. 

















HARDWOOD FLOORING. 


MAPLE and BIRCH. 


Thoroughly kiln dried, end matched, bored, 
hollow backed and bundled. Complete stock of 
HEMLOCK LUMBER and LATH. 


Foster- Latimer Lumber Co. 


MELLEN, WIS. 
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Hemlock, Hardwood, 
Lath and Shingles. 


On Wisconsin Central Railway, near Glidden. 


THE NASH LUMBER COMPANY, 
SHANAGOLDEN, WISCONSIN. 
































MIXED CARS OF 


HEMLOCK and WHITE PINE 


Our Stock is well assorted and dry. 


BASSWOOD SPECIALTIES INCLUDING SIDING, 
CEILING, CASING AND BASE. 








Cit You Want Satisfaction | 


and prompt shipments, buy your 


“SHAKELESS” HEMLOCK, 


hardwoods, cedar posts, etc., of the 


| John R. Davis Lbr. Co." "wis. 














We Want Close Buyers 


to send us their inquiries, for we are in excellent 
position to name prices that are interesting and can 
ship in addition to 


HEMLOCK— MIXED CARS 


of White Pine, Basswood and Hardwood Luuiber, 
Lath and Shingles. 


C. F. Stout Lumber Co., Wisconeu 
——n 

















WHITE PINE and HEMLOCK) 


LUMBER IN MIXED CARS, also 
LATH, SHINGLES, POSTS. 


Sawyer-Goodman Compa 


MARINETTE ° 
a » WISCONSIN 
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There Isn’t 
Any Doubt 


in our minds about our ability 
to serve you satisfactorily for 
almost anything in 


LUMBER, LATH 
and SHINGLES 


We always carry a well manufactured 
standard grade~-as good as can be 
one of uur strong points is promptness. 


Alexander Stewart Lumber Co., 


WAUSAU, WIS. 





stock of 
made—and 








We use the Telecode 











We Can Ship 
Mixed Orders 


without unnecessary delay as we own and operate 
our own mills, and by carrying well assorted stocks 
can ship in addition to 


White Pine Lumber 
Red Cedar Bevel Siding, 
Dimension Shingles, Worked 
Mouldings, Maple Flooring 
and K. D. Frames. 


Prices on Request. 


E.B. Foss& Company, 


MANUFACTURERS, 
Established 1877. 
je U: BAY CITY, MICH, 





Telecode Used. 








White Cedar 
Posts and Poles 


are what we have to 
offer now. Before 
placing your orders, 
write us for prices. 
They are right. 





Our stocks are complete and 
we ship promptly. 


DULUTH LOG COMPANY, 


Wholesalers and Manufacturers. 
213-214 Falladio Bullding, DULUTH, MINN. 














SAMPLE PAGES of the Lumberman’s Actuary 


sent free upon request to any address 


AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO. 











he might not get enough to run his plant when he was 
ready to start again. This is causing numbers of mills 
to keep running that would otherwise shut down. 





WESTERN FLORIDA TRADE. 

PENSACOLA, FLA., July 16.—The pitch pine lumber and 
timber market at Pensacola continues to remain on a 
firm basis, being stable and with a good demand for 
everything in sight at reasonable prices, Although the 
market showed a tendency to weaken during the early 
portion of the week and dropped a point or two on one 
or two sales, it quickly rallied and has since remained 
firm, with sales a little above the average market 
price, 

uast week the sales at Pensacola were small, due to 
the recent light receipts, and leaving little timber 
upon the market. All that was left over from last 
week was taken during the early portion of the week 
as cargo fillers for two or three vessels, and this 
cleaned up the marketable stock, leaving for market 
only what arrived during the week. 

With the exception of a slight fall on two sales dur- 
ing the early portion of the week the market is firm 
at 26 to 2614 cents for 30-foot averages, 27 and 27% 
cents for 35 and 40-foot and 23 and 24 cents for aver- 
ages under thirty feet. Choice timber of extra lengths 
brought a fraction above the market price. 

Rains have been plentiful during the last two weeks 
and the rivers and creeks have swollen to a condition 
where mills have an excellent opportunity to market 
their product, but there is little arriving and the mills 
have but little on hand. They are, however, taking 
advantage of the rise to get in their logging work, and 
many booms are being stocked with logs for future cut- 
ting. 

Many of the mills that were running double time 
now are working only ten hours, and several have 
shut down for the summer months. 

Lumber continues to remain firm and to bring ex- 
cellent prices, both the foreign and interior markets 
being good. 





~~ 


FROM A BUSY GULF PORT. 

PascaGouLa, Miss., July 14.—C. B. Ellis, secretary 
of the Commercial Club of Paseagoula, is convinced 
that with the assurance from the war department 
eighteen feet of water will be available and Pascagoula 
will be one of the best ports on the Gulf. Horn Island 
bar is now covered by eighteen and one-half feet of 
water. It is to be dredged to a minimum of twenty- 
one and one-half feet and probably to twenty-four feet. 
This dredging will assure eighteen feet of water in 
Pascagoula and Dog rivers at the mills. Said Mr. Ellis: 

Many prominent railroad officials are showing an interest 
in the harbor of the port of Pascagoula. Real estate is in 
greater demand than ever before and is bringing better 
prices. During 1905, 200,000,000 feet of lumber was cut 
here and loaded direct upon vessels at the mills. Much of 
the lumber shipped from Gulfport was never on the Gulfport 
piers but was transported on lighters from Pascagoula. The 
port of Pascagoula passes all other ports in the shipments 
ot yellow pine lumber by 100,000 feet, all of which is 
manufactured almost directly at the point of shipment. 

The Mexican Central railroad has placed an order 
with the West Pascagoula Creosoting Works for 1,000,- 
000 feet of telegraph poles and cross arms, 

J. S. Raymond, of Washington, D. C., is now at this 
point inspecting creosoted material for the United 
States government. 

The Norwegian bark Java, from Cape Town, is load- 
ing over 1,000,000 feet at Denny & mill for 
Rosario. This is the second cargo to load direct from 
the mills on Dog river, thereby saving lighterage and 
towing charges. 

The L. N. Dantzler Lumber Company, Moss Point, 
Miss., has bought of D. B. Griffen 1,800 acres of land 
near Hattiesburg, Miss., for $30,120, which is about 
$18 an acres. The low price paid may be attributed 
to the fact that the land is partly cut over. 


Co.’s 





ON MISSISSIPPI SOUND. 

GULFPORT, Miss., July 14.—The car shortage is some- 
what improved for the reason that the stocks are shorter 
at the mills in this district on account of scarcity of 
labor. None of the mills, as far as can be learned, are 
shutting down voluntarily but are running full time 
when the labor can be had. The farmer and gardener 
pays $1 a day for common labor and the saw mill pays 
from $1.25 to $2.50 according to the capability of the 
laborer but the difference in the wage scale is no induce- 
ment with a semitropical sun pouring down. Manu- 
facturers of lumber expect these days and plan accord- 
ingly. Their contracts for summer deliveries are usually 
made with a labor proviso because they cannot be cer- 
tain from one week to the next whether their mills will 
be running or idle. All repairs and enlargements are 
made during the summer merely to get this work off 
while there is a scarcity of labor. 

The exports from this district for the week have been: 

Schooner Fred W. Ayre, Tlacatalpan, Mexico, 394,000 feet 


lumber, value $5,908; by H. F. Sproul. Delta, Kingston, 
Jamaica, 240,000 feet lumber, value $5,285; 40,000 feet 
joists and scantling, value $883; by the L. N. Dantzler 


Lumber Company. 

Ship Samuel Hansen. Montevideo, Uruguay, 
feet lumber, value $17,054: by W. Denny & Co. 

Steamship Yorkmoor, Hamburg, Germany, and 
England, 2,136,000 feet lumber. value $61,248: 
feet sawn timber, value $12,672; by the W. A. 
Company. Dundonian, Buenos Ayres, Argentina, 
feet lumber, value $16,045; by the Pitch Pine 
Company. 

Bark Silicon, Port Antonio, Jamaica, 273.000 feet lumber, 
value $6,842 : 178,000 feet joists and scantling, value $4,445; 
by the H. Weston Lumber Company. 

Vessels in port: 

Steamships Arranmoor, Delta; ship Sofie; barks Lingard, 
Helios, Florina, Gulfport, Nordlvset, Triton, Silicon, Fred- 
sael, Edinburgh, Austria; schooner Carrie Strong. 


1,003,000 


London, 
576,000 

Powell 
802,000 
Lumber 


SOUTH ATLANTIC COAST. 


OPP PDI II PE 
IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, Fua., July 14.—The railroad commis- 
sion is trying to relieve the congested condition of loaded 
lumber ears ‘at this point. Commissioner Burr is taking 
testimony here to report to the full board at its next 
session. Lumber dealers and exporters who have loaded 
cars consigned to them experience great difficulty in 
having them placed within a reasonable time, one dealer 
complaining that he had to wait sixty days to get two 
cars delivered after receiving the order therefor. For- 
mer Commissioner Day gave as his opinion that the 
present terminal facilities for this purpose were utterly 
inadequate, not only in lack of room, trackage and other 
facilities but that there were not near enough men 
employed by the railroads to do the work even with 
present facilities. He further said that the condition 
of things hurt Jacksonville, for shippers, finding that 
they could not have their lumber pass through this port, 
were shipping it by rail to other ports. The railroad 
people put the blame on the terminal company, as it has 
undertaken to have all cars unloaded. Another reason 
assigned by the railroad people for the congestion is 
that exporters do not have sufficient ships to take the 
lumber away and cars are often kept waiting on these. 

A shipment of 30,000 ties, the largest in the history 
of this port, left here this week on the steamship 
Georgetown for New York. 

A new schooner line is talked of between here and 
northern ports to bring salt and to return with lumber. 

The largest fleet of sailing vessels ever seen in this 
port at one time is now here, numbering sixty-four ves- 
sels, and nearly all awaiting shipments of lumber. Indi- 
cations point to July as the banner month for shipments. 

The following are recent timber land deals: 

_ J. R. Ramsey, of Sebree, Ky., has bought 14,000 acres 
in Washington and Walton counties from the Pensacola In- 
vestment Company. 

The McGhee Lumber Company has bought 27,000 acres in 
Lake county from Blount & Co., of Ocala. 

The Eddy Lumber Company, of Hampton, has bought 10 
000 acres on the East Coast railroad. 

The Consumers’ Lumber & Veneer Company of 
Apopka has bought 10,000 tons of rails for its lumber 
road, 

The market is quiet. A few good schedules have been 
closed during the week, and inquiries are slowly coming 
in. Dressed market slow. Good demand for special 
orders on quick delivery. This business is hard to 
handle just now on account of the congested condition 
ot the terminal facilities. 

Lumber shipments since last report: 

Steamship Shawmut, Philadelphia, 100,000 feet lumber. 

Steamship Comanche, New York, 430,000 feet lumber. 

Schooner Hilda C., Bluefield, Nicaragua, 94,000 feet boards, 
planks, joists and scantlings. Value of cargo, $2,118. 

Schooner Hugh Kelly, New Haven, 590,000 feet lumber. 

Ocean barge Southwest, Philadelphia, 680,000 feet lumber. 

Ocean barge Dom Pedro II, Providence, 330,000 feet lum- 
ber. 

Brig Marjorie J. 
lumber. 

Schooner Harry Prescott, New York, 320,000 feet lumber. 

Schooner J, S. Hoskins, Salisbury, Md., 1,200,000 shingles. 

Steamship Apache, New York, 500,000 feet lumber, 3,000 
ties. 

Schooner Alice B. Phillips, New York, 440,000 feet lum- 
ber. 

Steamship George Farirell, Irvington, 560,000 feet cypress 
lumber. 

Steamship Georgetown, New York, 30,000 ties. 

Steamship Onondaga, Boston, 400,000 feet lumber, 2,800 
ties, 500 bundles shingles. 
Steamship Algonquin, 

2,000 bundles shingles. 


’ 


Sumner, Sackville, N. B., 305,000 feet 


New York, 500,000 feet lumber, 





FROM THE OLD DOMINION. 

NORFOLK, VA., July 16.—The board of army engineers, 
authorized by act of congress to make a survey for an 
inland waterway, has made its report to General MeKen- 
zie, chief of army engineers, recommending a 12-foot 
channel from Beaufort, N. C., to Norfolk, Va., at a 
cost of $3,500,000. This canal, when it will be com- 
pleted, will greatly increase the transportation facilities 
for the lumber mills in North and South Carolina, and 
will relieve the congestion in the Dismal Swamp canal, 
which is yearly increasing. It also will reduce the cost 
of shipping lumber, because of the vast difference in the 
cost of railroad freight rates and barge freight rates. 

Heavy rains still continue to deluge this section with 
water, and not a day has passed for several weeks with- 
out some rain. 

The Wood Timber & Lumber Company is the title of 
a new lumber concern which has opened its offices in 
Norfolk. S. I. Wood, formerly manager of the Wyckoff 
Pipe & Cement Company, is its senior member. 

Ki. A. Buell, president of the Norfolk Creosoting Com- 
pany, who also is president of the Elizabeth River Rail- 
road Company, says that the work of laying the tracks 
is in progress and the big drawbridge is under way. 

Permits were issued this week for buildings estimated 
to cost $31,000. 

The journeymen plumbers of this city have served 
notice on the master plumbers that they must figure 
their contracts to pay their men $5, instead of $4, a day 
after September 15. The demand is based upon recent 
increase in rentals in the city. 

E. C. Fosburgh, president of the North Carolina Pine 
Association, is in the west this week. 

The Lewis Lumber Company has recently been or- 
ganized in Washington, D. C. It is capitalized at 
$25,000 and its officers are 8S. A. Lewis, president; M. 
E. Lewis, vice president, and J. W. Carnahan, secre- 
tary and treasurer. The company has acquired the 


property of the Southern Lumber & Milling Company, 
near Anacosta, Md., on which a mill is in operation. 
It also has a 3,000-acre tract of timber near Luray, 
Va., and another tract in Fauquier county, that state. 
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FROM THE MARYLAND METROPOLIS. 


BALTIMORE, Mp., July 17.—The purchase of a lot in 
southwest Baltimore and the erection thereon of a large 
planing mill and sash factory by Tinley & Bro., now 
on West Pratt street, near Fremont avenue, has been 
followed by the incorporation of the firm as a company. 
The incorporation papers were filed July 13, the capital 
stock being $100,000, divided into shares of a par value 
of $100 each. The concern is to be known as the Tin- 
ley Bros. Company, and it has as its incorporators 
l’rederick G, Tinley, Sidney H. Tinley, Alfred J. Tinley, 
Frederick C. B. Tinley and William Robbins. In the 
papers the purpose of the company is set forth as 
dealing in land and lumber. As a matter of fact, it will 
carry on the business hitherto conducted on West Pratt 
street, and will be in a position to greatly extend its 
operations. The new location is close to the railroads 
and there is ample room for all the processes involved 
in manufacturing. 

The contract for the new saw and planing mill for 
the Baltimore & Ohio Railroad Company, at Mount 
Clare, was awarded last week to Edward Brady & Son, 
a well known building firm which has erected a number 
of notable edifices here, among the most recent being 
the Sun building, which is nearing completion and is 
one of the handsomest as well as costliest buildings in 
Baltimore. The structure for the Baltimore & Ohio 
will measure 75 by 200 feet and will be of brick and 
steel. It will be equipped with all of the latest ap- 
pliances to facilitate operations and will give the rail- 
road much needed capacity for repairing cars. The 
company at one time built most of its own rolling stock, 
but for a number of years it has made large purchases 
of equipment elsewhere. These additions demanded eu- 
larged shops for keeping the cars in condition. 

R. E. Wood has just returned from Bristol, Va.-Tenn., 
where he attended the wedding of Elwell Lee Warren 
to Miss Trula Leigh Keenan. 

Nathaniel W. James, of the N. W. James Lumber 
Company, with Mrs. James, has sailed for Europe. 
Norman James is at Narragansett Pier for the summer, 
having taken a cottage there. 

Theodore Mottu, of the lumber firm of Theodore Mottu 
& Co., secretary of the Lumber Exchange and president 
of the Builders’ Exchange, is at Spring lake, near As- 
bury Park, with his family, for the summer. He 
spends most of his time in the city, but takes frequent 
trips to Spring lake. 

The firm of Lewis Dill & Co. is in a state of disquiet 
over the announced determination of the city to take 
the morgue lot on East Falls avenue, which the firm 
now uses as a lumber yard, as a pumping station for 
the projected sewerage system. The firm leased the lot 
from the city for a term of years after a spirited com- 
petition, and when everybody affected by the reconstruc- 
tion of the wharves made arrangement to obtain other 
quarters the Dills remained inactive, feeling safe in 
the possession of the city morgue lot, which is outside 
of the section needed for dock improvements. The 
declared purpose to preémpt it as a pumping station 
caused great surprise and placed the firm at a decided 
disadvantage, all the available places that might have 
been secured having been taken by other firms. For the 
present, however, the firm remains in possession, as the 
mayor and the city solicitor are quarreling over the pow- 
ers of the municipal authorities, which promises to delay 
the work of building a pumping station. 

John W. Davis, engaged in the lumber business at 
St. Martin’s and Newark, Worcester county, Maryland, 
filed a voluntary petition in bankruptcy in the United 
States district court here July 13. The liabilities are 
given as $949.60, with assets of $120. 

Thomas Hughes, of the hardwood firm of Carter, 
Hughes & Co., is at Troutdale, Va., where the Iron Moun- 
tain Lumber Company, an allied concern, is conducting 
saw mill operations, in charge of David T. Carter, the 
senior member of the firm. On the way Mr. Hughes 
stopped at a number of places in quest of stocks. 

John L. Aleock, of John L. Aleock & Co., has just 
returned from a trip to the firm’s offices at Clarksburg, 
W. Va., and other places. He also gave close atten- 
tion to the hardwood conditions throughout the section 
visited. 

ODBBD LD LDL ID I I I SO 
ESSENTIAL TO LONGEVITY. 

Clean air, permeated by the proper amount of water, 
What a blessing to humanity if it could be made to 
replace the dirty, germ laden atmosphere of the fac- 
tory, the office, and the home! 

It was the desire to make clean, moist air possible 
where now it does not exist that prompted the Buf- 
falo Forge Company, Buffalo, N. Y., to work out the 
problem of its mechanical production, and, if the evi- 
dence of the patrons of the company is to be believed, 
it has found a suecessful solution in its Buffalo air 
washer and humidifier. 

The machine cleanses the air which it draws in of 
all impurities, heats it to the proper temperature and 
sends it out with the proper amount of moisture, as 
determined by physicians for air of that degree of 
heat. 

The mechanical construction of the Buffalo air 
washer and humidifier cannot be well explained in an 
article of this character, but the company has pub- 
lished a handsome 36-page catalog which contains a 
number of illustrations with explanatory text. This it 
will be pleased to forward to anyone interested. 


BABOONS 


Case Will Be Discontinued. 


GRAND Marais, Micu., July 17.—S. 8S. Nettleton, who 
recently lost his case against the Great Lakes Veneer & 


Panel Works, has decided not to appeal and the litigation 
will be discontinued. It was a suit for $20,000 damages for 
the death of plaintiff's son, who was killed at the veneer 
plant by falling into a vat of hot water. 


AMERICAN LUMBERMAN. 


THE SOUTHWEST. 


THE MIDDLE MISSISSIPPI DISTRICT. 


Sr. Louis, Mo., July 17.—The demand for yellow pine 
has increased since a week ago and there is a better 
feeling in the market. The production is being kept 





down by the manufacturers who expect that it will not | 


be long before conditions will take a decided turn for 
the better. 


always be expected about that time of the year. 
As d. 


mand than there was a few days ago. 
Alt Bennett, president of the Alf Bennett Lumber 


Company, who is spending a month in Nebraska on va- | 
cation, was in St. Louis for one day last week to meet | 


L. Fout, president of the Dayton Lumber Company, of 
Dayton, Tex., on important business. 
occasion while here to have his fine saddle horse shipped 
to Nebraska and he expects to enjoy a considerable 


amount of pleasure in horseback riding during the re- | 


mainder of his stay there. 


H. H. Foster, president of the Wisconsin-Arkansas | 


Lumber Company, Malvern, Ark., was in St. Louis Mon- 
day on his way to Chicago to attend the semiannual meet- 
ing of the Yellow Pine Manufacturers’ Association. 

Mrs. William Grayson, whose husband is the presi- 
dent of the Grayson-McLeod Lumber Company, is on her 
way to Europe, to spend the summer. 

I’, W. Green, manager of the Shreveport (La.) office of 
the Alf Bennett Lumber Company, is in the city and will 
remain during the balance of the month. 

L. Fouts, president of the Dayton Lumber Company, 
Dayton, Tex., was in St. Louis for a few days last week. 
He eame to meet Alf Bennett, who is the sales agent 
of his mill. Mr. Fouts says the company’s new mill at 
Dayton will begin to cut July 20. The mill will cut 
about 70,000,000 feet a year. The dry kiln’s capacity is 
from 40,000 to 50,000 feet a day. 

C. F. Shilling is the new manager of the order depart- 
ment of the W. T. Ferguson Lumber Company. 

W. E. Grady, recently the representative of the Frost- 
Trigg Lumber Company, now is in business with Wiley 
Seawell, with headquarters in the Missouri Trust build- 
ing. 

Jacob Sehrt, of this city, recently traded a flour mill 
near Staunton, Ill., for the saw mill and timber holdings 
of J. N. Woo.ey, near Jacksonville, Ark. Both gentle- 
men are delighted with their respective trades. 

George K. Smith, secretary of the Yellow Pine Manu- 
facturers’ Association, is in Chicago attending the semi- 
annual meeting of the association. 

W. L. Goodnow, assistant secretary of the Yellow Pine 
Manufacturers’ Association, who has been on vacation in 
Canada, returned last week much benefited by his outing. 

Scott Short has connected himself with the Moore 
Company as general office man. 

The Ben Bow-Brammer Manufacturing Company, at 
Taleott and McKissack streets, is reported as about to 
close out its St. Louis plant. 

The Huttig Sash & Door Company has been awarded 
the contract for the millwork for the new Young Men’s 
Christian Association branch near the Union station. 

Herman Schwarzer, president of the Schwarzer Mold- 
ing Company, has sold out his interest in the com- 
pany to Harry Decker, the secretary of the company. 





THE MISSOURI-KANSAS DISTRICT. 


KANSAS City, Mo., July 17.—The lumber business at 
most of the smaller points in the southwest is quiet, and 
is not likely to show any material improvement this 
month. It is believed, however, that after the early 
part of August there will be a steady improvement in 
the country trade and that the consumption of lumber 
during the fall will be heavy. It is a matter of com- 
ment that the outlook for fall business is noticeably 
more encouraging than it was a month or two ago. All 
parts of the territory report a heavy acreage of corn 
which is in good condition, and while rather backward, 
has made good growth during the last two or three 
weeks. In the southern portion of the territory corn now 
is beyond serious danger, and in Oklahoma and Indian 
territory the corn as well as wheat will this year yield 
materially ahead of the crops for 1905. Reports from 
various sections of Kansas show that in a number of 
counties wheat is running from three to ten bushels 
an acre ahead of the earlier estimates of the probable 
yield and that the crop will likely exceed 75,000,000 
bushels, whereas the estimates of sixty days ago placed 
the total crop at not to exceed 70,000,000 bushels. A 
good many dealers complain that there is less figuring 
being done than usual at this time last year. This may 
be explained by the fact that the farmers are busier 
with their field work than a year ago on account of a 
backward season. 

The wholesalers are claiming that the consumption 
of lumber during the coming fall for the country at 
large will break all records, and express the opinion 
that within forty days shipments will begin to drag on 
account of shortage of cars, and that the car famine will 
be more general next fall than ever. Prices range the 
same as last week, and there is some improvement in 
the demand and inquiry. 

The George D. Hope Lumber Company, of Kansas 
City, Mo., has been incorporated under the laws of 
Missouri, with a capital of $175,000. The officers are 
George D. Hope, president; E. M. Hope, vice president, 


They also believe that there will be a scar- | 
city of yellow pine this fall, when the trade begins, | 
which will be occasioned by a car shortage that can | 


Niemeyer, president of the Monarch Lumber | 


Company, reports a somewhat better condition in yellow | 
pine in this market and says there is a trifle better de- | 


Mr. Bennett took | 
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By constantly keeping our stock of 
regular sizes complete we can ship 
promptly all orders for 


SASH, DOORS, CASINGS, 
MOULDINGS, COLUMNS, 
BRACKETS, BALUSTERS, Etc. 
We can also execute orders for 
special work with despatch and 


should like a chance on 
your plans. 





GMS MINNEAPOLIS, MINN. “SN 





Anything We Miss 


in sawing a log you can rest assured 
isn’t worth saving and as a result we 
can give you anything you want from 


Lath to Timbers 


Drop us a line telling us your wants 
and we will gladly quote you prices. 


We use the Telecode. 


C. A. Smith Lumber Co. 


GENERAL OFFICE, MILL AND YARD, 
44th Avenue 


North and Lyndale, Minneapolis, Minn. 
Branch Office, PEORIA, ILL., M. A. Magruder, Mgr. 











IF IT’S PINE | 
you want— Try our famous 


PINE from the Leach Lake 
Reservation. 


ASK US ABOUT IT. 


NORTHLAND PINE COMPANY 


MINNEAPOLIS, MINN. 

R. D. Musser, Treas. | 
kK. H. Chute, Gen. Mer. 

C. A. Barton, Ass't Mgr. | 


—- 


F. Weyerhaeuser. Pres. 
W. H. Laird. Vice-Pres 
F. 8. Bell, Secy. 
——— 





A Few Surplus Items 


144 and 2 inch C Select. 

6 inch D Siding. 

8 inch No. | Boards 16’ White Pine. 
4 inch No. 2 and No. 3 Fencing. 
2x12—16’ Norway or White Pine. 


ASK FOR PRICES. 


CARPENTER-LAMB CO. 


No. 626 Security Bank Bldg-. MINNEAPOLIS, MINN. 











WINONA LUMBER Co. 


WHITE PINE PRODUCTS 




















and J. J. Metz, secretary. Mr. Metz, who has been | 


WINONA =» ss MINNESOTA 
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For Prompt Shipment 


MIXED CARS 
WHITE PINE 


HEMLOCK 


Boards, Strips, and Dimension. 
Especially Beveled Siding—aAll 
grades. White Pine Shingles, 
bright and dry, kept under cover. 








PLACE YOUR ORDERS WITH 


Rice Lake Lumber Co. 


RICE LAKE, WISCONSIN. 

















OUR SPECIALTY 


White Pine 


SHOP AND BETTER 
FACTORY STOCK 


AND THICK PATTERN LUMBER 





Telecode Used. 


Johnson Lumber Co. 


Office, Room 18 Loan & Trust Bldg. 
ee MILWAUKEE, WIS. 


*Phone, Main 355. 























We Solicit 
Your Inquiries 


Feeling that because we own and 
operate our own mills and usually 
have a well assorted stock on hand 
we Can give you superior service in 


NORWAY PINE 
WHITE PINE and 


HEMLOCK LUMBER 
SHINGLES and LATH 


A line from you will bring our prices—or tell us your wants 
and trust to us to make the price right. 


Merrill Lumber Co. 


MERRILL, WIS, 











identified with the lumber business in Missouri for sev- 
eral years, is the new member of the company and will 
assist in the management of the business. George D. 
Hope is one of the pioneer lumber dealers of western 
Missouri, having been continuously in the business for 
nearly forty years. The headquarters of the George D. 
Hope Lumber Company, whose line comprises about 
fourteen yards, will continue to be in the Dwight build- 
ing, Kansas City, Mo. 

‘The Blaker Lumber & Grain Company was ineorpo- 
rated July 1, with fully paid capital stock of $100,000, 
and wiih the following officers: B. F. Blaker, presi- 
dent; Alfred Rlaker, vice president; W. C. Blaker, sec- 
retary and treasurer. This concern succeeds B. F. 
Blaker & Co., whose headquarters are at Pleasanton, 
Kan., and who operate a line of seven yards in eastern 
Kansas. ‘There will be ro change in the management of 
the business and the he: vdquarters will continue at Pleas- 
anton. 

Thomas Arnold, of Wichita, Kan., second vice presi- 
dent of the Southwestern Lumbermen’s Association ana 
manager of the Kansas line of retail yards of the Rock 
Island Lumber & Coal Company, was in Kansas City 
July 12 on his return home from a brief business trip 
to Rock Island, Ill. Mr. Arnold states that the demand 
at Wichita is good and ng city is rapidly increasing in 
population. The country trade in southern Kansas is 
light but the wheat crop is et and the dealers are ex- 
pecting a satisfactory fall demard for lumber. 

Charles G. Buffum, of Louisiana, Mo., vice president 
and treasurer of the La Crosse Lumber Company, which 
operates a line of twenty yards in eastern and central 
Missouri, was in Kansas City July 14 en route to Colo- 
rado, where he will join his family and take a month’s 
vacation. Mr. Buffum speaks encouragingly of the 
trade out!ook in the sectiors where his company operates 
yards. He says that wheat is turning out fine both in 
yield and quality and corn will make a bumper crop 
with favorable weather for the next thirty days. 

W. E. McClung, formerly of Oklahoma and now en- 
gaged in the lumber business at Colorado Springs, Colo., 
has been spending a couple of weeks at Excelsior Springs, 
Mo., and passed through Karsas City July 14 on his 
way home. Mr. McClung states that Colorado is get- 
ting its full share of the prosperity that is prevalent 
throughout the west and southwest and that the lumber 
dealers are expecting a satisfactory demand during the 
fall season. 





THE CALCASIEU DISTRICT. 

LAKE CHARLES, La., July 15.—Prospective conditions 
for the fall trade were given by C. S. Vidor, of the 
Miller-Vidor Lumber Company, who also is president of 
the Beaumont Saw Mill Company and an official of the 
Peach River & Gulf railway, in an interview during his 
recent visit to this city. He said: 

My trip through the northern states was a revelation in 
more Ways than one. There is no getting away from the 
fact that the lumber business is scheduled for another boost 
this fall, as the demand is sufficient to warrant such an 
assertion, but it is to be assisted by a car shortage. An 
especially heavy demand will come trom points in Kansas 
and Nebraska, as well as in Iowa and other grain growing 
states. Everywhere I went crops were almost of a record- 
breaking size, while in many localities corn, oats and other 
cereals were showing up better than last year at this time. 
There is no doubt but what there is gong to be a demand 
for equipment to carry the grain to the market. Should the 
lemand be anywhere near what it was last fall a car famine 
is sure to follow, as railroads now are rushed to fill demands 
for cars for the lumber business alone. The lumbermen of 
Kansas City were of the belief that the farmers of Kansas 
would outdo themselves this fall in their purchases of lum- 
ber, which means an increased demand through all this 
section. Other building mater.al also is going to be in 
demand and 1 can see nothing but a higher price for all 
building material this fall and winter. 

William Harper, who is located most of the time in 
New Orleans and is employed in traveling over the 
lumber belt, says that the tendency in recent years is 
for large pire operators to turpentine their trees before 
cutting. Arrangements are now being made to turpen- 
tire the holdings of a large company in Caleasieu and 
Vernon parishes. The operations will begin with the 
next turpentine season. 

The work of building the C. I. Smith Company’s mill 
at Merryville is being pushed te completion and_ ten 
carloads of machinery are being installed. The mill 
will have at first a circular saw; later a gang and Dixie 
will be added, which will make its capacity 100,000 feet 
daily. A National dry kiln will be built havirg a daily 
capacity of 65,000 feet. There will be a natural pond, 
The dam has a 10-fcot head and a capacity of 1,000,000 
logs. The company will begin logging close in. About 
five miles of trem will be built. The planer will have 
five machines, ore molder, one matcher, one resaw and 
one sizer, 

The Adams-Duson Lumber Company, of Crowley, has 
been formed, with a capital stock of $50,000, to build 
a mill and cut out a tract of timber in Acadia ard 
South Landry parishes. 

Exporter C. B. Wilcox is loading the schooner Alicia 
B, Crosby at Port Arthur with a shipment for the east- 
ern markets ard is sending big parcels forward by the 
Richmond Castle and the Lord Roberts, both steamers. 
Mr. Wilcox will sail on the Campania from New York 
fer Europe July 21 and will return some time in Sep- 
tember. 

The schoorer Edith L. L. Allen, under charter to C. B. 
Wileox, was wrecked on her southbourd voyage off the 
Florida cozst. The crew was rescued by the steamer 
Winslow. 





FROM A BIG EAST TEXAS MILL POINT. 


BEAUMONT, TEX., July 16.—The Silsbee mill of the 
Kirby Lumber Company, which was destroyed by fire 
July 4, has been ordered rebuilt by the court and the 
receivers will immediately take steps to begin the work. 


Although the summer has been unusually warm busi- 
ness has been so pressing that none of the heads of the 
large lumber companies of Beaumont have been able 
to get away for the usual vacation. 

Bluett Smith, of the Sabine Tram Company, has 
bought the palatial pleasure boat, the John H. Kirby, 
and is now making things mighty pleasant for his many 
friends. 





THE EAST TEXAS LUMBER CENTER. 


Houston, Tex., July 16.—Ben Barrow has associated 
himself with the Crooker-Barrow Lumber Company, 
which was organized with a capital stock of $25,000. 
Associated with Mr. Barrow is E. L. Crooker, who has 
conducted a successful wholesale business in Houston. 
E. L. Crooker is president of the company, Ben Barrow 
vice president and J. E. Bowles secretary. 

The receivers of the Kirby Lumber Company have 
asked the court for permission to build another mill at 
Browndell, to be practically of the same capacity as the 
one now there. The receivers claim that the new mill 
will make it possible for them to cut the amount of tim- 
ber called for in their contract with the Houston Oil 
Company. 

The report of the receivers of the Kirby Lumber Com- 
pany shows that they had on hand last week $177,994.22. 
The report of the receivers of the Houston Oil Company 
shows that they had on hand in the trust fund June 30 
$303,030.65 and in the general fund $872.15. 

The famous Hoo-Hoo band accompanied the special 
train of Elks that left here Saturday for the annual at 
Denver. Among the lumbermen Elks who went to Den- 
ver from here were George M. Duncan, of the Carter 
Lumber Company; Will H. Gibbons, of L. B. Menefee 
& Co.; R. W. Wier, of the Central Lumber Company; 
Benjamin F. Williams, of Victoria, and Carl F. Panne- 


OBITUARY. 


ODDIE PPP LS 


John A. Dann. 


NEW HAVEN, Conn., July 16.—John A. Dann, president of 
Dann Bros. & Co., manufacturers of carriage woodwork, 
died July & from a stroke of apoplexy. Mr. Dann was born 
in Hartford, N. Y., about seventy-six years ago. He in- 
vented the first folding camp chair. He leaves a widow and 
seven children. 








Albion K. P. Lord. 


sANGoR, ME., July 16.—Albion K. P. Lord, a prominent 
citizen of West Buxton, and widely known as one of a 
group of men who conducted extensive lumber operations 
in the Saco valley, died at his home July 12 after a linger 
ing illness. Mr. Lord was over 80 years of age and is 
survived by one daughter, Mrs. F. H. Hargraves. For many 
years he was one of the leading busines men of New Eng- 
land, owning and operating large saw mills at West Buxton. 





Jerome Swinford. 


Ilousron, Trex., July 17.—Jerome Swinford died at 
Orange, Tex., July 13. Mr. Swinford was 67 years of age 
and had lived in Orange since 1860. For years he was 
identified with the lumber business of Orange, but recently 
had not been active in business affairs. He leaves a wife, 
two sons and two daughters, also a sister in Houston and a 
brother, Sam T. Swinford, of Houston. 








_— 


Lemuel Gardner. 


PristoLt, TENN., July 18.—Lemuel Gardner, of Boston, 
Mass., who has been located at Damascus, Va., for several 
years as a lumber buyer for the A. M. Turner Lumber Com- 
pany, of Pittsburg, l’a., died in Bristol, after an illness of 
several weeks, of softening of the brain. His remains were 
shipped to his family at Oconto, Wis. He has a daughter, 
Miss Agnes Brown, of Boston, who was formerly a student 
at the Virginia Institute of Bristol. 


HY MENEAL. 


PALL LILI IIS 


Landers-Heffeman. 


KANSAS Crry, Mo, July 17.—Tuesday, July 17, Douglas 
J. Landers, a prominent young lumberman, of Springfield, 
Mo., was married to Miss Marie Heffeman, a daughter of 
the Hon. S. S. Heffeman, one of Springfield's leading attor- 
neys. On account of the recent death of the bride’s mother 
the wedding was very quiet, only relatives being present. 
Mit and Mrs. Landers left after the ceremony for New 
York city, where they will spend some time and will later 
visit some of the Atlantic ccast summer resorts. They will 
be at home to friends in Springfield, Mo., after September 1. 





oor 


Lynch-Powers. 


Royal Franklin Lynch, a member of the office ferce of 
William E. Barrett & Co., Stock Exchange building, Chicago, 
was married Wednesday evening, June 27, at Grand Rapids, 
Mich., to Miss Gertrude Pradford Fowler, daughter of Mrs. 
Sarah E. Fowler, of that city. The ceremony was_per- 
formed at the residence of the bride’s mother, 107 La Grave 
street, at 8 o'clock in the evening. After a short bridal 
tour Mr. and Mrs. Lynch came to Chicago, where the groom 
has made his home for several years. 

SFP BPEL IIIS 

A BIG MACHINERY PLANT FOR ATLANTA. 

ATLANTA, GA., July 17.—The south is soon to have a 
large plant for the manufacture of lumber mill ma- 
chinery in Atlanta. The prime mover is the DeLoach 
Mill Manufacturing Company, of Atlanta, which has 
bought a site of thirty-five acres, and will erect there- 
on the largest factory of its kind in the south. The 
company will turn out saw mill and other kinds of 
machinery to supply the trade in the south as wel! 
as of other sections. There will ke two main build- 
ings 500 feet in length and 100 feet wide, costing 
akout $100,000. The present plant of the company 
employs 325 men and the number will be increased 
to 500 when the addition is started. 
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PUGET SOUND NEWS. 

SEATTLE, WASH., July 13.—With the prospect of a 
fiercely fought strike that will last all summer and 
the general shortage of labor on the coast making it 
hard to keep nonunion mill crews full for the balance 
of the summer season, there is every indication that 
shingle stocks on the coast for the remainder of the 
year will be short. 

Last Monday a majority of the state mills outside 
of Ballard, which have been closed because of the 
Ballard sympathetic strike order of the international 
union, attempted to resume operations with nonunion 
crews. Only partial crews have been secured up to 
the present time and the output of shingles today is 
said to be not more than 69 percent of capacity. Those 
in touch with the situation believe that within ten 
days the union will have been crushed and a much 
larger percentage of shingies will thereafter be turned 
out. 

Stocks of all kinds are depleted. Thirty days will 
be required to accumulate stocks, and taking into con- 
sideration the orders now in the hands of the shingle 
manufacturers, it is generally stated that there will 
not be cnough shingles on the coast to supply half 
of the demand for the next three months. 

Dealers are still maintaining the eastern list at $1.90 
for stars and $2.25 for clears, although in a few. in- 
stances $1.95 and $2.30 are being asked. The real con- 
dition is that many of the dealers here are oversold and 
are not accepting more orders. This is due to the fact 
that no one can tell what the future price of shingles 
will be. Millmen and dealers have united in an effort 
to prevent shingles from going so high as to do gen- 
eral harm by bringing other woods into competition 
with red cedar. This is considered possible only by 
reason of a great difference in price or in the estab- 
lishment of more shingle mills in this territory, where 
there already are more than enough to supply the 
demands of the market. 

On the other hand, there is little prospect of any 
material falling off in price for the balance of the 
year, but rather an advance, dependent on a continua- 
tion of the labor union fight. 


No Fear of Boycott. 

At the conclusion of a meeting of shinglemen today 
one of the largest manufacturers, in the presence of 
twenty others who voiced the same sentiment, made 
the following statement, asking that his name be with- 
held for good reasons: 

Manufacturers of red cedar shingles on the coast have no 
fear of a boycott against Ballard or other shingles in this 
state on account of their not bearing the union label. I am 
now speaking on the theory that the union plans to enlist 
the aid of the eastern labor organizations in its fight out 
here is successful. Ninety-five percent of the shingles manu- 
factured on the coast and sold in the eastern markets are 
used in the country, where there are no union carpenters or 
other labor organizations. In the large cities shingles are 
used little, tiling and slate taking their place. ‘Therefore it 
is not because of any fear of harm resulting from the pro- 
posed boycott that we are fighting the unions on the closed 
shop and union label scheme. 

Closed shop means that the manufacturers will never 
again have control of their plants. It means that in a 
short time we will be forced to adopt eight hours and ten 
hours’ pay; that the unions will set maximum output for 
a day’s work; hire and discharge any men they choose and 
limit the number of apprentices. Unionism in the Washing- 
ton shingle mills will never be tolerated, and the sooner the 
men appreciate this fact and return to work at good and 
satisfactory wages to themselves the better they will be off. 

Frisco by Rail. 

The five weeks’ strike of the sailors at San Fran- 
cisco has resulted in the development of a strong rail 
trade between Puget sound and the California metropo- 
lis. Within the last week more building material has 
been sent from local mills to San Francisco by rail 
than for any year in past history. Orders are plenti- 
ful and in every instance urgent necessity for imme- 
diate shipment is indicated. 

Since the date of the disaster rail shipments south 
have been unusually heavy but nothing as compared 
to what they are at present. The Northern Pacific has 
every available car in use on the Southern branch to 
Portland and within the last week there have been 
more Southern Pacific empties sent to Puget sound than 
ever before known. Officials at the local Southern 
Pacific traffic offices say their lumber business from 
Seattle has largely increased and is growing heavier 
every day. Every effort is being made by the South- 
ern Pacific to help out Frisco building. 





Fire Warden Service. 

Chief State Fire Warden Welty has filed the appoint- 
ment of John Bothell, of Bothell, as deputy fire warden 
in this county, which about completes the fire patrol in 
the timber counties of the state. With the filing of 
an appointment for Clark county, which will prob- 
ably go to David T. Reid, of Vancouver, the defense 
of timber will be complete. 

The funds for this service have been subscribed by 
large timber owners headed by the Weyerhaeuser 
syndicate, and the operations this year will be thor- 
oughly efficient. The warm weather has set in, and 
while a number of fires have recently been started 
they were soon under control and no serious damage 
has yet been reported. 


Saw Salesman Comes West. 

James N. Mackin, formerly a well known eastern saw 
salesman, now makes his headquarters in Seattle at 
223 Occidental avenue, where he is connected with the 
California Saw Works, of San Francisco, western agent 
of Henry Disston & Sons, the well known saw manu- 


facturers of Philadelphia. Mr. Mackin was with the 
Disston people for nine years in Michigan, Wisconsin 
and Minnesota, making his headquarters in Minne- 
apolis prior to four years ago. For the last year he 
has been with the Simonds Saw Company at San Fran- 
cisco, and left that concern recently to go back to his 
first love. Mr. Mackin has many friends in the lum- 
ber trade in this section who knew him in the middle 
west. 
Among the Lumbermen. 

The regular monthly meeting of the Pacific Coast 
Lumber Manufacturers’ Association for July will be 
held in the Lumbermen’s Club the afternoon of 
July 28. 

W. M. Boleom, of the H. C. Boleom Lumber Com- 
pany, speaking of the shingle situation, says: 

There is more necessity now for the mills to start than to 
remain closed. Our entire interest at present is to see the 
mills resume. There is a shortage of shingles in every route 
and every grade. It will require the united effort of millmen 
and wholesalers to prevent shingles from going higher or to 
reach a mark that will do harm by bringing in competitive 
woods and roofing, and encouraging the construction of new 
mills. With the present shortage of stocks in all parts of 
the country and the coming car shortage, which promises to 
amount to little less than a famine, there will not be enough 
shingles to care for 50 percent of the demand for several 
months. 

G. P. Kjosnes, of the Madison Lumber Company, 
Moscow, Ida., is in Seattle with his family, to spend a 
six weeks’ vacation. He also will place several good 
orders. 


Charles E, Patton, of the Atlas Lumber & Shingle | 


Company, says: 


The boycott talk on Ballard shingles will not result in 
any’ harm. We would be glad to take every shingle being 
manufactured in Ballard. We have the orders but not the 
stock. All of our mills are running full blast. 

T. J. Butcher, of the United States Lumber Com- 
pany, reports orders for fall trade beginning to arrive 
in goodly number. 

W. F. White, of the United States Lumber Company, 
is spending this week at the company’s Darrington 
mills looking after shipments. 

Col. Henry 8S. Stine, of Barnes & Mauk, estimates 
that about 60 percent of the shingle output of the state 
is being manufactured at the present time. ‘‘We are 
oversold,’’ he said in an interview, ‘‘and for the 
present have all the orders we can handle. The market 
is strong and stocks low. It will be a week or ten 
days at least before any shipments can be gotten out 
by the mills.’’ 

C. I. Barnes, of Barnes & Mauk, Toledo, Ohio, is 
spending this week at Vancouver, where he is looking 
after business chances, 

Jay S. Bennett, of the Jay S. Bennett Lumber Com- 
pany, is in the east on a business and pleasure trip. 
He will be absent until about August 1. He will visit 
in Chicago and return by way of Kansas City. 

E. W. Wiese, manager of the American Timber 
Company, has returned from a three weeks’ tour of 
the east. He says he found the outlook for a heavy 
fall trade bright and in every part of the middle west 
crops in good condition. 

. F. Heiser reports that the Alder Mill Company’s 
plant will be started up next week and will be cutting 
to full capacity by July 23. : 

Raymond E, Nichols, of the C. H. Nichols Lumber 
Company, says stocks are so low that no shingles are 
coming from the mills and it is next to impossible to 
get them for shipment. 

J. E, Bratnober, manager of the Scanlon-Gipson Lum- 
ber Company, announces the opening of the Momohan 
mills, which have been closed for two weeks undergoing 
repairs. 

During the last week the Arrow Lumber & Shingle 
Company moved 1,000,000 feet of hemlock boards and 
shiplap, principally to the Dakotas. 

Schwager & Nettleton report orders for lumber in- 
creasing in volume. Shipments are slow, owing to a 
shortage of cars. 

C. B. Wilcox, of the Pacific Fir Company, has just 
returned from across the Canadian line, where he par- 
ticipated in the Dominion day sports. Business with 
the Pacific Fir Company, of which Mr. Wilcox is the 
head, is good. 

F, J. O’Brien, manager of the Puget Sound Mills & 
Timber Company, announces that the company’s Bel- 
lingham mills are running with a full force since 
Wednesday morning. Business by both water and rail 
is good. This week the company loaded the ship 
Admiral for Alaska. The northern trade is increas- 
ing this year. 

A. S. Kerry, president of the A. 8. Kerry Mill Com- 
pany, spent a portion of this week at the Kerriston 
mill. Orders with the company are reported good and 
shipments fair, according to the liberality of the rail- 
roads with cars. 

The Old Oregon Mills, with H. A. Muffley and C. 8. 
Shank as incorporators, filed its papers with the secre- 
tary of state this week. The capital stock is $75,000. 

The Oakdale Lumber Company, of La Conner, has 
been incorporated, with a capital stock of $5,000, by 
N. R. Rashford, O. 8. Moe and E. 8. Johnson. 

The Willapa Logging & Timber Company, of South 
Bend, has been incorporated, with a capital stock of 
$30,000, by C. A. Wesley and John F. Hobi. 

The Tioga Timber Company, of Wilkinson, with a 
capital stock of $25,000, has been incorporated by 
Charles A. Brownfield, Louis W. Brehn and J. T. Lee. 

The John O’Day Timber Company, of Wisconsin, has 
tiled articles of incorporation in this state. 

Samuel C, Jackson, of the Western Lumber Exchange 
Company, Kansas City, Mo., is spending a few days in 
Seattle this week looking into the lumber market, as 
his company handles western as well as southern lum- 
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Trade Builders 


are the only kind of products you 
can afford to handle and the only 


kind we will sell. Try us on 


Yard Stock and Timbers 


Fir and Cedar Lumber 
Red Cedar Shingles. 


We make a specialty 
of above items 


West Coast Timber Co. 


BELLINGHAM, WASH. 


Mills at Central, Wash. 


Manufacturers, 
18 and 19 Daylight Block, 








Western White Pine | 


We have a surplus of the 
following stock: 


|-2x4, (0 to 20’ B and Better Bevel Siding, 
2x4, 10 to 20’ B and Better, 
1x4, 10 fo 20’ B and Better Strips, 
2” No. | and No. 2 Shop. 


The strips we can run to any pattern 
desired. Also the 2x4s. 


Write tor prices stating amount ot 
stock wanted, and how milled. 


W. |. McKee Lumber Company, 


QUINCY, ILL. 


Fir Lumber 


OF ALL KINDS AND 


SPRUCE 


First class new plant cutting over 
100 M feet per day. 








\ 









BEVEL SIDING, 
FINISH, 


CLEAR 
FACTORY STOCK. 





RAIL AND CARGO SHIPPERS. 


Gray’s Harbor Lumber Co. 


HOQUIAM, WASHINGTON, 





L. C. PALMER, Pres, J. M. LEITER, Sec. 
J.8. BRADLEY, Treas. & Gen. Mgr. 


OREGON FIR 
AND LARCH LUMBER 


Direct from Manufacturers. 


BRIDAL VEIL LUMBERING CO. 


BRIDAL VEIL, OREGON, 











7—The Pump that always paar, 


because it is simple of construction—can’t freeze or 
Ry out of order. Will pump from,ponds, pits, tube and 
driven wells and makes a first class fire pump. The 


Van Duzen Steam-Jet Pump 


is the lowest priced reliable steam-jet pump in 
the world, especially serviceable in saw mills 
and planing mills for elevating or forcing water. 
We will send one free for a 30 days’ trial to 
anyone mentioning the Am. Lum. 10 sizes. Ask for 


Catalog 25. THE E. W. VAN DUZEN CO,, Cincinnati, 0. 
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Scanlon-Gipson Lumber Co. 


MINNEAPQLIS, MINN. 


Direct Shipments 


WASHINGTON FIR, 
SPRUCE, RED CEDAR 
AND CALIFORNIA 
REDWOOD LUMBER. 


LET US QUOTE YOU ON 


Mixed Car Shipments from Minnesota Transfer. 














WS SEATTLE, WASHINGTON “ang 











Manufacturers of the Peerless 


“Sauk Valley Soft Fir” 


Mills at Darrington, Wash. 


x 














RED CEDAR 


SIDING and SHINGLES 


We make a specialty of orders for either 
straight or mixed cars of Ked Cedar Bevel 
Siding and Shingles. If you are in the 
market for straight cars of short lengths of 
Siding, we can save you money. We also 
manufacture al 


1 kinds of Fir, Spruce and 
Cedar Lumber for use in the retail yards. 


J. S. Bennett Lumber Co. 








LUMBER—SHINGLES 


MANUFACTURER, 
WHOLESALE DEALER 
AND SHIPPER 


- Robert S. Wilson, 


1211-1212-1213 Alaska Bldg. 
SEATTLE, WASHINGTON. 





SEATTLE, WASHINGTON, 
PACIFIC WASHINGTON | 
COAST RED CEDAR 








WIDE AND CLEAR 


Washington 
Red Cedar 
Lumber. iii siieaaeia iid 


Seattle Cedar Lumber Mfg. Co., SEATIL": 


Complete Stock of Porch 
Columns and Siding. 


SHINGLES 


“Maltese Cross,’’ Eurekas, 
Clears and Perfections. 




















ber in a wholesale way. Mr. Jackson was for years 
engaged in lumber manufacturing in Duluth, Minn., 
as a member of the Clark-Jackson Lumber Company. 
He went from there to Albuquerque, N. M., where he 
was manager of the American Lumber Company, and 
left that concern less than a year ago to engage in 
the wholesale iumber business at Kansas City. 

The new mill of the Sandstrom Lumber Company, 
at Kent, Wash., between Tacoma and Seattle, is now 
ready for operations. The mill is equipped with a 
circular head saw and has a capacity of about 50,000 
feet a day. The mill is two miles southwest of Kent 
and has a supply of timber to run it for many years. 

The Covington Lumber Company, the principal 
owners of which are E. W. Bereiter and C. O, Suther- 
land, is planning a number of improvements which 
will be made this fall. The mill is six miles east of 
Kent, on the Northern Pacific. The company does its 
logging over its own railroad, five miles long. Among 
the improvements which will be made are the con- 
struction of a steel frame planing mill and a big brick 
dry kiln. These structures will be entirely fire proof, 
as they will have concrete floors. A pony gang for 
making flooring will be added to the mill equipment 
and a large new dry shed will be built. The plant 
has a capacity of about 75,000 feet a day at present, 
new twin engines having been installed a few months 
ago. 

Dave Jeffris, manager of the Chicago Car Lumber 
Company, is spending a few weeks at Puget sound 
points. This is Mr, Jeffris’ first trip to the north 
coast and as his company handles a great deal of west- 
ern lumber for car material he is finding his visit not 
only pleasant but instructive as well. He is accom- 
panied by Ralph Shead, a young man from the Chi- 
cago offive of the company, who will probably remain 
in Seattle to establish a buying office. 

H. A. French, formerly engaged in the manufacture 
of sash and doors at Hartford, Conn., has arrived in 
Seattle and is looking for an opportunity to engage 
in the same business on Puget sound. He has dis- 
posed of his business at Hartford and, liking the 
north coast, has come out here to stay. : 





NEW MINIMUM WEIGHTS EFFECTIVE AUGUST 1 

Tacoma, WaAsH., July 13.—Announcement was made 
this week by the railroads that the latest minimum 
weight tariff, to have gone into effect July 15, has been 
postponed to August 1. A meeting of the freight bureau 
is to be held in Chicago July 16, at which the problem 
will be considered, and between that date and August 1 
it is expected that a new tariff will be promulgated 
fixing weights that it will be possible to load. There 
was a conference in Seattle last night at which were 
present from Tacoma Everett G. Griggs, president of the 
Pacific Coast Lumber Manufacturers’ Association; W. 
A. Whitman, of the Tacoma Mill Company; Henry 
Blakeley, general western freight agent of the Northern 
Pacific, and which also was attended by C. F. White, 
of the Grays Harbor Commercial Company, chairman of 
the association committee on minimum weights; J. G. 
Woodworth, of St. Paul, general traffic manager of the 
Northern Pacific, and H. M. Adams, of Seattle, assistant 
traffic manager of the Great Northern. 

‘*Tt is correct that the railroads have postponed put- 
ting a minimum weight tariff in effect until August 1, 
said Mr. Griggs today. ‘‘I don’t know what the outcome 
will be, as the matter now rests entirely in the hands of 
the railroads. ’’ 

Ralph Metcalf, of the Metcalf Shingle Company, a 
member of the association committee which went to St. 
Paul, says that he expects there will be another modifica- 
tion of the tariff and that the railroads are disposed to 
accept reasonable terms. 





WESTERN WASHINGTON NEWS. 

Tacoma, WAsH., July 13.—Three vessels are on the 
berth for New York, all with cargoes from the Port 
Blakeley Mill Company’s mill at Port Blakeley. One of 
the three, the bark Prussia, has finished loading and is at 
Port Townsend getting a crew. The other two are the 
American ship Shenandoah and the bark Adolph Obrig. 
A report says that eastern parties are negotiating to 
charter the American-Hawaiian line steamship Hawatian 
to carry a cargo of lumber from the Sound to New York. 
Should the negotiations be completed the Hawaiian would 
be the first steamer to take a full cargo of lumber from 
the Sound to New York. The capacity of the Hawaiian 
is about 3,000,000 feet. Early this year three sailing 
ships were dispatched to New York, one from Tacoma 
and two from down Sound and the three mentioned above 
will make six cargoes for this year. 

The Young & Johnson Lumber Company has its new 
mill at Kapowsin, on the Tacoma Eastern railway, com- 
pleted. It will begin sawing next week. The mill has a 
capacity of about 40,000 feet a day and A. C. Young, 
of the A. C. Young Lumber Company, its principal 
owner, is proud of the plant which is a model of its 
size in equipment and construction. The frame is 32x 
150 feet and the mill is equipped with circular head saws, 
a gang edger, cut-off saws, live rolls, steam feed, two 
200-horsepower engines and a high pressure boiler. One 
planer is to be operated for a while but later on a plan- 
ing mill will be added. The same company has a big 
shingle mill nearby which is one of the finest shingle 
mills in the locality. 

The double dry kiln at the plant of KE. J. McNeeley & 
Co., on the lower waterfront, was damaged to the extent 
of $400 or $500 by fire Monday night. The first blaze, 
due to sparks, broke out in the roof of one section of 
the kiln in the evening just about as the men were leav- 
ing. Prompt and efficient work by the mill employees 
prevented any serious loss, The second fire broke out 


about 1:30 in the morning in the other section of the 
kiln, due to smoldering sparks from the first fire, and 
which had a lively start before the fire apparatus ar- 
rived. Comparatively few of the shingles in the kilns 
were damaged. The loss is fully covered by insurance. 
The operations of the plant were not interfered with. 

W. E. Wood, of the Crescent Lumber Company, Kan- 
sas City, Mo., was in Tacoma this week on a business 
trip. 

The Hague Box & Lumber Company’s plant on the 
tideflats across the bay is operating steadily and has an 
abundance of business. Both the box factory and saw 
mill are running steadily. Besides cutting lumber to 
supply the factory, the saw mill is getting out consider 
able dimension and ties on California orders. Boxes and 
baskets of almost every conceivable kind are manufac- 
tured. Frank D. Nash, secretary of the company, says 
that it is getting more business than it can do and is 
kept hustling constantly to care for its orders for boxes. 
The company has had some trouble recently getting its 
logs but expects no more difficulty, owing to the recent 
hot weather which will increase the volume of water in 
the streams. 

Tacoma building permits for the first six months of 
1906 aggregated an estimated expenditure of $1,597,645, 
as compared to $980,845 for the same period last year, 
a gain this year of $616,800. The last half of 1906 bids 
fair to keep up the record of the first half, permits for 
Tuesday alone aggregating $102,140. There are over 360 
residences under construction in the city at this time, the 
average costing from $1,000 to $3,000. The local de- 
mand for lumber is strong and has been all year with 
prices firm, the local demand this year being far in 
excess of any previous year in the history of the mills. 

A list of officers of the Boise Creek Mill Company was 
filed for record with the county auditor this week. They 
are J. H. Morris, president; C. E. Chesley, vice president; 
H. W. Craig, secretary, and C. O. Sterberg, treasurer. 
All are Buckley men. 

State Fire Warden J. R. Welty announced Wednesday 
that the state board of forest commissioners will this 
year enforce strictly the law in regard to spark arresters 
on locomotives. This provides that locomotives burning 
coal must have a net with a mesh of no less than three 
to the inch of No. 12 and those that burn wood must 
have a netting of no less than six meshes to the inch of 
No. 16 wire. 

The Tacoma Fir Door Company expects to have its 
new saw mill in operation next week. President John 
Snyder says that labor of all kinds is searee. The mill 
would have been going this week had the company been 
able to get enough men. The company is finding a big 
and growing demand for its fir doors and is “getting 
plenty of business and running steadily all the time. 
Discussing the market, Mr. Snyder said: 

The demand is in fair shape, with a nice market and things 
moving along steadily. There is plenty of demand but 
prices are not right and not high enough to admit of profit. 
The price of eastern made doors is down so low we cannot 
get any more, although the price of fir doors does not begin 
to be on a par with the price of fir lumber. There is a 
right neat business coming in all the time, however. 

The Northern Pacifie railway has closed additional 
deals this week for property along the waterfront be 
tween the Tacoma Mill Company’s mill and the Tacoma 
Smelter, the land being for the proposed new route into 
Tacoma via Steilacoom and the Narrows, tunneling under 
Point Defiance. The railway has bought the shipyard 
site of Crawford & Reid, comprising six lots, for which 
$40,000 is the reported price. An acre near the North 
End Lumber Company’s mill was bought of other parties 
for $12,000. 

The Chicago, Milwaukee & St. Paul is rapidly pushing 
work between Tacoma and Puyallup on its line running 
from this city to Seattle. The grading force and equip 
ment at work near Sumner has been largely increased 
this week and the dirt is flying fast. 

The South Tacoma Mill Company’s plant resumed oper- 
ations this week, after having been closed down for 
several days while a logging road was being extended 
to its timber. Some improvements have also been made 
at the plant, including a refuse burner and the mill now 
is in excellent shape. The company reports orders 
abundant and prices good. 

The Clapenham Lumber Company filed articles of in- 
corporation with the state auditor this week. The capital 
stock is $9,000 and the incorporators are S. Wade Hamp- 
ton, G. KE. Calhoun and Fred Pentecost. The company is 
building a saw mill on the Tacoma Eastern at Kapowsin 
and is this week putting up the frame for the mill. It 
has secured a site about 1,000 feet long on the lake and 
railroad, and comprising between six and seven acres. 
The company expects to begin sawing by October 1 at 
the rate of 50,000 to 40,000 feet a day. Mr. Hampton 
still retains his interest in the Puget Sound Lumber Com- 
pany. 

The Boston Lumber Company, Limited, of Everett, 
filed articles of incorporation with the state auditor this 
week. The capital stock is $75,000 and the incorporators 
are Thomas H. Gawley, A. H. Gould and O. B. Whitney. 
The Kalama Lumber Company, of Kalama, also was in 
corporated, with a capital stock of $24,000, by Frank A. 
Clary, E. I’. Ferris and Harry L. Gibbs. 

The Tide Water Lumber Company is still running 
night and day with plenty of orders coming in and the 
market in good shape. T. D. Whitman, secretary of the 
company, states that there are lots of orders but that 
cars are short. He said today: 

We have all the orders we can handle, both rail and cargo, 


and are running night and day. ‘The only trouble we have 
is with cars. They are short and it is hard to get them and 


get stuff off. We are well satisfied with the market and 
have orders ahead at good prices to keep us going for some 
time. There is a strong demand for ties and they are worth 
$12. We just turned down a big order the other day. 

After being delayed by the loss of her anchor the bark 
Isaac Reed got away today from the Tacoma Mill Com- 
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pany’s mill with 1,026,979 feet of lumber for Para, Boli- 
via. The cargo is for W. R. Grace & Co., and will be 
discharged at Antofagasta or Majillones, Chile. The 
schooner J. W. Clise, which arrived down last week from 
a voyage to Nome, is at the docks of E. J. MeNeeley & 
Co., te load a cargo for Redondo. The boat carries 
about 1,000,000 feet and will take on about 700,000 at 
the McNeeley mill and go to Ballard to finish. The St. 
Paul & Tacoma Lumber Company has six sailing vessels 
at its docks loading foreign and coastwise cargoes. 

The new Defiance Lumber Company is making good 
progress with the saw mill it is building on the water- 
front near the smelter. Thursday the second story was 
being raised. The officers of the company expect to have 
the plant in operation by September 1. 

The North End Lumber Company continues to keep 
busy and its mill is running steadily. George H. Reed, 
secretary and treasurer, says orders are abundant with 
the company getting all the business it can handle and 
with prices good and firm. Logs have been plentiful, 
Mr. Reed says, and the company has had no trouble get- 
ting all it wanted, although the association price is still 
holding steady. 

The National Wood Pipe Company, Olympia, Wash., 
has recently bought one of the latest improved inside 
molders made by the S. A. Woods Machine Company, 
Boston. 

T. I. Ripley, vice president of the Wheeler, Osgood 
Company, accompanied by Mrs. Ripley, has gone to 
Skagway, Alaska, for a brief visit. They are ex- 
pected home from the north about July 25. 

A. C. Shaw, of the A. C. Shaw Lumber Company, 
who has been in Arizona for several months, has re- 
turned home much improved in health. 





NORTHERN WASHINGTON NOTES. 


Everett, Wash., July 14.—Strife, which will extend 
to the last ditch, is on between shingle manufacturers 
and the striking weavers. Each side is claiming vic- 
tory in concessions and ground won from the other, 
but indications point to the fact that the Shingle Mills 
3ureau has its object well in hand and now is almost 
in a position to reopen its mills under the proposed 
open shop system, the employment of workmen with 
no discrimination either for or against the union or 
the nonunion man. C, E. Russell, of the C. E. Russell 
Shingle Company, himself a governor of the bureau 
in question, stated today that 95 percent of all the 
shingle plants in the state are arrayed against the 
strikers in the plan adopted by the producers to run 
their mills as they see fit, and, says Mr. Russell, every 
plant in Everett is enumerated in this percentage. This 
is the first open statement made by the association of 
shingle millmen that they would come out in unison 
for the open shop. 

Two loeal shingle producing mills—the Ferry-Baker 
Lumber Company and the Eelipse Mill Company—have 
sueceeded in finding a trail out of a portion of the 
diffieulty into which the shingle strike threw them, 
for they now are buying green shingles wherever 
procurable, transporting them to the city by lighter 
from southern mills and running them through their 
own dry kilas. Both these mills are in no manner con- 
nected with the bureau, or were not until recently, 
and still are subjected to the same treatment on the 
part of the strikers as those plants openly affiliated 
with the protective association against which the 
weavers have been fighting. Both of these plants have 
at the same time been caring for their eastern trade 
and turning a nice little profit from the transaction. 

The Boston Lumber Company has been incorporated 
hy A. H. Gould, manager of the Mukilteo Lumber 
Company; Thomas H. Crowley, of Tacoma, and O. B. 
Whitney, also of the Mukilteo company. The capital 
stock is placed at $75,000. The company will have 
headquarters in this city. The Boston Lumber Com- 
pany recently bought a large tract of fine timber in 
British Columbia, where it expects to build a mill and 
enter the trade. 

Another incorporation of the week is that of the 
Canal Mill Company, which is to do its business from 
Union, Mason county, Washington. The incorporators 
are C. W. Miley, of this city, and 8. E. Johns, 

Still another incorporation is that of the Eureka 
Tugboat Company, the personnel of the concern being 
James FE. Gowen, of this city, president of the Wash- 
ington State Loggers’ & Brokerage Company, and 
manager of the Cherry Valley Logging & Railway 
Company and the Thomas Irvine Lumber Company, 
and Herbert F. Clough, a nephew of Governor D. M. 
Clough, of the Clark-Nickerson Lumber Company. Thus 
far the company has bought the tug C. B. Smith. A 
general towing business will be conducted. 

W. H. Bundy, a lumberman of Rice Lake, Wis., is 
visiting his brother, E. W. Bundy. 

The Weyerhaeuser Timber Company is running on 
its newly altered side and Manager E. W. Warren ex 
peets to conelude the installation of new machinery 
next week. The company reports plenty of business. 

The Skykomish Lumber Company has bought a 30- 
inch planer and matcher of the S. A. Woods Machine 
Company, Boston, for its plant at Skykomish. The 
Grotto Lumber Company has recently bought a similar 
machine for its new mill at Grotto. 





AT THE HEAD OF GRAYS HARBOR. 


ABERDEEN, WASH., July 13.—For size and quality a 
raft of logs has been put into the Chehalis river by 
Charles H. Clemmons that probably has not before been 
equaled on the Pacific coast. This was composed of 
sixty-one fir logs, scaling a total of 410,000 feet, mak- 





ing an average of 6,700 feet to the log. These logs were 
cut at the head of Grays harbor and are a fair sample 
of the show that now is being worked by that division 
of the Clemmons camp. In every direction may be found 
fir trees that will log out as much as this particular 
raft and it is doubtful if any section of the state can 
produce a finer stand of timber than in the belt from 
which these logs were obtained. The railroad built by 
Mr. Clemmons for getting the logs down to tidewater 
has been extended farther into the timber and opens 
up a fine belt .that will enable the camp to cut 150,000 
teet of timber daily, which mark has already been 
reached. 

The Montesano Lumber Company has been making sub- 
stantial improvements this month and now is in shape 
to turn out 60,000 feet of finished lumber a day. In 
the planing department a planing machine has been 
added and a band resaw has been installed. 

Along the harbor the majority of the mills have ex- 
perienced a little inactivity, in most cases being volun- 
tary shutdowns for repairs while the business conditions 
will allow such. The plant of the Northwestern Lum- 
ber Company at Hoquiam was closed down for a week 
and resumed operations July 9, during which time a 
number of improvements were made. Conveyors to 
carry refuse and sawdust from the box factory were in- 
stalled and all machinery of the big plant given a thor- 
ough overhauling. In this city the Anderson & Middle- 
ton mill, the Hart-Wood plant and the Western Coop- 
erage Company have been closed down for a week to ten 
days for repairs. Every mill on the harbor now is in 
operation. Sailing vessels are not affected by labor 
troubles and are loading and getting away with the usual 
dispatch. Several camps that have been closed down 
have opened and are ‘‘sawing wood’’ along with the 
mills, 

George H. Parr, O. A. Myers and J. C. Byles are 
building a saw mill at South Prairie, Pierce county, 
and Mr. Parr moved his family there this week. 

Piles are being driven for a sorting shed for the 
Aberdeen Lumber & Shingle mill on the south side of 
the Chehalis river. The shed will be built on the 
west side of the mill and will be 50x100 feet. 

The annual meeting of the stockholders of the Grays 
Harbor Lumber Company will be held at the office of 
the company in Hoquiam July 16. 

At a meeting of the shingle mill owners held in 
Hoquiam July 11 all of the mills in the county as far 
up the line as Elma were represented. The meeting 
was taken up in discussing the situation in general 
and resulted in the determination of pursuing the open 
shop policy when the mills resume operating. 

Deputy Fire Warden S, A. Young has been reap- 
pointed to his position for another year. 


Ready for the Car Trade. 

The Western Lumber Company, of which W. R. 
Macfarlane is manager, is now getting into shape to 
cater extensively to the eastern car trade. The plant 
shut down May 19 and was started a month later. 
During that time a slasher and trimmer and new 
lath machines were added to the mill equipment, 
giving it a capacity of 75,000 feet a day. The new 
planing mill, equipped with a double surfacer, two 
flooring machines and two resaws, is now running. 
A dry kiln is also being completed. George W. Stev- 
ens, who is now located in Seattle, represents this 
company in the eastern trade. 

California Demand Good. 

N. J. Blagen, president of the Grays Harbor Lum- 
ber Company, Hoquiam, Wash., reports the demand 
for lumber from California to be shipped by rail as 
very good. At present the Southern Pacific railroad 
is able to furnish the mill men of Grays Harbor ears 
for shipment to California, and as it is almost impos- 
sible to get Northern Pacific cars for eastern ship- 
ment the Grays Harbor Lumber Company, as well 
as the other mills on the harbor, are now shipping a 
great deal to California by rail. The Grays Harbor 
Lumber Company has one of the smartest mills on the 
harbor, cutting 100,000 feet of lumber daily; its 
equipment consists of one band and a Mershon band 
resaw. This is a record that few mills can make. 

New Mill Sawing. 

The new saw mill of the Hoquiam Lumber & Shingle 
Company, which has been running about a month, is 
said to be one of the most up-to-date mills on the 
harbor. While the saw mill is completed work is still 
going on in the way of building a brick dry kiln, ex- 
tension of the sorting platform, loading platform and 
the building of dry sheds. In a month or so the 
construction work will be practically completed. The 
plant is now turning out about 175,000 feet daily and 
this will be increased to 200,000 feet with the plant 
in good working order. The mill is equipped with a 
single cutting and a double cutting band, a gang 
and a Mershon resaw, but as yet the gang has not 
been put in operation. 

The mill is about a mile up the river from the 
center of the town, but the company is building a 
handsome office building down town into which it 
will be ready to move in about a month. The gen- 
eral office and different private offices are being 
fitted up in Pacifie coast woods in their natural finish 
and will be one of the most attractive lumber offices 
in the west. The officers of the Hoquiam Lumber & 
Shingle Company are R. F. Lytle, president; Joseph 
Lytle, vice president; H. B. Martin, secretary, and 
A. H. Kuhn, superintendent. 

Shipping Discouragements. 


Many of the mills of Grays harbor have been build- 
ing planing mills and dry kilms during the last six 
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Puget Sound and Idaho Lumber 


Car Stock, Bridge Timber, 
Shingles, Cedar and Fir. 


POLES AND PILING. 


Pacific Fir Company, 


54 Dexter Horton Bank Bldg., SEATTLE, WASH. 
Minneapolis Office: 731 Lumber Exchange. 








MB RAMS 


Our Whole Story 
SATISFACTION. 


FIR, SPRUCE and PINE, 
RED CEDAR LUMBER and 
SHINGLES of High Grade. 


Located on the Pacific Coast we personally select our 
lumber. Being on the ground we can get better goods at 
fairer prices than the inland dealer. 

We give you the benefit of our excellent business situation 
and our money-saving systems of handling Pacific Coast Forest 
Products. Let us quote you. 

Let us send you atrial shipment. We will treat you fairly. 





We use Telecode, 


Arrow Lumber & Shingle Co. 


328-329 Lumber Exchange, SEATTLE, WASH. 














CHWAGER &NETTLETO 


INCORPORATED 


EAT TLE,WASHINGTO 


MANUFACTURERS 
WHOLESALERS 


LUMBER AND 


SHINGLES 
LUMBER EXCHANGE 


TELECODE PROMPT SHIPMENTS 








UPPER GRADES 


——of Band Sawed=— 


FIR and SPRUCE 


Lester W. David Co., 
SEATTLE, WASH. 


MILLS AT 
ANACORTES, WASH. 


MILLSIDE, B. C. Telecode. 








Roy & Roy 


Manufacturers of and 
Wholesale Dealers in 


PACIFIC COAST 


LUMBER anv SHINGLES 


Delivered prices to any point in the United States 
quoted upon application. 


Searles, eae "4. Seattle, Wash. 


Mills on.G. N. Ry., N, P. Ry. and C. P. Ry. 
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Western Pine 
Idaho White Pine 
Coast Fir 


Prompt Shipments—Good Grades. 


WE ARE MANUFACTURERS 
And WHOLESALE DEALERS 


S. H. L. Lumber Co. 


205-206 Holland Block, 


We use Telecode. SPOKANE, WASH. 





We See. 
Your Finish 


Piled up in our yards in the highest grades 
of Western Pine. How do you want it, ir 
straight cars or mixed with 4 and 6 inch 
bevel siding ? 

All widths and milled as desired. 


Prompt Shipments. 


W. H. Gerhart - Bradrick Lumber Co. 


SPOKANE, WASH. 


Or W. H. Gerhart Lumber Company, 
OMAHA, NEBRASKA. 


Mills located at Ryan, Meyers Falls and Addy, Wash,, on 
The N Ry., and Athol, Idaho, on N. P. Ry. 


















We Can Settle Your Door Troubles 


very quickly if you'll give us the chance for we 
know there is not an Eastern White Pine Door made 
today that will compare with our make of western 


WHITE PINE DOORS 


We also manufacture Western White Pine Lumber, 
Finish, Columns, Sash Cuttings, Pickets, Mouldings 
and Yard Stock. Can't we quote you? 


Washington Mill Co., W2Saincron. 








{LONG POLES, SPLIT CEDAR ) 
POSTS and PILING. 


The Lindsley Bros. Co. 











SPOKANE, WASH. 
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‘Western White Pine and Larch Lumber. 


Also Manufacturers of 
Doors, Sash, Millwork, Bar and Bank Fixtures 


THE SAW MILL PHOENIX, E, F. Cartier Van Dissel Mgr. 


SPOKANE, WASHINGTON. 





EYE RY week more lumber dealers are 

taking up the sale of Paroid Roofing, 
simply because they learn through their lum- 
bermen friends who have handled Paroid for 
many years that it makes a most profitable side 
line. Paroid is a ready roofing of highest 
quality, and is used and endorsed by the U.S. 
Government, the largest railroads, manufac 
turers and farmers all over the country 

Ask for our dealer's proposition. 


F. W. BIRD & SON, Makers, 
Established I8I7 
EAST WALPOLE, MASS. 


NEW YORK CHICAGO, WASHINGTON. 
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months in anticipation of entering into the rail ship- 
ping trade. The scarcity of cars, however, at present 
haS somewhat discouraged them in this attempt. It is 
almost impossible to get cars and now with the 
sailors’ strike making shipment by steam schooners 
almost impossible the mills on Grays harbor are in 
a bad way. 

The mill of the S. E. Slade Lumber Company, which 
was shut down, is now running at about half of its 
capacity and the mill of the American Mill Company 
also started sawing last week after a brief shut down. 

The Union Mill Company plant is shut down for 
repairs and improvements and it is understood that 
when they shall have been completed the company 
will be in shape to d more or less rail shipping. 





SAILORS AND LONGSHOREMEN ENJOINED. 

ABERDEEN, WASH., July 12.—Perhaps the most im- 
portant move actuated indirectly by millmen of Grays 
harbor in the present strike of the coast seamen was 
made today when an injunction was issued from the 
superior court restraining the Sailors’ Union of the 
Pacifie coast and the Longshoremen’s Union of Grays 
harbor from in any way interfering with the move- 
ments or operations of the Grays Harbor Stevedoring 
Company. This is the result of the customary 
antipathy of the unions against unorganized labor and 
will have a far-reaching effect, inasmuch as it is the 
first time in the history of commercial interests in this 
section that such radical actions have become neces- 
sary to protect the shipping, as well as the individual 
interests of the millmen, and literally human life. 

The strike situation has been felt at this point 
almost as much as at any port on the Pacific coast, 
meaning a total loss of about $10,000 a day, which in- 
eludes the wages of the thousands of men thrown out 
of work and the value of the product which has not 
been produced owing to the enforced idleness of the 
mills affected. While this condition does not prevail 
at the present time, there is still a substantial loss in 
the delay occasioned by the failure to load vessels 
with the usual dispatch. 

The Sailors’ Union is out against the steam schooners 
of the shipping association, along with the longshore- 
men, who, out of sympathy, have refused to handle the 
eargoes of the vessels on the blacklist of the Sailors’ 
Union. This necessitated the loading of steam schoon- 
ers with mill hands or men secured on the streets who 
were willing to undertake the work at good pay, de- 
spite the antagonistic attitude of the strikers, who 
threaten violence to all nonunion men who work on 
the vessels. This led to the organization of the Grays 
Harbor Stevedecring Company, which concern is given 
support by practically all mills of the harbor and the 
owners of all steam schooners coming into this port 
under the membership of the shipping association. 
With a big gang of men this company has arranged for 
the loading or unloading of almost every steam vessel 
carrying lumber from Grays harbor. The company’s 
employees have heen repeatedly attacked by the 
strikers, an assault today culminating in the prompt 
appeal to the courts for protection and the subsequent 
issuance of the restraining order, which will un- 
doubtedly be made permanent. 





IN SOUTHWESTERN WASHINGTON. 

CENTRALIA, WASH., July 14.—The market for shingles 
is strong and manufacturers are confident that prices 
will advance. The recent strike, instead of being 
an injury to the manufacturers, has been a great 
benefit, as the curtailment of the output has stiffened 
prices materially, and all mills that have shingles in 
transit or ready to ship are realizing a handsome 
profit. The recent rumors of railroad building have 
been growing stronger, and surveyors are actually in 
the field, and it is said that active work will begin 
at an early date. Orders have been placed for con- 
siderable material for the electric line, and when 
the Union Pacific will begin active buying the local 
demand will be heavy. 

Stone & Webster, the builders of the Seattle elec- 
trie railway lines, are reported back of a project to 
build an electric line from Tacoma to Olympia, and 
later extend it to Grays harbor. 

Alex Polson, the well known logger of Chehalis 
county, has announced his candidacy for the state 
senate. Mr. Polson has been in this part of the coun- 
try for over twenty years and has been a successful man 
not only in his logging enterprises but also in the 
other business enterprises in which he has been in- 
terested. 

Joseph Bernard, a well known logger of Montesano, 
is preparing to conduct his business on a larger scale 
than heretofore. He has secured a fine tract of tim- 
ber on the Chehalis river and is putting in donkey 
engines. He also has a launch on the river for earry- 
ing supplies and doubtless will soon build a saw mill. 

The Eastern Railway & Lumber Company, of Cen- 
tralia, has just finished laying the large water main 
which will supply it with an ample amount of water 
for all emergencies. 





VIEWS OF VANCOUVER ISLAND. 

Victoria, B. C., July 12.—Lumber manufacturers 
on Vancouver island are gradually developing a mar- 
ket for part of their mills ‘‘on the continent.’’ By 
this term is meant the Northwest Territory and Mani- 
toba. The Great Northern has a traffic arrangement 
with the Victoria Terminal & Sydney railroad and 
runs car ferries across to the main land and makes 





terminal rates from Victoria and other Vancouver 
island points. Shipments for the Northwest Territory 
are taken by the Canadian Pacific over the Esquimault 
& Nanaimo railway to Ladysmith and from there 
on ear ferries across to the mainland. 

J. A. Sayward is probably the oldest lumber manu- 
facturer in Victoria, as the business was founded in 
1858 by his father, W. P. Sayward, who died a little 
over a year ago, and the same plant is in operation 
today, although having been built over and remod- 
eled at various times during the nearly half century 
since the original plant was built. The saw mill is the 
largest in Victoria, is eqiipped with a circular head 
saw and has a capacity of 50,000 feet a day and in 
connection is run a sash, door and box factory. 

J. A. Sayward has a shingle mill in connection with 
his saw mill plant and manufactures shingles only 
for the local trade. In the box factory spruce is 
largely used in making box shooks. 

Among other concerns in Victoria are the Taylor 
Mill Company, which has a saw mill and sash and 
door plant; Lemon & Gonnason planing mill and door 
factory; Leigh & Sons, saw mill and planing mill; 
Moore & Williamson, saw mill, no door factory. 

The Shawnigan Lake Lumber Company, which has 
a mill on the Esquimalt & Nanaimo railway thirty- 
five miles from Victoria, has a planing mill and mold- 
ing plant in Victoria. 

The Taylor & Patterson Mill Company is now build 
ing a saw mill and planing mill at Victoria. This 
plant will be up to date and well equipped and have 
a capacity of 50,000 feet a day. 

The local demand for lumber in Victoria is very 
good and planing mills and factories are all busy this 
time of the year. 


THE INLAND EMPIRE. 


IN THE PINE COUNTRY. 

SPOKANE, WASH., July 13.—The new minimum sched- 
ule has occupied a large share of the lumbermen’s at- 
tention during the last week. Several conferences 
have been held with the traffie officials without result, 
owing to the fact that the lumbermen insist that after 
a ear has been loaded to its full practical visible 
capacity they have reached the limit of their ability. 
The railway companies to date have insisted that the 
cubical capacity basis was the only basis that would 
be considered. After the lumbermen had exerted 
every effort to persuade them to withdraw the new 
minimums, or insert a clause that actual weight should 
govern where a car is loaded full, a meeting was 
called at Spokane July 10. Practically all of the prin- 
cipal shippers in the Inland Empire were present and 
unanimous in their determination to test the validity 
of the new basis of minimums, and ample funds were 
promptly furnished to head off, if possible to do so 
through legal proceedings, the basis which is looked 
upon by them as entirely unfair to the lumber inter- 
ests. Notice was received from St. Paul on the day 
following that the date on which new minimums would 
become effective had been postponed to August 1. 

The saw mill plant at Moab owned by the Day- 
Luellwitz Lumber Company, which started recently on 
the season’s run, will be temporarily handicapped by 
the burning of its planing mill. Besides the loss of 
the mill a quantity of dry lumber was consumed, the 
total loss being placed at $18,000. 

F. L. Breman, of Emerson, Iowa, a prominent re- 
tailer of that city, is looking up the stock situation in 
the Spokane district. 

The Pine Creek Lumber Company is constructing a 
saw mill at Kendrick, Ida., with daily capacity of 
25,000 feet. 

B. F. McConnell, supervisor of the Priest River 
forest reserve, informs the lumber trade that the tim- 
ber on the reserve will shortly be placed upon the 
market. The restrictions prohibiting its transporta- 
tion from the state are to be removed. The advice re- 
ceived is not only welcome to the lumbermen but to 
the agriculturists in that district, who are anxious to 
open up farms in the vicinity of Priest river, where 
an abundance of rich soil can be cultivated. 

The Rose Lake Lumber Company’s mill was put 
into operation July 9. The mill had been closed down 
for nearly ninety days and completely overhauled and 
fitted out with new machinery which gives it a daily 
capacity of 50,000 feet. A large percentage of its 
product goes to the Coeur d’Alene mines. 

Reports from Palouse, Wash., state that in a fire 
at the Palouse Lumber Company’s camp No. 3, twenty- 
seven miles east of Palouse, twenty acres were burned 
over and 500,000 feet of logs were destroyed. A large 
crew of men sent from the Potlatch works succeeded 
in getting control of the flames. The loss is reported 
at about $5,000. 

A disastrous fire is raging in the vicinity of Clark- 
fork river near Sand Point, Ida. Several hundred 
men are at work and it is believed have headed off 
the conflagration. The Laclede Lumber Company lost 
about 3,000 poles and a small quantity of timber. 

W. Harry Davis, of the Paepeke-Leicht Lumber 
Company, Chicago, and C. J. Tully, superintendent of 
the Anderson-Tully Company, Memphis, Tenn., are 
making a tour of the Inland Empire, looking up the 
lumber industry in this section. Both gentlemen ex- 
pressed themselves as well pleased with the Tnland 
Empire products. 

W. A. McGonagle, of Duluth, Minn., vice president 
of the Duluth, Missabe & Northern Railway Company, 
is looking over the Inland Empire in search of suita- 
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ble timber for construction work at the road’s docks 
at Duluth. The company had placed orders with coast 
mills for 13,000,000 feet of fir, but is experiencing con- 
siderable difficulty in getting the stock purchased de- 
livered promptly. Mr. McGonagle stated that it had 
become necessary to depend entirely upon the west 
for the company’s supply of dock lumber and that 
he was much pleased with this his first trip through 
the country. 

Late reports from Sand Point state that the Hum- 
bird Lumber Company, of Sand Point, and the Wil- 
liam Musser Lumber Company, of Spokane, have suf- 
fered considerable loss of timber by fire near Colburn, 
Wash. 





WIDEAWAKE LUMBER WHOLESALING. 

The Western Pine & Fir Company is a wholesale 
lumber concern, with headquarters in Spokane, that is 
assuming a prominent place among the wholesale lum- 
ber concerns of the metropolis of the Inland Empire. 
The company was organized last November by Ed 
Sievers and B. A. Manning, of the H. O. Seiffert Com- 
pany, Everett, and J. H. Ehrmanntraut and G. H. 
Curtice, of Spokane. 

Recently the articles of incorporation of the com- 
pany were amended, increasing its capital stock to 
$20,000, and at the same time W. H. Armin, a well 
known retail lumberman of Sibley, lowa, became in- 
terested in the company. Mr. Armin is a member of 
the firm of Armin & Shell at Sibley, Iowa, and also 
of Armin & Walton, at Castlewood, 8. D., and is inter- 





G. H. CURTICE, OF SPOKANE, WASH. 


ested also in a bank at the latter place. He disposed 
recently of his lumber interests at Sibley and expects 
to come to Spokane to reside, probably about the first 
of next year. 

The officers of the Western Pine & Fir Company 
are B. A. Manning, president; Joseph Sievers, vice 
president; Ed Sievers, secretary, and W. H. Sievers, 
treasurer, all of Everett. The company handles pine 
of the Inland Empire and Pacifie coast fir, spruce and 
cedar lumber and the active management is in the 
hands of Messrs. Curtice and Ehrmanntraut at Spo- 
kane. Mr. Curtice is a lumberman of years of ex- 
perience in the Inland Empire territory, having 





J. H. EHRMANNTRAUT, OF SPOKANE, WASH. 


shipped probably the first car of pine lumber from 
that section to the east. He was one of the organizers 
and was manager of the Consolidated Lumber Com- 
pany, at Elk, Wash., which concern he left early in 
1905 to engage in the wholesale lumber business. 
Mr. Ehrmanntraut is a native of Minnesota and a 
graduate of the Duluth high school. He began to 
learn about the lumber business by tallying lumber 
on the docks at Ashland, Wis., and was for two years 
in the office of J. & W. C. Shull at Minneapolis. He 
was a year at Derrington, Wash., in the office of the 
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Sauk Lumber Company, of which Mr. Manning was at 
that time manager. When that business was shut 
down he went with Pendleton & Gilkey at Everett 
and with the Mukilteo Lumber Company at Mukilteo, 
Wash. When the Western Pine & Fir Company was 
organized, last November, Mr. Ehrmanntraut went to 
Spokane to take charge of the office end of the busi- 
ness, 

Recently the Western Pine & Fir Company secured 
the output of the Kennedy mill at Dalkena, Wash., 
and also of the mill of the Pend d’Oreille River Lum- 
ber Company. Both of these mills are on the Pend 
d’Oreille river and the stock is shipped from New- 
port, Wash. This gives the company a stock of about 
10,000,000 feet of pine. In addition it has bought 
considerable of other mills and also handles a large | 
amount of lumber from west of the mountains, 








IN THE FLATHEAD VALLEY. 

KALISPELL, Mont., July 13.—A change in the man- 
agement of the Northwestern Lumber Company was | 
made this week by the purchase of the stock of the | 
company by C. J. Winton, of Wausau, Wis.; D. N. | 
Winton and C. L. Dobner, of Thief River Falls, Minn., | 
and George McCrea, of Bemidji, Minn. The sale cov- | 
ered the stock of C. I. O’Neil, E. Gals, James Byrne | 
and a, number of smaller owners. The only former | 
stockholder who retains his stock is D. B. Barber, who 
came here a few months ago from Thief River Falls 
and bought into the company. Mr. Barber will have 
the management of the business under the new owner 
ship. The officers of the company now are: C. J. 
Winton, president; D. N. Winton, vice president; D. 
B. Barber, secretary and manager; C. L. Dobner, 
treasurer. The Messrs. Winton will not take an active 
part in the management of the company’s business. 
The Northwestern’s mill is one of the best in the dis- 
trict and it has what is in many respects the best 
location of them all. The price at which the stock 
changed hands is not made public, but the considera- 
tion is said to have been a pretty heavy one. 

The demand for lumber still continues heavy and 
the mills have not yet caught up with the orders filed 
earlier in the season, though less green lumber is 
shipped than a few weeks since. A number of the 
mills are running day and night and more would do 
so if it were possible to secure men to do the work. 
There has been a great scarcity of labor ever since 
logging operations began last winter. 

Movement of larch finish to the far east is rather 
less than had been expected. While a good deal is 
shipped to the country east of the Mississippi the de- 
mand from the Dakotas has been so heavy that it has 
taken about all the supply, and less attention has 
been paid to the eastern field. The New York market 
would absorb all the larch finish that could be shipped, 
but the shippers feel that they are under obligation 
to fill the orders of their Montana and Dakota cus- 
tomers, who take the remainder of their lumber. 








EVOLUTION IN FLATHEAD VALLEY METHODS. 

KALISPELL, Mont., July 13.—The most noticeable 
change in the lumber business in the Flathead valley 
is the passing of the small operator. A few years ago 
the mills were all of small capacity, and with one or 
two exceptions were run by men of very limited 
means. The mills bought timber as they needed it, 
contracting each winter for only enough to keep the 
mills running through the next season. No one 
thought of buying up tracts of timber land as a 
protection for the future, and for that matter none 
of the millmen had the money to buy with if they 
had wished. They ran largely on the ‘‘hand-to- 
mouth’’ plan, using the money received for lumber to 
buy the next winter’s timber. 

The mill of the John O’Brien Lumber Company, at 
Somers, was the first large mill to be built in the 
district, and it was necessary for that company to 
look further ahead than a single season. It bought 
timber wherever it could get it on favorable terms, 
but even the O’Brien company did not at first go into 
buying on a large scale. Other companies began pick- 
ing up tracts as they were able, but no great amount 
was bought. 

Within the past two years there has been a big 
change in method. Representatives of eastern com- 
panies that were looking for new locations began com- 
ing in and looking over the field, and the local men 
waked up to the fact that it was going to be neces- 
sary to have large holdings of timber lands in connec- 
tion with the mills if they were to continue in busi- 
ness. The small mills, that could not control enough 
capital to buy tracts, found themselves pushed off 
into odd corners, where the mills were set up and run 
until the timber was cut out. A number of such mills 
are still running, but their days are short. The capi- 
tal invested in the larger mills has been increased 
from time to time until now a few large corporations 
are in practical control of the field. 

The Big Blackfoot Lumber Company is by far the 
largest owner of timber lands in this county. By the 
purchase of the granted lands of the Northern Pacific 
and purchases from private owners that company has 
secured between 300,000 and 400,000 acres of timber 
lands in Flathead county, in addition to large holdings 
in the adjoining county of Missoula. The Northern 
Pacific still holds all or at least the most of the lieu 
lands it selected here. 

The Julius Neils Lumber Company, at present con- 
ducting its business at Cass Lake, Minn., put its rep- 
resentatives in here a few months ago and began 


Lumber and Vertical 
Grain Flooring 


RED CEDAR 


Lumber and Shingles 


St. Paul & Tacoma 
Lumber Co. 


TACOMA, WASHINGTON. 


Eastern Office: HARRISON G. FOSTER, 
109 Lumber Exch., Minneapolis, Minn. 


C. W. GRIGGS, President. 

A. G. FOSTER, Vice-President. 

E. G. GRIGGS, 2nd Vice-President. 
GEO. BROWNE, Sec.’y & Treas. 








You Cannot Think 
Of Anything Better 


right now if you are trying to please your trade and at the 
same time make money for yourself, than those doors we've 
been talking about for the past 16 years that won’t shrink, 
won’t warp and won’t swell. Dealers all over are realiz- 
ing that these are facts and find it's an argument that 
attracts customers when backed with our 


Red Cedar Doors 


We also manufacture 


Soft Yellow Fir Doors 


as well as cedar sash, mouldings, finish, siding, columns and 
shingles. Our fir doors are taking the place of eastern pine 
doors because they are stronger and more durable and can 
be sold at a less price. If you are wide awake to your best 
interests write us direct or drop a line to our nearest repre- 
sentative and we will tell you all about our doors. 


The Wheeler, Osgood Co. 


TACOMA, WASHINGTON. 


Eastern Representative: Harry Osgood, Box 913, Lincoln, Neb.: 
Harry L. Fuller. Broad Exchange Bldg., Boston: Langdon & Palmer, 
66 Broad St., New York; W. C. Ashenfelter, Builders Exchange, 
Philadelphia. 











securing timber against the day when its Minnesota 


Everything We Guarantee 


in regard to prompt shipments and satisfactory 
grades we fulfill. Send us your next order for 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 


We are manufacturers and wholesalers. 


Eastman Lumber Co. 


Mills at Summit, Wash., on N. P. R. R. 
210-11 Berlin Bldg., TACOMA, WASH. 
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Where Yellow Fir 
Reaches Perfection 


is on the South Bend Branch of the N. P. Ry., 
and because we a.2 located right in the midst 
of this luxuriant growth, we are able to manu- 
facture a superior grade of 


LONG FIR TIMBERS 


CROSS ARMS, RAILROAD, DOCK, BRIDGE 
BUILDING AND CAR MATERIAL. 
We havea daily capacity of 150,000 feet, which 
together with excellent shipping facilities, 
enables us to render prompt and satisfactory 
service. Ask for our prices—maybe they'll 
prove interesting. We use the ‘Telecode, 


H. McCormick Lumber Co. 


McCORMICK, WASHINGTON. 


Eastern Representative: RICHARD I. McGINNIS, 
84 Adams Street, Dexter Building, CHICAGO--Phone Harrison 2448, 











Fir Lumber 


CAR SHIPMENTS, FOREIGN 
AND DOMESTIC CARGOES. 


Port Blakely Mill Company, 


PORT BLAKELY, WASH. 


Eastern Representative: W. W. VAWTER, 542 Lumber Exchange, 
Minneapolis, Minn. 


San Francisco Offices: RENTON, HOLMES & CO., Mills Building. 
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Our Shipping Scope 


is practically unlimited for we cater to 
patrons both by rail and water, hence 
can reach most any part of the world. 
We manufacture a superior quality of 


FIR, CEDAR, SPRUCE 
LUMBER AND FIR TIMBERS 


and usually have a well assorted stock 
on hand. If you will drop us a line des- 
cribing your wants we will gladly auote 
you prices. 


Anderson & Middleton Lumber Co. 


ABERDEEN, WASH. 


H, N. ANDERSON, Pres’t. A. W. MIDDLETON, V. P. & Sec’y. 
S. M. ANDERSON, Treas. 








Fir and Spruce Lumber 


CLEAR FINISH A SPECIALTY. 


Let us have your inquiries for north coast lumber of all 
kinds both by car and cargo. 

Saw mill capacity 250 M. feet in 10 hours. 

Planing mill and dry kiln capacity, too M. feet in ro hours. 


S. E. SLADE LUMBER CO. 


All inquiries for car business address 


Send cargo inquiries to ABERDEEN, WASH. 
65 Mission St., San Francisco, Calif. 














"THERE is only one way to make and 

maintain a reputation for high-grade goods 
—deliver the goods. It costs like smoke at 
times, but it pays in the long run, and we are 
glad we stuck to it. 


HOQUIAM, WASHINGTON. 

















supply will be exhausted. The company has already 
bought a good many thousand acres of fine timber and 
is ‘constantly buying. When it shall move its plant 
here a few years hence it will have plenty of material 
to work on. The Dawson Lumber Company is follow- 
ing the same plan of securing the timber tributary to 
its plant in a different section, and the mills in the 
valley proper are bestirring themselves to see that 
they are not left in the race. The John O’Brien Com- 
pany, the State Lumber Company, the reorganized 
Eureka Lumber Company and the Northwestern Lum- 
ber Company are taking in timber whenever the 
chance is presented, and other companies are doing 
the same thing. The Northwestern, which has just 
changed hands, is going into the buying business more 
extensively than ever. 

But the chase for good tracts has been so earnest 
in the past few months that a large proportion of the 
timber in private ownership has been bought already 
by the lumber companies, and only a comparatively 
small amount remains to be secured from that source. 
The state of Montana, however, still holds large tracts 
of the finest timber lands in the county, and the lum- 
bermen are making preparations to get control of 
them. Heretofore the price at which state land was 
held prevented the sale of much of it, but the general 
prices have been going up until they have reached, 
or even passed, the price asked by the state. In addi- 
tion to the state lands, there is a vast amount of tim- 
ber on the big Lewis and Clark forest reserve on 
which the matured timber will be sold by the govern- 
ment, but the regulations in regard to cutting and 
caring for the treetops after lumbering operations 
will probably make this the last timber in the county 
to be utilized as a source of supply. 


CALIFORNIA. 


FROM THE GOLDEN GATE. 

San Francisco, Cau., July 14.—Unless San Fran- 
cisco wakes up and takes intelligent action on the 
lumber shipping situation its dreams of rapid re- 
construction of the burned district will be very late 
in fulfillment. Until recently the press and people 
have indulged largely in railing at the lumber manu- 
facturers and dealers, on account of the high prices, 
without investigating and finding out the real facts 
underlying the present conditions in the city and 
along the coast. 

A local paper, which has been denouncing the lum- 
bering and steamship interests as responsible for 
the advanced lumber prices and accusing them of 
taking advantage of the fire demand, finally pub- 
lished an interview with a leading lumber dealer 
which correctly stated the case as to prices. The 
cause of the advance was traced tor some time back 
and it was shown that the advance would have been 
almost inevitable even if there had been no fire. 
The increasing scarcity of timber and labor and the 
increased cost of logs, together with higher freights, 
have forced list prices up to a point covering ex- 
penses also were set forth. The journal in question 
then proceeded to brand the lumbermen as pirates 
and urge the investigation of their coast organiza- 
tions by the United States grand jury under the anti- 
trust law. The local grand jury is understood to have 
already made an unsuccessful attempt to find cause 
for indicting prominent lumbermen and the United 
States grand jury is now said to be receiving infor- 
mation along the same lines from interested sources. 

Customers, in some cases, appreciating the great 
demand and the uncertainty of deliveries, have of- 
fered $1 or more above the list to have an order 
filled promptly. In fact, it would take an ironclad 
organization of lumber dealers with a heavy penalty 
clause, to keep prices down as things are now looking. 

Wise citizens instead of berating the dealers would 
do well to purchase all the lumber they can at present 
prices, as there is no certainty of an increase in stocks 
at the yards, although lumber is coming in just now 
at the rate of from 2,000,000 to 5,000,000 feet daily. 
While the immense demand for lumber by the eastern, 
foreign and coast markets continues prices will not 
drop. 








Inadequate Wharfage Facilities. 

Unless the sailors’ strike situation is settled in 
some way, lumber will probably go considerably 
higher, owing to the inexorable law of supply and 
demand. The neglect to provide adequate facilities 
for discharging lumber in San Francisco, for reasons 
depending upon the tardiness of a state board of 
harbor commissioners, who are political appointees, 
and the apathy of citizens who should rouse them to 
their duty, is preventing the local yards from secur- 
ing a proper assortment of lumber for rebuilding the 
city. Vessels load as rapidly as possible with any 
kind of lumber than can be shoved aboard and rush 
it into the city, where it goes‘at once to the job 
without seeing a lumber yard. 


Tardy Harbor Commissioners. 


A local paper has at last discovered the true situa- 
tion and says: 

The coasters that arrived today from northern ports 
brought altogether 3,438,000 feet of lumber. The handling 
of this lumber will be a problem, as the available wharf 
space is badly congested. ‘The lumbermen are wondering 
when the harbor commissioners are going to make a start 
on the rebuilding of the north beach wharves. It is three 
months now since they were burned, and so far not a step 
has been taken even toward pulling out the charred stumps 
of the old wharf. To relieve the situation Dr. Hobdy, of 
the United States Quarantine Station, has given up the 
Argonaut’s berth at Meiggs’ wharf and now ties the quaran- 


tine cutter outside whatever vessel is discharging lumber 
there. 

Another local paper says: 

The speedy rebuilding of San Francisco is seriously men- 
aced by the state of things that has prevailed during the 
last month. While there has been a great improvement in 
the steam schooner situation, and many cargoes have arrived, 
the strike appears to be no nearer settlement than it was 
June 6, when the lockout was announced. 


Transportation Associations Unite. 


The members of the Ship Owners’ Association de- 
cided yesterday by a large majority to join the 
United Shipping & Transportation Association, which 
is now involved in the strike of union sailors, fire- 
men, cooks and waiters. It is supposed that the 
acquisition of the thirty-six members of the ship 
owners’ organization will greatly strengthen the asso- 
ciation in its fight, for the ship owners control about 
200 vessels. The results of this union of forces 
against the sailors remain to be seen. In case of a 
lockout on the coastwise sailing vessels, provided the 
steamers continue’to do as well as at present with 
nonunion crews, the owners may be able to keep 
enough steamers going to supply the trade until satis- 
factory terms can be made. 

Sailors’ Union Again Enjoined. 

The Hammond Lumber Company has secured a re- 
straining order, issued by Judge Morrow, to prevent 
the Sailors’ Union, Andrew Furnseth and other inimi- 
eal interests from interfering in any way with the 
company’s crews, passengers and vessels. The com- 
pany’s steamers have been subjected to great annoy- 
ance by lJaunchloads of union sailors on their arrivals 
und departures. When the steamer Ravalli arrived 
here one evening this week, it is alleged in the com- 
plaint, union sailors in launches came alongside and 
intimidated and verbally abused the crew and pas- 
sengers, several of whom were women, so that they 
were afraid to go ashore until morning. If such in- 
junctions can be made permanent, they will do much 
good, 

Transportation Difficulties. 

The harassing of the crews and passengers of 
steamers in the lumber trade on arrival, as well as 
when departing from this port, has become almost 
unbearable and it is a wonder that so much lumber 
is delivered under the circumstances. Temporary 
injunctions have furnished the only protection secured 
so far and if these restraining orders can be made 
permanent there will be more incentive to do busi- 
ness. Thirty additional policemen have been detailed 
for water front duty since the lumbermen demanded 
better protection against violence, although the mayor 
says the strike is not responsible for the increased 
force. 

Grand Jury Is Investigating. 

The muchly abused lumber dealers of this city, who 
have been accused by irresponsible papers of almost 
everything from shanghaiing sailors and causing the 
murder of strikers down to espousing the cause of 
the Citizens’ Alliance, are said to be under investiga- 
tion by the United States grand jury after the civil 
grand jury had failed to find any evidence that would 
enable them to be proceeded against as a lumber 
trust. Some of the lumbermen dislike the situation 
intensely, while others, knowing that time will vindi- 
cate them, are disposed to view the whole circus with 
philosophical eyes. 


Occupants of the Flood Building. 

Twenty-five offices on the twelfth floor of the James 
Flood building, which will again be ready for occu- 
pancy within three months, have been leased for the 
use of the California Sugar & White Pine Agency, 
the California Pine Box & Lumber Company and the 
companies managed by G. X. Wendling and his asso- 
ciates, including the Weed Lumber Company, the 
Wendling Lumber Company, the Cross Lumber Com- 
pany, the California Northeastern Railroad Company 
ete. The location will be one of the best in the city. 


Progress of the Lumbermen’s Exchange. 

A committee, which was organized through the 
efforts of E, M. Eddy, of the Pacific Lumber Company, 
and others, is soliciting signatures to an agreement 
binding lumber dealers and representatives of Pacific 
coast lumber mills to lease offices in a projected lum- 
bermen’s exchange building, to be erected in a prom- 
inent location in this city. The movement is meet- 
ing with considerable favor among the lumbermen, 
who will require 300 or more offices in the aggregate. 

Oakland Has a Strike. 

The 350 employees of the California Door Company 
who struck recently at the company’s large plant at 
Sixteenth and Wood streets, Oakland, are still out 
on strike and have joined a union. Before the strike 
the men signed a paper demanding an 8-hour day with 
the same pay as they have been receiving for ten 
hours. They now demand that the factory be union- 
ized. This plant is about the only one of its kind on 
the Oakland side of the bay that successfully resisted 
the union demands at the time of the last general 
strike. The earthquake damage to the rear walls of 
the company’s plant was recently repaired. 


Among the Lumbermen. 

The Weed Lumber Company’s new planing mill 
and sash and door factory, at Weed, will be ready for 
operation early in August. Electric light and power 
will be used throughout the plant. The company has 
its own power plant. The saw mills at Weed are 
running regularly and will make a fair season’s cut. 

The McCloud River Lumber Company, McCloud, 
Cal., is just putting in one of the latest improved 
inside molders made by the S. A. Woods Machine 
Company, of Boston, Mass. 
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Selwyn Eddy, president of the Pacifie Lumber Com- 
pany, who recently accompanied Mr. Nienstedt and 
au party of the company’s stockholders to Scotia, 
Humboldt, where the mills are located, has returned 
to San Francisco. 

The mills in Calaveras county controlled by the 
Manuel estate will ship 3,000,000 feet of pine lum- 
ber to San Francisco this season on account of the 
unusual demand for lumber for reconstruction pur- 
poses. A 57-ton traction engine will haul a train 
of lumber trucks carrying about 40,000 feet each 
trip to the point where the lumber is loaded on the 
ears for the city. 

A committee from the lumber dealers, who sent in 
claims to the finance committee of the relief board 
aggregating $300,000 for lumber confiscated for relief 
purposes about the time of the great disaster in San 
Mrancisco, has applied for a settlement. The com- 
mittee intimated that the amount would be severely 
sealed down. 

The Harbor Lumber Company has been incorporated 
in San Francisco and capitalized at $25,000. <A total 
of $15,000 has been subscribed by F. K. MeComber, 
D. B. Hanson ana J. I’. Soule. Mr. Hanson is treas- 
urer of the Grays Harbor Lumber Company, of Aber- 
deen, Wash. The new company has opened a retail 
lumber yard in San Francisco. 

Notes Along the Harbor. 

The coast price of green redwood shingles has been 
advaneed from $1.75 f. 0. b. ship Eureka to $1.90. 
This makes the price $2.10 at ship’s tackle San 
Francisco, an advance of 15 cents a thousand. The 
price at southern California ports is 10 cents more 
than at San Francisco. 

The schooner General Banning has sailed for Mazat- 
lan, Mexico, with 166,194 feet of redwood lumber and 
3,325 broom handles, valued at $3,189. 

July 14, thirteen coastwise lumber vessels arrived 
in San Francisco; the cargoes of those that were 
loaded aggregated 3,438,000 feet. Nine of these craft 
were steamers. This shows that deliveries of lumber 
by sea are keeping up well this month. 

The latest lumber charters announced include: 

British ship Carnavon Bay, from Puget sound to Val- 
paraiso for orders, 47s 6d; option of a direct port, 45s. 

Steamer Sutherland, from Portland to China (time char- 
ter), by Pacific Export Lumber Company, prior to arrival. 

Steamer Thyra, from Puget sound to Australia, with 
option of China (time charter), by J. J. Moore & Co., prior 
* oe ship Lisbeth, from Puget sound to Cape Town, 
Ds, option East London 57s 6d, chartered prior to arrival. 





AT THE SOUTHERN CALIFORNIA METROPOLIS. 

Los ANGELES, CaAL., July 13.—In spite of all the 
drawbacks of strikes and short stocks in the north busi- 
ness is good in the local lumber trade. Arrivals are 
not large at the San Pedro docks, but there is still a 
good deal of old lumber available and trade is as lively 
as could be expected. 

Last week 139 building permits were issued of a 
value of $232,046. This promises not less than $1,000,- 
000 worth of permits for the month, which will be much 
in excess of the same month last year. 

Demand for lumber is excellent in the seashore towns, 
there being an excess of demand for tenements over any 
preceding year. Reports from all the leading interior 
towns are to the effect that the demand for buildings 
is increasing and sales of lumber are improving. 

Receipts of lumber at the ports have been variable 
all the week but generally small. Last night only 
fourteen lumber cargoes were unloading at the wharves 
at San Pedro, and a big German ship was in the outer 
harbor at anchor waiting for a berth. There was not 
a steamer at the docks. Several have got nonunion 
crews and are bringing lumber to Port Los Angeles 
and Port Redondo, where they can unload without inter- 
ference from the union dockhandlers. 

The schooner Kona brought in 900,000 feet of lum- 
ber from Port Blakeley, consigned to the San Pedro 
Lumber Company. 

The schooner Balboa finished unloading her cargo of 
lumber and took on board 100 tons of structural iron 
and 500 tons of asphaltum for San Francisco. 

At last the business men of San Pedro will make a 
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determined effort to get political possession of the 
town. An election is to be held August 3 to change 
the city government, and the business men have taken 
hold in earnest and are hoping to down the union gang 
of dock shovers who have controlled the town for some 
time. 

Most straight goods have stiffened from 50 cents to 
$1 at retail, and there is a growing scarcity of certain 
kinds. It is diffieult to get select 12-inch redwood 
boards of any length, and 12-inch fir finishing of extra 
quality also is scarce. 

Some of the dealers here with northern connections 
are managing to get considerable lumber. A good deai 
of lumber is going directly to the railroad wharves to 
be shipped immediately into the country. Concerns 
like the San Pedro Lumber Company, the E. K. Wood 
Lumber Company, the Kerekhoff-Cuzner Mill & Lumber 
Company, the Hammond Lumber Company, the Con- 
solidated Lumber Company and the Inman-Poulsen 
Lumber Company all seem to be shipping a good por- 
tion of their receipts directly to their braneh yards in 
the country. The E. K. Wood Lumber Company is also 
sending a large amount of stuff directly into the min- 
ing districts of the territories. 

The local box business is livening up a little, the 
beehive industry is flourishing and the ordinary goods 
business is getting into the fall order stage. The fac- 
tories manage to keep prices down to reasonable figures 
by using a good many makeshifts. Something will 
have to be done to bring box lumber to the city cheaper 
than at present or there will be less wooden boxes used 
in another year. The pasteboard box business is grow- 
ing rapidly at the expense of the old-fashioned wooden 
packing case. 





A LONG LOCOMOTIVE JOURNEY. 


July 11 a representative of the AMERICAN LUMBER- 
MAN had an opportunity to make a photograph of a 
Heisler 37-ton locomotive that was just preparing for 
a very long journey from the yards of the Stearns 
Company, at Erie, Pa., where its manufacture had 
just been completed, for the logging camp of the 
Washington Timber & Lumber Company, of Seattle, 
Wash. 

Herewith is presented a picture of this most com- 
plete logging locomotive and the picture itself will 
indicate the character of the work it will have to do 
and to whom it is going. 

To be exact, it left Erie, Pa., July 12, 1906, and will 
run on its own wheels to Seattle in charge of P. A, 
Morgan, an expert engineer, who is shown in the pic- 
ture standing on the ground by the machine. 

This locomotive was routed over the Lake Shore & 
Michigan Southern railway to Chicago; from Chicago 
to St. Paul by the way of the Chicago, Burlington & 
Quincy 10oad and from St. Paul to Seattle by way 
of the Great Northern. It will take, it is understood, 
about three weeks to make the journey. 

July 11 Engineer Morgan was very busy testing the 
engine, running it up and down the yard out on the 
railway switches in that part of Erie. 

The Stearns Company has put renewed activity 
into the construction of the ‘‘Heisler’’ pattern of 
locomotives since the middle of last year and has 
placed in the neighborhood of a dozen and a half of 
these machines on the market, in the lumber world. 

This particular locomotive illustrated herewith 
weighs thirty-seven tons, is 4 feet by 8% inch gage, 
earries a 1514x12 cylinder, has eight driving wheels 
that are 36 inches in diameter. Its extreme hight 
above rail is 11 feet, the extreme width is 8 feet and 
1 inches and the capacity of the water tank is 1,000 
gallons. The attractive force in pounds of this ma- 
chine, assuming 20 percent adhesion, is 14,000 pounds, 
Its sharpest possible curve has a 90-foot radius. The 
hauling capacity of this machine in tons exclusive of 
the locomotive, on absolutely level track, is 2,250 tons; 
on a 1 percent grade of 52.8 percent feet a mile it is 
619 tons and from that by various graduations up to 
10 percent grades 528 feet per mile, 45 tons. 

It is a splendid machine and is worth a thorough 
and complete investigation, which the Stearns Com- 
pany, of Erie, Pa., very seriously invites. 
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A “HEISLER” LOCOMOTIVE EN ROUTE ON ITS OWN WHEELS FROM ERIE, PA., TO SEATTLE, WASH. 
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Satisfactory 


Cedar Siding. 


You can obtain it in any quantity desired 
by sending your order to us. 

Six months ago the strips were sawn from 
choice old-growth Red Cedar logs; have 
since been slowly and thoroughly seasoning 
in the open air, and are now being manu- 
factured into Beveled Cedar Siding that 


will make new customers for you. 


Shipments of straight or 
mixed cars via any route. 


Ferry-Baker Lumber Co. 


Manufacturers of 
Fir and Cedar Lumber, Lath and Cedar Shingles. 
EVERETT, WASH. 











Weyerhaeuser 
Timber Co. 


WHOLESALE DEALERS IN 


Lands, Logs 


AND 


Lumber 


GENERAL OFFICE: 


TACOMA, WASHINGTON. 


Mills at Everett, Wash. 








‘FIR LUMBER) 


Siding, Ceiling, Flooring and General 
Yard Stock. We are manufacturers and 


CAR and CARGO SHIPPERS. 


Daily Capacity, 100,000 Feet. 


The Mitchell Lumber Co., 








4 EVERETT, WASH. J 








Fir Lumber and Lath | 


WE ARE 


Car and Cargo Shippers. 


Clark-Nickerson Lumber Company 
Mills and General Offices at 
EVERETT, ° WAPATO 

















Free Our descriptive Booklet } 


tells you all about the 


BOOKS THAT WILL SAVE YOUR MONEY. 

A minute of ycur time to 
ing us your address. We 
cheerfully tell you all Free 
aboutthem. :: i: 


write the postal card giv- 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago 
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North Carolina 


PINE 


We cater tothe dealers’ trade only 
and having a large stock on hand 
constantly can make prompt ship- 
ments. All stock kiln-dried— 
rough or dressed. Careful atten- 
tion to orders. 


MOULDINGS OF ALL PATTERNS. 


John L. Roper Lumber Co. 


Manufacturers, 


Philadelphia Office, 102 Girard Bidg. 
New York Office, 18 Broadway. 


NORFOLK, VA. 














| Our Trade is United | 


| 
in their praise of our method of dealing 

| direct with them, for we have proven 
that it is the most satisfactory way of 
selling 


YELLOW PINE LUMBER 


If you are not familiar with the advan- 
tages to besecured by this method, we're 
here to show you and would suggest you 
tell us about your requirements at once. 


CAMP & HINTON CO., 


LUMBERTON, MISS. 


YELLOW PINE 


KILN DRIED FLOORING 
AND CEILING. ~~ ~< < 
ROUGH AND DRESSED 
TIMBER AND PLANK. 


Shipments by 
RAIL, SAIL OR STEAMER, 
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‘Gummer Lumber Co. 


JACKSONVILLE, FLA. 
> Northern Sales Office, 45 Broadway, New York, WALTER ADAMS, Mer. 
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OUR MOTTO: “PROMPT SHIPMENTS.” 
WHEN YOU WANT 


YELLOW PINE 


FINISH, FLOORING, CEILING, 
DROP SIDING, SHIPLAP or CAR 
MATERIAL place your orders with 


GEO. E. WOOD LUMBER CO. 


Mills at Caryville, Florida. 135 Adams St., CHICAGO. 


WHOLESALE 


LONG AND SHORT LEAF 


YELLOW PINE 


YARD STOCK, TIMBERS, 
AGRICULTURAL STOCK 
AND FINISH. Desirable 
stock always In transit. 


GEO. T. MICKLE 
LUMBER CO. 


SUITE 812 
CHAMBER OF COMMERCE 
CHICAGO. 

Branch Office, 

Room Wo. 8 Mcinnes Bldg. , 
Hattiesburg. Miss, 





Special Timber Bills Accepted for Quick Shipment. 











HARDWOOD DEPARTMENT. 


AT A GREAT HARDWOOD CENTER. 

Sr. Louis, Mo., July 17.—Hardwood arrivals are lim- 
ited, although more came in Jast week than for several 
weeks previous. As during previous weeks, there was 
little for sale on the open market, most of it being on 
contract account. The prices are firm. Business is quiet, 
several hardwood men claiming that it was the quietest 
week experienced this summer. Good lumber continues 
to be scarce. ‘The lumber coming in for the general 
market is of inferior grades. Poplar and ash are the 
woods mostly wanted. The call for cypress is im- 
proving and is strong. There is an active request for 
it for future delivery. Oaks, both red and white, are 
strong, with the exception of quarter sawed, which is 
not in demand. Gum is active but has not advanced in 
price. Cottonwood also is in good demand. Box boards 
and box common are ¢alled for extensively. Wholesalers 
are anxious to get on hand a good supply of hardwoods 
for their fall trade and are making an effort to get 
what they can. They look for good prices when business 
fairly begins, so are more anxious to buy than to sell. 

Receipts of lumber by rail during the last sixteen days 
in July amounted to 6,393 cars; shipments, 4,483 cars. 
During the same period last year the receipts were 5,451 
cars; shipments, 3,403 cars. The receipts for the first 
sixteen days in July, 1906, by river were 230,000 feet; 
shipments, 50,200 feet. Last year during the same 
period the receipts by river were 137,000 feet; ship- 
ments, 64,060 feet. This shows a gain in receipts by 
cars during the first sixteen days of July, 1906, over the 
corresponding period last year of 942 cars and a gain 
in receipts by river of 93,000 feet. Shipments by rail 
during the same period show a gain of 1,030 cars this 
year over last, but a loss of 13,860 feet by river over the 
same period of last year. 

‘“Mont’’ Borgess, of Steele & Hibbard, left Tues- 
day evening, with his family, for a ten days’ vacation. 
He will spend it down in the Ozarks, fishing and other- 
wise enjoying himself. Mr. Borgess was the secretary 
of the St. Louis Hardwood Lumber Association until 
early this year, when he resigned and accepted a re- 
sponsible position with Steele & Hibbard. He has been 
working hard in his new position and has earned a va- 
cation. 

Steele & Hibbard report business has been about as 
good as could be expected for a midsummer month. 
Inquiries have been plentiful, however, and they made 
a good number of sales. They look for a splendid fall 
trade. 

George E. W. Luehrmann, president of the Charles F. 
Luehrmann Hardwood Lumber Company, says his com- 
pany is busy in spite of the fact that others say that 
business is quiet. The company has made a number 
of good sales during the last week and is shipping out its 
share of lumber. 

J. M. Bracken, of the A. M. Stevens Lumber Company, 
Dyersburg, Tenn., was in St. Louis a few days ago on a 
business trip. 

Clarence R. Crow, of the Wellston Lumber Company, 
St. Louis, was one of the fortunate ones in the Billings 
(Mont.) land drawing of a few days ago. 

A. G. Welmore, president of the Southern Hardwood 
Lumber Company, Memphis, Tenn., was in St. Louis last 
Friday looking after some business interests. He left 
the same night for Chicago to attend to business in that 
city. The Southern Hardwood Lumber Company is 
largely in the export trade and sells direct to the in- 
terior of Europe. 

The Plummer Lumber Company reports hardwood busi- 
ness conditions about what could be expected during 
July, and that is quiet. 

Theodore Plummer, president of the Plummer Lum- 
ber Company, who with his wife is visiting at Colorado 
Springs and Manitou, Colo., and who will be absent sev- 
eral weeks longer, writes that he is thoroughly enjoying 
his trip. His daughter and son-in-law joined them last 
week. 

George H. Cottrill, secretary of the American Hard- 
wood Lumber Company, says that business is naturally 
a little quiet just at present, but still the company is 
doing about as much as it could expect to do. 

W. R. Chivvis says hardwood lumber conditions are 
quiet. He is getting in lumber all the time in order 
to be in shape for the fall trade, which he expects will 
be heavy. He has been shipping out considerable walnut 
recently. 

E. M. Blachrach, a furniture man from Manila, P. L., 
is in St. Louis for the purpose of buying furniture for 
his wholesale house in the islands. 

Marshall H. Hodgeman, bookkeeper in the office of 
the city treasurer, has given up his political position to 
embark in the lumber business. 

The E. Ernst Furniture Company, at the corner of 
Ninth and Palm streets, was slightly damaged by fire 
a few days ago. 








QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, July 16.—At this point there is no 
apparent diminution in the volume of business, notwith- 
standing that midsummer is upon us. There is a strong 
demand for lumber of all kinds and the great difficulty 
lies in the securing of supplies to meet the urgent require- 
ments of the trade. Recent heavy rains in the Kentucky 
mountains have brought out enough logs to start a num- 
ber of mills. However, not enough has fallen to relieve 
the situation in the lumber camps to any extent. It 
would require a downfall of weeks to bring down all the 
logs that are waiting in Kentucky and Tennessee. Pop- 
lar leads in the demand, and the supply in sight is low 
and comparatively little being received. Plain white and 


red oak is hard to get and what is arriving is sold to 
consumers on advance orders. Quartered oak is grow- 
ing shorter in supply and prices are tightening. Yellow 
pine stands alone in its weakness, the supply being plenti- 
ful and prices are easy, with a tendency to go lower, 
though several dealers are of the opinion that the bot- 
tom has been reached. The demand for mahogany is 
increasing and the transactions are more notable than 
for several years. A prominent millman, who makes ma- 
hogany a specialty, says that ‘‘while prices are not ma- 
terially advanced, you can say that they are firmly ad- 
hered to.’’ Ash also suffers from the market condi- 
tions of a strong demand and short supply. Chestnut 
is a strong feature, the stock being a long distance 
short of the call. There is a heavy demand for chest- 
nut for the east, from where many inquiries are re- 
ceived. Cypress is in fair call, with the stocks equal to 
the wants of the trade. Cooperage stuff is meeting a 
ready sale for all arriving. Cottonwood, notwithstand- 
ing the alleged box trust, is in fair supply and prices 
are readily accepted. 

The tendency of the times seems to be to ery ‘‘a 
trust’’ as the cause of every advance in price. After 
the ice trust is melted it will be in order to burn the 
lumber trust. 

The C. Crane Company has all its mills in operation 
and has a good supply of logs strung out for miles 
along the Ohio river, with a reserve in the Kentucky 
mountains waiting to be brought out by the rains. The 
company has a fair supply of poplar to meet the de- 
mands of its trade, but finds it an easy matter to get 
rid of any surplus. 

The Nocton Lumber Company, one of the newcomers 
in the lumber district, with offices at 1115 Kenner street, 
rejoices in the fact that it is continually busy, notwith- 
standing it is the ‘‘good old summer time.’’ 

A special meeting of the Lumbermen’s Club was held 
in its rooms at the Business Men’s Club Monday, July 
16. A resolution was introduced protesting against the 
removal of Deputy Inspector Stewart and the appoint- 
ment of E. Furgason by Surveyor General Smith, of the 
National Hardwood Lumber Association, without con- 
sulting the Lumbermen’s Club. The protest was directed 
to the national board of directors. The action taken by 
the club was not intended as a reflection on the appoint- 
ment of Mr. Furgason, as he is regarded as a painstak- 
ing inspector and has the confidence of those engaged in 
the industry. Mr. Stewart retires with the highest re- 
spect of every one and only the strenuous demands of 
the unenviable position require that younger shoulders 
bear the burden. The protest registered by the club 
stands in the light of a rebuke to the powers for over- 
looking the ‘‘men who pay the freight’’ in making the 
change. 

The Lumbermen’s Club decided to have an exhibit in 
the fall festival. About thirty firms will participate and 
the exhibit will be made as an attraction to the ‘‘fest.’’ 
There will be no special displays, with salesmen in at- 
tendance, but an exhibition of the various woods han- 
dled by the lumber interests of the Queen city. Presi- 
dent Thomas J. Moffett placed the matter in the hands 
of the following energetic and enterprising lumbermen: 
George Littleford, chairman; W. A. Bennett, C. F. Korn, 
A. G. Hart and B. A. Kipp. The new club members 
elected are the John Dulweber Company, Duhlmeier 
Bros. and the I. M. Asher Lumber Company. 

Notwithstanding the extraordinary rush of business 
the Queen city lumbermen are not neglecting the scrip- 
tural injunction ‘‘to imcrease and multiply.’’ B. A. 
Kipp was presented with a new apprentice to the lum- 
ber trade July 12, in commemoration of the battle of 
the Boyne. Not to be outdone by Mr. Kipp, Dwight 
Hinkley is busy entertaining a young lady visitor, who 
will make a permanent stay at his domicile and pay 
her board in smiles to mamma and papa, and thus make 
home the brighter. 

The I. M. Asher Lumber Company, the latest in the 
field, has opened offices in the Mercantile Library build- 
ing. Mr. Asher is well known to the local lumber trade 
as the former manager of the Cincinnati branch of 
Nicola, Stone & Myers Company. 

Leland G. Banning, one of Cincinnati’s prominent 
lumbermen, departed early in June for an extensive tour 
of Europe, accompanied by a party which included Mr. 
Brenner, of Norfolk, Va., a heavy lumber exporter, and 
Mrs. Love, Mr. Banning’s cousin. After seeing Vesu- 
vius at work they visited Naples, Rome, the Alps and 
Germany, and then went to Vollendam, in Holland, and 
were entertained by John Rettig and his wife, of Cin- 
cinnati. Mr. Rettig, whose fame as an artist is world- 
wide, has a studio at Vollendam and is filling his port- 
folio with Dutch scenes. Leaving Holland in an auto- 
mobile they journeyed to Denmark; when near Aarhuus, 
Jutland, Denmark, the auto party encountered, on a 
steep hillside, a 2-horse vehicle, with which they collided, 
the horses being killed and the auto overturned. Mrs. 
Love was slightly injured, as was Mrs. Daucklet, a 
Danish lady. Mr. Banning and Mr. Brenner escaped 
uninjured. The ladies were taken to the home of Danish 
friends in Aarhuus and recovered in a few days. Mr. 
Brenner departed for Hamburg, Germany, where he will 
be joined by Mrs. Love and Mr. Banning. The party 
will return about September 1. The auto was not in- 
jured in the accident. 

A press report of an alleged lumber trust in the mid- 
dle west caused considerable discussion among Queen 
city lumbermen. Those who are alive to the situation 
were inclined to look upon the matter as a joke and 
pointed out the fallacy of such combination by the fact 
that the scarcity of the most desired lumber alone would 
prevent the necessity of such action to maintain high 
prices. On the other hand, consumers who buy as they 
need in small lots were ready to accept the story as the 
reason for high prices, not being even now willing to 
credit the high prices to the actual shortage. 
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Veneers are in strong demand. The veneer cutters 
have their mills working overtime to meet the demands of 
the market. Mahogany and quartered oak veneers lead 
the market in inquiry. 





WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., July 17.—The Memphis Rim & Bow 
Company, which has a large plant in North Memphis, 
has bought about 4,000 acres of timber lands in Gre- 
nada, Tunica and Tate counties, Mississippi, within casy 
distance of Memphis. The land is well timbered, there 
being considerable red and white oak, ash, cypress, hick- 
ory, gum and elm. ‘The land is adjacent to the Illinois 
Central and the Yazoo & Mississippi Valley roads, thus 
making development comparatively easy. The company 
proposes to bring the timber to Memphis for use in the 
big hardwood mill in operation here. The investment, 
when completed, will represent about $50,000. 

The Briggs-Cooper Lumber Company, which estab- 
lished yards in North Memphis several months ago, has 
removed its yard to South Memphis, having secured a 
site adjoining the yard of the Dudley Lumber Com- 
pany. The headquarters of the company are at Saginaw, 
Mich. 

There is considerable movement of timber on the 
Mississippi river. The Dolphin No. 3 has made another 
trip down the Mississippi to get a large tow of logs 
for the Anderson-Tully Company and the Fred Hartweg 
has gone to Cairo with a load of logs for that place. 
The Joy Patton arrived Friday with a tow of logs for 
Memphis from the lower bends and the towboat J. M. 
Linder has just come up from the lower bends with a 
barge of logs also for this city. Little timber is being 
brought out from above, most of the towboats being en- 
gaged in getting the timber from the tributaries of the 
Mississippi south of Memphis before low water comes. 
Several receivers of logs say that they will have to raft 
their timber from above unless there is an early change 
for the better. 

The Cochran Lumber Company, which operated a large 
box factory in Memphis for several years and which re- 
cently contemplated the erection of a hardwood mill 
at Earle, Ark., for the manufacture of the timber on 
5,100 acres near that point, has sold the timber lands 
to the Tyronza Lumber Company, the Kile & Morgan 
corporation, now operating a big hardwood plant at 
Earle. The price is not named. The Cochran Lumber 
Company has sold a large strip of land in North Mem- 
phis to the Laclede gas interests, of St. Louis, who are 
erecting an electric and gas lighting plant thereon. The 
box plant of the company is being operated by Moore & 
MeFerren under lease. Its final disposition has not 
been decided upon. 

The Arrow Furniture Company, of New Decatur, Ala., 
one of the largest in the state, has decided to double 
its capacity. Robert Dias, formerly of Nashville, Tenn., 
is manager of the plant. 

There will be a called meeting of the Lumbermen’s 
Club next Saturday at the Hotel Gayoso for the pur- 
pose of discussing the new minimum weight ruling of 
the Missouri Pacific system, which is bringing about 
vigorous protests on the part of lumber interests because 
of the hardships inflicted on the trade thereby. 

George D. Burgess, of Russe & Burgess, will sail for 
Europe next week. He goes on business for the firm. 

J. W. Thompson, of the J. W. Thompson Lumber Com- 
pany, has returned from a trip to Chicago. 

A. N. Thompson, of Thompson & McClure, is in Cin- 
cinnati on business. 

W. H. Greble, of the Three States Lumber Company 
and the W. E. Smith Lumber Company, is in Michigan. 





THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., July 17.—While the nominally 
quiet season in lumber circles comes with this period, 
the Cumberland river hardwood district is witness to a 
good business. Locally the building figures of the last 
month showed an increase. After the taking of stock 
following the close of the first six months of the year, 
there. were a few days of inactivity in the market, but 
with the progress of July business is livening up. It 
is clear to conservative criterions of the market that 
stocks are moderate despite the fact that up until a few 
days ago weather conditions were favorable in this dis- 
trict for production. A growing scarcity of poplar is 
noticeable, and that wood is in as strong position now as 
any time this year. Low grade poplar is perhaps in 
smaller supply than it has been in years. Plain oak has 
lost some of the urgency shown for its demand all of 
last year, but stocks are high and accumulations small. 
At the same time quartered red oak is inactive and slug- 
gish. Ash and chestnut are exceedingly active and, even 
with stiff prices offered, stocks are hard to secure. 
Chestnut is used more than ever as a finishing wood, 
perhaps because of the high price of oak. The local box 
and furniture factories are running a full quota of 
hands and the management of these concerns express con- 
fidence in the market. 

The Nashville Hardwood Flooring Company is running 
along at a steady rate this summer. C. L. McConnell, 
of this company, says that the export demand for their 
product has been very gratifying and that the far western 
business on hardwood flooring is developing constantly. 

G. C. Brown, of George C. Brown & Co., West Nash- 
ville, referring to the wholesale hardwood business in 
which they are interested, said this week: 

It seems to us that the poplar, ash and chestnut features 
are forging to the front in the present market. There is 
apparently a strong demand for these and we find from 
some observations through the country south of here that 
the country mills have not large supplies in any of these 
woods. 

A. S. Gaul, of the Gaul Lumber Company, Toronto, 
Ont., was in Nashville this week. He made several pur- 


chases of stock in this district for Canadian shipment 
and his company is considering opening a branch office 
in this city. 

I. O. Earthman, manager of the Nashville branch of 
W. B. Earthman & Co., wholesalers and retailers here 
and at Murfreesboro, Tenn., of pine, red cedar and 
house building materials, says that they are having a 
satisfactory business in this class of stock but takes the 
position that the trade is being retarded by the tendency 
of real estate promoters to lay out too many subdi- 
visions at this period in southern city growth. He re- 
marked further that the subdivisions in many instances 
were located far from the probable limits of the city 
even at a distant date, and that the real estate agents 
in going ten years ahead of the time were hurting con- 
servative retail lumber possibilities rather than helping 
it, as might appear at first sight. 

W. B. Earthman & Co., aside from their long estab- 
lished plants at Murfreesboro and Nashville, are operat- 
ing mills at Dickson, Tenn., one at Napier, near Nash- 
ville, and two out on the Centreville branch of the North 
Carolina & St. Louis railroad. 

J. C. Franklin and W. A. Allen, of the Tennessee- 
Louisiana Lumber Company, a corporation organized 
some time ago by Tennessee parties but which has its 
center of operations at Tooley, La., where a circular 
mill is operated and hardwood lumber manufactured, 
have been spending a few days in Nashville attending an 
annual meeting of the stockholders of this company. 

Arthur Ransom, secretary and treasurer of John B. 
Ransom & Co., wholesalers and exporters at Nashville, is 
on a combined pleasure and business tour to Denver, Col., 
and other western points. 

M. FI. Greene, of the Davidson-Benedict Company, is 
spending a few weeks in western Pennsylvania. 

Hamilton Love, of Love, Boyd & Co., wholesalers and 
manufacturers of hardwoods at this point, with con- 
nections at various points in Tennessee and Kentucky, 
has returned from a stay of several weeks in the mar- 
kets along the great lakes. 

John W. Love, of Love, Boyd & Co., with his family, 
will leave this week for Bay Fundy, Nova Scotia, where 
he owns a summer estate and where he will spend a 
couple of months. 

Mack Morris, of the Trenton Lumber Company, Tren- 
ton, Tenn., was a visitor in Nashville circles this week. 

John B. Ransom & Co. state that not a great deal of 
lumber is being brought into the city now, but that the 
market rules firm on chestnut, poplar and ash, with a 
picking up in the strength of quartered oak, which has 
been among the inactive items of trade. 

The Dunlap Lumber Company, incorporated in Nash- 
ville last spring, is ready for business with its new saw 
mill. Henderson Baker is president, T. H. Dunlap vice 
president and manager and A. N. Trice secretary and 
treasurer. Mr. Dunlap, who will look actively after the 
operations of the plant, has been engaged in saw mill 
work at Nashville since 1882. For several years he 
operated the mill in this district for L. Langham, a 
Philadelphia capitalist. 





IN THE SHADOW OF OLD LOOKOUT. 


CHATTANOOGA, TENN., July 17.—Local lumbermen say 
that business is better than they expected it would 
be at this season of the year. The only thing that 
is worrying them is the problem of dry stocks. Dry 
stocks are about as scarce as they have been at any 
period in a year. The river mills are arranging to 
close down and several are out of business on account 
of the few tides which failed to bring down the regu- 
lar amount of logs this season. The Emory river is 
rising and the Tennessee is rising above Kingston. 
There also is a rise in the Clinch and Powell rivers. 

The demand for oak, poplar and chestnut is strong 
and prices are holding their own. The lower grades of 
poplar are in unusual demand. The export mills are 
doing a good business, shipping many grades of 
hardwoods to Great Britain, Germany, Holland, Bel- 
gium and Denmark. The local mills furnish Great 
Britain with a large supply of white poplar. 

The Hugh McLain Lumber Company is operating 
day and night in order to dispose of a surplus supply 
of logs. The concern recently closed down for general 
repairs to the plant. The company lately installed 
a band mill of 20,000 feet capacity a day. 

W. M. Fowler, treasurer of the Case Lumber Com- 
pany and president of the Fowler-Personett Lumber 
Company, Birmingham, Ala., is spending his vacation 
on Lake Tamagami, in Michigan. He will return 
about August 1. 

J. W. Thompson, of Thompson & Co., of Memphis, 
was a recent visitor among local lumbermen. 

J. M. Card, of the J. M. Card Lumber Company, 
has returned from a business trip through Alabama 
and Mississippi, where the concern is doing a large 
business. 

A. A. McGregor, a large stave and barrel manu- 
facturer of this city, is inspecting one of his plants 
at Paint Rock, Ala. 

D. W. and W. B. Hughes, of the Central Manufac- 
turing Company, and their families, are on a trip to 
Scotland. 





IN CENTRAL NORTH CAROLINA. 

CHARLOTTE, N. C., July 17.—The building of the Ashe- 
ville (N. C.) Veneering Company’s plant is well under 
way and it is believed that work can be started by 
August 20. The purpose of the concern is to cut veneer 
from oak and poplar. The material for the plant will 
come from the timber lands of the western part of 
the state. 

A report from Maplesville, Ala., says that despite 
the decline in prices the increase in the number of 





We can furnish 
promptly 


100,000 Ft. 1x4-9 or 18 No. 1 Com. & Better Rough K.D. 
25,000 ** Jx6-10,J50r20 “ a - - 
50,000 “ 1x4-16 oe oe 

250,000 “* 2x6, 8 & 10-9, 10, 18 & 20’ Standard 

Rough Green Decking. 
Several cars Standard Rough Car Sills 36’ and under. 
Also a large amount of small rough ar framing, 
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WE MANUFACTURE 


" Yellow Pine Finish (Rough) 
Oak Timbers and Bridge Plank 


WRITE US. 


PENN LUMBER CO. 


BEIRNE, ARKANSAS. 














C. J. Carter Lumber Company, 


MANUFACTURERS 


YELLOW PINE 


SHORT LEAF FINISH, STEAM DRIED RIGHT. 
SOFT AND BRIGHT. 


Kansas City, Missouri. 
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Manufacturers and Wholesalers of 
LONG AND SHORT LEAF 


YELLOW PINE 


INQUIRIES PROMPTLY CARED FOR, 
MAIN OFFICES 


1604 FISHER BUILDING, CHICAGO. 


Telecode. Long Distance Telephone, Harrison 546. 
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LONG LEAF 


YELLOW PINE LUMBER 


(Kiln Dried, Dressed and Matched.) 
Ceiling and Finishing Stock a Speciality. 


Bridge, Building and Car Timber cut to order. Will 
be pleased to quote delivered prices at any point in 
the United States. TELECODE USED. 


j J.J. WHITE, fostnci™ 


SOFT YELLOW PINE FINISHING, 
Steam Kiln Dried. 


We operate FIVE MODERN MILLING PLANTS. 
Capacity 300,000 Ft. Daily. 


Timbers S4S to 14x30. 
MILLER & VIDOR LUMBER COMPANY, 
GALVESTON, TEXAS. 
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LEWIS DILL & | KILN DRIED NORTH 
COMPANY, CAROLINA AND 


LONG LEAF 
BALTIMORE, MD. 
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Lane-White Lumber Co. 


Manufacturers and Wholesalers of 


HARDWOOD 
LUMBER ... 


Our Specialty: 
OAK, ASH AND WALNUT 





ALWAYS IN THE MARKET FOR 
WALNUT LOGS. 


Fort Smith, Ark. 


BAND MILL AT 
FORT SMITH 

















Three States Lumber Company, 
COTTONWOOD 


AND 


GUM FOR BOXES. 


Good stocks of 1”, 1;” and 1+” thoroughly 
seasoned, for immediate shipment. 





Tennessee Trust Bidg., MEMPHIS, TENN. 


POPLAR | 


Plain & Quartered Oak 
Our Specialities. 








Saw and Planing Mills, 
C.N. 0. & T. P.andl. & A. R.R’S. 
Nicholasville, Ky. 


KY. NORTHERN RAILWAY, 


Simcoe, Ky a 


KELLEY LUMBER & SHINGLE CO. 




















| 
Northern Hardwoods, Hemlock and Pine | 


tumber, Pire and Hemiock tath, White 
and Red Cedar shingles, Maple flooring 
and Cedar fence posts. 











~ Traverse City, Mich. 
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End Matched 


and 


Hollow 
Backed 
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‘Riemeier Lumber Co. ' 


CINCINNATI, OHIO. 
50 M ft. 4-4 "ils and 2s Poplar. 


|For Sale counea” ‘* & No, 1 Com. Poplar. j 
€ KIMMINS *) 
WwW. J. CUDE, TENN. — 


Manufacturer Hardwood Lumber. 

















| ony STOCK. Write me your wants 








HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Realm of the Retailer.”’ Free 
descriptive circular. Address AMERICAN LUMBERMAN, 315 
Hearborn Street, Chicago, IIL 
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mills continues, and within three miles of Maplesville 
three mills are being erected, while the Twin-Tree Lum- 
ber Company has just installed improvements. 

The planing mill of A. P. Prince & Son, at Stoney 
Man, near Luray, Va., has been burned; loss about 
$5,000, with no insurance. The fire started in the en- 
gine room. 

The Parker-Little Furniture Company has been char- 
tered at Albemarle, .N. C., to manufacture and sell at 
wholesale and retail. The capital stock is $25,000. 

The Brown Furniture Factory, at Salisbury, N. C., 
has been sold for $25,000. N. B. MeCanless bought the 
material for $15,000. 





IN NORTHEASTERN TENNESSEE. 

BrisroL, TENN., July 19.—Speaking of the trade con- 
ditions that obtain in this seetion, a prominent lumber 
manufaeturer and wholesale dealer said: 

We are experiencing a heavy demand for poplar and oak 
just at this season and with us both of these woods are 
scarce. White pine is a leader and we are shipping a large 
amount of this stock. Hemlock also is in good demand, 
with excellent prices, and we are able to supply the demand 
for this stock admirably well. There is a general scarcity 
of poplar among the dealers and manufacturers in this sec- 
tion and I understand that the yards are thoroughly divested 
of this stock. Business has picked up considerably within 
the last fortnight and it seems to have taken on new life 
and there is much more activity in the trade. 

k. R. Miller, who is representing Harvey S. Hayden, 
of Chicago, is in this section in quest of hardwood stock 
and is making numerous heavy purchases. 

George H. Mell, of Kane, Pa., and William M. Dickey, 
of Brookville, Pa., were in Bristol on business this week. 

W. L. Douglas, of the Crosby-Beckley Company, New 
York and New Haven, Conn., is in Bristol on business 
of his company. 

J. Alwyn Cannon, of the Richland Lumber Company, 


| has returned from Baltimore and other points in the 


east. The Richland Lumber Company is preparing to 
enter actively into business and will select office quarters 


| in Bristol at once. The company expects to begin manu- 
| facturing its timber on the Wateree river, in South Caro- 


lina, September 1. 

Ewell L. Warren and bride, nee Keenan, who 
were married at Trenton, Tenn., July 11, will be at 
home in Bristol next week. 

The plant of the American Cigar Box Company, at 
Johnson City, Tenn., and owned by William T. Upte- 
grove & Bro., of New York, was destroyed by fire July 


| 12. Loss, $110,000; insurance, $75,000. It is said the 
| plant will be rebuilt as soon as possible. There are sev- 
| eral theories as to the origin of the fire but it is still 





clouded in mystery. 





KENTUCKY HARDWOOD NOTES. 

LouIsviILLE, Ky., July 17.—The building record of 
Louisville for the first six months of this year shows 
a gain of 42 percent over the same period last year. 
This shows that the volume of trade here in lumber has 
been good and the outlook is practically all that could 
be desired. It is an unfortunate fact, however, that 
there are more lumber salesmen scouring this territory 
now than has been seen here for some time. ‘This 
would indicate a desire for a more extended market on 
the part of the millmen. On the other hand, an in- 
quiry among the mills for framing or bill stuff gen- 
erally brings out the assertion that there is little of this 
in stock. The concessions made from time to time have 
kept the buyers in a state of holding off. They buy 
what they need today, but what they expect next week 
they put off in the hope of getting better terms, and 
therefore let their stocks run as low as possible. A 
positive assurance that prices will remain steady would 
undoubtedly lead to more liberal buying on the part 
of the yardmen. 

In hardwood circles everybody is busy and about the 
only thing that worries the millman is to get enough 
help. The scarcity of help is becoming a hard problem 
in Louisville and the board of trade has been appealed 
to for a remedy. 

The railway tie problem continues to be a live one. 
Those engaged in the hardwood business are getting 
liberal inquiries for ties, regardless of whether they 
have handled them heretofore or not. The demand 
for car stock is in good shape, and prices have been 
shoved up another notch. 

Leo M. Parsons says of the yellow pine business that 
they now are giving their attention principally to fram- 
ing and bill stuff and find no trouble in making disposal 
of all they are able to cut at their mills; in fact, their 
output is practically all sold ahead up to September. 

The Stotz Lumber Company reports that orders for 
yellow pine are not so plentiful as they were and that 
yardmen seem to be buying for immediate needs only 
and letting their stocks run rather low. This may mean 
livelier business later on but it is not making the volume 
of business as good as it should be right now. 





IN THE KENTUCKY-VIRGINIA TIMBER FIELD. 

SERGENT, Ky., July 18.—The rains of the last week 
have caused a stimulus in the trade conditions and 
several mills that had been idle for several weeks have 
resumed work. Advices from points on the Cumberland 
river say that there was a fair rise and that thousands 
of logs were moved since Saturday. The mills of the 
Asher Lumber Company, at Wasioto, are running full 
time, and have enough timber to run the year through. 
Other mills have logs enough for months. 

Henry Hall has sold 2,000 aeres of coal and timber 
lands in the famous Elkhorn field for $40 an acre. This 
is perhaps the highest price ever paid for property in 
eastern Kentucky. 

A branch of the Louisville & Nashville has just been 
completed from Jelico to Barbourville, which penetrates 
the richest undeveloped coal field in the Cumberland 


valley. Several lumber concerns will shortly begin 
developments. 

The mills of the Bowling-Short Company, near Dewey, 
have resumed work. The mills were closed down on ac 
count of the drouth of the last month. 





WEST VIRGINIA NOTES. 

WHEELING, W. VA., July 17.—Taylor, Walker & Co., 
of Washington, Pa., have disposed of 29,000 acres of 
iand in Gallia and Lawrence counties, Pennsylvania, and 
Ohio, Cabell and Mason counties, in West Virginia, to 
western capitalists. The price paid was $500,000. An 
option was given in January for $7 to $10 an acre, 
and sold for $25 an aere. It is to be developed by 
the men who now control it. The timber is not only 
to be taken out but coal mines and oil wells are to be 
sunk. 

W. W. Graham & Co., of Morgantown, W. Va., recently 
installed a lumber mill at Kerens, near Elkins. The work 
was done under the supervision by W. W. Graham, senior 
member ef the firm. 

Philip Steptoe and R. S. Douglas, as special com- 
missioners of the Southern Pine Lumber Company, 
located at Clarksburg, sold at public auction ten lots be- 
longing to J. H. Watson. ‘The sale was the result of a 
suit brought by the lumber company against Watson. 

A charter has been granted the Interior & West 
Virginia Railroad Company, to build a railroad that will 
begin in Monroe county at or near the headwaters of 
Potts creek and on the state line between Giles county, 
Virginia, and Monroe county, West Virginia. It will 
run by the most practical route to a point in Monroe 
county, at or near Potts creek, and on the state line 
between Monroe and Craig county. The principal office 
of the company will be at Roanoke,Va. The incorpora- 
tors are chiefly Pennsylvanians. 

A timber sale of more than ordinary proportions was 
consummated a few days ago when the Ritter Lumber 
Company bought 31,630 acres of timber land on the 
Guyan river, in Raleigh and Wyoming counties. The 
consideration was $500,000. The property is virgin 
forest and is rich in coal deposits. 

G. W. Wamsley has erected a saw mill on Sand run, 
near Buckhannon, for the purpose of cutting timber 
for the W. C. White Lumber Company. The White 
company controls a vast timber acreage in that section. 

George Duncan and A. D. Pennell are engaged in 
surveying a big tract of timber land for the Campbell 
Lumber Company near Marlinton. As soon as the sur- 
vey is completed the work of getting out the timber will 
begin. 

The Mountain City Lumber Company, of Charleston, 
W. Va., has completed the installation of its 8-foot band 
mill at Dana, W. Va. The mill will have a daily 
capacity of 40,000 feet. The company owns about 
20,000,000 feet of timber in the vicinity of Dana, and 
after this is cut the band mill will be moved to Hominy 
creek, where the company owns 3,000 acres of timber 
land. 

At Swiss, W. Va., the Flynn Lumber Company is 
placing an 8-foot band mill which will have a daily 
capacity of from 40,000 to 45,000 feet. The company 
owns 10,000 acres of timber land in the vicinity of 
Swiss. 

Charters lave been granted the following concerns: 

Sechmick Handle & Lumber Company, of Hamburg, Va. ; 
capital $25,000 ; incorporators Wilson k. Schmick, Hamburg, 
Pa.; Peter J. Reid, Elkins, W. Va.; J. Jerome Miller, Ham 
burg, Pa. 

Laurel Creek Land Company; capital stock, $200,000; 
incorporators, William Beury, H. C. Beury, J. E. Beury, 
H. B. Beury and 8S. P. Richmond, of Charleston, W. Va. 

Kanawha Land Company, of Charleston, W. Va.; capital 
stock, $500,000; incorporators, J. B. Sproul, Chester, Pa. ; 
J. E. Chilton, W. E. Chilton, W. MacCorckle, F. M. 
Staunton, Harrison B. Smith, E. T. Crawford and W. L. 
Ashby, all of Charleston, W. Va. 

The West Virginia Real Estate Company, to deal in tim- 
ber and other land. Its offices are located in the Croly 
block, at Huntington, W. Va. 





WESTERN NEW YORK TRADE. 


BurFa.o, N. Y., July 17.—Local hardwood yards have 
done something entirely new this summer by joining 
the half-holiday movement. For July and August they 
extend the working time to ten and one-half hours for 
five days and then shut up Saturdays at noon. By this 
plan the yard men and office force work fifty-seven and 
one-half hours a week and are paid for the full sixty 
hours. a 

T. Sullivan & Co. report that they are handling an 
unusual amount of elm and birch over the docks. The 
lumber comes in from the upper lakes and finds a ready 
sale eastward. 

Seatcherd & Son are running their Memphis saw mills 
at a good rate this month, but are not piling up oak very 
fast, as the demand is too good for that. Low grades 
sell as well as good and red oak is moving along with 
the other. 

G. Elias & Bro. are again verifying their all around 
lumber dealings by getting in a large amount of white 
cedar shingles from Canada, which are selling readily 
since western shingles are getting so high. 

A. Miller still appears to have a good lead on bass- 
wood and is going to vindicate his preference for that 
wood, which was not lost while it was not moving fast. 
It is coming around now and is good stock to have. 


BOPP III IW 


MILLS RUN HALF TIME. 

EscaAMBIA, FLA., July 5—Our Eseambia mill ran 
about half time in June, and will make about the same 
for July. The cause is lack of logs and repairs to 
the mill. The Pensacola mill ran about two-thirds of 
June, and expects to make full time during July. 

EscaMBiA LAND & MANUFACTURING COMPANY, 











JuLy 21, 1906. 





AMERICAN LUMBERMAN. 


TIDINGS OF THE COAL TRADE. 


OPP LI IPP 


One of the Carterville coal producers, who several 
weeks ago issued a circuiar to the retail trade, interest- 
ing to the recipients by virtue of quotations made, 
has this week abrogated the seductive prices then 
named. This is in line with the undertone of strength 
the existence of which was noted last week. With a 
market so sluggish as that for western coal products 
has been for the past month it may be superfluous to 
dwell more than briefly upon the quality of strength. 
A more fitting term for the shifting quality might 
be ‘‘less weak.’’ But a majority of the western coal 
operators now insist that they at least obtain one 
good dollar for another in the pursuit of their trade. 
They have not been getting that much in the business 
they have been doing haphazard at Chicago. But for 
shipment direct from mines, where an opportunity for 
discretion in the acceptance of orders exists, the tend- 
ency is toward a hardening of prices. 

And a little more coal is moving. The threshing 
trade is becoming interested, dealers beginning to 
accumulate favorite steam grades against that coming 
demand. The threshing season is said to be late this 
year but bountiful crops are in sight and a normally 
good tonnage of coal, if not more, will be needed. 
Among many of the dealers is a disposition to cover 
these threshing requirements and perhaps other com- 
ing wants at present prices, and in many instances the 
buyer is trying to contract at the present levels for 
future shipments. But offers of that kind are not 
joyfully received by the producers or wholesalers. 
The opinion prevails in the selling trade that the 
values of bituminous coals should improve during the 
next few months and they wish to conduct their pres- 
ent tradings in harmony with that view. Even on 
annual contracts for steam coal with consuming manu- 
facturers the operators are now asking higher prices 
than they will sell for for immediate shipment. 
Throughout the country most steam coal users have 
already closed contracts for their fuel wants up to 
next spring, but consumers who are located at dis- 
tributing centers, where demurrage coal accumulates 
and is probably sacrificed sooner or later, are putting 
off the day for contract buying and continue to take 
advantage of the extremely low prices now current 
for demurrage coal. They find they can buy at lower 
prices than contracts would specify the coal that is 
forced on the market. Lut if the present temper of the 
sellers grows in strength the quotations for contract 
coal to begin in the autumn will rise above those, 
which would include summer shipments. This in- 
clination of the sellers to reject bids for coal for 
future delivery at present prices indirectly helps the 
tone of the market. There has been considerable ton- 
nage of western coal sold for shipment late in July 
and possibly a little for more remote deliveries, but 
the amount has been slight compared with the ton- 
nage that might be taken were the sellers in re- 
sponsive mood. 

Another fact that is aiding the market indirectly is 
that in the congested centers, where demoralization 
of prices has reigned, the users have not been stock- 
ing up fuel for the future. Though they might 
buy at bargain counter levels, prices often below the 
actual cost of production, they are providing them- 
selves with only as much coal as they need for their 
immediate necessities. This refraining from the stor- 
age of the cheap coal is saving the future market for 
the producers. It is very doubtful if the amount of 
fuel in the possession of users is increasing perceptibly, 
for where an occasional consumer may be taking in 
rather generously another is reducing his stocks, 

There has been some difficulty within the last few 
days in obtaining at lower lake ports suitable vessel 
room for coal transportation and it has had the effect 
of clogging up the movement from eastern mines to 
Lake Erie ports. The tonnage that already has gone 
up the lakes from West Virginia and from the Pitts- 
burg district is considerably in excess of the ship- 
ments for the corresponding period last year, but the 
tonnage of Hocking coal forwarded suffers by the same 
comparison, The movement from upper lake docks to 
the country is said to have started but to be as yet 
small. However, the upper lake buyers seem anxious 
to get their docks filled and they are urging continued 
shipments. But the greater inconvenience arising from 
the recent inadequacy of vessel room at Lake Erie 
ports is the disarrangement of transportation from 
mines to lake, so that cars are thereby becoming scarce 
at mines. The instances of that condition may be re- 
garded as sporadic as yet, but some coal men are giv- 
ing the situation their thought and are inelined to 
the view that it may foreshadow a more general short- 
age of cars later in the season. However, on that sub- 
ject exists considerable diversion of view among ship- 
pers and certainly no shortage of magnitude has yet 
developed. Eastern coals continue firm. The eastern 
shippers who have thus far banked upon the natural 
strength of the situation, if they can only tide over 
a few more of the summer weeks without reducing 
prices, have thus far won out completely, for there 
is not even respectable rumor concerning the irregu- 
larity of the better grades of eastern bituminous coals 
at Chieago and points farther west. Throughout Ohio, 
Indiana and Michigan there is greater liveliness in the 
competitive selling of eastern coals, but values have 
suffered there very slightly if at all. Smokeless holds 
at $1.25, mines, for mine run, and Hocking at $1.50, 
mines, dock prices at upper lake ports being main- 
tained. 


The output of anthracite coal is large, the June 
production being 5,676,018 tons, against 5,844,052 tons 
for June last year. From the western standpoint it 
is not easy to see just where all this new coal is going 
unless the demand is considerably brisker in the east 
than in the west. However, for the year to date the 
output this year is 5,000,000 tons below that for the 
first six months of 1905—25,000,006 tons against 30,- 
000,000—so that a present absorption of anthracite by 
the eastern trade is possible. The shipments of an- 
thracite to the west by vessel are increasing this month 
slowly, though a much heavier movement has been 
confidently expected by the representatives of the 
anthracite interests. 

PPA IPPPPPPALPS 


ON THE RIGHT TRACK. 


ISLAND FAaLLs, ME., July 14.—It is gratifying to 
learn that some of the individual land owners in the 
state are pursuing a systematic plan to protect them- 
selves against the ravages of forest fires that have 
proved so destructive to some of the best timber lands 
in the state, and since the fearful fires of the spring 
of 1903, when so much valuable timber was burned, 
many of the most conservative wild land owners have 
been carefully considering better and more up to date 
methods for the protection of their lands. 

Township 38, range 4 w. e. 1. s.. owned by Frank W. 
Hunt & Co., has been equipped according to the latest 
ideas along the lines of forest protection. A thorough 
barometric survey of the town was made for the pur- 
pose of ascertaining the relative hights of the various 
elevations of land, and upon the highest elevation a 
camp and station are built. The camp is well equipped 
with tools for the proper handling of forest fires and is 
well stocked and arranged for the convenience of the 
men in charge of the work. The camp is connected with 
the surrounding country by telephone and a system of 
bridle trails has been arranged around the entire boun- 
daries and taking in the highest points of land as de- 
termined by the previous survey. It is the purpose of 
the owners to have men stationed at the fire camp in the 
dry seasons to line ride these trails every twenty-four 
hours to see that no fires are within their boundaries, 
and to report to the state fire wardens if any fires have 
been observed on any of the adjoining timber lands. 

The land owners in the, immediate vicinity certainly 
will derive much protection from the establishment of 
this system, and it is hoped that it may prove so success- 
ful that many others may arrange for the same protec- 
tion of their jands. 


LPBBPALDLPD LIL LI IIIS 
IN FAR NEW BRUNSWICK. 


St. Joun, N. B., July 16.—The following is a state 
ment of the value of the New Brunswick lumber shipped 
from St. John to the United States during the three 
months ended June 30: 


Long lumber 


MULT OLCOTT TTT PTET Tere. 
DE Go bk er Ss Ss aCaGelWeCda wks k's walkie Seiwa oiees 108,182.72 
DE cimhcada:0eneebaeeeses O6db.046000808 6004 3,455.29 
thts ki pha dae eee wana med aduenbiek mek 6,716.40 
oo, re ie eee meee ye 2,509.50 


POT TC eT eee ee 


1,758.20 
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In addition, there was exported the product of Maine 
logs sawed in American mills here the following: 


CA SNE skint ed aeedabsdee ened aoe denaewe $ 85,801.26 
DE +62 c5ob5060+0 0540055008 600b00008 066 14,201.80 
DE, chivsdaese de6ShaSS NADER Eee Seeks §,317.12 
RIN, io 40419 009:54955 58 oa tae eehbue le deee 560.00 

RE 2. sae et Ae PERLE: $105,880.18 


There also was an export of pulpwood to the United 
States to the value of $46,096.19. The total statement 
shows an increase over the shipments of the correspond- 
ing three months in 1905. 

It is estimated that about 24,000,000 feet of logs 
are hung up on the St. John river. 

All the mills are busy and deal shipments during July 
to British ports will be fairly large. 


PAPO OOOO 


THE WEEKLY REGISTER. 


Among those interested in the lumber and kindred 
industries who visited Chicago during the week ended 
Wednesday, July 8, were the following: 

E. P. Arpin, Grand Rapids, C. W. Krotz, Tiffin, Ohio. 

Vis. Ww. 


E. Laidlaw, Cincinnati, 


69 





Buyers of Flooring 
In Less than Carloads 


usually find our method of delivering at car- 
load prices interesting. If this appeals to you, 
better let us quote you on 


MAPLE-BEECH-BIRCH 


FLOORING 


and explain how we do it. A good stock en- 
ables us to fill all orders without delay. 


Cummer, Diggins & Co. 


CADILLAC, MICH. 


Telecode used. 








Hard 
Maple Flooring 


Every detail of its manufacture carefully 
looked after. There is no Maple Flooring that 
mill 


surpasses ours in quality and _ perfect 


work. We have one of the most complete 
and modern hardwood flooring plants in the 
country and twenty years’ supply of the finest 
Rock Maple in the state. 


you prices. 


Permit us to quote 


Ward Brothers, Mfrs., 


Third Avenue, 


Big Rapids, Mich. 











ee 





Maple Flooring 


is manufactured by the latest improved 
process from the best quality oO maple 
grown, all under our own supervision 
from the growing tree to the finished 
product. 


East Jordan Flooring Co. 


EAST JORDAN, MICH. 





B. C. Bowman, Minneapolis, Ohio. 

Minn. G._F. Lindsay, Davenport, 
W. C. Bowman, Kansas City, Iowa. 

fo W. D. Martin, Merrill, Wis. 


W. W. Cameron, Waco, Tex. 
Cc. M. Carrier, Buffalo, N. Y. 
J. Cooper, Saginaw, Mich. 
W. H. Cook, Duluth, Minn. 


Edgar Dalzell, Minneapolis, 
Minn. 

M. M. Darr, Buffalo, N. Y. 

W. A. Duckworth, Keosau 
qua, Towa. 

J. G. Eddy, San Francisco, 
Cal. 

Haines Egbert, Goshen, Ind. 

H. Hl. Foster, Little Rock, 
Ark. 


EF. A. Frost, Shreveport, La. 

kK. B. Foss, Bay City, Mich. 

P. A. Gordon, Grand Rapids, 
Mich. 

If. A. Gorsuch, Kansas City, 


. Grant, Meridian, Miss. 
Halliday, Cairo, Il. 


. Hicks, Kansas City, Mo. 
Hinton, New Orleans, 
La 


J. Il. Jenks, Cleveland, Ohio. 
I’. L. Kaul, Birmingham, Ala. 
Cc. S. Keith, Kansas City, Mo. 


/. Hanley, Marinette, Wis. 


A. mE 
Ohio. 
C. I. Millard, St. Louis, Mo. 
L. C. Nolan, Memphis, Tenn. 
J. G. Owen, Owen, Wis. 
John Oxenford, Indianapolis, 
Ind. 
a 
Mo. 
H. C. Page, Springfield, Ill. 
W. P. Powell, Saginaw, Mich. 
J. H. Queal, Minneapolis, 
Minn. 
W. F. Rice, Peoria, Ill. 
Theodore Schneider, 
Rapids, Mich. 
G. W. Schwartz, St. Louis, Mo. 
D. G. Saunders, jr., Kansas 
City, Mo, 
I’. N. Snell, Milwaukee, Wis. 


McLeod, Cincinnati, 


Penrod, 


Kansas City, 


Grand 


W. M. Stephenson, St. Paul, 
Minn. 
L. Stack, Escanaba, Mich. 


H. R. Swartz, St. Louis, Mo. 
C. B. Sweet, Kansas City, Mo. 
F. D. Timlin, Wausau, Wis. 
Thomas - White, Boyne City, 
Mich. F 
T. C. Whitmarsh, St. Louis, 





{ TENNESSEE RED CEDAR | 
POSTS, POLES AND PILING 


Round, Split, Sawed, Hewed. 
PROMPT SHIPMENTS AND GOOD STOCK. 


Nebraska Bridge Supply & Lumber Co. 


OMAHA, NEBRASKA. 
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WOLVERINE BRAND 
MAPLE FLOORING. 


100 M 2 in. Clear 

100 M 214 in. Factory 
for immediate ship- 
ment. Kindly favor 














us with your order. - 
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TH. H. LEYENAAR 


(FORMERLY J. C. & TH. H. LEYENAAL 

Selling Agents for All Kinds of 

American Lumber 
and Logs 


Pitch Pine, Cypress, 
North Carolina Pine, etc. 


ROTTERDAM, 
HOLLAND. 














CoBBETT @ Co. 
Agents for American Timber 
and Lumber. 

Hamilton House, LONDON, E. C. 


Telegraphic Address, ““HUSTINGS, London." 




















The Great Eastern Timber Go., Ltd, 


Agents for the sale of 


American Hardwood 
Lumber and Logs. 


Tele-address 


20 Bishopgate St. Without 
““ Timbrelled"’ London. L 


ONDON, E. C. 
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GOSSLER BROS. 


HAMBURG, GERMANY. 


Offer Best Facilities for Selling AllKinds of 


American Soft and Yardwoods 


IN LOGS, LUMBER AND SQUARES. 


Credits opened with 


Liberal Advances Against 
G. AMSINCK & CO., New York. 


Consignments. 
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Edward Chaloner & Co. 


WOOD BROKERS 


and Agents for the sale of American 
Hardwood, Etc., in Logs and Lumber. 


36 Derby Rd. Sandhills, 
LIVERPOOL. 








Cable Address 
“CHALONE + - 

Codes used, / Al, 

Lieber’s & “yt man’s Telecode. 
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EXZOHRAGY 





soning 1. ROSENBACHER 


HAMBUR 


ccm AMERICAN 


BANKER and DEALER 


in all kinds of HARDWOODS 


Cable Address 
| “BACHROSE.” CONSIGNMENTS SOLICITED 











| 
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on ~ —y | 
| BRYCE, ‘JUNOR. & WHITE 
SHIPPERS’ AGENTS 
for the sale of all kinds of 
AMERICAN LUMBER 
AND LOGS. 
GLASGOW, LONDON, BRISTOL. 




















CHURCHILL & SIM, 
TIMBER BROKERS 


for the sale of all descriptions of 
hard and soft woods. 


29 Clements Lane, 


London, E.C. 


2, Exchange St. East, 
LIVERPOOL. 


LOCAL AND PERSONAL. 


oe 
John N. Coffin, general manager of the American 
Lumber Company, Albuquerque, N. M., was in Chicago 


several days this week on a business visit. 

W. M. Stephenson, general agent of the Wisconsin 
Central railroad at St. Paul, Minn., and a gentleman 
who is well known and highly respected in lumber and 
Hoo-Hoo circles over the country, was in Chicago a day 
or two this week. 

Edward Heath, of the Heath-Witbeck Company, this 
city, who sailed for Europe May 8 and has since been 
traveling in France and Germany, is now in London 
with his family. Mr. Heath expects to return home 
about the middle of August, leaving his family across 
the water. 

Charles R. Mulford, for several years Texas represen- 
tative or the Huttig Sash & Door Company, of St. Louis, 
Mo., recently located in Chicago and has formed a con- 
nection with R. B. Farson, of the First National bank 
building, whom he will represent in this territory in sash, 
doors and millwork. 

Frank Chester, auditor of the Bluff City Lumber Com- 
pany, Pine Bluff, Ark., was a visitor at the office of the 
AMERICAN LUMBERMAN Tuesday of this week. Mr. 
Chester was formerly for many years with the Frost- 
Trigg Lumber Company at St. Louis and enjoys an 
enviable acquaintance in yellow pine circles south. 


. C. King, of Rockford, Ill., representative in this 
territory of the wholesale hardwood firm of Steele & 
Hibbard, St. Louis, Mo., was in Chicago Tuesday and 
made the LUMBERMAN a welcome visit. He reports an 
excellent demand for hardwoods throughout his territory 
and says that in his opinion the market will steadily 
improve. 

M. B. Nelson, sales manager of the Long-Bell Lumber 
Company, of Kansas City, Mo., was in Chicago last week 
on a business errand. Fred J. Bannister, secretary and 
treasurer of the same concern, was also in town for a 
day last week, accompanied by -his wife and family. 
They were on their way to a northern lake resort where 
Mr. Bannister’s family will spend the summer. 


Edward L. Casey, secretary of the Herman H. Hettler 
Lumber Company, 1324 Elston avenue, this city, left for 
the east Sunday last on a vacation trip. Mr. Casey has 
devoted himself so assiduously to his duties that for ten 


years he has been able to take but one vacation, so that 
he will fully appreciate his present outing. He will 


spend most of the time at Atlantic City, N. J., and re- 
turn home about August 1. 


Charles Wolflin, the energetic yellow pine representa- 
tive of Evansville, Ind., was in Chicago this week for the 
purpose of conferring with 8S. H. McLaughlin, sales 
manager of the Pearl River Lumber Company, who was 
here in attendance at the yellow pine manufacturers’ 
meeting. Mr. Wolflin reports excellent trade in southern 
Indiana and says that prospects there are equally 
brigh with those of other sections of the country. 


Mr. and Mrs. H. E. Ross, of the Ross Lumber Com- 
pany, Lumber Exchange, Minneapolis, have returned 
home from a two weeks’ trip from Minneapolis to 
Chicago in their automobile. Going to Chicago they 
stopped at Milwaukee for a few days. Their route 
homeward was by way of Dubuque, Iowa, and they 
were accompanied part of the way by Mr. and Mrs. 8. 
G. Cherry, of Sioux Falls, 8. D. Mr. Ross reports a 
splendid trip, but said the roads ‘‘need fixing.’’ 


William H. Morris, of William Morris & Sons, manu- 
facturers of sash, doors and interior finish at Thirty- 
fifth street and Stewart avenue, this city, is now in 
Berlin, Germany, on a tour of the continent. Mr. Mor- 
ris, who is accompanied by his wife and sister-in-law, 
sailed from New York in May and landed at Gibraltar, 
whence they proceeded through Spain, France and 
Switzerland to Germany. They will return by way of 
London and expect to reach home early in September. 


Charles L. Barnett, of the Collier-Barnett Company, a 
new sash and door wholesale institution recently located 
at Toledo, Ohio, was in Chicago Tuesday on a brief 
business visit and called on the LUMBERMAN. Mr. Bar- 
nett says that the new company has been doing a fine 
business since its establishment and that its trade thus 
far has abundantly justified the calculation that Toledo 
was an advantageous point from which to distribute 
doors and millwork throughout Michigan, Indiana and 
Ohio, as well as to the eastward. 


H. E. Allen, of the Poplarville Lumber 
Poplarville, Miss., has been in Chicago this week in con- 
ference with the members of the D. 8. Pate Lumber 
Company, Fisher building. Mr. Allen sells his yellow 
pine cut to this concern, which has handled it for several 
years with satisfaction to both sides. Mr. Allen is one 
of the best known and most popular lumbermen of south- 
ern Mississippi and has shown himself a master of the 
saw mill business from the stump to the trade. He left 
the city Thursday evening for his southern home. 


Company, 


H. E. Wofford, general manager of the Emerson Com- 
pany, Baltimore, Md., manufacturer of concrete hollow 
blocks, was in Chicago the early part of this week en- 
route to New Orleans, and called at the office of the 
AMERICAN LUMBERMAN. Mr. Wofford reports business 
in a flourishing condition, he personally having negoti- 
ated a number of very satisfactory sales recently. On 
his way to New Orleans Mr. Wofford had arranged to 
visit Covington, La., in response to the request of a 
lumber manufacturing concern which wished to figure 
with him on a large order of the company’s concrete 








blocks. 





M. C. Smith, of the Freeman-Smith Lumber Company, 
St. Louis, Mo., came to Chicago Saturday last to accom- 
pany George T. Mickle, of this city, on the latter’s sloop 
yacht Neva in the yacht race from Chicago to Mackinac 
Island, Mich. The Neva did not win the race, but the 
gentlemen report having enjoyed the trip immensely not- 
withstanding. Mrs. Smith and Mrs. Mickle met their 
husbands at Mackinac and it is their intention to cruise 
down the east shore of Lake Michigan for a week or 
two, stopping at various summer resorts on the way to 
Chicago. 


T 


Ricardo Taya, who is a partner in the firm conducted 
by his father, José Taya, Barcelona, Spain, arrived in 
the city last Monday and has been looking over the Chi- 
cago market during the week. He has been while here 
the guest of H. B. Leavitt, of the Leavitt Lumber Com- 
pany, this city, he having formed Mr. Leavitt’s ac- 
quaintance while the latter was in Porto Rico last year. 
The firm of José Taya is among the largest handlers of 
Cuban and African mahogany and other hardwoods in 
the Spanish kingdom and has a large branch at Lisbon, 
Portugal. Mr. Tay4 arrived in this country in May and 
since then has been traveling through the south for the 
purpose of familiarizing himself with American hard- 
woods, which his firm expects to handle extensively in 
the near future. He has made an especial study of the 
English language during his three months’ sojourn in 
this country and has acquired considerable proficiency. 
The LUMBERMAN is indebted to Mr. Tayd for a friendly 
visit at its office which he made in company with William 
F. Morris, sales manager of the Leavitt Lumber Com- 
pany. He intends to leave the city the last of the week 
for New York, whence he will sail for either Cuba or 
Spain as circumstances shall suggest upon his arrival at 
the seaboard. 

H. A. Perkins, general superintendent of the S. A. 
Woods Machine Company, of South Boston, Mass., 
was in Chicago late last week, the guest of his friend 
and colaborer, J. B. Ettinger, western manager of the 
company, 811 Railway Exchange. Both gentlemen 
made the AMERICAN LUMBERMAN an appreciated visit 
last Friday and were pleased to report extremely 
satisfactory conditions prevailing in the woodworking 
machinery trade. Mr. Perkins is, recognized as one 
of the most competent men in his line of work in the 
country and enjoys a wide acquaintance and popu- 
larity among users of machinery everywhere. He was 
on his way home from a brief southern trip, having 
gone to Draughon, Ark., at the especial request of C. 
J. Carter, president of the C. J. Carter Lumber Com- 
pany, to superintendent the installation of a complete 
outfit of Woods machinery in a large planing mill 
plant recently completed there by the company named. 
He embraced the opportunity while in the south to 
visit several other southern mill points in order to 
inform himself on manufacturing and general business 
conditions, and expressed the opinion that a renewal 
of activity would be manifested throughout that see- 
tion the coming fall. 





PROMINENT SOUTHERN MANUFACTURER RE- 
VIEWS EXPORT TRADE. 


J. H. Hinton, president of the Camp & Hinton Com- 
pany, the well known lumber manufacturing concern of 
Lumberton, Miss., was in Chicago this week, attending 
the annual meeting of the Yellow Pine Manufacturers’ 
Association, of which organization he is a director. Dur- 
ing a visit to the office of the AMERICAN LUMBERMAN 
Mr. Hinton expressed the following views concerning the 
export trade: 

The sawn timber market is not as strong as it was a 
short time ago. We think this is entirely due to the fact 
that the impression has been spread abroad that there was 
going to be a permanent break in the yellow pine market, 
and while stock is very low in the southern country, they 
always carry enough to meet:their needs for a short time. 
My information is, however, that at this time no one in 
those countries has any stock to speak of. ‘The imports 


of pine lumber are taken up at good prices as fast as 
offered, however. For prime lumber we consider the mar- 


ket very strong. There seems to be something of a revival 
in the demand for kiln dried saps which are taken on the 
basis of the best prices ever known to be offered. 
nine dollars for 1x6 and $36 for prime 
paid by the German trade. 

Trade with the West Indies and Cuba is very good, while 
the far south countries are buying more lumber and paying 
better prices for it than ever before. The Argentine Repub- 
lic, Uruguay and Brazil are all good buyers of yellow pine 
at this time. I met several merchants from the extreme 
southern countries lately who wanted to know what was the 
matter with deliveries. A great many are doing away with 
their connections and are preparing to do business direct 
with the manufacturers, as they have had much trouble in 


Twenty 
are recent prices 


getting supplies. There is also considérable trade with 
Mexico which buys from operators along the Mississippi 
coast. 


More mills are catering to the export trade than formerly 
was the case and there is more of a disposition on the part 
of the large manufacturers to deal with importers direct. 

The Oregon fir competition is not a serious factor. In 
Liverpool they can sell some Pacific coast fir at from $5 to 
$6 under the price of yellow pine, but a cargo recently was 
taken down to Buenos Ayres and the seller realized but 
little above the freight. Peru and Chile seem to be satisfied 
with fir. When you go down to South Africa they seem to 
be well satisfied with fir, although we once had a good 
trade there. On the gold coast of Africa it is all German 
trade and they want pitch pine. 

It takes from six to twelve months to go around the 
Horn and when the lumber is sawed green, chucked into 
the hold of a boat and subjected to the long ride and several 
climatic changes it is not found in very attractive condition 





in am dae eee ee eee oe eee a 


ed 

in 
hi- 
pre 
m- 
AC- 
ar. 


in 
on, 
nd 
the 
rd- 
in 
the 
in 
cy. 
ly 
am 
ym- 
2ek 
or 
at 


3s., 
nd 
the 
len 
sit 
ely 
ing 
yne 
the 
pu- 
vas 
ing’ 


ym- 
ete 
ill 
ed. 
to 
to 
ess 
val 
ee- 


‘act 
was 
ket, 
hey 
me. 
- in 
orts 

as 
nar- 
ival 
the 
anty- 
ices 


hile 
ying 
yub- 
pine 
eme 
the 
vith 
rect 
P in 
vith 
inpi 


erly 
part 


In 
>» to 
was 
but 
sfied 
on to 
rood 
man 


the 
into 
eral 
tion 





JuLyY 21, 1906. 


AMERICAN ’ LUMBERMAN. 





by the time it reaches Europe. 
finished it will be different. 

In placing a recent order for special long timbers, the 
contractors for the improvement of Port Callestine, who 
are Holland Dutch, found that pine would cost when 
delivered from $15 to $20 more than coast fir. The con- 
tractors then took the matter up and made strenuous efforts 
to get permission to use fir, but the engineers in charge 
would not permit it. I mention this as showing that cus- 
tom and prejudice as well as the price are moving factors. 
It is the old story which has ever been told about new 
woods entering old markets, however. Demand and supply 
will ultimately arbitrate the questions involved. 


When the big canal is 





MUSINGS OF A SASH AND DOOR MUSE. 

Poetry is like a panic—all that is necessary is some- 
body to start things. Another Chicago man has broken 
into the ranks (the word ‘‘rank’’ is not used as an 
invidious insinuation), and the details will be found 
herewith. It is all explained in the following letter to 
a member of the editorial staff of the AMERICAN LuM- 
BERMAN: 


Cuicaco, July 17, 1906.—Mr. Sharp is away devoting 
very valuable time to the festive golf ball and letting nature 
play funny freaks in frescoing his nose. We are still cul- 
tivating those pleasant ways that make our doors indispen- 
sable to the successful dealer. In our enthusiasm to do 
things before the golf season is over and our friend returns 
loaded with trophies and tan we have bubbled over. It was 
not intentional, but our prohibition neighborhood could not 
produce a counter irritant and we lost control of our en- 
thusiasm. We make doors—extra good—well done, served 
with hard sauce or a la mode, during business hours and 
don our toga and write songs about them at night. Really 
the doors are far better than the poetry.—E. L. Roserts 
& Co., by L. L. ABBOTT. 


Mr. Abbott enclosed a sample of the poetry, and it 
demonstrates the kind of joinery that would result if a 
poet tried to make a door. 


Progress. 


Klectrical appliances have superseded steam: 

The old style sailing vessel is an antiquated dream; 

We have electric cars; electric lights have banished oil; 

Ice that’s made in summer and butter that won’t spoil; 

Foodless foods to make you fat and science to cure your ills 

Have yard the doctors on the run and knocked the sale of 
pills. 

The changes are on every hand—in everything we see, 

And everything is better than it ever used to be. 


They used to think in mixing paint that lead and oil would 


stay 
But now ‘tis said the life is gone when the oil has dried 
away. 
While zine is more elastic—harder and, combined with lead, 
It forms a film which moisture cannot penetrate, ‘tis said. 
Pure linseed oil is what we use with the metals we've just 


named ; 
Our painted doors—the best that's made are justly, truly 
med. 
Compare them with the old style, you can quickly see the 
best. 


Progress is our watchword; our doors will stand the test. 
We want your orders right along, start now, please do not 


walt; 
If not as represented, send them back—we pay the freight. 





LUMBER ARRIVALS BY LAKE AT CHICAGO. 


Receipts for the week ended July 18 show somewhat 
of a deerease from the figures for the previous week. 
Thirty-eight vessels reached Chicago with 12,579,000 
feet of lumber, 69,000 ties, 24,000 posts and 1,377,000 
lath, against forty-two carriers with 15,305,000 feet 
of lumber, 61,109 ties, 36,061 posts and 1,200 poles. 
Total receipts of the various commodities this season 
to date were 151,166,628 feet of lumber, 457,612 ties, 
351,191 posts, 19,464 poles, 1,694,500 lath and 3,450,000 
shingles, 

Receipts by date and vessel for the week were: 


July 12—Steamer Arcadia, Arcadia, Mich., the Henry 
Starke Land & Lumber Company to the Theodore Fathauer 
Company, 160,000 feet. 

July 13—Steamer Edward Buckley, Empire, Mich., the 
Empire Lumber Company to the T. Wilce Company, 300,000 
feet. Steamer C. B. Packard, Duluth, O. M. Shaw to the 
Cc. A. Paltzer Lumber Company, 730,000 feet. Schooner 
Harold, Duluth, Comstock & Wilcox to the Rittenhouse & 
Embree Company, 1.000 feet. Steamer Kalkaska, Superior, 
Wis.. the Edward Hines Lumber Company to the Pilsen 
Lumber Company. 175.000 feet; the Edward Hines Lumber 
Company from Duluth to the Pilsen Lumber Company, 
100,000 feet. and the Pilsen Lumber Company to the same 
from Two Harbors, 600,000 feet. Schooner L. Fryer, Bay- 
field, Wis., the Wachsmuth Lumber Company to the Pilsen 
Lumber Company, 500,000 feet, and J. H. Madden from 
Washburn to the Pilsen Lumber Company. 225,000 feet. 
Steamer Three Brothers, Boyne City, Mich.. W. H. White & 
Co. to the Illinois Steel Company, 518.000 feet. 

July 14—Steamer John Schroeder, Sault Ste. Marie, Ont., 
the Herman H. Hettler Lumber Company to the same, 
385,000 feet. Steamer J. W. Stephenson, Marinette, the 
Edward Hines Lumber Company to the same. 500.000 feet. 
Steamer 7. S. Christie, Nahma, Mich., the Bay de Noque 
Company to Francis Beidler & Co., 450,000 feet. Steamer 
F. W. Fletcher, Grand Marais, Mich., Cook, Curtis & Miller 
to the Rittenhouse & Embree Company, 355,000 feet. 
Steamer S. O. Neff, Manistee, the R. G. Peters Salt & Lumber 
Company to the John Spry Lumber Company, 300,000 feet. 

July 15—Steamer Edward Buckley, Empire, the Empire 
Lumber Company to the T. Wilce Company, 300,000 feet. 
Schooner Ida. Muskegon, Mich.. Frank Alberts & Sons to 
Heath, Witbeck Company. 175.000 feet. Steamer N. .J. Nessen, 
Manistee, the State Lumber Company to the Chandler Lum- 
ber Company, 460,000 feet. Steamer Pine Lake, East Jor- 
dan, the East Jordan Lumber Company to the Theodore 
Fathauer Company, 300,000 feet. Steamer Gettysburg. Grand 
Marais, Mich., the Chicago Lumbering Company of Michigan 
to the Chicago, Burlington & Quincy railway. 18.000 ties. 
Schooner A. W. Luckey, Manistee, the Louis Sands Salt & 
Lumber Company to the Rittenhouse & Embree Company, 
380.000 feet. Steamer Louis Pahlow, Manistiaue, the Chi- 
cago Lumbering Company of Michigan to the Edward Hines 
Lumber Comnany, 325.000 feet. 

July 16—Steamer Philetus Sawyer. Thessalon, Ont., the 
F. L. Company to Thornton, Bishop & Co., 235.000 feet of 
Iumber and 1,377,000 lath. Steamer Arcadia, Arcadia, the 
Henry Starke Land & Lumber Company to the Theodore 
Mathauer Company, 180.000 feet. Schooner City of Chicago, 
Nahma, the Edward Hines Lumber Company to the same. 
390,000 feet. Schooner Delta, Manistique. Mich.. the Chicago 
lumbering Company of Michigan to the Edward Hines 


July 17—Steamer George Burnham, Red Rock, the Stan 


Lumber Company, 400,000 feet. “i ' 4 





ard Tie Company to the same, 12,000 ties. Steamer George 
C. Markham, Escanaba, the I. Stephenson ae | to the 
Cc. A. Paltzer Lumber Company, 385,000 feet. chooner 
Resumption, Ford River, the Ford River Lumber Company 
to Street, Chatfield & Co., 350,000 feet. Steamer S. M. 
Stephenson, Sault Ste. Marie, Kelly, Mayer & Co. to Francis 
Beidler & Co., 16,000 ties. Steamer LZ. HE. Thompson, East 
Jordan, the Kelly Lumber & Shingle Company to the Deer- 
ing Works of the International Harvester Company, 240,000 
feet. Schooner A. P. Grover, East Jordan, the Kelly Lumber 
& Shingle Company to the McCormick Works of the Inter- 
national Harvester Company, 275,000 feet. 





HAS SEEN AMERICA FIRST. 


A few hours before the paper went to press the Lum- 
BERMAN received announcement of the departure of Mr. 
and Mrs. F. L. Peck, of Scranton, Pa., for Europe. 
They sailed Thursday, July 19, on the Kaiserin Augusta 
Victoria, of the Hamburg American Line. Their plans 
contemplate a month’s stay in the old country, dur- 
ing which time they will visit many points of interest. 
Mr. Peck is one of the most widely known lumbermen in 





F. L. PECK, OF SCRANTON, PA 


this country, having made it a point to see and become 
interested, financially and otherwise, in America before 
devoting his attention to European wonders. He is 
identified with one of the largest yellow pine manu- 
facturing interests of the south, the J. J. Newman 
Lumber Company, of Hattiesburg, Miss. 
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Td Asher éaSons 
Wasioto, Ky. 














POPLAR 


WE constantly carry large and well assorted stocks and have 
shipping facilities that insure prompt service. If you are 
looking for the best in the market, 


Try Our Celebrated Breas 
“AS a ae 
FOR EXPORT 


A line from you describing your requirements will bring our 
prices by return mail. 















Evidence of stock on hand and sample of a Poplar Board 
50 inches wide, without a single defect. 











J. A. WILKINSON 
THIN POPLAR 
LW. ( SPECIAL OAK BILLS. IAW. 


Basswood, Chestnut, Ash, White 


Pine, Hemlock, Walnut, Plain Oak. Ask for prices, 
EXPORT and DOMESTIC TRADE. 


Cable Address “ “JAW.” BRISTOL, 
Telecode ° 
Western Union Sth Edition. VA.-TENN. 

















C. L. CROSS, 
Louisiana Red Cypress 


Selling Agent, Cypress Selling Co., New Orleans, La. 


FLOORING, CEILING, SIDING AND FINISHING, CAR SIDING, 
CAR ROOFING AND MOULDING; TANK STOCK AND FAC- 
TORY PLANK A SPECIALTY. ALSO LATH AND SHINGLES. 


Long Distance Telephone, Harrison, 810. 


910 Monadnock Building, Chicago, Il. 








A Vest Pocket Ready Reckoner 


for lumbermen, sawmill men, contractors, purchas- 
ing agents, bookkeepers, in fact, any one having any- 
thing to do with lumber. Contains 72 pages, price 
25 cents each or 5 for $1, postpaid, 


AMERICAN LUMBERMAN, Chicago, Ill. 
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James Webster & Brother 
BUYERS OF 


Logs, Rough and Dressed Lumber, Oak, Walnut, 
Gum, Cottonwood, Etc. Handles of all De- 
scriptions. Tight and Slack Barrel Staves. 


Cable Address "'SAWMILL, LIVERPOOL.” , : 
ABC, Directory & Zebra Codes Used, Bootle, Liverpool, Eng 


PANGINGINGINGINGINGGENGINGPE NGI G 








ALFRED DOBELL & CO. 
LIVERPOOL ~ ~ ENGLAND 





Selling Agents for Exporters of States 
Woods in Logs and Lumber. 


Auctioneers of Mahogany and other 
Furniture Woods. 


Cable Address, ‘‘Doble, Liverpool.’’ 














Farnworth & Jardine 
WOOD BROKERS and MEASURERS 


2 Dale St. and North Carriers Dock, 
BOOTLE, 


LIVERPOOL, England. 


Cable Address: 
Farnworth, Liverpool. 


John H. Burrell & Co. 
WOOD BROKERS 


and Agents for the Sale of American Hardwoods, 
Etc., in Logs and Lumber 


& 16 AFRICAN HOUSE, WATER STREET, 
LIVERPOOL, ENG. 


Telegraphic and Cabie Address, ''Burrwood, Liverpool.'’ 








Singleton, Dunn & Co. 


Agents for the Sale of All Kinds of American Logs and Lumber. 


27 Union Street, - GLASGOW, SCOTLAND. 


Cable Address, ‘‘ SINGLETONS,”’ Glasgow. 
Cable Codes: Telecode, Lieber’s, Zebra, A. B. C., A. L 





WRIGHT, GRAHAM & CO. 


7 Royal Bank Place, GLASGOW, SCOTLAND. 123 Cannon St., LONDON, E. C. 
Cable Address: ‘‘Braxridge,’’ Glasgow. Cable Address: ‘' Nivarlum '’ London. 
WOOD BROKERS. 
Agents for the sale of all kinds of American Hardwoods in Log, 
Lumber and Dimension Stock. White Pine, Pitch Pine, North Carolina 
Pine, Spruce and Oak Staves. Shipments to any of the principal ports 


in the United Kingdom or Continent handled to the best advantage. 
GLASGOW, 


CANT & KEMP, °4s60¥ 


WOOD BROKERS, 
For the Sale of all Hard and Soft Woods. 


Descriptions of 


Edmiston & Mitchells, Cable Address 


Edmiston, Glasgow. 


WOOD BROKERS, 


33 Renfield Street, GLASGOW, SCOTLAND. 
Cable Codes Used, A. B. C., Liebers, Telecode and Private. 




















HAPIN’S LUMBER RECKONER 


ONE OF THE MANY 
TESTIMONIALS. WORTH 
TEN 
TIMES 
ITS 
Address cOsT 


AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


Laynesville, Ky. 
“Enclosed please find check for $2 cover- 
ing Chapin’s Lumber Reckoner. The 
time saved in figuring is WORTH TEN 
TIMES the cost of the book.”’ 
Winton Lumber & Mfg. Co, 














THE MARKETS. 


For editorial review of 
tions’’ see page 29. 


**Current Market Condi- 





Northern Pine, 





Chicago. The wholesale trade has not been par- 
ticularly active this week, although some of the Chi- 
cago yards are pleased to report a fair sprinkling of 
orders from their country clients and a_ generally 
healthy sentiment prevailing in that department of 
their business. The city retail yards are showing a really 
good trade, but it is so badly cut up and prices are 
so low on city bills that the local market is decidedly 
unsatisfactory. This, however, is a chronic condition 
of the Chieago retail trade and does not eall for par- 
ticular comment. It is not caused by a lack of 
orders, but seems to be due more to a sort of jealousy 
existing between various elements of the trade. How- 
ever, some of the dealers are acting conservatively 
as usual and are refusing to meet much of this com- 
petition, realizing that it is only a question of time 
when those indulging in it will be compelled by cir- 
cumstances to discontinue their suicidal methods, or 
be foreed out of business. 

Conditions in the north do not justify the slightest 
deviation from strong prices. Norway and white 
pine are equally strong in all grades and have not 
lost a cent in price. Northern prices are reflected in 
the Chieago wholesale market, which is ecorresponding- 
ly strong. Wholesalers here are asking $28 for 8-inch 
No. 1 boards; $29 for 10-inch and $33 for 12-inch. No. 
2 boards are $25 for S8-ineh, $26 for 10-inch and $28 
for 12-inch. In promiscuous widths No. 1 boards are 
worth $28 and No. 2 $25. Piece stuff is selling at 
$24 and $24.50 for 2x4s, 2x6s and 2x8s, 12, 14 and 
16-foot. The above prices are all f. 0. b. cars Chicago. 

The receipts of Jumber by water at Chicago last 
week were 17,361,000 feet, as compared with 12,539,- 
000 feet for the corresponding week last year and 
10,415,000 feet for the same week of 1904, 


Chicago Lumber Receipts and Shipments. 


Reported by George F. the Board of 


Trade. 


Stone, secretary of 


RECEIPTS, WEEK ENDED JULY 14. 
Shingles. 
12,035,000 


16,183,000 


Lumber. 
. See os ee DU L2TH.000 
1905 {8,168,000 





MEE | cies .a:saa are. elses 11,107,000 


Decrease 


TOTAL RECEIPTS JANUARY 1 ‘ro 









Lumber. Shingles. 

RN Cre ate ah a rsh Sete th ce daeah Qua 1,183,337,000 390,922,000 
iste oy ohio ota ale alee, oe 1,053,485,000 $13,099,000 
oe Le RATA oF ae ear Tae 129,852,000 40,823,000 


SHIPMENTS, WEEK ENDED JULY 14. 

Shingles. 
12,483,000 
6,982,000 


Lumber. 
20,187,000 
18,583,000 


1906 
1905 


5,501,000 
14. 
Shingles. 
57,424,000 
94,000 


Increase 1,804,000 


TOTAL SHIPMENTS JANUARY 1 TO JULY 


Lumber. 
590,655,000 
496,447,000 23 


1906 
1905 






OS ier PS eee RT ST 94,208,000 50,070,000 


Permits issued by the Chicago building 
during the week ended July 11 were: 


department 













CLASS— No. Value. 
NE I in esas aes able b eee bree s 25 $ 11,810 
$ 1,000 and under $ 5,000. ........cccee- 5 251,050 

5,000 and under DOOD. 6, aie o:0.0.0:00188 232,500 
10,000 and under MUD «6 1:4 ach s0-6nel bikin 172,600 
25,000 and under OO Sa eee 160,000 
50,000 and under 100,000............. 125,000 
Catholic bishop, brick church............ 140,000 
3oard of Education, brick addition....... 100,000 

IS occ si oipaaieua ai dace h Aes Ale SNe a aOR $1,193,260 
Totals preceding week.............. 1,044,400 
Totals corresponding week, 1905..... 
Totals from Jan. 1 to July 18, 1906. 


1905... 
1904... 
1903... 
1902... 


Totals 
Totals 
Totals 
Totals 


corresponding period 
corresponding period 
corresponding period 
corresponding period .2,808 


——eeese 


the market 
for stock and are picking up anything good in Canada 


Saginaw Valley. Local dealers are in 
and up the lakes. At present there is very little lum- 
ber being offered as the mills are cutting on stoek eon- 
tracted for early in the season. Lumber prices con- 
tinue firm and box stock is notably searce. The de- 
mand fer doors holds good and house finishing lumber 
is moving freely. 
—o—o—eeeee 

Minneapolis, Minn. The large buyers are taking a 
little stock and thereby testing the market, which is 
as strong as ever. There will not be much more re- 
tail business till the harvest is well out of the way, 
except in the cities, where building continues active 
and there is a good amount of consumption. A fair 
assortment of dry stock is in the hands of manu- 


facturers and conditions are first class. The trade 
outlook is such that there is no weakness whatewer 
in the market. The crops in the northwest promise 


returns considerably above the average, which will 


insure a continuance of business prosperity and an 
active demand for lumber. 

Receipts and shipments of lumber at Minneapolis 
for the week ended July 16 were as follows: 





Days— Receipts. Shipments. 
PIII 505-4 36.0.le:0.0 0 3,08 biacewe wis s bamieiee 416,000 656,000 
INE 1% ceva a k0..0 rman ace Biaeieceles 368,000 848,000 
IE ck i5.3:3.4Kin copa ad Rinikopee eit wens 336,000 1,072.000 
ES oak 418145 Sint arsve.ais1a cb Aes wens 768,000 1,168,000 
MINE oss o's: 514.3 -scsinnia Save Sse se aye 512,000 928,000 
WE Gee aise aha yee Keb mem 864,000 

| eee eee a eee 5,536,000 
BE IN oko co ne ao oom ke Bb alb ee ee 3,3 5,232,000 
NR 85g. a bee wens ere ee 304,000 
Same week last ) 6,272,000 





New York. Conditions are satisfactory and there 
is substantial evidence of a good activity. However, 
no large sales are reported except one for 1,000,000 
feet common lumber placed by a manufacturing con- 
eern, Retailers are doing a good business and in 
many instances there are shortages of common and 
box white pine. 





North Tonawanda, N. Y. Dealers state that the 
volume of business is keeping them fully as busy as 
during the corresponding period of last year, the mid- 


summer of which was unusually brisk. At the last 
meeting of the «ussociation the members expressed 


themselves as pleased with the situation and predicted 
au good fall business, j 
a ee oe 

Buffalo, N. Y. Movement is not brisk and there is 
no real reason why it should be until the amount in 
consumers’ hands will be less, but the small jobber, 
finding that he is not able to sell as fast as he did 
early in the spring, has gone to shading prices more 
or less. The east is still trying to work the yellow 
pine slump into other sorts of lumber, of course, but 
most sellers object. 





i a a a ee 
Baltimore, Md. Consumption is restricted to the 
Jowest requirements and dealers are ordering stocks 
ouly as the needs of customers make purchases neces- 
sary. 





Philadelphia, Pa. Wholesalers find trade a little 
better than it has been, due probably to the demand 
of building work going on. Prices are stiff and re- 
tail yards report heavy deliveries. 

Spruce. 
wren 
New York. The market varies with most reports, 


indicating an improvement in orders and inquiries. It 
is said that the promised curtailment by eastern manu 
facturers is only a myth and that stock is freely 
offered; whether this is true or not, a decidedly 
better feeling is noted and buyers are not so relue 
tant in placing business. New York state sizes are 
steady and West Virginia dealers report a continued 
activity. Lath are stronger and orders are taken at 
an advance of 25 cents over last week. 


—_—_—eeaerne 


Buffalo, N. Y. The question with spruce now is 
where to get it. Such «a demand was ereated for it a 
while ago, as a wood that could be used for other soft 
woods liberally and spare the consumers expenses, 
that the supply went out very fast, so that now the 
dealer who has very much of it is not only very lucky 
but is hard to find. There is more spruce in various 
parts of the east, but it is mostly standing, it appears. 
If the price should advance far enough to take in the 
timber in the lower St. Lawrence more spruce will be 
coming this way, but it has not done so yet. 

BOD L I 

Boston, Mass. The yards have moderate stocks and 
until confidence is restored in the market will continue 
to buy in a small way. One or two cargoes have been 
disposed of in this market and Providence at low 
prices. Such sales as these cause more or less uneasi- 
ness and keep the market in an unsettled condition. 
Small sizes of spruce random planks have sold at $20, 
although the general quotation for random is $22, 


White Cedar. 


Chicago. Large users of telegraph and telephone 
poles are scouring the country in order to make con- 
tracts for future supplies and are buying eagerly 
whatever they may find on hand in the shape of iong 
or short poles. The market has never been as nearly 
bare of pole stock as it is today and the prospect for 
securing material for future needs seldom has shown 
such discouraging features. Sources of supply that 
have been depended upon for years have finally been 
cleaned out and pele men are searching the country 
over for new fields in which to operate. The Idaho 
operators who have apparently inexhaustible cedar 
forests are unable to get the stock out as promptly 
as their customers want it. Many northern cedar men 
have gone into the southern forests in the hope of 
securing there dependable resources. The post trade 
is quiet, but is likely to develop some surprises in the 
fall on account of the big crops. 








Minneapolis, Minn. This is a season usually dull in 
pole and post business, but there is a good steady de- 
mand for poles of all lengths, especially short poles. 
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The producers are not crowding t the market and prices 
are firm. Post business is quiet and is not expected to 
show much activity till harvesting is well out of the 
way. There is no surplus of stock and the coming de- 
mand will take care of the output without any ques- 
tion. 
DLL LI I I TO 

Buffalo, N. Y. Lumbermen who would handle white 
cedar posts and ties in greater quantity find that 
Michigan producers are much given to asking the 
same price as the jobber and that Canadian cedar 
gravitates to Oswego to such an extent that it is not 
easy to enter into that trade. The limited field is, 
however, doing well at about former prices, and will 
go on as before, not expecting to imerease sales to 
any great extent. 





Hardwoods. 





Chicago. A general improvement is noted in hard- 
wood conditions in this market as compared with the 
several weeks preceding. Dealers say that the gain 
in the movement is not heavy, but is sufficiently 
pronounced to be encouraging. Buyers are beginning 
to recognize the fact that dry stocks are materially 
below the average quantity usually available at this 
season, The consumption of hardwoods in all channels 
of manufacture is maintained in large volume and in 
some lines is much heavier than dealers had been 
led to expect. The furniture trade, for instance, is 
showing more animation than is ordinarily visible in 
this midseason, and some of the large factories report 
a recent influx of orders. Demand for wagon stock 
is also active and the several woods chiefly used in 
wagon making are reported scarce, with the result 
that general substitution of other woods is going on. 

Dry plain oak is holding its lead as the item 
strongest in demand of the entire hardwood list. Much 
of the stock cut in the earlier part of the year was 
expected to be on the market by this time, but eare- 
ful search on the part of buyers fails to reveal any 
measurable quantities. Dealers say there is a slight- 
ly better inquiry around this market for quarter sawed 
white oak, but thus far no improvement in price. 
Quartered red oak is in reasonably full supply and 
the demand is reported slightly better. Stocks of 
white ash are not available in quantities and the 
prices asked for prime stock rival those of oak in 
corresponding grades. Red gum continues a strong 
factor, while cottonwood maintains its usual brisk 
inquiry at satisfactory prices. In the northern woods 
basswood has recently taken a fresh impetus and is 
selling uactively at somewhat improved quotations. 
Birch, with comparatively full stocks, is nevertheless 
moving readily into wholesale and consuming hands. 
Soft elm is steady and much more salable than for 
some time. Rock elm is so scarce as to be practically 
out of the market. There is believed to be a better 
inquiry for inch maple and values are holding steady. 
Thick maple, which has been dormant for months, is 
now in better request. Maple flooring is holding its 
own in this as well as in other markets throughout 
the country and the factories are all busy. 

eee 

St. Louis, Mo. Receipts of hardwoods still con- 
tinue to be light. Enough is coming in, however, to 
keep the inspectors busy. Indications point to an 
early increase in receipts. Dealers who have had a 
fair supply of ash, cypress, oak and cottonwood have 
found that they could sell them readily at satisfactory 
prices. Ash has been in particularly good demand. All 
thicknesses and grades have been called for. Iour- 
quarter, 6-4, 10-4 clears and seconds have found ready 
sales. Another ready seller has been cottonwood and 
has brought good prices. Demand is excellent for 
box boards, as well as box common. There also has 
been a fair demand for plain sawed red oak and plain 
sawed white oak. Good prices have been obtained for 
both items, 

nO 

Memphis, Tenn. A slight improvement is reported 
in demand since the beginning of the current month 
and the volume of business is larger than shown for 
the corresponding period in June. The foreign mar- 
ket does not show any special change, but domestic 
buyers, while caring only to secure their more press- 
ing needs, are in the market with greater regularity 
and frequency. There is a splendid demand for both 
ash and eypress and a good eall for plain oak, both 
red and white. Prices on these are very firm. There 
is, too, a good eall for low grade cottonwood and simi- 
lar grades of gum. The box trade is unusually active 
and this is given as the main reason for the activity 
in the lower grades of the two woods used most 
largely for box manufacture in the southern states. 
One firm here has just booked an order for 1,000,000 
feet of low grade gum and a prominent box manu- 
facturer has closed a deal involving fifty cars of box 
shooks to be made of gum. Upper grade gum is in 
fairly active request, but not much is doing in upper 
grade cottonwood outside of box boards, which. are 
searce and very firm at recent figures. Quarter sawed 
oak is holding steady, but not much business is doing 
in either the red or white. The better demand, how- 
ever, is for 5, 6, 7 and 8-4 stock. Poplar is without 
appreciable change. Conditions surrounding produc- 
tion are rather favorable and good progress is being 
made in getting out lumber. 

tl i i i i il 

Mobile, Ala. The market is firm on all grades and 

the demand is increasing. The mills are running as 
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the supply of logs will ey There are no Fea 
stocks. Tupelo is in excellent demand and inquiries 
are numerous. Arrivals at the ports are very light 
and but little is to come down. Shippers are com- 
plaining of the searcity of stocks, and values on this 
side are so high that but little margin is left for the 
shipper. 
PBA IOI 

Minneapolis, Minn. The factory trade is quiet and 
birch stock is not moving as well as formerly. The 
best demand is coming from retail yards, which are 
calling for northern oak, maple and basswood for 
wagon stock, and also for flooring and other yard ma- 
terial. The trade is not haggling about prices but, 
profiting by last year’s experience, is seeking to order 
promptly in order to insure getting what is wanted. 


————eeeOeerews® 


New York. In low grade stocks prices are un- 
steady and in several lines small mills are offering 
stock more abundantly than a month ago, especially 
in birch and ash. It is believed that there is no 
doubt of a good fall trade, as most orders are for 
immediate delivery. This is a noticeable fact in 
southern hardwoods and upper grades of all hard 
woods. The market is on a good basis and dealers 
say it is absurd to cut prices. 





North Tonawanda, N. Y. Dealers state that busi 
ness is good and that the indications for a brisk de 
mand during the fall months have seldom been better. 
Stocks are being replenished right along and most 
yards will he in position to supply a heavy trade after 
vessel receipts end for the season. 

i i i i a 

Buffalo, N. Y. The hardwood dealer is still getting 
the good ‘results of the early part of the season and is 
feeling confident of the future, for somehow he is 
finding a fair stock of most woods and is piecing out 
the searcer ones better than he expected to when the 
year began. There is still a bad shortage of chestnut 
and ash, with plain oak not too plentiful, but there 
is more of them all than was thought possible at one 
time. Prices are very good. There is no complaint of 
any wood. Maple is still the cheap hardwood, but it 
moves fast enough to make up for the small profit. 
Basswood and elm are gaining slowly. * 


——_—eoorwne’' 


Boston, Mass. The demand is quiet from both home 
and foreign buyers. All advices from primary markets 
indicate a comparatively small supply of dry stock, 
with prices firmly held. Plain oak, inch, ones and 
twos, is in quiet call, with quotations ranging from 

$51 to $53, Quartered oak is in slow eall. 


Brown ash 
is firmly held and searee, 


eee 

Baltimore, Md. The inquiry is sufficiently brisk to 
keep the mills busy. Buyers are scouring the lumber 
ing sections in large numbers and competition at the 
centers of production is lively. No weakness in the 
price list has developed, though some divisions of the 
trade are now without especial snap. The indications 
are that in spite of the liberal movement across the At- 
lantic the needs of the foreign consumers are urgent. 
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Philadelphia, Pa. The dull features that marked 
the wholesale trade a week ago still obtain. As has 
been the case for some time the yards are well stocked 
and until the condition is relieved not mue h prospect 
ean oecur for a brisk market. sox makers and furni- 
ture men are buying freely. 





Hemlock. 


~~. 





Chicago. In the local trade the demand for hem- 
lock among builders is in full proportion to that for 
pine. Dealers are buying from the north whenever 
opportunity offers, but the volume of the available 
supply in the mill section is evidently not large, as 
offerings are considerably lighter than they were early 
in the year. Weather conditions in the north have 
not been until lately favorable for the drying out of 
stock and consequently assortments of dry lumber are 
not in good shape. Sales recently reported show no 
deflection from previous quotations on cargo lots. 


ve a a nae 


Saginaw Valley. Hemlock lumber is doing nic ely 
and there are indications of an early advance in ret tail 
prices. It has been difficult to accumulate dry stock 
owing to the general activity in trade and a lot of 
green stock has been sold. The market is strong at 
$19 to $20 for boards and $17 to $19 for average 
lengths of piece stuff. 


PBB 
New York. There is no falling off and prices are 
strong. Stocks are more plentiful, but some manu- 
facturers stil — they are sold far ahead. No 
shading of the $22 base is reported. 
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Buffalo, N. Y. From all sources comes the continued 
report that the demand for hemlock is greater than 
was expected. All the mills are short of stock. The 
special shortage of 12 to 16-foot lengths has not been 
made good, though the new cut, now coming in, was 
prepared to meet it. The lumber is freely shipped 
green to meet the demand and keep the consumer 




















WHITING MFG. CO. 
ABINGDON, VA. 


Band Sawn White Pine, Hemlock and 
Hardwood Lumber. 











A Man 
_ Who Knows 


anything about good lumber 
needs little urging to buy 
when he finds it. The strong 
points about our products 
talk for themselves. 


Better get our Prices on 
BASSWOOD, CHESTNUT, 
MAHOGANY and WALNUT 


also plain oak, quartered white oak and poplar 
in all th'ckness+s Inquiries from consuming 
trade will receive prompt attention. What do 
you need ? 


Duhlmeier Brothers, 
Hardwood Department, - 


CINCINNATI, OHIO. 


Telecode. 16 
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Schieren’s Weekly Advice: 


Be economical but tem: 
per your economy with 
wisdom, 







It is economy to always buy the 
best belting you can find and wis- 
dom always chooses the same make. 


Buy Schieren Belting 
and you will economize by using the 
best. 
Get our Dixie Belt Leather Book, 


i) CHAS. A. SCHIEREN & CO., 43 Ferry St., New York., U.S.A. 


4 Chicago: 90 Franklin St. Denver: 1624 Sixteenth 8t. 
» New York: 43 Ferry 8t. ny: 

ii) Pittsburg: 242 Third Ave. 

\). Boston: 190 Lincoln St. 
) Philadelphia: 224 No. Third 8t. Onpristol , Tenn 

Louis P. Rice & Co., New Orleans, La., Southern agents. 
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PENNSYLVANIA WINTER SAWED | 


HARDWOODS 


Our hardwoods would sell 
themselves if buyers could 
but see the quality of our 
stocks and the great care 
that is taken in the saw- 
ing and piling. 


C. B. Howaro Company 


Emporium, Penna. 





























The Reason we 
Are Confident 


= 
& 2g 
7 
of our ability to till your ) 
orders satisfactorily is 
because we have well / 
filled sheds and large as - 
sorted stocks. If you are 
ready to make a change for better service, write 
us. This week we are quoting attractive prices on 


Cherry ad Walnut 


RED and WHITE OAK, POPLAR, CHESTNUT, 
ASH, HEMLOCK, all of which we have on hand. 
We manufacture detail interior trim and mould- 
ings in all woods. \ line from you is all that is 
necessary. 


Parr Lumber & Planing Mill Co. 


CLARKSBURG, W. VA. 
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WEST VIRGINIA HARDWOODS 


are what we manufacture and always have 
a well assorted stock of dry Ash, Basswood, 
Beech, Birch, Cherry, Chestnut, Gum, Hem- 
lock, Maple, Plain and Quartered Oak, Pop- 
lar, etc., in all grades and thicknesses. 

Just now we are offering 300,000 feet of 


4-4 TO 8-4 DRY BAND SAWN 
INDIANA QUARTER SAWN WHITE OAK. 


Band Mills, - - Orndoff, W, Va. 

Planing Millis, - Heaters, W. Va. 

Wholesale Yards, - Detroit, Mich. 

Eastern Office, - Philadel! phia, Pa. 
(1425 and 1426 Land Title Bidg.) 


Your Inquiries Solicited. 


R. M. Smith & Company, 


HOME OFFICE, 


R. M. Smith. 
s. PARKERSBURG, W. VA. 


H. P. Smith. 














PARDEE & CURTIN 
LUMBER CO. 


Manufacturers ot Band Sawed 


POPLAR AND HARDWOODS 


GENERAL OFFICE: 


SUTTON, W. VA. 





























quiet. There is only a moderate amount of hemlock 
in secondary yards. All along the line it is a mere 
matter of getting the stock. 





Boston, Mass. 


Offerings of castern hemlock are 
larger than they were and prices slightly easier. The 


demand is moderate. 
tt i il 
Philadelphia, Pa. The hemlock market continues 
strong and the demand which has characterized it 
during the last few weeks remains a feature. Some 
dealers have been forced to decline orders. 





Poplar. 





Chicago. Poplar, especially the prime product of 
the Ohio river mills, is getting noticeably scarcer in 
this market every day and dealers state that they are 
hardly able to secure a sufficient supply to keep their 
trade in « satisfied frame of mind. Wagon box boards, 
firsts and seconds and culls, have been in constantly 
greater demand for some time and are consequently 
held at strong prices, with probabilities of a continued 
advance. No. 1 common, however, is slow as com- 
pared with the other grades and quotations are sub- 
stantially unchanged. Advices from the mills are 
rather gloomy from the standpoint of supply. Few 
ure in operation and those that have logs are antici- 
pating an early exhaustion of their stock. While some 
of the mills have apparently adequate stocks of lum- 
ber piled on their mill yards, their assortments are 
generally unbalanced. It is decidedly unlikely that 
there will be any fresh log supply available before 
next January, so that manufacturers are inclined to 
hold onto their stock and are independent in their 
quotations. 
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St. Louis, Mo. The demand for poplar still econ- 


tinues to be good. The best items salable are 4 and 
5 quarter clears and seconds. These bring good 
prices. There also is a fair movement in 2-inch. This 


last item, however, is not bringing a good price. The 
demand has inereased for 10-4 and thicker. The stock 


on hand is small. All these items are being inquired 
for more freely than other thicknesses. An improve- 
ment is noticed in the demand for 4-4 sap clear. Box 
hoards are not being offered, which shows that little 
if any of the stock is on hand. 
eee 

Baltimore, Md. The quantity of good lumber in the 
market is sufficiently large to take eare of the re- 
quirements, but no concessions are being made. All 
the factories that consume poplar are purchasing with 
comparative freedom, and the accumulations are not 
burdensome in any direction. The export movement is 
still reported to be heavy. 


Pacific Coast. Woods. 


San Francisco. As has been the case almost ever 
since the disaster, the stocks of lumber in the local 
vards have been inadequate to supply the demand 
and there is no assortment. Builders often have to 
send their wagons around to a, dozen yards before 
completing a small order. The greater amount of 
the lumber brought in goes from the ship to the con- 
tractor, and many of the commission men have diffi- 
culty in getting any lumber to handle. Retail prices 
on some grades are a little above the list. 
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Portland, Ore. The demand for dimension and tim- 
bers for eastern shipment continues strong and values 
have increased $2 to $3 a thousand. All the larger 
mills report more orders for this class of material than 
they can book. California demand is strong, with 
numerous buyers in the field. The sailors’ strike on 
steam schooners and a marked car shortage hamper 
shipments, and with the enormous demand the out- 
look is not good for immediate betterment of shipping 
facilities. Spruce values continue to look upward. 
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Tacoma, Wash. The unprecedented amount of rail- 
road construction work under way in the Pacific 
northwest has resulted in a strong demand for ties, 
which are worth $12, as compared to about $5.50 a 
year or two ago. California and other sections also 
are buying heavily of ties, and mills which make them 
report orders turned down daily. The demand for all 
kinds of lumber, flooring, siding and all upper grade 
stuff, car material of all kinds and common lumber 
continues in excess of the ability of the mills to han- 
dle it. Prices are holding firm with about list pre- 
vailing and no sign of weakness apparent at any spot. 
The June report of the collector of customs for the 
Puget sound district shows foreign shipments of 20,- 
083,000 feet, as compared to 14,518,000 feet in June, 
1905. Foreign shipments from the district for the 
first six months of 1906 aggregated 122,370,000 feet, 
as compared to 115,226,000 feet for the same period 
of 1905, 127,112,000 for 1904 and 130,259,000 for 1903. 
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Seattle, Wash. ‘There has been an increase in fall 
trade demands during the last week. All the cargo 
mills are well supplied with orders and the rail mills 
have a good business booked, outside of the extraor- 
dinary demand from San Francisco. Logs are easier 
than last month. The list is firm in every quarter. 


Kansas City, Mo. The car shortage in Washington 
and Oregon is not only badly delaying orders already 
placed, but is preventing local jobbers from making 
promises of prompt shipment on future business, and in 
consequence they are taking only a limited amount 
of business, and some are not soliciting it at all. The 
present prospect is that the trade in fir, spruce and 
cedar in this territory will be seriously interfered with 
through the fall, as there is little chance that the 
ear situation will improve. 

SAPO 

Chicago. Fir, spruce and cedar representatives here 
say that they booked an increased number of orders 
lately and that the demand generally is picking up. 
They are constantly in search of new channels of 
consumption and are finding many new uses for their 
product because of the scarcity of some of the eastern 
woods. ‘This applies especially to fir and spruce, as 
cedar is not as yet much of a factor in this terri- 
tory. California products in the shape of white pine, 
sugar pine and redwood are selling moderately well, 
with white and sugar pine in the lead. The upper 
grades of the last two items named are rather more 
active and command prices closely in line with those 
obtained for the Wisconsin product. 





Buffalo, N. Y. The spread of the use of lumber 
from California and Washington continues. Redwood 
and sugar pine are wanted for competition with white 
pine and Washington fir seems to be suited for almost 
any branch of the trade. The users of heavy timber 
are taking it liberally, as it is easy to get it in com- 
petition with yellow pine. Prices are a little higher 
than they were. 





Southern Pine. 





St. Louis, Mo. The demand for southern pine was 
better last week than the week previous. It is pre- 
dicted that there will be a scarcity in the southery 
pine market if there should be the usual car shortag¢ 


in the late summer and early fall, as is expected. 
Many of the mills are nearly out of rough 
finish and other items of accumulated stock. No. 2 


boards have been in demand right along. No. 1 stock 
is little called for. No. 2 dimension also has been 
in good request and is searece. Supply of No. 1 is 
fair. There is an active movement in 2x10, 2x12 and 
2x14, 22 feet and over. 
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Chicago. Mill representatives here have reported 
a considerable livening up of inquiries during the 
last week and the local sentiment is decidedly better 
than it was a month ago. A fair demand for timbers 
and heavy flooring and an improved inquiry for dimen- 
sion are some of the recent developments of the local 
trade. Finish, however, is offered more freely than 
the market can easily absorb and is still purchasable 
several dollars below the list. At the session of yel- 
low pine manufacturers held here this week the re- 
ports of various members of the industry showed that 
the market, while considerably bent was not irre- 
deemably broken, and that many items, especially a 
majority of the items on the right hand side of the 
list, are selling well up to the high figures of March 
and April. The advance recommended of 50 cents on 
dimension is believed to be amply justified by the 
extraordinary demand for stock of that character, 
while the drop of $1 on items on the left hand side 
of the list and $2 on finish is regarded as an equitable 
adjustment. With abounding crops all through the 
vellow pine territory, there was found no cause for 
discouragement, but unusually strong hopes are enter- 
tained for a heavy fall trade and renewed strength 
in the quotations. 

Kansas City, Mo. The inquiry from the country is 
growing better and while there is no great activity 
in fall buying some of the single yard dealers are 
placing orders for future delivery. The line yard deal- 
ers have been buying a large amount of stock during 
the last two or three weeks. The tendency is toward 
increasing demand, and the yellow pine people are con- 
fident that business will grow steadily heavier from 
now on. There is no material improvement in prices 
to this date, although common stock shows a firmer 
tendeney, and some of the larger concerns are asking 
as much as 50 cents a thousand more on some items 
of dimension than they did in June. It is understood 
that the Cotton Belt road has issued an order direct- 
ing that none of its cars should go off of its own sys- 
tem. This in view of the expected early movement 
of cotton. A few complaints are being received of 
other lines beginning to tighten up on cars. While 
shipments are prompt, it is the opinion of lumbermen 
that after thirty days the lack of cars will seriously 
interfere with shipments. 





New Orleans, La. Market conditions continue to 
show a gradual improvement. Orders are reported 
more numerous and inquiries are reasonably brisk. 
The price tone also is healthier. The moral effect of 
the concerted restrictive movement is given most of 
the eredit for the improvement. Exports are up to 
the average for the season. Car supply is not so sat- 
isfactory as it has been. 

OPAL III 

New York. A considerably better trade is reported 
this week than last. Inquiries are freer and there 
is less hesitancy in buying. 
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Boston, Mass. Little inquiry has been reported for 
mill timbers, but prices are as firmly held as ever, with 
small offerings. Dealers state that for the most part 
mills are holding to association prices, although it is 
known that flooring has been offered and sold at from 
$2 to $3 under the list. 





Baltimore, Md. Quiet prevails and in various in- 
stances the placing of orders has been deferred. This 
state of affairs is only temporary, and the range of 
values is firmly maintained. All the mills are busy 
on orders and the returns are satisfactory, flooring 
‘alone being easier. 

Philadelphia, Pa. A better feeling is noticeable 
among the trade than was prevalent a few weeks 
ago. Yellow pine timber is strong and most of the 
wholesalers see light ahead in the flooring situation. 
All predict a good fall trade and a return to normal 
prices. 





North Carolina Pine. 





New York. Low grade material is freely offered 
and prices are only fairly steady. Good grades are 
firm and the situation is better than two weeks ago. 





Buffalo, N. Y. The effort to get all sorts of yellow 
pine at a reduced price in the east still goes on and it 
affects the sale of North Carolina pine, though the 
handlers of it claim it has been held firmer for a 
long time than any other. It did not go up so high 
and was kept in hand pretty well all through the ups 
and downs of the late months. It sells here fairly 
well, but more eastward. 





Boston, Mass. Demand for North Carolina pine is 
quiet. Yards are well supplied and only buy as their 
needs require. Prices are being held close to the asso- 
ciation list and no serious break is expected. 
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Baltimore, Md. Lumber is fairly easy, though 
dimension stock seems to be as high as ever, flooring 
being the only grade which has undergone an appre- 
ciable decline. The great majority of lumbermen un- 
hesitatingly express the opinion that the fall trade 
will be good and that the market will be sufficiently 
active to absorb the entire output of the mills. They 
point to the fact that dimension stock is bringing 
as much as ever, and that orders cannot always be 
filled without delay. 





Philadelphia, Pa. Better grades of North Carolina 
pine are firm, but the lower grades are somewhat off. 
This softening, which is expected during the summer 
months, is not causing any apprehension. 





Cypress. 
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St. Louis, Mo. Inquiries are coming in freely and 
enough sales have been made to indicate that the 
cypress demand will be excellent before many weeks 
have passed. The biggest items in demand are inch 
firsts and seconds and select. These stocks are short. 
There also is a fair demand for 2-inch clears and sec- 
onds. 





Kansas City, Mo. A fair volume of factory stock is 
being sold, and trade in this iine is better than usual 
in July. The actual demand from the retail dealers 
is quiet, but there is an increasing inquiry, and orders 
should be coming in with more freedom within the 
next two weeks. Mill stocks, while fairly assorted, are 
not heavy, and some items of factory stock are searce. 
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New Orleans, La. The wood continues to bring the 
price and the market is fairly active. Shipping vol- 
ume is about 80 percent of normal. Cypress men look 
forward to an unusually busy fall, and the limited 
stock accumulations are causing them no uneasiness 
at this time. 
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Chicago. Handlers of cypress in Chicago and sur- 
rounding territory say that they are doing a fair 
amount of business, that the inquiry embraces prac- 
tically all items on the list and that prices are being 
steadily upheld. The conservative attitude of the 
cypress manufacturers during the last year has ob- 
tained favor in the eyes of buyers and engendered 
pleasant relations with the trade. With the steady 
market existing buyers are disposed to place their 
orders somewhat ahead of immediate needs, feeling 
assured that the prices they are now paying will not 
be lowered until they shall have disposed of the lum- 
ber. The sash and door factories, the tank builders, 
the implement and other large industries are fur- 
nishing a large share of the present requirement, as 
the retail trade is not in the market to any extent, 
although occasional inquiries are received from coun- 
try dealers. Stocks at the mills are full, but not 
heavy, and the outlook for fall demand could not 
well be improved. 


New York. Stocks are coming in freely, prices are 
steady and inquiries and orders are satisfactory. The 
outlook is good and dealers look for a heavier trade 
during August. 


Buffalo, N. Y. Sellers of cypress lately in from the 
road report that it is selling well, but is a trifle scarce, 
the milis not filling orders very promptly. Shop is 
much scarcer than any other grade, though that is no 
doubt accidental. The lumber is coming this way in 
good quantity and will continue to be in good de- 
mand as long as prices shall be no higher than they 
are. 

Boston, Mass. Those who have supplies are for the 
most part holding firmly. Dealers are waiting for the 
report of the meeting of large manufacturers held in 
Jacksonville, Fla., July 17. 

Baltimore, Md. The cypress manufacturers are 
cheerful over present conditions as well as over the 
outlook. They state that stocks are disposed of with 
comparative ease, and that while supplies appear to 
be larger than they were last summer they have not 
attained embarrassing proportions. 


Shingles and Lath. 


Chicago. Dealers in white and red cedar shingles 
in this territory say that there is little inquiry and, 
on the other hand, scarcely any cars offered, for which 
the shortage of equipment on the coast is responsible. 
Stocks of coast shingles in retail hands are not 
heavy, but the high prices are scaring buyers away 
and not many are buying or trying to buy. The latest 
quotations made here on red cedar shingles are $3.33 
for clears and $2.86 for stars. There is some move- 
ment of white cedars and prices are held firmly at 
previous quotations, approximating $3.10 for extras 
and $2 for standards. Lath are in moderate request 
and offerings are easily absorbed. There is no change 
noted in prices, which are based on $5.25 to $5.50 for 
No. 1 white pine; $4.75 to $5 for No. 1 mixed; $4.50 
for No. 2 pine and No. 1 hemlock. 








Minneapolis, Minn. According to reports from the 
coast about 40 percent of the capacity is in opera- 
tion. There will not be much relief in supply of tran- 
sit shingles, however, till about August 1, and prices 
are strong. The demand for clears for lake and rail 
shipment will clean up everything this summer, and 
shinglemen here do not expect to see prices weaken 
any till after navigation closes. 

SOP 

San Francisco. The advance of 15 cents a thou- 
sand on coast prices of redwood shingles, making 
the San Francisco price $2.10 at ship’s tackle, is the 
first new item of interest that has occurred for a 
number of weeks. It is still impossible for the mills 
to keep up with the demand for redwood shingles 
and there is practically no accumulation of stocks. 
There is but little demand for fir lath at about $2.50 
on the wharf and the supply is more than sufficient 
for the scant needs of the temporary buildings going 
up. Wharfage charges on lath have been doubled. 

owe 

Los Angeles, Cal. There seems to be plenty of shin- 
gles in the market just at present and rather more red 
cedar than there was last week. Lath are a little 
stiffer although arrivals are good, but no full cargo. 
The price is $2.50 on the dock and several parties have 
paid 10 cents more, 





Portland, Ore. Mills here and along the lower 
Columbia are nearly all running full blast, with more 
orders: than ever. Prices are good—in fact, values 
have not changed much since prior to the strike of the 
Washington shingle weavers. There seems to be an 
increasing demand for air-dried stock and the lower 
Columbia river will no doubt be the great future 
source of air-dried stars. 
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Tacoma, Wash. Red cedar shingles are looking up 
and there is talk of a 5-cent advance. The demand 
for stars is sufficient to take care of all that is made. 
Clears are scarce, most of the mills being tied up. 
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Seattle, Wash. While manufacturers and whole- 
salers are bending every effort to prevent shingles 
from taking another advance there is more likelihood 
of the list going up than declining. The whole state 
is involved in a fight with the labor unions, which 
means operation of mills with picked-up nonunion 
crews. The market is even stronger than it was last 
week. Competent judges assert it will be three months 
before there will be shingles enough on the coast to 
supply more than half the demand. 
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Kansas City, Mo. The inquiry for red cedar shingles 
is better than it has been, while the supply of transit 
cars is growing less. Clears are practically out of the 
market, and dealers are having some trouble in secur- 
ing stars. Prices are very firm with an upward 
tendency, and are likely to continue stiff. 





New Orleans, La. Best and prime cypress shingles 
are still reported scarce ‘and the same holds true of 
lath. Clipper stocks also are showing some reduction. 
Demand is brisk and prices satisfactory. 





Buffalo, N. Y. There is all of the former activity 
in the shingle trade, with no prospect of getting too 
many of them down here this season. Coast shingles 
are coming in some now and if redwoods were more 
popular than they are and had been handled by the 
producers in the most businesslike way they might be 
doing well now. 
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Where do you suppose you would go this year 
for vacation if you had about fifty places to 
select from? 


The C. H. & D. Book of Tours lays them all 


out before you—anywhere in Michigan or Canada. 

Ask any agent on the line. Or write W. B. 
Calloway, G. P. A., Cincinnati, and the book 
will come by mail. 
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CALIFORNIA 
WHITE PINE. 


Cedar and Redwood Lumber, 
rough or worked, kiln dried; Lap 
Siding and Redwood Shingles 
are a few of our specialties. 


Redwood Shingle Capacity 
400 M. Daily, Dry. 
LONG-BELL LUMBER CO., Kansas City, Mo. 
Exclusive Agents for Kansas, Nebraska, 
lowa, Oklahoma and Indian Ter. 








Offices: Hotel Crellin, Oakland, Cal. 














California White Pine, 
California Sugar Pine, 
and Arizona Soft Pine. 


Best Stock for Factory and 
Pattern Lumber. 


Ask LOUIS WUICHET, 


Rooms 708-710 Railway Exchange, 
Tel. Harrison 1295. CHICAGO, ILL. 


TT 


Wie Pine Lumber 
SASH AND DOOR STOCK. 


Softest lumber in California—We cater 
to the Eastern trade—Write for prices. 


California Box & Door Co. 


ie: GAZELLE, CALIFORNIA. 
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HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Realm of the Retailer.’’ Free 
descriptive circular. Address AMERICAN LUMBERMAN, 315 
Dearborn Street, Chicago, II]. 








76 


Boston, Mass. 
stanees there is 


With the exception of one or two in- 


no improvement in the demand for 
shingles. Cedar extras are quoted at $3.50 and clears 
at $3, but little business can be reported at these fig- 


ures. Lath are quiet and prices easy. 





Cooperage. 





Chicago. Demand for cooperage is at a low stage, 
aus has heen the case for several months. One of the 
veterans in the trade says that he has never seen 


inquiries for all classes of cooperage so limited in his 
thirty experience. .A few | of oil staves 
reported at $30, of tierce staves at $28 to $29 and 


years’ sales 


are 


lard tierees at $1.30, but the trading is confined within 
narrow limits. In slack cooperage a few inquiries 


are out for apple barrel stock, but there does not seem 
to be much enthusiasm the part of either buyers 
or sellers. The crop of apples promises a large yield, 
but even that does not stimulate apple barrel stock in 
the least. 


on 
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St. Louis, Mo. The demand is rapidly increasing 
for flour barrel stock of all grades. The prices have 
advaneed eonsiderably, owing to the continued good 


prospects of the fruit crops. It looks as though there 


will be a shortage of No, 2 28%-inch. No. 2 20-inch 
also is in good demand. Flour barrel stock is moving 
better since threshing has begun and as the wheat 
crop looks good and of good quality. The demand 
for sugar barrel stock is light, complaints having 
come in from some districts of a shortage of cane, 


—o_eoeoOoroeo 


Louisville, Ky. lollowing are quotations on tight 









barrel staves under the July 1 list of the association. 
All prices are for kiln dried and jointed stock: 
Vem- New Buf- Chi New 
phis. York. falo. cago. Orlns. 
85°x76" bucked whiskies.$62.00 $73.00 $71.00 $69.00 $66.00 
4” bucked or sawn 
whiskies eae ark ee 19.00 58.00 56.50 56.50 53.50 
347x % sawh wines 
Nee two sides)... 47.00 55.50 54.50 54.00 50.50 
sO" x: bucked whiskies 34.00 11.50 10.00 40.00 38.00 
“4 ie oils 29.00 38.00 387.00 84.50 $1.50 
BOX HQ” porks P0.00 26.00 25.00 25.00 23.00 
are 
Los Angeles, Cal. All the coopers are increasing 


the number of 
ing fall is likely 
perhaps ever 
The market 
change in 


miscellaneous packages and the 
to see a large number more that have 
been thought of in this section before. 
on northern cooperage is stiff, but no 
eastern of any kind. 


WANTED» SALF 


DEPARTMENT 


com- 








Advertisements will be inserted 1n this department 
at the following rates: 












For one week, . . ° 25 cents a line. 
For two weeks, e« . « 465 cents a line. 
For three weeks, + . - 60 cents a line. 
For four weeks, « ° ° - 75 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display except the headings can be admitted. 

Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 


Wanted-Cmployees 


LUMBER TALLYMAN WANTED. 
to CICERO LUMBER CoO., 
St. and 50th Ave., Chicago. 
WANT A GOOD YELLOW PINE LUMBER BUYER 
A young man living in the south preferred. Permanent 
position assured for _the right man. 
Address ‘H. 19,” care AMERICAN 








Apply 
W. Lake 





IL.UMBERMAN. 





WANTED—YOUNG MAN 
lor: bookkeeper in retail lumber yard in Chicago. 
perience absolutely necessary. 
Address “Ee. iy” 


Some ex- 


AMERICAN LUMBERMAN. 
WANTED-—FOUR LUMBER GRADERS, 
Thirty cents per hour men who thoroughly understand the 
Mississippi river valley fee = white pine. Address 
LA MOINE LUMBER TRADING COMPANY, 
La Moine, Cal. 


WANTED—MILLWRIGHT. 


Also moulder men for hardwood finish plant. 


eare 








First class. 


Must be first class. State experience and wages expected. 
THE WORDEN LUMBER & MFG. CO., Cleveland, Ohio. 


WANTED-—-FIRST CLASS SHAPER MAN. 
Steady ae go Give references. 


IE KOSS & GERMAN CO., Fostoria, Ohio. 





WANTED 
Two first class city salesmen; one for manufacturing 
trade and one for contr acting and building trade. 
Address HERMAN H. HETTLER LUMBER CO., 


1324 Elston Avenue, Chicago. 


WANTED—A SOBER, CAPABLE, 
Experienced young man of pleasant address to sell sash and 
doors to retail dealers. Bright young man with retail yard 
experience and a hustler would have a good chance. St. 
Louis house. 





Address “H. 12,” care AMERICAN LUMBERMAN, 


AMERICAN LUMBERMAN. 





WANTED-—AT ONCE, 

Two first class lumber bookkeepers for large retail con- 
cern in the west. State age, experience, nationality, mar- 
ried or single, and salary wanted in application. 

Address “H. 10,” care AMERICAN LUMBERMAN. 


WANTED-—AT ONCE, A SANDER MAN 
Capable of keeping up machinery. Also a door man who 
thoroughly understands the manufacturing of doors and 
capable of keeping up all machinery. Write fully, sending 
references, stating salary wanted and when you could begin 
work. SAWYER & AUSTIN LUMBER COMPANY, 

Pine Bluff, Ark. 


WANTED-—SALESMEN 
Traveling in Illinois, Wisconsin and Indiana to sell hemlock 
on a commission basis. 
Address “Et, 20, 





AMERICAN LUMBERMAN. 


WANTED-—GOOD CIRCULAR SAWYER AND 
And filer; also edgerman and trimmerman. 
DOUGHERTY LUMBER CO., 


WANTED—MACHINE MAN 
Thoroughly experienced in setting up modern resaws, 
matchers, moulders and planers. To such a man will offer 
steady employment and good wages. 
Address “HL. 26,” care AMERICAN LUMBERMAN. 


WANTED—FIRST CLASS EDGERMAN 

Thoroughly experienced in ripping gum, cypress, 
wood and poplar, flooring, siding and ceiling stock. 

Address “H. 27,” care AMERICAN LUMBERMAN. 


WANTED-—TRAVELING SALESMEN. 
One for eastern New York, Long Island and Connecticut, 
another New York City and surroundings, to sell white pine 


eare 





Sledge, Miss. 








cotton- 














and hardwoods. State age, experience and salary. Answers 
confidential. Address “H. 20,” care AMERICAN LUMBERMAN. 
WANTED 


First class traveling salesman. One acquainted with the 








lumber trade throughout Illinois and Indiana preferred, 
Address HERMAN H. HETTLER LUMBER CO., 
1324 Elston Avenue, Chicago. 
WANTED 
Competent hardwood buyer and shipper, familiar with 
sources of supply. Address 
‘WHOLESALERS,” care AMERICAN LUMBERMAN, 
WANTED 
Ixxperienced lumber stenographer and general office man. 
Give arent and full particulars in first letter. Salary 
$75 per month. 
STEWART & ALEXANDER LUMBER CO., Gifford, Ark. 
WANTED-—STENOGRAPHER. 
Young man who has had lumber office experience. State 


salary and reference. BOX 601, Pittsburg, Pa. 


BOX FACTORY FOREMAN. 

We want good, steady box foreman with practical knowl- 
edge of boxmaking and handling of men. Send references, 
experience and salary expected to 

“H. 38,” care AMERICAN LUMBERMAN. 


WANTED YELLOW PINE SALESMAN; 
Experienced high grade salesman for central Ohio, central 
and eastern Indiana, central Kansas, by large manufacturer, 
Must be able to get business on competitive prices and com- 
petent to give results in orders. State experience and 
salary wanted. 
Address “—s. 2a” 








care AMERICAN LUMBERMAN. 





WANTED—YARD FOREMAN 
For southern California, who understands handling of men, 
loading and unloading cars, piling, waiting on trade ete. 
Address THE PACIFIC COAST CO., San Luis Obispo, Cal. 


WANTED-—20 GOOD MILLWRIGHTS AND 
One good scratch boss on planing mill and shed work. 
Address Fk. E. VAN ALSTINE, Natalbany, 


WANTED—MAN COOK AND WIFE 
For helpers in boarding house in Louisiana. About 40 to 50 
men. Good location. Long job. 
Address “H. 32,” care AMERICAN LUMBERMAN. 


WANTED-—LUMBER CITY SOLICITOR 
By large Pittsburg firm. Must understand grades, hard- 
woods. Write, stating salary desired, reference and kind of 
former occupation, BOX 601, Pittsburg, Pa. 


WANTED AT ONCE-INSPECTOR. 
A thoroughly experienced and competent inspector for all 
kinds of hardwood lumber. None but Al man need apply, 
giving reference, age and salary wanted. 
Address “H. 30,” care AMERICAN LUMBERMAN. 


WANTED. 

Ambitious and energetic young man, preferably not over 
35, who understands the buying and selling of yellow pine, 
having also some knowledge of Chicago yard trade. Good 
opening for right party. 

Address “EL. 





La. 








43," care AMERICAN LUMBERMAN. 


WANTED—HIGH GRADE LUMBER SALESMAN 
For eastern territory to sell North Carolina pine and south- 
ern yellow pine, kiln dried stock. Must be able to get the 
business on competitive prices. Plenty of good stock. Will 
pay good salary to salesman who will deliver the goods. 

Address “G. 35,’ care AMERICAN LUMBERMAN. 








WANTED—TRAVELING SALESMAN 


To sell lumber, sash, doors etc. in Missouri, Kansas and Ne- 


braska. State age, experience and salary or commission 
wanted. Answers confidential. 
Address “G,. 26,” care AMERICAN LUMBERMAN. 





WANTED-—YELLOW PINE BUYER. 
An experienced man to act as buyer in the south either 
on salary or commission. Give age, experience and terms 
wanted. Address “G. 27,” care AMERICAN LUMBERMAN. 


WANTED—LOGGING CONTRACTOR OR 
Superintendent for South Carolina swamp operation, both 
railroad and teaming. Water rises maximum 30 feet. Would 
either contract or engage as superintendent for contractors. 
Thoroughly competent man or men with experience required. 

Address FRANCIS BEIDLER, 
Pilsen Station, Chicago, Ill. 


WANTED—A MALE STENOGRAPHER. 

One who understands something about lumber and is not 
afraid of hard work and long hours. References required. 
A good place for the right man 

Address Sg care AMERICAN LUMBERMAN. 


WANTED-STENOGRAPHER AND 
General office assistant. Young man about 23. State ex- 
perience and salary expected, BOX 363, Hattiesburg, Miss. 
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WANTED—HARDWOOD BAND SAWYER, 
Steam feed and nigger. Want sawyer good hand at other 
work. Factory in Elkins. City of 6,000. $3 per day. 
ELKINS REFRIGERATOR & FIXTURE CO., Elkins, W. Va. 


WANTED-—MILLWRIGHT 
To take charge — a single band mill. Must be able to take 


care of machiner 
STIEGEL LUMBER CORPORATION, Stokesville, Va. 
WANTED-—-LATH CONTRACTOR 
To manufacture lath by the M at our = here. Stock from 
two band saws. Western pine and 
CASCADE LUMBER Co., North Yakima, Wash. 


WANTED—A LUMBER INSPECTOR, SORTER 
And shipper familiar he Saginaw yard grading of white 
pine. Address x. 30,” care AMERICAN LUMBERMAN. 


SALESMAN WANTED 
By manufacturer of yellow pine. Want a competent man 
who is well acquainted with Illinois and Indiana trade. 
Address “G. 47,” care AMERICAN LUMBERMAN. 


MACHINISTS AND BLACKSMITHS WANTED 
At Ferguson, 8. C., familiar with saw mill work. Answer 
direct, stating wages, experience, references and salary. 

Address SANTEE RIVER CYPRESS LUMBER CO., 
Ferguson, 8. C. 




















WANTED 
By Pittsburg wholesale concern, reliable, experienced sales- 
man, fully acquainted with Pittsburg market and capable 
of commanding good trade. None but hustler and of good 
habits need apply. State age and give references. 
Address “G. 46,” care AMERICAN LUMBERMAN. 


WANTED-—RETAIL YARD MANAGERS 








For first class positions experienced retail yard managers. 

German or Scandinavian preferred. Give references and 

experience. Address ROGERS LUMBER COMPANY, 
Security Bank Building, Minneapolis, Minn. 
WANTED-—AT ONCE, FOR 

North Dakota and Minnesota points, five experienced, up-to 


date retail lumber agents, competent to handle yards doing 


a fair volume of business. Scandinavian or German pre 
ferred. Good salary and permanent position. Apply quick. 
Address 


LUMBER DEPT., IMPERIAL ELEVATOR COMPANY, 


Minneapolis, Minnesota. 


WANTED-—SALESMEN. 

Wanted, by one of the largest lumber manufacturing con- 

cerns, two or three first class traveling salesmen. State 
experience, salary wanted and references. 

dress “T. 56,’ care AMERICAN LUMBERMAN. 


WANTED— SALES MANAGER 
For yellow pine mill, who is up-to-date in methods of getting 
and keeping customers and who knows lumber. 
Address “BF, 3,” care AMERICAN LUMBERMAN. 


WANTED—FOREMAN 
To take charge of planing mill and sash, door and blind 
factory. Retail business. 
THE CUBA LUMBER & COAL CO., 
Box 673, Havana, Cuba. 


WANTED-—A-! PLANING MILL FOREMAN. 


to take 








One charge = mill and keep all machinery in 
running order. Apply 
BIG STONE GAP Lu MBER CO., Big Stone Gap, Va. 


LONG MESSAGES MADE SHORT 
By using the American Lumberman Telecode. Contains over 
400 pages and 61,427 code words. Every user of the Tele- 
graph needs it. Write for descriptive circular and sample 
pages. Price $5 per copy, postpaid. 
AMERICAN LUMBERMAN, 315 Dearborn St., 


WANTED-—INSPECTORS. 

Two thoroughly competent hardwood inspectors 
with National Hardwood Lumber Association’s rules. High- 
est salaries paid and permanent position to the right men. 

Address “E. 28,” care AMERICAN LUMBERMAN. 


WANTED-—A FIRST CLASS ACCOUNTANT 
By a lumber company with a mill capacity of 200,000 feet 
per day and operating its own logging camps in British 
Columbia. One who can take a financial interest and become 
secretary of the company preferred. Must be competent. 
Will pay good salary. 
ddress 


Chicago. 





familiar 


. 16,” care AMERICAN LUMBERMAN. 


| Wanted:Employment | 


WANTED-—POSITION AS GENERAL MANAGER 
Saw mill operation in either pine or hardwoods. Thoroughly 
reliable and experienced and capable of taking entire charge 
from stump to market. Highest references. 

Address “C. 3,” care AMERICAN LUMBERMAN. 


GOOD FILER WANTS POSITION. 














Band or gang. Good references. Strictly sober. Sat- 
isfaction guaranteed. Address P. O. BOX 502, Phillips, Wis. 
SASH AND DOOR ESTIMATOR 
Wants situation. Either wholesale or retail. Good refer 

ences. Several years experience. Plan work. 
Address “H. 18,” care AMERICAN LUMBERMAN. 





WANTED-—POSITION BY BAND SAW FILER 
With experience in hard, soft or mired woods. Either single 
or double cutting bands. Address BOX 1, Fairwood, Va. 


MAN WITH THOROUGH KNOWLEDGE 
Of southern hardwoods wants to represent reliable concern 
as buyer in Memphis territory. 








Address ‘H. 5,” care AMERICAN LUMBERMAN. 
WANT TO REPRESENT 
Some good concern that handles enough yellow pine to 
justify their employing a good man as buyer in Georgia, 
Florida and Alabama. Am thoroughly posted. References 
accordingly. Address “H. 7,’ care AMERICAN LUMBERMAN. 





WANT POSITION AUGUST iST. 
Young man, age 28. Several years’ experience in general 
lumber office work. Good reference. 
Address “HE. 15," care AMERICAN LUMBERMAN. 


WANTED-—POSITION 

As planing mill foreman. Long experience. 
chinist. Know how to handle “labor. 
Address “H. 14,” care 





No. 1 mill ma- 
References given. 
AMERICAN LUMBERMAN, 
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AMERICAN, LUMBERMAN. 





WANTED-—POSITION AS MANAGER 
Of retail yard by young man of eight years’ retail experience. 
live as manager. Understand all departments of the busi- 
ness. Temnerate, reliable and industrious. Also have had 
eight years’ banking experience. Reliable references. 
Address “H. 23,” care AMERICAN LUMBERMAN. 


EXPERIENCED PAY ROLL ACCOUNTANT 
And office clerk wants position in good healthy town or city 
where there is chance for advancement according to mer- 
its. Good reference. 

Address “H. 24,” care AMERICAN LUMBERMAN. 


D. E. BOOKKEEPER—EXPERIENCED 
In charge of wholesale lumber books five years. Expe- 
rience in wholesale lumber office eleven years. Best refer- 
ences. Address “H. 42,” care AMERICAN LUMBERMAN. 


TRAVELING SALESMAN 
Five years experience as traveling salesman and in charge 
of sales department in wholesale lumber office manufactur- 
ing pine, hemlock and Wisconsin hardwoods. Ten years’ 
experience in wholesale lumber office. Best references. 
Address “H. 41,” care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS 
A place to file after August 15 
H. W. BASSE TT, Harbor Springs, Mich. 


EXPERIENCED STORE MANAGER 
Now employed, desires to secure a position with some good 
lumber company. Now holds position with one of the best 
lumber firms in the south as their mercantile manager, but is 
very anxious to make a change. Have had 15 years’ ex- 
perience in this class of work, and can furnish the very 
best references as to his ability to fill position. 
Address “W. 52,” care AMERICAN LUMBERMAN. 


LUMBERMAN, MILLMAN AND FORESTER 
Ready for engagement September 1, 1906. Do not answer 
this unless you want a practical and successful man and 
are willing to pay $38,000 per year salary.- Write for inter- 
view. I have had experience north and south. 

Address “G. 45," care AMERICAN LUMBERMAN. 


EXPERIENCED BOOKKEEPER 
Desires to change. Four years’* lumber experience. Use 
typewriter. Al references. 
Address “EF. 21," care AMERICAN LUMBERMAN. 























WANTED-—POSITION 
by double cut band filer. Wire notice. First class. 
Address “H. 33,” care AMERICAN LUMBERMAN. 


BAND SAWYER WANTS POSITION. 
Single or double cut. Best references. 
Address “H. 34,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS STORE MANAGER. 
One hundred dollars gets first class, experienced, married 
man. Address “HUSTLER,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS FILER 
In saw mill. Circular or band. Experienced and reliable. 
Reference. Address “G. 31,” care AMERICAN LUMBERMAN. 


WANTED—BY COMPETENT YELLOW PINE MAN 
Who is conversant with every branch of the business, a 
position as sales manager. Is a good accountant, a syste- 
matizer and can furnish gilt edged references. At present 
employed, but can obtain release on short notice if neces- 
sary. Address “G. 34,” care AMERICAN LUMBERMAN. 


BAND SAW FILER 
Wants permanent position. Eight years’ experience in hard 
or soft wood. Single or doubie cutting mill. 
Address “G. 4.” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS BOOKKEEPER, 
Salesman or general office man by a practical lumberman 
familiar with retail trade, sash, doors, blinds etc. Compe- 
tent to take charge of country lumber yard. Has ability 
and good habits. 

Address “G. 5,’ care AMERICAN LUMBERMAN. 


HARDWOOD INSPECTOR WANTS POSITION. 
Familiar with northern and southern hardwoods. At pres- 
ent employed. ae — graded. First class reference. 
Address 2," care AMERICAN LUMBERMAN. 


WANTED AT ONCE, 

Position as sawyer in some good mill where steady em- 
ployment is to be had. Am acquainted with steam feeds 
and can guarantee satisfaction. South preferred. Write. 

SCOTT BARNES, Richland Center, Wis. 


POSITION WANTED 
By competent lumber salesman. Age 27. Good reference. 
Address “G. 48,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS FOREMAN 
Sash, doors and interior finish or planing mill. Young man 
with ten years’ experience. Best references. 
Address “G. 49,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER 
Retail yard. aa eg in all branches. 
Address G. 38,” care AMERICAN LUMBERMAN. 


HARDWOOD INSPECTOR. 
Position wanted as inspector or superintendent by the 
year. Ten years’ experience. Best of reference. 
Address BOX 439, Ashland, Wis. 


PRACTICAL ACCOUNTANT AND BOOKKEEPER 
Wants permanent position. Sixteen years’ experience. Thor- 
oughly conversant with up-to-date lumber manufacturing ac- 
counting. Good correspondent. References of the best. 
Age 37. Married. 

Address “G. 50,’ care AMERICAN LUMBERMAN. 






































AS SALES MANAGER OR ASSISTANT 
Sales manager; could build up splendid trade for manufac- 
turer or wholesaler of southern hardwoods; established 
trade; experienced buyer; want to evade traveling but 
would travel a part of year if desired. 
Address “Cc. R. W.,” care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION 
Guarantee straight, smooth lumber. 
Address “FE. 15,” care AMERICAN LUMBERMAN. 


- EXPERIENCED FILER WANTS POSITION. 
One or more bands; for long duration; good references ; 
west or south preferred. 
Address “FR. 26,” care AMERICAN LUMBERMAN. 





THOROUGH LUMBER ACCOUNTANT AND 
Yellow pine office salesman desires position by October 1 
or earlier, in either or both capacities with good manufactur- 
ing concern. At present employed by large southern opera- 
tion, from whom I can furnish high class recommendation. 
Am young, active, competent and sober and well qualified 
for position of trust and confidence. 

Address “S. A. M.,”’ care AMERICAN LUMBERMAN. 


STATIONARY OR LOCOMOTIVE ENGINEER. 
Man of 43, sober, 22 years’ experience with all classes of 
engines and dynamos and general work; satisfaction guar- 
anteed: reference; Ww est Virginia preferred. 

Address “E. 24,” care AMERICAN LUMBERMAN. 


Wanted: Tinber finer Lands 


WANTED—TO COMMUNICATE WITH 
Parties having large tracts of cut over land for sale, suit- 
able for colonizing. Owners only. 

Address “H. 16,” care AMERICAN LUMBERMAN. 


PARTIES HAVING TIMBER HOLDINGS 
For sale will please communicate with 
“F. 25,” care AMERICAN LUMBERMAN. 

















WANTED-TO COMMUNICATE WITH 
Parties owning or having for sale standing timber in east- 
ern Washington, Montana or Idaho, with view of purchase. 

Address “Cc. R. C.,” care AMERICAN LUMBERMAN. 





TIMBER LANDS. 


I have customers with the cash for good timber invest- 
ments. Correspondence solicited. 
WILLIS H. GILBERT, 410 Fine Arts Bldg., Chicago, Ill. 


Wanted:fumber Shingles | 


WANTED 

1” ists and 2nds, and No. 1 Common Chestnut. 
2” No. 1 Common and Sound Wormy Chestnut. 
2” No. 1 & No. 2 Common Yellow Poplar. 
2” 1st and 2nds, and No. 1 Common Bay Poplar. 

Cottonwood and Basswood. 

Prompt cash settlements. 

GAMBLE BROS., Highland Park, Ky. 


HARDWOOD LUMBER WANTED. 
Basswood, 14%” and 1%”; maple, 4”; W. ash, 1% 2° 
and 3”, all 1s and 2s; rock elm, 1”, 1%” and 2”, conimon 
and better. 
McDONALD-ROWLAND LUMBER CO., Owen Sound, Canada, 


WANTED-—1 OR 2 CAR LOTS 
Of dogwood and persimmon sawed to specifications. 
Address “H. 2,” care AMERICAN LUMBERMAN. 














WANTED—WE WISH TO EITHER BUY 
Direct or ‘contract for Pennsylvania hemlock at once. 
Amount wanted, from 3 to 8 million feet. Anyone inter- 
ested will please answer at once. 
Address “TL 21,” care AMERICAN LUMBERMAN. 


WANT—QUOTATIONS BARREL WHOOP LUMBER 
Suitable for washing mac % crating 
Address A. G. C HRISTM AN, Reading, Pa. 


WANTED—POPLAR, PLAIN OAK & CHESTNUT. 
Will receive lumber at your shipping point. We buy car 
lots, or mill cuts. D. B. MURPHY & CO., London, Ky. 


WANTED—HICKORY. 
White, second growth hickory squares for handles. Car- 
load lots. PONTIAC TURNING CO., Pontiac, Mich. 


WANTED—DRY CYPRESS 
2x5” and wider, 8 or 16’, 1st and 2nds, or selects, or 
sound common. 
AMERICAN LUMBER & MFG. CO., Pittsburg, Pa. 


WANTED-—STANDARD WHITE, ROCK AND BURR 
Oak ties, 6”x8”x8’ and 7”x8” to 12”x8% ft. Send descrip- 
tion of what you have and price 

G. ELIAS & BRO., Buffalo, N. Y. 


WANTED 
Inch common and cull whites — cut from live timber. 
Also cull basswood, ash _ soft elm. 
Advise us if you can res 
GOODWILLIE BROS. ‘171 La Salle St., Chicago. 


WANTED—WALNUT AND PCPLAR LOGS. 
Black walnut logs, 16-inch and up; yellow poplar export 
logs, 28-inch and up. Write full particulars what you have 
to offer, quote geese. We inspect at shipping points, pay 
spot cash. A. EULER, First Nat. Bk. Bldg., Cincinnati, O. 


WANTED—4-4, 6-4, AND 8-4 
Nos. 1 and 2 Common Plain Red and White Oak, also 4-4 
Nos. 1 and 2 Common Qtd. White Oak. Name prices on each 
grade f. o. b. cars, with _— of freight to Memphis. State 
how dry and how much ave of each thickness and kind. 
WOLVERINE MANU ACLURING CO., Memphis, Tenn. 


CASH FOR | TO 3 IN. STOCK 4 FT. AND UP. 
Are you stuck with these lengths or thicknesses in Oak, 
Ash, Maple and Basswood? We can use any of them, No. 2 
common and better, and pay cash at mill. State freight rate, 
dryness and a, on grade. T. P. SCOTT & CO., 
York and McLean Ave., Cincinnati, Ohio. 


WANT TO SELL? SOLD. 

When you have anything you want to sell advertise in the 
AMERICAN LUMBERMAN. Will sell anything that is salable. 
We reach the people. Let us be your salesman. By adver- 
tising you would find an easy way to make a sale. A trial 
will convince you. 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


WANTED—WALNUT LUMBER. 
We are cash buyers of walnut lumber, 1” and thicker, all 
grades, green or dry. Advise what you have to offer. 
Address BOX NO. 780, South Bend, Ind. 



































BOOKKEEPER AND GENERAL OFFICE MAN 
Desires position (prefer the west). Ten years’ experience. 
Age 30. Temperate. Come on thirty days’ notice. Could 
take some stock in good business bearing investigation. 

Address “G. 52,” care AMERICAN LUMBERMAN. 


Will buy in lots of ~— = to 100 car sete Will con- 
tract for the cut of mills, log run or on grade. Address 
KANSAS CITY PACKING BOX COMPANY, 
Kansas City, Kan. 





WANTED—COTTONWOOD AND GUM LUMBER. 





il 


WANTED—GUM, CYPRESS, COTTONWOOD. 
1” common and log run. Quote us. Pay cash. 
CANNON LUMBER & BOX CO., East St. Louis, Ill. 


CYPRESS, YELLOW PINE & HARDWOODS 
Bought for cash. Send stock lists with description and 
best prices to GEO. M. GRANT & CO., New York. 

WANTED-WALNUT SQUARES. 

We require for immediate and future pare large quan. 
tities of walnut squares, 2”x2” to 5”x5”, 18” and up long. 
Apply for specifications of sizes. 

Address . o BOX 1569, New York. 











WANTED— ‘Locust, BOIS D’ARC OR 
Osage orange and mulberry log run. Write for specifications 
and prices. THE PILLIOD LUMBER CO., Swanton, O. 


WANTED-—-F. O. B. BUFFALO, N. Y. 


30 M ft. 1x12—12, 14 and 16’ No. 1 white pine barn 
boards, 50 percent 16’. 

50 M ft. 2%, 2% and 3” No. 1 common white pine. 

125 M ft. 1x6—12 to 16’ No. 1 norway, sound knotted. 

75 M ft. 1 to 4” white ash, ists and 2nds, green or dry. 

75 M ft. 1 to 4” black ash, 1sts and 2nds, green or dry. 


F. O. B. Chicago, Ll. 


10 cars 2x6”, 8 and 10”—10 or 20’ yellow pine standard 
decking. 


© cars 2x10—12’ yellow pine standard decking. 

2 cars 2x74%4—12’ yellow pine standard decking. 

1 car 2x8%—12’ yellow pine standard decking. 

4 cars 2x6” 8 and 10”—9 or 18’ yellow pine standard 
decking. 

10 cars 2x6” 8 and 10”—10 or 20’ No. 1 norway. 

25 cars 1 to 4” white ash, green or dry. 

50 cars 1x6”—8’, 9’, 14’, 16’ No. 1 common yellow pine. 


HARVEY 8S. HAYDEN, Railway Exchange, Chicago. 


| Wanled-Seeond Hand Machinery | 


WANTED-—A GOOD SECOND HAND 
Double surfacer and matcher. Must be in good condition 
14” to 24”. Also 100 horsepower tubular boiler, suitable for 
burning shavings. 
Address R. J. ROGERS LUMBER CoO., Geneva, mi Es 











WANTED-LUMBERMEN 
To send for our free booklet containing descriptive matter 
regarding the various books we handle pertaining to the 
lumber business 

AMERICAN L UMBERMAN, 315 Dearborn St., Chicago. 


| Wanted-LoggingPy Equipment, | 


STEEL RELAYING RAILS. 


Write us a description of what you have and state loca- 











tion. Highest cash prices paid. Also handle logging cars 


and locomotives. HYDE BROS. & CO., Pittsburg, Pa. 
WANTED 

To buy rails, logging cars, locomotives and other tram Line 

equipment for cash, our inspection. Advise what you have 

to offer. 


ST. LOUIS RAIL & EQUIPMENT CO., 
917 Lincoln Trust Bldg., 
St. Louis, Mo. 





WANTED— LOCOMOTIVES AND CARS. 
We are in the market at all times for standard or nar- 
row gauge equipment for cash. Send description and price. 
NORTHWESTERN CAR & LOCOMOTIVE CoO., 
542-543 Monadnock Bldg., Chicago. 





WANTED—RELAYING T RAILS. 

Spot cash paid. Advise weight per yard and tonnage you 
have. We also sell all sections new and relaying rails, 
second hand locomotives etc. 

PITTSBURG RAIL SUPPLY CO., 
421 Wood St., Pittsburg, Pa. 





LOCOMOTIVES, CARS AND R. R. EQUIPMENT 
Wanted. We will pay cash at all times for any kind of 
railroad equipment that you may wish to dispose of. Write 
us fully what you have for sale. 


A. C. TORBERT & COMPANY, 
547-548 Monadnock Block, Chicago. 


s epe 
s 
-DUSINESS 
WANTED—JOB SAWING BY M. 
Good rig, 10 M capacity daily. Can cut quartered or 
plain for eastern market, or will sell cheap as timber is cut, 


and I have other propositions om me. Address 
R. WILSON, Hanson, Ky. 


WANTED—CORRESPOND WITH LUMBERMEN 
Who will make ery ee in the New York market, 
and want business. Ad 

a 59%. Walnut St., Binghamton, N. Y. 


WANTED—RETAIL LUMBER YARD 
Without planing mill in small live town. Healthful location, 
preferably in California or southern Missouri. 
E. W. DEVINE, Saratoga, Wyo. 


WANTED-—INTEREST IN RETAIL YARD 
With position. E xperienced in all branches. 
Address “G. 39,” care AMERICAN LUMBERMAN. 


A YOUNG MAN WITH $3,000 
Would like to purchase partnership in lumber business near 
Chicago. Address “H. 31,” care AMERICAN LUMBERMAN, 
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AMERICAN LUMBERMAN. 





| HAVE THE EXPERIENCE 
As well as the inclination and capacity for work. If you 
have the capital and an acquaintance in a growing town 
where a lumber yard is needed I would like to correspond 
with you. References exc hanged. 
Address “HI. 35,” care AMERICAN LUMBERMAN. 
~ LOCATION FOR WOODWORKING PLANTS. 
The village of Birchwood, Washburn Co., Wis., offers to gen- 
eral and special woodworking manufacturers establishing 
new plants or removing existing ones an exceptionally fa- 
vorable location in best hardwood territory in Wisconsin. 
Two railroads, the Soo Line and North-Western Line; low 
rates on log haul: large tributary supplies of white and red 
oak, birch, basswood, maple, pine, hemlock and tamarack. 
Timber lands, stumpage, logs and lumber can be bought at 
reasonable prices. [For further information address 
GEORGE M. HUSS, Secretary, Birchwood, Wis. 
RETAIL YARDS WANTED. 
Preferably in lowa. et eash basis. 
Address “NO. 333,” care AMERICAN LUMBERMAN. 


for Sale: Timer Timber Lands | 


LAND SCRIP—ALL KINDS WANTED & FOR SALE 
Approved forest reserve and railroad land scrip for sur- 
veyed and unsurveyed timbered and prairie government land. 
Approved United States military bounty land warrants. 
Recertified soldiers’ additional homestead scrip. 
H. M. HAMILTON, The Portland, Portland, Ore. 
FOR SALE-31,000 ACRES 
Round timber, that we se lected with expectation of operat- 
ing. For ee addre 
rHE MARBURY L U MBER CO., Marbury, Ala. 


OREGON TIMBER LANDS AND MILL SITES 
For sale. Large and small tracts Oregon pine at bottom 
prices. N. F. THRONE, Roseburg, Ore. 




















3, 600 ACRES IN ‘YAZOO DELTA. 

3,600 acres in the Yazoo Delta, three miles from Y. & M. 
V. railroad, and on navigable stream; will cut 6,500 ft. of 
merchantable timber per acre, consisting of ash, oak, 
cypress, gum, elm ete. Land the very richest in that 
rich country. 





25,000,000 feet of stumpage, 

consisting of oak, ash, cypress, gum, elm, cotonwood etc., 

located 1% miles from the Y. & M. V. R. R., ten miles 

south of Greenville, Miss. Stumpage only for sale. Eight 

years given for removal. Elegant location for saw mill. 

For prices and terms on both the above address the owner, 
Kk. A. NEELY, Randolph Bidg., Memphis, Tenn. 


SHORT LEAF YELLOW PINE. 

I have 5, 10 and 100 million feet located in north Louis- 
iana near railroad at $2.25 per thousand, two-thirds cash. 
Particulars and maps to interested purchasers only. 

Address ‘J. E. C.,” Pine Bluff, Ark. 


GREAT OPPORTUNITY, 

50,000,000 feet of timber for sale; 5,000 acres containing 
choicest timber land on Atlantie side of Isthmus of Panama, 
accessible by United Fruit Line steamers; located half way 
between Bocas del Toro and Colon. Mahogany, Spanish 
cedar, corutu, almendra, mora, cocobolo, espave, are prin- 
cipal woods. Logs and lumber can be floated down river 
to beach and loaded on vessels for export or for use on 
eanal route. Average price for poor quality of pine lumber 
at Colon, $45 to $55 gold per thousand feet. Isthmian 
Canal Commission pays $1 gold for poor pine ties. Hard- 
wood ties from tract can be delivered at Colon for 80 cents 
silver, and will outlast ten pine ties. ‘Titles perfect. Taxes 
prepaid for ninety-nine years. 500 H. VP. obtainable from 
river that runs through center of tract. Principals only 
need apply. For further information 

Address “H. 22,” care AMERICAN LUMBERMAN. 








IN CALIFORNIA. 10,000 ACRES 
Of the highest grade redwood on the coast. 450,000,000 
feet. $350,000. 
Address “G. 2,” care AMERICAN LUMBERMAN. 


FOR SALE-—4,000 ACRES OF LAND 
1,000 in cultivation, 1,754 acres heavy timber land, con- 
sisting of cypress, oak, ash, cottonwood and red gum; 2% 
miles front on the Mississippi river. Texas & Pacific R. R. 
runs through property 2% miles back from river. Will 
sell all or in part for cash. For further particulars address 
S. B. YEAGER, Morville, La. 


GOVERNMENT LAND SCRIP FOR SALE. 

We are prepared to fill orders on short notice for all 
issues of land scrip and land warrants. Our guarantee, 
which is worth par, accompanies e ch piece of scrip we sell. 
( eee solicited. THE W. MOSES LAND SCRIP 


& REALTY CO., Denver, Colo. aes office: McGill 
Building, Washington, pm C. 








SOUTHERN TIMBER LANDS 
Small or large areas, in N. C. and S. C. An excellent 
mill property in South Carolina; water and R. R. communi- 
cation. Correspondence apo from bona fide investors 
only. GEORGE A. AUSTIN, R. F. D. No. 2, Suffield, Conn. 


FOR SALE-5,500 ACRES OF FINE TIMBER, 
Pine, oak, poplar, hickory, gum and cypress. Good railway 
and rafting facilities. Wish to sell at once direct to buyer, 
at a bargain. Address 

NO. 221 N. 5TH ST., Columbus, Miss. 


20,000 ACRES HARDWOOD TIMBER LAND 
Near Staunton, Va. Will cut 8,000 feet per acre. 75 per- 
cent oak. Price per acre, $16. 22,000 acres hardwood and 
white pine near Rugby, Tenn. Will cut 10,000 feet; under- 
laid with coal. Price $14 per acre. 

JOS. R. PUTNAM, Portland Block, Chicago. 








FOR SALE-20,000 ACRES HIGH GRADE 


Mexican timber land or stumpage. Accessible; well located; 
on Vera Cruz & Pacific Ry.; thirty miles from Cordoba; 
eighty miles from Vera Cruz. For particulars address 


G. A. VAWTER, Cambridge, III. 





FOR SALE-—IN THE PROVINCE OF QUEBEC, 

Over 200,000 millions of timber, more than half spruce ; saw 
mill, wharfs, booms etc., with fine shipping facilities; $150, - 
000. Address “B. 12,” care AMERICAN LUMBERMAN. 


TIMBER AND COAL LANDS 
Bought and —_ " 





- BECKNER & CO., Winchester, Ky. 





PINE AND HARDWOOD TIMBER FOR SALE 
In ‘tracts of four, eleven, twenty-five, forty, fifty, sixty, 
ninety million feet and larger. State what you want 7 
location. R. E. PRINCE, Raleigh, N. 


TIMBER LANDS FOR SALE. 

We have several tracts of longleaf yellow pine for sale, 
also hardwood timber. We are located right in the famous 
Mississippi longleaf pine belt. We buy, “sell and estimate 
timber. Let us know your wants. CARTER, HOWORTH, 
THOMSON & CO., Room 7, McInnis Bldg., Hattiesburg, 
Miss. 








FOR SALE—A BARGAIN 
On railroad and navigable river, in southern Louisiana. 
Own 15,000,000 feet virgin cypress timber and control 
30,000,000 more, and no limit to fine tupelo and red gum. 
All near good logging water. Timber can be handled cheaply. 
Steam pull boat and modern mill of 40,000 capacity now in 
operation. Address “G. 53,” care AMERICAN LUMBERMAN. 


FOR SALE-—18,000,000 FEET TIMBER. 
6,000 acres eastern N. C. Original growth timber. Suit- 
able game preserve. Price $20,000. 
Address P. O. BOX 890, Norfolk, Va. 





JULY 21, 1906. 





OFFERED FOR SALE BY OWNERS. 

Fifty thousand acres of pine timber; three separate 
tracts, two of which can be logged to same point. Esti- 
mated to cut 400,000,000 feet. 14,000 acres in fee, balance 
10 to 20 years to remove timber. Timber rights exempt 
from taxes. Two tracts on trunk line, other tract four 
miles from railroad and on navigable river. Prefer to 
sell one-half interest to practical mill man who has neces- 
sary a or capital to manufacture into lumber. 

Address “G. P. J.,” care AMERICAN LUMBERMAN. 


INLAND EMPIRE TIMBER LANDS. 

Sixteen years of active experience in both manufacturing 
and cruising timber lands, west of Rockies. Write for list 
of pine timber and mill properties. 

WILL HAYWARD & CO., Curtis Blk., Spokane, Wash. 


CLIMAX TALLY BOOK. 

The best book made for tallying cars of hardwood lumber. 
Thousands sold. Permanent record. Convenient to use. 
The device of an old inspector. Stiff leather covers, thumb 
and finger straps on covers for holding book. Price, post- 
paid, 75 cents a copy. Address 

AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 











3 SECTIONS TIMBER LAND 
East of Cable, Wis., 114 to 3 million feet each, ee red 
birch and hemlock; good level _— oo and timber; 5 to 
7 miles to R. R.; vai lg $13 per ac 
._ a. &. Bbw E i oi McGregor, Iowa. 


IN NEW HAMPSHIRE. 70,000 ACRES 
With 161,000,000 feet of saw timber and 182,500 cords of 
—— and poplar pulpw ood. Price $800,000. 

Address “G. 1,” care AMERICAN LUMBERMAN. 





TIMBER LIMITS FOR SALE. 
Valuable timber limits in the province of British Colum- 
bia. For particulars address 
S. CANE, Newmarket, Ont. 


SCRIBNER’S LUMBER AND LOG BOOK 
Gives measurements of all kinds of Lumber, Logs, Planks, 
Timber, Hints to Lumber Dealers; Wood Measures; Speed 
of Circular Saws; Care of Saws; Cord Wood Tables ; Felling 
Trees: Growth of Trees; Land Measures; Wages, Rent, 
Board, Interest ; Stave and Heading Bolts ete. 

Price 25 cents per copy 
AMERICAN LUMBERM AN, Chicago. 


L. L. Y. PINE FOR SALE. 9,600 ACRES. 
Cut 4,000 ft. G. W. FAULK, Leaksville, Miss. 


FOR SALE—HARDWOOD TIMBER LANDS. 

18,000 acres virgin forest timber loc ated in West Virginia, 
accessible to the main line of the Chesapeake & Ohio Railroad. 
Containing Oak, Poplar, White Pine, Spruce and Chestnut ; 
estimated to cut six to nine thousand feet per acre. This 
tract of timber is one of the best in the state. The White 
Oak is very free from worms, growing on lowlands, easy for 
logging. For further information address 

“VIRGINIA,” care AMERICAN LUMBERMAN. 


FOR SALE—4,000 ACRES YELLOW PINE 
Timber, —— in one solid body. Address 
REAL ESTATE A. J. JOHNSTON, Houston, Mo. 











WE DEAL IN SOUTHERN TIMBERED LANDS 
{n any size tracts. HOFFA & BEATTY, Grenada, Miss. 


FOR SALE—TIMBER LANDS. 
Estimates dver 240 million, about two-thirds cypress. 
Owners. No agents’ communic ations answered. 
Address “R. 79,” care AMERICAN LUMBERMAN. 


WE SOLD DURING 1905, 
Nearly $10,000,000 worth of timber lands on our own esti- 
mates. Sales from January to May 15, 1906, aggregate 
nearly $5,500,000. So called ‘snaps’ are of the past. We 
handle bona fide timber investments only. We employ the 
largest and. most competent crew of timber cruisers in the 
United States or Canada and estimate and examine every 
tract we buy or sell for our clients. We solicit correspond- 
ence with actual timber investors or timber owners (no at- 
tention paid to letters from brokers or agents) who desire 
to buy or sell high class timber properties in the south, 
Pacific coast or Canada. 
JAMES D. LACEY & COMPANY, 
608 Hennen Bldg., 507 Lumber Ex., 1200 Old Colony Bldg. 
New Orleans, La. Seattle, Wash. Chicago, Ill. 








FOR SALE—TIMBER LANDS. 
I make a specialty of Oregon fir, cedar and Idaho white 
timber. FREDERICK A. KRIBS, Timber Lands, 
330 Chamber of Commerce, Portland, Ore. 





ir Sale:fumber Shingles} 


FOR SALE 
cat 6” clear yellow poplar bevel siding. 
car 5” clear yellow poplar bevel siding. 
car 4” clear yellow poplar bevel siding. 
ear 6” select poplar bevel siding. 
select poplar bevel siding. 
car 6” No. 3 poplar bevel siding. 
car 5” No. 3 poplar bevel siding. 
ear 4” No. 3 poplar bevel siding. 
GAMBLE BROS., Highland Park, Ky. 
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FOR SALE—MICHIGAN RED OAK. 


1,500,000 feet, firsts and seconds, No. 1 and No. 
mon, 1, 1%, 1% and 2 inch. 
100,000 feet ¥,-inch common and better quarter sawed 
white oak. 
Ready to ship from eonrt rk 
BI EATILWITBEC K COMPANY, 
6 Madison St:, Chicago. 


2 com 





FOR SALE-—NO. 2 PINE LATH. 
We have 1,000,000 No. 2 pine lath which we guarantee 
to be the best on the market today. Write us if you are in 


the market for any. MACKENZIE & CO., Madison, Wis. 





CAN CUT TO ORDER 
Red or slippery elm, oak and hickory dimensions. 
J. R. SCHERSCHEL, Bedford, Ind. 


FOR SALE—OUTPUT OF TWO SAW MILLS 
Yellow pine, oe a La., rate of freight. 
M feet per day. F. o. 
E. C. DRE w INVESTMENT CO., Monroe, La. 


FOR SALE 
1,000,000 feet white and post oak piling, any length to 
50 feet. Two cars B and better yellow pine boards, 14” and 
up wide. Five cars No. 1 and 2 1x6x12 to 16 feet, work to 
order. 22-cent rate Chicago. Name price. 
W. S. HIGGINBOTHAM & COLLINS, Houston, Miss. 


CYPRESS ROUGH AIR DRY LOUISIANA RED 
2 C, L's 4 4 ae Ist & 2nd. 











G, 7G “ 
8/4” “ 
e ‘ 6/4 Selects. 


pbobobo Gobo 


8/4 Sho 
NOT IN THE COMBINE. Send us your orders. 
SOUTHERN SAW MILL CO., LTD., New Orleans, La. 


I WILL SELL WHITE OAK LOGS 
Delivered at railroad points on Kentucky river. 
BOX 495, Winchester, Ky. 


FOR SALE—MAPLE. 


1,000,000 4-4 band sawed hard maple, winter sawed, log 
run, mill culls out. 


Address “G. 36,” care AMERICAN LUMBERMAN. 











PACIFIC COAST TIMBER LANDS. 


For timber lands or mill properties in Washington, Ore- 
gon and California address 
W. I. EWART, N. Y. Life Bldg., Seattle, Wash. 


TIMBER LAND IN TRACTS TO SUIT, 
California, Washington and Oregon. H. F, CLOUGH, 
Room 307, Hinckley House, Seattle, Wash. 


HARDWOOD AND YELLOW PINE TIMBER. 
Reliable representatives employed to work the south for 
select propositions. Send us your requirements. 
SOUTHERN TIMBER & LAND CO., Spencer, Ind. 











HARDWOOD TIMBER. 


A number of good mill propositions along the Cotton Belt 
Route. Tracts ranging from 500 to 20,000 acres, principally 
oak, hickory, gum, cypress, some ash, cottonwood and other 
hardwoods. Can be secured at very reasonable figures now, 
in some cases at less than $1 per thousand stumpage. 
Choice openings for hardwood lumber mills, handle and 
spoke factories, slack cooperage plants and other hardwood 
enterprises. A number of points on the Cotton Belt offer 
free sites or will raise cash bonus or take stock in practical 
propositions. Let us have your wants and see what we can 
do for you. E. W. LABEAUME, 

G. P. & T. A., Cotton Belt, St. Louis, Mo. 





SPRUCE STUMPAGE. 

10,000,000 feet five miles from R. R., $2 per M. Will not 
cost over $10 manufactured and delivered on cars. Local 
market at $18 for all. Address 

S. MONTGOMERY SMITH, Owner, 
Sunburst, Haywood County, North Carolina. 





S.W.OAK & CHESTNUT AT PRICES THAT SELL. 
—— lot 


Must move immediately. 
T. P. SCOTT & CO., York and McLean Ave., Cincinnati, O 


FOR SALE—-TWO CARLOADS 
7%x2% sticks for stacking lumber, mostly 8 ft., balance 6 
ft. They are even in thickness and ripped to parallel 
widths. W. H. & G. S. STEWART, Cincinnati, Ohio. 


FOR SALE-LATH. 
Three cars No. 1 cypress lath and three cars No. 1 bay 
poplar lath. J. W. THOMPSON LUMBER CO., 
Memphis, Tenn., and Berclair, Miss. 


WANTED—ORDERS FOR BILL OAK, 


Quick delivery. 11-cent — to Cincinnati, Ohio. Lo- 
eated on R. R. =. road to 


oods. 
VILLOW SHOALS LUMBER CO., 
Willow, Lee County, Kentucky. 


FOR SALE. 


400 M feet 2x4—10 dry rough yellow pine for prompt 
shipment. 1,000 pes. 2x12—22. 


Address A. M. LEWIN, Cincinnati, Ohio. 

















TO RETAIL LUMBERMEN: 


We solicit your inquiries for kiln dried or air dried hard- 
woods, dressed or in the rough. Orders filled for any 
amount from one piece to a carload. 


MAISEY & DION, Loomis and 22nd Sts., Chicago. 





FOR SALE-BILL OAK, 
Quick delivery. 11-cent rate to Cincinnati, Ohio. Tram 
road to woods. Located on R. R. 
WILLOW SHOALS LUMBER CO., 
Willow, Lee County, Kentucky. 
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CEDAR CEDAR 
Write us for prices on cedar beveled lap siding and finish. 
SHAW & KIVETT, Boise, Idaho. 


FOR SALE-—i CAR bay OAK SQUARES 
1”x1”x14”, 16”, 18” and 20” long. 
WITTMAN BROTHERS, Glade, Ohio. 








CENTURY OAK FLOORING 
Special Lots. 
Special Prices. 


13/16 by 2 inch face clear quartered........... 75,000 feet 
13/16 by 21 6 inch face clear quartered......... 100,000 feet 
13/16 by 3 inch face clear re re 175,000 feet 
13/16 by 2 inch face clear plaim. ....wcccscececs 180,000 feet 
13/16 by 3 inch face clear plain............... 125,000 feet 
LS/EG Ol SS BCE BOE a o.oo o.0.6:0:0 on 0:805-00:00% 115,000 feet 
3/8 by 1% inch face clear plain. .......ceeee 50,000 feet 
3/8 by 1% inch face select... ..cccccccccccce 30,000 feet 
3/8 by 2 fine Ge ee eee ee 25,000 feet 


Mixed car shipments, poplar bevel siding, poplar and 


hardw oy 
THE M. B. FARRIN LUMBER CO., 
Cincinnati. 


FREE TO WOODWORKERS 
Sample pages of the Wood Workers’ Manual, just issued. 
AMERICAN LUMBERMAN, Chicago. 


EVERY LUMBERMAN SHOULD POSSESS 
\ new 4th edition Actuary. It takes the place of the old 
3d edition, now out of print. This new edition shows the 
eet in all stock sizes from 1 to 2,000 pes. and the amount 
rom $6 to $75 per M ft. of any quantity. ‘The results are 
there ready for use. The 4th edition of the Lumberman's 
\ctuary has cut-in index, and contains numerous tables that 
ire of great value to the retailer. Price, $3 for cloth and 
$3.50 for leather bound copies. For sale by 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


LONG LEAF YELLOW PINE 

2 cars 1x6 No. 1 common 828 and CM %x5\% face. 

5 cars 1x6 No. 2 common S28 and CM %x5% face roof- 
ers. 

1 car 1x4 B and better heart face rift—S1S and M 13-16x 
3% face. 
i car 1x3 B and better heart face rift—S1S and M 13-16x 
34% face. 

Can ship quick. Write for delivered prices. 

FLORALA SAW MILL Co., Paxton, Ww alton Co., Fla. 


FOR SALE 
Louisiana Red Cyp., Yellow Pine and Oak. 

55,000 ft. 3”’—10 to 18’ tank cypress. 

150,000 ft. 3”—10 to 24’ 1st and 2nd cypress. 

14,000 ft. 3x14” shop Com. cypress. 

10,000 ft. 4-4” shop and Com. cypress. 
100,000 ft. 2” tank cypress. 

140,000 ft. 2” Ist and 2nd cypress. 

55,000 2” ’ select cypress, 
Large stock 1% ist and 2nd and selects typress. Well 
ianufactured. Dry. Ready for immediate shipment. 
CRANDALL & BROWN, 3300 Center Ave., Chicago, III. 


FOR SALE—TENNESSEE RED CEDAR 
Posts, poles and piling. 
WILL F . BRUE R, Kansas City, Mo. 


FOR SALE, 
Poplar siding in cars with 14” ‘and 1%” Y. P. finish. 
lted cedar post, building paper and roofing. 
GERNERT BROS. LUMBER CO., Louisville, Ky. 


fir Sale-Seeond thand Machinery | 


FOR SALE 
2—Fay & Egan latest fixed knife flooring machines. 
1—Fay & Egan latest lightning floorer, 15x6. 
Condition of above machines guaranteed. Only used 
everal months. For prices and particulars write 
H. C. DODGE, P. 0. Box 216, Jacksonville, Fla. 


FOR SALE 
One second hand, 10,000 capacity, circular mill, complete, 
ractically as good as new. Consists of: 
Russel No. 2 mill, 56-inch lower, 32-inch upper saw. 
Russel skid engine, 25 horsepower. 
Russel boiler, 30 horsepower. 
Small edger. 
Four log wagons. 
All necessary chains, tools, belts etc., etc. 
Can now be seen in central Illinois. 
Address “H. 3,’’ care AMERICAN LUMBERMAN. 


FOR SALE-1I J. A. FAY 10” STICKER, 
_ Late improved. Bottom head in front. In splendid con- 
dition. WOOD-MOSAIC FLOORING CO., New Albany, Ind. 


FOR SALE—40,000 DAILY = SAWMILL 
Complete. Almost good as new. Addre 
120 FIFTH AV ENUE, Duluth, Minn. 


SMALL SAWMILL FOR SALE 
> H. P. engine, 40 H. P. arch boiler, good husk, 3 block 
arriage, saws, pulleys, shafting, belting and tools. 
Address P. O. BOX 326, Abbotsford, Wis. 


FLOORING MACHINE & MOULDER. 
Fay-Egan No. 15 Lightning flooring machine and moulder, 


almost new, 10-inch knives. 
Address COCHRAN LUMBER CO., 
No. 94 Keel St., Memphis, Tenn. 


FOR SALE 
Two No. 112 Fay & Egan fixed knife planers and matchers, 
One No. 106 Fay & Egan 15” circular flooring machine. 
One No. 39 Fay & Egan flooring machine. 
One No. 2% S. A. Woods 14x5” double surfacer and 
matcher. 
One American 12” inside moulder. 
One No. 155 S. A. Woods self feed ripping table. 
Pumps. 
One Gordon & Maxwell duplex, 10”x6”x10”. 
One Deane duplex, brass lined, 14”x7”x10”. 
One Hughes duplex, brass lined, 8”x5”x12”. 
One Hughes duplex, brass lined, 7”x4”x8”. 
One Hughes duplex, 3144”x3”x6”. 
One Manistee single — 10”x6”x12”. 
One Buffalo, 54”x3\4” 
One Dunn & Laidlow aie, 414"x2%"x4”. 
One Godfrey belted rotary, 6” suc., 4” disc. 
One Godfrey belted rotary, 144” suc., 114” disc. 
One King lever hand, 2” suc., “2” disc. 
One Marsh BB, 3”x1 3x24”, new. 
One Marsh C, 4”x2%”x3”. 
One Marsh D, 5”x3"x3 4”. 
One Marsh B, 5”x3”x6”. 
One Marsh F, p Bae + Pn x8”, with receiver. 


One Marsh F, at Se: 
Co, ‘900 S. Tilden, Saginaw, Mich. 
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A. F. BARTLETT & 





_AMERIOAN LUMBERMAN. 


FOR SALE. 


Surfacers. 
30”x18” S. A. Woods No. 5 endless bed double surfacer and 


30”x16” Berlin surfacer and sizer. 

28”x12” Preble endless bed double surfacer. 

28”x12” Atlantic endless bed double surfacer. 

26”x 6” Witherby, Rugg & Richardson .endless bed single 
surfacer. 

26”x10” endless bed double surfacer. 

26”x 6” endless bed double surfacer. 

26”x 6” Egan double pony planer. 

24”x24”x20’ Fay No. 32 timber planer. 

2 20” Greenwood single pony planers. 

1 pair Shimer 10” trapezoidal or shear cutting planer heads, 
$50. 

Matchers. 


24”x8” S. A. Woods 6-roll double surfacer and matcher. 

24”x6” W., R. & R. 6-roll double surfacer and matcher. 

24”x4” Tompkins 4-roll single surfacer and matcher. 

24”x4” McNish & Butler 4-roll single surfacer and matcher. 

14”x4” Schenck “Saginaw” 6-roll double surfacer and 
matcher. 

14”x5” Woods double surfacer and matcher. 

10”x4” Glencove 4-side inside moulder. 

10”x6” Glencove 6-roll double surfacer and matcher. 

9”x6” Globe 6-roll, 5-head surfacer and matcher. 

2 9”x3” Fay 6-roll double surfacers and matchers. 

2 8” Wood’s double surfacers and matchers. 


Stickers and Moulders. 


13”x6” Rogers 5-head, 4-roll inside moulder. 
12”x5” Woods 4-side inside moulder. 

9” Houston 4-side stic ker. 

8” MeNish & Butler 3- side sticker, $135. 

8” Smith 4-side sticker. 

7” Houston 2-side sticker. 

6” Smith single sticker. 

5” Frank single head sash sticker. 


Shapers. 


3uss double spindle shaper. 
Porter double spindle shaper. 
2 Michaels double spindle shapers. 
Fay single spindle edge moulder and carver. 
Single spindle reversible shaper. 
Tenoners. 
Atlantic car shop tenoner. 
Smith tenoner. 
Carvers. 
Fay carving and edge moulding machine, $75. 
soults carver and moulder with dovetailing attachment. 





Sanders. 


Royal Invincible 3-drum sander. 
42” Milwaukee 3-drum sander. 
24” Boss sander. 

Smith elbow sander, $35. 

Elbow sand papering machine. 
Dise sander. 


Boring Machines. 


Greenlee 4-spindle horizontal extra heavy car boring ma 
chine. 

Three-spindle horizontal machine. 

Rowley & Hermance single spindle boring machine. 

Elbow pin boring machine. 


Self Feed Rip Saws. 


24” Williamsport 2-saw planing mill edger. 
24” Rowley & Hermance planing mill edger. 
McDonough self feed rip saw. 

sarnes self feed rip table, hand power. 
Rowley & Hermance self feed rip saw. 


Swing Saws. 
2 Wickes cast iron swing cut-off saws, new, $60 each. 
Allen iron frame swing saw, new, $37.50. 
Dodds iron frame swing cut-off saw. 
Smith iron frame swing saw. 


Rip and Cut-off Tables. 


Universal or pattern maker’s saw table. 
Combined rip and cut-off table. 
Rip table, wood frame, $25. 


Lathes. 


16”x15’ double head iron pattern maker's lathe. 
Fay back knife gauge lathe. 
Egan gauge lathe, 50” centers. 


Knife and Saw Tools. 


Defiance knife balancer, $10. 

60” Springfield knife grinder. 

36” Woods No. 220 automatic knife grinder. 
24” Union Stone Co. automatic knife grinder. 
Double emery stand. 


Miscellaneous. 


Fay iron frame jig saw. 
29 2-wheel lumber buggies. 
Upright timber mortiser, 6” stroke with boring attachment. 
New Britain No. 5 chain mortiser. 
Houston upright mortiser. 
2 Woods No. 202 chain feed box board matchers, with glue- 
ing attachment. 
96” McDonough band resaw, wheels 12” face. 
96” McDonough band resaw, wheel 12” face. 
60” Giddings & Lewis No. 4 horizontal, wheels 60”x6”. 
60” Fay band resaw, wheels 6” face. 
60” Egan band resaw, wheels 6” face. 
54” Mershon “Standard” resaw, wheels 5” face. 
56” Benjamin & Fisher circular resaw. 
48” Joslin circular resaw, $225. 
All machinery refitted and guaranteed in good working 
order. Send for complete monthly stock lists. 


WICKES BROTHERS, 
Saginaw, Mich. 
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ENGINES. — ENGINES. 
1—250 H. P. Williams auto cut-off. 
1 60 H. P. Fisher-Davis L. H., self contained. 
1 60 H. P. Smith- Briggs R. H., outbound, pillow block. 
Located at Mound C a 4 Ill. 
Address hak WISCONSIN CHAIR CO., 
Port Washington, Wis. 
ENGINES AND PUMPS FOR SALE CHEAP. 
1—10x15 R. H. 8. C. engine, Barney & Kilby. 
1—10x16 S. V. R. H. engine, box bed. 
1—12x16 “Nagle” C. C. Aut. engine. 
1—14x12 2 “American-Ball” C. C. Aut. 
1—12x20 “Columbus” R. H. 8. C. 8. V. 
2x2 “Mansfield” R. H. 8. C. 
1—16x32 “Buckeye” R. H. Aut. 
1—14x20 “Atlas” L. H. 8. C. Aut. 
i1—16x24 “Atlas” R. H. 8. C. 8. V. 
i— 5 H. P. gasoline engine. 
1-— 6 H. P. “Acme” gas engine. 
2—50 H. P. “Fairbanks-Morse”’ gas or gasoline. 
i—8x6x10 “Smith-Vaile’ duplex pump. 
9x5%4x10 “Worthington” duplex pump. 
1—8x12 “Goulds” triplex pump, 6” suc., 6” dis. 
1—No. 5 “Goulds” rotary fire, 6” suc., 5” dis. 
1—6%4x4%x3 “Worthington” Ver. duplex pump, motor at- 
tached, 6” suc., 4” dis. 
2—No. 5 “Fulton” centrifugal Hor., 6” suc., 5” dis. 
1—No. 6'“‘Fulton” centrifugal Hor., 8” suc., 6” dis. 
1—No. 5 “Fulton” centrifugal Ver., 6” suc., 5” dis. 
i—No. 6 “Fulton” centrifugal Ver., 8” suc., 6” dis. 
Cc. C. WORMER MACHINERY CO., 
98 Woodbridge St., Detroit, Mich. 
























BELTING, PULLEY & SHAFTING 
1—26” double leather belt, 117’ long. 1—18”, 50’ long. 
2—12” double leather belts, 60’ long each. 
1—Iron pulley, 48” in diameter, 35” face, 6” bore. 
1—Pc. 6” shaft, 20’ long. 
PFANNMUELLER ENGINEERING COMPANY, 
1134 First National Bank Bldg., Chicago. 


FOR SALE—SAW MILL PLANT IN MINN. 
Mill built four years ago, all new machinery and is a 
2-band mill complete; in every way right up-to-date. The 
steam plant in connection with it consists of 6 boilers, 
60x18—40 4” flues, 720 H. I. Buckeye engine, refuse burner, 
18 ft. diameter and 90 ft. high. All new five years ago. 
Address “G. 25,” care AMERICAN LUMBERMAN. 





oo AND BOILERS FOR SALE CHEAP. 
1—115 H. P. 66”x18’ tubular boiler, complete. 
1— 85 H. p 12x14 Atlas C, C. automatic engine. 
1—150 H. P. 16x24 Nagle L. H. slide valve engine. 
1—140 H. P. 14% x15 Phoenix C. C. automatic engine. 
1—250 H. P. 16x27x16 Westinghouse compound engine. 
i—450 H. P. 24x48 Bates L. H. Corliss engine, 
1—250 H. P. Allis belted jet condenser. 
PFANNMUELLER ENGINEERING COMPANY, 
11 34 Virst National Bank Bidg., Chicago. 





FOR SALE 
Steel Storage Tanks. 

800 steel storage tanks, om in capacity from 5,000 
to 10,000 gallons each. Constructed of \4-inch and 5-16-inch 
steel, double riveted, and they are suitable for storage of 
any kind. We can ship from points in Indiana, Illinois, 
Ohio and New York 

Machinery. 

Two 200 horsepower ‘“Ileine’’ water tube boilers, with hand 
firing fronts. 

One 28x48 right hand “Bates” 
in. wheel. 

One 18x30 “Fort Wayne” slide valve engine. 

One 20x40 slide valve engine. 

One 22x48 “Wheelock” Corliss engine, special bargain. 

Two plain elevator engines. 

One ‘Hall’ air compressor, size 16x16x14, built by the Hall 
Steam Pump Company, Pittsburg, Pa. 

One complete high grade power equipment, consisting of: 

One 9x12 heavy duty automatic “Ball” engine. 

One 11x12 self oiling center crank “Green” engine, together 
with one 150 H. P. “Heine” water tube boiler, two 
40 K. W. multipolar self oiling latest type 250-volt 
direct current generators. 

Two 18x30x16 “Westinghouse” compound engines. 

Two 14x24x14 “Westinghouse” compound engines. 

One 18x42 “Allis-Chalmers” heavy duty Corliss engine. 

A — snap on a 60 H. P. Erie City economizer, nearly 

ew. 

All kinds of horizontal tubular boilers from 10 to 150 H. 

50 fire box boilers. 

One 16x18 double cylinder, double drum “Lidgerwood”’ hoist, 
with 6-foot drums. 

16x42 “Harris” Corliss engine. 

One No. 2 “Silsby” fire engine, complete with suction hose 
and equipment. 

One 18x30 “Bass” piston valve engine. 

One 24x6, 4-sided “Fay’’ planer and matcher. 

Engines of every size—gas, gasoline and steam. 

All kinds of machinery, all kinds of elevators—hand power, 
worm gear and oe 

Wrought iron pipe, sizes from %” to 16”. 

Cast iron pipe in sizes from 6” to 24”. 

Corrugated Iron. 

Ten thousand squares of good corrugated sheets ranging 
from 18 to 28 gauge, edges nicely trimmed. Price, free 
from nail holes, from $1.50 up; also some with occasional 
nail holes, $1.35 per square. 

Commissary Supplies. 

All kinds of bed, bedding, dishes and outfits for camps, 
hotels, boarding houses etc. 

Woven wire folding cots, $6 per dozen. 

Iron beds, complete with springs, $2 each. 

Blankets, $12 per dozen. 


Corliss engine, 20 ft. x 44 


Axes. 
500 dozen double bitted steel axes, best made, per dozen, 
4.25. 
Single bit axes, $5 per dozen. 
Ask for our Special Catalogue No. 74. 
CHICAGO HOUSE WRECKING COMPANY. 
Thirty-fifth and Iron Sts., Chicago, III. 


FOR SALE—BAND MILL 
25,000 ft. daily capacity. BOX 107, Hohenwald, Tenn. 


FOR SALE. 








1—70 H. P. oene. 

1—40 H. P. engine 

1—40 H. P. portable boiler and stack. 

1—Two-saw trimmer. 

4—Roller bearing dollies. 

Engines can be seen working at our mill for the next two 
weeks. PENNAMICH LUMBER CO., LTD., 

Tickfaw, La. 





ENGINES FOR SALE. 

One pair of Watertown 20x32, plain slide valve engines, 
with Nordberg-Corliss governors, 12-ft. fly wheel, 40” face, 
developing 300 horsepower, with three 90-horsepower bollers 
at 90 pounds of steam. Are replacing same with larger 
power. Will sell for twelve hundred ($1,200) dollars, f. o. 
b. cars Rouses Point, N. Y. The governors alone cost us six 
hundred ($600) dollars. These engines can be seen running 
at our mill here until ei 15, 1906. 

MILLARD LUMBER COMPANY, Rouses Point, N. Y. 





SO 


FOR SALE-22X48 CORLISS AND 
A 20x40 Corliss. Both engines in good condition. 
taken at 
Address “G. 3,” care 


Price rea- 
sonable if once. 


AMERIC AN LUMBERMAN. 


SAW MILL MACHINERY FOR SALE. 
6 foot Stearns Band Mill. 
} block Allis Carriage with Prescott Steam Set Works. 
Stearns Circular Mill complete. 
Stearns 60” and rift flooring machine. 
Steam pumps, engines and boilers. 
3-saw Clark Trimmer. 
Idging slasher 


gang edger 


JAS. H. LINK MACHINERY CO., 


Williamsport, Pa. 


FOR SALE 
Blackslee Veneer Machine, with double clutch for fast 
and slow feed. 
Power block hoister and chucking device. 
3 sets of Chucks—4 Knives—9 Back Rollers—to cut from 
one inch (1”) to 4 feet wide. Gears to cut from 1-16 
to ¥ All in perfect order. 
Cc apite il Machine Works Automatic Knife Grinder, in 
perfect order 
1—40” Coe & Wilks Giant Wringer, practically new. 
1—lerkins Drag Saw and Power Log Drag, 2 Saw Blades. 
1—Combined Gang Edger and Cut-Off, for ripping and cut- 
ting off veneer. 
1—16x24 Steadman & Company Slide Valve Engine, now 
running and driving the above machinery. 
Address CAREY-HALLIDAY LUMBER COMPANY, 
Cairo, Ill. 


1—60” 


1— 96” 





FOR SALE. 

5 heavy flooring machine. 

Champion double surfacer and matcher. 
Machine Co. iron frame 2-saw trimmer, 8 


24x15. 


H. Bb. Smith 15” No. 

1 L. Power 24” 
Chattanooga 
to 18 ft. 
1 Cross Press & Sign Co. one color board printer, 
All above machines are practically good as new. 
VA. LUMBER & BOX CO., INC., Petersburg. Va. 


FOR SALE—-ONE NO. 
J. A. Fay & Egan self feed — ripping saw 
MUNCIE WHEEL JOBBING CO., 


FOR SALE 
One Hoppes live steam heater and purifier, size No. 8, 30 
inches diameter, 12 feet long. 
One 6x9x12 Dean of Holyoke jet condenser. 
One National boiler feed pump, 5x7x8. 
All used but a short time. 
THE ANSTED & BURK CO., 


“Munei ie, Ind. 


Ohio. 


Springfield, 


FOR SALE-SAWMILL AND LOCOMOTIVE. 





Left hand 8-foot band mill (Filer & Stowell latest pat- 
tern), Hoo-Hoo nigger, 3-block carriage, Prescott feed, filing 
room tools complete, edger, two boilers, engine, rolls, con- 
veyors, shafting, pulleys and belting for $3,000 Also 30- 


ton Shay locomotive in good condition, $2,800. All at Dunlo, 
Pa. Address Cc. L. GOODWIN, 
5698 KE. Washington St., Indianapolis, Ind. 


175 H. P. — ENGINE FOR SALE, 
Nearly new. THE J. N. HAHN CO., _ Cleveland, ‘Ohio. 


FOR SALE 
One Filer & Stowell 8-foot band mill, for 12” saws, with 
filing room equipment, offset boxes for carriage, no carriage. 
One Filer & Stowell rift machine. 
Both in excellent condition Will se!l cheap. 
NO. 905 SECOND STREET, New Orleans, La. 


EDGERS TRIMMERS’ RIP SAWS 





Edgers, 2 to 5 saw, at very low price. Trimmers, to work 
16 ft. to 24 ft. stock. Self teed rip saws, wood or iron top. 
Lyrkit sheathing lath machine in strictly good condition. 


HUGH W. DYAR, Marquette Bldg., Chicago. 


‘BARGAINS IN MACHINERY. 

One—24”x4” Power, Four-roll Single Planer and 
Matcher, weight 4,000 Ibs. A-1 condition. 

One—24’x4” Connell & Dengler Six-roll Single Planer 
and Matcher. Weight 5,000 Ibs. <A-1 con- 
dition. $275.00 
-14”x3” Keystone Six-roll Heavy Planer and 
Matcher. Weight 7,vVv0 lbs. A-1 condition. $375.00 


$200.00 


One 


One—8”x5” No. 2% S. A. Woods Six-roll Heavy 
Flooring Machine. Weight about 7,000 Ibs. 
A-1 condition. $400.00 


One—50” Connell & Dengler Circular Resawing Ma- 


chine, with 2—40” segment saws. Weight 
4,000 lbs. A-1 condition. $190.00 


The above machines have been thoroughly overhauled and 
are in A-1 running condition, and are for immediate delivery. 
THE STRONG, CARLISLE & HAMMOND CO., 
Cleveland, Ohio. 


ARE YOU WANTING HELP? 
A small advertisement inserted in the “Wanted Em- 
ployees” column will get you experienced help. Send us 
your ads. AMERICAN LUMBERMAN, Chicago. 








FOR SALE— REBUILT MACHINERY. 


1—Benjamin 56” and one Preble 44” circular resaws. 


2—Luss, 1 Berlin, 1 Porter, 6’ 6” glue jointers. 
1—Moore 4-spindle carving machine. 


1—Moore Imperial rubbing and sanding machine. 
2—Buss 30”, 1 Egan 30”, 1 Whitney 30” cabinet planers. 
1—Berlin Invincible 42” and one 60” 3-drum sanders. 

1—Clement double end, double head tenoner with cut-off 
saws, 


1—Linderman 48” 


dovetail glue jointing machine. 
2. 


A. Woods 8x6 6-roll flooring machines. 
1 ay 24x5 double surfacer and matcher. 
Engines, 50, 60, 80, 100 and 150 H. P. 
Boilers, saw mill and cooperage machinery. 

stock sheet. 

HANNA-BRAC KENR IDGE COMPANY, 


ENGINES & PUMPS FOR SALE. 
16x36 Sioux City-Corliss engine. 13x14 Watertown auto- 
matic. 13x12 Ideal automatic. 14x18 Erie City slide valve. 
12x20 Atlas automatic. Lot of other slide valve and auto- 
matic engines, also all sizes of single and duplex pumps. 
THE E. H. WACHS CO., 158 Indiana St., Chicago, III. 


SAW MILL FOR SALE CHEAP. 

A circular and Stearns band mill, combined, 40,000 capac- 
ity, full equipped, with band saw 10 in. wide, Hills steam 
nigger and log flip, and everything necessary to manufacture 
lumber as it should be. Also both lath and shingle mill 
about as good as new. Mill is situated on north shore of 
Lake Michigan. Can be loaded on boat during navigation 
or on cars in winter. 

Address “R. R. 20,” care AMERICAN LUMBBRMAN. 





Send for 
Ft. Wayne, Ind. 











aa LUMBERMAN. 





JuLy 21, 1906. 





ENGINES BOILERS 

24x48 Corliss engine, also 14x36, 
others from 12x30 to 34x60. 

Throttling and automatic engines. Automatic, 
1414x224, 17%x18. Throttling from 10x12 to 24x30. 
other automatics from 20 H. P. to 750 H. I 

Boilers —Several 60x16, 66x18 and 72x18. 
tubular and fire box. Large water tube 
pumps, belting ete. 

HUGH W. DYAR, Marquette Bldg., Chicago. 


REFUSE BURNER FOR SALE. 
Complete with grates. Write for price and description 
with photograph. H. M. LOUD’S SONS COMPANY, 
Au Sable, Mich. 


REBUILT 2ND HAND MACHINERY BARGAINS. 
Sander, Royal Invincible, 60”, good as new. 
Matcher, Preble, 14”x6”, Z roil. 
YY looring - ue hine, J. A. Fay & Co. Lightning floorer, 9”. 
Matcher, Fay, 28x6, 6 rolls, 11,000 pounds. 
Slab Resaw, Goodell & Waters, good condition. 
Jointer, automatic, J. A. Fay & Co., 12-foot, used two weeks. 
Moulders, Fay, 4-side, 9” and 10”. 

EXCHANGE, 


EQUIPMENT. 


20x42, 28x48. Many 


14x14, 
Also 


Also smaller 
boilers, heaters, 








CHICAGO MACHINERY 
13 North Canal St., Chicago. 


ENGINES AND BOILERS. 
Single Wheelock Engine, 20x48”. 
Double Wheelock Engine, 20x48”, 
Hligh Pressure Boilers, 72”x18’. 
Standard Boiler, 84”x18’. 
2 Standard Boilers, 78”x16’. 
Standard Boilers, 72”x18’. 

A. L., BOX 2, Sta. A., 





te ee 


Cincinnati, Ohio. 


FOR SALE—ENGINE 
One 16x32 Buckeye automatic engine. 
H. M. LOUD'S SONS CO., Au Sable, Mich. 


FOR SALE—FOUR SECOND HAND BOILERS, 
Single or in battery. Dimensions, 44 inches by 24 ft. Six 
8-inch flues. Hartford certiticate furnished. Address 
VICKSBURG COTTON OIL CO., Vicksburg, Miss. 


FOR SALE. 








28"x12” D. S. endless bed timber planer, joints 16”x12” 
sides. 

14” and 1—10”, 4-side planer and matchers. 

26"xX8”" and 24”x6” single surfacers. 


and 8” 4-side molders. 
upright molder or shaper. 
No. 2 and 1 No. 3 tenoning machines. 
No. 2 and 1 No. 3 power mortisers. 

each 8”, 12” and 16” hand jointers. 
8” double Universal wood worke 


1 
4 
1 
1 
1 each 6”, 7” 
] 
1 
1 
1 
1 
1— 30” and 1—36” 2-drum sanders. 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 


1 spindle 





24” double disk sander. 
arm sander with fan and table. 
mitre sawing machine. 
16” wood lathe with 10 ft. iron bed. 
26” and 47” weod turning gap lathe, 
10” band saw, with re-saw attachment. 
36” band saw, tilting table, heavy. 
horizontal automatic cut-off saw, heavy. 
double saw bench, rip and cut-off, 2 arbors. 
Berlin double cut-off saw, 6” to 78” between saws. 
Fischer automatic cut-off saw. 
Lot of blind machinery, all kinds. 
Eastern agency for Advance 1 and 2 
Molders, Dovetailers, Carvers ete., 
shaft. Send for descriptive circular, ; 
Large stock of woodworking machinery of all kinds, new 
and second hand. Also engines, boilers and general ma- 
chinery. 
Good second hand machinery wanted at all times for cash. 
Let me know what you have for sale. 
FRANK TOOMEY 
127-131 N. Third St., Philadelphia, Pa. 


FOR SALE-—AT A BARGAIN 

lirst class planing mill complete, consisting of following 
machinery, all in good order. In operation until recently. 
Going out of business: 
14” Matcher, *‘National.” 
15” Matcher, “Goodell & Waters,” No. 25. 
14” Matcher, “Gocdell & Waters,” No. 9. 
28” Double Surfacer, “Benjamin.” 
Circular Resaw, “VP reble.’ 
Smedley Pump, 8x6x15. 
Smedley Pump, boiler feed. 
Engine, 125 horsepower and heavy 
2 Boilers, each 75 horsepower. 
1 Automatic Knife Grinder. 
1 Automatic Saw Gummer. 
1 Two Wheel Emery Bit Grinder. 
1 
1 


iron bed. 


Spindle 
driven without 


Upright 
counter- 


leather drive belt. 


55” Sturtevant B lower. 
Dust Collector, 22 
2 Furnace 
hangers. 
Line Shaft 74 ft. 3 in. 
Line Shaft 20 ft. 4 in. 
600 ft. Heavy Link Conveyor Chain. 
Gearing for Rope Transmission. 
BUILDERS’ SUPPLY CO., 


ENGINES AND BOILERS. 
-13x20 Houston, Stanwood & Gamble. 
< -16x24 Lane & Bodley 
In perfect condition ‘and equal to new. 
match. THE 


Allington-Curtis. 


Feeders, piping, shafting, belting, pulleys, 


Dubuque, Iowa. 





Also boilers to 
J. H. McDANELL’S SONS CO., Warsaw, Ky. 


[Fire oggingly Cipment 


RAILS AND TRACK EQUIPMENT. 

New and relaying rails, all weights. Frogs and switches, 
splices, spikes and bolts, logging cars and locomotives, saw 
mill equipment. All inquiries receive prompt attention. 
Advise your requirements and get our prices. 

HYDE BROTHERS & CO., Pittsburg, Pa. 











LOGGING EQUIPMENT. FLAT CARS. 


New 60,000 and 80,000 capacity; quick delivery. Rebuilt 
40,000, 50,000 and 60,000 capacity. Special prices for 
immediate delivery. Logging engines of every description. 


HICKS LOCOMOTIVE & CAR WORKS, Chicago. 


FOR SALE—CLIMAX ENGINE 
And logging cars, for wood rail, 36-in. gauge. 
OX 107, Hohenwald, Tenn. 





r, with boring table. | 
| 
' 


RAILS. 
Have complete railroad 
equipment, including 


2,000 tons new 60-lb. 
rail, located South 
Dakota. Can make 
immediate shipment. 
L. K. HIRSCH COMPANY, 
Iron and Steel, 
Frick Bldg., Pittsburg, Pa. 
New York. Philadelphia. Chicago. 


FOR SALE—MCGIFFERT LOG LOADER 
Used one year. Good as new. Now in service and doing 
excellent work on our property in Washington county, Mis 
sissippi. 
CHICAGO-MISSISSIPPI LAND & LUMBER CO., 
First National Bank Building, 








Chicago, Ill., or Greenville, Miss. 
FOR SALE—LOCOMOTIVE. 
One 48-ton standard gauge Mogul, 52” centers, 19x24 


cylinders, 
for 30-Ib. 
$4,250. 


first class condition. Reason for selling, too heavy 

rail on spur tracks. Delivery by August 1. Price 

Send for photo and description. 
KAUPP LUMBER CO., 


NEW STEEL RAILS, SPLICES, SPIKES, 
8, 12, 16, 20, 25, 30, 35, 40, 45 Ib. 
Immediate shipment from stock. Heavy section relayers. 
W. K. KENLY COMPANY 
3ank Bldg., 


3 FOOT GAUGE EQUIPMENT. 
1 24-ton S-wheel passenger locomotive. 
1 18-ton Taunton Mogul. 
12 box cars. 
3 Pilot snow plows, with flanges. 
Write for description and prices. 
AU SABLE & NORTHWESTERN R. R. CO., 


Shubuta, Miss. 





First National Chicago, Ill. 





Au Sable, Mich. 
IMMEDIATE SHIPMENT 
From Stock. 
Switches, frogs, switch stands, portable track made of all 
sections of rail; also rails and _ fastenings. Write for 
catalogue “A.” M. MITSHKUN CO., Detroit, Mich. 








WE CARRY IN STOCK FOR IMMEDIATE 
SHIPMENT. 

Frogs and switches, switch stands etc. for all sections of 
light rails. We are also prepared to execute orders for 
heavier sections promptly. 

ALABAMA FROG & SWITCH COMPANY, 
Anniston, Ala. 





STEEL RAILS—NEW AND RELAYING. 
All weights. Also frogs, switches, spikes ete. at low prices. 
Quick shipment made. We have a number of good second 
hand locomotives, chea 
ROBINSON & ORR, Pittsburg, Pa. 
LOCOMOTIVES, CARS, NEW AND REBUILT, 
Standard and narrow gauge, logging and — in stock 
and built to order at our works, Hegewisch, Ill 
NORTHWESTERN CAR & LOC OMOTIVE co. 
542-543 Monadnock Bldg., C hicago. 


INSPECTION. 

We inspect either new or second hand locomotives, sta- 
tionary engines, cars, saw milJs or machinery of any kind. 
Oflices and inspectors, Chicago, Pittsburg, New York, San 
Francisco, Montreal—general] office, 1121 The Rookery, Chi- 
cago, Il. ROBERT W. HUNT & CO. 


FOR QUICK SALE. 

17 four-horse log wagons. 

35 two-horse log wagons. 
All in good condition. 

CLARKSON 











SAW MILL CoO., Leeper, Mo. 





LOCOMOTIVES, CARS, STEAM SHOVELS, ETC. 
Please remember we can always fill your wants for any- 
thing in the line of locomotives, geared engines, standard or 


narrow gauge, cars, flat, box, gondola or logging, steam 
shovels, all sizes, rails etc. and general logging railroad 
equipment, delivered right out of our shops. Drop us a 


line stating your requirements. 
A. C. TORBERT COMPANY, 
547-548 Monadnock Block, Chicago. 





. THIRTY TON SHAY LOCOMOTIVE. 
Thirty-ton Shay locomotive in good serviceable condition 
for sale at $2,800 f. o. b. Dunlo, Pa. 
Address Cc. L. GOODWIN, 
5698 E. Washington St., Indianapolis, Ind. 
FOR SALE-300 TONS 25 LB. RELAYING 
Steel rails with splices, switches and spikes; one eleven-ton 
saddle tank Porter locomotive and 18 30 M capacity logging 
cars; locomotive and cars 36” gauge. Part cash, balance to 
suit. Write BOX NO 489, Mobile, Ala. 


FOR SALE—-RAILWAY EQUIPMENT 
Over 160 locomotives of various types and gauges, 6 to 
60 tons. The largest stock in United States to select from 
at our shop in Atlanta. 
SOUTHERN IRON & EQUIPMENT CO., Atlanta, Ga. 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8-lb. to 45-lb. sections, wap ° and spikes. 
Also standard sections, relaying 

CHARLES A. RIDGELY & CO 
1040 Old Colony Bldg., Chicago, “ll. 


RAILS, FROGS AND SWITCHES 
New steel rails, 12’s to 40’s, for immediate delivery. Re- 
layers, different sections. Frogs and switches made ‘or 
prompt shipment. 
SHOOK & FLETCHER, Birmingham, Ala. 














FOR SALE-30 LOCOMOTIVES 


Of suitable types for logging purposes; various weight from 
6 to 60 tons; standard and narrow gauge; now at our shops 
in Birminghan ; write us for complete lists. 

Also carry on our yard a large stock of light rails, 8 te 
40 lb., for dry wena ee trams etc., and can ship imme 
diately in any quan 
BIRMINGHAM RAIL, x LOCOMOTIVE CoO., Birmingham, Ala 





CARS. 
36’ and 40’ rebuilt flats, also several box cars, two short 
line combination coaches, push, hand and tram cars. Prompt 
shipment. M. MITSHKUN CO., Detroit, Mich. 





LOCOMOTIVES, CARS NEW AND REBUILT 
Standard and narrow gauge, logging, freight and passenger ; 
new and relaying rails. 

ELLIS WOOLMAN, 


Minneapolis, Minn. 
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50 T. SHAY. 2 CLIMAX, 25-TON. 
60 T. Shay. 
30 T. Shay. 


11 Shays, 13 to 20 tons. 
40 T. Climax. 


Doub. End., 42-ton. 
30 T. Climax. Doub. End., 33-ton. 

Moguls. 10-wheelers and consolidations, 30 to 60 tons. 
Flats, 20, 25 and 3 ton, large box cars for camp and log 
cars. Send for List No. 28, just issued, 356 items. 

New York, N. Y. “THE MALES Co., Cincinnati, O. 


FOR SALE—40 FLATS, 30 LOGGERS, 
10 boxes, 40,000 capacity, 30 flats and 5 gondolas, 50,000 
capacity; all standard gauge. Will pass M. C. B. inspection. 
Largely new woodwork. H. W. MARSH, Manistee, Mich. 


LOGGING RAILROAD EQUIPMENT. 

Geared and direct connected locomotives, logging cars, 
camp cars, flat cars, log loaders, heavy and light rails, 
switches, frogs and crossings. Write for “The Railway 
i:quipper,” our monthly publication; mailed free. 

M. MITSHKUN CO., Detroit, Mich. 








WELL ESTABLISHED LUMBER BUSINESS 
For sale in a good town in southwest Iowa. Good reasons 
for selling. Address “SNAP,” care AMERICAN LUMBERMAN. 


FOR SALE—RETAIL LUMBER YARD 
In town 12,000. Eastern Kansas. 
Address “BOARDS,” care AMERICAN LUMBERMAN, 





FOR SALE 
New 30 H. P. portable saw mill, teams and timber. Also 
new 25,000 daily capacity soft mud brick machine. In 
good (county seat) town in Alabama. 
Address “HI. 25,” care AMERICAN LUMBERMAN. 


FOR SALE 
Sash, door and woodworking plant, in growing town of 
17,000. No merchandise of any kind. Easy payments and 
bargain. Owner's interests occupied in other matters. 
Address “M. 61,” care AMERICAN LUMBERMAN. 





FINE OPPORTUNITY 
For thoroughly practical hardwood lumberman with $5,000 
to $15,000 to buy part or whole interest in choice tract of 
hardwood in Georgia. 
Address “TT. 39,” care AMERICAN LUMBERMAN. 





FOR SALE—MODERN PLANT 
For the manufacture of sash, doors and general millwork. 
Located in a large city in Illinois, and only two other 
mills of the same kind. 


Address “C. 15,” care AMERIC AN LUMBERMAN. 





WANT—THOROUGHLY EXPERIENCED 
Itardwood lumberman with $5,000 to $10,000, with or with 
out portable mill, to take interest in manufacturing choice 
tract hardwood lumber in Georgia. 

Address “H. 40,” care AMERICAN LUMBERMAN. 





LOGGING LOCOMOTIVES FOR SALE 
One Brooks 35-ton Mogul. 
One 35-ton Climax. 
One 28-ton Climax. 
Address SPLIT ROCK LUMBER CO., Duluth, Minn. 


Fr SaleBusiness Opportunies | 








FOR SALE—NEW LUMBER YARD 
With a limit current stock in small booming town. Mo. 
Good, large territory. Estate center of town, joining switch. 
Shed 150 feet away. Bargain for any business man. 
Address “F, 2,” care AMERICAN LUMBERMAN. 


FOR SALE—SAW AND SPECIALTY MILL 
Also logs, consisting of oak, hickory and cypress. Also 
traction engine and logging train. Abundance of timber to 
be had. Might sell part or lease to right parte. 
H. C. DEAL, Gillett, Ark. 





FOR SALE—CARGO & RAIL SAWMILL. 

On account of sickness I will sell a half or quarter interest 
in our plant to a party that is capable of taking the manage- 
ment. We are doing a general cargo and rail shipping busi- 
ness and making money, and this is a good chance for the 
ight man. If interested in Pacific coast fir manufacturing 

Address “S. B.,” care AMERICAN LUMBERMAN. 


FOR SALE-RETAIL LUMBER YARD. 

One of the best locations in central Michigan. No com 
vetition. Unload direct from cars into yard from the fol- 
owing railroads: G. T., C. S. & M., A. A., D. G. H. & M. 
nd G. S. & M. McBRIDE & SON, Durand, Mich. 


FOR SALE— TWO SAW MILLS 
\nd a tug boat for towing logs on shallow lakes or streams. 
send for descriptions and price. 
J. S. CROSBY, Greenville, Mich. 


WE WILL SELL ONE HALF INTEREST 
in a large lumber operation located on the railroad, con- 
isting largely of spruce and hemlock. Operation just started. 
or particulars write J. W. POWELL, Canisteo, N. 


FOR SALE—ONE HALF INTEREST 
in well equipped woodworking plant and small yard in fine 
ttle southern city. No competition. Owner is busy with 
ther enterprises and would like partner to take entire 
ontrol, This is a fine thing for an experienced man. No 
ther need apply. 
Address “FY. 5,’ care AMERICAN LUMBERMAN. 


TIMBER AND MILL PLANT FOR SALE. 
We have to offer for sale a timber tract of about 4,000,000 
et of hardwoods, on line of Norfolk & Western railway 
rough West Virginia, with circular saw mill and equip- 
ient installed and tram roads, docks, store and other build- 
igs erected. Railroad siding in and everything ready for 
eration. Good reasons for selling. Address 

LONG POLE LUMBER COMPANY, Pocahontas, Va. 


FOR SALE AT A BARGAIN, 
A controlling interest in a lumber and factory plant in 
“pokane, Wash. This will bear investigation. Address 
“W. J. E.,” 2014 W. Boone Ave., Spokane, Wash. 


HARDWOOD BAND MILL FOR SALE. 
Capacity 50,000 feet per day. Healthful location. Plenty 
timber, cheap logs. Will make exceedingly easy terms 
responsible parties, giving them chance to pay for the 
int out of the profits. Is a good paying business. Purely 
rsonal reasons for selling. 
Address “H. 6,” care AMERICAN LUMBERMAN. 


FOR SALE—TWO RETAIL LUMBER YARDS; 
New town Indian Territory. Two railroads, one just com- 
ted. Real estate and improvements both yards about 
500. Amount annual sales, based on past four months’ 
isiness, $25,000. If sold in thirty days will invoice on 
ecember list, net cash. Buy both yards and reduce to 
ie. Investment about $9,000. This is worth investigation. 
Address “H. 9,” care AMERICAN LUMBERMAN. 





























RETAIL LUMBER AND COAL YARD FOR SALE 
In a fine town of about 1,200 population, in northern 
wa. <A good plant and well located. 

Address “KEK. T. W.,” care AMERICAN LUMBERMAN. 


TO LUMBERMEN AND INVESTORS. 


Some Michigan and Chicago lumbermen are now forming 
lumber company to saw and market 250,000,000 feet of 
e tinest yellow pine timber in Alabama, for northern mar- 
t. They will clear fully $10 per M profit, or over $2,500,- 
) on the deal. Capital $200,000 all subscribed but $50,- 
10. Will you join us? Can make annual dividends of 50 
100 percent for next fifteen years on investment. Abso- 
tely safe. Act quick. 
Address “i. 245" 





care AMERICAN LUMBERMAN. 





A FACTORY FOR SALE, 
Equipped with 75 H. P. engine, boiler and machinery for 
oodworking. About 17,000 feet floor space. Two build- 
gs. Good opportunity for job work and some specialty or 
iything else in the woodworking line. Located at Hartford, 
is. Address T. C. NEHRBASS, Fond du Lac, Wis. 


WANTED-—PRACTICAL LUMBERMAN 


take half interest in retail lumber yard. Excellent 
cation. For full particulars address 


P. O. BOX 4, Portland, Ore. 








Bremen, Ohio, on Pa. and T. & O. C. R. R. Good location. 
Closest competition 10 miles. Well to do community, pro- 
gressive town of 800. Will sell all or one-half interest. 
Must sell quick. 


Address “H. 36,” care AMERICAN LUMBERMAN. 





FOR SALE AT A BARGAIN, 


First class sash, door and special millwork factory in the 
south. Everything in perfect running order, with well 
established trade and yielding handsome profits. 
son for selling. 

Address “G. 33,” care AMERICAN LUMBERMAN. 


Good rea- 





$3,000,000 A DAY. 


With her wealth increasing at the rate of nearly $3,000,000 
a day, are you not interested in the south? Come and 
pay us a visit, you folks in the north and west. 
Write us and ask about Columbia, South Carolina. 
WALKER, RAVENEL & CO., 
Columbia, S. C. 





FOR SALE-—-RETAIL YARD 
In best one yard town in Montana. 
DILLON LUMBER CO., Dillon, Mont. 


FOR SALE 
Four retail lumber yards in northwest Iowa. Reason for 
selling, ill health and change of climate necessary. Will sell 
separate. Address “G. 19,” care AMERICAN LUMBERMAN. 


WANTED. 

An exporter of lumber, logs and staves wants active part- 
ner who will invest $8,000 to $10,000. References ex- 
changed. Good, safe business. Three years old. 

Address “G. 6,” care AMERICAN LUMBERMAN. 











TO RENT—OFFICE 


In a modern office building in Chicago. Fine location for 
lumberman. Rent reasonable. 


Address “F. 16,” care AMERICAN LUMBERMAN. 





FOR SALE—-BY OWNER, 
Northern Louisiana, new band mill and fine tract of 
timber. Good manufacturing proposition. Address 
LOCK BOX 254, Saginaw, Mich. 


WANTED-PRACTICAL SAW MILL MAN 
With $4,000 or $5,000 cash to take interest in and manage- 
ment of a good saw mill proposition in British Columbia, 
Disposal of cut arranged for. Mill constructed and plenty 
of timber available. Apply in first instance to 


“G. 10,” care AMERICAN LUMBERMAN. 


SPECIAL NOTICE. 

We have just issued a revised edition of the Vest Pocket 
Ready Reckoner, valuable to =e lumberman for ready 
reference. Many new tables have been added, making it a 
very complete and useful book. Price 25 cents each, or 5 


for $1. 
THE AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 
FOR SALE—-LUMBER YARDS SOUTHWEST MO. 


Three retail yards. One yard towns. Good town and 
country trade. REGAN LUMBER CO., Carthage, Mo. 














FOR SALE — OUTPUT OF TWO SAWMILLS 


Yellow pine, shortleaf. Monroe, La., rate of freight. 35 
I. ft. per day. F. o. i 


FOR SALE—OLD ESTABLISHED SASH & DOOR 


Factory in one of the best cities in Illinois, outside of Cook 


LUMBER YARD, PLANING AND SAW MILL AT | 


‘FOR SALE— ENTIRE PLANT, 

Sash, door and blind factory. Also retail lumber yard of 
the Norwalk Lumber & Manufacturing Company at Norwalk, 
Ohio. One of the best equipped plants in northern Ohio. 
All ar machinery. For particulars address 

‘HILDS & PARKER, ASSIGN q Norwalk, Ohio. 








FOR SALE— RETAIL LBR. YARD ‘AND PLANING 
Mill in Spokane, 7 mae Reason, ill health. Address 
01 E. SHARPE AVE., Spokane, Wash. 


“FOR ‘SALE— IN OREGON, 
first-class stock sash and door plant and planing mill, 
plenty of power and dry kiln capacity; well located for 
either rail or water shipments; saw mill attached of 40,000 
feet daily capacity. 
Address 





“A. 10,” care AMERICAN LUMBBERMAN. 


FOR SALE 
Controlling interest in retail lumber business in Colorado. 
Sales last year, $78,000. Write for particulars. 
Address “E. 15,” care AMERICAN LUMBERMAN. 


FOR SALE-—A GOOD RETAIL YARD 
In town of 800, at junction on main line of M., K.. & T. in 
the Ind. Ter. Town is tributary to big coal fields and mineral 
lands and surrounded by good agricultural lands. Owner is 
forced to sell to take charge of father’s business, and will 
sell right. Only yard in town. Large territory. A rare 
chance. Write. 
Address “FF. 4,” care AMERICAN LUMBERMAN. 
THOUSANDS UPON THOUSANDS. 
Of people have obtained good positions by advertising in the 
Wanted Employment columns of the AMBPRICAN LUMBERMAN, 
Your ad inserted in this paper would be read by nearly 
every one interested in the lumber world and its allied in- 
dustries. Don’t wait, send your advertisement at once to 
the AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 
FOR SALE— RETAIL LUMBER ‘YARD. 
Nine years established. Twelve thousand people tribu 
tary. No competition. Sple ndid dividend payer. Located 
S. E. Utah. Address P. O. BOX 349, Pocatello, Idaho. 


FOR SALE 
Several cho'ze retail lumber yards in northern, central 
and southern Iowa. Best of reasons for selling. 
ddress “M. 62,” care AMERICAN LUMBERMAN. 




















ADDITIONAL CAPITAL WANTED. 

Correspondence invited from parties desiring to invest 
$30,000 to $50,000 with services in a first class saw and 
planing mill, running every day. Capital is wanted to buy 
additional timber. Will sell plant to someone that has body 
of timber. Mill situated tributary to Idaho white pine. 

Address “E. 16,” care AMERICAN LUMBERMAN. 
120 SHARES STOCK 1N LUMBER co. 

We offer for sale 120 sbares of our capital stock at par 
value of $100 per share. Will sell in lots of one share or 
more, and right party buying all the stock can get good 
position with us. 

This sale is to increase our capital to $50,000 and Is a 
good opportunity for anyone wanting to invest in lumber 
business. We have a good manufacturing proposition capa- 
ble of earning $3,000 to $5,000 per month on above capital. 

If you are interested come to Conroe and let us show 
you our plant and prospects. We also invite investigation 
through Houston banks and business men or in any way 
you desire. 

Write us for further information. 

TEXAS LUMBER CO., Conroe, Tex. 


[  TirSale = Misoellaneous | 


SINGLE STRENGTH WINDOW GLASS FOR SALE 
At low prices to move it. 
Address “H. 4,” care AMERICAN LUMBERMAN. 




















WANTED EVERY LUMBERMAN TO KNOW 
We build the best lumber buggy on earth; if not satisfac- 
tory, return. We pay freight both ways. HENDERSON 
IRON WORKS, Builders of High Grade Machinery, Shreve- 
port, La. 


THE AMERICAN LUMBERMAN TELECODE 
Contains 61,427 code words, and each size of each grade of 
each article of lumber is represented by ONE word. By 
using the Telecode you can greatly shorten and simplify 
your message and effect a big saving in your telegraph 
bills. 

Prospectus free for the asking. 

Are you interested? 

AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


LUNHAM & MOORE, 


OCEAN FREIGHT BROKERS. 
FORWARDING AGENTS. MARINE INSURANCE, 
Produce Exchange, NEW YORK. 12 Great St. Helens, LONDON, ENG, 


Unexcelled facilities for negotiating Ocean freight con- 
tracts, and effecting quickest despatch from seaboard. We 

















b. mill. : county. Fine opportunity for good business man. handle all classes of cargo, and have Special Department 
E. C. DREW INVESTMENT CO., Monroe, La. Address “D. 25,” care AMERICAN LUMBERMAN. handling Export Lumber Shipments. 
WANTED TO SELL—A SAW MILL. 


‘apacity 50,000, being a going concern, and owning 50,000,- 
‘00 feet shortleaf pine, poplar, oak, gum and hickory, also 
hiules, steers and complete logging equipment; or will sell 
at interest for from $25,00 to $50,000, which is to be used 
in further purchase of timber and building a logging rail- 
road. Address “H. 29,” care AMERICAN LUMBERMAN. 


FOR SALE—OREGON SUGAR PINE AND FIR. 

8,000 acres (200,000,000 feet) in Jackson county. 10,060 
inches water right. Log pond, flume, saw, shingle, planing 
aa _ operation, logging engine and cables. complete, stores, 
P. O. and hotel. Address OX 116, Medford, Ore. 





N. C. TIMBER & BAND MILL FOR SALE. 
New plant, with kilns and planing mills; junction of two 
railroads; fine supply short straw pine of finest quality; 
good logging ; healthy location. 
Address “G. 51,” care AMERICAN LUMBERMAN. 





FOR SALE—-YELLOW PINE SAW MILL 
Equipped with every appurtenance; well located; good 
freight rates; fine logging conditions; a money maker. 
Price $650,000, half cash, balance in one and two years. 
Responsible parties will be given every facility for investiga- 
tion. None but principals need apply. 

Address “J. G.,” care AMERICAN LUMBERMAN. 

















YELLOW PINE LUMBER. | 


LONG LEAF BAND AND GANG SAWED. | 
Capacity 200,000 Feet Daily. 


FINKBINE LUMBER COMPANY, wica!ns. 
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